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AN INDIANA STATESMAN. 


he positive trait is admissible in the character of a 

when it is the expression of a well balanced, phys- 
|, mental and moral constitution. The positive quality 
human nature can but occasionally be applied to 
ividuals in an_ absolute 


se, and 


probably in the 
e numerous instances it is 
lefeet in character rather 
n a yirtue. The greater 
nber of individuals are more 
less positive, else each would 
unable to arrive at a de- 
ion about anything. There 
thousands of people who 
pend upon others for deei 
ns in common matters of 

Many others reach a con 
sion only after much weigh 
of reasons and argument 
or against, and, often, afte 
longed deliberation, are 
reed to a final decision by a 


e accidental circumstance. 


\s a rule the man who rea 
us much seldom arrives at a 
sitive result. He finds that 
estions to be decided are too 
inifold in debatable features 
render it possible to reach 
impregnable judgment. Pei 


ps it is on this line that we 


estimate the difference | 
een a theorist and one whom 
call a practical man. The 
e seeks results by a reason 
¥y process; the other seizes on 
at at the moment seems fea 
te and puts it into practice. 
There is a kind of man who 
constitutionally positive in 
wwacter. His entire makeup, 
s mental processes, his mo 
ves, his conelusions and ae 
ions are all positive in the 
use of the word which is 
pposite to that of negative. 
le arrives at a quick decision 
ecause he’has but one way to 
ok at a thing. As he sees it 

it is, so far as he is con 
erned. It positively is so be 
md debate. He spends no 
me in search for doubts or 
hjections. He acts directly on 
is positive conclusions. In 
usiness, in morals, religion, 
ial relations, publie obliga- 
ions, or whatever calls him to 
lecision and action, his course 
s taken without hesitancy, for 
ie seldom is in doubt as to 
vhat he should do. President 
Roosevelt is a man of that 
haraeter. He is so positively 
‘onstituted that to look at a question is to see quickly 
what is right and what is wrong in it. If action is 
required he has no doubt as to what it shall be. If the 
thing is wrong there is not a moment’s hesitation about 
his decision—he rejects it; if right his conclusion is 
equally positive and direct. There must be no compromise, 
no temporizing. The men who are in the habit of taking a 
sophisticated course, of neutralizing the right by motives 
of expediency, as they insist, for ulterior though indirect 
good, have no standing in Mr. Roosevelt’s moral court; 


they have no case, as the lawyers say. It should be 
noticed that there is no hesitancy or mental debate in 
this attitude. Simply to see is to judge. To com- 
promise or even to endure a wrong proposition to him 
is monstrous and not to be tolerated for a moment. 


That is evidence of positive moral character. It sel- 
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dom is seen in such transparent simplicity among poli- 
ticians or public men. It is admirable, nevertheless, and 
the common people are ready to follow the lead of a 
man of that positive moral character whenever he 
reaches public eminence. When it is coupled with great 
brain power and personal magnetism it is irresistible. 
The people like a man who is well poised, clean cut, 
frank and positive; a man who is no conundrum; one 
whose life is an open book; a man who has never been 
known to descend to trickery, who has fought. fair, who 
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has had no sinister streaks in his life, a career that 
will stand the light of day; a man whose contemplated 
action is known beforehand, for everybody is satisfied 
as to. what he will do under given circumstances. When 


man combines such traits with unusual mental and 


executive ability he personifies all that we can ask for in 


any important position in life, 
whether it be private or public. 

The foregoing remarks are 
preliminary to the introduction 
in the biographical depart 
ment of a man who is a liv 
ing example of the positive 
character so often observable 
in leaders of men and affairs, 
namely, the Hon. Charles Wes 
ley Miller, of 
now candidate for the high 


Goshen, Ind., 


office of governor of that state. 
Mr. Miller deserves a place 
in the AMERICAN LUMBER 
MAN’S gallery of fame because 
he is secretary of and stock 
holder in the well known hard 
wood manufacturing concern of 
Lesh, Prouty & Abbott, of East 
Chieago, LIll., and besides thor 
oughly understanding the hard 
wood I-mber business is an 
eminent practicing lawyer, and 
was the attorney general of 
Indiana for two years. So 
well and favorably is he 
known in business, legal and 
political circles in his own and 
other states that we are satis 
fied that thousands will highly 
welcome and enjoy this tribute 
to his personality and his de- 
servedly successful career. 
Charles Wesley Miller was 
born in Galena, Floyd county, 
Ind., February 4, 1863. Thus 
his advent into the world was 
in the midst of the Civil War. 
It can be seen that long before 
he was old enough to be a 
soldier the body politic that 
was being torn asunder at his 
birth had become reunited and 
well on its new course to be 
the strongest and grandest na- 
tion in the world. But the 
war had left its traditions of 
heroism and sacrifice to stimu- 
late the patriotism of after 
generations, and - the boy 
Charles Wesley Miller fully 
imbibed his share in the stir- 
ring political times of his 
youth. No plastic minded boy 
or lad could live through the 
days of reconstruction and po- 
litical strife of the two dec- 
ades following the war with- 
out assuming some positive 
bias in respect to public policies. Mr. Miller became a 
strong republican and has adhered to that faith ever 
since, unswervingly loyal to his political principles. 
Charles W. Miller’s father was Jacob B. Miller, and 
his mother is Isabel (Smith) Miller. His father died 
at 83 years of age, while his mother, surviving, is 84 
years old. His ancestors were distinguished for extreme 
longevity, his grandmother Smith having lived until she 
was 97 years of age. With such an ancestral record Mr, 
(Concluded on Page 58.) 
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ADVERTISERS. 


The American Lumberman is 
the only lumber mewspaper having 
a large paid subscription list ! 

The average number of copies 
of the Americam Lumbermam dis- 
tributed weekly during July, Aug- 
ust and September, 13,955! 

This is a circulation more than 
double that of amy other humber 
newspaper amd greater tham the 
combined subscription list of amy 
three other lumber papers. 




















MASSMEETING OF HEMLOCK MANUFACTURERS, DECEMBER 3. 


A number of representative hemlock manufacturers 
met in Chicago Thursday and decided to call a mass- 
meeting of hemlock operators to be held at the Pfister 
hotel, Milwaukee, Wis., Tuesday, December 3, the first 


session to be called to order at 10:30 a.m. A canvass 
of the situation showed the condition of stocks on 


hand and the demand to be such as not to warrant a 
continuation of the work in the woods and at the mills 
on the scale which had been contemplated earlier in 
the year. 

George H. Chapman, of the North Western Lumber 
Company, of Eau Claire, Wis., presided. The meeting 


was informal in character, being hastily called for the 
purpose of considering the best methods to be adopted 
in acquainting the trade more fully with the present 
state of the market and the financial situation and 
taking such measures as will ameliorate the situation 
and give support and encouragement to labor as well 
as capital. 

The meeting to be held in Milwaukee will be open 
to everyone who desires to attend, and the AMERICAN 
LUMBERMAN of its own accord takes this method 
of emphasizing the importance of every hemlock oper- 
ator being in attendance. 





RAILROAD DELAYING DISCRIMINATION HEARING. 


The Northern Pacifie railway is apparently not anx- 
ious to have the suit of the Atlas Lumber & Shingle 
Company, of Seattle, Wash., which is backed up by 
affidavits from sixteen other lumber and shingle manu 
facturers, charging discrimination on the part of the 
railroad in the matter of car deliveries, tried before 
the United States cireuit court. The ease has been 
postponed four times at the request of the railroad 
attorneys. ‘The latest schedule is next Wednesday, 
but unless the plaintiffs make a fight against further 
dallying it is liable to be again put off. 

Although the railroad company before the action was 
brought threatened to send a crew to the mill of the 
Atlas Lumber & Shingle Company at MeMurray and 
forcibly unload three cars filled with lumber and shin- 
gles for North Dakota and Minnesota points, and for 
which it refused absolutely to issue bills of lading, 
on the ground that the cars were set in for local 
shipments only, all have been started eastward and 


bills of lading issued, while the attorneys were asking 


that the case caused by the road’s arbitrary action be 
continued from time to time. 

The grounds for the present action thus being re- 
moved it is a question whether or not this particular 
case can now be tried. However, there being a plain 
admission of discrimination, lumbermen of this part of 


the northwest are determined to force the suit either 


through the Atlas Lumber & Shingle Company or other- 
wise, as there are numerous instances of similar treat- 
ment at many mills. 

Discrimination has been one of the largest thorns in 
the side of the lumber and shingle industry of the 
far northwest for years. It is alleged that it has been 
openly practiced by the Northern Pacific and other 
iines of railroad serving the mills and that remon- 
stranee oftimes has met with insult from traffic offi- 
cials. While the manufacturers have their coats off 
fighting railroad abuses it is considered opportune to 
clean up all ends that in the future they may be treated 
on a par with shippers of other commodities. 





LIVERPOOL MEASUREMENT OF AMERICAN HARDWOODS. 


Word has been received of the settlement, at least 
for a time, in the Liverpool markets of some of ‘the 
vexed questions between American hardwood exporters 
and their customers in the Liverpool district. 

At a meeting held November 2, attended by A. R. 
Pryor, secretary of the Ritter Lumber Company, Lim- 
ited, which is the English corporation representing the 
W. M. Ritter Lumber Company, of Columbus, Ohio, and 
Mr. Brown, of the same company, rules were finally 
adopted, to become effective January 1, 1908. This 
meeting was of brokers and merchants and was called 
by the Liverpool Timber Trades Association for the 
purpose of considering and adopting new rules for the 
measurement of American hardwood lumber in the port 
of Liverpool. The rules as adopted at this meeting 
are as follows: 


(1) The measurement shall be ascertained by the Ameri- 
ean board measure rule except as otherwise herein stated. 

(2) First or prime quality, medium quality and cull qual- 
ity are identical respectively with the American grades of 
ones and twos, No. 1 common and No. 2 common, as ex- 
pressed in the current rules of inspection of the National 
Hardwood Lumber Association, which came into operation 
on the first of December, 1905. 

(3) Thicknesses shall be taken to eighths inch in sizes 
of ™% inch and under in unplaned lumber, and in sizes of 
72 inch and under in planed lumber, to quarter inch in 
sizes of 1 to 1% inches, and to half inch in sizes from 1™% 
inches and upwards. Thickness to be taken a foot from the 
thinnest place. 

(4) Tapering lumber shall be measured for width at two 
feet from the narrowest end in lumber 10 feet and up long 
and one foot from the narrowest end in lumber less than 
10 feet long. 

(5) In the case of consignment parcels all split or dam- 
aged lumber to be measured and go with the rest of the 
parcel, no allowance to be made for splits or defects. 

In the case of contract parcels, no allowance to be made 
for splits or defects but all lumber split or damaged (in 
excess of what is permitted in the several gradés by the 


inspection rules of the National Hardwood Lumber Asso- 
ciation, which came into operation the first of December, 
1905) is to be laid aside and sold separately on its merits 
at extreme measure. 

(6) The lengths of lumber measured by the American 
board rule shall be taken to the full foot. All lumber to be 
contented to half superficial feet, all fractions of less than 
a half foot to be dropped. 

The main point gratifying to American exporters in 
the above rules, which seem to represent about all that 
it is possible at present to get in the way of conces- 
sions from the Liverpool trade, is the adoption of 
the American board rule. Under different names the 
grades of the National Hardwood Lumber Association 
of December 1, 1905, were made the Liverpool stand- 
ard. On the whole, in view of the critical character 
of the English merchants and their reluctance to yield 
anything of their time-honored customs, this action is 
gratifying. 

The measurement of tapering lumber seems a little 
severe, but, on the other hand, the dividing of frac 
tions of a foot, so that fractions less than a half foot 
are to be dropped and those of a half foot or more are 
to be added, is evidence of a conciliatory spirit. 
The American board rule as usually manufactured will 
now have to contain.the odd as well as the even feet 
to enable measurement on this basis to be readily 
made. The rules regarding splits and defects are in 
line with American practice in making a grade or 
price allowance for them rather than in deducting from 
the contents of the piece. 

It is intimated that if a trial of these rules does not 
result satisfactorily another meeting of the association 
ean be held and further modifieations be then diseussed. 
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BASIS OF RETAIL LUMBERMEN’S OBJECTIONS TO MAIL ORDER TRADE. 


It is distinctly evident that the retail lumber deal- 
ers of the country are awakening and getting their 
eyes opened to the gravity of the catalog house 
invasion. In this more recent concernment they have 
lagged behind the merchants of several other classes 
who have for years felt the competition of the mail 
order business. 

When the catalog houses began to handle sash, 
doors and moldings, on which the country retail deal- 
ers had made good profits—better than on lumber— 
retailers felt the sting of such competition and began to 
bestir themselves and look about for defense and 
remedy. Secretaries of associations began to look 
the matter up, and in quest of knowledge and the 
state of sentiment in other lines corresponded with 
officials of other trade associations. In this way 
they discovered that the retail trade in about all 
lines, and to a large extent the wholesalers, were up 
in arms about the mail order business. 

Within the last year a widespread crusade against 
the catalog houses has developed, and lacks only 
crystallization to become a formidable host that will 
have remedial measures adopted and executed or know 
the reason why not. 

In the midst of this growing agitation another men- 
ace has arisen, namely, the parcels post project, which 
Postmaster General Meyer purposed to recommend to 
Congress for enactment in the shape of a law. While 
this extension of the carrying facilities of the mail 
department would not greatly interfere with the coun- 
try lumber trade it would be a great aid in extending 
the power of the mail order concerns, and that is just 
what the retail lumbermen would like to see knocked 
into atrophy instead of additionally nourished by in- 
creased facilities like the proposed parcels post reg- 
ulation. Besides, the retail lumber dealers, especially 
of the west and south, hope to form a part of a grand 
army of retailers and jobbers in all lines that will 
stand as one man for local trade against the spread- 
ing cancer of the mail order business. 

Now that the season is at hand when numerous re- 
tail lumber associations and lumber manufacturing 
organizations which are interested in the retail trade 


are to hold their annual meetings the members and 
secretaries of these bodies are getting their data and 


oratory ready for a thorough discussion of the mail 


order business. 

They will make the attack motived by the resolve 
that the mail order octopus is reaching out to cap- 
ture all lines of the country retail trade, including 
lumber, and that they are working with all their in- 
genuity and might for the parcels post as a powerful 
auxiliary to the consummation of their scheme. If 
a sufficient foree can be centralized and brought to 
bear it is beyond doubt that the lumber trade will 
utter a powerful protest against the proposed par- 
cels post measure. 

It is likewise probable that there will be some plan 
formulated for appeal to the several legislatures for 
some legalized restriction of the mail order business 
in the respective states. This policy will be advo- 
cated on the ground that this manner of distributing 
goods is a menace to much that is necessary to the 
business and livelihood of the rural communities and 
therefore it is a vital state question. How to legislate 
public sentiment, if sufficient of that important requi- 
site can be invoked, into effective opposition to the 
mail order business has not been demonstrated; yet 
it is evident that the lumbermen’s and other trade 
associations will make a trial to reach some result. 

The entire matter is inchoate and nebulous, not to 
say up in the air, at present; but of one thing there 
is tangible evidence; there is a growing, earnest op- 
position to the mail order buccaneering style of trade, 
and the question of suppressing or modifying it will 
be tried out with some result not yet apparent. 

At the recent semiannual meeting of the retailers 
at Jackson, Tenn., the catalog business was_ intro- 
duced in an address by U. 8S. Shacklett, of Fulton, 
Ky. He said that every association in every 
line of business has attempted some method of 
handling the mail order enormity, but they have 
been unsuccessful so far. He complained that the 
different branches of trade had indulged in a Rip Van 
Winkle sleep and are but just waking up to what 
has been going on for years. He declared that the 


lumber dealers, in coéperation with other lines, have 
got to handicap the catalog houses by organizing in 
the home towns. ,‘‘I suppose,’’ he said, ‘‘you all 
had this experience in your own homes a few years 
ago; the first thing you thought of was to kick a com- 
petitor out, and not to speak to him when you met 
him on the street, just because he was your com- 
petitor. The organizations in this country have erad- 
icated that to some extent. I know it to be the case 
in the Retail Hardware Dealers’ Association in Ken- 
tucky. The first thing is to get on good terms with 
your competitor at home. If he wants to borrow or 
buy from you, give him a square deal, and thus you 
will be able to use him in these associations, and if 
he will not join, be able to use him anyway by get- 
ting on good terms with him.’’ 

Continuing, Mr. Shacklett substantially said that 
when a retail dealer gets it into his head that his 
association is going to kill the catalog houses he 
ought to get out. It will require codperation of every 
trade association in the United States to handicap 
the catalog houses. The matter has delayed 
for thirty years, and the concerns engaged in the busi- 
ness are immensely rich and can stand long against 
any amount of opposition and have money enough 
to live on even if they should finally meet defeat. 

This expression shows how the mail order busi 
ness is affecting the retail trade south of the Ohio 
river. It is spread all over the country, in fact, and 
has the support of the farmers, the villagers and even 
millions of patrons in the large interior towns of the 
entire country. 


been 


The retail trade outside the big cities 
is confronted by this ruination of their trade unless 
something can be done to checkmate it to a large de- 
gree. Nothing can be done without organization. 
Even then it will tax the wisdom of the ablest minds 
in the various associations to devise means to coun 
teract the effect of the mail order competition. This 
work will be undertaken, so far as the retail lumber 
men are concerned, with much serious earnestness in 


their association 


meetings during the coming win 
ter. The endeavor will be to ascertain what can be 
done with effectiveness, and then proceed to do it. 





A STRONG ARGUMENT FOR NATIONAL RECIPROCAL DEMURRAGE. 





Des MoINES, IowA, Nov. 14.—Editor AMERICAN LUMBER- 
MAN: I notice in reading the last number of the AMERICAN 
LUMBERMAN that notwithstanding the present partial sus- 
pension of business throughout the United States, the 
ear shortage and embargo among yellow pine manufac- 
turers continues nearly as acute as twelve months ago 
when the country’s business was booming. Present con- 
ditions will soon cure the car shortage which has troubled 
yellow pine manufacture during the recent years more per- 
haps than any other industry. One comparatively new 
factor is adding to freight congestion which has escaped 
public notice. I have reference to the phenomenal in- 
crease in the production and consequent movement of 
cement, Portland and other, and automobiles. 

The government census gives the production of cement 
for the twelve months. of 1906 as 51,000,000 barrels. 
Estimating 125 barrels as the average carload we find it 
required 408,000 freight cars to transport this compara- 
tively new product. 

This country also is credited with making about 70,000 
automobiles the last year, requiring perhaps 35,000 cars 
to move these modern ‘‘go-devils’’ from the factories to 
the agencies located in every important city and town 
in the remotest states of our Union, and by these re- 
shipped to customers in their territory. 

Here are two practically new industries requiring the 
use of 450,000 freight cars to distribute over long dis- 
tances to consumers and users. I have observed that 
railroad companies are more indifferent to the prompt 
movement of lumber than of any other commodity. We 
hear little complaint of inability to get cars to ship 
automobiles. The only complaints of delays have been 
of the manufacturers’ inability to turn out machines fast 
enough to supply the demand. And cement mills can 
usually obtain cars to ship their products without much 
delay. 

The indifference of railroad companies to furnish cars 
to move lumber is traceable to the lack of competition in 
the shipment of the bulk of our lumber products. Saw 
mills are generally located in small places having only 
one road, and the traffic officials of a railroad having a 
saw mill located on its line know that a delay of weeks 
or months in furnishing cars can not possibly prevent 
this monopolized freight from eventually being carried 
over the only road that connects the saw mill with the 
“ outside world, 

Cotton moves while lumber rots; sugar moves and lum- 
ber lingers. Sugar shipments originate mainly in large 
cities having many competing railroads, and this results 
in prompt service and low rates—a 23-cent rate on sugar 
worth $2,500 a car, from New Orleans to Chicago, and 
a 24-cent rate on lumber worth $250 a car from New 
Orleans to Chicago, 


This is the result of competition in sugar shipments 
and no real competition on lumber shipments. If this 
sugar rate is reasonable and compensatory, then the rate 
on lumber is unreasonable and discriminatory. 

Some measure of compensation would accrue to the 
lumber industry if we had an interstate dispatch law 
imposing a penalty on the railroads for failure to fur- 
nish cars within a reasonable time and a like penalty for 
unreasonable delay in forwarding freight to destination, 
some fixed equitable compensation that the shipper could 
collect or deduct from the freight bill without the expense 
of a lawsuit or the never-ending tediousness of filing 
claims that may require months or even years to obtain 
settlement. 

The railroads have demurrage regulations which they 
arbitrarily enforce prescribing a definite time limit which 
they consider reasonable for a shipper to load and unload 
cars. This universal requirement may sometimes work 
a hardship but in the main this rule is accepted by the 
shippers of the country as necessary and desirable and 
helpful in relieving the troubling congestion of railroad 
transportation, a condition that has entailed on lumber 
manufacturers and dealers more loss and annoyance than 
on any other industry. 

ROBERT FULLERTON. 

We welcome to the ranks of the national reciprocal 
demurrage advocates so able a man as Robert Fuller- 
ton. We doubt if their claims have ever been more 
strongly put. Whether what they want be called an 
interstate dispatch law or a national reciprocal de- 
murrage law makes little difference. What reciprocal 
demurrage claimants have been demanding is a pen- 
alty for failure, without reasonable excuse, to fur- 
nish cars for shipment, or to move with reasorable 
promptness to destination cars loaded and consigned. 

This paper has urged that just as shippers and re- 
ceivers of freight concede to the railroads the equit- 
able right to collect demurrage for failure properly 
to handle their commodity .(cars) so the railroads 
should concede the right of the business of the coun- 
try to collect from the railroads for failure to handle 
with reasonable despatch their commodity (freight). 
We would have the amounts to be ‘collected on each 
side both compensatory, as Mr. Fullerton suggests, 
and also punitive. 

Texas shippers, in a conference with railroads the 
other day, suggested that the penalty on both sides 


should be $1 a car a day for the first day of de 
lay; $2 for the second day; $3 for the third day; $4 
for the fourth day, and $5 for the fifth and every sub 
sequent day. What railroad is there that would not be 
glad to build any quantity of cars, enough for not only 
regular but emergency demands, if it could get a 
rental of even $2 a day, though it be called demur 
rage? A penalty of $5 a day would be in some meas 
ure compensatory and it would be ‘punitive. It would 
compel the manufacture of cars and be some compen 
sation to those whose interests were damaged by fail 
ure to move them, 

Let the law be simple and reasonable. Allow the 
shippers and receivers ample free time for loading 
and unloading; allow the railroads ample free time 
for getting the car into motion and for setting it in 
at destination; let the rate of movement be low enough 
to cover any ordinary emergency of railroad business, 
and then let the penalty for failure to comply with 
these liberal and reasonable regulations be inflexibly 
and uniformly applied. 

Furthermore, let the penalty be automatically col 
lectible. Demurrage charges by the railroads go with 
the freight bill and you do not get your goods unless 
you pay the demurrage; let the penalty on the rail 
roads, if any accrue, go with and be deductible from 
the freight bill. How can this be done? Simply let 
the bill of lading state on it the time received and 
the distance to final destination. Every receiver of 
freight can then figure on the basis of the law for 
himself the allowance he is entitled to, and the law 
should compel the road or the agent that receives the 
pay for the freight to accept this settlement in full. 

The above, briefly stated, are the propositions that 
have been made to cover the points which Mr. Fuller- 
ton mentions. Right here, however, we might men- 
tion a reason given by the railroads and some of their 
lay attorneys as to why there should be no penalty for 
failure to furnish cars. They say it is not equitabie 
to penalize a railroad for doing what it can not do 
and what it is its interest to do if it can. 

There is only one excuse for failure of a road to 
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furnish cars to the established industries along its. 


line, and that is absolute lack of a sufficient number 
of cars or of sufficient motive power to haul them; 
and such an excuse is valid only for the time, until 
its resources in cars and motive power and other nec- 
essary facilities can be increased to meet the demand. 
But even so the distribution of cars among the indus- 
tries and various kinds of traffic should be equitable. 
Every division superintendent of traffic knows in the 
case of an established industry like the lumber business 
just about how many cars a day are needed on his line, 


and they can be sent down the line pretty nearly as reg- 
ularly as clockwork and distributed among the mills. 
But here comes in another question—as to whether 
the cars that are at hand are available for the par- 
ticular destinations named by the shipper. Often they 
are not and there may be an abundance of cars to 
load for Ohio and none to load for Kansas, or vice 
versa. The only apparent remedy for this situation 
lies in the pooling of cars, whether under the auspices 
of the roads themselves or under the direction of the 
Interstate Commerce Commission. 


Mr. Fullerton’s letter is a strong one and his illus- 
trations are vivid. He is one of the heaviest lumber 
shippers in the country and he knows whereof he 
speaks. The lumber business has been discriminated 
against in favor of others, both in rates and in facili- 
ties. There is something to be said in favor of per- 
ishable commodities to be sure; but from any busi- 
ness standpoint the roads should be equipped to take 
care of the lumber trade as well as of other lines, as 
the traffic is offered—to handle it in a way at least 
fairly proportionate to its importance. 





ATLANTIC COAST WATERWAY PART OF A BROAD PLAN. 


The dreams of the advocates of waterway improvement 
are gradually taking definite shape. This week two 
matters became of record which are significant; one 
was at a meeting held in Philadelphia on Monday and 
Tuesday, composed of delegates from seventeen Atlantic 
coast states, to further the project for an inland water- 
way along the Atlantic coast from Massachusetts to 
North Carolina. The other was the announcement that 
Congressman Bartholdt, of St. Louis, had prepared a 
bill to be introdueed early in the next session of Con- 
gress providing for an authorization of $500,000,000 of 
bonds by the national government, to be utilized in de- 
veloping in a permanent way and on a grand scale the 
waterways of the country. 

This proposition undoubtedly contemplates merely 
granting the authority to issue bonds as they are needed 
for furtherance of the development plans to be carried 
out, much as Panama canal bonds have been authorized 
to be issued as needed, upon which authority $50,000,- 
000 of these bonds were placed on the market this week. 
Supplementary to this bill Mr. Bartholdt will introduce 
another making the inland waterways commission a per- 
manent body, which shall employ experts and keep Con- 
gress officially advised as to the merits of the various 
projects and have general supervision over them. 

The east coast waterway is in line with the broader 
plans of the Mississippi improvement schemes and espe- 
cially with that for a deep channel from Chicago to the 
Gulf. As we have said before, the promoters of the 
Chicago-New Orleans project are not narrow in their 
views and they are not asking for the Mississippi valley 
what they are not willing to concede to any other part of 


the country. What they do demand is that a compre- 
hensive policy shall be mapped out embracing all good 
projects, and that it shall be pushed through as rapidly 
as good business judgment would suggest. They hold 
that there should be no reckless expenditure, no attempt 
to do the impossible to please any particular section or 
interest; but, on the other hand, that there should be the 
utmost liberality toward every valid project. 

The proposed canal from Massachusetts to North Car- 
olina is one of the first sections of a coast line of pro- 
tected waterways which may reach eventually from 
Massachusetts to Mexico. It is the first because along 
its route the need is greatest, traffic is heaviest, the in- 
terests to be subserved are more important, while it will 
be the most easily accomplished. This route takes ad- 
vantage of the canal which is to be cut through Cape 
Cod from Cape Cod bay to Buzzard’s bay. This canal 
will reduce the water distance from Boston to New 
York by 75 to 100 miles. The course of the route 
would then run through Long Island sound and down to 
the Raritan canal at Perth Amboy, N. J., through this 
canal to the Delaware river, thence down the Delaware 
and through the Chesapeake & Delaware canal to Chesa- 
peake bay, thus making a short cut between Philadel- 
phia and Baltimore; thence down Chesapeake bay to 
Norfolk, thence through an enlargement of one of the 
present canals to Currituck sound in extreme northwest- 
ern North Carolina, across Albermarle sound into Pam- 
lico sound and into the mouth of the Neuse river; thence 
with very little work across to Beaufort inlet and the 
ocean, 

Examination of the map will show that a canal could 


be built at the mere cost of dredging practically the 
entire length of the coast from New York harbor to 
Wilmington, N. C., following inside the islands that 
line the coast almost the entire distance. From Wil- 
mington south the natural situation is less favorable, 
but the dreamers, who are the prophets of the future, 
look to a time when there will be protected navigation 
down to and across Florida and along the Gulf coast 
clear to the Rio Grande. If anyone will look at a map 
of the Gulf states he will find that nature has already 
provided the channels for most of the distance. 

Such a.great project in its entirety, embracing river 
as well as coast improvement, is not a matter for a 
year or a decade, but for a generation at least. It 
should be and will be begun where present commercial 
interests most imperatively demand it and where returns 
would be the most prompt. We are not prepared to say 
that Congressman Bartholdt’s $500,000,0000 bond issue 
would be wise; and yet this country ought to expend 
at least $50,000,000 a year for these improvements, so 
that within ten years such an issue would be entirely 
exhausted. The amount seems large, but a fair rate of 
interest could be returned upon it if the government 
were to.go into the business of transportation and charge 
tolls; and as free waterways to the people no other in- 
vestment can be thought of that would yield such large 
returns in development of our domestic trade, in 
exchange of commodities at home and abroad, by the 
cheapening and facilitating of transportation. Congress- 
man Bartholdt’s ideas, taken together, would commit the 
government to a liberal and wise policy and give it the 
means to carry it through. 





AN OPEN LETTER TO LUMBERMEN, MACHINERY AND SUPPLY HOUSES AND THE BUYING PUBLIC. 


Conditions have so shaped themselves as again to 
remind business men that it requires nerve, daring 
and discernment to achieve results. For more than 
a year, up to within the last month or so, buyers had 
difficulty in locating supplies. The lumber purchasing 
agent who at one time sat in his easy chair and per- 
mitted the salesman to cool lis heels in an outer 
oflice packed his grip and made a tour of the mills 
trying to locate stock. The machinery salesman, after 
comfortably establishing himself in a good hotel, sent 
word around to the mill man that he would aceept 
orders providing he were given ample time in which 
to deliver the goods, and accept the prices and terms 
he named. The purveyors of mill supplies of all kinds 
adopted the same attitude toward their customers. 
The general sentiment as expressed by inference if not 
by words was: ‘‘Well, if you want anything you 
know where I do business, and if you will come around 
and be real nice about it I may let you have a part of 
what you need. [ am not particular whether you come 
or not, but for the sake of old times I will do it.’’ 

For a vear or more it has been a seller’s market. He 
could ask anything within reason he had a mind to 
and get it. He could make terms to suit himself. 
Now the buyer has gone back to his easy chair and 
the salesman with his assurance modified by the weight 
of recent events comes seeking an audience. For a 
year or more the lumber salesman has sat around in 
hotel lobbies and carelessly remarked as he flicked 
the ashes from his perfecto: ‘‘ Well, I sold a hun- 
dred cars today; turned down an order for fifty cars— 
didn’t like the price.’’ 
whom he had confided would reply: ‘‘I turned down 
old man Critical out here today. He wanted me to 
furnish him with an outfit and set it up for nothing. 
We cen get all the business we can handle on our 
own terms.’’ 

Advertising solicitors were assured that no possible 
reason existed why ‘‘our company’’ should spend 
money. They were informed that the capacity of 
the factories had been booked ahead six months or a 
year and that those in charge did not want to solicit 
orders that they couldn’t handle. ‘‘ Advertise? 
What’s the use?’’ 

Personally and by letter several lumbermen have ex- 
pressed an appreciation of the return of the old condi- 
tions when it required a salesman to secure business. 


The machinery salesman to 


These gentlemen without solicitation or suggestion 
have given many practical reasons why they person- 
ally have inereased their advertising appropriations: 
One of them said, substantially: ‘‘Anyone can. stand 
behind a counter and pass out goods which people come 
in and call for, It requires more than physical en- 
ergy to be a salesman.’’ 

While it is true that the wheels of commerce have 
slowed down it is not true that business is at a dead 
stop. Improvement in many lines already has been 
heralded abroad. There will be a demand for lumber, 
a demand for machinery and a gradual increase in 
the consumption of mill supplies over the quantity 
demanded at this time. The people who go out after 
the business will get it and those whe represent the 
essence of salescraft are going after it in every way 
possible. They will be personally represented in 
every market and they will ADVERTISE. 

No longer will the advertising solicitor be coolly as- 
sured that they can’t afford to ADVERTISE because 
of the great amount of business they flow have. Wide- 
awake, stick-to-it and get-the-business men are going 





UNCLE SAM, EXPRESSMAN. 


Will the day come when Farmer Brown’s 
wife can receive a letter, a package of pins, a 
bottle of soothing syrup for the baby, some 
‘*kaliker’’ to make Mary Ann a dress and a 
package of plug cut for hubby’s exclusive use 
and benefit from the postman and in exchange 
for this tonnage load him down with three pounds 
of butter for Colonel Highflyer, six dozen eggs 
for Major Somebody and three live pullets for 
the village mayor? In other words, are the 
rural free delivery postmen to act as messenger 
boys for the community? Are they to carry the 
mail order goods from the local representative | 
who may receive them in bulk? 

Uncle Sam has not found the postal business 
a remunerative one. His profits so far have 
consisted of an annual deficit and the question 
as presented by retail merchants is, ‘‘Does he 
want to increase the deficit and at the same 
time destroy the sentiment and relationship 
which now hold communities together?’’ 











to use and should use more space in crying their wares 
than ever before. Some of the great department 
stores of Chicago recognized as the largest and most 
successful business institutions of their kind in the 
world have doubled the space they usually occupy in 
the daily press. They are the advertisers who reap a 
profit from their expenditures. 

Lumbermen who have heavy stocks on hand and 
want to move them so as to provide funds for their 
pay rolls and current expenses should have recourse to 
the columns of the AMERICAN LUMBERMAN, which for 
months to come will be scanned more closely than 
heretofore. In the flush of prosperity, with prices con- 
stantly advancing, the ordinary buyer did not scan 
prices as closely as at present. He rested secure in 
the belief or knowledge that even though he did pay 
50 cents or $1 more a thousand the steady appreciation 
in value made his purchase a good one. Twenty-five 
cents in cash or in the price paid for lumber looks a 
great deal bigger today than 50 cents or $1 did six 
months ago. The concern with the goods that will 
make the price right; that can and will deliver the 
stock and will acquaint the trade with its qualifica- 
tions along this line, is the concern that will get the 
business while others lament the dull state of trade. 

ADVERTISE if you want to sell lumber; if you 
want to buy lumber, or if you have machinery or sup- 
plies of any kind. 

This is the TIME, the AMERICAN LUMBERMAN is the 
PLACE, and the GIRL will be happy if you get results. 

ADVERTISERS who are out for business appreciate 
the present situation most keenly. 

Neither the lumber manufacturer, the maker of ma- 
chinery nor dealers in supplies used by lumbermen or 
machinery houses can afford to do otherwise than look 
after the wording of their advertisements more care- 
fully at this time. 

This is bargain day for the wideawake buyers. Lum- 
bermen should bear this fact in mind and keep posted 
on the bargain announcements. The only possible way 
for them to do this is to keep up their subscriptions 
to the only paper that is representative of the lumber 
interests of America, The retail dealer who stops his 
subscriptions at this time because of what he terms 
his inability to afford the price is cutting off a source 
of information which should prove to be worth in 
dollars and cents many hundred times the eost, 
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DEMAND FOR A RAILROAD CLAIM COLLECTION. BUREAU. 


GRAND Rapips, Micu., Nov. 16.—Editor AmMmrRICcCAN LUM- 
BERMAN: Could you suggest any kind of an organization 
for the legal handling of railroad claims? We suppose our 
experience is like the average of shippers: We make up a 
claim and send it to the consigning road; that road holds 
it three or four weeks, or as many months, then returns 
it to us, saying the claim should have been made through 
the road at destination. The claim is then made up again 
and sent to the road delivering the goods, to be held up 
there for an indefinite time and then returned with the 
statement that the claim should have been sent to the con- 
signing road. ‘Then, when one of the roads finally does 
accept the claim, it holds it for two or three months and 
then writes for certificate from the loader as to what was 
on the car. After the road has exhausted all inquiry for 
papers on the claim it puts them in a pigeon hole until it 
forgets where they are, and then when written to regarding 
them says the papers have been burned up in some railroad 
company’s hands. We have a claim on which this scheme 
was worked on two different roads. After it had been burned 
up on one road and duplicates were sent, the same excuse 
came back regarding the claim from another road. Then 
when they wanted papers in duplicate where papers are 
alleged to have been burned up it was impossible to get 
them. The claim used as an example is now two or three 
years old. As the roads have all the papers no legal action 
can be taken and we are out the amount of the claim. It 
would seem that, in place of sending the claim to the rail- 
roads and giving them all the legal evidence, some bureau 
could be established which would handle the entire matter, 
making all necessary investigations and, when the case is 
completed, instead of making a claim bring a suit. The 
railroad company then would*do the worrying and hunting 
for evidence. Cc. C. FoLuMER & Co. 


A good many freigkt claim bureaus have been estab- 
lished at one time or another, a number of them in 


° . . 
lumber organizations. 


the lumber interest. Some of them have been practical- 
ly private organizations doing business for a compensa- 
tion, while others have been instituted by or backed by 
So far as we know, however, 


none of these organizations has ever shown much 
efficiency or has remained in existence very long. 


The idea is so sensible a one and so manifestly in 
the proper line of organized effort for the common 
good that it is strange no greater suecess has been 
secured. Some of the reasons for failure have been 
as follows: Lack of coéperation of any considerable 
element in the business to be benefited; the difficulty 
of securing competent and loyal men to carry on such 
a bureau; the unwillingness of most lumber organiza- 
tions or individuals in them to incur the considerable 
expense involved in establishing such a bureau and in 
maintaining it until it might become self supporting. 
The failure to enlist the codperation in its favor 
of a respectable majority of the people who should be 
represented by such a bureau lies, perhaps, in the feel- 
ing of a good many that the cost is too high; in the 
feeling of others that the bureau would not after all 
be effective or might show favoritism, and in the in- 


dependence of others who think that they can handle 
their own business better than any bureau could do 
it for them. This. is, perhaps, true with the minority 
and there ts a suspicion that the railroads have some- 
times discriminated against bureau claims in favor 
of those presented by individuals working in the same 
field. 

But certainly the claims against railroads originating 
in the lumber trade of Michigan, for example, ought 
to be more economically and _ effectively “ handled 
through 2 properly equipped and managed bureau than 
in any other way. Furthermore, it should minimize 
than increase friction between the 
their patrons. 


rather roads and 
Legal action should be a last resort and, 
while the bureau would very possibly be the most 
effective agency to and 
believe its chief value would rest in a management so 
able and fair that the roads would respeet it and ordi- 
narily would coéperate with it rather than fight. 

We present 


institute carry on suits we 


this subject again to our readers for 
consideration, and invite their suggestions along the 
lines of the above communieation and the comments 
thereon. 





OTHER MANUFACTURERS FOLLOW THE EXAMPLE OF YELLOW PINE MEN. 


Within the last thirty days work at the saw mills 
throughout the country has been very heavily cur- 
tailed. Appreciating the necessity for a reduction in 
the output as pointed out by the AMERICAN LUMBERMAN 
the yellow pine manufacturers took the initiative in 
this movement. Their example was followed by the 
hardwood manufacturers in the central and southern 

‘ states, and it is probable less lumber is now being 
turned out by the mills than at any time during the 
last eighteen months. Some of the plants have been 
closed for an indefinite period and others have reduced 
their cut one-third to one-half. This movement is not 
confined to the hardwood and yellow pine districts but 
a reduction in cut is being made by northern pine oper- 
ators who will not log as heavily this winter as usual. 
In the west the rate complication and the falling off 
in trade have resulted in closing down many of the 
lumber and shingle mills. All of the concerns are 
ready to resume operations as soon as such action 
is warranted by conditions. 

A great many recent converts to the desirability of 
curtailing production at this time have forwarded a 
statement of the action taken during the last ten 
days: It is not possible to present anything like a 
complete list of the concerns whose output is being 
reduced but the names of operators given and the 
extent to which a reduction is being made should serve 
to emphasize the widespread character of the curtail- 
ment. 

The Shreveport Creosoting Company, Limited, of 
Shreveport, La., is running its saw mill three days a 
week and contemplates a thirty-day holiday beginning 
with December 15. 

The Lock-Moore Lumber Company, of Lake Charles, 
La., now is operating its mill four days a week. 


The Rice Lumber Company, of Ward, La., has been 
closed down indefinitely. 

The closedown movement has been general through- 
out the southern pine belt. The statements made by 
those who attended the meeting at Memphis last week 
show a heavy reduction in the output at practically all 
points from Texas to Virginia. 

Ordinarily northern pine plants finish their sawing 
season any time between November 1 and November 
15. Nearly all of the northern pine mills are out of 
commission now and at very few points have prepara- 
tions been made for winter sawing. 

A report from Stillwater, Minn., states that some of 
the heaviest loggers operating from that point have 
announced their intention of laying off the larger part 
of their woods forces. This action is due to the dif- 
ficulty experienced in securing currency to meet pay 
rolls and the general disposition of the mills to cut 


‘less lumber next year. 


The Yellow River Lumber Company, of Stillwater, 
Minn., is among the concerns reported to have closed 
its camps. 

The Diamond Lumber Company, of Green Bay, Wis., 
has closed its mill and discharged the crew at one 
camp. It will employ only one crew, of about 100 men, 
during the winter. 

A dispatch from Glasgow, Ky., states that owing to 
the suspension of operations by the Chess-Wymond 
Stave Company, of Louisville, in Barren, Monroe, Cum- 
berland and adjoining counties, 3,000 men have been 
let out. No date has been set upon which operations 
are to be resumed. 

In northern California many of the large mills have 
been closed or activity lessened. 

In Oregon and Washington the mills at many points 


have suspended operations and loggers are finding it 
that 
demand for logs it is 
probable the work in the camps will be suspended in 
definitely, 


impossible to continue their work. It is said 


owing to the decrease in the 


Loggers are talking of a return of the de 
plorable conditions which existed twelve or thirteen 
years ago. Many of the mills in the west have found 
it impossible to secure currency to meet their pay rolls 
and now are giving checks for the greater part of the 
wages due. 

In the hardwood section of the south a very heavy 
reduction has been made in the output during the last 
thirty days. A number of operators reporting direct 
to the AMERICAN LUMBERMAN show changes in plans 
to have operated to reduce the output 25 to 100 percent, 
some of the mills having been closed entirely. 


Last year the saw mills of the United States turned 


out a product averaging about 3,000,000,000 feet a 
month. The curtailments which already have gone 


into effect doubtless have cuf off 20 to 25 percent of 
the product and many of these restrictions have been 
in force thirty days. If the same policy shall be con 
tinued for thirty or sixty days, as now seems probable 
because of the condition of finances and the light de 
mand for lumber, the output during November, Decem 


ber, January and February, nominally aggregating 
12,000,000,000 feet, will have been reduced 25 to 30 


percent, which in round figures means 3,000,000,000 to 
3,500,000,000 feet. This estimated curtailment prob 
ably is as near as it 
figures. 


is possiblé to get at the real 
The reduction may be even greater, as many 
ot the small mills which added materially to the cut in 
1906 have not been operating during the last six or 
eight months, as there has been no demand for railroad 
material, which constitutes the bulk of their output. 





THE CAR STAKE COMPLAINT EXPRESSED IN PLAIN LANGUAGE WITH THE LEGAL FRILLS OFF. 


The Interstate Commerce Commission recently has 
spent a few pleasant moments listening to a complaint 
made by the lumbermen of the United States because 
the railroads compel them to furnish car stakes. This 
absorbing serial is now appearing in this paper. As 
the stakes are a part of the car, and the car can not 
be a howling success as a lumber carrier unless it has 
the stakes thereon, the lumbermen have become pos- 
sessed of the foolish idea that a railroad ought to fur- 
nish them itself or pay the man who does. 

It appears from the testimony that the lumberman 
has been made the ‘‘fall guy’’ of the transportation 
business. This is not the language of the complaint, 
but it is eminently better in expressing the idea. 
When the grain man ships grain the railroad puts 
grain doors on the car so that the grain will not be 
sowed all the way from Sioux Falls to the seaboard, 
or else lets the grain man put them on and allows 
him 40 cents apiece for them. The sugar man likewise 
makes the railroad sweeten with $1.50 a car for dun- 
nage. When the shipper of oil put stakes on a car 
to hold the barrels in place the railroad knocks 80 
cents a car off the freight. The man who ships coal 
or coke gets a car with the whole works’ necessary to 
hold the load. 


Then the weak and confiding lumberman comes 
along. After two months of prayer and three weeks 
of fasting he gets a car on which to ship his lumber. 
This car has eight wheels and two couplings, but 
otherwise it resembles a new-born babe. It is about 
as much suited to the shipment of lumber as a billiard 
table. 

‘“Where are the hold the lumber on?’’ 
asks the Jumberman. Then the railroad man, placing 
his right hand between the second and third buttons 
of his frock coat, with a cruel, sardonic laugh points 
to certain sockets on the side of the ear and tells the 
lumberman he must himself provide the stakes. This 
the lumberman does and, unless he is a very naughty 
and rebellious lumberman, he is grateful to the rail- 
road for furnishing the sockets. 

He is grateful, and at the same time he is mystified. 
The socket is no more a part of the necessary equip- 
ment than is the stake. Both are necessary to hold 
the load. The railroad, knowing that the lumberman 
has no sockets kicking sround the: mill or yard, 
supplies them. Likewise, the railroad, knowing that 
the lumberman has 2x4s and 4x4s around the premises, 
makes the lumberman supply them. The railroad 
knows the Iumberman would not buy sockets and put 


stakes to 


them on; but, having stake material handy, he will 
perhaps bow down to the stake imposition. 
Presumably, if similar stakes and sockets were 
necessary for the transportation of foundry products 
the railroad would furnish the 


foundryman supply the sockets. 


stakes and make the 

It costs the lumberman the price of a pair of shoes 
to complete the equipment of the car that the railroad 
has furnished him; and he will wear out several pairs 
of them if he starts out to make the railroad pay fo: 
the stakes he Worse than that, the 
railroad will inform him he must put on stakes of a 
certain kind and in a certain way. If the lumberman 
fails to furnish the railroad with free lumber just as 
the railroad wants it the railroad buys the lumbe: 
itself and charges it up to him. In other words, 
lumber that the railroad buys and uses for stakes 
must be paid for; lumber that the lumberman buys 
and uses for stakes he must give away. 

We learn from this, dear children, that not all the 
gall in the United States is engaged in selling com 
plete letter writers and non-fruit-bearing fruit trees 
from house to house. 

It may be supposed that the reason the railroad 
is so stingy with the lumberman and loose wit: 


has furnished. 
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the sugar man and oil man and grain man in the 
matter of equipment is ‘because the lumberman gets’ 
all the best of it on freight rates. Let us see. 

The rate on lumber fram Chicago to New York 
is 25 cents a hundred ‘pounds, and the lumberman 
pays freight not only on the lumber but on the 
stakes that he furnishes out of his own Christmas 
money. The grain man gets his stuff handled the 
same distance for 1914 cents a hundred pounds and 
gets an allowance of $2.40 for grain doors if he fur- 
nishes them himself. The railroad will haul a hun- 
dred pounds of lumber from New Orleans to Chi- 
cago for 24 cents or a hundred pounds of sugar for 
23 cents, allowing $1.50 for dunnage on the sugar. 

But perhaps a car hauling some other commodity 
at a fire sale price will earn more than a car haul- 
ing lumber at Christmas shopping prices. Let’s see 
some more: Between Chicago and Oil City, Pa., the 
rate is 15 cents a hundred pounds on lumber, and 
34,000 pounds is the minimum load. The rate on oil 


is 16 cents a hundred pounds, the minimum is 26,000 
pounds and the railroad hands back % of a cent a 
mile if the oil man furnishes the tank. A lumber 
ear will earn $51 for the haul and an oil car $37.50. 
Between Everett, Wash., and St. Louis, Mo., a lum- 
ber car will earn $250 or more and a ear of cement 
down to $180. Between Enumclaw, Wash., and St. 
Louis, Mo., a car of lumber earns $249.50, a car of 
coke $212 and a car of coal $196. 

After reading these figures the dispassionate mind 
might get the idea that the railroad does not love 
the lumberman. But it does. The lumberman is the 
railroad’s meal ticket. He furnishes many of the 
railroads 35 percent of their business—and all their 
ear stakes. The lumberman does not object to being 
a good customer of the railroads; but he does object 
to being a good thing. 

The lumberman suggests that the railroads supply 
the cars with permanent stakes. The railroads say 
it can’t be done. If Stephenson had said the same 


thing there wouldn’t be any railroads. Already 
there are satisfactory stakes in ‘service. They are 
not perfect—but few things are just right at the 
start. A good plan for the railroads to follow to 
work out this stake problem satisfactorily would be 
to fire a few lawyers and hire a few engineers. 

It is to be presumed that the Interstate Commerce 
Commission will make the railroads tote fair on this 
ear stake proposition. If the railroads win wut we 
may see the day when the dining cars will sell you 
a broiled chicken and make you furnish your own 
plate. The going price of broiled chicken in the 
dining cars of America is high enough to cover the 
cost of both plate and bird. The going price of 
hauling lumber (that is, such lumber as really goes) 
is enough to pay for both haul and stakes, 

Anyhow, the law says the railroads must furnish 
all necessary equipment; and, when all other argu- 
ment fails, we might respectfully call attention to 
the law. 





REMARKABLE LEGAL DECISION WITH EXASPERATING POSSIBILITIES. 


A remarkable legal decision is stated in correspond- 
ence from Nashville, Tenn., published in another column. 
It is remarkable because it upsets the theory and prac- 
tice of the lumber business in a way which, if it pre- 
vailed and were followed up, would be revolutionary as 
to some important matters. 

Briefly stated the case is this: A man in Shelbyville, 
Tenn., bought two carloads of dressed lumber from a 
yellow pine wholesaler. It was billed strip count, as 
always is the case, but the buyer refused to pay, on the 
ground that the stuff was short in width and would not 
cover the surface which he intended it to cover. The 
seller sued for the full amount of his bill, alleging the 
well understood custom of the trade and the phrase- 
ology of price lists. The chancery court, which was of 
primary jurisdiction, decided in favor of the shipper 
against the buyer. The latter appealed the case to the 
court of civil appeals, which court decided in his favor 
and charged the costs against the shipper. 

The decision of the court of civil appeals contains 
this statement: ‘‘The evidence shows, however, and 
we find, that this method of dealing (selling by strip 
count) and this rule was unknown to McGrew (the 
buyer); that it is not universal in this state; that it 
was generally unknown in Shelbyville, and that finished, 


pressed or manufactured lumber. was, as a rule, sold by 
the dealer to the consumer by the actual surface meas- 
urement. In other words, according to the rule pre- 
vailing at Shelbyville in such cases, there was a shortage 
to the extent claimed by the defendant.’’ 

Without criticising the court—for we presume that the 
case was decided according to the evidence submitted— 
we may be allowed to express our opinion that the 
seller’s case was awfully bungled or else (and probably) 
prejudiced testimony was introduced. We should have 
doubted if there could be found a farmer anywhere in 
the country or a consumer of lumber anywhere in the 
cities who did not understand that 4-inch flooring would 
measure less than four inches across its face, and that 
all dressed lumber was measured in the rough and would 
fall short of that measure in its finished condition. If 
& man wants to cover 400 square feet with flooring that 
is one thing, but if he buys 400 feet of flooring that is 
another thing. 

This question arises sometimes even between lumber- 
men, but it rests not on any misunderstanding of the 
general custom but on the phraseology of the particular 
order, and such has, as far as we have observed, been 
the case in numerous instances where consumers have 
been involved. 


If this decision should stand it would make it difii- 
cult for people to do a lumber business in Tennessee. 
The methods adopted there would have to be different 
from those in vogue elsewhere, and this custom of strip 
count is so well established in the trade that it will not 
be abandoned in favor of any peculiar Tennessee 
notions. Those who sell lumber in Tennessee will simply 
take cognizance of this fact and raise their prices ac- 
cordingly, while Tennessee buyers will be hampered by 
having to go out of the ordinary routine of business 
when buying lumber. The case is an interesting one, 
but we do not believe that, after all, it is a serious 
one. 

The. claim of the buyer was for $145.28, whereas the 
decision allowed $96.68. How this amount was arrived 
at we do not know, but perhaps it was done to bring 
the amount down to a point where the case could not 
be carried to the supreme court of Tennessee. If, as 
seems likely, the seller has to deduct this amount from 
his bill and pay costs of the suit it will be instructive 
as to the necessity of dealing earefully in Tennessee in 
the future and of having a legal case well presented. 
It also might suggest that it is not well for wholesalers 
to sell direct to consumers who may honestly be in 
ignorance of established trade usages. 





INDIANA, AND SOME NATURAL BASES OF ITS GREATNESS AS A STATE. 


Of all of the states in the Union one of the richest 
in natural resources is Indiana. Its prosperity has been 
built on the soil. What has been grown from the soil 
and dug from beneath it has made it rich. It has been 
fortunate in its location also. The center of population 
of the United States is near Columbus, and though the 
monument which marks the exact point may be located 
in a barnyard it is a spot which is typical of the rich- 
ness of Indiana soil. 

Its farms, its mines and its forests have attracted 
settlement from both the east and the south. It is 
almost as much southern as northern in the character 
of its population, and it is, above all, intensely .Amer- 
ican, having Jess of an alien element than many 
states, only twelve exceeding in percentage of native 
born. 

First among all of its resources should be accounted 
its timber, for the timber had preémption rights to the 
soil. When the early settlers came they were attracted 
to it, not because of the timber itself, for there was 
timber in abundance in other states at that time, but 
because they knew that in the rich bottom lands and on 
the rolling uplands where grew those magnificent hard- 
woods would grow equally luxuriant crops of wheat and 
corn, barley and flax. At first the forests seemed an 
incumbrance and they had to be cleared away to make 
room for the plowing patch of the settler; but in the 
clearing the trees made houses and fences and fur- 
nished fuel. 

As population increased and settlement became per- 
manent the value of the timber as lumber came to be 
appreciated, and for more than fifty years Indiana was 
virtually the most important hardwood producing state 
in the Union. Its product was not always as large as 
that of Ohio or Pennsylvania, but it was large enough 
so that as late as 1899 it ranked fifth in the value of 
its sawed lumber, being exceeded only by those states 
in which pine was the chief wood and was cut in enor- 
mous quantities. In the volume of the product twelve 
states exceeded it. Its distinction lay in the high 
quality and salable value ,f its timber property. The 
977,878,000 feet of lumber \ roduced in 1899 was valued 
at the mill at $15,642,971—an average value a thousand 
feet substantially greater than in any other state except 
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Ohio, whose timber closely approached that of Indiana 
in quality. 

The fame of Indiana’s forests rests especially upon 
its poplar, walnut and oak; but every broad-leaved 
species native to the United States, except a few of 
extreme southern habitat, found congenial residence 
there. It has been stated that on an ordinary quarter 
section of land in the bottoms of the Wabash river 
could be found more tree species than in the whole of 
Europe. 

But not even the wonderful timber resources of In- 
diana, covered as it once was over almost every acre 
with the densest and finest hardwood growth on the 
continent, could resist the assaults of the lumber mar- 
ket. The avid eye of the lumber dealer and lumber 
consumer alike turned to Indiana as first choice, and 


so its timber has been disappearing and its product » 


lessening of late years. In 1906 its product was less 
than half—to be exact, 45.8 percent—of that of 1899. 
But it is still a wonderful producer and from it still 
comes some of the finest lumber that is seen in the 
markets. 

Just to be explicit we will give the sawed lumber 
product of Indiana by species for three years: 





MAIL ORDER TRADE. 


Local newspapers making a specialty of 
carrying mail order advertisements are assist- 
ing in digging their own graves. Local 
merchants who refuse to support the news- 
papers to bring their wares before the pub- 
lic and make known their prices are acces- 
sories before the fact. Newspapers are the 
most practical and effective medium for ac- 
quainting the public with what a merchant 
has to sell. If the publishers be driven to 
accept mail order advertisements because of 
the shortsighted policy of alleged merchants 
matters will so adjust themselves that the 
whole community will go down together. 











SPECIES— 1899. 1904. 1906. 

B weccceceseeoees 649,794,000 293,821,000 221,120,000 
BOR o2000000000%060 27,603,000 25,606,000 19,631,000 
MEME 6n.o0020000800% 50,000 bec « = ee eee 
Chestmut ..ccccccces 107,000 100,000 2,306,000 
Cotteeweed ..cccccce 1,793,000 365,000 3,765,000 
BEIM ccccccccecccese 74,669,000 40,503,000 34,580,000 
GUM sccccccccccccce 30,675,000 22,102,000 21,036,000 
OOO occ 00s 000000 32,520,000 29,443,000 21,931,000 
BaAsewoed ..cccccece 7,292,000 5,335,000 8,547,000 
re 56,633,000 31,367,000 25,234,000 
Black walnut ....... 8,359,000 12,925,000 
rrr y 36,448,000 29,555,000 
BHORMOTS ceccccccces Deeeeee ceavesersece vceseedseese 
AE GIBiic cs ve dacs 70,334,000 47,178,000 

DOUGES * cance oneet 563,853,000 447,808,000 





It will be noticed that some of the woods which, in 
1899, were little regarded have held their own in volume 
of product remarkably well or have even increased. 
Even eight years ago the poplar and walnut had largely 
disappeared; now the lumbermen of Indiana are en- 
gaged in picking up the fragments of the feast, and yet 
those fragments would make a rich repast for the ordi- 
nary state. Furthermore, timber grows in Indiana as 
by magic. Just give it a chance and the state would be re- 
forested in a generation. The people of Indiana are tak- 
ing advantage of this fact and have taken advanced steps 
in the promotion of timber growth. Though a rich agricul- 
tural state some parts of it are better adapted to tim- 
ber than anything else, and the gospel of the woodlot 
has been promulgated to encourage the devotion of a 
certain proportion of good corn land to the growing 
of timber, so that it promises to be for all time a hard- 
wood lumber producing state. 

There are no overgrown cities in Indiana. Its popu- 
lation is largely agricultural and, as said before, largely 
American. It has certain oldfashioned ideas about 
things which have sometimes made it the butt of the 
jesters, but these very things make the state really 
great. We give, on the first page of this issue, a picture 
of an eminent Indiana citizen who represents with fine 
ability the state which he loves and serves and which 
may call him to its chief magistracy. He represents 
in his moral attitude the conscience of the state and 
its ideals. To the people of the state whose manhood 
he represents a deserved tribute should be paid for their 
conservative progressiveness, for their adhesion to sound 
moral and political doctrine, and for their realization of 
independent, democratic American citizenship. 
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RESPONSIBILITY OF WORKINGMEN IN THE PRESENT FINANCIAL 


The question as to the part which the workingmen 
of the United States should take in helping to restore 
the financial equilibrium of the country is of prime 
importance, inasmuch as it is upon them that the bur- 
den will bear the heaviest, if the present conditions 
are prolonged or if worse conditions are to come. 

Unfortunately there is a widespread tendency to 
regard all matters of finance as an affair of the rich 
only. Capitalists and promoters, with some assistance 
from the powers at Washington, are presumed to hold 
the money market in the hollow of their hand, to 
make money plentiful or scarce at will, and thus to 
exercise practical control over the nation’s wealth and 
the varied industries which that wealth sustains. In 
a erisis such as the present it is a vital necessity that 
this fallacy be exploded and that the millions of plain 
men and women, far removed from the sphere of 
‘thigh finance,’’ who work for a living and whose 
earnings, paid in hard cash, represent in the aggregate 
the bulk of the real money in circulation, should learn 
what a tremendous power is in their hands and to 
what good or evil account it may be turned. 

No greater calamity to business can be conceived 
than a disposition on the part of the workingmen to 
withhold their earnings or savings from circulation. 
No greater calamity could befall the workingmen 
themselves, since by such withdrawal of confidence 
the recuperative power of the nation is sapped and 
in the adversity which follows labor must go to the 
wall. 

What, then, can the workingman do to protect him- 
self? By what effort of his can the money trouble be 
abated, industry be preserved and prosperity be main- 
tained? The answer is obvious. Let him put his 
money where it will work, where it will get into the 
channels of trade and help to keep moving the indus- 
tries upon which labor depends for its well being. 
Let him put it in the bank which is a money distrib- 
utor, and without the services of which the employer 
of labor can not find the means to carry on opera- 
tions. The men who operate our mills and factories 
and who turn into wealth the crude resources of the 
land can not work without money. However good 
their credit may be, if it can not be exchanged for 
cash their energies are paralyzed and production must 
cease. 

Bearing this in mind, the enormity of the folly 
whereby 50 percent of the actual currency in gold has 
been withdrawn from circulation is apparent. If, in- 
stead of rushing to withdraw money from the banks 


when the news went abroad of the collapse of specula- 
tive bubbles in Wall street, the rank and file of the 
people had refused to be scared, had let their de- 
posits stand and had even added to them, there would 
have been no currency famine and no substitution of 
clearing house certificates for money. The blunder 
was a pitiful one, but reparation is still possible. 

We have not before us the statistics of labor, but 
let us assume that the workingmen of the country 
number 10,000,000, and that their average saving ca- 
pacity is $100 a year. This deposited in bank would 
add $1,000,000,000 to the banking resources, at the 
same time enriching the workingmen to the extent of 
4+ percent or $40,000,000 annually. It is in this way 
that France has become the richest country in the 
world in proportion to her population. The proudest 
moments in the life of the French peasant or artisan 
are when his first savings find their way into bank, 
and later on when he secures enrollment among the 
great army of stockholders in the Bank of France, a 
Gibraltar against which the waves of speculative 
panie hurl themselves in vain. 

Is there any reason why the American working- 
man should not fortify himself like his brother across 
the water, by contributing to a similar union of re- 
sources—the kind of union in which there is bound- 
less strength? Absolutely none. Nor can there be a 
better time to begin than now, when wages are still 
high, when a renewal of confidence means a continu- 
ance of good times and when the only menace to 
labor is the artificial and senseless diversion of the 
money of the people from the channels in which it 
ean do the most good. 

Conscience and common sense should alike prohibit 
the tendency to hoard up money and thus destroy its 
usefulness. Its place is in bank, where, in the hands 
of experienced and trustworthy men, it may be utilized 
to the best advantage of the greatest number. How- 
ever small the cash reserve of the individual may be, 
it is none the less essential that it should be in safe 
hands. He who has yet to learn the value of this ad- 
monition will do well to consult any honest, legiti- 
mate banker in his own town, and be guided by the 
advice received. Later on, when he finds that by get- 
ting the banking habit he benefits himself, stimulates 
capital and increases the employment of labor, he will 
have substantial reasons to congratulate himself upon 
his forethought. 

Unless the great body of American workingmen 
duly asserts itself and aids the banks to overcome the 


AND INDUSTRIAL EMERGENCY. 


abnormal conditions that exist, the writer, without 
fearing to be classed either as an alarmist or as a 
pessimist, feels justified in predicting hard times in 
this country: , 

Let every workingman in this broad land read care- 
fully the words of Secretary Cortelyou. In his ad- 
dress before the Merchants’ Association of New York 
a few days ago he said: ‘‘I believe that if the money 
of the country, wherever hoarded, were at once put 
back to fulfill its functions in the channels of trade, 
there would be within twenty-four hours an almost 
complete resumption of business operations.’’ 

Has it occurred to you that if existing conditions 
prevail for even thirty days it is reasonable to say 
that at least two-thirds of the manufacturing indus- 
tries of this country will suspend operations? What 
is going to happen to you workingmen when this 
adverse situation is at hand? Simply this: Your 
hundred or two which you pulled out of the bank and 
concealed in the bedtick or stocking will positively 
and absolutely come back into the ‘‘channels of 
trade’’ sooner than you had hoped for. The butcher, 
the grocer and the landlord must at least be reckoned 
with and before the ‘‘ides of March’’ both stocking 
and bedtick, so far as having money in them is con- 
cerned, will have shrunk to small proportions, to say 
the least. Meanwhile the mill has shut down, winter 
is at hand, and what about you and the wife and the 
‘*bairnies’’? 

Did you think of this before you played your part 
in stopping the wheels of commerce—when you and 
thousands of others withdrew your deposits, thereby 
preventing your principals from securing the needed 
accommodation at banks in order that the wheels 
would turn and you be given steady employment? If 
you have not thought this over, the signs of the times 
indicate that you may have ample opportunity during 
1908, unless the remedy is immediately applied. 

You are admonished, then, to act quickly. Get that 
money out of the tick and stocking and put it in 
the bank, the proper place for it, inasmuch as bedticks 
have been known to burn up and stockings get holes 
in them. 

If you will all do this the problem is solved, and 
the sunshine of prosperity will illuminate the busy 
street and the glow of contentment warm the cottage 
hearth. 

Put your money in the bank and at once, and use 


your influence with your fellow workmen to do like- 
wise. 





FURTHER COMMENT ON PROPOSITION REGARDING RAILROAD INVESTMENT AND REGULATION. 


WASHINGTON, D. C., Nov. 14.—Editor AMERICAN LuM- 
BERMAN: I have read the article in the LUMBERMAN of 
November 2 and think that your tentative plan is all right 
and worked out with your usual good judgment. The only 
question is to get action on that or any other line. You 
have always been to the front with ideas that were in 
advance of conditions; but in my acquaintance with you 
in the last twenty years I have felt that you were at all 
times working along the correct lines of progress. 

J. W. Bascock. 

This appreciation is gratifying, for Mr. Babcock, 
who was for many years representative from the third 
congressional district of Wisconsin, a leader in the 
house, and now member from Wisconsin of the Repub- 
lican National Committee, is a man of affairs and a 
lumberman whose business ability is at least equal to 
his acumen as a statesman and politician. 

From cne of the rising young lumbermen of the 
south, Lynch Davidson, who is president of the David- 
son-Ingram Lumber Company and the Continental 
Luinber & Tie Company and vice president of the West- 
Davidson Lumber Company, the Mutual Lumber Com- 
pany and the National Bank of Houston, Tex., we have 
received the following: 


Hovston, Tex., Nov. 12.—Editor AMERICAN LUMBERMAN: 
I hive carefully read your “tentative proposition” looking 
towurd the avoidance of government ownership of railroads. 
It seems to me at first reading that the plan proposed is 
an excellent one. I can, of course, imagine a great many 
ways whereby the unscrupulous could abuse the earnings of 
the government under this plan; at the same time I realize 
that there is hardly any plan that could not in some man- 
ner be abused, and decidedly the proposition you submit is 
much more favorable than government ownership of public 
service corporations. LYNCH DAVIDSON. 

SCRANTON, Pa., Noy. 6.—Editor AMreRICAN LUMBERMAN: 
I have read your article suggesting a plan tending to 
solve the railroad transportation problem with great inter- 
est and find it very attractive. If there are holes in it I 
am not smart enough to find them in the time I have been 
able to give to its consideration. I shall be glad to learn 


how your article is received throughout the country. 
J. W. OAKFORD, 
President Cherry River Boom & Lumber Company. 


Mr. Oakford is not only connected with the lumber 
business in the way indicated above but has wide- 
spread timber and lumber interests besides, and, fur- 
thermore, is a lawyer, although not now in active prac- 
tice, and a man who is as likely as any to find flaws in 
any business proposition and whose approval carries 


* weight with all who know him in a business or pro- 


fessional way. 

A correspondent who does not favor the proposition 
for guaranteed profits is George E. W. Luehrmann, 
president of the Charles F. Luehrmann Hardwood Lum- 
ber Company, of St. Louis, Mo., and a number of 
other institutions, making him one of the most poten- 
tial factors in the hardwood trade of the southwest. 
He says: 


Sr. Louis, Mo., Nov. 15.—Editor AMerIcAN LUMBERMAN : 
I do not favor your tentative proposition for encouragement 
of railroad investment as outlined in the LuMBERMAN of 
November 2, for it is practically government ownership 
when the government guarantees the interest item. The 
moment the government becomes the owner of railroads 
their improvement and extension will be neglected, owing 
to the red tape system employed by the government. [ 
have observed in the operations of industrial companies 
that when all employees are working for fixed salaries the 
energy expended and the results secured are very much less 
than when a system of sharing a percentage of the profits, 
or an allotment of stock or commissions on sales as rewards 
for close attention and hard work, is allowed; so, I fear, 
it would be with the railroads. The moment earnings are 
limited to stockholders that energy and push now shown 
would be lost. It is impossible to take up a ‘daily paper 
without reading that certain railroads are trying to reduce 
schedules, giving better seryice between points where justi- 
fied, and are continually making improvements, each road 
trying to outclass its rival. Competition, of course, is what 
causes this. This competition must not be destroyed. The 
more I think of this subject the more I believe in having 


strict laws which prevent rebates and other methods of 
giving unjust advantage to competitors. It appears to me 
that this can be controlled by continually amending our laws 
to meet existing conditions and to have the Interstate Com- 
merce Commission supervise and examine the railroads 
periodically the same as the bank examiners now do with 
the state or national banks. I trust that in consequence of 
your bringing out this proposition arguments for and against 
it will result in finding the method which will be a benefit 
to all concerned. GrorGe E. W. LUEHRMANN. 

if Mr. Leuhrmann will look at the proposition a 
little more carefully it may impress him, as it does us, 
that the margin between guaranteed profits and al- 
lowed profits, if made liberal enough, would accom- 
plish the purpose which is now supposed to be accom- 
plished by free competition. For example: If the 
guaranteed profit were 3 percent and the permitted 
profit 8 percent there would be a margin of 5 percent 
on cost as a reward for energy and ability. lf the 
road cost $100,000,000 that would be $5,000,000, which 
is something of a plum. As to competition, there is 
no doubt that for public service corporations it should 
be restricted, providing some substitute could be found 
for it. 

One of the prominent lumbermen of the United 
States is R. A. Long, at the head of the Long-Bell 
Lumber Company and associated interests. He is the 
‘*student’’ in business. Coupled with his keen yet 
thoughtful ability are ambition and daring which have 
ranked him with a dozen leading lumber operators of 
the United States. He is known as an authority on 
timber lands and devotes to any question he takes up 
an unusual acumen. Yet we do not believe he has 
settled this question adversely to the position of the 
AMERICAN LUMBERMAN, in the following: 

KANSAS Crtry, Mo., Nov. 4.—Editor AMpRICAN LUMBER- 
MAN: I have twice carefully read the article regarding a 
proposed plan for railroad management. That which makes 
me doubt the feasibility of your plan is that some property 
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could be handled on a very much less expensive basis than 
others, depending on the country over which the road might 
operate, and again the matter of salaries might cut a great 
figure as to results. ‘To illustrate: One board of directors 
might find it advisable to pay a president or general man- 
ager a salary of $50,000 a year and other officers corre- 
spondingly, while another road employing equally competent 
men might pay salaries on a much lower basis, thereby 
producing better net results in the latter case than the 
former; yet the stockholders in the one case would obtain 
no better results than the other, and the government of 
course would be at a disadvantage in one case as compared 
with the other. Would it not seem fair that the stock- 
holders of a well managed institution should obtain better 
results than the stockholders of a poorly managed institu- 
tion? I believe you will see that there are so many things 
that might enter into such a proposition as you make that 
it would be difficult, I should think, for the government to 
protect itself! against impositions and to give equitable re- 
sults to investors in the enterprise. Again, I think it 
doubtful if the necessary amount of money could be raised 
where the maximum amount of interest was known to be 
‘ percent. We have a great many people, as you know, who 
are speculators and who prefer to buy preferred stock at a 
low rate of interest provided a goodly amount of common 
stock is thrown in for nothing, believing that their chances 
for greater profits lie in the common stock being placed on 
a profitable basis. Many such people would not invest 
where the maximum percent of earnings was not larger than 
7 percent. My own idea is that railroads should be handled 
about as they have been in the past, except that we should 
have government supervision to provide against excessive or 
unreasonable charges. R. A. Lona. 


Assuming that rates would be fixed, as near as might 
be, to produce the maximum allowed earnings, or only 
such an excess as would provide for a surplus reserve 
fund, the difference between well managed and indif- 
ferently managed roads would be in the failure of 
the latter to secure the maximum earnings as certainly 


as it would be accomplished by the well managed roads. 
It seems to us that 4 or 5 percent on cost of a railroad 
would be sufficiently attractive to bring about good 
management and the payment of salaries necessary to 
secure it. As to the attractiveness of the rates al- 
lowed to capital we can hardly agree with Mr. Long. 
With a government guaranty back of 3 percent divi- 
dends enormous amounts of money can be secured in 
this country, and with a possibility of more than 
double that earning power the capital question should 
be solved. To us the difficulty in the proposition lies 
in other directions than this. 

SaGiInaw, Micu., Nov. 7.—Editor AMpRICAN LUMBERMAN : 
Your proposal that the government guarantee railroads a 
certain net profit as a means of attracting additional invest- 
ment in that field is interesting and stimulative of thought 


and, therefore, on that side good. Whether it would be 
financially safe to put into effect would depend upon the 





KEEP POSTED. 


If it is lumber news you will find it in the 
AMERICAN LUMBERMAN. About 16,000 
copies of this issue have been printed and 
distributed. From the condition of the paper 
a few days after it reaches the subscriber it 
is evident that ordinarily it is read by three 
to ten people. This means about 75,000 read- 
ers this week. The reason has been stated 
—the reader knows if it is lumber news he 
will find it in the AMERICAN LUMBER- 
MAN. 











details and form of government backing; which should not 
be, according to my judgment, along the lines you point 
out. 

It would seem that the government might do this: Guar 
antee a certain proportion of underlying bonds of railroad 
enterprises secured by first mortgage, private capital supply- 
ing the balance of the money. This might furnish the bulk 
of the money to make the construction and the government 
would be sufficiently interested in protecting itself from 
the payment of the bonds guaranteed to see that adequate 
rates are allowed and charged. 

To guarantee a certain return, as suggested in your 
article, would seem to be unsafe unless a supervision more 
rigid than I believe it possible to obtain could be exercised 
over the construction and operation of the property in the 
way of protection from mismanagement and graft. I would 
not think it safe for the government to be responsible, even 
indirectly, for the construction and management, purchases, 
salaries and a multitude of outlays. Further, if the super- 
vision be too strict it hampers a legitimate enterprise when 
carried on by men who are at once competent and honest 
and have a genuis for building and handling railroads, in 
whose hands they really should be and remain. If the 
government guarantees, say, 75 percent of the bond issue, 
it would be secure and there would be a saving of probably 
2 percent on the annual interest on that portion of the 
issue, and this fact should swell the net earnings and make 
lower rates possible. 

You will note that I am with you part way; that is, 
I can see that the government might become an interested 
party to the benefit of all concerned. ARTHUR HILL. 


Mr. Hill ranks as high as a publicist as he does as 
a lumberman. His interests, both material and mental, 
are broad. He indicates some real difficulties in the 
application of the principles outlined in our tentative 
proposition and yet we believe that if a thing be sound 
in principle and if carried out is capable of accom- 
plishing a great public benefit there should be and can 
be found some way of putting it into effect. 





GETTING TOGETHER ON HARDWOOD LUMBER 


Under a New York date line in another column will 
be found an account of a conference held in New York 
on November 14, by representatives of the New York 
Lumber Trade Association, the New Jersey associa- 
tion, the Philadelphia Exchange, the Connecticut asso- 
ciation and the Boston association, and some others. 
Baltimore and Buffalo failed to send representatives to 
this conference, which was intended to solidify the 
eastern markets against the new inspection rules of 
the National Hardwood Lumber Association. The cor- 
respondence includes, also, somewhat sharp comment 
upon the attitude of the New York trade, characteriz- 
ing it as retrogressive. 

No official system of inspection rules is outside of or 
above the scope of eriticism and discussion, but discus- 


sion should promote some useful purpose. It should be 
entered into when it can have some effect and when 
criticism can be constructive rather than destructive. 
New York and other eastern markets had ample oppor- 
tunity at the Atlantic City meeting last spring to pre- 
sent their claims as to inspection. Not only did they 
have the chance but they did so, and joined with other 
delegates at the meeting of the National Hardwood 
Lumber Association in adopting the rules which soon 
go into effect. Now they seek to withdraw from that 
position and to bring about a reversion to the old con- 
ditions of manufacturer against wholesaler and whole- 
saler against retailer and each one against the others. 
They seek to turn back the wheels of progress. There- 
fore, while discussion is well enough it is not well 


INSPECTION. 


enough to introduce it at such a time and for such a 
purpose. 

The time will come when the inspection rules will 
be again open for amendment as they were last spring, 
and the spirit of fair play as well as good common 
sense should suggest the policy of sticking to a bar- 
gain, implied if not actual, and of manfully putting 
up with what there may be objectionable in the rules, 
which are the result of conference and compromise, 
until the opportune time comés for revision. To seek 
to array one or many eastern markets against the rest 
of the country, or so to fix inspection systems that the 
consumer will be barred from communion with the man- 
ufacturer or wholesaler, is unwise, at this or any other 
time, and shortsighted. 





COMPLICATIONS WROUGHT BY ATTEMPTED CANCELATIONS. 


The attempted cancellation of orders is a prominent 
feature of the market. Many concerns which sent in 
rush orders a few months ago now are sending specfal 
delivery letters and telegrams asking to have the busi- 
ness cancelled. Buyers explain that owing to the finan- 
cial situation they are unable to pay for the lumber and 
in some cases claim they could not even raise the freight. 
\ great many manufacturers and wholesalers have 
yrimly complied with the requests to cancel; but they 
hold, and rightly so, that such compliance is an act of 
extreme business courtesy and that the cancellation. of 
orders is not binding without their voluntary consent. 

A few weeks ago the AMERICAN LUMBERMAN received 


a great many complaints from buyers outlining in a 
voluble and voleanic manner the heinous conduct of cer- 
tain lumbermen who had failed or refused to ship goods 
because of the ‘‘alleged’’ inability to secure cars. The 
inference conveyed in many of these letters was that the 
failure to ship was due to advance in prices—this was 
particularly true as applying to the shingle trade of 
the west. 

In many cases it has not been necessary for buyers to 
eancel orders placed. In some instances it probably has 
been impossible for the buyer to receive and accept the 
lumber at the time specified in the contract, but arrange- 
ments could have been made for postponing the date of 


delivery and this course is very generally adopted now. 
As far as may be the shipping has beer postponed. 
While trade may be quiet, the business of the country is 
not at a standstill. Prices may be a little easier for a 
few months and it is possible that old orders might be 
duplicated at a lower figure, but surely the lumber 
buyers of the country have not been stampeded to such 
an extent that they are insisting upon being relieved 
from all liability under the contracts they voluntarily 
entered into a few weeks or a few months ago. Few, 
if any, of them were disposed to release the shippers 
when, as within that recent period, the contract price 


was below current values. 





BE 


Once upon a time there were a good, old, straight- 
laced governor and a lot of good, old, straight-laced peo- 
ple with stern ideas about right and wrong, who builded 
better than they knew when, back in 1621, in response 
to a proclamation issued by Governor Bradford, they 
devoted a day to giving thanks for the harvest of the 
year and their temporal salvation thus secured. Out of 
this has grown the national custom of setting apart 
one day in each year, in November, after the harvest is 
gathered, for reviewing and summing up the blessings 
of the year and for giving thanks for what most of us 
are still oldfashioned enough to call a Good Providence. 

From the old standpoint we have abundant occasion 
this year for thanksgiving, because the soil has yielded 


plentifully, the husbandman has been well rewarded for 


his toil and in his reward the entire country shares. No 
one need want for either food or raiment if only the 
national wealth in such things can be distributed to 
each aecording to his needs. But in these days the 


majority of us are no longer directly dependent upon 
the annual products of the soil for our livelihood and, 
therefore, are apt to think first of other things—of 
health, of friends, of money honestly earned, of profits 
in factory and store, of accumulation of wealth in 
houses and stocks and bonds; and if, peradventure, 
these things are threatened, as some of them now are, 
we are the more inclined to forget our blessings and 
bemoan our misfortunes. 

But there should be thankfulness for other things 
than mere physical blessings. We should remember the 
dangers escaped and the misfortunes warded off that 
might be much more serious than the most severe that 
we are inclined to bewail. Get the right viewpoint and 
this financial and industrial stringency of today may 
be seen to be a blessing for which we may be devoutly 
thankful. 

Picture to yourself a man moving along a pleasant 
path where there is smooth and easy walking, where 


THANKFUL AND TAKE COURAGE. 


flowers, fruits and all things which please the eye and 
gratify.the taste are strewn along the way and may be 
had with little effort. Picture this man gathering flow- 
ers and filling his basket with fruit to overflowing, and 
then, by and by, see him, when walking freely with 
head up and chest expanded, full of confidence with so 
much smooth walking and growing a little careless of 
his steps, stumble over an unexpected obstacle and 
tumble into the ditch, losing a purt of his accumulation 
as he falls. But notice that a little farther on is the 
edge of a precipice over which he was in danger of 
falling if his heedless walking had been continued un- 
interrupted. May he not, and should he not, be thank- 
ful even for the fall, painful and humiliating as it was? 
It saved his life. . 

Does not this fairly represent the situation of most 
of us today? The nation, in large measure, had become 
drunk with prosperity. We had drawn such high wages, 
made such large profits, had been so successful in our 
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investments and speculations, that we had come to 
think, in spite of the law and the prophets, that no 
change could come to pass. We did not say that out 
loud, but we thought it in our hearts, as shown by the 
way that we have been. acting and living and doing 


our business. We had forgotten the biblical admoni 
tion: ‘‘Let him that walketh take heed lest he fall,’’ 


and we held our heads so high that we could not, or 
would not, see the obstacle. 
Let us be thankful for the 


lesson. We are, bruised 
and shaken and perhaps our nerves and muscles will 
ache still more a little later on. But the fall was 


timely if thereby we have been prevented from heed- 
lessly walking over the precipice of national and indi- 
vidual disaster. To some, 


unfortunately, there is 


retribution as well as instruction in the situation, for 
some have been more than careless, more than merely 
the rights and welfare of others. We 
thankful for ourselves and 
the check that has been put to evil doers. 


indifferent to 


may well be the lesson to 
We may be 
thankful for a new teaching, though it be severe, of 
the old lessons of honesty, good faith, prudence, clean 
living, sane thinking—in short, of righteousness. 
Thanksgiving day this year is not likely to be so 
much, as it is usually, a day of mere merrymaking and 
feasting. That method of celebration char 


acteristic of the reckless years of self-aggrandizement 


has been 
through which we have been passing. This year, let it 
be a day of feasting in celebration of the good things 
of the material world, but let there be a sober thank- 


fulness in the thought that there is a guiding and re- 
straining Providence which we had almost forgotten. 
Let us be thankful that it is a reproof and not utter 
And then let us go back to work 


condemnation. g 
with a chastened :spirit, but with the stern resolve to 


our 
heed hereafter the laws which guide the -universe and 
human destinies. In this new spirit let us take courage 
from the manifest blessings we have, from our won 
[De 


and the 


wealth. 
with thy might what thy hand findeth to do’’ 


derful resources, from our accumulated 


wheels of our national progress will start moving again. 
We have learned a lesson as to our weakness, now let us 
remember our 


strength, and 


Let us have faith in ourselves and each other. 


individually collectively. 
So shall 


we go on to a more assured prosperity. 





THE FOLLY OF PRICE CUTTING BY RETAIL LUMBERMEN. 


The retail dealers ot Tennessee in their second semi 
annual convention at Jackson, that state, freely dis- 
cussed several questions that are vitally connected 
with their business. One of these was the subject of 
price cutting. W. E. Fite, of the City Lumber Com 
pany, Jackson, made « telling speech on the folly of 
this bane of the retail] lumber trade. 

Mr. Fite, who was once in the retail merchandise 
trade, drew a comparison between handling stock in 
that business and the buying and selling of lumber. 
The difference between the two branches of trade is 
that one kind of goods becomes shopworn and out of 
date while lumber never gets out of fashion and is 
good so long as it remains sound. In fact, lumber 
grows better with age if it is well shedded and taken 
sare of. A board is a board, never gets out of date 
with the passing of time, as do dry goods and any 
form of wearing apparel, nor is it subject to the whims 
of fashion. 

The speaker said that as long as he was in any kind 


of trade he would stick to lumber, for he thought it 
was the best of them all. Owing to the fact that lum 
ber never becomes obsolete, shopworn or out of 
fashion it is a much safer kind of goods to deal in 
than any other. For that reason he saw no reason or 
excuse for cutting prices for the mere desire to rush 
lumber out of hand rapidly. A good stock should be 
held until it can be sold at a reasonable profit. It re- 
quires from sixty to ninety days to replenish depleted 
stocks, so that it frequently happens that the dealer 
who has forced sales by the cutting of prices finds 
himself out of supplies at a time when he needs them 
most. Better hold stocks for prices that will afford a 
profit since the nature of the goods makes it possible 
to hold without deterioration of quality. 

Of course Mr. Fite was not speaking for the dealer 
who has stocked up heavily with lumber for which 
he is deeply in debt and must move stocks to meet his 
obligations. Nor was he speaking for the speculative 
dealer who has overstocked in expectation of a sharp 


rise in prices for his irksome surplus that never came. 

There are exigencies when it seems necessary for the 
dealer to crowd sales in order to meet his indebtedness. 
It sometimes happens also that there is such competi- 
tion between the yards of a neighborhood that a dealer 
who is fighting for a foothold is tempted to cut prices 
in order to stay in the game at all. Dealers in any 
neighborhood who are wise will not cut prices except 
under an extreme stress of circumstances. As a rule 
that is the understanding in the majority of country 
places. In the large cities, notably Chicago, price 
cutting is the ordinary method of compet:tion. 

Now that the lumber carried in the country yards 
and those in the interior cities is brought 
distances, and deliveries are so abnormally slow on 
account of car shortage, it like an egregrious 
folly to go on price cutting when the hazard of getting 
stock when wanted great. The time has come 
when retail dealers should hold their lumber for steady 
and profitable prices. 


such long 


seems 


is so 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The general lumber trade of the country is settling 
to winter conditions. There has been a pronounced 
curtailment of the cut of southern pine and cypress 
mills and the result will doubtless be felt in a renewed 
strength of the market after the first of the new year. 
The northern pine and hemlock producers are planning 
to put in less logs during the winter than last season. 
Wages for woods work in the north and south have 
receded in large percentage—about $10 a month in 
Wisconsin, Minnesota and northern Michigan. On the 
new basis of wages activity in logging operations can 
be resumed on a more profitable scale than heretofore. 
Log prices on the north Pacific coast have fallen and 
wages have also declined, both of which should help 
the manufacturers when they resume the full running 
of their mills. In the hardwood sections of Tennessee 
the mill operators expect to buy logs cheaper than they 
did this year. Readjustment of conditions all along 
the line is taking place that should have a tendency 
to put the manutacturing branch of the lumber busi 
ness on a more satisfactory basis when demand for 
lumber shall reach good volume. 


LOOKING BACKWARD. 


Reflecting on the lumber business as a whole during 
the year 1907 we must conclude that it has been pros 
perous. In southern pine and the hardwoods a greater 
total of lumber was produced and sold than in 1906. 
Prices were well maintained and profitable. If it had 
not been for car shortage this would have been a 
record year, despite the financial unpleasantness of 
recent weeks. Operators consider it fortunate that 
the financial stringency was postponed to such a late 
date in the year. The time had come for a seasonable 
slowing down anyway. If the money pinch must 
have come it were well that it came late in the fall. 
With the general curtailment of output that is ensuing 
there will be a great relief of the market surplusage 
and a reaction to stronger demand and price condi- 
tions. A limited running of logging and mill opera- 
tions will reduce expenses and give operators a chance 
to round up the year’s business and adjust their 
finances for a good start in next year’s. operations. 
Recently the money situation has improved, with 
prospect of early, easier collections and a disposition 
on the part of consumers and dealers to negotiate con- 
tracts for next year’s supply of lumber. 


NORTHERN CONSERVATISM. 2 

In the northern pine section of the trade manufac- 
turers and dealers have not felt the currency famine 
severely. Contracts for the season’s cut have generally 
been fulfilled and lumber has gone forward to destina- 
tion at lake and eastern markets. Comparatively little 
lumber will be left over at the mills either in this 
country or Canada. The box trade, which consumes a 
large percentage of northern pine product, has been 
good throughout the year. The other industries that 
consume pine have been in constant operation. Any 
pause in demand that may now occur will result more 
from the customary halt at the approach of winter 
than from any financial condition. But at the same 
time stumpage owners and manufacturers are inclined 
to make careful estimates of the future and will aim 
to avoid any overdoing of business that would depress 
the market. In such centers of production as the 


Saginaw valley, Menominee, Marinette, points through 
northern Wisconsin and Minnesota, the banks during 
the late disturbance in money affairs have taken care 
of mill payrolls with the result that operators have 
not been much distressed by the cash stringency. Al 
together the northern pine business closes the season 
in good form and is ready to begin operations next 
year on a prosperous basis. In Chicago receipts have 
been large, demand good, stocks are well balariced and 
ample, and leading dealers pronounce the situation one 
of prosperity. At Minneapolis there is still a fair de- 
mand, while stocks are not much more than half what 
they were at this time last vear. Though country trade 
is quiet this condition is no more than ean be looked 
for so Jate in the Manufacturers are deter 
mined to hold prices to the present basis. The com 
paratively small stocks on hand and the general eur 
tailment over the country will preclude the necessity 
for cutting prices to make sales. 


CURTAILMENT GENERAL. 

The most pronounced feature of the southern pine 
situation is the general restriction of the supply. A 
large number of the mills are shut down, while all 
but a comparatively few are running on reduced time 
or capacity. This policy is to be continued until such 
volume of demand shall arise as to warrant resumption 
in full. In the southwest the retail trade is buying 
lumber in a conservative, filling in way, but continues 
to buy some. Prices remain practically unchanged, and 
now that curtailment has become a positive condition 
and not a mere theory wholesalers are confident that 
the downward tendency of the market has been ar 
rested. At New Orleans and in that vicinity lumber 
men have adapted themselves to the changed condi- 
tions of recent time and for the most part are success 
fully weathering the financial gale. Curtailment in the 
yellow pine field east of the Mississippi is the general 


season, 


rule. The panicky feeling of a few days ago has sub 
sided. Exports are making a better showing than 
heretofore, there having been a revived call from 


South America and increased consignments to Cuba. 
Throughout the yellow pine trade an unusual number 
of cancelations of orders are being asked for, but it is 
thought that this feature will pass when the currency 
situation shall become easier. The entire southern 
pine trade is restricted by the usual early winter 
quietude, accentuated by the monetary stringency, but 
the manufacturers and dealers are getting ready to 
cope with such temporary difficulties and expect a 
good business next year. 


SUNSHINE ON PUGET SOUND. 

From Tacoma, Wash., it is reported that the num- 
ber of rail inquiries for lumber has increased lately 
and the tone of the market is healthier than it was. 
The logging camps have shut down. Indications from 
the east are favorable to the future placing of orders. 
The operators in that district are entertaining a more 
cheerful view than a short time ago. At Portland, 
Ore., market conditions remain unsettled, though an 
improvement is expected within two weeks. Most of 
the mills have reduced their output or are completely 
closed. California dealers are buying for shipment by 
vessel and freight rates are firmer than for several 
weeks. The steamer rate from Portland to San Fran- 


cisco is $4.50 a thousand, 
fornia ports 
been placed, 


with $5.25 to southern Cali 
Several cargoes to go foreign have lately 
Prices of red cedar shingles at the Puget 
sound mills were stiffer a few days ago, while increased 
orders were being received and the shingles called for 


promptly shipped. The closing down movement is 
proving to be a success. Not over 5 percent of the 


state’s capacity is being operated and the greater 
part of that percentage will be shut down December 1. 
This is relied upon to restore an actiye market and 
increased inquiries indicate that this reliance is well 


placed. 
HARDWOODS QUIESCENT. 


The hardwood trade has slowed down from its mid 
season’s activity, though movement of poplar and 
quarter sawed oak is still fair, mainly on previous con 
tracts. At Cincinnati stocks of hardwoods are declared 
to be heavier than ever before. Buyers for the furni 
ture factories are said to be holding out of the market 
in the expectation that they will be able to procure 
lumber at lower prices later on. The improvement in 
money matters within a few days has had a distinetly 
favorable effect upon the furnituré factories, the man 
agers now expecting that soon they will have a good 
sale for their goods. At Baltimore stocks are being 
called for only as they are needed, but since the con 
tributory mills have but small stocks on hand the trade 
is considered to be in good shape as respects prices and 
future demand. Good poplar js in demand but the 


lower grades rule easy. At St. Louis the hardwood 
trade has shown but little improvement during the 
week. Manufacturers and dealers, taking a retrospec 


tive glance, are cheering themselves and each other 
with the fact that in spite of present conditions the 
business has made as good a showing as in 1906. Some 
large concerns are ready to demonstrate from their 
books that their hardwood trade this year has been 
larger than in 1906. The mills are mostly closed down 
throughout the hardwood districts tributary to St. 
Louis. At Memphis the feeling is more hopeful than 
at any previous time since the New York bankers’ 
panic. The greatest trouble is with collections. Most 
of the settlements proposed are in acceptances run 
ning from three to six months. The facts that most 
of the mills in the district are closed and that thereby 
expenses have been greatly curtailed are depended 
upon for relief from the present situation. Stocks, 
green or dry, are not large. A considerable amount of 
lumber is being shipped on old orders, thus decreas 
ing the surplus in that territory. At New Orleans 
large shipments of the hardwoods to foreign ports are 
being made. Northern hardwoods stand to the market 
about in accordance with previous reports.. 


LOUISIANA CYPRESS. 

There is a limited but steady demand for Louisiana 
cypress and shipments are going forward with more 
promptness than a short time since. The car supply 
is very good. Water shipments out of the Atchafalaya 
river are being made. Prices are fairly firm. Cur- 
tailment of output is persisted in. Manufacturers are 
in good financial condition and aim to graduate the 
eut to the demand. The better grades of cypress 
shingles are moving easily, while the lower grades are 
scarce and in demand. Lath are more plentiful. 
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RETAIL LUMBERMEN SHOULD EDUCATE THE BUILDER T0 BUILD NOW. 


From present indications it would seem necessary for 
business men to prepare for the inevitable. The inevit- 
able at this time, judging by its forerunner, will be a 
readjustment of values. Relatively prices may not be 
lowered—that is, a thousand feet of lumber may buy 
as much corn, a thousand pounds of hogs may buy as 
much lumber, a hundred bushels of corn may buy as 
large a quantity of general supplies, or a day’s labor 
buy as many comforts, but it would seem as though 
none of the commodities will buy as much money as has 
been given in exchange within the last eighteen months. 
No one safely may say just what changes will be brought 
about. Already is to be seen the advance guard herald 
ing the readjustment. 

Labor again is destined to become competitive—to 
yield more and demand less. To what extent the pur 
chasing power of labor will depreciate may not be 
ascertained now. It may have an equal exchange value 
with other commodities but its money value will depre 
ciate. The world’s work will give employment to the 
most competent and most industrious. In brief, the pur 
chasing power of money will be increased. If the people 
will learn to disassociate the value of money and the 
exchange value of labor and labor products they should 
be in a position to shape their affairs to much better 
advantage. 

Several months ago Kk. HH. Harriman, railroad seer, 
stated that railroad construction and improvement neces- 
sarily would have to be postpened until the work could 
be done at a lower cost. Without any intention to 
account for present conditions it is evident that the 
action of many companies in laying off repair and con 
struction crews will hasten the reduction in the price 
of labor and the money value of supplies. Work of this 
character will be resumed gradually and continued until 
the arbiters feel it is impossible longer to maintain the 
ratio of increase in money cost, or until some great 
master of economies arises and provides an antitoxin 


for the germs of depression. 


This little preachment merely is preliminary. It 
should serve the retail lumbermen as a lever to stimulate 
trade. The constant endeavor of the wise business man 
now is to secure as much as possible for his money. In 
slang phraseology, he wants to get his money’s worth. 
Retail dealers sell on a margin. Among lumbermen this 
margin is not fixed by the production cost of the goods 
so much as by the expense of doing business, which 1s 
regulated largely by the bulky character of the goods. 

Ordinarily the retail lumberman gets his just percent 
of profit whether the price be high or low. Competition 
among the producers fixes the first cost. With these 
essential elements in mind the retail lumbermen are in a 
position to stimulate building. It is a mystery why the 
builder should refuse to add to his comfort or to increase 
the value of his property when he can do so at a moder 
ate cost. Why should the ordinary householder, farmer, 
mechanic or the multimillionaire postpone making repairs 
or additions or building new structures until those times 
when everybody is in the same mood? It would seem but 
common sense to engage in such work when it can be 
done for the least money. Money in the bank draws not 
to exceed 3 percent, and when invested in giltedge secur 
ities probably not more than 414, to 6 percent. In many 
cases this money is looked upon as ‘‘a building fund.”’ 
Why not invest when such investment can be made to 
the best advantage? 

Retail lumbermen should inaugurate a BUILD NOW 


‘ampaign. Everyone of them can argue in support of 


the idea ard show wkerein it is to the advantage of tl 
builder to act upon the suggestion. A year hence, six 
months from now, or possibly in three months, the tide 
may set in the opposite direction; the flurry will have 
passed; the financial depression be replaced by an infin 
tion. 

One reason why it is possible to take such action is 
that reports indicate a light supply of lumber now on 
hand. Buying for several months has been for pressing 


needs only and lumber put in early in the year at a high 


price in most cases has heen disposed of. The retail Jum 
berman can not afford to unload stocks bought at the top 
cf the market at a loss nor is he advised to do so, but 
under present conditions he should be able to shape his 
affairs so that he could offer inducements in the way of 
low priced material to those who are in a position to take 
advantage of such low prices and in this way inaugurate 
a building campaign. 

This movement already has begun in the large cities. 
At Minneapolis it is said that the retail trade already 
has felt the influence of an increased demand from 
small home builders. Many workers who have been 
saving for years for homes of their own have taken 
advantage of the first opportunity which presented to 
realize their ambition. It is probable that distrust of 
the savings banks has had something to do with their 
decision. The peculiar thing about the building at 
Minneapolis has been the method by which the ma 
terial men are being paid. The people are unable to 
draw their savings save on sixty days’ notice and 
some of the wideawake retailers of that city have 
opened accounts in savings departments and materia! 
is paid for by transferring the bank credit from the 
builder to the dealer. Many savers desire to see some 
tangible proof of the results of their years of labor 
and now that Jabor is plentiful and material is a little 
off in price they have taken steps toward that end. 
All branches of the trade would favor themselves by 
encouraging transactions of this kind. When the sav 
ing depositor becomes uneasy it should not be difficult 
to induce him to dispose of his surplus in this way, ob- 
viously for his material benefit. 

. The retail dealer by applying his knowledge of the 
situation and his intimate acquaintance with men and 
affairs in his own locality can do more now than he 
probably ever will have the opportunity to do again to 


help himself, and to help the manufacturer, the laborer, 


the storekeeper and the builder himself. The hot iron 
is waiting on the anvil. Strike! 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


\ CERTAIN southern editorial digestive apparatus 


refuses to assimilate this observation: ‘‘ Standing tim 
her is the best friend the lumberman ever had. It works 
for him night and day, summer and winter. Who ever 


heard of a tree asking for a day off? The aforesaid 
editorial digestive apparatus does not know whether this 
is roast beef and potatoes or charlotte russe. 


IN JUSTICE to a well known lumberman and to 
itself the AMERICAN LUMBERMAN wishes to state that 
an article published in this issue as an unsigned edi 
torial, entitled ‘* Responsibility of the Workingman in 
the Present Financial and Industrial Emergeney,’’ was 
sent us by D. L. Gillespie, of D. L. Gillespie & Co., 
Pittsburg, Pa., as a communication. It was, however, 
so apropos to the situation and so well and strongly 
put that we felt it deserved the prominence of full edi- 
torial position; hence this statement regarding the au 
thorship of an article which we hope and believe. will be 
widely read and copied. Our only regret is that it can 
not in these columns have so large a circulation among 
the class to whom it is addressed as it should have, and 
we suggest its reproduction as far as possible. 


WE PRESUME that a timber cruiser tells a dog 
wood tree by its bark. 


ISN’T it about time to curtail the production when 
it has been determined to the satisfaction of the de 
terminator that the lumber supply will last just thirty- 
two years to a second? It is not explained whether this 
period will date from the time the statement was made 
or from the time this observation is read. Of course, 
if a subscriber does not see it for ten or fiften years 
it might not hold good. There is nothing like accuracy 
in matters of this kind. 


‘“*TUMBER prices may be off a little,’’ said a manu- 
facturer recently, ‘‘but the poor millmen down in the 
south are still paying the old schedule for freight cars. 
The market value of an empty freight car, as appraised 
by the train crews, is now $1, but when the millennium 
comes and cars are plenty we expect it may go lower.’’ 


TAXING the logs instead of the trees is the method 
proposed by D. H. Darling, of Richmond, Me., for sav- 
ing the forest. As a life saver the Darling family is 
still at work. 


A RECENT opinion delivered by the Tennessee Rail 
road Commissioners is of general interest to those ope 
rating industrial railroads. This opinion, in brief, 
held in the case of the Tennessee Iron Ore Company 
vs. the Roane Iron Company, is that where a railroad 
is owned by an industrial organization and not operat- 
ing under the special powers conferred by legislatures 
upon common carriers, it may at its discretion haul per- 


sons and goods for hire, but that such act on its part 
would not cause it to assume the functions or liabil 
ities of a common earrier. In passing upon this mat 
ter the commission held that a private corporation 
could not exercise the right of eminent domain in 
securing a right of way because such an act is a con 
demnation of private property for private use. Several 
decisions are cited in support of the ruling of the com 
mission. 


NOW that it is proposed to hold a Hoo-Hoo conecate 
nation in Liverpool Max Sondheimer will have a hard 
time keeping down to his work. 


THE peopie of northern Michigan are becoming 
much interested in the proposition to consolidate the 
offices of fire warden and game warden in that state 
under the direct control of the governor, who shall 
appoint the warden and deputies. Representative Me- 
Callum has introduced an amendment to the present 
laws providing for the appointment of a warden anc 
deputies to patrol properly the territory in the north- 
ern part of the lower peninsula, as well as in the 
upper peninsula, where most of the standing timber 
of the state is to be found. The deputies would be 
paid not to exceed $1,000 a year and, being state ap 
pointees, would not be subject to local influences, 


PREPARATIONS FOR CEMENT 
SHOW PROGRESSING. 


The preparations for the cement show which is to 





be held at the Coliseum, Chieago, December 17-21, 
have reached a point where it may safely be said that 
the exposition of cement and its uses will be the 
greatest ever held. It is hoped that lumbermen will 
take a hearty interest and aid in the campaign of 
education in the uses of cement, which is the object 
of thes how. The management of the Cement Prod 
uct Exhibition Company is such as to guarantee sue 
cess and to assure any visitor to Chicago, even though 
he may come expressly for the purpose of attending 
the show, a good return on his investment. The 
organization committee is composed of B. F. Affleck, 
of the Universal Portland Cement Company; William 
Dickinson, of the Marquette Cement Manufacturing 
Company, and J. U. C. MeDaniel, of the Chicago 
Portland Cement Company. L. L. Fest is manager 
and the company has its headquarters at the New 
Southern ‘hotel, Chicago, where all inquiries regard 
ing the exposition should be addressed. 


The warden and deputies would not only discharge 
their duties in respect to ferest fires but as well would 
enforce the game laws. The scheme seems to be to 
combine the two functions of fire defense and game 
preservation under one head directly responsible to 
the governor. It is thought that the service would 
therefore insure efficiency, and it looks as if that 
would be the result 


THE new Sargent & Throop Lumber Company, In- 
corporated, has taken offices on Milk street in Boston. 
It is probably after the cream of the business. 


AN ENTERPRISING 


; correspondent located at 
Washington, D. C., 


has unearthed an attempt on the 
part of certain reprehensible interests to corner the 
lumber business of the northwest. This writer evi 
dently is getting the lumber business a trifle mixed 
with the box business. There are lots of corners 
in the box trade, but no one ever has attempted to 
corner lumber. It certainly is a fact that a Wash 
ington correspondent in order to prove eligible must 
have imagination. 

DOWN in Maine they are going to fell trees with 
gasoline. The chauffeur already has tried it suecess- 
fully on pedestrians. é 


W ATER in Maine this year is said by the loggers to 
be higher than for several years. This is probably due 
to the fact that Maine is a temperance state. 


THE Georgian bay canal project is being forwarded 
by the commission appointed by the Canadian govern- 
ment. This body has made a thorough investigation of 
the route and is preparing its report. It will show that 
the proposed waterway, though it will be costly, is en- 
tirely feasible. Practically all the survey work has 
been completed and the distance of the waterway, 460 
miles, has been carefully mapped out. An approximate 
estimate of the cost is $150,000,000. Only about forty 
miles of excavation will be necessary. The canal, if 
built, will make Fort William, on Lake Superior, prac- 
tically an ocean port. Thus the grain of the Canadian 
northwest, as well as much American grain originat- 
ing at Duluth, could be loaded into vessels for direct 
shipment to Europe. It also might become a north- 
ern route for the shipment of Pacific coast lumber to 
countries across the Atlantic, and thus become a rival 
for the Panama eanal in that particular. The only 
drawback would be that the northern route would be 
closed in the winter season. Yet it would be a means 
of averting monopoly and regulating freight charges 
in transcontinental and American-European commerce. 


THE Minnesota Transfer horse market reports horses 
at a standstill. These are times when the horse market 
will do that without hitching. 
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THANKSGIVING. 


O harvest moon! 
O midnight noon! 

Now comes the hour I cherish, 
When fruits hang red 
Where leaves are dead 

And gleam while dry husks perish. 


O autumn time 
Of song and rime, 
O season of Thanksgiving, 


The autumn hour 
Of dying flower 
Our summertime shall sever, 
And sickle sweep 
Our lives shall reap 
And harvest them forever. 


O ye who seed 
With word and deed 
The fertile field of living, 
* What shall ye bring 
Before the King 
For that divine Thanksgiving? 


THE GOD OF BATTLES. 
They call Him the God of Battles, 
They call Him the God of Strife, 
They sound His name 
*Mid smoke and flame 
With bugle and drum and fife. 
But the thunder of guns goes over, 
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THE LUMBERMAN POET ON THANKSGIVING. 


O fields afar, 
How like you are 
Our little year of living! 


The foeman yields 
His blood-wet fields 


There is this in Thee 
That makes to me 


But that men forget 


If His arm of might 
The wrong can smite 


Who turn from Him 
When campfires dim 


The clash of the steel goes o’er, 


And they call on their God no more. 


O God of the God-forgetting, 
O God of the careless time, 


The warrior’s God sublime— 
Not that His sons are victors, 
Not that His might prevails, 


And their God loves yet 
When the love of the mortal fails. 


If the arm of a God of Battles 
Can alter the blood-red tide, 


And win for the righteous side, 
Then surely that arm could punish 
These mortals with faith so weak 











The lusts of the flesh to seek. 


But the fruits of the vineyard ripen, 
The trees of the wood increase, 
The hill and plain 
Stand deep with grain 
In the plentiful time of peace; 
And I know that the God of Battles 
Is a merciful God indeed, 
For their God loves yet 
When the sons forget 
The God that they called in need. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Conflict of Rules of National Association—Rules for Grading Black Ash Lath Wanted—Production Should Be Commensurate With Demand. 


Inspection of No. 1 Common Hardwood. 


MARINETTE, WIS., Nov..17.—Editor AMERICAN LUMBER- 
MAN: Will you kindly explain further regarding your state- 
ment in the November 16 issue of the AMERICAN LUMBERMAN 
where you say that there is a conflict in the rules of the 
National association for No. 1 common? While it is true 
that the general instructions specify that lumber must be 
inspected from the poor side, still I can not see how there 
can be any argument about a No. 1 common being inspected 
from the poor side when the rules for No. 1 common state 
No. 1 common must work two-thirds clear face in two or 
three pieces, and when on page 11, under explanations, we 
find that the term “Clear face cutting as used in these rules 
means one face clear. Reverse face must be sound.” Under 
such rules any piece which works two-thirds clear face and 
the reverse side is full of sound knots, sound heart or sound 
lumber of any kind must be a No. 1 common. in 

HERMAN KUNERT. 

[Conflict in the rules is shown by the fact that their 
terms have not been understood clearly by lumbermen 
of experience. In contrast with the interpretation of 
the rules applying on No. 1 common as given by the 
correspondent, what argument can be brought to bear 
should anyone insist upon inspecting No. 1 common 
from the poor side? It may have been far from the 
intention of the grading committee to have the common 
lumber inspected from the poor side, but if so no ex- 
ception was specified in the general instruction, the fiat 
being that ‘‘the inspection must be made from the poor 
side of the piece.’’ ; 

The conflict comes about in this way: In buying an 
operator might insist upon inspecting common lumber 
from the poor side and in selling insist on the right to 
inspect it from the good side. In some lumber this 
would make very little difference; in other instances it 
would make a great difference.—EDITOR. | 


—_—ororr 


Specifications for Lath. 

Lupineron, Micn., Nov. 14.—Editor AMERICAN LUMBER- 
MAN: We have been trying to get from different places and 
manufacturers the specifications for lath but have been 
unable to succeed in this. Will you kindly let us know the 
specifications for the following: 

No. 1 and No. 2 pine, hemlock and black ash lath, also 
cull lath in the three kinds. — 

Tue CARTIER LUMBER COMPANY. 

[Correspondent’s inquiry is a very difficult one to 
answer with any degree of satisfaction for the reason 
that it has been impossible to get hold of authoritative 
rules for grading white pine, hemlock or black ash lath. 
The Northern Pine Manufacturers’ Association rules 
do not carry any specifications for lath, either in white 
pine or hemlock. It seems to be the general opinion that 
lath is lath, just like ‘‘pigs is pigs.’’ y 

The old Chicago cargo inspection rules contained the 
following definition for No. 1, No. 2 and cull lath: 

No. 1—Should be 4 feet (no more, no less) in length, 
not less than %-inch thick and 14% inches wide, free from 
shakes, rot, wane or worm holes. 

No. 2—Same length as No. 1, may be less than %-inch 
thick, and must be not less than 1% inches wide; will 
admit of wane and worm holes not to exceed ten pieces in 
a bundle of one hundred. 

Cull—All that will not pass in the above mentioned quali- 
ties. 

The rules adopted by the Saginaw lumbermen did not 
mention lath, nor did the Chicago rules for the yard 
grading of northern pine. x 

The Williamsport inspection rules contain the pro- 


vision that ‘‘ No. 1 lath shall be 114 inches wide and not 
less than 5%-inch thick, packed in bundles of 100 lath 
to each bundle.’’ 

According to the Philadelphia inspection No. 1 white 
pine lath ‘‘shall be 4 feet in length, not less than 
36-inch thick and 1% inches wide, free from rot, wane 
or worm holes,’’ and hemlock lath ‘‘shall be well manu- 
factured from sound timber and standard size shall be 
11% inches by 5-16 inches and 3 or'4 feet long.’’ 

Custom does not appear to have changed very ma- 
terially from the old rules governing the Chicago cargo 
inspection. The tendency, of course, has been to make 
a little lower grades, both in No. 1 and No. 2. 

The rules governing the inspection of yellow pine 
lath are as follows: 


Yellow pine plastering lath—No. 1 shall measure 2 inches 
in thickness to every five lath, green, the minimum thickness 
of any one lath shall not be less than 5-16 of an inch, 
green, and should not be less than 1 7-16 inches in width, 
green, length 4 feet; 17% inches thickness to every five 
lath, dry, and should not measure less than 1 5-16 inches 
in width, dry. Must not be more than one-half of an inch 
scant in length when dry. 

No. 2 must not be less than 1% inches in width, 4 of 
an inch thick, when dry, and not more than ™% of an inch 
short in length. 


It seems possible to give all information save that 
specifically desired by the correspondent. The AMERI- 
CAN LUMBERMAN has no information whatever in regard 
to rules for grading lath made from black ash. It 
would seem as though quality in lath has been left 
largely to the discretion of manufacturers. Notwith- 
standing the heavy production of poplar lath the rules 
of neither of the major hardwood associations have any- 
thing to say regarding the grading of this product.— 
EDITOR. | 





Look for Improvement in Lumber Trade. 


MERRILL, WIS., Nov. 19.—Editor AMERICAN LUMBERMAN : 
The recent slump in stocks and the liquidation of several 
banks and trust companies in New York city, followed by 
an insufficient amount of currency as a “circulating medium” 
to meet the immediate needs of the country at large has 
had a tendency to shrink values of all commodities, includ- 
ing lumber, and has resulted in bringing business in most 
lines to a — where buying has been restricted to actual 
and immediate needs only. 

While lumber and its products have suffered in sympathy 
with other commodities the feeling is generally more hopeful 
and we look for an improvement in conditions in the lumber 
line as the season advances. In this section of the state the 
production of lumber will be curtailed — 50 percent as 
compared with the average years, and this restriction in 
the production of lumber, as we understand it, is general 
in all lumber producing sections of the country, which in 
itself must have a tendency to increase rather than dimin- 
ish present market values of lumber and its —— 

hile we do not like to be quoted as saying lumber has 
reached its level, we do know of some large manufacturers 
who are unwilling to unload “hemlock in particular’ at 
present market values and have decided to hold such stock 
for higher values, as it is‘an undisputed fact that hemlock 
lumber at present prices can not replaced except at a 
loss. 

Stampage and log values have not been affected propor- 
tionately to the slump in lumber prices owing to our for- 
ests being fast depleted and cut away and little or no 
stumpage is being offered for sale except at prohibitory 
prices, Based on the highest market values for lumber. 

We must conclude lumber values in the north will not 
admit of lower prices, but we candidly look for and expect 
higher values in the immediate future. 

Tup H. W. Wricut LUMBER CoMPANy, 
R. C. Schulz. 


Curtailment the Only Solution. 


PITTSBURG, PA., Nov. 5.—Editor AMBRICAN LUMBERMAN: 
There is a serious proposition facing the lumbermen of the 
United States,, and that is, what the coming year will do 
for the business interests of the country and especially for 
those of the lumbermen. It seems to me, and | note with 
considerable interest your articles on the production of 
lumber, that the only true solution of the situation facing 
us is curtailment of product commensurate with the demand 
as it exists. 

There is no good reason why lumber today is worth any 
less than it was six months ago; neither is there any good 
reason why it should be sold for less. Of course the law of 
supply and demand regulates almost every other line of 
business; but the lumber industry is conducted under a 
peculiar condition because of the fact that the supply of 
timber is visible and there can be no guess work as to the 
available quantity. It is all in sight, which makes it a 
different proposition from minerals or other materials, the 
quantities of which are unknown and regarding which there 
is no way of telling how far their supply may carry. But 
the trees that grow on our hills and in our valleys are to 
be seen. In past periods of depression you have doubtless 
noticed that while there may have been a decrease in the 
value of manufactured lumber the price of stumpage, or 
timber, remained firm, only to make another advance dur- 
ing the next period of prosperity and of high prices of 
manufactured lumber. t 

So it seems to me that the only policy for the south 
today, as well as for other parts of the country, is the 
curtailment of output; and if this be done it will certainly 
have a wholesome effect on the lumber industry, which 
is so differently situated from any other business that we 
know of. 

I trust that you will keep up your articles on curtailment 
of production and wherever you can nail it to the wall, 
because I consider this the most vital question that is before 
us at the present time and the only way of solving, from 
a business profit standpoint, the problem which lumber pro 
ducers are facing. J. M. HASTINGS. 





Proper Tender for Transportation of Lumber. 

CuicaGco, Nov. 13.—Editor AMERICAN LUMBERMAN: In 
the issue of November 2, page 28, we note reference to a 
recent order of the Interstate Commerce Commission which 
declares that a railway rate in effect at the time freight is 
tendered for transportation shall be the only legal rate 
chargeable. Can you give me the date of the order or some 
information so that I can readily get the entire text of the 
decision, as I should like to see what is necessary to con- 
stitute a proper tender for transportation for carloads of 
lumber where the cars are not given when requested? 

True & Trup CoMPANY. 

{In the repor® of the Interstate Commerce Commis- 
sion ‘‘In the Matter of Through Routes and Through 
Rates’’ it was held that tariffs can not be retroactive in 
effect; that they can not be made to apply to conditions 
other than those in existence upon the dates when such 
tariffs became effective. Under this ruling no change 
could be made in the regulations or the rates while a 
shipment is in transit. 

In applying this ruling those familiar with interstate 
commerce law claim that inasmuch as a common carrier 
under the terms of its charter is required to accept for 
transportation any freight offered, the formal tender 
of freight makes it obligatory upon the transportation 
company to carry the goods at the rate and under the 
regulations in effect at the time such tender is made. 

So far as the AMERICAN LUMBERMAN is aware this 
matter never has been passed upon by the higher courts, 
but it is good logic and attorneys hold it is good law. 
Acting upon this presumption western manufacturers 
have kept a record of the quantity of lumber tendered 
for transportation in this way, presumably with the idea 
of insisting upon its carriage at some time at. the old 
rates.—EDITOR. | 
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How Manufacturers Confront an Emergency—Two Conferences on the Financial Stringency—General 
Shutdown in Effect or Projected—Labor to Be Fostered as Much as Possible— 


Individual Views on Proposed Measures. 


At Memphis last week members of the yellow pine 
fraternity and representatives of other branches of 
the lumber trade met to consider the outlook. For 
several months the lumbermen have found their trade 
interfered with by reason of a light demand not due 
to a market satiated with supplies but to the inabil- 
ity of certain classes of consumers to finance further 
work. The railroads whose requirements for new 
work, repairs and renewals ordinarily absorb a large 
part of the heavy mill products have been out of 
the market owing to their inability to negotiate loans 
or to sell bonds for carrying on work which already 
has been undertaken. 

While the car shortage has been a chronic ailment 
of late years, it is much more severe when the crops 
begin to move than at other times. The tribulations 
of the lumbermen this year have been of a cumula- 
tive nature. The trade, however, had itself well in 
hand prior to the panic, financial stringency, depres- 
sion, or by whatever name the currency situation may 
be called. Attacked in front and rear, the lumber- 
men counseled with each other as to the best means 
of meeting the depressing influences bearing upon 
their industry, brought about through no fault of 
their own save the constructive one of having installed 
facilities for producing lumber up to the maximum 
requirements of the country. 

With the granaries of the country full; with the 
bulk of the produce, grains, cotton, sugar and rice 
yet in the hands of producers; with everyone appar- 
ently willing and anxious to carry on his self-selected 
tasks, activity has been stopped by purely artificial 
means—a scarcity of ready money. 

Recognizing the peculiar position occupied by the 
lumber industry, those identified with it concluded it 
would be the part of wisdom to give heed to one of the 
primary laws of trade which may be expressed in this 
way: The man who must sell is in no position to dic- 
tate prices and terms; positions reversed, buyers can 
not be hypercritical about such matters. 


THE MORNING SESSION. 


A short session was held Thursday morning, during 
which the situation was presented by many of those 
who are in touch not only with the lumber business but 
with financial affairs. Reviews of both were given by 
R. A. Long, president of the Long-Bell Lumber Com- 
pany, of Kansas City, Mo.; Sam Park, president of the 
Industrial Lumber Company, Beaumont, Tex.; 8. H. 
Fullerton, of the Chicago Lumber & Coal Company, 
St. Louis, Mo.; W. W. Cameron, of William Cameron 
& Co., Incorporated, Waco, Tex.; J. W. Martin, of the 
Globe Lumber Company, DeRidder, La., and George W. 
Dodge, representing the Southern Cypress Manufactur- 
ing Association, of New Orleans, La. 

These gentlemen gave personal accounts of their own 
experiences with respect to both trade and finances. It 
was shown that as a result of the car shortage, the 
cancellation of orders and the refusal of distributers 
and large consumers to buy at this time business was 


practically at a standstill. None of the speakers, how- . 


ever, betrayed pessimism in regard to the outcome, but 
counseled a conservative course which would enable the 
operators to weather the gale in good shape. 

John L. Kaul, president of tie Kaul Lumber Com- 
pany, Birmingham, Ala., presided, and N. H. Clapp, 
of the Southern Lumber Company, Warren, Ark., acted 
as secretary for the meeting. 


THE AFTERNOON SESSION. 


The meeting reconvened at 2 o’clock in the afternoon 
with Mr. Kaul in the chair ana George K. Smith, of St. 
Louis, acting as secretary. Mr. Smith announced after 
the meeting was called to order that the Yellow Pine 
Manufacturers’ Association had endeavored through its 
corps of inspectors in the field to compile some infor- 
mation showing the extent to which the production of 
yellow pine had been reduced. He gave the substance 
of a preliminary report embracing returns from eleven 
inspectors showing the running time on November 1 
at thirty-seven saw mills. Of these only six were run- 
ning less than six days a week and ten hours a day. 
The question then came up as to the necessity for secur- 
ing accurate information showing the extent to which 
the mills were being operated, and the suggestion was 
made that Mr. Smith employ his inspectors in this work 
if it should be found by test that accurate information 
can not be secured by mail. 

From the summary Mr. Smith gave it would seem 
that more of the mills of Texas have followed the sug- 
gestion that they curtail their operations than have 





the mills of any other states. This assertion is based, 
of course, upon the inspectors’ reports from a small 
number of the plants. In Alabama all of the mills 
visited were running full time. Stocks on hand at the 
mills visited did not appear to be above normal. 

After a consideration of the best way of getting 
information in regard to the output of yellow pine, 
Chairman Kaul announced the names of the gentlemen 
comprising the committee on resolutions. 


Conditions Dissected. 


After having disposed of these matters the chairman 
called upon nearly all of those present for expressions 
of opinion in regard to current affairs. From the state- 
ments made the following have been culled: 

A delegate—Prior to leaving home we had a sort of fam- 
ily conference. We figured the situation in this way: In 
order to protect ourselves and our employees the mills 
must be run on half time. We are not going to have any 
pay days. We are not going to ask the banks to ship 
money to the country to be buried. We made up our 
minds to give our employees plenty to eat and good 
houses to live in. Any balance remaining above these 
items they must wait for, but we feel that in view of the 
sacrifices we have to make in cutting up our timber the 
laboring men must help bear the burden. Those mills 
which have not been closed down now in our district 
are running four days and may go on a three-day basis. 
We have reduced our house rent, hospital fees and 
expect to reduce our commissary prices where possible. 


Wages a Matter of Individual Concern. 


R. A. Long—The matter of the operation of our mills 
is something in which the business interests throughout 
the world are deeply interested. What we should pay 
our men is an individual matter. 

Chairman Kaul—The meeting was called for the pur- 
pose of securing information in regard to conditions, and 
everybody is privileged to act upon the information he 
receives here as he, individually, may elect. 


Confirmatory Utterances. 

J. L. Peck—The J. J. Newman Lumber Company, of 
Hattiesburg, Miss., has curtailed its output largely in the 
last two weeks. One mill was shut down entirely. The 
last I heard from our superintendent at Hattiesburg he 
Was not getting a great many orders. Last week he 
shipped more than he received. 

A member—Consumption in our territory the last two 
weeks has amounted to practically nothing. We received 
three orders and four cancellations. I do not want to go 
back to a day of 90-cent men; that means 90-cent lumber. 

D. J. Batchelder—We have one mill in Texas that is 
being run three days a week. We have curtailed work 
at other points. One day we got forty cancellations and 
no orders. 

Grim Humor. 

W. J. Flynn—We are running only one mill and not 
running that very satisfactorily. As to trade we have 
nothing to speak of. Last month we received orders 
for forty carloads and cancellations for seventy-five car- 
loads. We have practically quit business. We do not 
propose to give our lumber away. We are holding it for 
prices. 

I might go on to speak of the Meridian banks. The 
banks have not shut down on us. We expect to pay 
every man in cash and pay every dollar we owe, but, 
gentlemen, we do not know about the next pay day. We 
have not made a reduction of any particular rate of 
wage. Where we have to do it we pay the price. We 
have gone over our schedule and made a reduction of 
probably 20 percent in wages. We told our laborers that 
we will put the yard men down to $1.25 and the woods- 
men to $1.35 a day. We have tried to employ our men, 
and they have taken it gracefully. None of them have 
come up to us and shaken hands with us and congratu- 
lated us, though. 


Basis on Which Farmers Grant Extensions. 


We would like for several reasons to run just a little 
while longer on account of some contract timber, and 
also’ because the farmers who have sold us timber want 
us to get it out of the way. I met a man yesterday and 
I found that the company which we succeeded paid $66 
for his timber. He asked us only $3800 to extend the 
privilege of cutting it two years. We have just a few 
things of this kind to worry us. I paid him the $300 to 
extend the time. We have agreed to pay in currency 
Saturday—our roll calls for $19,000. The Meridian banks 
have asked us to pay our people in checks. It was a big 
thing to spring on me rather suddenly and I could not 
explain it to our people in so short a time. I have to go 
to three banks to get the currency. I think I was a little 
bit careless in not giving the banks the proper notice. 


A Veteran Mississippian’s Views. 


Capt. J. J. White—We. have had plenty of business 
this year until the present: time, but now we have vir- 
tually nothing to do. We shut our mill down ’the morn- 
ing I left. I would just say that the people around us, 
the Illinois Central railroad and others, are discharging 


the greater part of their employees, and there are many 
idle. 


On the Gulf and Ship Island. 


T. L. O’Donnell—We have figured on closing down en- 
tirely when we shall have caught up with the orders we 
have on our books. We have received no new business 
and have had some cancellations. We have reduced our 
wage scale about 20 percent. Our pay day comes Sat- 
urday a week and we expect to pay off in clearing house 
certificates issued by Hattiesburg banks, and our men 
seem to be satisfied with that form of currency. I believe 
the policy of the Hattiesburg banks to try to continue 
with some form of currency for meeting pay rolls until 
the situation eases up is a mighty good thing. Prac- 
tically all mills north of Hattiesburg have reduced wages 
and reduced their running time. Now, I believe there 
are two mills shut down between Hattiesburg and Jack- 
son. The mills are running four days a week and have 
reduced the wages 20 percent. I think they will be per- 
fectly willing to shut down for thirty days and possibly 
sixty days, if it is the sense of this meeting to decide 
on that course. 


No Agreement Contemplated. 


R. A. Long—I believe some of us are talking along 
lines that it is not intended to take up here. It is not 
the purpose to enter into any kind of an agreement or 
understanding for the purpose of regulating production. 
Personally I have not come here for that purpose and I 
will not be influenced by what anyone else may do. 


Echoes of Past Storms. 


I. C. Enochs—I heartily concur in what Mr. Long has 
said. As a matter of fact if we will refer to the history 
of panics and the effect which they have had on the 
lumber industry it is unnecessary; the remedy suggests 
itself. 

Mississippi Banks and Banking. 


The status in our section of the countty is not as 
acute as reported in other sections. In the interior towns 
there is but little tendency to draw money from the 
banks and thus take it out of circulation. Banks in our 
section have taken care of the local situation and have 
taken precautions to prevent our currency being syphoned 
out of our community. 

The financial situation in New Orleans is easier than 
in any other big city of which I have any knowledge. 
In Mississippi the banks are taking care of the needs 
of the business men and their deposits of currency have 
not fallen short. As to New Orleans, when the first of 
November came and they found out what a tremendous 
proposition the pay rolls were they had greater difficulty 
in taking care of them than they had expected. A con- 
ference of the clearing house association has made it 
possible for the New Orleans banks to provide for reason- 
able pay roll requirements. The disposition of financial 
interests in our section is to take care of the lumber 
industry. They will take care of our pay rolls when 
they will not furnish money to buy cotton. This is a 
situation which lumbermen highly appreciate. 


Outlook Not Alluring. 


M. J. Scanlon—Our situation in central Louisiana is 
about the same as in Mississippi. We have two mills, 
one of which we expecied to start a week from Monday, 
but that mill will not be started. The other mill is run- 
ning night and day. The night run will be cut off Sat- 
urday. We will run days just as long as we can take 
care of our pay rolls. We are receiving orders for an 
average of about two cars of lumber a day. We are re- 
ceiving two or three cancellations a day. Personally I 
do not see any immediate hope for improvement in the 
lumber industry. It is a sort of luxury which people can 
do without. The railroads use 25 to 33 percent, the 
box factories take a like amount and the balance is left 
for building purposes. We know that the railroads have 
been out of the market for the past six months and we 
do not know how long boxmakers will stay in the market. 
The trouble seems to me to be caused by the bank 
depositors east of Pittsburg. The deposits west and 
south of Pittsburg are larger now than ever before. 
There is a large curtailment in the northwest, not be- 
cause we cannot meet the pay rolls but because the 
market will not absorb the lumber. In the southwest 
lumber put on the market will mean simply a slaughter 
of the timber. 


Closed for Repairs and Then—. 


D. H. Marbury—One of our mills has been shut down— 
we had some repairs to make anyway—for about two 
weeks. This mill probably will start again but do not 
know thot it will run very long. We have a large num- 
ber of orders on our books. They are being canceled just 
about as fast as new ones are received. The railroad 
companies now assure us that we will get all the cars we 
want in the future. It is our intention to close our 


mills. 
Defining a Shut Down. 


J. A. Freeman—On November 1 we shut down half of 
our mills. The present indications are that the other 
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half will run on short time or will close down altogether. 

I want to take issue with some of the gentlemen on 
some things. I believe we have entered upon a period 
of depression liable to be extended somewhat, but I do 
not believe a comparison with conditions in 1873 or 1893 
fairly obtains. ‘The condition of the country is absolutely 
different. We should congratulate ourselves that we have 
proceeded with very few failures thus far. There is no 
reason why there should be a very large number of 
heavy failures. I want to take issue with our good 
Brother Long. Now, I am not here to make any agree- 
ment or to request anyone else to make any agreement, 
but I believe that the wise man will be guided by the 
good counsel we receive. I do not believe he meant it 


when he said he did not propose to be influenced by 
what any other man says. 
Mr. Long—I did not say that, sir. I said I was not 


to be influenced by what any other man did. 


Time to Call a Halt. 


going 


Mr. Freeman—I will take exception to that, because I 
think you will. I simply say that because I want to 
make a point. It is a condition, not a theory, which 


confronts us at this hour. We have not all had as many 
cancellations as our friend from Mississippi, but the 
lumber trade is pretty near non est. Stocks at manu- 
facturing points and on the country yards today are, to 
say the least, sufficiently large, while the most of us 
have too large stocks on hand. With the fact that there 
is no trade and the further fact that you have a little 
more lumber than you ordinarily do, it doesn’t look 
though it would require any argument to convince any 
man that it is a good time to call a halt. I do not think 
there is any doubt that it is the intention of manufac- 
turers generally to reduce production. The fact that my 
neighbors, gentlemen, are endeavoring to support a weak 
market will have some influence on’ me and I believe it 
will on others. We have no disposition to enter into any 


as 


agreement; we have a disposition to be governed very 
largely by the action of the trade we represent. It is 
good policy and it is good business. 

The most important matter we have to consider is 


whether we sufficiently realize the conditions which con- 


front us. If we think this is just a shower and not a 
storm we can very easily go on piling up lumber. Do we 


realize what kind of fellows southern lumbermen are? 
We rack our heads; we scratch gravel to reduce the cost 
of manufacture 15 cents a thousand and do not think any- 
thing of slashing the price $2 a thousand. Our lumber 
is going to cost us less to manufacture and we are going 
to get less for it. If we shall learn that there is a sub- 
stantial if not a wholesale curtailment in the output of 
lumber, I think will be glad to codperate with 
us and stop ‘the downward trend. Of course they are 
going to buy for the cheapest at which you will 
There is nothing in the world that will stop the down- 
ward trend now except a substantial curtailment. 


A Complete Shut Down. 

W. E. Guild—I rather agree with Mr. Long in the posi- 
tion he takes in regard to his individual case. We feel 
the same way about it ourselves. We do not propose to 
be influenced by the action of our neighboring millmen 
or anyone else, but we are going to be influenced by the 
situation as we see it. I wish to say in this connection 
that on the 18th day of October conditions were such 
we felt it was not good business to continue the produc- 
tion of lumber at our plant and we closed down for an 
indefinite period for repairs. 


everyone 


sell. 


We have tried to reduce our expenses and make our 
withdrawals from the bank as light as _ possible. We 
have encountered no serious opposition from the men. 


We have pursued a little different course in regard to 
our commissary department, the men get more for 
their labor than they did before the work was shut off. 


so 


Our men are staying there and we are going to do the 
best we can for them until the clouds roll by. 
A Popular Note Struck. 

H. H. Foster—I am rather inclined to side with Mr. 
Freeman in the position he takes in regard to the object 
of our meeting here. If we do not propose to be in- 
fluenced or guided by what we hear and the knowledge 


gained at this meeting I cannot imagine what value it is 
for you to learn what my experience has been. We have 
met here today as representatives of one of the largest 
industries of the United States. We have a responsibility 
devolving upon us that we must meet. Now we discuss 
your situation and my situation and perhaps a man goes 
home with his views entirely changed as to his individual 
responsibility in this matter. I think every one of us 
recognizes that there is a general movement on the part 
of the retailer to stop buying. There is no doubt but that 
there must be a general curtailment of production. As a 
body we have met here to ascertain what is the best way 
for us to meet this situation. How can we best discharge 
our duty to the people, ourselves and our employees? 
We should go home, each and every one, and act as he 
sees for the best according to the information of condi- 
tions and needs existing as shown by the discussions 
here today. I want all the information I can get and 
propose to act on it when I get home. 


Keep the Wheels Moving. 

Personally I have no sympathy with the proposition of 
stopping the wheels. It seems to me that proposition 
that keeps the wheels going part of the time so as to 
turn into the hands of the laboring community the means 
by which it can exist is the right one. If this curtail- 
ment must come it is a great deal better for them to 
give either a reduction in hours or a reduction in days, 
for just as surely as the policy of a general shutdown is 
pursued by us we would defer just so much further the 
time when we can regain the ground we have lost. If the 
industries of the United States stop today the purchas- 
ing power of the country stops. It does seem to me 


that. if there is to be a general plan of curtailment it 
should be done without disturbing the organization. 
When the time comes, with the old organization intact, 
you can soon put things back in their natural channels. 

Up to this time we have been able to meet our pay 
rolls in cash. I do not know what we will do with the 
next pay roll, but just as far as we can move along in 
natural channels, just so far ought we to move. I do 
not believe stopping the wheels and turning idle men 
loose on the country is the thing we should undertake or 
talk about. I believe that if a general curtailment must 
come it should be brought about by a reduction in hours 
or days in so far as possible. 


In Explanation. 

R. A. Long—I feel it incumbent upon me to make some 
explanation for the benefit of the gentlemen who were 
not present at the morning session. Two of our mills 
are out of commission entirely. They have been run- 
ning day and night. The rest of mills are running two- 
thirds time, and when I get back home I am going to 
send a telegram cutting the working time down to one- 
half full time. Were it not for turning out a lot of men 
without any resource or income I would shut down each 
mill indefinitely. 


Mr. Long said he did not believe the mills should 
insist that they pay in currency, as such action would 
cause a severe strain on the resources of the bank. He 
said he believed a sound, conservative policy should be 
adopted in regard to payrolls; that if pay days were 
continued men should be paid in checks im order to con- 
serve the currency of the country. He said the cur- 
rency had been taken out of the banks, and that every 
effort should be made to help the banks until trade 
again becomes normal. 

Mr. Foster—How 
natural channels? 

Mr. Long—Leave it to 
stitutions. When the 
long will they remain open if 
out and deposit it in vaults? 


are you going to get back into the 


the 
their 
take 


financial in- 
doors how 
the currency 


heads of 


the 
banks open 


people 


Progress of the Industry. 
I think 
making 


F. H. Lathrop 
situation. I was 


I realize the seriousness of this 
lumber twenty-four years ago. 


A COMMON SENSE ATTITUDE. 


Shreveport, La., Nov. 16.—Editor American Lum- 
berman: We have felt compelled to cut our ex- 
penses at our mill by some reduction in wages. 
We have also arranged to run the saw mill not to 
exceed three days a week until trade improves. 
In addition to this we will shut down December 
15 for a thirty-day holiday, and for this thirty days 
we will not charge a man on the force any house 
rent. We have suspended our payroll except for 
the necessaries of life because of the difficulty at 
present to get funds from our banks except in the 
form of checks, drafts or exchange. These, of 
course, are as good as money with which to pay 
debts and for the payment of goods. As times are 
now all we want from anyone owing us is check, 
draft or exchange. We can handle any of them in 
good shape. Our folks can not eat or wear lumber, 
therefore it is important that we keep exchange on 
the move and we hope no excuses will be made to 
hold up the checks. S. H. Bolinger, 
Vice President Shreveport Creosoting Company, 

Ltd. 














I remember when I began the saw millmen in the south 
did not have much standing. I remember about the first 
thing that 


surprised me after coming from the white 
pine country north was to find that the saw millmen did 
not have much standing with the banks. They were 


Jooked upon with suspicion. I heard a man say once 
that the worst luck he could wish for anyone was for 
him to have two saw mills. I am beginning to think 
that about the condition now. A man with one saw mill 
is in pretty bad shape; a man with two saw mills is in 
worse shape. 

In regard to this bank situation, of course this is what 
we will refer to in future as the bank panic. The first I 
heard of it was one day I was in a bank when the 
cashier spoke to the vice president about something and 
he said: ‘‘Mister, we had to do something.’’? We have 
been doing business in regular channels. We have been 
running along with a cloud over us, but the saw millmen 
did not see it. We thought it would blow over and that 
there would be no rain in it. 

Any man who has been in the lumber business a num- 
ber of years is interested in certain employees. I dare 
say every man in this room who has been running a saw 
mill or been in the lumber business for years has as 
much concern in taking care of the men who have 
worked for him as he has in taking care of the other 
fellow. I got in just before the panic and got money for 
the pay roll. We pay once a month. In future I suppose 
it will be pay in checks, the same as the others do. I 
have never been much for cutting wages; don’t like to 
have my own cut, so it seems to me the best way will be 
to do the best we can. Give them some money. I believe 
the bank men have the right idea about it and I wish to 
say right here that they are mighty convenient fellows 
to be on good terms with. We want to keep our men. 
It is several months before crop time and we do not want 
them to go to Panama or some of them may get sick 
and die. 


After further reference to the difficulty of securing 
money and the difficulty he encountered personally in 


getting enough 
Lathrop said: 


money to get to Memphis on, Mr. 

The chunks of information one can get here are worth 
while and worth the money even though you do have to 
pay in certificates for it. We do not want to cut our 
timber and waste it in times like these. I also like to 
pay wages to my nien and never have had the reputation 
of paying too much. I always like to pay as*much as the 
other fellow is reported to be paying. [Laughter.] 

Mr. Lathrop told of a visit to a small plant where it 
seemed they were cutting lumber for fun; at any rate, 
the lumber looked like it. The operator said he had 
500,000 feet stacked up and that he was paying his 
men a dollar a day. Mr. Lathrop’s inward comment 
was, ‘That is dollar a day lumber, too.’’ Continuing 
he said: 

The question is, can a man live on 
at present? 
study the 


his reduced wages 

It seems to me each man must go home and 
situation out for himself. We can make no 
agreement about that. We are not here for that pur- 
We are for a higher purpose. We are here 
to study the situation, learn how to solve the problem. 
I suppose that after a while this matter will work itself 
out. The lumber business is a good business if you 
take care of it and treat it like other people would a good 
business. We yellow pinemen furnish about one-third of 


pose. here 


the lumber of the United States. It is important that 
we take care of our business and keep in shape so we 
can operate. We must keep our men with us; keep our 


courage up and improve our methods. If we do this we 


will get along all right. 
Will Be Forced to Suspend Work. 

F. J. Hughes—We have a small mill and are cutting 
a little lumber which we are piling up. We are not sell- 
ing it. We will have to stop manufacturing, either run- 
ning shorter hours or fewer days or shut down in- 
definitely until conditions get better We certainly will 
not cut up our stumpage unless we can get what we con 
sider it is worth 

Ek. F. Allison-—I am located right close to Mr. Hughes 
and our conditions are very much alike except, un- 
fortunately, we are on the Southern railroad. We have 
a good many orders and the only way we have been able 
to get rid of them has been by cancellation We expect 
to close our plant about December 1 I think that is the 
only way we can protect our stumpage 

Furnishing the Wherewithal. 

J. W. Watzek—I am not a practical lumberman, but I 
have enjoyed these talks very much. I have been very 
much interested because I have had to furnish money 
for practical lumbermen The banks have asked me to 
bring the money back. 

The way the situation looks to me is this You cannot 
have concerted action, because it is different with each 
individual. There has been a time when it would have 
been easy to shut down the mills, not only because we 
did not make money but because we were losing it 


A Profit Showing. 


I believe the only way is to make less lumber and hope 


for better things to come. I remember one year on an 
investment of $100,000 the manager came in and showed 
$2,000 profit a year. I looked over the cost price sheet 
and asked him where the stumpage was and he said, 
“We could not consider stumpage or we would show a 
tremendous loss."’ 

Practical Obstacles. 

The situation now is this: You cannot sell lumber 
unless you sell it at great sacrifice. Stumpage may not 
g0 up for a year or two or three or even four, but it 
will never be any less. Each manufacturer will have to 
determine for himself how far he can go. There are 
probably some lumbermen who are fortunate not to be 


in debt. They can say, “I am not going to cut my stump- 
age."’ There heavily in debt and they must 
manufacture and sell for what they can get or go under. 
Don't cut any more than sufficient to meet 
Ask your bank to extend the time; meet 

and keep up your organization as well as you can. 
Everyone will have to act for himself. Do not cut more 
than you are obliged to in order to take care of yourself. 


are others 


debts. 
interest 


your 
your 


Be Guided by Circumstances. 


Cc. F. Smith—Our situation is very similar to that of 
many who have spoken here. Our traveling men report 
trade very poor and have sent in no new orders. 
practically half of what lumber is worth to 
came up here from southern Georgia. 


It costs 
sell it. I 
I am not a mem- 


ber of the Yellow Pine Manufacturers’ Association but 
belong to the Georgia association and the Southern 
Cypress Manufacturers’ Association. I represent the 
Ocmulgee River Lumber Company. We ship coastwise 


and to Illinois, Indiana and Ohio. 

From the discussions here it seems that each man 
must take care of himself the best he can for his men 
and for his company. A lumberman never gets so hard 
up that he cannot find his mate. We intend to shut 
down for repairs and repair everything before we start 
up. We will try to keep our men employed at some- 
thing that will pay. If conditions do not change we will 
be compelled to let some of them go. Just riow there is 
plenty of sugar cane. Half of our men live on it and I 
don’t know that the other half could not do the same 
thing. We are selling goods cheaper than they are sold 
elsewhere and we started a commissary to keep outsiders 
from discounting our checks and to help the men realize 
full returns on their wages. 


Advantages of a Close Down. 


Eli Wiener—I was talking with a prominent banker 
who carries a lot of lumber accounts and he called it the 
“time of :iquidation.’’” The saw millman with lumber on 
his hands will be forced to close down operations to cut 





3, 1907. 


n, Mr. 


} worth 
lave to 
‘ut our 
like to 
utation 
as the 


here it 
y rate, 
ie had 
ng his 
mment 
inuing 


wages 
ne and 
ike no 
t pur- 
e here 
roblem. 
. itself 
if you 
Lt good 
iird of 
t that 
sO we 
‘p our 
iis we 


utting 
t sell- 
* run- 
n in- 
y will 


ughes 

un- 
have 
1 able 
xpect 
is the 


but I 
very 
1ney 
ne to 


innot 
each 
have 
e we 


hope 
n an 
owed 
sheet 
said, 
wa 


mber 
not 
ut it 
e to 
are 
0 be 
Imp- 
must 
ider. 
ebts. 
‘rest 
can. 
nore 
If. 


t of 
port 
osts 
I 
em- 
but 
nern 
the 
wise 


man 
men 
lard 
shut 
tart 
me- 
will 
e is 
id I 
ame 
sold 
lers 
lize 


ker 
the 

on 
cut 


NOVEMBER 23, 1907. 





AMERICAN LUMBERMAN. 


39 





off expenses so that the proceeds of sales may be ap- 
plied on debts. ‘The sityation with us is that we have 
a big stock of lumber on hand and we figure it would 
do us no good to ship it, from the fact that the customers 
write us they cannot pay for what we have already 
shipped them. They are-writing asking us to give them 
sixty days’ extra time and take their notes on their ac- 
count. We decided to run four days a week during 
November. Realizing the situation thoroughly we decided 
to finish what orders we had on hand and quit. We 
expect to get through tomorrow and shut down in- 
definitely. We have figured for the interest of ourselves 
and laborers for the next two or three months that we 
rather would make them a present of enough groceries 
to keep them alive than run and cut lumber that would 
be a burden to us for twelve months or longer. 


In a Brighter Vein. 

E. W. Gates—-We have five rigs and since August 23 
there have been only two running. It is not because we 
are afraid of the market but because we are putting in 
new machinery. We took out two 12-inch rigs and put 
in two 16-inch rigs. We have a number of orders on 
hand. There has been no falling off in collections with 
us. We think if we do our part the rest will come out 
all right. A man over there a while ago said a man was 
in pretty bad shape with two saw mills. We have three 
saw mills and in addition to that we have 2 band, and 
you must guess the rest. 

D. A. Kendall—We have reduced our cut about 25 
percent é 

To Be Governed by Developments. 

A delegate--I have learned a good deal here. We are 
not going to fool our neighbors or fool ourselves. As for 
our associated planing mills, there has been an average 
curtailment of about one-third. As to what we do, we 
will be governed entirely as to the orders we get and as 
to whether we can sell at a profit or not. The banks are 
now issuing certificates. Atlanta clearing house cer- 
tificates have been circulated and have proven satis- 
factory so far. 


A Man With Five Mills. 

A. W. Miller—I1 was just thinking how badly off I am 
I have five mills. Banks have not yet placed any re- 
strictions on payments. I have been governed in making 
payrolls by local conditions. At Orange we pay weekly 
and also at Beaumont. At the other points we pay 
monthly. One of our mills has been closed. At the other 
points we are paying the men off in fiat money. It bears 
this indorsement across the face, “Payable in Exchange ; 
Also Redeemable in Merchandise.” 

One mill is shut down and the other four mills are run- 
ning four days a week We figure that if a man is now 
making $2 if we cut him down to $1.50 he is receiving 
only $6, or one-half of what he was getting before. We 
have plenty of labor and everything seems to be going 
on all right. If there is no improvement in conditions we 
probably will shut down another plant outright. We 
have some business and are getting some more from 
Mexico and have ome Gulf coast trade which we are 
getting in about the same volume as we did a few 
months ago We have iaid off all our traveling men 
except a few 

Thankful It’s a Small Mill. 

Ss. H. Bolinger—I do not believe conditions will improve 
as rapidly or as quickly as some believe. In my particu- 
lar case it is a small mill and only one. The man who 
has the most saw mills now is the man who is the worst 
off. As to curtailment, I think we will all have to solve 
that ourselves in our own way. Some of us lumbermen 
took a trip around the banks to see if we could get 
money for pay rolls. We had hardly taken our seats for 
the conference when we were informed that it would be 
necessary for us to make some other arrangement for 
the men. We got them to agree to stamp on our checks 
“Payable in Exchange Only, at Par.’’ Next morning I 
told my son to tell our boys that we would reduce wages 
20 pereent and that if we looked at it from a personal 
standpoint we would quit running entirely—suspend in- 
definitely—but that as matters stood we would keep the 
mill running part of the time and pay them in checks. 
I do not think there is a man who has looked at this 
matter in anything but a reasonable way. 

Southern Louisiana Situation. 

oO. T. Benway—We @ave three mills shut down and 
tomorrow night we will shut down the fourth one. This 
will leave us two mills in operation ten hours a day. We 
made our last payroll in clearing house checks. Our out- 
put has been reduced about 60 percent 

W. J. Harlan—Conditions are normal with us. We are 
running ten hours a day and meeting our pay roll. 


This was followed by a report of the committee on 
resolutions, which was given in detail. It covers the 
situation so briefly and graphically that it is repro 
duced in the adjoining column. 


The Attendance. 


rank A. Allen, T. B. Allen & Co., Galveston, Tex. 

J. T. Allen, Empire Lumber & Manufacturing Co., Jack- 
son, Miss. 

Bh. F. Allison, Allison Lumber Co., Bellamy, Ala. 

J. M. Attley, Ross-Attley Lumber Co., Heth, Ark. 

Joseph Balfour, The Kyle Lumber Co., Gadsden, Ala. 

Barns, F. R., Frost-Johnson Lumber Co., Hammond, La. 

W. P. Barr, Freeman-Smith Lumber Co., Millville, Ark. 

W. L. Barr, Freeman-Smith Lumber Co., Millville, Ark. 

D. J. Batchelder, Tremont Lumber Co., St. Louis, Mo. 

Cc. H. Bates, W. L. Robinson Lumber Co., Gloster, Miss. 

J. H. Beland, Cotton Belt Lumber Co., Bearden, Ark. 

W. K. Bemis, Ozan Lumber Co., Prescott, Ark. 

0. L. Benway, Natalbany Lumber Co., Hammond, La. 

J. K. Bivins, Bivins Lumber Co., Tally, Tex. 

S. M. Bloss, Lyon Cypress Lumber Co., Garyville, La. 

S. H. Bolinger, 8S. H. Bolinger & Co., Bolinger, La. 

B. H. Bolinger, S. H. Bolinger & Co., Bolinger, La. 

Edward Bower, Eagle Lumber Co., Eagle Mills, Ark. 


George H. Boyd, Germain & Boyd Lumber Co., Atlanta, La. - 


A. N. Breakey, Sterns & Culver, Bagdad, Fla. 
a EK. Brister, B. BE. Brister Saw Mill Co., Bogue Chitto, 
ss. 


W. W. Cameron, William Cameron & Co., Waco, Tex. 

EB, BE. Cain, King Lumber Co., Prentice, Ala. 

N. H. Clapp, jr., Southern Lumber Co., Warren, Ark. 

J. T. Coney, Hazlehurst Lumber Co., Hazlehurst, Miss. 

F. 8. Council, Natalbany Lumber Co., Hammond, La. 

L. L. Daugherty, Colquitt Lumber Co., Moultrie, Ga. 

W. G. Day, Day Lumber Co., Tangipahoa, La. 

George W. Dodge, Southern Cypress Manufacturers’ Asso 
ciation, New Orleans, La. 

J. R. Eakin, Edgar Lumber Co., Wesson, Ark. 

J. W. Embree, Arkansas Lumber Co., Chicago, Ill. 

I. C. Enochs, Enochs Bros., Fernwood, Miss. 

E, W. Farrar, J. 1. Porter Lumber Co., Rison, Ark. 

John F. Forsyth, Bradley Lumber Co., Warren, Ark. 

H. H. Foster, Wisconsin & Arkansas Lumber Co., Mal- 
vern, Ark. 
. Frank J. Fouke, George W. Feuke Lumber Co., Hawkins, 
Tex. 

J. A. Freeman, Freeman-Smith Lumber Co., St. Louis, Mo. 

KE. A. Frost, Frost-Trigg Lumber Co., Shreveport, La. 

S. H. Fullerton, Chicago Lumber & Coal Co., St. Louis, Mo. 

F. EK. Gary, Baker Lumber Co., Turrell, Ark. 

A. H. Gates, Gates Lumber Co., Wilmar, Ark. 

kk. W. Gates, Crossett Lumber Co., Crossett, Ark. 
i R. Gilchrist, Gilchrist-Fordney Lumber Co., Laurel, 
Miss. 
mh... A. Gilchrist, Gilchrist-Fordney Lumber Co., Laurel, 
Miss. 

W. L. Goodnow, Yellow Pine Manufacturers’ Association, 
St. Louis, Mo. 

W. Grayson, Grayson-McLeod Lumber Co., St. Louis, Mo. 

W. H. Greble, Gilchrist-Fordney Lumber Co., Memphis, 
Tenn. 

Cc. W. Greer, Greer-Stout Lumber Co., Thornton, Ark. 

W. E. Guild, Finkbine Lumber Co., Wiggins, Miss. 

W. J. Harlan, Jackson Lumber Co., Lockhart, Ala. 

W. D. Harrigan, Scotch Lumber Co., Fulton, Ala. 
. 4 H. Hartshorn, Fourche River Lumber Co., Fourche, 
Ark. 

Cc. E. Hodge, Huie-Hodge Lumber Co., Hodge, La. 

W. A. Hollister, Twin Tree Lumber Co., Maplesville, Ala. 

I’. J. Hughes, Sumter Lumber Co., Sumter, Ala. 

Cc. D. Johnson, Union Saw Mill Co., Huttig, Ark. 





THE MEMPHIS RESOLUTIONS. 

Whereas, This country is now undergoing 
a financial panic which has unsettled business 
conditions; and 

Whereas, Banking and financial institutions 
have acted ‘most wisely in caring for the sit- 
uation and in protecting the business public; 
now, therefore, be it 

Resolved, By the yellow pine lumber man- 
ufacturers, in meeting assembled at Memphis, 
November 14, 1907, that they affirm their con- 
fidence in our financial institutions and pledge 
themselves to codperate in every way with 
the financial interests to preserve the sound- 
ness of our institutions; and be it further 

Resolved, That as a complete shut down 
of the milling interests of the south would 
work a serious hardship on the laboring men, 
we recommend that manufacturers endeavor 
to operate their plants to such extent as will 
provide employees with the necessities of life, 
but not to such extent as will make neces- 
sary any unavoidable drain on our financial 
institutions. 


_ 


A. Freeman, Chairman. 
H. Clapp, 
H. Foster, 
A. Long, 
A. Frost, 
. Womack, 
C. Enochs, 
. W. Harrigan, 
Committee. 


bi 


meh 


~) 











J. W. Johnson, J. J. White Lumber Co., McComb City, 
John L. Kaul, president, Kaul Lumber Co., Birmingham, 
PD. A. Kendall, Sawyer & Austin Lumber Co., Pine Bluff, 
J. W. Kendall, Sawyer & Austin Lumber Co., Pine Bluff, 
KF. H. Lathrop, Lathrop-Hatten Lumber Co., Birmingham, 


x. Little, The A. G. Little Lumber Co., Clyde, Miss. 
A, Long, Long-Bell Lumber Co., Kansas City, Mo. 
W. J. Loyd, Simpson County Lumber Co., Gitane, Miss. 
). McKenzie, Frank Kendall Lumber Co., Cabool, Ark. 
1. McLaughlin, Pearl River Lumber Co., Brookhaven, 


N. F. MeNair, A. W. Stevens Lumber Co., Chattawa, Miss. 
Cc. J. Mansfield, Arkansas Lumber Co., Warren, Ark. 
D. H. Marbury, The Marbury Lumber Co., Marbury, Ala. 
G. E. Mattison, Stewart & Alexander Lumber Co., Gif- 
ford, Ark. 
J. W. Martin, The Globe Lumber Co., Limited, Yellow 
Pi 


ne, La. 

A. W. Miller, Miller & Vidor Lumber Co., Galveston, Tex. 
W. T. Murray, Fordyce Lumber Co., Fordyce, Ark. 

Cc. W. Niehuss, Edgar Lumber Co., Wesson, Ark. 


A. J. Neimeyer, Saginaw Lumber Co., Monarch Lumber 


Co., St. Louis, Mo. 
N. A. Noble, Mohawk Lumber Co. 


T. L. O'Donnell, Ship Island Lumber Co., Sanford, Miss. 


O. O. Oxley, Southern Lumber Co., Warren, Ark. 
Sam Park, Industrial Lumber Co., Beaumont, Tex. 


F. L. Peck, J. J. Newman Lumber Co., Hattiesburg, Miss. 


J. G. Pope, Stuart Lumber Co., Brinson, Ga. 

A. R. Porter, J. I. Porter Lumber Co., Rison, Ark. 
R. R. Reid, Frost-Johnson Lumber Co., Amite, La. 
J 


E. Rhodes, secretary Northern Pine Manufacturers’ 


Association, Minneapolis, Minn. : 
RD Cc 


Richardson, D. C. Richardson-Taylor Co., Shreve- 


port, La. 
John F. Ross, Ross-Attley Lumber Co., Heth, Ark. 
M. C. Rumley, Allison Lumber Co., Bellamy, A 


a. 
J. T. Rutherford, Bluff City Lumber Co., Pine Bluff, Ark. 
M. J. Scanlon, Brooks-Scanlon Lumber Co., Kentwood, La. 
c. F. Smith, Ocmulgee River Lumber Co., Lumber City, Ga. 
George K. Smith, secretary Yellow Pine Manufacturers’ 


Association, St. Louis, Mo. : 
B. L. Van Cleve, Van Cleve Lumber Co., St. Louis, Mo. 
L. H. Wallis, Willow Lumber Co., Hottston, Tex. 


Charles H. Wagner, Perry County Lumber Co., Hatties- 
burg, Miss. 

J. W. Watzek, Fordyce Lumber Co., Crossett Lumber Co., 
Jackson Lumber Co., Davenport, Iowa. 

N. A. Webster, N. A. Webster Lumber Co., Malvern, Ark. 

J. J. White, J. J. White Lumber Co., McComb City, Miss. 

Ir. T. Whited, Whited & Wheless, Alden Bridge, La. 

Eli Wiener, Angelina County Lumber Co., Keltys, Tex. 

R. Williams, Florala Saw Mill Co., Paxton, Fla. 

Milton Winham, Red River Lumber Co., Frostsville, Ark. 

M. L. Womack, jr., Lake Creek Lumber Co., Houston, Tex. 

H. R. York, H. R. York, Memphis, Tenn. - 

J. B. York, bluff City Lumber Co., Pine Bluff, Ark. 

Kk. R. Greenlaw, Greenlaw Lumber Co., Ramsay, La. 





CONFERENCE IN HARDWOOD INSPECTION. 

NEW YorkK, Nov. 18.—On November 14 was held in 
this city at Hotel Astor a conference regarding the hard- 
wood inspection, which was represented as follows: 

New York Lumber Trade Association—Patrick Moore, 
Waldron William, Charles B. Grant, William F. Clark, 
Robert W. Higbee. 5 

New Jersey Association—James Crowell, I, P. Van- 
derbeek. 

Philadelphia—W. H. Lear, Benjamin Stoker. 

Connecticut—Edwin H. Barnard, William H. Judd. 

Boston—Gardner I. Jones, John B. Bugbee, John M. 
Woods. 

There were also representatives of other local asso- 
ciations. Baltimore and Buffalo failed to send repr. 
sentatives. 

The object of the meeting was to protest agains, 
the adoption of the new rules of the National Hardwooa 
Association which will go into effect December 1, and to 
formulate a new set of rules similar to the old New 
York rules. It is to be regretted that the New York 
Lumber Trade Association has taken the step at such an 
inopportune time. While the New York Lumber Trade 
Association is composed largely of an honorable set of 
gentlemen, it is to be regretted, especially in the hard 
wood line, that a ‘‘one-man policy’’ largely dominates, 
and. especially ideas which are not always in harmony 
with the most conservative members and whose interests 
are inimical to the manufacturer and shipper of lumber. 
The whole movement is a selfish one, and it is incon- 
ceivable and a sad commentary on the intelligence of the 
great body of eastern hardwood lumbermen that they 
cannot see through the entire scheme and not be led 
astray by one who through ulterior motives expects to 
exact an elastic grading on the particular wood of his 
own manufacture, while demanding the highest grading 
from the outside hardwood lumbermen. Such steps 
will only recoil to the disadvantage of all eastern lum- 
bermen who permit themselves to become a party to such 
a scheme. The visiting delegates attending the con- 
ference were without authority to act in the matter, but 
received the suggestions of the committee and will re- 
port accordingly to their associations. 

While the New York association may attempt to 
formulate a new set of rules and expect the shipper to 
ship his lumber under their rules, it is exceedingly 
doubtful if any of the outside associations will adopt 
their suggestions or become a party to their agreement. 

The hardwood men, comprising both the hardwood and 
the national associations, are largely practical lumber- 
men and have given a great deal of time and labor to 
the upbuilding of their respective associations. They 
have spent thousands of dollars in formulating rules 
that would prove beneficial to the interests of both ship- 
per and consumer alike, and will never again permit a 
few eastern yardmen to formulate any set of rules 
under which the millman shall ship his lumber. 

The stand taken by the New York Lumber Trade 
Journal of November 15 that ‘‘the retailer knows what 
his trade wants better than anyone can tell him’’ does 
not apply. From the beginning of time it has been the 
universal custom for the manufacturer or producer to 
make his own grade or classification and the buyer in- 
variably must abide by such standard, whether it be 
the cotton manufacturer of Fall River, the pig iron pro- 
ducer of Birmingham or Pittsburg, or the manufacturer 
of lumber. 

The rules of boti the hardwood and national asso- 
ciations apply only to standard grades, and as was ex- 
pressed by a former president of the hardwood associa- 
tion, ‘‘A determined demand of this association that 
all members avoid the demoralizing practice of manipu- 
lating or changing the established grades so as to 
enable the unscrupulous to impose on the consumers of 
lumber,’’ yet there are a number of manufacturers who, 
while holding to the standard grades, by charging a 
little extra will make a special grade and lay out cer- 
tain line boards that may not suit that particular cus- 
tomer, but the day has passed when the yardman can 
expect to find two or three thousand feet of firsts and 
seconds in a ear of lumber shipped as common, and he 
must figure his profits out of the grades as he buys them 
and not by the manipulation of same. The provincialism 
of New York, Boston and Philadelphia from a hardwood 
lumber standpoint is too well understood by the outside 
world for their influence to count for much in a retro- 
gression to antiquated methods. 

Renner" 
SAYS NORTHWEST PROSPERS. 

MILWAUKEE, Wis., Nov. 15.—J. H. Hilland, third 
vice president of the Chicago, Milwaukee & St. Paul 
road, in charge of traffic, who arrived in the city today, 
said: 

‘*Things generally are looking well in the northwest, 
although it is true that shipping is letting up to some 
extent. This is due to the fact that the farmers are 
now holding their grain for better prices or for cash 
payments. They do not seem to want clearing house 
cheeks or paper that must be put through a clearing 
house at the point of its origination. They have plenty 
of money, as they shipped dollar wheat until the rail- 
roads did not know which end they were standing on.’’ 
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STATUS OF THE HARDWOODS, NORTH AND SOUTH. 


Ten Months’ Contrasts for Two Years—Timber and Log Supplies Reduced Materially—Effects of the Current 
Financial Situation—Furniture Makers Holding Light Stocks—Small Mills May Be Eliminated— 
Cut to Be Lessened Generally—Values to Hold Firmly. 


A large number of hardwood manufacturers in vari- 
ous parts of the country have supplied the AMERICAN 
LUMBERMAN with statements of current trade condi- 
tions and a review of their business for the last ten 
months, prices and volume of sales being contrasted 
with the first ten months of 1906. These letters reflect 
a generally satisfactory condition of the hardwood trade 
which prevailed up to November 1 and bring out in an 
emphatic manner the necessity for the hardwood oper- 
ators of the country taking cognizance of the recent 
developments in financial circles and shaping their af- 
fairs in sympathy therewith. A fairly reliable view of 
the hardwood lumber situation is given in a letter writ- 
ten by Bomer Bros., of Brownsville, Tenn. This letter 
brings out the scarcity of timber in western Tennessee 
tributary to manufacturing points in that section: 

Cancellation of Orders a Marked Factor. 

BROWNSVILLE, TENN., Nov. 12.—We have for about fifteen 
years been so steadily manufacturing poplar, oak and ash 
that we have entirely exhausted our supply of timber; our 
mills are all closed down and we don't know when they will 
start up again—certainly not until we acquire desirable 
stumpage, which is exceedingly hard to find. 

Our annual output is about 6,000,000 feet. Stocks on 
hand at this time are about 2,500,000 feet and within six 
months we will not have any lumber to offer provided orders 
we have booked are not canceled. There has been a dis- 
position among the trade for the last ten days to cancel 
orders. We have in most instances declined to accept the 
eancellations, but stated we would hold up on shipments and 
furnish the stock later in the season. 

A large percentage of the mills in this territory have 
closed down on account of the financial condition, being un- 
able to get currency to meet pay rolls and being unwilling 
to continue manufacturing and stacking up lumber until 
business reaches more normal conditions. BoMER Bros. 


Indiana, the home of the oak for many years, will 
continue to be a great factor in supplying the require- 
ments of the oak users. In a comprehensive review of 
present trade and the trend of affairs among hardwood 
manufacturers in that state J. V. Stimson, of Hunting- 
burg, states: 

For the first ten months of this year my business was 
equal in every way to that transacted during the first ten 
months of 1906. The prices were a little higher this year 
than last, notwithstanding the downward tendency of plain 
oak values. Quartered oak has been more active this year 
than last and prices better, enough so to offset the drop 
during the recent months in plain oak. 

For the last month or two trade has been quiet owing 
to the brokers’ panic which struck New York and spread 
over the country necessitating radical changes in banking 
methods. 

The outlook for logs at my mill this year is far from sat- 
isfactory, the visible supply being about 30 percent below 
that of last year. Logging conditions have been good in 
nearly all parts of the south and many logs were put on the 
track. What might be termed the local output would have 
been increased had not log buyers quit taking up what we 
call stock logs. The refusal of the mills to buy such timber 
has reduced the cut very materially. As to the extent of 
this shortage I have no opinion to express as I have not 
traveled extensively through the hardwood sections recently. 
Reports indicate that a very large reduction has taken place. 
My stocks at both Huntingburg and Owensboro are normal, 
with about the same quantity on hand I had last year, but 
slightly larger stocks in Mississippi now than in November 
last. My entire stock of lumber is not to exceed 5 percent 
larger than it was in November last year. 

A great many people feel that when they can not go to 
the bank and get money on deposit the bank is in bad 
shape. This feeling has had a detrimental effect all over 
the country and I am afraid that when the banks are opened 
they will withdraw their savings from circulation. The 
banks have inaugurated a new thing and many people do 
not understand it. In a community like this where the 
population is made up largely of German farmers nearly all 
of them have money in the bank, some on time deposit and 
some on open account. It is a very difficult matter to ex- 
plain to them the necessity of a bank holding money when 
the demand is made for that placed on call deposit. 

It seems to me the business situation is practically normal 
if we leave out the financial situation. Prices seem to be 
good in every line and there has been an active trade. 
Reports from furniture factories show that they are having 
very few orders canceled. I traveled for a week among 
furniture men and I find this condition to be general up to 
Friday, November 8. I found no long stocks of lumber at 
the factories anywhere and do not believe that any of the 
larger concerns are long on supplies of raw material. It 
seems that the furniture factories generally have had an 
idea that there would be a lowering of prices all along the 
line and this idea is so firmly grounded that they have not 
maintained their stocks and will require lumber just as soon 
as the financial horizon clears up. I do not believe, however, 
they will buy any large quantities until they have made up 
their minds that there would be no considerable decrease in 
prices. 

Veneer manufacturers secure their logs from miscellaneous 
sources. They have been paying abnormally high prices in 
the past and when oak veneers went off in prfce they thought 
the situation was dead. Many of them got out of the market 








and this allowed veneer logs to accumulate. Veneer mills 
have not been trying to keep busy and they have not con- 
sumed their usual amount of raw stock. It seems to me that 
things will soon be going along at a decent rate, practically 
the same as usual if bank affairs again become normal. If 
they do not business can not improve, as it will take a good 
while to-.get the people accustomed to a new order of things 
in this line which they will not have a great deal of con- 
fidence in after a brief experience. J. V. STIMSON. 


Northern manufacturers are in favor of a reasonable 
restriction being placed upon the output, providing this 
can be brought about in a legal manner. A glimpse 
into this phase of northern hardwood affairs is given in 
the following letter: 


General Curtailment Preceding Normal Activity. 


CADILLAC, MicH., Nov. 18.—While we would not con- 
sider an agreement among manufacturers to reduce their 
output we have given the subject careful consideration and 
may decide to reduce our output by running our mill one 
or two hours less per day, regardless of what other manu- 
facturers may decide to do. 

While we think the worst of the financial crisis has 
passed, it appears to us that recovery ‘will be slow, that 
consumers and dealers will be very conservative for several 
months and that, for these reasons, the consumption of 
hardwood will be somewhat curtailed. We think that many 
of the smaller manufacturers of hardwood who have pro- 
duced a considerable proportion of the cnt heretofore will 
not be operating this winter because of their inability to 
secure the money to pay for logs. Many of these smaller 
manufacturers heretofore have borrowed most of the money 
to make advances on the purchase of logs, and owing to 
the conditions prevailing now we do not think they will be 
able to secure the money as they have done heretofore. 

Conditions will compel quite a reduction in the output, 
and many manufacturers like ourselves may decide to make 
a reduction also. 

We think, all things considered, that there will be an 
unusually good demand for hardwood lumber when business 
activities in general reach a normal condition. 

CUMMER, DiGcciIns & Co. 

Statistics of the oak situation as portrayed by one 
of the largest operators on the Ohio river will prove of 
exceptional interest to everyone concerned in the pro- 
duction and sale of this wood. The letter follows: 


Looking for Early Improvement. 

CINCINNATI, OHIO, Nov. 18.—We are not as extensively 
interested in the manufacture of oak as some of the other 
large manufacturers, as our principal attention is on pop- 
lar;. still, we have manufactured during the last year a 
lot of plain and quartered oak. 

The market for plain oak has been a little dull during the 
entire year, hut quartered oak has been in demand 
and has been bringing excellent prices. We have manufac- 
tured during the last ten months of this year an amount 
equal to 227 percent increase over our cut for the same 
period in 1906. Our shipments have decreased 46 percent, 
while the value in dollars and cents has decreased only 20 
percent. We had on hand November 1 this year 200 percent 
larger quantity than on November 1, 1906. 

The prices in effect November this year, as compared with 
those of last year, are approximately as follows: 

In plain oak ones and twos remain practically the 
same; No. 1 common has increased about $2 a thousand 
and No. 2 common about $3. 

Quartered oak in ones and twos and No. 1 common has 
increased from $5 to $8 a thousand, while price of No. 2 
common is practically the same. 

The outlook for our log supply for next year's cutting is 
not over encouraging, as we will finish sawing on our largest 
tract of standing oak timber in the early spring and just 
now have very little stock in sight for the balance of next 
year. This being the case, we figure our cut will be con- 
siderably decreased during 1908. 

Present money market has had a very disastrous effect 
on our business, especially for the last two weeks. Prac- 
tically all orders on our books have either been canceled 
outright or are being held up until conditions are in a more 
settled state, and for this reason our sales and shipments are 
falling off considerably. We believe things will take a turn 
for the better in the next thirty days and that the demand 
will again begin to increase gradually, although we believe 
on a lower basis of values. 

There is not a large supply of oak logs being offered in 
our territory, and for this reason we are able to take care 
of everything offered us. We are not curtailing our output 
uny at the present time on account of existing conditions 
in the financial world, but have been compelled to shut 
down a portion of our operations on account of our timber 
supply having been exhausted, and we will remain idle until 
we have freshets, in the mountain streams which will bring 
down logs we now have on the river banks. 

KENTUCKY LUMBER COMPANY. 


Substantial Trade in West Virginia. 

A West Virginia hardwood .operator.,,manufacturing 
oak and poplar lumber, states that the volume of busi- 
ness for the first ten months this year was 20 percent 
greater than for the same period in 1906 and that prices 
were higher. Lumber stocks at present are low but the 


good 


company has a good supply of logs on 
outlook for logs the coming year is 
The state of the money market has 
effect on trade for a month or more, none of the rail- 
road companies buying heavily. This company now is 
refusing to buy logs at prices which prevailed during 
the early part of the year and anticipates a lighter 
demand during 1908, but does not expect to see any 
material decline in lumber values. 


hand and the 
very satisfactory. 
had a depressing 


In Central Tennessee. 

Affairs in central Tennessee, as outlined by John 
B. Ransom & Co., of Nashville, show to good advan- 
tage, contrasting the trade this year with that of last. 
The review follows: 


Our business so far this year has been from 25 to 30 
percent better than it was last year. The prices we have 
been getting this year have ranged from $2 to $5 a thousand 
higher than last year. In firsts and seconds poplar and ash 
in some instances we have gotten a considerable advance 
over last year's prices. 

While on account of the money market we don’t expect 
things to keep up quite as good as they have been for the 
last ten months, we have gotten in a fair number of orders, 
and while things are not booming every mail brings us in 
a few some of the orders we had for 
future shipment have been canceled; although we have some 
large 
and customers 


orders llowever, 
orders on our books we are continuing to ship on 
taking the stock as heretofore and we can 
not see anything alarming in the present situation. 

The financial condition will have a tendency to shut down 
all the small mills and a great number of the large oper- 
ators and of course this will help conditions some. With 
any kind of a reasonable demand for hardwoods the price 
ought to remain steady. We have a supply of logs to keep 
our mills going for the next thirty days and have contracted 
for a good supply for next year. 

Log Input Reduced 25 Percent. 

In a brief review of the outlook for hardwood lumber 
stocks in Wisconsin D. J. Arpin, president of the John 
Arpin Lumber Company, of Grand Rapids, Wis., states 
that his concern has very few men at work in the woods 
at this time and does not expect to put in more than 25 
percent as many logs as have been banked during the 
winter heretofore, 


Gum and Cottonwood Curtailment. 


One of the largest operators in the Mississippi valley 
hardwood section states that the cut of the mills has been 
reduced 35 to 50 percent and that unless the situation 
improves materially a further reduction will take place. 
In regard to this action it is said: 


We deem this the only feasible plan of meeting the cur- 


rent situation and believe that if enough of the manu- 
facturers feel the same and act in accordance with their 
belief the situation will be helped considerably. The 
effect of the urtailment should be felt within a few 


months 


A plain, straightforward statement of conditions is 


given in the following letter: 
NASHVILLE, TENN., Noy. 18.—-We have reduced our output 
at least 80 percent by shutting down eight of our mills 
and we think the lumbermen generally in this part of the 
country have reduced their output very materially and we 
also think it is beyond question the wisest possible thing 
to do. 

So far as we are concerned, we do not expect to resume 
before next spring, and when we do resume 
we expect to find a very active market on account of the 
fact that stocks will undoubtedly decline very rapidly 
through the winter and consume will be in a humor to 
buy some lumber by next spring and we are very much 
inclined to believe the present stringency in the money 
market is a blessing in disguise for the lumber producer, 
as it will tend to bring everything back to a more nearly 
normal basis and will enable the manufacturer of lum- 
ber to buy timber for less money than he has to pay now 
and he will not have to pay as much for his labor, and 
while this may be met by the suggestion that prices may 
not be so high next spring we frankly say that we had 
rather see prices a little lower, as lower prices will make 
lower wages and lower timber and tend to bring us back 
to the old times when we made a fair profit on our 
lumber. 

As a matter of fact the abnormally high prices obtain- 
ing during the last few years have not been the best 
thing for the manufacturer of lumber who did not have 
a very large timber supply as, in our opinion, the prices of 
stumpage and labor have gone proportionately higher than 
prices of manufactured lumber and it has been a pretty 
hard proposition for the millman to get enough for his 
lumber to afford him a reasonable profit. 

We trust you will be successful in your efforts to very 
materially curtail the production of lumber during this 
winter. It will be the best possible thing that could 
happen to the lumber trade, Love, Boyp & Co. 


The philosophic views expressed and the prediction 
made that the money stringency is a blessing in dis- 
guise should afford operators similarly situated no little 
comfort. 


operations 
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SIGNIFICANT COMMENT AND STATEMENT BY 
HARDWOOD PRODUCERS. 


From many letters received by the AMERICAN LuM- 
BERMAN from hardwood manufacturers during the last 
three days, regarding the policy of the trade as to 
production in the present business emergency, we quote 
the following: 


CoLUMBUS, Ou1lo.—We have decided to reduce our hard- 
wood output 25 percent. Or, in other words, our output 
from now on will be 2,250,000 feet a month less than it has 
been, with the possibility of a further reduction unless the 
demand for lumber materially improves. We would like to 
know what the feeling of other hardwood manufacturers 
is in this matter. If all of them have the same idea, and 
all of them reduce their output as much as we have, there 
should be a pretty good demand for lumber in the next 
three or four months. W. M. Ritter LUMBER COMPANY. 

A company manufacturing in Kentucky and West Vir- 
ginia—We think it would be wise for manufacturers to 
reduce their output at least 25 percent on hardwood lum- 
ber; or, we would be willing to shut down a couple of 
months if it were generally done by other manufacturers. 

Sr. Louis, Mo.—We have shut down one of our saw mills 
and have reduced the operation of our other plants to half 
time, as we believe it necessary to curtail production under 
existing conditions. The demand for lumber and the prices 
which we hear so freely predicted for 1908 are, we think, 
problematical. What confronts us at the present time is a 
condition and not a theory. We think it poor business 
policy to sacrifice our high price stumpage solely for the 
sake of keeping our mills in operation. 

GARETSON-GREASON LUMBER COMPANY. 

CoLuMBIA Ciry, IND.—-We propose to reduce our output, 
beginning immediately, 75 percent, and we will continue 
this reduction until there is more of a demand for hardwood 
lumber. We feel that if lumbermen generally reduce their 
output the hardwood mills can inside of a few months be 
operated at a profit. 8. J. Peanopy LUMBER COMPANY. 

Hernpon, W. Va.—We have curtailed our output 50 per- 
cent and will make a further reduction if we find that the 
conditions later on demand it. We feel that if all of the 
mills would do this there is no reason why we should not 
enjoy a fair business throughout the winter. 

KEYS-FANNIN LUMBER COMPANY. 

CADILLAC, Micu.—-We approve of the idea of curtailing 
the output of manufactured products in the near future, 
and this concern will take steps to curtail as much as pos- 
sible for us to do. We are unable to state what percentage 
of curtailment we will adopt but we are in sympathy with 
the movement and shall do what we can along that line. 

Copps & MITCHELL, INCORPORATED. 


MARSHFIELD, Wis.—We hope to be able to run our veneer 
plant at about half its capacity, but we have shut down our 
saw mill at Park Falls and let our men in the woods go. 
We put in last winter about 11,000,000 feet of logs. We 
shall put in this winter less than 2,000,000 feet. We think 
it bad policy for lumbermen to cut their valuable stumpage 
and place the product on a poor market. 

Roppis LUMBER & VENEER COMPANY. 


WISCONSIN VALLEY.—We have decided to curtail our pro- 
duction of logs 60 percent. We will follow this policy 
whether anybody else in Wisconsin curtails or not. 

A MANUFACTURER. 


APPLETON, W1s.—-We are heartily in favor of reducing 
the output of lumber as much as possible. We closed both 
of our southern mills ten days ago and mean to keep them 
closed until things look very much brighter than they do at 
present. We are not likely to start either of them before 
January 1 at the earliest. We are making preparations for 
stocking our northern mills, but intend to put in only mod- 
erate stocks. Probably our output from this section for the 
coming year will not be over two-thirds of what it was the 
past season. G. W. Jones LUMBER COMPANY. 

HUNTINGBURG, IND.—-I purpose to shorten my product 25 
percent and would be very much pleased if I could recall 
certain log contracts on my own timber. I am hoping that 
bad weather will set in in order to shorten my log output. 
I am shutting down all outside mills and believe that I will 
be able to shorten up about one-third. If this policy were 
entered into with honesty of purpose by all the manufac- 
turers in the country we would not be required to make 
much sacrifice in any shape. But it is too frequently the 
case that certain fellows will think, ‘Well, the other boys 
are contracting and I will just let her go.” Too many act 
in this way to make the proposition either safe or effective. 
I believe that if the thought you suggest is carried out it 
will be perhaps of more practical benefit to the situation 
than any other action that can be taken. 

J. V. Strmson. 


CADILLAC, Micu.—I can not see how, with the present 
high price of hardwood stumpage, any manufacturer can 
afford to cut his timber and take chances of selling his 
product on a falling market. The manufacturers of Michi- 
gan hardwoods should figure on curtailing their output at 
once. The Wexford Lumber Company had about completed 
arrangements to put in 5,000,000 feet of hardwood for this 
winter, but conditions are such that in all probability their 
output will not reach 2,000,000 feet and most of this is on 
the skids at the present time. As for myself, unless there 
is a marked improvement in conditions within the next 
three or four weeks I will not put in 50 percent of what I 
would ordinarily, and may shut down operations entirely 
for several months. I prefer to have my lumber standing in 
the tree than piled in my yard with, perhaps, no market 
for it. A. F. ANDERSON. 


PITTSBURG, Pa=—It is obvious that we will curtail. It 
would be foolish to pile up stock on a declining consump 
tion. Reasonable prices can be maintained on any product 
only by having no enormous surplus. With the facilities that 
all the lumber concerns have installed within the last few 
years, under prospective conditions there would soon be a 


very large surplus, eventually leading to price cutting which, 
with the fast declining stumpage, ought not to be thought of. 
A MANUFACTURER. 


THE HARDWOOD OUTPUT. 


A canvass of the mills in the southern hardwood 
section has been compiled by Lewis Doster, secretary 
of the Hardwood Manufacturers’ Association of the 
United States. The territory was divided into dis- 
tricts and the reports as represented by the first can- 
vass of the field are reproduced herewith: 

First District, Ohio river—Kentucky and West Vir- 


ginia. Production: 60 percent poplar, 30 percent oak, 10 
percent other hardwoods. 


No. of mills. Production. 
Reported monthly output.......... 36 17,080,000 feet 
Reported monthly reduction........ 28 9,705,000 feet 


Percentage of reduction: 78 percent of the mills report- 
ing, 52.3 percent of monthly output. 

Length of time: 60 percent indefinitely, balance from one 
to three months, according to conditions as they appear 
later. Some mills who report that they expect to continue 
running state that their business conditions may cause them 
to shut down later. 

Second Districr—Ohbio and Indiana. 

Production: 80 percent quartered oak, balance walnut 
and other high grade hardwoods. 

No. of mills. 
Reported monthly output.......... 14 2,300,000 feet 
Reported monthly reduction........ 3 500,000 feet 

Percentage of reduction: 22 percent of the mills reporting, 
21 percent of monthly output. 

Length of time: Two report one month, one says indefi- 
nitely. 

Tuirp Districr—St. Louis and Memphis. This section 
will take the Mississippi valley country south of St. Louis, 
including southeast Missouri, eastern Arkansas, extreme 
western Kentucky and Tennessee, northwest Mississippi and 
northeast Louisiana. 

Production: Oak, mainly, with gum and cottonwood in 
the percentages they usually exist on an average. 

No. of mills. Production. 
Reported monthly output.......... 49 29,000,000 feet 
Reported monthly reduction........ 44 25,500,000 feet 

Percentage of reduction: 89.1 percent of the mills report- 
ing, 88 percent of the monthly output 

Length of time: One operator reports one year 60 percent 
indefinitely and the balance from 35 percent to 90 percent. 

FourrH Distrricr—Tennessee. This includes Nashville 
and east to the Cumberland mountains. 

l’roduction: Largest percentage is poplar, and about the 
same percentages in output as district No. 1 in chestnut, 
basswood and miscellaneous bardwoods. 

No. of mills. Production. 
Reported monthly output.......... 3 12,000,000 feet 
Reported monthly reduction........ 3234 6,000,000 feet 

Percentage of reduction: 75 perceat of the mills report- 
ing, 50 percent of the monthly output. 

Length of time: Some say indefinitely, some the entire 
winter and some thirty days and up to sixty days. 

SUMMARY. 
No. of mills. 
Monthly output reported.......... 142 60,440,000 feet 
Monthly reduction reported........ 107 3% 40,705,000 feet 

Percentage of mills shut down: 76 percent. 

Percentage of output curtailed: 66 percent. 

Average length of time: Including those who reported in- 
definitely, 50 percent, say, sixty days. 

This action has not been any concerted one by this or- 
ganization, and it is our first letter to all members regarding 
the conditions existing throughout the territory as to who 
has shut down. All of those who reported closing have done 
so on their own initiative. 

A further canvass will be made over the entire hardwood 
producing section of nonmembers as well as members re- 
garding the general shutdown conditions on December 1 and 
a full compilation will be published. 


This statement was received too late for insertion 
in last week’s issue of the AMERICAN LUMBERMAN. 


Production. 


Production. 


A Year in Poplar. 

CINCINNATI, OHIO, Nov. 18.—We have figured our 
poplar business out on the percentage basis and are 
glad to give you a comparative statement of the per- 
centages during the first ten months of this year. Our 
sales have increased 15 percent over those for the same 
period of 1906, while our shipments in feet during the 
same period have decreased 11 percent. 

We account for the increase in sales by reason of the 
fact that we have shipped a larger quantity of high 
grades at considerably higher prices than those in 
effect during the first ten months of 1906. 

We manufactured during the first ten months of this 
year an amount equal to 35 percent increase over 1906, 








APPROVAL AND SUPPORT. 


Washington, D. C., Nov. 15.—Editor AMERI- 
CAN LUMBERMAN: Your campaign for re- 
duction of output in face of decreased demand 
present and prospective is based upon common 
sense and a desire to benefit the lumber trade 
in all branches. Our double band mill, “‘The 
Goldsboro Lumber Company,” Dover, N. C., put 
one side out of commission November 1 and will 
not resume until conditions improve. 

We have plenty of orders just now but com- 
mon prudence dictates a conservative course in 
the face of the present outlook. 

JOHNSON & WIMSATT. 











and have on hand 73 percent increase of the amount 
on hand November 1, 1906. 

Prices on poplar have gradually advanced during the 
entire period this comparative statement covers, and 
on November 1 prices on various grades average an 
increase of $3 to $6 a thousand over prices in effect 
same date 1906. Nos. 1 and 2 poplar, some thicknesses, 
have advanced as much as $10 and the lower grades 
have advanced from $3 to $5. We believe an average of 
about $4 a thousand increase will cover the difference. 

The outlook for our next season’s log supply in 
poplar does not look very encouraging at the present 
time. The loggers in the mountains have been late 
getting started at their work, and again the supply of 
poplar in the territory in which we are operating is 
being exhausted at a very rapid rate and, of course, the 
total amount is considerably reduced each year. Under 
natural conditions we figure that the supply of poplar 
in sight for next year’s cutting is dnly 50 percent of 
the amount we cut during this year, and if the present 
financial stringency exists for a longer period the sup- 
ply will, in all probability, be considerably reduced, 
for it will be necessary to curtail our timber purchases, 
owing to lack of ready funds, and if this is the case we 
will, of course, suffer next season on account of lack 
of timber to keep our mills operating. 

We have not to the present time curtailed our output 
by reason of the financial condition of the country, but 
have been compelled to close down our mills as our log 
supply has been exhausted. We will receive a new sup- 
ply of logs when we have freshets in the mountain 
streams, as we have a lot of logs now on the river 
banks. KENTUCKY LUMBER COMPANY. 


Saw Mill Men Buy No Logs. 

EVANSVILLE, IND., Nov. 9.—Editor AMERICAN LUMBER- 
MAN: In reply to your favor of November 8, there is no 
buying of logs by saw mill men to speak of in this sec- 
tion, and we judge it is the same elsewhere, which no 
doubt accounts for the heavy offerings to veneer manu- 
facturers. 

We are also having considerable trouble with our col- 
lections, and are receiving few inquiries. 

Henry MALEY LUMBER COMPANY. 


Statement from Indiana. 

Forr WAYNE, IND., Nov. 9.—Editor AMERICAN LUMBER- 
MAN: Yours of November 8 received. It would entail 
entirely too much work to give the detailed figures for 
which you ask. Our inventory time is July 1, our fiscal 
year ending then. 

But in a genera! way we can say that our cut and 
shipments are about the same for the last ten months up 
to November, 1907, as they were for the same ten months 
in 1906. Our prices for lumber have advanced from 15 
to 20 percent in the last ten months, but at the same time 
the price of logs and timber has advanced from 20 to 30 
percent. 

As you know, we are in a locality where timber is 
becoming scarce. ‘The log supply for the coming year will 
not be as good as it has been heretofore. This means in 
our case, however, that we will go further away for them, 
and the cut for 1908 will probably be as good as for 
1907. 

Referring to money conditions: So far the situation has 
made but little difference -in our business. Most of our 
sales have been to large and responsible firms, many for- 
eign customers among them. Our collections for the last 
thirty days, abroad and throughout the United States, 
have been good. However, if this money stringency con- 
tinues, we are under the impression it will help us in our 
timber and log purchases; that is, timber and logs will 
be offered more freely, though we do not look for much, 
if any, reduction in price. We have noticed for the last 
twenty days that we have had many more logs offered 
us, which will probably bear out your remarks in the 
last paragraph of your favor, that the veneer manufac- 
turers etc. are not taking them as freely as formerly. 

PERRINE-ARMSTRONG COMPANY. 


Logging Conditions Normal. 

RICHMOND, IND., Noy. 9.—Editor AMERICAN LUMBERMAN : 
Replying to yours of November 8, relative to the extent 
of our business for the last ten months as compared with 
the ten months of last year, would say that it was about 
equal, with the exception of the latter part of October, 
which was not quite up to last year on account of our 
inability to have cars placed for shipments. 

Logging conditions, we think, are normal, at least in 
our section of the country and in the south possibly just 
now the opportunity for buying is better than during the 
earlier months of the last yedr. We find that a few have 
curtailed expenses along different lines. Several have 
had a good supply of material and are holding off on 
account of the condition of money matters. 

Relative to the effect of the money market on our busi- 
ness during the last thirty days, would say that it has 
interfered considerably inasmuch as where we have opera- 
tions outside of our home city the banks require cash to 
meet payrolls and cash to be sent away from home is 
difficult to accumulate. These conditions will remain as 
long as the uneasiness of the banks continues. As far 
as we can learn, there is no ground whatever for this 
condition. It may be the means of bringing things to a 
more normal basis and perhaps be for the betterment of 
trade relations. We look fcr better conditions to open up 
in the next few days. C. & W. KrRaMer COMPANY. 


Change of Firm Name. 

FARMERS, Ky., Nov. 12.—Editor AMERICAN LUMBERMAN: 
Your circular letter of November 8, addressed to the Lick- 
ing River Lumber Company, was by them referred to us 
for reply, because of the fact that up to August 26 the 
stockholders of the present Pischel Lumber Company con- 
stituted the Licking River Lumber Company. 

The information songht for in your circular seems to 
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pertain to poplar. Voplar is with us a stock of very little 
consideration; it has virtually all been cut out in the 
Licking river territory. 

If it is of any 


report that our mill output from January 1 to August 27, 


1907, of all woods, including some poplar, was about 
4,500,000 feet. Our shipments during that time were a 


little over 5,000,000 feet, oak being our principal product. 
Prices received during that time were 10 to 15 
higher than those prevailing about November, 1906. 

The late financial upheaval did not make itself manifest 
with us until about 


percent 


four or six weeks ago, when a 


more 
conservative tone regarding inquiries and orders became 
evident. The worst seems to have passed over and a 


more healthy tone is growing up. While collections have 
been somewhat retarded, and while in 
paper was offered in lieu of cash, we 
serious disappointment, 
time. 


cases commercial 
have met with no 
inconvenience or losses up to this 
Banks have assumed a more careful attitude and 
do not care-to allow over drafts or discount paper. 

We feel in no way 
the worst is over. 


discouraged but are confident that 
PISCHEL LUMBER COMPANY. 
Depression Felt by Smail Mills. 
JOHNSON CITY, TENN., Nov. 11. 
BERMAN : 


Editor AMERICAN LuM- 
Would say that the greater portion of the stock 
from this mountain country is manufactured by small 
portable mills, usually operating on small tracts. The 
business depression is felt by them, of course, as much as 


by any of the greater producérs. Owing to the manner 
of their operations they are able to curtail much more 


readily than firms 


ete. 


operating larger mills, logging roads 

Results therefore are that certainly 75 percent and pos 
sibly 90 percent of all the mills operating through western 
North Carolina and eastern Tennessee will be brought to 
a finish within a month, to await better times. 
iny opinion, is the only 
slaughter good 
ber. 

I have been running eight mills for several months, 
but have reduced the number to two, and within three 
weeks will have only one in operation. I find on inquiry 
that most other humbermen are reducing operations to the 
same extent. 

Union Clty, 


This; in 
foolish to 
priced lum- 


thing to do, as it is 
timber and put it into low 


TENN., Nov. 11.--Editor AMERICAN LUM 


benefit to you allow us to state in our 


BERMAN: Can not give you detailed figures. Owing to a 
bad winter and late spring, keeping bottoms and roads in 
an impassible condition for hauling, we have done noth- 
ing, comparatively, this year and have no large stock on 
hand. Prices are somewhat below what they were in 
November, 1906, $1 and &2. As to logging, roads and 
woods are in fine condition, and were it not for the 
gramped tinancial conditions a large supply of logs would 
be in stock for next year. We have cut down every pos- 
sible expense and shut down the mill and shipment of logs, 
but still pile logs on the right of way at different stations 
along cur two railroads. Log buying by veneer manufac 
turers has not this fall and prices, where no 
previous contracts existed, have slumped from $2 to $4 a 
hundred feet; have not heard of any of 

the market since October 15. Whether the reason is over- 
stock or financial, we do not know. On old contracts we 
have made large shipments of logs to mills north of the 
Ohio river. 


been brisk 


them being in 


Askins & Dircks LUMBER COMPANY. 


Scarcity of Cars Causes Curtailment. 
ALEXANDRIA, LA., Nov. 10.-—Editor AMERICAN LUMBER 
MAN: Conditions in this vicinity are probably about the 
same as in other localities. 


Cars are scarce and orders 


not plentiful. A few of the mills report that they are 
getting enough cars to take care of what orders they 


have, but the shortage is acute in spots. The closing down 
indefinitely of the Rochelle plant of the Tremont Lumber 
Company, a couple of weeks ago, is said to be due entirely 
to this cause. While there has been no concerted action, 
all of the large manufacturers are curtailing their output 
and intend to accumulate no more stock, to cut only enough 
to cover the amount shipped out and to keep 
employed part of the time and hold them 
Alexandria Lumber Company, 


their men 
together. The 
Limited, is running on half 


time; the Rapides Lumber Company, eight hours daily, and 
the smaller mill of the Grant Lumber Company is shut 
down entirely. So far no general reductions have been 


made in wage scales, but one large concern announces a 
cut of 20 percent, beginning December 1. Local financial 
conditions are good. Our banks have not put any limit 
on the amount of checks of depositors. Retail business 
shows no falling off. The Caddo, Rapides and International 
Lumber Companies, local concerns with large planing mills, 
are getting all the city business they can handle. The 
first consignment of timbers for the construction of the 


new Iron Mountain Lumber Company mill at Pollock ar- 
rived there last Thursday. 

C. M. MeWilliams, manager of the wholesale department 
of the Caddo-Rapides Lumber Company, will make his 


headquarters at St. Louis the balance of this year. 


Gbeorce B. STesewins 
Concerning Postal Savings and Package Post. 
Cutcaco, Nov. 13.--Editor AMERICAN 
plying to yours of November 12, 
the sentiment of the 
ing the 


LUMBERMAN: Re 
asking my opinion as to 
members of this association regard 
plan as announced in the 
Associated Press as the policy to be recommended to Con 
zress by Meyer, | 


addressed to me by 


proposed) parcels post 


Postmuster General have only 


that 


to quote 
from a letter recently honorable 
ventleman, as follows: 

“There are no 
sion in this state 
and package post. 
but unanimity of 
an equally 
grounds 
out the 


more engrossing 


than 


questions under 
postal savings 
As to the former I can learn of nothing 
sentiment in its favor; as to the latter 
unanimous feeling of 
that the proposed system would operate to wipe 
dealer in all small communities, while an 
intelligent people are open to reason upon both subjects.” 


discus 


those representing 


opposition upon the 


local 


I do not believe that the proposed limitation to packages 
originating at the initial office of the R. FL DD. route would 
operate to shut out shipments by 
merchant 


freight 
agent or canvasser in the smallet 


from a large city 
to his dummy 
town, who thereupon becomes the local consignee of pack 
ages along the route of free delivery as an original shippe 
that the local dealer 
community and is entitled to the 
clientage and to freedom from a 
governmental encouragement which diverts his natural trade 
into the hands of parties who pay 
no interest in 


I believe that it is sound doctrine 


is a 


necessity in every 
support of his natural 
no local taxes and have 
promoting the prosperity of the locality 
The local dealer is the focus around which churches, school 
houses and good roads center, the 
butter, 


purchaser of the 
other products of the 
not accepted by the distant 
districts of the currency which = is 
circulation by the local dealer I can see 


grain 


eggs and which are 


farm 
merchant in his depletion of 
the country kept in 
nothing but dis 
aster to the local merchants of the country in a scheme cal 
culated in its effects only to assist the mail order houses 
to become a greater monopoly 
hitherto developed 


than any othe 


Grorce W 


which has 
Hlorenkiss 





TENNESSEE COURT MAKES RULING OF LUMBER INTEREST. 


NASHVILLE, TENN., Nov. 18.—The Tennessee court of 
civil appeals, through Judge Barton, has handed down 
an interesting opinion in the case of the Kaul Lumber 
Company vs. 8. J. McGrew and 8S. J. MeGrew vs. Kaul 
Lumber Company, from the equity docket of Bedford 
county. This controversy arose out of a contract for 
the sale of lumber by the original complainant to the 
original defendant. There was a bill and a eross bill 
and something less than $100 was involved. The case 
was of interest to lumbermen because of the ruling of 
the court of civil appeals regarding the proper methods 
for measurement. The controversy resulted over three 
items in the accounts between the parties to the suit. 
Two of these items bring in the controversy over the 
question as to what rule of measurement the parties are 
entitled to have applied. On the hearing in the court 
below the chancellor dismissed both the original and 
the cross bills. Both parties appealed. The contract for 
the delivery of certain lumber had been made at Shelby 
ville, Tenn. The lumber was to have been shipped from 
Birmingham, Ala. After reviewing the facts in the case 
as deduced from the evidence and the bills, the court 
says, in part: 

Among other items included in the contract there were 
several for what is called shiplap lumber. The undertaking 
on the part of the complainant was to deliver some 36,000 
feet in all of this class of lumber. The complainant also 
agreed to deliver 20,000 feet of B rift flooring. Now. 
measured according to the complainant’s contention. it did 
ship and deliver the full amounts called for in the con- 
tracts: but measured according to the defendant McGrew’s 
contention, there was a shortage of 4,500 feet of shiplap, 
amounting at the contract price to $63; and there was a 
shortage on the flooring of about 4,000 feet amounting at 
the contract price to $82. It was the shortage of this last 
item that McGrew first discovered, causing him to refuse to 
pay that much of the bill presented to him, and subse- 
quently he discovered the shortage of’ shiplap lumber and 
claims right to recover $63 on this account. 

And the question is—by what rule this lumber shall be 
measured ? 

There appears to be no question but that if it is measured 
according to the rule contended for by the complainant 
that then the full amount of lumber was delivered, if 
measured according to the rule contended for by the cross 
complainant then there is a shortage and there is the 
shortage claimed by the cross complainant, amounting to 
$82.28 on flooring and $63 on shiplap. 

The complainant contends for what is known as the 
strip count or rule of measurement. In other words, the 
complainant's agent says that in working 1x4 inch flooring 
after it is finished, it is 13-16 of an inch thick and the face 
of it is 34% inches wide instead of 4 inches, tongue to it, 
and that in working 1x6-inch shiplap after it is finished it 
is 3-16 of an inch thick and 54-inch face and % an inch 
lap. And the complainant says that all dressed lumber is 
sold by the strip count, that is, that 4-inch flooring is for a 


strip 4 inches wide in the rough and is still counted 4 
inches after manufacture, although its width has been 


reduced by the planing or cutting down and that 6-inch 
shiplap is manufactured from a 6-inch strip and is cut 
down in manufacture and that when finished 4-inch flooring 
bears a face measurement of only 3% inches, though still 
called 4 inches, and that shiplap there will be only 5% 
though called 6. 

Whereas the defendant, McGrew, contends that he bought, 
or understood that he was buying by the actual face meas- 
urement of the lumber after it was manufactured and put 
in shape. 

It will be seen that the contract itself calls for just so 
many feet, say 20,000 feet of B rift flooring, and so many 
feet, that. is, items aggregating 36,000 feet 1x6-inch shiplap. 
Certainly looking at the contract an inexperienced man. as 
McGrew said he did, would naturally conclude and under- 
stand that he was to get the exact number of feet called for 
in the bill in finished lumber. 

The evidence goes to show, and we find that generally in 
the south, particularly in Birmingham, lumber of this char- 
acter, that is, manufactured lumber, is sold by what is 


known as the strip count, that is, it is understood that it 
will be. measured in the rough, and the actual measurement 
after finished will be diminished by trimming to the extent 
stated. ‘The evidence shows, however, and we find that 
this method of dealing and this rule was unknown to 
McGrew, that it is not universal in this state; that it was 
generally unknown in Shelbyville; and that finished, dressed 
or manufactured lumber was as a rule sold by the dealer 
to the consumer by the actual surface measurement. In 
other words, according to the rule prevailing at Shelbyville 
in such cases, there was a shortage to the extent claimed 
by the defendant, the cross complainant. The question for 
decision under this state of facts is—-what rule must be 
applied between these parties in this transaction ? 

- . . It is quite obvious that in the absence of a 
known rule or custom to the contrary, the parties would 





SUPPORT THE PEOPLE. 


The National Association of Credit Men, the 
largest commercial organization in the United 
States, with a membership of 9,000, representing 
a vast amount of capital invested in the man- 
ufacturing and mercantile business of the coun- 
try, through its directors in meeting assembled 
at Indianapolis, Ind., November 11, 1907, affirms 
its implicit faith in the commercial integrity of 
the nation and in the business principles on 
which the affairs of the mercantile community 
are conducted; therefore be it 


Resolved, That from trustworthy trade 
and financial information, received from 
every section of the country, the associa- 
tion unhesitatingly declares general busi- 
ness conditions to be fundamentally sound, 
and believes that the present financial dis- 
turbance, notwithstanding the stringency of 
the currency, will be of short duration; and 
be it further 

Resolved, That the association calls on 
all its members to support one another in 
an effort to restore the confidence of the 
people so unnecessarily shaken at this mo- 
ment, and to urge upon everyone the neces- 
sity of upholding business interests by de- 
positing their money now, as in the past, in 
the banks of their respective towns and cit- 
ies, to the end that it may be used for its 
legitimate purposes, viz., the carrying on 
of the vast business of the country; and be 
it further 

Resolved, That this association pledges 
every member to do all in his power to re- 
store the confidence of the public at large 
in the solvency and prosperity of our na- 
tion. Frank M. Gettys, 


Charles E. Meek, President. 











have understood, as did McGrew, that the measurement 
ealled for was surface measurement There is nothing to 
indicate that the terms used in the contract were technical 
terms of art or trade, but the reliance of the complainant, 
the cross complainant, is the custom of the trade by which 
he insists the contract must be construed to have meant 
strip count 

It is well settled in this state 
usage or custom is inadmissible where it tends to vary or 
contradict written stipulations in contracts plain in them 
selves and can only be used to construe and apply the 
contract (authorities quoted) A custom to be binding on 
the parties so that it may be read into and construed as a 
part of the contract must be shown to have been 
lished and to have become so general or universal as that 
a presumption of knowledge by the parties can be said to 
arise. It must be shown to have been known to both 
parties, or to have been so well established and universal 
as that the presumption arises that it is known to boti 
parties and that the contract was made with reference to 
their knowledge and custom, the custom being read into the 
contract and the terms of the contract being construed with 
reference to it The custom must be general, certain and 
uniform and so much so as to justify or require the courts 
to presume that the custom was known to both parties of the 
contract The underlying principle being that the custom 
is read into the contract because it is presumed both parties 
were contracting with reference to it and knowledge of it. 
(Anthorities cited.) 

But in this case no such universality of custom is shown ; 
on the contrary the weight of the evidence is that at Shel 
byville where the trade was made, wheré the lumber was to 
be used, and where under the contract it was to be delivered, 
the custom was to the contrary As a matter of fact, Dr. 
McGrew, one of the parties to the contract, had never 
heard of such a custom and clearly he and his employees 
made out bills for the lumber and made their contract on 
the assumption that the exact number of feet called for 
would be furnished, otherwise they would have been and 
were short in the lumber called for. 

Clearly while it appears that such a custom was by some 
lumber dealers in Shelbyville known to prevail elsewhere in 
the south, the custom itself as to consumers did not prevail 
at Shelbyville, and it is not shown to have been so uni 
versal and so well established that the courts could pre 
sume or would presume that it was known to both parties. 

For these reasons we think that the contention of Dr 
McGrew is correct in this case and that the decree of the 
chancellor in dismissing both bills is erroneous. The result 
is that the original bill must be dismissed and the cross 
complainant be given a decree under his cross bill for $096.67. 
The original complainant will pay the costs of the cause. 
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INLAND EMPIRE LUMBERMEN INTERVENE IN 
ADVANCED RATE LITIGATION. 
(Special telegram to the AMBPRICAN LUMBERMAN.) 


Wasu., Nov. 20.—Lumber manufacturers 
of the Inland Empire have intervened in the suits 
brought by the Pacifie Coast Lumber Manufacturers’ 
Association et al. versus the Northern Pacific Rail 
way Company et al. and by the Oregon & Washington 
Lumber Manufacturers’ Association et al. versus the 
Union Pacifie Railway Company et al. The restraining 
orders issued in the original cases have been extended so 
as to apply to lumber shipments originating in the 
Inland Empire territory and to prohibit the railroad 
companies from collecting the advanced rates. Bonds 
are being prepared and will be filed November 25 
with Judge Wolverton, who issued the injunction at 
the solicitation of the Oregon lumbermen, and on No- 
vember 29 with Judge Hanford, of the western dis- 
trict of Washington, who granted the petition of the 
Washington lumber and shingle manufacturers. Com- 
plaint has been prepared on behalf of the lumber 
manufacturers of the Inland Empire and will be filed 
with the Interstate Commerce Commission at an early 
date. 
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COMPANIES CUT OFF FROM SUPPLIES BY RAILROAD RULING. 


Cancelation of Through Rates and Routes Caused by Disagreement of Roads—Rrapid Growth of Hattiesburg, Center of Yellow Pine Section. 


WASHINGTON, D. C., Nov. 16.—A complaint has been 
filed with the Interstate Commerce Commission by the 
Star Grain & Lumber Company, Lindas Lumber Com- 
pany, W. M. Pond & Co., Badger Lumber Com- 
pany, George W. Ultah Lumber Company, Leidigh & 
Havens Lumber Company, Burgner-Bowman Lumber 
Company, Houston Lumber Company, Cansas Lumber 
Company, and other complainants to the number of 128, 
ugainst the Atchison, Topeka & Santa Fe and other 
railways, 

The complainants are all retail lumber dealers own- 
ing lumber yards at local points, as distinguished from 
junction points, on the various named railroads in Kan- 
sas, Oklahoma, Indian Territory, Missouri and Colorado. 

A considerable portion of the lumber in which they 
deal consists of longleaf yellow pine and of shortleaf 
yellow pine, which kinds of lumber are manufactured at 
mills located in Texas, Arkansas, Louisiana and Mis- 
souri, on the line of the defendant railroads. 

Prior to March 1, 1900, joint through routes and 
rates were in effect to all local points on the Santa Fe 
Railway system at which the lumber yards and _ busi- 
nesses of the complainants are located, from the lumber 
mills and points of origin of lumber as freight on the 
Missouri Pacific and other roads on lines connecting 
with the Texas & Pacific Railway system, such joint 
through rates having been divided between the systems 
interested on terms agreed upon between them, During 
the continuance of such rates the complainants bought 
their supplies of yellow pine lumber from practically all 
mills manufacturing them, and had an abundance of 
mills producing longleaf and shortleaf yellow pine lum- 
ber, from which they were able to secure their supplies 
of lumber. 

On March 1, 1900, the through rates were canceled, 
between certain of the roads; on March 1, 1903, on 
others, and on March 31, 1904, and October 1, 1907, on 
others, until no joint through rates and routes are in 
effect to any of these local points. 

These cancelations have restricted the source of sup- 
ply, and the complainants are able to secure their sup- 
plies from only a limited number of lumber mills as 
compared with the number which formerly supplied them 
with lumber. 

Business at local points is at all times in competition 
with retail dealers at junction points on the Santa Fe 
and with dozens of dealers located on parallel lines of 
railway who are still able to secure their lumber from 
various mills on the lines mentioned, and who are not 
only able to obtain the greatest variety of lumber but 
also the most favorable prices by being able to buy from 
any one of a large number of mills, with a more ex- 
tensive source of supply, with more extensive competi- 
tion among lumber manufacturers, and with a lower rate 
of freight for the same or similar service. 

At times the active demand for lumber or delay in 
making shipments and the long delay in transporting 
freight from the mills to the yards makes it difficult for 
dealers at local points on the Santa Fe system and in 
the territory of which they are a part, even where they 
are in a position to buy from the mills, to secure a sufli- 
cient supply of lumber to meet their demands and, as 
2 consequence, dealets whose purchases are restricted to 


a few mills, by the abolition of the joint through routes 
and rates, must necessarily suffer serious inconvenience 
and loss of trade by reason of not being able to keep 
on hand an adequate quantity and assortment of lumber. 
In certain localities many buyers of lumber demand the 
shortleaf yellow pine of Missouri and Arkansas because 
it'is softer and easier to work than the longleaf yellow 
pine of Louisiana and Texas, and because of the cancela- 
tion of the through routes and rates complained of, 
dealers at local points on the Santa Fe Railway system 
are unable to secure the shortleaf pine except in the 
most limited quantities and are thus unable to supply the 
wants of their customers, who are thus necessarily forced 
to go to dealers who are located at junction points on 
the Santa Fe system or to other roads for their lumber. 

Through the various cancelations set forth they claim 
to be unjustly discriminated against and are shut out 
from large sources of supply which are accessible to 
dealers at junction points on the Santa Fe system and 
at nearby points on other lines of railroad. This con- 
stitutes a serious restriction of and interference with 
the trade of the petitioners, is a direct injury to them 
and is in contravention to the law. 

These cancellations have been brought about by dis- 
agreements between the railroads as to the proper ad- 
justment of the joint through rates and routes and not 
because of the inadequacy of the amounts of any. such 
through rates. Payment of the local rates is in many 
instances absolutely prohibitive and thus destructive to 
the business. 

The plaintiffs ask the commission to establish through 
routes and just rates as a maximum to be charged and 
to prescribe the division of such rates among the re- 
spective railroads between local points on the Santa Fe 
system and points on the other railroad systems re- 
ferred to, and that, pending the hearing of this com- 
plaint, the through routes and rates which obtained be- 
fore September 30 be retained. 





Complaint Against Eighty-five Roads. 

WASHINGTON, D. C., Nov. 16.—The Commercial Club, 
of Hattiesburg, Miss., has filed a complaint with the 
Interstate Commerce Commission against the Alabama 
Great Southern and eighty-four other railroads, 

The brief shows that the Commercial Club is engaged 
in protection of the interests of the community at Hat- 
tiesburg; it describes at length the location of Hatties- 
burg, and its relation to the railroads, and shows that 
on account of that location it should enjoy the usual 
benefits of railway and part water and part railway 
competition; it shows that Hattiesburg is the commer- 
cial center of the yellow pine section of southern Missis- 
sippi: 

Hattiesburg has a population of 22,500 as against 
4,050 in 1900; its property assessment has increased 
from $861,214.60 in 1899 to $6,897,171 in 1906; its post- 
office receipts have increased from $6,603.61 in 1899 to 
$40,004.57 in 1904. It has four banks with a volume 
of business exceeding on an average $30,000,000 a year. 
The annual volume of business of a strictly mercantile 
character reaches about $9,000,000 a year. The receipts 
of one of the lines of railway mentioned is at least 200,- 
000 tons of miscellaneous freight, and the same line 


ships out at least 160,000 tons, Another line of rail- 
way passing through the city does about the same 
amount of business, and that done by the other lines is 
constantly increasing. 

The city has two saw mills which manufacture and 
send out by rail on an average of 70,000,000 feet of 
lumber annually, representing a value of more than 
$1,000,000. Its oil mills und fertilizer plants manv- 
facture and ship an average of 1,500 carloads of produce 
yearly, and its shutter, door and blind factories handle 
over $300,000 worth of lumber. Numerous other small 
manufacturing plants also operate within the city. It is 
stated that this progress has been made in spite of the 
most arbitrary, unjust, unreasonable and discriminatory 
freight tariffs levied on merchandise, materials ete. 

It is claimed that the class and commodity rates are 
all excessive, arbitrary, unjust and unreasonable in them- 
selves and as compared with the rates to Meridian, Jack- 
son, Gulfport ete. Statements are filed with the com- 
plaint, showing the commodity, class and special rates 
from New York and other ports and in all cases sub- 
mitted the rates to Hattiesburg are higher than those 
to Meridian and Gulfport, and in many instances higher 
than those to Jackson. 

It is said that by the New Orleans & Northeastern 
railroad, a short line from New Orleans, which passes 
through Hattiesburg, and on to Meridian, the distance 
is eighty-five miles greater to the latter city, still the 
class rates to Hattiesburg from New York are on an 
average of 11 to 14 cents a hundred pounds greater than 
those to Meridian and the same proportion applies to 
shipments from Boston, Philadelphia, and other eastern 
points to Hattiesburg and to Meridian and ports on the 
Gulf of Mexico, whether Mobile or New Orleans. 

It is claimed that the differential or class rate from 
New York and other southern and eastern cities running 
from 5 cents to 24 cents a hundred pounds in favor of 
Meridian as against Hattiesburg can not be justified by 
the trifling difference of eighty-five miles, nor can such 
a differential in favor of Gulfport from the same points 
of destination be justified on the score of distance or 
any other circumstances. 

The same is true insofar as it relates to Jackson. The 
rates are arbitrary and unreasonable, and are devised 
and intended to build up the trade of those-eities at the 
expense of Hattiesburg, which competes largely with 
them in the same territory. It is claimed that, for 
these reasons, the rates of the defendants are in viola- 
tion of the act to regulate commerce. 

The brief deals fully with the rates as they relate to 
grains and grain products; also with packing house 
products, 

It is prayed that the above named transportation 
companies be asked to appear and answer the petition 
and show cause why they have made these unjust, un- 
reasonable, excessive, arbitrary and discriminatory 
freight rates; that the commission will take up and 
investigate the matter and will enter proper orders to 
the effect that the rates are as claimed; that it will fix 
just and reasonable rates and will cause the defendants 
to cease charging higher freight rates on class and com- 
modity traffic to Hattiesburg than they charge to Merid- 
ian ete. 


Puff 





The Illinois Railroad & Warehouse Commission on 
Saturday of last week continued the hearing of the 
matter of switching charges in Chieago. The first 
witness was Frank P. Eyman, assistant general freight 
agent of the Chicago & North-Western railway, who 
testified that he had been in the railroad business 
about thirty years, and had been employed as assist- 
unt general freight agent for about eight years, lo 
cated in Chicago. He was familiar with the switeh- 
ing situation and the switching tariffs of the North- 
Western road, having had to do with the making of 
these tariffs. He thereupon produced copies of the 
tariffs, which were offered in evidence on behalf of 
the North-Western road, and were identified as_re- 
lating to different switching and industrial hauls with- 
in the city, explaining the rates charged for these va- 
rious distances, the location of the principal points of 
interchange between the North-Western and other 
lines. He explained in detail the reciprocal switch- 
ing arrangement which was entered into May 1, 1902, 
between the Chieago & North-Western and certain 
other western and eastern roads, which had for its 
objeet the establishing of a Chicago basis of rates 
north and south of Chieago. This arrangement, he 
testified, made Chicago rates apply to certain points 
on the North-Western road, and was in effect on the 
lines of the Baltimore & Ohio, Chicago & Eastern 
Illinois, Chieago, Indianapolis & Louisville, Erie, 
Grand Trunk, southern lines of the Illinois Central, 
Big Four, Lake Shore & Michigan Southern, Michigan 
Central, Nickel Plate, Panhandle, Ft. Wayne and 
Wabash roads. The basis of the arrangement was a 
#3 ear charge to be paid by the road bringing the 
freight into Chieago, for the hauling of the car to a 
point on the Chicago & North-Western road within 
certain limits. This amount was not paid by the con- 
signee. The witness stated that the arrangement con 
tinued in effect until October 1, 1906. 


Q. What led to the cancelation of that arrangement on 
the part of: the North-Western? A. We found that the 


HEARING OF SWITCHING CHARGE 


main object of the arrangement could not be carried out 
for the reason that it was not reciprocal. We would switch 
for the Baltimore & Ohio ten cars to one That they would 
switch for us. It was true of all of the lines that the 
balance of the switching was largely against us. During 
all the time this arrangement was in effect it was a modi- 
fication only of our regular switching rate, and a regular 
tariff was in effect at that time to all roads not parties to 
the reciprocal arrangement. 

Q. The effect of that arrangement was to make the 
North-Western switch more for these other roads than 
they were doing for it? A. Yes, sir. 

Q. —— over its Chicago terminals to the other roads? 
A. Tea, me. 

Q. Since the cancelation of that arrangement there has 
been more or less controversy over switching charges, has 
there not? A. ‘There has been in certain territories. 

Q. What has been the action in effect of the North- 
Western in respect to its charges; has it advanced its rates 
or reduced them? A. The rates have been reduced instead 
of advanced. .To make that clear, I will show the tariffs 
in effect February 10, 1902, and which remained in effect 
up to 1908. The general bases of switching rates were 
$3.50 to $7.50. This remained in effect during all that year. 
August 1, 1906, the general basis was fixed at $3.50 and 
$4.50 a car and in one or two instances at $5 a car. This 
was the basis until the promulgation of these tariffs this 
year reducing the rate to $4 a car within Group 1. 

Q. Making this apply uniformly to all movements within 
the terms of that tariff? A. Yes, sir. 

Q. What was done with regard to rates in this territory 
outside of that district? A. They were graded out accord- 
ing to distance. For instance, a rate on coal on the $4 a 
car basis over a connecting line would be from 14 to 16 
cents a ton. We started at the first station north of the 
switching limits on the Milwaukee line and made a rate 
of 20 cents. 

. How do these rates in that territory compare with 
the commission’s rates? hey are very much lower. 
How do they compare with the rates in effect prior 
to the issuance of these tariffs? A. They are lower in all 
cases excepting where the reciprocal basis was in operation. 
Where that arrangement existed, the consignee did 
not have to pay anything. A. No, sir. The commodity 
rates in effect ‘today are lower than before these tariffs 
went into effect. 

Q. Where the North-Western company brings a car into 
the city destined to some point on the lines of a connecting 
road in Chicago under. a tariff which makes the Chicago 
rate apply at point of destination, does the North-Western 
make a charge for that switching service? A. The mae +4 
& North-Western absorbs the charge and ‘pays it to the 
connecting line. . 


SIN CHICAGO CONTINUED. 


Q. Does the North-Western in performing that service 
furnish a car for that business under the $4 tarif€_? A. No, 
“a Who furnishes the car for the haul between industries 
on the rails of the North-Western railroad? A. The North- 
Western company. 

The witness then explained in dctail how the cars 
used for so called ‘‘industrial hauls’’ are handled. He 
also went into the question ot the remuneration to 
the railroad in the $4 rate. Attorney Levy Mayer 
took the witness for cross examination, and showed 
that while he had testified that rates had been re- 
dueed, the blanket charge of $4 increased some rates 
and reduced others. The previous testimony of the 
witness was gone over in detail, but no important 
facts were brought out on the part of either side, 
aside from the fact that the North-Western has a 
much larger switching territory than other roads, and 
that each road makes its own arbitrary switching lim- 
its. The hearing of railroad testimony was continued 
on Thursday, Friday and Saturday, November 14, 15 
and 16, and was again taken up Wednesday of this 
week. The evidence offered at the subsequent hear- 
ing was entirely technical on behalf of the railroads’ 
side of the case; among others, the Indiana Harbor 
railroad introduced testimony which showed that it 
fixes an arbitrary charge for certain classes of service, 
and that in many instances, a short haul pays a higher 
charge than a long haul. The Illinois Central intro- 
duced testimony to show that the table purporting to 
represent the cost of switching on its lines, which had 
previously been offered in evidence by Mr. Mayer on 
behalf of the shippers, was not accurate nor official, 
and intended to show that the use for which it has 
been prepared was not known to the officials of the 
railroad. 

It was expected that the shippers’ case would be 
opened shortly, and that prominent lumber shippers 
would be called to the stand to testify to the increase 
in switching charges to which they have been sub- 
jeeted in the last few years. 
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RETAIL DEALERS AND PARCELS POST AND MAIL ORDER CONCERNS. - 


Association Officials Antagonistic — Plan Destructive of Rural Commerce — Help for Mail Order 


The editorial invitation of the AMERICAN LUMBERMAN 
for the opinion of its readers on the proposed increase 
in parcels post privileges advocated by Postmaster Gen- 
eral Meyer in his recent speech in Chicago has met with 
quick response and it appears from the statements re- 
ceived that the retail lumbermen of the United States 
fear an attempt is being made to lull them to sleep by 
means of an apparent concession to the local dealer, but 
which means eventually governmental encouragement of 
the mail order business. 

W. G. Hollis, of Minneapolis, Minn., secretary of 
the Northwestern Lumberman’s Association, writes to 
the editor of the AMERICAN LUMBERMAN under date of 
November 14, as follows: 


I don’t think I can give you a more comprehensive idea 
of the general attitude of our people on this question of 
the parcels post than by enclosing herewith a copy of a let- 
ter which I am sending today to Postmaster General Meyer 
in response to a letter from him. I believe this clearly 
reflects the sentiment of a very large majority of our people. 


Mr. Hollis’ letter to Postmaster General Meyer is as 
follows: . 


Replying to yours of November 7, with which you enclose 
copy of your speech, with other papers containing comments 

hereon : 

y I do not think I can more clearly set before you the sen- 
timents of our people than by enclosing you a copy of a 
set of resolutions adopted at our annual meeting in January 
last. It is true this expression was voiced before the country 
knew of the plan to which you have recently given utter- 
ance but I do not think that the sentiment has changed in 
the slightest degree, for our people generally recognize any 
steps toward enlargement of the parcels post system in this 
country as inimical to the interests of local merchants ; and, 
while your plan seems to have taken their protection into 
consideration, it is nevertheless looked upon throughout this 
part of the country as only an “entering wedge” toward the 
object which the catalog houses have been working so many 
years to accomplish. There seems to be sufficient to indicate 
that. the catalog houses are not only not averse to your 
proposition but are actually eager to see it go through, and 
it goes without saying if they did not see in the movement 
something of ultimate benefit to themselves and their mo- 
nopolistic methods of doing business they would be in active 
opposition to it. 

"Soar particular attention is called to the following, which 
is said to be a verbatim quotation from remarks made about 
ten years ago by the founder of one of the great mail order 
houses in Chicago: 

“Give me forty years of business and I will make every 
city outside of Chicago a village, every village a hamlet and 
every hamlet I will wipe off the map. The country is not 
fit to live in anyway—it is a place to sweat. The farmer is 
the only one fit to live where grass grows. Merchants have 
no business there; their place is in the city.” . 

Now, at the end of ten years, it is conservatively esti- 
mated that not less than $200,000,000 per year goes to the 
mail order houses. Is it any wonder, then, that the retail 
merchants of the country look with suspicion upon anything 
which even tends to put the catalog houses any closer to 
the consumer? Your proposition would secure for the mail 
order houses that which they do not now enjoy, to wit, 
ability to deliver larger packages by rural carrier. In taking 
advantage of your plan they would not pay the 12 cents a 
pound, mailing their goods from their places of business, 
but first ship by freight to the initial postoffice of the rural 
route and mail the parcels from there on the same basis as 
the local merchant. Taking into consideration the actual 
difference in quality of the goods, :o long as the consumer 
ean be induced to send his money in advance in the belief 
that the goods are equal to those furnished by his local 
merchant the latter could not hope to compete, and sooner 
or later must retire from the field. 

The resolution to which Mr. Hollis refers in his letter 
to Postmaster General Meyer was adopted by the North- 
western Lumbermen’s Association in regular convention 
at Minneapolis, Minn., January 15. It was, in full, as 
follows: 

WHEREAS, We believe that the inauguration of a parcels 
post system by this government is not demanded or needed 
by the legitimate business interests of the country ; and 

“WHEREAS, This measure is being urged by the promoters 
of ‘the iniquitous mail order style of merchandizing, than 
which there is no greater menace to the small merchants in 
all lines throughout the land; and 

WHEREAS, We believe that even a partial parcels post 
system for rural routes only, as recommended by the post- 
master general, while meritorious in itself, would prove to 
be only the entering wedge to the full parcels post system ; 
be it therefore , 

Resolved, That we desire to enter our emphatic protest 
against the proposed measure, and any modification of it now 
under consideration, and we do hereby urge every member 
of this association to use all proper means to influence the 
senators and members of Congress from his state to oppose 
any bill which shall directly or indirectly aid the business 
destroying work of the mail order and catalog houses. 


Another western secretary writes to the AMERICAN 
LUMBERMAN, this communication being from Paul Lach- 
mund, of Milwaukee, Wis., secretary of the Wisconsin 
Retail Lumber Dealers’ Association. He writes as 
follows: 

The sentiment among the retail lumber dealers of this 
state is very much divided on the proposition of a parcels 
post as advocated by Postmaster General Meyer. If the 
plan is carried out as suggested by the postmaster general 
I do not see that the mail order houses are going to be 
greatly benefited thereby so far as the sale of merchandise 
handled by the retail lumberman is concerned. It is evi- 
dent, however, that the establishment of a parcels post will 
add greatly to the expenses of the postoffice department, as 
the rates on merchandise proposed to be charged are inade- 
quate to cover the additional expense of transportation over 
the rural delivery routes. 

This association at its last annual meeting expressed 
itself as opposed to the parcels post and, although the sen- 
timent against the measure may at this time be not so 
unanimous, I am sure the majority of the retail lumber 
dealers are still decidedly opposed to the establishment of a 
parcels post. 

George Wilson-Jones, of Utica, N. Y., secretary and 
treasurer of the Retail Lumber Dealers’ Association of 
the State of New York, says in a letter to the AMER- 
ICAN LUMBERMAN: 

I am unable to say what the association, as a body, thinks 
of the parcels post. 


The editor of the AMERICAN LUMBERMAN has received 
an entertaining letter from A. I. Loop, president of the 
Prospect Park Fruit Farm Company, of North East, 





Ra. It is difficult to determine whether Mr. Loop writes 
as a retailer or as a farmer, two classes who are pre- 
sumed, perhaps wrongly, to occupy different positions on 
the parcels post question. Mr. Loop’s letter is as 
follows: 


Pursuant with your invitation of November 16, page 32, 
I will proceed to dip in my oar. Having operated a small 
saw mill here and handled lumber in a retail way for more 
than twenty-five years | consider myself eligible. 

believe what is good for a majority of our people is 
best for the nation as a whole. 

No living man knows just what effect parcels post would 
have upon the small or retail business of the country, and 
if one attempts to look into the future, self interest and im- 
agination invariably tend to promote serious refraction of 
the mental vision. 

When I compare our present day prophets who claim to 
see only devastation and ruin in the wake of the parcels 
post with certain other cock-sure prophets of fifty-odd years 
ago (who, by the way, included many of the wisest men in 
Pennsylvania at that time) I am led to wonder if our 
present day prophets are not really standing in their own 
light and unwittingly blocking the wheels of progress. 

for instance, some over fifty years ago a railroad, the 
Buffalo & State Line, was built from Buffalo to the Penn- 
sylvania state line; another, the Erie & Northeast, connected 
the state line with Erie, Pa.; another, the Cleveland & Erie, 
connected Erie with Cleveland, Ohio. At that time a pas- 
senger could go from Buffalo to Cleveland almost as quick 
as he can now go to Chicago. 

The Buffalo & State Line was very near what is now 
standard gage. The Erie & Northeast was 6-foot gage and 
the Cleveland & Erie was about 4 feet 10 inches. The Erie 
& Northeast was finally changed to conform with the Buffalo 
& State Line and the road called the Buffalo & Erie. <A car 
could then run from Erie to Buffalo without change. Some 
people are never satisfied to let well enough alone and are 
always wanting things changed regardless of possible effect 
on business interests. Some of this class at that time 
conceived a “great scheme,’ and that was to change the 
Cleveland & Erie gage so that cars could be run between 
Cleveland and Buffalo without transfer. Was the change 
made? Well, yes, but not soon. 

A howl went up from Erie that was heard clear across 
the state. The Erie Board of Trade held meetings and sent 
delegations to Philadelphia and the Philadelphia Board of 
Trade took the matter up. A party of influential business 
men waited on the representatives at Harrisburg and the 
Pennsylvania legislature actually passed, and the governor 
signed, an act prohibiting the change of gage. 

The files of the Observer, published at Erie at that time, 
contain many references to the matter and one editorial 
glories in the fact that the act was passed and the proposed 
great wrong prohibited. “Why,” it said, “if this were per- 
mitted a car could be loaded in Cleveland and run through 
Erie to Buffalo without transfer, to the great detriment of 
the business interests of Erie.” 

Now wa-do you t’ink of dat for a phophecy ? 

These three little one-horse railroads are now only links 
in the Lake Shore's great four-track lines. 

Are we of ‘07 any better able to look into the future than 
those of 57? I don't believe we are. 
Let parcels post come. 


The following letter is from the secretary of two im- 
portant state associations of Pennsylvania and a num- 
ber of local Erie (Pa.) associations: 


The proposed parcels post plan outlined by Postmaster 
General Meyer in his address, if enacted by Congress and 
limited to local delivery, would benefit the consuming public 
and the merchants who used it. The small merchant is often 
slow to take advantage of innovations, however, and in 
merchandising it would be principally beneficial to the de- 
partment stores of the cities. It would undoubtedly be an 
opening wedge to further legislation extending the system 
to more distant points to the benefit of mail order and 
catalog houses and manufacturers who sell direct to the con- 
sumer. It would mean more direct competition between 
the little merchant and the big merchant, and the survival 
of the fittest. It would be as ruinous to retail merchants 
who do not codperatively meet changed conditions as imita- 
tion butter would have been to the dairy interests without 
protective legislation. Yours very truly, 

Representing _ A. M. Howes, Secretary, 
Retail Merchants’ Association of Pennsylvania, 
Mercantile Secretaries’ Association of Pennsylvania, 
Erie Secretaries’ Association, 

Erie Business Men’s Exchange, 

Erie Grocers’ Credit Exchange, 

Erie Lumber Dealers’ Association, 

Erie Piano Dealers’ Exchange, 

Real Estate Exchange of Erie, 

Erie Retail Furniture Dealers’ Association. 





THE CAMPAIGN AGAINST THE MAIL ORDER 
HOUSES. 

Business men in the larger commercial centers of the 
United States realize that the campaign against the 
mail order houses is not merely the cause of the retail 
lumber yard and the corner grocery but that the job- 
bing houses and all the factors in our great commercial 
system are threatened by the concerns which induce the 
publie to buy their goods ‘‘sight unseen.’’ The job- 
bers and wholesalers who are members of the Minne- 
apolis Commercial Club at Minneapolis, Minn., have 
taken the matter up in that body and as a result the 
directors of the club have issued a cireular to the 
retailers of the northwest putting the Minneapolis 








ACT TOGETHER. 


The output of yellow pine should be re- 
duced by unanimous action. There is no one 
quite so mean as he who will take advantage 
of the public spirited acts of his neighbors 
to gain a selfish profit or advantage. 

—American Lumberman. 




















Of course this timely statement applies 
with equal truth to cypress. 


[The above, from the AMERICAN LUMBERMAN of October 
26, was reproduced and sent to all cypress mills by the 
Louisiana Red Cypress Company. ] 





House Monopoly — A Campaign in Opposition. 


organization squarely on record as opposed to catalog 
house methods. The circular is, in full, as follows: 

To the Merchants of the Northwest, Greeting: The 
Commercial Club of Minneapolis, representing the busi- 
ness interests of that city, hereby places itself on record 
as being in sympathy with and desirous of giving both 
encouragement and support to the retail merchants of the 
northwest in their unequal struggle for business against 
what may be considered the utmost methods of many 
retail catalog houses. 

The action of one of these retail catalog houses in 
bringing suit against the merchants of South Dakota to 


enjoin them from combining in a_ ca mpaign for the 
mutual protection of their vested rights and to pre- 
vent the destruction of their business, while  unsuc- 


cessful, indicates, it is thought, concerted action on the 
part of these houses. The United States court in South 
Dakota in the case referred to, citing the decisions of 
other courts, representing the weight of authority in the 
United States, decided “that merchants can legally asso- 
ciate themselves together for the purpose of self-protec- 
tion, and may combine in the common defense of their 
business against unfair competition.” 

Other recent proceedings brought in federal courts, with 
others which it is reported will be begun, together with 
the persistent activity of these concerns in their efforts 
to secure a more liberal parcels post, which, it is believed, 
would wholly destroy business in the small towns, indicate 
a disposition to federal 
ends. 

It is believed also that unless the people stand together 
to assert their rights, such enlisting and aid of federal 
authority will become a menace, not only to the business 
interests of retail merchants and of consumers but. to 
the stability of our national institutions. 

The founder of one of the Chicago mail order houses 
is credited with having said ten years ago: “Give me 
forty years of business and I will make every city outside 
of Chicago a village, every village a hamlet, and every 
hamlet I will wipe off the face of the map.” In the ten 
years that have passed the growth and development of 
country towns have been retarded beyond all computa- 
tion, and the tendency now is toward centralization of 
business in the retail catalog houses of large cities. Do 
you believe that this was done by honest competition ? 
Can any one doubt that with thirty years more of the 
same kind of retarded growth and 
ment this boastful will 
reality? 

The Commercial Club of Minneapolis stands only for 
that which is morally and legally right. It believes in the 
northwest and its continued prosperity. It believes it is 
the moral duty and the legal privilege of every man to 
protect himself against unjust competition, and in so 
doing to avail himself of all information obtainable con- 
cerning the methods adopted by his competitors in busi- 
ness, and to exchange ideas with others as to the proper 
and lawful means of meeting that competition to the end 
that the whole people of the northwest will be benefited 
and not merely the proprietors of a single business. 

The Commercial Club will do all it can to build up the 
northwest, and strongly urges you, either by your indi- 
vidual efforts, or preferably by codperation with other 
business men of your community, to educate the people 
of your locality to the importance of assisting to build 
up their own town and offers you every encouragement 
in such efforts. t 

Correspondence invited. 


secure aid to subserve private 


suppressed develop- 


assertion become a. startling 


By order of board of directors. 
C. W. Garpner, President. 
W. G. Nye, Commissioner. 
Attest: E. J. Wesr.ake, Secretary. 

It is probable that the action of the Minneapolis 
Club will be only similar to the action taken by other 
commercial bodies throughout the United States when 
the cause of the retailer is brought to their attention. 
People who are following the mail order question close 
ly assert that there is a growing interest among all 
classes of tradesmen in this subject and that the fight 
which began in the rural districts will steadily enlist 
the commercial men of the larger cities as well, who 
realize that, while large sums of money come to the 
cities as a result of the mail order system, it does the 
general business publie of that city but little good and 
works irreparable damage to communities upon which 
the cities depend primarily for their own existence. 





SENTIMENT OF KENTUCKIANS. 


LOUISVILLE, Ky., Nov. 19.—KEditor AMERICAN LUMBER- 
MAN: Practically all retail lumbermen protest in a general 
way against any extension of the parcels post plan that 
would encourage further development of the mail order 
business and the sale of lumber and millwork by mail, or 
anything that encourages mail order business, because it 
naturally carries with it a certain amount of encouragement 
to the selling of sash, doors and millwork by mail, as they 
can be cataloged along with other articles. The plan of 
Postmaster General Meyer, however, is calculated to remove 
in a great measure the objectionable features, so it becomes 
more a — of whether or not the lumbermen are in- 
terested in the parcels post idea further than its connection 
with the mail order business. It is my opinion, from the 
little talk I have had with the members, that as a rule the 
idea does not appeal to them as offering any material 
benefit, not enough to run the risk of its interfering with 
the regular mail business and possibly delaying the trans- 
mission of other mail because of making it more cumber- 
some by adding the parcels oe branch. I will keep the 
subject in mind and bring it before the next meeting of the 
association, which will probably be early in February. 

i J. Crow TAyYtLor, 

Secretary Kentucky Retail Lumber Dealers’ Association. 
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~ HANDLE MANUFACTURERS OF AMERICA DECIDE TO REORGANIZE. 


INDIANAPOLIS, IND., Nov. 20.—The Handle Manufac- 
turers’ Association of America was organized under 
favorable auspices at the Grand hotel in this city 
today. In number the attendance was not large, 
but the representation of the handle industry was 
large—in the hickory handle department about 90 per- 
cent of the total membership. The ash handle and 
other departments were well represented. (As the pur- 
poses of the meeting developed interest increased and 
those present finally agreed that they were glad they 
came. One of the leading manufacturers in the handle 
industry said he had been of opinion that the meeting 
was largely to fix grades, and although he could not see 
that any improvement was likely to be made by any 
changes from the old plan, which he had found satis- 
factory and which he had rigidly adhered to, he decided 
to be present. He said that he would have regretted 
it if he had missed the meeting.) Those present were: 


Charles D. Gates, president of the Turner, Day & Wool- 
worth Handle Co., Louisville, Ky. 

P. C. Scott, of the Keller & Tamm Manufacturing Co., 
St. Louis, Mo. 

li. B. Ensign, president of the Keystone Handle Co., Cory- 
don, Pa. 

T. R. King, Ivory Handle Co., Hope, Ark. . 

M. McCrillis, president of the McCrillis Handle Co., Nor- 
walk, Ohio. 

William Charlesworth, president of the William Charles- 
worth Handle Co., Fayetteville, Ark. 

William J. Beamer, Consolidated Handle Co., Manor, Pa. 

W. HH. Smith, Albion Handle Co., Albion, Mich. 

C. H. Jones, *. Jones’ Sons, Columbus Grove, Ohio. 

T. R. Clendinen, Jackson Wceodenware Co., Atchison, Kan. 

«. L. Hartwell, Hartwell Bros., Chicago Heights, Hl. 

c. W. Sperry, Sperry Manufacturing Co., "ort Wayne, Ind. 

If. B. Alexander, Hillsboro Novelty Co., 1 Usboro, Ind. 

Fk. W. Peters, I. F. Force Handle Co., New Albany, Ind. 

kh. W. Gilbreth, Charlottesville Manufacturing Co., Char- 
lottesville, Ind. 

E. F. Griffith & Son, Albany, Ind. 

G. W. Ward, Veedersburg Handle Co., Veedersburg, Ind. 

Hi. R. Lennard, Lennard Handle Co., Metamora, Ind. 

Jacob P. Isley, Attica, Ind. 

Will Calvert, Hickory Handle Co., Attica, Ind. 


' P. C. Seott, chairman of the committee appointed at 
the Chicago meeting to complete the preliminary ar- 
rangements for the organization of the association, 
called the meeting to order at the morning session. The 
first business was the reading of the constitution and 
bylaws, drafted by the special committee. (In the main 
these were similar to those of the old association, but 
a few changes were made, making them resemble more 
closely the articles of the Veneer Manufacturers’ Asso- 
ciation.) The two documents, as prepared by the com- 
mittee, met with the approval of those present and were 
adopted. The following officers were elected: 


President—T. R. Clendinen, Jackson Woodenware Co., 
Atchison, Kan. 

Vice president, representing the hickory division—P. C. 
Scott, Keller & Tamm Manufacturing Co., St. Louis, Mo. 

Vice president, representing the ash and oak division— 
C. W. Sperry, Sperry Manufacturing Co., Fort Wayne, Ind. 

Vice president, representing the maple and minor woods, 
including the broom handle division, H. B. Alexander, 
Hillsboro Novelty Works, Hillsboro, Ind. 

Secretary-treasurer—H. H. Gibson, Hardwood Record, Chi- 
cago. 

This done, the rest of the morning session was given 
up to the discussion of grading and methods of manu- 
facture. The discussions were led by Messrs. Gates, 
Seott, Peters, MeCrillis, Sperry and Lennard. 

In considering the matter of cost it was brought out 
that the system of ascertaining it could be improved 
for many manufacturers, some of whom, it was inti- 
mated, apparently knew little of the actual cost 
of handle manufacture, judged by the prices it 
was reported they were selling for. The  unsat- 
isfactory methods of keeping track of cost, and 
the lack of any method in some cases, were regarded 
largely responsible for what is equivalent to a demorali- 
zation of the handle market. One manufacturer said 
he estimated that his company had lost $2,000 to $3,000 
last year because there was no general source of in- 
formation of value, like the association, where manu- 


facturers were brought together regularly to discuss 
values as well as everything else pertaining to the busi- 
ness. It was therefore decided that the association would 
begin an education campaign, tending to help the mem- 
bers, get clear ideas of the cost of their products and 
consequently assist them in selling to make a living 
profit. The members will make confidential and regular 
reports to the secretary of the cost of manufacture and 
he will, from these reports, compile a table of average 
values to be mailed to the members. 

The afternoon session was brief. The only business 
was a continuation of the general discussions for the 
good of the trade and the selection of a _ place 
for the next meeting. The question of pooling was 
touched on. It was opposed on the ground that the 
manufacturer lost his identity and if the pool is disbanded 
it is a difficult matter to find one’s customers again. 
One of the pioneer manufacturers said that the industry 
was strongest in its history in the days when manufac- 
turers had a hickory association as a result of which 
methods approached uniformity. 

Along the ediicational lines suggested it was said the 
industry in Texas, Missouri, Kansas, Oklahoma and Ne- 
braska needed attention. It was pointed out, while 
prices were under discussion, that the present cost of 
material should warrant fair prices. ‘‘Our customers are 
asking favors of us now,’’ said one the speakers, ‘‘ they 
are asking us to take notes ete. There ought to be no 
concessions. ’? 

In considering the time for the next meeting it was 
suggested the members can not meet too often. It was 
decided to meet again in Indianapolis at the call of the 
president. 

Manufacturers present, speaking of general trade 
conditions, said there was a falling off in business, 
as there usually is about this time of the year; the 
slackening up had not gone far enough yet to enable 
them to say how much of it, if any, was due to the 
financial situation. 





OREGON AND WASHINGTON MANUFACTURERS HOLD ENTHUSIASTIC QUARTERLY. 


Interest Not Affected by Discouraging Conditions—Progress in Rate War Publicity Reported. 


PortTLANp, Ore., Nov. 16.—The quarterly meeting of 
the Oregon & Washington Lumber Manufacturers’ Asso- 
ciation was held here this afternoon, Great enthusiasm 
prevailed in the midst of the discouraging conditions 
of the industry by reason of the announcement that the 
Interstate Commerce Commission has set the heuring of 
the complaints of the association as well as the Western 
Oregon Lumbermen’s Association against the railroads 
for such an early date as December 11. Attorney J. N. 
Teal was present and outlined the program as mapped 
out in attempting to bring order out of the prevailing 
chaos. 

The meeting was called to order by Third Vice Presi- 
dent E. D. Kingsley in the absence of President Philip 
Buehner, who had been called suddenly to Kansas City 
because of the death of his father. The reading of the 
last meeting’s minutes was dispensed with and Treas- 
urer F'. C, Knapp made his report showing the receipts 
and disbursements for the period covered. He showed 
a balance on hand of $1,411.75. The report was ap- 
proved and adopted. 

A. M. Hagen, chief inspector of the bureau of grades, 
reported that it had been deemed advisable to make a 
few changes in sizes and patterns, for instance to make 
flooring and ceiling 5% face instead of 5%, to leave 
drop siding 54 face as at present, to make 6-inch rustic 
5% overall, 8-inch rustic 744 overall, both with 14-inch 
tongue and rabbit and to change the thickness of com- 
mon boards from ™% to 4%, as strength is one of the 
great requirements for barn boards and kindred uses. 
He explained that the changes in the grading rules are 
not material because the existing rules were drawn up 
with the view of giving buyers an idea of grades in as 
tew words as possible, while the proposed revision is in- 
tended to give the grader shipper at the mill as much 
detail information as possible. The grade of No. 2 com- 
mon dimension has been added in order to take care of 
a certain amount of stock bound to accumulate in ship- 
ping common according to the existing rules. 

A. B. Dixon, chairman of the special advance rate 
committee, made the following report: 


From all indications it seems highly probable that the 
railroad people are intending to put up a last ditch fight 
in regard to the advanced rate, and it goes without saying 
that we will be with them every minute of the time until 
a final decision is reached. x 

The announcement that this case is to be taken to the 
courts in case we secure a decision before the Interstate 
Commerce Commission means that we will need all of the 
funds in sight and probably a considerable amount in addi- 
tion thereto. We can not expect as much help from allied 
interests as we could have expected if it had not been for 
the disturbance in financial circles, and it behooves those 
who are vitally interested to see that the ones actively 
sugaged in the fight are not hampered by the lack of 
funds. 

It seems that no more opportune time could have been 
chosen to test our rights under the law. 

We surely do not have to manufacture any figures or evi- 
dence to prove that our industry can not live and bear the 
extra burden it is proposed to put upon it. 

The whole mass of the business interests and the voters 
in general are so exercised over the unfair treatment of 
the shippers and the public by those in charge of trans- 
portation concerns that their indignation will know no 
bounds if we are not granted a fair trial and an impartial 
decision, which is all we claim to be entitled to or can ask 
or. 

The railroads, which the patrons have helped to build 
and equip in that spirit of coéperation so often mentioned 
and the times when rights of way and charters were being 
by the traffic and other officials during construction days 


secured and the development of the immense railroad organi- 
zations was in progress, they now find they have no right 
in nor title to and that the spirit of codperation was a 
myth, and that there is now no coéperation with us nor 
even consultation when it comes to fixing the amount our 
products should contribute to the treasury of the railway 
companies. 

This treatment has put a new spirit in us and we are 
no longer fearful that we will not be able to continue our 
business if we in any way oppose the powerful” interests 
against which we are now battling, and these interests will 
do well to analyze the spirit which has compelled us to lock 
horns with those upon whom we are dependent in so many 
ways and who are entirely dependent upon us. and other 
similar interests for their business existence. . 

It is only in a spirit of desperation and self protection 
and as a last resort that a multitude of weaklings will 
band together against a giant, and when they do the giant 
rtaneg has his hands full and is kept busy looking to his 
aurels. 

The decrease in traffic, which has already made itself evi- 
dent, bears out the prophecy made for months past by the 
lumber interests that the increased rates would seriously 
affect not only the lumber business but the railroad traffic 
generally. 

We as a committee are more than pleased with the efforts 
of our legal and publicity departments and, of course, appre- 
ciate to the fullest extent the labors of the soliciting com- 
mittee, which alone makes the work of the other Separt- 
ments possible. 

A continuation of the class of work these committees 
have been turning out will give us what we so earnestly 
desire—an enlightened public opinion that will enable not 
only lumbermen but all business interests to formulate and 
carry out their plans for the development of the Pacific 
Northwest for a period at least without having the business 
jeopardized by experimental tinkering with the tariffs, upon 
which they are so dependent. 

As our business affairs stand at present, the great indus- 
try we represent is lying dormant, thousands of men are 
without employment and millions of capital are idle. Our 
relations with our customers are almost hopelessly broken 
since we do not know on what basis we can deal with 
them and they do not know whether they can continue to 
look to us for their supply or not. 

If in a downcast frame of mind, we might paint you a 
picture in which cobwebs, rust and decay would form the 
foreground and wrecked homes, ruined business prospects 
and a blighted community furnish the background. We have 
no such intention, however, and prefer to have you see, 
through the efforts of our association and its very efficient 
colaborers, a vastly different condition of affairs, in which, 
under a wise policy of federal control, the transportation 
problem will be solved to such an extent at least that 
normal conditions will once more prevail and we can again 
look forward to the time when we will, as pioneers in the 
development of the northwest, be able to come into our 


own. 

While this committee has no desire to shirk any responsi- 
bility or do anything less than it has done, it feels that the 
whole association should, and we hope it will, consider itself 
a committee of the whole from this time on to work for 
enlarged powers of the Interstate Commerce Commission, 
better federal control of transportation matters and laws 
framed more for the protection of the shipper, and the 
committee, especially as to its publicity department, will 
feel that it has failed in a large degree if the association 
a whole does not become thoroughly saturated with these 
deas. 


A. B. Wastell and George M. Cornwall, committee, pre- 
sented the following resolution in accordance with a 
motion passed at the previous meeting of the associa- 
tion: 

Resolutions. 


Wuereas, It has pleased Almighty God to remove from 
our midst William W. Curtiss, an active and helpful associ- 
ation worker, whose wise counsel and advice was always 
appreciated at our meetings. Be it 

Resolved, That the Oregon & Washington Lumber Manu- 
facturers’ Association deplores his untimely death, and 
desires to express the deep sympathy of this association 
to Mrs. Curtiss and her family. Be it further 

Resolwed, That a copy of these resolutions be spread on 
the minutes of this association; also a copy of these reso- 
lutions be forwarded to the lumber trade journals. 


The same committee was appointed to draft resolu- 
tions in regard to the death of President Buehner’s 
father, the resolutions to be presented at the next meet- 
ing. 

The following shingle firms were elected to member- 
ship and all were appointed a committee to work in 
conjunction with the solicitation committee of the lum- 
bermen: Howell Shingle Company, J. N. Moore, Gold 
Medal Shingle Company, University Lumber & Shingle 
Company, Fluhrer Bros., Black Diamond Painted Shingle 
Company, Dennis-Davis Shingle Company, Columbia 
Cedar Company. 

A. J. Keating, of the Spaulding Logging Company 
was appointed permanent chairman of the committee on 
grades. 

George M. Cornwall, on the joint publicity commit- 
tee, reported good progress in placing the rate war be- 
fore the public and said that the contents of the press 
in general indicate that not only lumbermen are inter- 
ested in this fight but all industries imaginable are tak- 
ing the matter seriously, because they are concerned 
indirectly and are beginning to realize it. 


Those Present at Meeting. 


E. D. Kingsley, Bridal Veil Lumbering Co., Bridal Veil. 
W. B. Mackay, North Pacific Lumber Co., Portland. 
W. S. Williams, Williams & Son, Forest Grove. 
G. B. Maxwell, Clatskanie Lumber Co., Clatskanie. 
s. Rozenbeek, Clatskanie Lumber Co., Clatskanie. 
» P. MeCroskey, L. P. MecCroskey & Sons Lumber Co., 
Cape Horn. 
Ss. S. Ewing, Benton County Lumber Co., Philomath. 
B. C. Miles, Charles K. Spaulding Logging Co., Newberg. 
Cc. G. Briggs, Bridal Veil Lumbering Co., Bridal Veil. 
F. H. Ransome, Eastern & Western Lumber Co., Portland. 
F. C. Knapp, Peninsula Lumber Co., Portland. 
J. N. Teal, attorney for association. 
O. M. Clark, Clark & Wilson Lumber Co., Linnton. 
R. J. F. Thurston, Calapooia Lumber Co., Brownsville. 
O. F. Merrill, Black Diamond Shingle Co., Castle Rock. 
F. W. Fluhrer, Fluhrer Bros. Shingle Co., Mayze. 
J. B. Noyes, J. B. Noyes & Co., Linnton. 
G. N. Howell, Howell Shingle Co., Portland. 
J. N. Moore, Catlin, Wash. 
Cc. D. Howell, Howell Shingle Co., Portland. 
C. Dixon, Booth-Kelly Lumber Co., Eugene. 
J. L. Wentworth, Portland Lumber Co., Portland. 
A. B. Wastell, association secretary. 
A. M. Hagen, chief inspector of the Bureau. of Grades. 
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RAILROAD COMMODITY TARIFF AMENDED. 

Austin, Tex., Nov. 19.—The railroad commission has 
amended the railroad commodity tariff to apply on lum- 
ber and articles taking the lumber rates, as follows: 


Lumber originating at points on the Missouri, Kansas & 
Texas and the Texas Southern railways may be stopped at 
points on those two roads for the purpose of being planed 
upon the following basis: 

When the planer is in direct line of transit between point 
of origin and final destination, a charge of $2.50 a car for 
the stop, in addition to the through rate from point of 
origin to destination, will be assessed. Shipments will be 
billed into planing point at tariff rates, and when reshipped 
all inbound charges will be refunded on outbound shipments 
of dressed lumber, and through rate St on weight 
based on 90 percent of the inshipment of rough lumber. 

When indirect service or backhaul is performed, in addi- 
tion to the through rate from point of origin to final des- 
tination, the following charges, plus the above stopover 
charge, will be assessed: Fifteen miles and under, $5 a 
car; twenty-five miles and over fifteen miles, $% a car; 
thirty-five miles and over twenty-five miles, $8 a car; forty- 
five miles and over thirty-five miles, $9 a car; over forty- 
five miles, $10 a car. 

The time limit in all cases at the planing point will be 
ninety days. 
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INTERESTING NEWS MISCELLANY OF A WEEK. 


Record Quotation on Timber—Advanced [Methods in a Michigan Camp—West Coast Cargo Trade Statistics 
—Jamestown Timber Exhibit to Be Perpetuated—Railroad Opposition to Lumbermen’s Association. 


RAILROAD MATTERS IN MICHIGAN. 


GRAND Rapips, Micu., Nov. 19.—The new state rail- 
road commission is sending out blanks to electric railway 
companies, calling for annual reports for the year ended 
June 30 last, the first time the electric companies have 
been called on to report to a state authority. 

In regard to the effect on railroad earnings of the 
2-cent rate General Manager Hughart, of the Grand 
Rapids & Indiana railway, says: ‘‘Travel has been 
heavier but how much of the October increase is due to 
natural growth and how much to reduced fares is difli- 
cult to determine. We will give the lower fares an 
honest trial, then if results are too unfavorable we shall 
appeal to the railroad commission for a readjustment.’’ 





TREES AT $100 EACH. 

The buying of trees at $100 apiece is rare. Several 
Ottawa lumbermen vouch for the almost incredible story 
of the buying of timber by a Canadian shipper at $100 
a tree. 

The deal was made for twelve majestic white pines, 
which formed part of a select forest in the northern 
part of New York. The owner’s quotation was first 
$100 a tree, but he subsequently gave one as good meas- 
ure, receiving $1,100 for the dozen. 

The buyer will cut down the trees and manufacture 
them into the sorts of lumber that command the best 
price. The best will be shipped to Great Britain and 
sold at faney prices. 

Many other recent sales of standing timber have taken 
place which illustrate the advantage of conserving the 
valuable pine resources of Canada. 





COMPRESSED AIR SAW. 


Bancor, Mr., Nov. 9.—The Eastern Manufacturing 
Company, of Bangor, has applied for a patent on an 
invention which, if it prove to be a success, will in a 
great measure revolutionize the lumbering industry not 
only in Maine but in every state or country where lum- 
bering is carried on. The invention is in the shape of a 
portable saw operated by compressed air power which 
can be carried wherever horses can draw a sled or dray 
and which can do the work of twenty men in a day. 

This compressed air saw is designed by Charles B. 
Clark, superintendent of the Eastern Manufacturing 
Company’s plant at South Brewer. It follows out the 
principle of the compressed air drill and riveter. 

The machine consists of a gasoline engine which fur- 
nishes power to a compressor which compresses air into 
a big tank under a normal pressure of about 100 pounds. 
The compressed air thus obtained is carried through a 
line of hose to a bronze or steel cylinder in which is 
the piston which drives the saw. The saw is made like 
an ordinary crosscut saw such as are used‘in the woods 
now, but is heavier. 

The gasoline engine and compressor can be set up on 
a sled or wagon body which can be hauled through the 
woods and thus taken almost anywhere. The range in 
which the saws can be used depends only on the length 
of the hose connecting the cylinder and the tank on the 
sled. The length of this hose need not be limited ex- 
cept as convenience prescribes, as the air has just as 
great pressure 100 feet from the air tank as it has ten 
feet away. 

The machine which operates the saw can be raised or 
lowered so as to saw through a tree within a foot of the 
ground or higher up if necessary. It is estimated that 
with this portable saw 400 trees of average size can be 
felled in a day. 





MODEL STEAM SKIDDING PLANT. 

PELLSTON, Micu., Nov. 18.—Tindle & Jackson, of 
this city, have one of the best appointed camps, includ- 
ing comforts and conveniences for their men, that can 
be found in the country. Their method of getting logs 
to the railroad by means of steam skidding plants is a 
vast improvement on the old method of conveying them 
by the use of horses. 

The machine in use at one of their camps near this 
city will pull trees to the railroad a distance of from 
800 to 1,200 feet on either side of the track, thus cover- 
ing from 50 to 100 acres at one set of the machine. 
It is a pleasure to see the rapidity with which it pulls 
in entire trees and lands them alongside of the rail- 
road track, where they are cut into log lengths. The 
skidding line may be carried out to the trees with the 
aid of horses or by steam outhaul, when it is necessary 
to do so. 

This machine will handle about 40,000 feet of logs a 
day. With the use of only two horses and the com- 
paratively few operatives required to work it to its 
capacity, the machine greatly reduces the cost of log- 
ging as compared with that of hauling timber under the 
same conditions with horses. 

One feature of the plant near this city which is of 
unusual interest is that it is so designed that it can 
not only be worked in conjunction with the company’s 
logging railroad but, when necessary, can move itself 
by its own power through the woods, up hill or down, 
und can be used to skid logs out of hollows or off rough 
ground, and so can be operated in connection with either 
sleigh or wheel rehaul. By the aid of this machine the 








company gets its timber to the railroad in entire tree 
lengths and thus ean eut any length of timber its trade 
calls for without additional expense and can eut its 
logs to better advantage and with greater economy. 

The company operates two other plants, duplicates of 
the one at Pellston, all of which were built by the 
Russel Wheel & Foundry Company, of Detroit, Mich. 
Mr. McKay, the company woods superintendent, is a 
practical logger. 





REPORT OF THE OREGON & WASHINGTON 
LUMBER INSPECTION BUREAU. 
Cargo shipments of lumber and lath, domestic and 


foreign, inspected by Oregon & Washington Lumber 
Inspection Bureau from February 15 to June 30, 1907: 


DOMESTIC. 






CALIFORNIA— Lumber. Lath 
SY Ai tirade idan Ain pice Wiwle welch eee ane @GOO.BBT «ss nncccs 
California, miscellaneous............ 4,008,618 ...... 
III 5.14.00 6:00) Bed shen wi ave Be Soe , OS2 100,966 
I ofan daiein hidiee bis aba oe a ele SS 8 esneoe 
DED hawchedenceneeheekhedeameea ®  .aicuete’s 
Pe INNS i a5 <6% 40.5.9 ose wee sieeew $40,263 


San Pedro 12,250 


38,511,095 
904,160 
105,554 


953,479 
ONE ce an nite wena. d ae Ra dinelee bane : 
i Pee err eee er 


39,520,809 


eT eee ee eee rT ee 39,520,809 ...6e% 
PE Pe keecccebasksesucesee SE . (bebe 
eee reer errr re $0,474,288 =. ca se 


FOREIGN. 











AUSTRALIA Lumber. Lath. 
Australia, miscellameous.............. Geeere = h ecewe 
ee rrrerrer rT Tre re a. > | 

DUEtee 8 8 6«_ wee 
Ns re ec arke- bie: kh coceow anieiaeie aah eeeie 18,386,951 201,815 

SoutTH AMERICA— 

ERR St ae Re ee rere yee a ore See BO 
23,400,745 201,815 

MEE schon dade aS, wteatatenind SEG0E 500 cavsed 

TR Bs o.cck ss tiwiceaandcaue ZB E0O;TS5 «ss a vnc 
EE ree ee re SULO6G 8 8=—S«s st eee 
po eee eee 40,474,288 secsec 
POTEET TORO. i.cs.0-6:0:0.0 5.00.00s0aec eee wees en 
SORE. ccccscacesavane S£07G)846. «sn nv wee 


Cargo shipments of lumber and lath, domestic and 
foreign, inspected by Oregon & Washington Lumber 
Bureau from July 1 to September 30, 1907: 














DOMESTIC. 

CALIFORNIA Lumber. Lath. 
California, miscellaneous............. iP) ae 
IL: 6-0 geese see oa hae ee weave rh 8 eer 
reer re eer 11,444,283 328,306 

NN oc ctakadcacteanh boston 17,804,660 328,306 

TCT ere TT eee GESiGBG «sc ccese 

18,443,346 ...... 

EE 6.050 car keen neenes pe | errr ee 

ee ere S2B,50G 8 —s ncccce 

TEE: waccapedes sade tweeara ay vy) ees 

FOREIGN. 
Lumber. Lath. 

DA, ee ere 114,750 

are ree errr rr ere re rer 10,776,848 76,517 

CHINA AND JAPAN. .ccccccvscssccees 615,464 5,000 
JAPAN— 

SY ab eh ine aa em wi ea 271,612 
WED, 6.6062 h bene subs 58,168 

—— 329,780 ...... 

WOR 606-4 thee, c ce: t50.4,5-ebb0 Cees SIS 320 isecse 

TE aera are ae arr ere rr ee eer 2,559,457 = .cccce 

MI 66-444 000, ote pclae ee ele 18,510,519 196,267 

I INE 5 a4 Sb 0 se ce etic aoe IGBIGEID «ss. cawces 

0 Ere rr ee sree SS) ee 

TN kn a5.s:a 5 bee eee eases PEFOGTOS kee os 

ee ree phy) || Ze 

pO re eee re i. 8 eee 

Cr i) ier. rare 


. WASTELL, Secretary. 





LONG SAIL OF CEDAR CARGO. 

A cargo of Canadian cedar containing 3,478,000 feet 
arrived at Albany, N. Y., November 11, for Arnold & 
Co., from Mosquito harbor, British Columbia, having 
rounded Cape Horn. The wood was from the Seattle 
Cedar Company and was carried in the steamer Karl of 
Douglas. Including the voyage around the Horn the 
steamer completed a run of 45,000 miles, going first to 
Shanghai, China, early last spring, and from there to 
Australian ports, returning to the California coast. 





TEXAS LUMBER MILLS CLOSE. 

AustTIN, TEX., Nov. 13.—The order has been given 
for the closing down of more than twenty large lumber 
mills in the pine forest region of east Texas on 
account of the falling off of the demand for lumber. 
Many of the other mills are running only half time. 

The mills which are to be shut down represent a 
daily capacity of 3,000,000 feet of lumber. A reduction 
of 25 percent in wages in all classes of saw mill work 
was recently made. 


TO PRESERVE JAMESTOWN EXHIBITS. 

BristoL, TENN., Nov. 20.—A movement for the preser. 
vation of the timber exhibit at Jamestown, and its 
removal to the old capitol building at Richmond, has 
been launched in Bristol. 

Bruce C. Banks, secretary of the Virginia Timber & 
Mineral Exhibit Association, an organization of timber 
owners and mineral operators formed in Bristol, was 
here this week in conference with local exhibitors and 
received much encouragement. 

The plan is to have the next legislature, which con 
venes in January, appropriate $25,000 to remove the 
exhibits to Richmond, place them in the old capitol 
building and defray expenses of maintaining them sub- 
ject to inspection at all times. 

‘*The exhibit is the finest of its kind ever collected 
in this country,’’ said Mr. Banks. ‘‘Every wood in- 
digenous to Virginia soil is represented there, and it 
would be a wise thing to preserve the wonderful ex- 
hibits. I have talked to a number of members of the 
legislature and they say they will favor making the 
appropriation for the preservation of the exhibits of 
Virginia’s natural resources.’’ 

The lumbermen of this section contributed heavily 
toward the $125,000 fund that was raised to have the 
exhibit and are interested in the new movement. 





SEEKING TO DISRUPT ASSOCIATIONS. 

SEATTLE, WASH., Nov. 16.—Traffic employees of some 
of the lines interested in forest products shipments 
from the northwest, whether under instructions or of 
their own initiative, are seeking to spread discontent 
among millmen. At the time the rate restraining order 
was granted by the court there were between 300 and 
400 millmen of the state who, not being members of 
either the lumber or shingle associations, were not in- 
cluded in its benefits. Although at all times these have 
been solicited for membership and many of them have 
since joined under the intervenor clause of Judge Han 
ford’s order, agents of the railroads are active trying to 
hinder any further increase in association membership. 
Several reports have been received at the rate committee 
headquarters to this effect. The railroad agents allege 
that the associations are taking care of their member 
ship only at the time of the restraining order and that 
the prime purpose of trying to increase membership 
at this time is for assessment, that the expense of the 
rate fight to the present membership may be lightened. 
The railroad side of the fight is being presented and 
the prospective member is informed that the lumbermen 
have no chance to win and that he will therefore only 
be out his assessment. Some allege they have been 
informed that it is now too late to join the association 
and these being interior mills, where they are unable to 
keep in direct touch with the proceedings, are secking 
information as to the truth of the statement. 

The purpose of the campaign is evidently to prevent 
any strengthening of the associations and the state 
ments being distributed are wholly untrue. This week 
the association filed with the court the names of its 
membership and hereafter intervendrs must come in the 
ease by filing bonds. The membership of both asso 
ciations is being increased daily. 

November 25 Attorney A. F. Specht, of the freight 
rate committee, will leave for the east, stopping on the 
way at several points and arriving in Washington, D. C., 
in time for the Interstate Commerce Commission hear 
ing of the rate fight petition. Just as soon as the date 
of the hearing is announced the others will start. See 
retary Victor H. Beckman, of the Pacifie Coast Lumber 
Manufacturers’ Association, and Chairman C. F. White, 
of the joint freight rate committee and president of the 
Shingle Mills Bureau, will probably leave a few days 
ahead of the others, affording them time to attend to 
some matters in connection with the fight before the 
hearing begins. Among the others who will go to 
Washington are J. H. Bloedel, of the Larson Lumber 
Company, Bellingham; Everett G. Griggs, president of 
the Pacific Coast Lumber Manufacturers’ Association 
and the St. Paul & Tacoma Lumber Company; George 
H. Emerson, of the Northwestern Lumber Company, 
Hoquiam; Robert L. McCormick, of the Weyerhaeuser 
Timber Company; W. A. Whitman, of the Tacoma Mill 
Company; J. H. Coalthirst, of the freight rate com- 
mittee; Attorneys Austin E. Griffith and W. H. Abel, 
assistant counsel in the case. Judge Wimbish will meet 
the party in Washington. 





FORESTRY LECTURES IN MAINE. 


Prof. Austin Cary, of Harvard University, has been 
engaged for several weeks in Maine towns lecturing 
before schools, granges and such local audiences on the 
growth and utilization of the forest methods of saving 
for the next cutting when one cutting is made, tree dis- 
eases, problems of soil and exposure, methods of work 
in the great forest or the small piece of woodland on a 
farm, and what is being done scientifically in forestry 
and in acquirement of knowledge of the woodlands. 
Professor Cary, who resides at Brunswick, was formerly 
the forester of the Interne’‘onal Paper Company, and 
has done some work for Bowdoin College, besides plan- 
ning the famous pine planting on the waste lands in the 
town of Brunswick. 
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SEMIANNUAL OF THE SOUTHERN CYPRESS MANUFACTURERS’ ASSOCIATION. 


Two Sessions Filled With Business—Interesting Committee Reports— Progressive Tupelo—Insurance 


(Special telegram to the AMERICAN LUMBERMAN.) 

New OrvLEANsS, LA., Nov. 20.—The regular semiannual 
meeting of the Southern Cypress Manufacturers’ As- 
sociation was called to order by President Frederic Wil- 
bert in the banquet room of the St. Charles hotel at 
11 o’clock this morning. ‘Thirty-six of the mills in 
membership were represented, the attendance being prob- 
ably the largest yet recorded by any of the regular 
meetings. Both day sessions were largely devoted to 
discussion of routine matters, including reports of of- 
ficers and committees. 


MORNING SESSION. 


At the suggestion of President Wilbert the reading 
of the minutes of the previous meeting was dispensed 
with and after roll call Seeretary Watson read his re- 
port. 


Report of Secretary. 


As this is the first meeting of the association since our 
annual meeting of May 15, we have had six months in which 
to work out, in an untrammelled way, the instructions of 
the various meetings and the association is now in almost 
perfect working order. We have gathered and disseminated 
much information of considerable importance and _ believe 
that we are now in a much better position than ever before 
to do work of this character and to compile statistics. We 
still have some difficulty in inducing our members to fill in, 
in complete form, the monthly statistical blanks sent them, 
but those who have complied with our requests for this 
information have given us a basis from which to figure and 
report a comparison of supply and demand, in a way which 
can not but be valuable during a season of quietude such 
as now prevails. If every mill would contribute to the 
information given out in our statistical statements there 
would be no limit to the value these statements would 
attain, and we cannot say too much towards inducing our 
members to reply to our questions. 

The general trade situation will undoubtedly come in for 
much discussion at this meeting. There is a present demand 
for lumber of all kinds which falls far short of the produc- 
tion, and our statistical reports show that for some months 
the production has been greater than the shipments, with 
the result that mill stocks have been constantly increasing. 
At the same time the supply of unfilled orders at the mills 
has decreased and is now less than half what it was at this 
time last year. Our organization can do nothing, nor can 
it make recommendations looking to the relief of this 
situation, but it can continue to give out information as to 
the production, shipments and general changes in condi- 
tions, which is an additional argument for closer attention 
to our requests for statistical information, 

Much of the general work of the organization is sub- 
divided into various departments under the direction of 
committees, and this report will not touch upon those 
matters which might be given more in detail by the chair- 
men in their respective reports to this meeting. 

The report of the treasurer will show that the present 
dues are ample to take care of our present running expenses, 
provided there is anything like a normal production. These 
dues are based upon the production, and as a number of 
mills have closed down for repairs, because of lack of labor 
or for other causes, this meeting should provide some means 
of sustenance for the association should other mills close 
down in the near future. 

Our traffic department has done particularly good work 
during the last six months, both in straightening out rate 
entanglements and in collecting claims. Our rate books 
have been kept in perfect shape and we contemplate no dif- 
ficulty in so keeping them. We have been successful in 
collecting railroad claims and have filed for our members 
574 individual claims during the six months. This claim 
department is open for the use of all members desiring to 
make use of it, at no additional charge, and we are 
handling claims for a rapidly increasing number of our 
members. 

In our inspection department there has been an average 
of seven visits to each of the mills since this department 
was installed. The eastern mills have not been visited as 
often as the mills in Louisiana, as the situation has not 
seemed to require it, and those mills are so widely sepa- 
rated as to make the visits very expensive. Within the next 
week or so, however, one of our inspectors will make a tour 
of the eastern mills. We now maintain three inspectors in 
the northern country for the purpose of investigating com- 
plaints on grades or measurement. Thus far we have made, 
in the northern country, 161 inspections, covering 1095 cars 
and four schooner loads. Of this number the consignees 
were justified in complaining of 113. The work of this 
department has undoubtedly been of supreme importance to 
our members, both in bringing about uniform inspection at 
the mills and in preventing complaints for profit only on 
the part of the northern purchasers. 

In my opinion our members were wise in establishing our 
technical department, under the supervision of Dr. Hermann 
von Schrenk, as problems of a technical nature are con- 
stantly coming up which we are thus enabled to handle to 
the best advantage. It is in work of this sort that the 
association can materially extend its field of usefulness, and 
the members are at all times requested to write in for 
information such as can be given by any department of 
the association, and also to keep us informed as to sales 
they make where the stock is to go into uses out of the 
ordinary. From my point of view the workings of the 
association have been thoroughly harmonious during the 
last six months and we have not lost a single member. I 
wish to thank the members as a whole for their uniformly 
courteous treatment of me and my office, and for the 
information they have given us upon which to base our 
work. 


Upon motion the report was received. 


The Fair Lumber Company, of Ludevine, La., was ac- 
cepted as a member of the association. 


Treasurer‘s Report. 


In the absence of Treasurer Dodge Secretary Watson 
read the treasurer’s financial statement, which contained 
a detailed statement of expenditures covering a period 
from May 1 to October 31. 


General expense .......0- ce cccsscceesedevsecs $ 257.27 
Office fixtures .......cccees os cent eeehs eb ta ee 40.25 
Petty CAGR 2. rccdece Pere TET Ty bee Ghee ake 50.00 
Postage ..... eT Ke rrr ry ee ts re a 155.40 
IN on cig 5. d'k wb0.4 4p Pag oe eens Puke eee 643.10 
eer Perr eT ere Tere ee cr. foto 360.00 
Salaries ......... Le ee ee Te ee 3,335.00 
Supplies and stationery...........--seeeeeeeees 118.80 
ee rae ee eee 110.138 
yee PCE iid ok min okay bem ee 635.50 
Entertainment committee, expemses..........+.. 521.50 








DE oa. ain 0 6:8 0s 54d 0944000595983 PaDOnS 323.31 
ADDCODTIRTIONS occ vo vvcdncsccccscssceesesenee 128.33 
inspection department 
NE. os oa bn 606 600k 6:0.00.0:06.0 080 060 66060 OS Oe 2,718.36 
Ra ee Tete Te ere tet ne 1,558.20 
Traflic department 
RN id 6 9.5:5:0'00:5.06.000490d0% 2d eC eLER HOR ORS 31.00 
GeMOTOl CEPORSE 22.0 ccccccccccccveccvcssscecens 20.40 
PORES ccrccrcsoers TePTeTT TTT OTT OTE LT TT 65.00 
ARRAS rere eer a eran Serene eres eee 183.75 
on eee Pe ee ee ee re rer et 1,020.00 
a5 :0o 0g 0943059604460.9.00080 FES TOKO 2.30 
Terre wr errr Trem 8 
Expenditures Receipts 
Monthly Vonthly over over 
expenditures. receipts. receipts. erpenditures. 
May ....$ 2,121.48 $ 1,858.54 $262.94 
June 2,200.58 ...00. 
SUT «00% ZOtO-86 =n ww wwe 
August ‘ 2 1.05 «= cecccs 
September 2,051.53 1,816.62 21S | rrr e ys 
October. 1,984.45 x. % ; eee $36.78 
Totals. $12,277.60 $13,604.16 $497.85 $1,824.41 
eet er Pe wre ee ee $13,604.16 
Total expenditures... 2... ccccccccvccseccscssses 12,277.60 
Receipts over expenditures.................$ 1,326.56 
ROUEEG WEG Bois oct 0 6.0 6:0'00'd 09:8 0:10:08: 0:0.0:0:0.0.03% 1,000.04 
Balance Bank of Napoleonville, October 
SA, 190T.c 200 Sa ae 326.52 
Im Eiibermin TRAGER. occ. csvcccvccwesee 375.00 
POE onadescesxarsnvinasioseaesy eee 


Mr. Watson explained that the report would be ampli- 
fied by Mr. Dodge orally either at the afternoon meet- 
ing or at the banquet, when as chairman of the finance 
committee the treasurer would outline a plan for provid- 
ing revenue for general association expenses during the 
present depression. This becomes necessary from the 
fact that membership dues are based on the monthly 
eut of the mills and as a number of the plants are 
now shut down or running on short time, with output 
greatly curtailed, it devolves upon the finance commit- 
tee to provide some other plan for temporarily de- 
fraying the association expense bills. 

Insurance. 

Chairman R. H. Downman, of the insurance com- 
mittee, reported that he had been absent most of the 
summer and the committee had no formal report to 
make. Correspondence touching the differences of opin- 
ion between lumbermen and certain insurance com- 
panies, regarding the three-fourths value clause and 
other provisions of policies, was read, as was the re- 
port of an insurance inspection bureau, calling atten- 
tion to an apparent conflict between the Louisiana 
statutes and certain of the clauses relative to insur- 
ance of immovable property. One of the members 
stated that when this discrepancy had beén called to 
the attention of certain companies in which he held 
policies they had refused to alter the policies as sug- 
gested. It was explained that any such disputes might 
be referred to Secretary of State Michel, who is also 
insurance commissioner, and that the companies would 
be compelled to conform their policies to the state law 
or forteit their licenses to do business in the state. 
Other members reported that the agents had altered 
policies in conflict with the statutes without demur and 
it was suggested that the dispute was probably due to 
a misunderstanding. 

The question of insured’s contract with . railroads, 
whereby claims for fire losses due to the roads were 
waived, was also discussed. Mr. Downman stated that 
competent attorneys had expressed the opinion that 
such a waiver was void as against public policy but 
that the Texas supreme court had held such a clause 
valid in one case. Many of the insurance companies, 
however, had accepted notice of the waiver and written 
policies on that basis. He suggested that it might be 
a wise scheme to begin friendly suit to test the validity 
of the clause in Louisiana. No formal action was taken. 
The work of the mutual insurance companies was dis- 
cussed and it was announced that officers of some of 
these companies would probably visit New Orleans 
later with a view to entering the Louisiana fieid. 


Car Stake Equipment. 


President Wilbert reported in behalf of the car 
stake committee the status of that litigation. With 
Mr. Williams he had represented the association at a 
meeting of the general committee in September and 
had contributed in the association’s name the sum of 
$750 toward defraying expense of litigation. His action 
was approved by the meeting. Mr. Downman stated that 
the cypress organization had contributed proportion- 
ately more to this cause than any other organization 
and added that according to the records about three- 
fourths of 1 percent of the lumbermen in the country 
had borne practically the entire expense of the car 
stake litigation, which meant so much for all con- 
cerned. 

Reports of the committee on grades and specifica- 
tions were passed to the afternoon meeting at the re- 
quest of Chairman Bruce. 


Timberland Taxation. 


Chairman Riggs, of the committee on legislation, 
made oral report of the tax equalization matters, show- 
ing that cypress timber lands had been divided into 
three classes—A, ranging in stumpage to the acre from 
10,000 feet up, assessed at $20; B, from 5,000 to 10,000 
feet, at $12, and C, from 1,000 to 5,000, at $5. He 
urged the importance of the owners of cypress stumpage, 
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in their returns to the parish assessors, classifying their 
holdings in accordance with the rulings of the board. 
If the companies’ would make their own classifications, 
setting out the number of classes in each class they 
owned, it would greatly simplify matters and prevent 
errors on the part of the assessors, who, he thought, 
would not attempt to get out in the swamp and make 
personal estimates of the lands but would be guided by 
the company’s returns. On the motion of Mr. Bruce 
the committee was requested to make written report, 
embodying all suggestions, at the afternoon session. Tax 
matters were discussed also by Messrs. Downman, 
Bloss and Brownell. ; 


Committee Reports in Brief. 


A. C. Johns, ranking member of the shingle commit- 
tee present, stated that the committee had no report to 
make. 

Chairman Bloss, of the committee on form of price 
list, reported that no suggestions had been offered of 
sufficient merit to warrant the alteration of the present 
form or the printing of new lists. 

Chairman Price, of the advertising committee, re- 
ported that there was nothing to report. 

Chairman Gerrans, of the committee on complaints, 
stated that only one complaint was pending and that 
would be reported on in the afternoon. Mr. Downman 
reminded the committee that there was very general and 
pressing complaint of lack of currency, but Mr. Ger- 
rans retorted that his committee could afford no relief 
on that seore and ruled that it had no jurisdiction in 
the matter. 

The committee on market conditions passed its re- 
port, owing to the absence of Mr. Dodge, the chairman. 
Mr. Bloss suggested that inasmuch as there was no 
market any report would be superfluous. 

Chairman Westmoreland, of the terms of sale com- 
mittee, recommended that the present terms be con- 
tinued in force. 

Conditions in Tupelo. 


Chairman Wigginton, of the tupelo committee, pre- 
sented the most optimistic report of record. Mr. Wig- 
ginton stated that the demand for tupelo far ex- 
ceeded the supply and that the wood had been firmly 
established in all markets, both foreign and domestic. 
Samples of tupelo in various finishes were exhibited, 
neatly cased, and he announced that the manufacturers 
could secure samples through the secretary at 14 cents 
a case, for their own trade. He ealled on Dr. von 
Schrenck for a brief talk on tupelo. 

Dr. von Schrenck urged the importance of shipping 
tupelo to consumers in first class condition. He related 
an experience with a car company which had experi- 
mented with tupelo for refrigerator car linings and 
found it exactly suited to that purpose. A second ship- 
ment of lumber reached the company in a half green 
condition, was left outside of shed and after repeated 
rains was warped and found unfit for use. He urged 
thorough drying and treatment and suggested that ship- 
pers warn the consigners of the importance of keeping 
tupelo lumber under shelter. He also warned against 
overadvertising the wood. Some manufacturers, he 
found, had claimed it was excellent for all purposes and 
uses. This, he thought, was somewhat exaggerated. 
While it was an excellent wood for many uses it was not 
suited for everything and it was unwise to make such 
claims for it. Inquiries regarding tupelo had been 
received from manufacturers in France, Germany and 
other European countries and the prospect for increased 
foreign consumption was very bright. He urged manu- 
facturers not to ship for export any tupelo that had 
stains, explaining that the European makers would not 
use stained wood in making packages for food ete. but 
demanded that the material be entirely free from all 
discoloration. Their views in this matter would have 
to be accepted, even though the stain had no effect upon 
the foods or other contents of packages. 

Chairman Bloss, of the entertainment committee, then 
outlined the program for tonight and tomorrow and 
recess was taken for lunch. 


WEDNESDAY AFTERNOON’S SESSION. 


Chairman Bruce, of the .;rades and specifications com- 
mittee, reported orally that the committee had discour- 
aged any change in rules adopted in May. Only one 
serious complaint had been filed and that was not to be 
pressed, he understood, at the moment. 


Inspection Matters. 


Regarding the work of the inspection bureau he said 
that during the last eighteen months 159 cars had been 
inspected by the bureau and that at 113 cars or 70 per- 
cent the customer’s contention had been sustained. On 
46 cars and 1 schooner the mills were sustained. On 4 
ears complaints were due to shortage alone. Requests 
for the inspection of 22 cars were withdrawn on com- 
promise. On 5 cars the mills themselves withdrew re- 
quests for reinspection. Inspections at mills showed 
marked gains in uniformity. 

Mr. Bruce asked for an expression on the matter of 
reporting results of reinspections to all members. The 
committee had regularly made these reports since May. 
On motion the action of the committee was ratified and 
it was ordered that reports of reinspections to all mem- 
bers be continued. On motion of Mr. Downman it was 
ordered that any grading rule adopted by the associa- 
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REALM OF THE RETAILER. 





Saley on Diplomacy in Selling Lumber— Handling Church and School Bills— Disposing of a Competitor with Dubious Success 
—Courtesy as an Asset—Other Saleyan Philosophy. 


INSPECTION OF STOCKS BY PROSPECTIVE 
BUYERS. 

When a man ealls at a retail yard and says he has 
in view the building of a house, or a barn, nothing is 
more natural for the vard man than to ask him to step 
out and see his stock. I think it is an excellent thing 
to do provided it is done right. The man to whom the 
stock is shown may not know one board from another, 
but it appeals to his vanity to think that the yard man 
is of the opinion that to an extent he is up in lumber 
lore. Several months ago, finding no one in the office, 
1 walked out to the shed where the proprietor was 
showing his stock to a man who looked like a tiller of 


























“Intimate that the purchaser knew all about them.” 


the soil and who had planned to build. Among other 
observations I heard the dealer say to the farmer: 
‘‘You know what common boards are and there is the 
kind I sell,’’? and he turned over two or three boards 
on a pile of common that temporarily was in the alley 
near the bins in which later they would be stored. 
The farmer said they looked all right. And so they 
did. They were nice, clean stock, yet when it came 
to grades very likely the farmer would not know 
whether they were up to the standard of common or 
not. It was policy on the part of the dealer, however, 
to intimate that the would be purchaser knew all 
about them. 

Invariably it is a source of pleasure to know that 
others are of the opinion that we know something. 
Any of us would hold the people who had spoken well 
of us in higher regard than we would others who had 
expressed an opinion that we were ignoramuses. Not 
a man of us but thinks ke is of importance in the 
world—and as sure as there is an overruling Provi- 
dence every man of us is of importance, and it is a 
grand thing for us to recognize that fact. There is 
now and then a man who overestimates his importance. 
From his standpoint he is in a class by himself, but if 
he keeps along in this vain way of thinking the first 
he will know he will come out as the erack trottin’ 
hoss does—he will run up against some other fellow 
who will come under the wire ahead of him. So far 
as the lives of men are concerned it appears to be a 
design of, Providence that the superlative shall shift 
its location. 

The matter of piling drops into place when it comes 
to exhibiting stock to a prospective builder. To illus- 
trate: We will say that you and I have yards one 
not far from the other. I do that slobmagullion kind 
of piling that is a credit to no dealer. I simply throw 
the boards into the bins, paying no attention to the 
evenness of the courses or to the ends. The piles look 
as if they had been shaken up by an earthquake. 
When a ear of any particular grade is received it is 
piled on top of the same grade that is still on hand. 

This affords a chance to comment on this way of pil- 
ing. It would be for a very unusual reason that I 
would pile new lumber on old. I have seen it done, 
the old remaining in stock and close to the earth so 
long that the lower course was rotten. There are 
consumers who think there is nothing like thoroughly 
seasoned material, and if lumber has been in pile for 
a long time, so long that it has lost its freshness and 
has become an eyesore, if it is kept in a pile by itself 
it is as easy as falling off a log to say to a customer 
who wants that particular grade of lumber that it has 


been kept in pile until it has become thoroughly 
seasoned. Often under these conditions it is a better 


seller than new lumber. I have heard a lot of talk in 
shed and yard, but I do not remember having heard 
this argument used regarding old lumber. In a yard 
it never should be known as old lumber,. but as thor- 
oughly seasoned lumber. 

Coming back to the original proposition where I 





was left as a poor stockkeeper, we will say that you 
had learned your lesson so well that your lumber was 
piled as it ought to be. The courses are run up evenly 
and the ends of the piles are plumb. The man who is 
to build a house or barn has looked at my lumber and 
from my yard goes to yours. He has gone from a yard 
of chaos to one of order. All he knows about lumber 
is from appearances, and which stock, have you an 
idea, would more favorably impress him? I have heard 
it remarked that well kept lumber looks to be worth 
$2 a thousand more than that which is slung around 
as though it were not property that was worth caring 
for. Leaving this $2 a thousand out of the question, 
however, as a slight exaggeration, we do know that 
the impression created by looking at first one and 
then the other would be decidedly in favor of the well 
kept stock. Admitting this we must further admit 
that you might sell the bill and I lose it for the reason 
that your lumber presents the more favorable impres- 
sion. In selling lumber as in various other things the 
halance of power often depends on minute things. 


THE RESULT OF SELLING A SCHOOL BILL AT 
SPECIAL PRICES. 

When a bill that calls for a round lot of stuff for a 
school or church building is on the market it is in the 
makeup of the most of us te want to furnish it. In case 
of a church the lumberman oftentimes makes a redue- 
tion on principle, thinking that it is his duty to help 
along the undertaking, but if a bill is for a school house 
it is a different proposition. The expense of building 
is raised by tax and I never have heard a dealer argue 
that paying his share of taxes as he does he should 
knock the profit out of the bill that is furnished. Nev- 
ertheless he is anxious to furnish the bill and often- 
times he makes low prices in order that he may do 
so, and I have heard of trouble following on the heels 
of his action. 

A dealer in Indiana told a story that ran about as 
follows: ‘*The schooi building was not an expensive 
one, costing about $17,000. A competitor with whom 
I. didn’t agree on every occasion was after it red hot 
and I underbid him. One man who had considerable 
to do with the building was a physician and he knew 
the price at which all the material was furnished. The 
following fall this physician planned to build a fine 
residence, the cost of which was to be in the neighbor- 
hood of $9,000. Several of the carpenters of the town 
were owing him and to get even with them he decided 
to build his house by days’ work. One afternoon he 
drove up in front of my office, came in and went to 
talking about the price at which I would furnish the 
Jumber, saying that he believed I sold good material, 
and that was what he wanted. First he asked the 
price of No. 1 dimension and I told him it was worth 
$25. Then he became aggressive. ‘You furnished the 
same material for the school building for $23, didn’t 
you?’ he asked, and as he knew all about it I had to 
tell him J did. ‘And why is not my money as good as 
the money of others?’ he asked. You see he had me 
in a hole. I couldn’t say to him that his money was 
not as good as the next fellow’s, as he was one of 
the very fellows who had talked to me about prices 
when the school building was about to go up. I 
could see that he was not in the best of humor and 
he unhitehed his horse and drove away. That was the 
last opportunity I had to talk to him about prices, 
as a couple of days after I was told that a competitor 
had the job. I furnished the school bill at a profit of 
a trifle over $200 and as a consequence lost the house 
bill that in lumber and mill work woéuld have paid me 

















“Then he became aggressive.” 


four times that amount. It taught me the lesson that 
the safest way is to treat all my neighbors about 
alike.’’ 

Of course bills and bills are furnished at approxi- 
mately cost prices which never come to light, and the 
lesson taught in this instance is that a bill should be 
handled very gingerly when the details are known by 
men who are liable to become lumber consumers. 
WHAT CAME FROM BUYING OUT A COMPETITOR. 

The retail lumber business is so easily conducted that 
it would be difficult to name a town in which the deal- 
ers are not of the opinion that there are enough yards, 
and generally too many. Perhaps there is not more 





“Run for the purpose of creating an impression.” 


than one dealer in a hundred but thinks that one or 
more yards could be eliminated from his competitive 
territory with advantage to those that remained. 

This particular recital has to do with a certain 
town in which are four yards, efforts having been 
made to reduce the number to three. The incident was 
related to me by one of the dealers of the town. 
‘*There were four of us here,’’ said he, ‘fone too many 
any way it could be reasoned out. When a volume 
of business that foots up an aggregate of $100,000 is 
divided among four somebody is going to be dissatis 
fied, and it is dissatisfaction that raises Cain in a 
market. The weakest brother was making no great 
riffle; he was not strong financially, and we put our 
heads together to buy him out. He was not doing 
more than to make both ends meet. He was a man of a 
considerable stock of good common sense, did not think 
he could take the bulk of trade, or anything like it, 
from his three neighbors, and when approached on the 
subject of selling took to it rather kindly. He re 
marked that if he should sell he Would necessarily be 
at some expense looking up a new location, moving 
ete., and we came to his rescue by telling him that we 
would expeet to help him in this respect and suggested 
that $1,000 bonus would be of assistance to 
getting straightened around again. To this he agreed 
and the bargain was made. From first to last it was 
an easy sale, there not being a particle of friction. 
The stock inventoried $9,000, the improvements $3,000, 
the real estate $2,000, and, including the bonus, making 
the full amount $15,000. We congratulated ourselves 
that we were getting out of it cheap. 

‘*The stock was in good shape and was worth every 
penny we paid for it, as was the ground on which we 
had agreed among ourselves that we build three or 
four moderate priced houses to rent. The office, barn, 
double and single sheds were cheap enough when it 
was considered that the cost of building had inereased 
materially, and we thought that in some way we could 
turn them and at least come out whole. I said I would 
take the double shed and pay the price at which it 
stood us, minus the expense of moving it to my yard, 
and another of the three said he would take the single 
shed on the same terms. We thought we could convert 
the oftice building and the barn into small dwellings. 
Three weeks from the time the sale was made the most 
of the lumber had been moved to the three yards and 
the man of whom the yard was bought had gone to 
Missouri to look up another location. 

‘*We thought that now we had smooth sailing, but 
it is said that it is the unexpected that happens. In 
less than three weeks it was told us that land for a 
lumber yard had been rented of the railroad, One of 
us rushed down to the station and the rumor was veri- 
fied by the agent. Having reeeived his information 
from headquarters that the yard was going in he was 
ignorant of the name of the man who was at the head 
of the undertaking. In a few days three ears of lumber 
came in that was used for improvements and in dune 
time several cars of stock arrived. We had rid our- 
selves of one yard, but inside of seven weeks the new 
one was selling lumber. We do not believe in fighting 
out a dealer, as in case of a serap there is no positive 
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assurance what dealer will go out. We made friends 
with the new comer, but were chagrined that notwith- 
standing our effort to make the place a three-yard town 
there were still four. We then knew where our mis- 
take was.’’ 

‘“What was vour mistake?’’ I asked. 

‘Clearing out the yard we bought. We ought to 
have put a man in charge of it and run it as a blind. 
In that event the old number of yards would have re- 
mained. I believe there are dealers who are waiting 
for yards to go out, ready to step in and take their 
places. ’’ 

[ told him I could name several towns in which 
blind yards are run for the purpose of creating an 
impression that already there are yards enough. 


DESIRABLE LOCATIONS FOR RETAIL YARDS. 


I was speaking with a dealer about a town in which 
it was told me there is a good opening for a retail 
yard and the first question he asked was as to the 
desirability of the town as a home. This question 
figures to a considerable extent when the location of 
n yard is considered, and we must all agree it is an 
important one. The majority of dealers have a desire 
to do business in a town that has good school and 
chureh facilities, and for this reason in some school 
towns there is an excess of yards, the dealer being 
satisfied if his yard will pay his living expenses while 
at the same time his family can have social and edu- 
cational advantages. 

I think offhand I could name a score or more of deal- 
ers who have sold their old business and started anew 
that their children might have advantages which were 
not available at their old homes. It is the desire of 
the parents that the children go farther than high 
school—and very often the high school is deficient— 
and this they can not do unless the father changes 
his location, and as a conSequence the change is made. 
A dealer said to me that he had three girls and two 
boys, three of whom were ready to take up studies in 
the state university, in two years the other two would 
be out of the high school and ready for the university 
and he could not think of sending them all away from 
home—not that he was unable to do so, but he could 
not bear to sit at the tabie and see so many vacant 
places. He would move to the university town, put 
his old yard in charge of « good man and if there was 
an opening in his new home for a yard in which he 
could do enough business to carry expenses he would 
put it in. 

In towns which are noted as health resorts, say 
Denver and Colorado Springs, many lines of business 
are overdone, the men who go there for their health 
feeling content if their business will pay their living 
expenses. For the same reason the salaries for clerks, 
stenographers and others who can fill positions which 
do not eall for heavy labor are small, the supply ex- 
ceeding the demand. 

In the rough and ready town that is growing the 
lumber business oftentimes shows excellent returns. In 
a town of this character competition is seldom lacking, 
but all the time lumber is moving and as a rule the 
dealers do not handle it minus a profit. There is less 
credit than in older towns and less complaint about 
grades, it being boards, not grades, that consumers 
are reaching after. I was told by a dealer who had 
come up with a western mining town that for a couple 
of years he believed he was called out six of every 
ten nights by someone who was fitting up rooms and 
did not want to wait until the next day for material. 
He put a placard on his door that read, ‘‘The lumber- 
man who never sleeps,’’ and ‘‘they took me at my 
word,’’ he said. 


RESULTS OF COURTESY. 


Any manners that will apply to the salesmen in 
other lines will also apply to those in ours. There are 
merchants who bore with big augers who would not 
permit a salesman to enter their employ before he had 
received instructions as to the way he should treat 
customers. Above all he must be courteous to every 
man, woman and child who enters the place of business, 
His patienee may be tried, but he must not let it be 
known. The shopper may be most unreasonable in her 
requirements, but the salesman must bear in mind that 
she is human and may come again with the intention 
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“So anxious that I should be pleased.” 


of buying. He is there to exercise the qualities of 
salesmanship and an element of them is pleasantness. 
No one can get any great quantity of the other fel- 
low’s money when he goes at him as though he were 
a meat block. 

I once asked a Chicago merchant what he regarded 
as the leading element of godd salesmanship and as 
though he had it on his tongue’s end he replied: ‘‘The 
salesman should be neatly dressed—not like a dude, 
but like a gentleman. He cannot know too much 
about the goods he sells. He must have the power of 
persuasiveness, yet he must not exercise this power 
too vigorously, as it becomes distasteful to most peo- 
ple to be urged too hard to buy. He should be pleasant 
always. When people visit a store and buy nothing 
they should leave the place thinking as highly of it 
as they «lid when they entered it.’’ I eall that good 
enough for a yeung man to pin in his hat. 

Several years ago on my return from the east sud- 
denly a crack came in the upper of one of my shoes 
and having reached Chicago I stepped into a shoe 
store on State street to replace the old shoes with 
new ones. My feet are so cranky they are hard to fit 
and the young man who came forward to wait on me 
brought out pair after pair, only to ascertain that 























“IIuman nature is much alike.” 


they would not answer the purpose. I must have tried 
on a dozen pairs when the salesman said he would have 
to give it up, as he could not fit me with the style I 
wanted. I said to him I regretted having fruitlessly 
taken up so much of his time. ‘‘The regret is on my 
part that the house cannot fit you,’’ said he. He gave 
me his ecard, asked me to come again and_ said he 
hoped the next time I would be more fortunate in get- 
ting a fit. By his considerate treatment he cemented 
me to his house and to him. Had I been about to open 
a shoe store in Chicago this young man would have 
been invited to enter it as a salesman, as I would feel 
sure he would make friends. I doubt if the young man 
knows how many eyes are on him, Perhaps a hundred 
times L have heard retail dealers express the wish 
that they could have so-and-so in their employ and 
that some day when things came right they meant to 
have him. Some men come near being pure gold and 
these men are wanted, while those with dross sticking 
out all over them go around begging for positions. 

Should you look inside the hat IT wear you would see 
that vear after vear it bears the same maker’s ticket, 
as invariably I buy my hats at a certain hat store on 
Dearborn street. They keep no better hats there than do 
other hat merchants, but always when about to leave 
the store I feel that I have been treated right. The 
salesmen are so pleasant, so anxious that I should be 
pleased, that when I want a hat and am in Chicago 
it does not enter my mind that in that great city of 
2,000,000 population there is another place where hats 
are sold. As this concern sells me a couple of hats a 
year, so J] suppose it sells the same number to thou- 
sands of men for the same reason it sells them to me. 
Young man, do you think the intelligent courtesy that 
is éxtended to all pays? Place salesmen in this store 
who did not know their business, who were independ- 
ent and churlish, and I imagine that trade would go 
out the door faster than it ever came in. 

A few weeks ago when in Salt Lake City I stepped 
into a shop and asked for a particular post card and 
the young man in charge said he hadn’t it. ‘‘It is in 
the rack in your window,’’ I told him. ‘‘ Yes, we have 
that one, but it is not convenient to get it,’’ the young 
man replied. He could have stepped on the platform 
in front of the window and easily reached it, but he 
may have thought it was too much trouble for 5 cents. 
I went to the next store, bought the ecard I wanted and 
a dozen others, which I should have done at the first 
place visited had the salesman shown any disposition 
to accommodate. 

There is another instance I want to note: There is 
an immense cigar business that is conducted by a 
company that two years ago had thirty-six stores in 
Chieago, some of them on the most expensive corners, 
and I am told that now the number is larger. The 
company is represented in nearly all the larger cities 
of the country. ._The other cigar men have none but 
ill words to apply to the big concern, odlling it a 
trust ete., yet in a whirlpool of competition this cigar 
company thrives. I buy some cigars myself and I 
believe I know one reason why the ‘company is so 


prosperous. It aims to please; all its customers are 
treated with extreme courtesy. 

You people who smoke know what treatment you 
receive at the average cigar stand. Having named 
the brand you want, the man or girl at the case 
reaches in and hands out a cigar. Do you think this 
pleases any smoker? The smoker enjoys taking his 
pick and this he cannot do unless the box is set before 
him. 

At the cigar stand in a large hotel in a western 
town I objected to having a cigar handed to me in this 
way and told the girl how many smokers it displeased. 
She said she was glad I spoke to her about it, and 
every time after that the box was set out. I told her 
I felt sure it would increase her sales, as in case a 
single cigar was handed out that ended it, while if the 
box were set out the appearance of the cigar might so 
please the customer that he would fill his cigar case. 
She said she saw the point. 

The next time you have a chance step into a United 
Cigars store and see how you are treated. If the sales- 
min should reach into the case and hand out a single 
cigar and the fact shoutd become known at head- 
quarters he would be discharged. More likely, know- 
ing the brand you want, a half dozen boxes of different 
strengths and styles would be set on the ease before 
you from which to select. Neither do I remember hav- 
ing laid a dime, or any other amount, on the case in a 
store run by this company without receiving a pleasant 
‘‘Thank you’’ from the salesman. The salesmen are 
trained in this way and I know it has drawn money 
from my wallet and no doubt from others as well. 

This chapter was written for young men and if it is 
not so plain that the moral may be seen further expla- 
nation would be useless. The.recital shows how i have 
been influenced, and I am not different in makeup from 
thousands of others. Human nature is human nature 
— wherever we come in contact with it it is much 
alike. 


THE QUESTION OF FREE DELIVERY. 


A dealer in Oklahoma writes that he reads this de- 
partment with much pleasure, and he has ‘‘ wondered 
how I can advocate the free delivering of lumber as 
1 do.’’? The world is full of people who do not read 
carefully. They read in a sort of hop, skip and jump 
way. I have said that free delivery is the up-to-date 
way of conducting a mercantile business, that a pur- 
chaser has the same right to expect his lumber deliv- 
ered as he has were he to buy a stove, a sack of flour 
or a piano. Outside of the lumbermen hardly a mer- 
chant of standing in any city of any size in the whole 
country does not deliver the goods he sells at the 
homes of the purchasers. The custom has become so 
general that the merchant who repudiated it would 
have a hard road to travel. 

This far I go—and it is as far as I have gone: If a 
dealer prefers not to deliver his lumber it is no busi- 
ness of mine. 1 have visited hundreds and hundreds of 
towns in which there is no free delivery, and not a 
dealer in one of them will say that I have said to him 
that he ought to put in a delivery team. Should I say 
this to him I would call him a weak kneed brother if 
he did not tell me to mind my own business. If deal- 
ers can make money by not delivering I am glad to see 
them make it. I am an American enough to enjoy see- 
ing people do as they have a mind to, provided that by 
so doing they do not interfere with the rights of others. 

I suppose I have heard nearly all the arguments, pro 
and con, on the delivery question. Dealers have said 
to me that under no circumstances would they run a 
delivery team and others have said they would not 
think of conducting a retail business unless they deliv- 
ered ithe materiai that was sold by them. I have re- 
garded neither class as composed of numbskulls. One 
is making as much of a suecess of its business as the 
other. They started out along different lines and are 
looking at the question from different standpoints. 
Both think they are right and when in this age of 
enlightenment a man thinks he is right he is not gen- 
erally far out of the way. 

The main argument of the dealer who does not de- 
liver is that the cost of delivering knocks too big a 
hole in the expense account. There are many dealers 
in the larger towns who would feel comparatively 
happy if $10,000 would pay their delivery expenses. A 
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man could have a good deal of fun on that amount, 
yet the dealers who pay it would no more think of dis- 
pensing with it than they would with the coal that 
heats their offices during the cold season. It is not at 
all times that the dealers have their own sweet way in 
the matter. There are towns in which the dealers who 
do not deliver are held in check by the draymen who 
do the hauling. In one town there was a proposition 
to put in free delivery, when the draymen read the riot 
act to the dealers so effectively that the proposition 
was called off. You may say you would not be influ- 
enced in this way, but the dealers in question were. 

As one goes so all go in a retail center or, rather, 
nearly all go. There are a few towns in which some 
of the dealers say they deliver lumber free and others 
who claim not to deliver it free, but I have noticed 
that each mistrusts the other. 

It is a question a discussion of which amounts to 
little. If a dealer does not deliver he has a reason 
for it, and if a Cealer does not choose to deliver he 
also has his reason for doing so, and as they live 
in different towns and one does not interfere with the 
other there is no reason why each should not have 
his own way. For one I am willing he should. 


AN INCENTIVE FOR PROMPT COLLECTIONS. 


If all the retail dealers in the United States should 
stand shoulder to shoulder in military order the line 
approximately would be nine miles long. Swing the 
column around from the center so the two ends would 
meet and the cirele would be three miles in diameter. 


We will say that a giant with a megaphone stood in 
the center and asked every man who is deficient in 
his collection methods to raise his right hand, and 
how many hands have you an idea would go up? Let 
every dealer who reads this take a little thought to 
himself and decide if his hand would be raised or 
would hang by his side. 

I have been unable to learn that there has been 
any marked improvement in our efforts to collect of 
late years. ‘‘How are collections?’’ is a stock ques- 
tion that no doubt I ask 500 dealers every year, and 
I think it will be proper if right here 1 confess it 
is a sort of trick question. Nine in ten of the deal- 
ers to whom the question is put would no doubt 
think I was getting at the ability of the consuming 
publie to pay, but such is not the case, the object 
being to learn if you are making any special effort 
to clean up your books. So far as the ability of the 
lumber consumer to pay is concerned mighty few of 
them but are able to pay promptly. Take the farmers, 
for instance, and with the advance of 50 percent in 
the value of their land, and the prices they have been 
getting for their products, if they are not able to pay 
for the lumber they use they never will be so long 
as they inhabit the earth. 

You m: iy think from my light step when I come 
down in the morning from the couch I tumbled the 
night before that I do not lie awake and worry over 
the problems which are mixed up with your business. 
That’s right. I don’t worry much, but I think of 
them a great deal. I turn them over and over in my 
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mind and last night this proposition was the one 
to which I gave consideration: Every man of us 
knows that the capital required in our business is 
about three times as large as it was a few years ago, 
when it was not as necessary to carry so many kinds 
of lumber and we were not obliged to wait for from 
two to six months for the arrival of the orders which 
were booked by the wholesale dealers and manufae- 
turets. Many of us even when our business was 
carried on for $1 whereas at present $3 are required 
horrowed at the bank money for which we paid on 
an ayerage about 7 pereent. It as naturally follows 
as day follows night that since the amount of capital 
to conduct our business has been multiplied by three, 
and we use no more effort to collect now than we did 
then, our accounts with the banks are larger than 
they were then. I don’t know how this proposition 
can be gainsaid. 

There is a remedy in part for this if only we will 
have it sc. We go right on paying this 7 percent on 
the money that is owing us, but if our customers would 


‘settle we could use the money to pay our lumber bills 


and thus avoid borrowing it from the banks. 
way we would save the interest account. 
to me last night when I was taking a calm, dispas 
sionate, drowsy view of the question that the more 
capital is required in our business the more vigorously 
we should prod those who owe us to pay up. 


In this 
It appealed 





LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Events in Prospect—Furniture Makers Confer—Railroads’ Order on the Eastbound Rate Advance Injunction— West Coast Manufacturers’ Meetings. 


COMING ASSOCIATION MEETINGS. 
December 18-19—National Veneer & Panel Manufacturers’ 
Association, Chicago, Il. 
January 14-16—Northwestern 
Minneapolis, Minn. 
January 15-16—Retail Lumber Dealers’ Association of the 
State of Indiana, Indianapolis, Ind 


January 22—National Lumber Exporters’ Association, New 
Orleans, La. 


January 
Omaha, Neb. 

January 21-22 
Columbus, Ohio. 


January 28-29—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 


February 10-15—lIllinois Lumber Dealers’ Association and 
Illinois Masons’ Supply Association, Chicago. 

February ———Western Retail Lumbermen's 
Tacoma, Wash. 


GRAND RAPIDS FURNITURE MANUFACTURERS 
GRAND Rapips, Micu., Nov. 19.—The Grand Rapids 
Furniture Manufacturers Employers’ Association held 
its annual meeting at the Pantlind November 18. Din- 
ner was served to fifty-five members and guests. The 
report of Secretary Campau, of the labor bureau, 
through which help is supplied to forty factories, largely 
furniture, showed that 10,449 personal applications for 
work have been made by men during the last year, and 
of this number about 50 percent were given jobs. The 
association has a registration office down town, in charge 
of a young woman of rare knowledge not only of human 
nature but of the different machines in use in metal and 
woodworking shops, and of how they are operated, 
together with other knowledge of a practical nature. 

President Davis stated in his address: 

The organization has gained the confidence of all em- 
ployees in our furniture industries. This is illustrated by 
the acceptance of the 10-hour working day by the Hand 
Carvers’ Union in line with other craft. This organization 
has not attempted to cut down wages, standing for the 
_— to pay according to the ability of the laborer. 


Grand Rapids has been almost free from labor disturbances, 
which few cities can claim with truth. 


The subject of industrial education was discussed by 
several of the leading furniture manufacturers, and 
there was a feeling that while nothing short of a trade 
school would entirely suffice in training men for factory 
work, yet manual training in the public schools and the 
work that the Young Men’s Christian Association is 
doing in its evening classes are steps in the right direc- 
tion. 

A resolution was adopted ‘‘that it is the sense of the 
association that the board of education should take 
measures to install a more advanced and direct course 
of industrial education in the public schools, as soon 
as it can be economically accomplished.’’ 

Officers were elected as follows: President, John 
Mowat, Grand Rapids Chair Company; vice president, 
John D. Case, Sligh Furniture Company; secretary, 
D. H. Brown, Century Furniture Company; treasurer, 
John A. Covode, Berkey & Gay Furniture Company. 


Lumbermen’s Association, 


21-22—Nebraska Lumber Dealers’ Association, 


—Union Association of Lumber Dealers, 


Association, 








CIRCULAR LETTER TO HARRIMAN LINE AGENTS 


PORTLAND, ORE., Nov. 16.—The general freight agent 
of the Harriman lines has issued a circular letter to 
agents of the Southern Pacific and Oregon Railroad & 
Navigation Company, also a list of intervenors in the 
case as filed by the agents, copies of which are given 
herewith: 


Judge Wolverton, of the United States circuit court, has 
made a ruling in the suit of the various lumber organizations 
against the railroads on the question of advanced rates 
effective November 1, the effect of such ruling being that 
the railway companies, of which the Southern Pacific Com- 
pany is one, shall not collect charges for transportation of 
lumber, shingles or other forest products from points on 
the line of the Southern Pacific Company in the state of 
Oregon to points without the state on a basis higher than 
eovered by tariff in effect October 31, 1907 (namely Trans- 
continental Freight Bureau Tariff S. R. 662). Such order 
applies only to shippers who were parties to the action 
covered by ‘the order of the court, shipments from all other 


parties to be subject to the rates covered by tariff taking 
effect November 1 (namely Transcontinental Freight Bureau 
Tariff 8S. 963). 

The court’s ruling requires that shippers entitled to bene- 
fits uf tne order made shall when offering shipment to the 
railway company be required to execute and deliver to the 
company a certificate in writing declaring he is the con- 
signor of the commodity so offered for shipment and that 
the shipment is tendered in accordance with the provisions 
of the order of the court above referred to. It is understood 
that unless this certificate is executed as required by the 
court no benefits that may accrue by such order can be 
secured on shipment offered. 

Agents, in signing shipping receipts for lumber, 
or other forest products from stations in Oregon to the 
territory above referred to, will make notation on both 
original and duplicate shipping receipts the words “‘certifi- 
cate” or “no certificate’ as the circumstances of receipt of 
the shipment may govern, and will also make same notation 
on original waybill. 

Agents will decline to accept or 
in full’ of freight charges, but if 
will accept it as “prepaid to apply.” 

The certificate executed by shipper 
by agent unless such shipper appears in the list furnished 
you, and in case of any dispute instructions should be re 
quested from this office by wire. The shipper executing the 
certificate must be the same shipper as shown in the ship- 
ping receipt. No exception will be made to this rule and 
the shipper’s name in both instances must be fully and 
clearly shown on the certificate, the shipping receipt and in 
the consignor column of the original waybill. 

Agents will until further advised mail to this office at 
close of business on seventh, fourteenth, twenty-first and 
last day of each month a statement of shipments forwarded 
during such period, indicating name of shippers, contents, 
consignee, destination, weight and routing and indicating 
whether shipments are covered by certificate or otherwise. 

In making original waybills, show no rate, but insert 
word “tariff” in rate column and leave charges to be col- 
lected at destination blank. 

Use following form of certificate : 

The subscriber hereto is consignor of the property 
correctly described in the attached shipping receipt and 
loaded on car (initial) ........, (number) 
consigned to .......+., at destination) ........ 
hereby certifies that he is entitled to the benefit of the 
order of the United States circuit court for the district 
of Oregon limiting the collection of charges on lumber, 
shingles and certain other forest products to a_ basis 
lower than provided by tariffs filed and published in 
accordance with the heqainannate of the interstate 
commerce law. 

Agents should retain an impression copy 
eate and forward the original to this office, 
of shipment. 

Attached is list of parties who are entitled to benefit of 
order issued by Judge Wolverton : 


shingles 


receipt for “prepayment 
prepayment is tendered 


shall not be accepted 


of each certifi- 
with statement 


List of Intervenors in the Advance Rate Case. 


John Kilian. 
Mohawk Lumber Co. 


S. H. Kauffman. | 
Bridal Veil Lumbering Co. 


Sheridan Lumber Co. S. T. Dering Lumber Co. 
Buxton Lumber Co. Lee Brown & Sons. 


Wind River Lumber Co. hh. W. Ross. 

Clatskanie Lumber Co. Star Lumber Co. 

West Oregon Lumber Co. Hills & Rose Lumber Co. 
McKibben Bros. D. L. Kelly Lumber Co. 
Brown Lumber Co. Reaver State Lumber Co. 
J. H. Chambers. JuBois Lumber Co. 
Calapooia Lumber Co Ostrander Railway & 
Willamette Valley Lumber Co. > 
Pp. A. Lindstrom. 
Chambers Lumber Co. 
Eugene Lumber Co. 
Falls City Lumber Co. 
W. H. Williams & Son. 
Glendale Lumber Co. 
Willard Case Lumber Co. 
Jefferson Mill Co. 
Lebanon Lumber Co. 
Leona Mills Lumber Co. 


Timber 
‘o. 

begnamten & Wiggins Lumber 
oO. 


a. & Wiggins Co. 

Eastern & Western Lumber Co. 

North Pacific Lumber Co. 

a: am & Washington Lumber 
Cc 


Peninsula Lumber Co. 
Portland Lumber Co. 
Standard Box & Lumber Co. 
Clark & Wilson Lumber Co. Stanley-Smith Lumber Co. 
J. B. Noyes & Co. Northwest Door Co. 
Fischer Bros. St. Johns Lumber Co. 
Iowa Box & Lumber Co. Booth-Kelly Lumber Co. 
The Curtiss Lumber Co. LeRoy Browne. 
Charles K. Spaulding Logging Gold Medal Shingle Co. 

Co. Dennis & Davis Shingle Co. 
Shannon Bros. S. Ban Flume Co. 
Benton County Lumber Co. I. N. Moore. 
Columbia River Door Co. Black Diamond Painted Shin- 
Cc. C. Wilson Lumber Co. C 
Patterson Lumber Co. 
Beaver Lumber Co. 
Groner & Rowell Co. 
——— Fathers’ Mill & Lum- Columbia Cedar Co. 

ber Co. a ag Bros. 

. J. Brugger. 
rats ee Co. 
Snider & S 
Tongue Point _— Co. 


gle Co. 
The Howell Shingle Co. 
Univerasty Lumber & Shingle 


‘Thomas Creek Lumber. Co. 
Conzelmann Bros. 
Brewer Bros. 

Cc. J. Simeral. 


OREGON AND WASHINGTON SHIPPERS IN 
MONTHLY MEETING. 
OreE., Nov. 


PORTLAND, 18.—The regular monthly meet 


ing of the Oregon & Washington Lumber Manufae 
turers’ Association was held Saturday evening, Novem- 
ber 16, in the Newmarket building, First and Aukeny 
streets. A majority of the members were in attendance, 


subjects of vital importance being billed for discus 
sion, and those interested in the advance rate case be- 
ing particularly concerned as to who should be the in- 
tervenors and interested in the order of the court. All 
shippers were afforded an opportunity of getting in by 
petition and sharing in the general expense of the con 
test. 





SOUTHWESTERN WASHINGTON MANUFACTUR.- 
ERS MEET. 

Wasu., Nov. 16.—The regular monthly 
meeting of the Southwestern Washington Lumber Manu 
facturers’ Association was held in Centralia this week. 
The commi:tee on the new rate announced that the 
complaint had been prepared by Mr. Dysart, the attor 
ney, and at the request of the president the complaint 
was read before the meeting. An estimate was given 
of the amount of lumber cut during the last year by the 
members of the association and on this 
tance was made to assist in bearing the 
rate fight. 

The following concerns were unanimously 
membership: A, P. Perry Lumber 
intosh; Chehalis Lumber & Shingle 
halis; Neuwaukum Mill Company, of 
mar & Springstein, of Napavine; 
her Company, of Centralia, 
Company, of Chehalis. 

I. DB. Iubbard, of the 


CENTRALIA, 


basis a remit 


expense of the 


elected to 
Company, of Mae 
Company, of Che 
Neuwaukum; Ditt 
lyincoln Creek Lum 
and the Sterling Lumber 
Those present were: 

Eastern Railway & 


Lumber Com 


I’. Olsen, of Stillwater Lumber 
Hi. Pitcher, of Hamilton Pitcher, 
James Sommerville, of Central 
A. P. Perry, of Al Perry, Macintosh. 

W. T. Ditmar, of Ditmar & Springstein. 

A. K. Arkley, of Nenwahkum Lumber Company. 

S. S. Sommerville, of Sommerville Bros. 

> H. Chamberlain, of Sterling Lumber Company. 
George Dysart, of Salzer Valley Lumber Company. 


>. apn ne 
Napavine. 
Lumber ¢ ompany. 





J. A. Veness, of Winlock Lumber Company. 

W. Hi. Thompson, of Lincoln Creek, 

W. C. Yeomans, of Pe EIL 

George McCormick. 

(. A. Doty, of Doty Lumber Company. 

KF. A. Martin, of H. H. Martin Lumber Company 
W. C. Miles, of Globe Lumber Company. 

A. N. Riggs, of McCormick Lumber Company. 





BIG MEETING OF ASSOCIATIONS IN PROSPECT. 
SPOKANE, WASH., Nov. 14.—The annual meeting of 
the Western Retail Lumbermen’s Association next 
February will be held in Tacoma, according to the de 
cision reached at the annual meeting at Salt Lake City 
last February, and Secretary A. L. Porter, of this city, 
is arranging for a large and representative gathering 
of lumbermen at that time. He expects the attendance 
will be the largest of any mecting of the association 
heretofore held, as most of the members reside in the 
Inland Empire country in eastern Washington, 
Oregon, Montana, Idaho and Utah, and the meeting in 
Tacoma will give them an opportunity to visit the 
Puget sound country and see the wonders of that see 
tion, which many of them have never before visited. 
Secretary Porter also suggests that if possible the 
annual meetings of the Pacific Coast Lumber Manu- 
facturers’ Association, the Oregon & Washington Lum- 
ber Manufacturers’ Association, the Southwestern Wash- 
ington Lumber Manufacturers’ Association and the 
Shingle Mills Bureau be held in Tacoma the same week. 
He is now in correspondence with the officers of these 
organizations, and replies so far received are very 
favorable to such an outcome. If the other associations 
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meet the same week it will result in Tacoma being the 
scene of several representative lumber gatherings, and 
it will give the retail lumber dealers an opportunity of 
meeting many of those from whom they buy lumber and 
shingles. The meeting will probably be held the third 
week in February, although the date has not as yet been 
(lefinitely arranged. It has also been suggested that 
the Western Pine Manufacturers’ Association, whose 
headquarters are in Spokane, also meet in Tacoma at 
the same time, but if this can not be arranged it is 
likely that the committee from this association will 
attend the other meetings in Tacoma and thus it will 
be represented. 





AGREES TO REDUCE OUTPUT. 


MONTGOMERY, ALA., Nov. 18.—The Alabama & West 
llorida Lumbermen’s Association met Tuesday at the 
Exchange hotel with a good attendance. When seen 
after the session Secretary Eddy reported that the rep- 
resentatives all had the same story of little business and 
too much yard stock, They agreed that it was time to 
reduce the supply in order to brace up the demand. 
James C. Williams, of Eleanor, Fla., was in the chair 
and made the same reports from his section that the Ala- 
bama men had made. It was reported that as a rule 
not more than business for two weeks was on hand. 
G. O. Waite, R. Williams, W. D. Harrigan, W. S. Hol- 
lister and W. T. Sheperd were elected to attend the 
yellow pine meeting in Memphis last week. 








MEETING OF THE NORTH CENTRAL MISSOURI 
RETAIL LUMBERMEN’S ASSOCIATION. 


The retail Jumbermen of north central Missouri held 
their usual quarterly convention on November 16 at 
Moberly, Mo. Twenty-four members were present, who 
first gachered at the office of the C. J. Harris Lumber 
Company and arranged to meet at the Elks’ hall at 
S o’eclock in the evening. 

The meeting was informal, there being no set pro 
gram of papers. <A. G. Rece, president of the associa- 
tion and in business at Centralia, presided and led the 
discussions by suggesting topics and calling on the 
members to express their views thereon. 

The association first discussed the condition of trade 
and compared it to last year’s business for the same 
time. Most members reported that trade had been good 
up to the recent financial disturbance. The decline 
was thought by many to be caused by the lateness of 
the season rather than by the financial difficulty. Col 
lections had been good with most of them, and except 
where local conditions had controlled trade, as in min 
ing towns, the year’s business would be up to normal. 
The members further said that their stock is larger 
than last year at this time, and that they aim to keep 
their stock up to a good standard. Most of them will 
not buy more this year than is absolutely necessary, 
but a few believed this a good time to buy lumber, 
thinking prices would be higher next spring. 

J.C, Frank, of Madison, spoke interestingly upon the 
subject ‘‘Sincerity Skin Deep.’? Among other things 
he said the retailer and manufacturer are not close 
enough together in their common interests. <A_ better 
understanding of the difficulties of each, that cause 
trouble and losses to both, would certainly eliminate all 
such feeling as expressed by Mr. Frank. A few insin 
cere manufacturers give the dealers much trouble, and 
on the other hand a few insincere retail men give the 
manufacturers and wholesalers a great deal of worry 
and foree them to take measures for protection. But 
the large body of both retailers and manufacturers are 
perfectly fair and honest and want only what is right. 
A better understanding between them would help the 
whole trade greatly. 

The convention discussed the mail order houses and 
the parcel post question. Charles Floyd, assistant secre 
tary of the Southwestern Retail Lumbermen’s Associa- 
tion, made a clear and interesting talk on these two mat- 
ters. Many of the members thought that the best way to 
dispose of this competition is to meet it with as good 
or better goods and as good or better prices. A pro- 
gram of education among the people to show them that 
it is to their interest to patronize home merchants was 
also advised. Mr. Rece made a very interesting talk on 
this line, followed by W. W. Boatman, of Higbee. Ben 
Hill, secretary of the association and in business at 
Fayette, thought that more than this could be done and 
told of his work at Fayette. 

At this point the association was pleasantly entertained 
by a brief song and piano recital given by the Misses 
Frankie Dameron and Alta Carroll. Miss Dameron is the 
daughter of B. F. Dameron, who has charge of the 
George D. Hope Lumber Company at Salisbury. 

The following members and visitors were present : 

A. G. Rece, president, Centralia. 

en Hill, secretary, Fayette. : 

W. L. Dameron, treasurer, Huntsville. 

George Rex, of the Industrial Lumber Company, Beau 
a“ a". : 

Buckner, Van Cleave Lumber Company, St. Louis. 

1 tL Mounce, Moberly. 

J. C. Frank, Madison. 

Il. D. Robison, Fayette. : ; 

Tom Newall, Imse-Schilling Sash & Door Company, St. 
Louis. 

W. D. Davis, Moberly. 

Charles Floyd, Kansas City. 

Bart J. Wright, Kansas City. 

George Meyerpeter, Martinsburg. 

J. 8. Rice, New Franklin. 

J. E. Crutchfield, Huntsville. 

W. W. Boatman, Higbee. 

EK. N. Wood, Boonville. 

R. S. Lewis, Moberly. 

George Friedmeyer, Pilot Grove. 

Leonard Dameron, Clifton Hills. 

Bh. W. Hobson, Holliday. 

D. M. Fields, Paris. 

M. B. Powers, Paris. 

I. T. Cross, Moberly. 

8. W. Arnold, Atlanta. 


S. W. Arnold is one of the youngest lumbermen in 
the state. He opened a yard a few months ago at 
Atlanta, that being his first experience. Mr. Arnold 
is making a success of the business and older lumber- 
men predict that he will be one of their foremost lum- 
bermen in a few years. Moberly also has what is per- 
haps the finest lumber shed in the country. It is the 
shed of the C. J. Harris Lumber Company. It was 
largely planned by R. 8S. Lewis, the company’s very 
able manager, and is complete and convenient. 





A NEW BUT EXPERIENCED OFFICER. 


As already recorded in the AMERICAN LUMBERMAN 
R. H. Morris has been appointed secretary of the North 
Carolina Pine Association, succeeding John R. Walker, 
resigned. The new secretary will unquestionably make 
a worthy successor to the very efficient gentleman who 
preceded him. 

Mr. Morris was born in Chicago in 1859 and acquired 
his first familiarity with lumber lore on the lumber 
docks of this city. His first practical identity with the 
trade was as eastern shipping clerk for the Chicago 
Lumber gr wd then under the management of the 
late M. T. Greene. He went south in 1889 and repre- 
sented Mr. Greene’s interests in the North Carolina 
and yellow pine trades, where he remained until fire 
destroyed in 1892 the mill at Eventon, N. C., where he 
was located. He then became identified with the Cum- 
mer Company at Norfolk, Va., in which position he 
remained until 1901, when he was given charge of more 
responsible duties with the Dennis Simmons Lumber 
Company, of Elm City, N. C. He remained in this con- 





k. H. MORRIS, OF NORFOLK, VA. ; 
Secretary of the North Carolina Pine Association. 


nection until early in March, 1904, when he was ap- 
pointed general inspector for the North Carolina Pine 
Association, with headquarters at Norfolk, the duties of 
which office he discharged until his appointment as 
secretary of the North Carolina Pine Association. Mr. 
Morris’ relations with former Secretary Walker have 
ever been and are the closest and most friendly. 

The new secretary of the North Carolina Pine Asso- 
ciation is a thoroughly practical lumberman. He has 
acquired his familiarity with the lumber trade by direct 
experience from its rudiments through all departments 
and is pariicularly well versed in southern woods. His 
executive ability has been well demonstrated and_ his 
selection to sueceed Mr. Walker is one upon which 
doubtless the association will congratulate itself. 





MEMFHIS LUMBERMEN’S CLUB MEETS. 


MEMPHIS, TENN., Nov. 18.—One of the most interest- 
ing meetings of the Lumbermen’s Club held in this 
«icy this season was that which occurred at the Gayoso 
hotel Saturday afternoon. About sixty members of the 
organization and a number of guests were present. 
Prominent among the latter were John H. Watkins, 
vice president of the Bank of Commerce & Trust Com- 
pany, who was invited to address the club on the sub- 
ject of ‘Flexible Currenecy,’’ and James F. Hunter, 
viee president of the Union & Planters Bank & Trust 
Company, who made a short talk on the local financial 
situation. George D. Burgess was in the chair. 

The detailed report of Secretary Lewis Doster, of the 
Hardwood Manufacturers’ Association, was read and 
showed that the curtailment of output by mills in the 
hardwood territory approximated 2,500,000 feet a day. 

A petition addressed to President Roosevelt, request- 
ing the appointment of T. O. Vinton as postmaster at 
this city, was circulated and received the signature of 
practically all present. 

A motion was passed authorizing President George D. 
Burgess to appoint a committee of three to attend the 
meeting of the National Rivers & Harbors Congress, 
which will be held at Washington, D. December 4, 
5 and 6. The club is a member of this organization. 





WHOLESALERS IN REGULAR MEETING. 


Boston, Mass., Nov. 18.—The Massachusetts Whole- 
sale Lumber Association held its regular meeting at 
Young ’s hotel, November 20. The meeting was called at 
5:30 p. m, 


TROUBLE AND LITIGATION. 


Meeting of Creditors. 

The Kelley Lumber & Shingle Company, of Traverse 
City, Mich., has called for a meeting of its creditors to 
be held within a week or ten days, at which time Walter 
8. Kelley, the chief owner of the business, promises to 
present a statement of his affairs. His difficulties .are 
not due to lumber transactions so much as because of 
his having exchanged paper with a number of otherwise 
substantial institutions, which have all been more or 
less disturbed by the Traverse City company’s abrupt 
failure. There are a number of concerns vitally inter- 
ested therefore in the statement which Mr. Kelley will 
present to his creditors and which, it is expected, will 
reflect the actual condition of affairs with himself, his 
concern and those who have jointly with him employed 
paper methods as a means of enlarging the boundaries 
of their business. 


Financial Status Determined. 


Flanner & Reeves, of Toledo, Ohio, lumber dealers, 
are having their financial status determined and their 
creditors are greatly astonished to find that the concern 
has over $200,000 of liabilities and perhaps $50,000 of 
assets. 


Lumbermen Win Point in Suit Against Bank. 


ALBANY, N. Y., Nov. 16.—The third department of the 
appellate division this week handed down decisions tn two 
eases which have for some time interested the lumber in- 
dustry of New York. The cases were William Easton et al. 
vs. the New York State National bank, and Alice BE. Pray 
vs. the same. The appellate division affirmed an inter 
locutory judgment previously rendered at special term, over- 
ruling certain demurrers to the complaint filed in each action. 
The litigation arises from relations between the firm of 
Cc. P. Easton & Co. and the New York State National bank, 
resultant from the investment by the former concern of a 
large amount of money in Canadian timber limits, which 
included 484 square miles of timber in Quebec. The Easton 
concern erected a large saw mill there and began the lumber 
business, becoming indebted, during the time the business 
was conducted, to the bank in the sum of $130,000. In 
December, 1904, it was decided to incorporate the business, 
and this having been done the corporation took over the 
assets of the firm, whose members, together with Mrs. Pray, 
became the owners of the capital stock, amounting to 
$300,000. The same year all of this stock was conveyed to 
the bank, and the litigation grows out of this conveyance, 
it being claimed by the Eastons that the timber was worth 
$500,000, and that the transfer was made to secure an in 
debtedness of $150,000 and future advances. The instrument, 
however, states that the transfer is “absolute and without 
limitation or equity of redemption, and to vest the entire 
and unqualified title thereto in the said the New York State 
National bank.’”’ The Eastons now desire to have the trans 
fer declared to have been made for collateral security only, 
on the ground that in reducing the agreement to writing 
the actual intention of the parties was not carried into effect. 
The defendant demurred to the complaints, and the demurrer 
was overruled and the previous order is now sustained. 


Sues for Difference Between Contract and Market 


Price. 

HoguiAM, WASH., Nov. 12.—Charles E. Miller, attorney 
for the Willapa Lumber Company, has filed suit against 
J. J. Johnson, of Montesano, on a contract alleged to have 
been signed by him on September 25, 1906, by which he 
was to furnish the plaintiff 5,000,000 feet of logs at $5.75 
a thousand feet. He delivered 2,172,000 feet, but has 
failed to deliver the remainder. The price of logs have in- 
creased at least a third since the contract was made. The 
sum of $15,000 damages is asked. 


Sues to Recover Fee for Securing Options. 


Moscow, Ipa., Nov. 18.—Edward P. Brennan, of Coeur 
d'Alene, has brought suit against Albert L. Fluelling, repre- 
senting the Monarch Timber Company, of Spokane, Wash., 
to recover a large fee which he alleges is due him for se 
curing options on nearly 100,000,000 feet of timber which 
the defendant corporation is said to have bought from the 
options furnished by him. It is alleged the sale was com- 
pleted April 17, 1906. 


Fails to Fill Contract. 


SPOKANE, WASH., Nov. 14.—Herman Vogel, doing busi- 
ness as H. Vogel & Co., is being sued by B. J. Carney for 
$19,000. Mr. Carney alleges that he made three contracts 
for large delivery of telegraph and telephone poles, which 
the defendant company has failed to fill, forcing him to 
buy his supplies elsewhere, the difference being the damages 


asked. 
Georgia Firm Files Petition. 


Waycross, Ga., Nov. 16.—A_ petition in bankruptcy has 
been filed by Gray & Cotchell, of this city, and their schedule 
shows that the firm has liabilities of $24,690 and nominal 
assets to the same amount. The Citize.as’ bank of Tifton is a 
secured creditor for $13,000 and the Bank of Valdosta to 
the sum of $2,500. The firm has a mill in this city and 
one at Tifton. 





Ohio Company Reorganizes. 


CINCINNATI, OnI0, Nov. 15.—The Standard Millwork 
Company, of this city, has filed an application for the dis- 
solution of the company and has reorganized under the laws 
of Ohio. The company being located in Ohio, found that 
the fact of its being organized under the laws of Wiscon- 
sin caused difficulties in the management of its affairs. The 
company has also increased its capital stock from $100,000 
to $500,000. 

New Light on Cincinnati Case. 


CINCINNATI, OHIO, Nov. 19.—The first meeting of the 
creditors of the Cypress Lumber & Veneer. Company in the 
district court of the United States for the eastern district 
of Kentucky, in bankruptcy, was held November 18 at the 
office of Martin M. Durrett, referee in bankruptcy. The 
referee stated it would still be a long time before a state- 
ment would be ready for presentation. Sanford Tuthill, 
president of the old Cypress Lumber Company, is in Louisi- 
ana. Receiver Herbert Jackson stated that E. J. Tuthill 
was in Cincinnati and was resident manager for E. L. Kd- 
wards, of Dayton. 


Committee Appointed to Examine Books. 


New York, N. Y., Nov. 16.—A meeting of the creditors of 
the 8S. E. Kellar Lumber Company, of this city, was held 
yesterday at the office of J. Charles Weschler. No offer of 
a settlement was made. A committee of six creditors were 
appointed to make an examination of the books and stock 
and ascertain what can be paid. The company has about 
$80,000 in bad accounts. The liabilities are $274,000, and 
the good assets are about $100,000. 


Door Firm in Bankruptcy. 


New York, N. Y., Nov. 18.—A petition in bankruptcy has 
been filed against Ratzkin, Perman & Prudovsky, sash, door 
and blind manufacturers, of ‘Brooklyn, by three creditors, 
whose claims aggregate over $3,000. 
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HEARING OF THE CAR STAKE EQUIPMENT COMPLAINT. 


Testimony Adduced for the Defendants October 22—Twelve Stakes, Material and Labor, for Ten Cents— 
Wooden Equipment Cost a Negligible Quantity—How Three Lumber Manufacturers 
Testified—Conditions on the Santa Fe System. 


J. F. Wilder was called by and on behalf of the de- 
fendants; after being sworn, testified as follows: 


Mr. Andrews—Where do you live? A. 
Q. What business are you engaged in? A. 
ufacturing lumber. : 
. How long have you been in the lumber business, man- 
ufacturing it? About twenty-four years. 
Have you one or more mills? A. I have two. 
Where are they situated? A. At Epes and Rosine, 
Mississippi. i 

Q. And what proportion of their output will go into box 
ears and what in open cars? A. About 50 percent in open 
cars and about 50 percent in box cars. 

Q. Do you stake those open cars at your own cost? <A. 
Yes. : 

Q. Please state what, if anything, the staking of those 
cars costs you. A. Why, tbe staking does not cost me 
anything except the time of the labor of putting the 
stakes in. : 

And what would you estimate that time to be worth 
a car, on an average? A. Oh, 10 or 15 cents. . 

. Please state whether there is any difference in the 
cost of loading lumber that can go into a box car, as com- 
pared with loading that same kind of lumber onto an open 
ear. A. Well, you take lumber up to 18 feet in length, such 
as joists and stuff like that, it can go into a box car, but 
we can load it onto a flat car or gondola car for about one- 
third of what it would cost to put it in a box car. 

Q. Do you know whether it costs less to unload that 
lumber from an open car as compared with unloading it 
from a box car? <A. 1 think it costs in about the same 
proportion. 

Q. You mean the difference would be about the same. A. 
The difference would be about the same. 


Epes, Mississippi. 
I am man- 


The cross examination was as follows: 


Mr. Ross—Do you stake your cars down there according 
to the M. C. B. rules? 

A. I don’t know whether we do or not. 

Q. Did they ever bring the M. C. B. rules to your at- 
tention? A. No, sir. 

. Describe the stakes that you use. Do you use sap- 
lings or sawed wood? A. We use sawed wood. _ 

Q. What size? A. 3x4, 4x4, 4x5 and 3x5, 

Q. What is the minimum capacity of the car? A. 
I believe it is 35,000 pounds now. 

Q. How much do you generally load onto one of those 
open or flat cars, taking the average car as it comes in to 
you? A. We load it up* just as near to the capacity as 
we possibly can. f 

Q. What would you say was the average capacity of the 
car that comes to you? A. The average car is about 80,000 
pounds capacity. 


Why, 


And you get about 80,000 pounds generally on that ; 


car? <A. Yes. 

Q. Ordinarily, how many of these 3x4 or 4x4 stakes do 
you put on the side of each car? A. It depends entirely on 
the length of the lumber and the hight of the lumber. 
Sometimes we put twelve stakes to the car, sometimes we 

- put eight, sometimes ten. 

Q. Sometimes twelve? A. 

six. 


Sometimes twelve, sometimes 
Do you use wood? A. 


Yel- 


. You always find your cars. 

We use wood; yes, sir. F 

Q. What do you manufacture at your mills? A. 
low pine. ‘ 4 

Q. Do you make any dressed lumber? A. Yes. 

Q. Do you manufacture shingles? A. Yes. 

Q. And lath? A. No, sir. We make barrel staves. 

q. Have you got a planing mill there? A. Yes. 

Q. Did you say you make barrel staves? A. Yes. F 

Q. How much do you pay your labor there a day? 

Mr. Wilder—We pay $1.50 a day. 

Mr. Ross—Where does most of your stuff go—by water, 
down to the Gulf? A. No, sir. ? 

Q. Where does the bulk of it go? A. It goes into the 
interior. 

Q. The bulk of it is interstate service? A. Yes. 

Q. Have you ever watched your men equip one of these 
ears with a dozen stakes, or six stakes on each side? 
A. Yes. 

Q. How long will it take one man or two men to do it? 
A. It takes one man about an hour. 

Q. Do you think one man can go and get the stakes from 
the stake pile and sharpen them and fit them and put the 
twelve stakes in and then nail the cross pieces in an hour's 
time? <A. Yes. 

Q. Have you frequently observed that to be a fact? 
A. I have had a good deal of it done at so much per car, 
and usually pay anywhere from 10 to 15 cents when I have 
it done by contract. 

Q. How is that? A. I have had a good many cars staked 
by contract and pay them 10 or 15 cents a car. The mar- 
ket value of a 4x5, of No. 1 common, what we call a No. 1 
common, would be worth from $13 to $15 a thousand. The 
other answer is that the class of material we put in those 
stakes is not worth anything to me. 

Mr. Ross—Can you not manufacture them up into lath or 
staves or shingles? 

A. We make shingles, and we bring in all the redwood 
logs, and we cut out, say, a 4x5. When we get a piece like 
that we cut off all the best of it and throw it over to the 
shingle pile, and use the piece that is not worth anything 
to us for a car stake. 

€ What is the length of a shingle block, such as you 
A. Sixteen inches. 

. You are required to use material that is free from 
knots and straight grained, are you not, in staking these 
cars? 


use ? 


Mr. Moot—If your honor please, have we not sufficiently 
tried the theoretical part of this? 

Staking Methods and Costs. 

The Chairman—Over and over again. The only fact of 
any value as far as this witness is concerned is what he 
does. Whether he stakes these cars according to the M. C. 
B. rules is of no consequence. 

Mr. Ross—This stuff that you use for binders, what is 
the size of that? 

Mr. Wilder—One by 4 inches. 

Q. What is the market value of that in your territory? 
A. That would come under the same head as the answer 
I have just given. We cut off the sides of the redwood logs. 

The Chairman—What we understand him to say is that 
the nature of his business, in the way it is conducted, is 
such that he does not regard these stakes as costing him 
anything for the material. 


John A. Arringdale was the next witness called by 
and on behalf of the defendants. 
Mr. Andrews—Where do you reside? 


Wilmington, N. C. 


Q. What is your business? A. The lumber business. 








Q. How long have you been engaged in that business? 
A. Thirty years. 

Q. How many mills do you operate? A. 
mill at Wilmington, N. 


We have one 
C., and one at Marion, 8S. C. 

Q. What is the output of the Marion mill? A. 
23,000,000 feet a year. 

q. And what percentage of the output from the Marion 
mill is transported in box cars? <A. About 85 percent. 

Q. The rest of the product, do you use stakes when you 
use open cars for it? A. Yes. 

Q. Please state what, if anything, the staking of those 
ears costs you at Marion. <A. Well, Marion is a little bit 
of a village, and we use the refuse stuff for the stakes on 
our cars there, and the refuse has a very small value at 
that point. 

q. Can you give us an estimate of what it costs per car 
on an average for you to stake the open cars at Marion? 
A. Well, I could not give any exact figure, but I should 
suppose it would cost about 25 cents, possibly, to stake 
them, not counting the lumber. 

. Well, is the lumber that you use in those stakes of 
any value at Marion? A. None at all. 

. Is there any difference in the cost of loading lumber 
that will go into a box car as compared with loading it 
onto an open car? A. I would rather load that onto open 
cars, because you have got more room to handle yourself. 
You are not contined as to space or as to size. 

q. And what would you say that difference is a car on an 
average at Marion? <A. I would think that it would amount 
to about one-third, or possibly less. 

q. One-third in favor of the open car? 
in favor of open cars. 

Q. What is the output of your Wilmington mill? 
25,000,000 feet a year. 

Q. What percentage of that 
open cars? A. We ship about 60 percent, possibly, by water, 
about 40 percent by car, and perhaps 5 to 10 percent of 
that in flat cars. 

Q. Will you please state what, if anything, the staking of 
the 5 or 10 percent costs you? A. At Wilmington, being a 
city, the stakes have some value there. I would suppose the 
lumber there that we could use, even though it was refuse, 
would still have a yalue at the rate of about $5 a thousand 
feet. 

q. Please indicate what that would amount to a car as 
the cars are usually staked at Wilmington. A. Well, I 
have never figured that exactly, but I should think it would 
be about eighty feet that it would take to stake a car, in 
round figures, which would be about 40 cents for the lumber. 

Q. How much would the labor be a car? <A. The labor 
I should think about a quarter; I don’t know exactly; I 
should think so. 

Q. Now have you included the binding boards or wires? 
A. No. We generally put them on with bark strips. 

Q. Do you consider that material of any value? <A. That 
material is the cheapest we have. We put what we call a 
box strip on, 1x8 inches or 1x4 inches. 

Q. You say there is 5 to 10 percent, if I understood you, 
from the Wilmington mill, that goes by rail? <A. Forty 
percent, 


About 


A. Yes, one-third 
A. About 


moves in box and what in 


The cross-examination was as follows: 

Mr. Ross—Box strips are worth $20 a thousand, are they 
not? 

Mr. Arringdale fark strips are not. There are three 
kinds of strips. One is bark No. 1, there is bark No. 2; 
one is a box bark strip and one is a planing mill strip. 

Q. Do you think you ship fifty flat cars a year from both 
mills? A. Oh, my, yes. 

Q. A hundred’ <A. You can figure it just as well as I 
can. I can not tell you without figuring. 

4. Do you stake your cars according to the M. C. B. 
rules? <A. I do not know what that is. 

q. You have never heard of them?+ A. Yes, I have heard 
of them, but we do not pay much attention to them, so 
they are staked properly and the railroad will take them; 
that is all. 

Q. Do you use a stake ordinarily 4x5-inch, 8 feet long? 
A. Well, it depends on the hight of it; sometimes 6 feet 
long, sometimes 8S feet. 

q. What is the market value of the 4x5-inch, 8 feet long, 
in your territory ? . At Marion there is no value because 
we do not have any orders for 8-foot stuff. 

Making and Inserting Wooden Stakes. 

Q. You have to saw it specially, don’t you? <A. No, 
we put a log on the carriage, and very often the log is de- 
fective. We will saw half of that, or, for instance, get 
twelve feet long off of it if it was not defective, but being 
defective we get eight feet off of it and the other four would 
be defective. You have six or eight feet left, sound wood, 
and the balance is rotten; or if you are cutting a frame, 
a 4x4, you have a knot in the middle, and you will have 
two short pieces on your ends, or a long piece and a short 
piece. When anything would be merchantable lumber, we 
would put in the merchantable lumber, and throw out the 
balance. 

Q. Do you make shingles and lath? A. No, sir. 

Q. Barrel staves, or anything of that kind? A. 

Q. Have you a planing mill? A. Yes. 

Q. Do you make short flooring? <A. No, sir. 

Q. You could clip that up and make cheap flooring, 
couldn't you? A. Not if it was checked or full of knots. 

Q. You say it costs you about one-third as much to 
load an open car? 

The Chairman— 


No, sir. 


No, he said two-thirds as much. 

Mr. Ross—-Two-thirds as much to load an open car as a 
box car. You have reference to long timbers, have you not, 
18-foot timbers? 

Mr. Arringdale—-No, I have reference to heavy timbers, 
12x12, 8x10 and 10x10; you can roll them onto a flat car 
better than you can stick them into a box car. When you 
take boards, you can take two men and sling the boards up 
and load them, because you have plenty of room. You can 
do that quicker than you can jam them into the end or the 
side of a closed car. I would suppose in a general way that 
four men could load three cars while four men would load 
two, pushing the stuff in endwise. 

Q. Are your mills equipped to conveniently load box 
cars? — 

. They have rolls, to roll the lumber right in? A. 
There is a roll there in the door, you know. 

Q. How long does it take a man in your territory, at 
your mill, to equip a car, a flat car, with wooden stakes? A. 
I have never counted that. 

Q. Never observed it? <A. No, sir. 

. Do you think it would be a fair estimate to say that 
it would take two men one hour to do it? 

Mr. Moot—When you know that he gts it done by con- 
tract for 10 or 15.cents a car, is not that sufficient? 

Mr. Ross—This witness did not say that. 

Mr. Moot—You are right. 

Mr. Andrews—He has just said he never kept account. 

The Chairman—No, he says he does not know, never ob- 
served how long it did take. 





An Alabama Manufacturer’s Views. 

Horace 8S. Turner was called by and on behalf of the 
defendants and testified as follows: 

Mr. Andrews—Where do you live? 

Mr. Turner—-At Vinegar Bend, Ala. 

(). Are you connected with any lumber 
Yes; the Vinegar Bend Lumber Company. 

Q. What position do you hold with that company? A. 
General manager. . 

(). Does that company own one or more mills? A. We 
own one big mill and two other little fellows, portable 
mills. I do not count them. 

Q. What is the output of that mill a year? A. 
erage about 106,000 feet a day, six days in a week. 

. What is the proportion of the output of that mill 
that goes in box cars and what in open cars? A. Why, one- 
third will go in box cars. : 

The Chairman—yYou ship two-thirds in open cars? 

Mr. ‘Turner—Yes. 

Mr. Andrews— Please state what you estimate the cost a 
car for staking those open cars. 

Mr. ‘Turner—-About 25 cents a car for the labor. 

q. What about the material? Is that of any value to 
you, the material that you use in those stakes. A. Very 
little value. Some of it may—may occasionally strike a 
good stake, but we use inferior stuff altogether. We cut 
such logs as will not make lumber, and instead of burning 
them up we make car stakes out of them. 

(). Please state whether or not there is any difference 
in the cost of loading between a box car and an open car. 
A. Yes, there is about $3 a car difference. 

. Do you have many box cars at your mill that 
end windows ? . Yes, the biggest part of them. 

Q. Do you know anything about the difference in the 
cost of unloading them, between the two kinds of cars? 
A. We pay $3. The stevedores at Mobile will not touch 
them unless we pay $3 extra. 

Q. That is, more than they charge you for unloading an 
open car. A. Yes. They charge a certain price for putting 
it in the vessel, and § extra for unloading a box car. 
That is, you understand, when it is loaded with dimension 
stuff, not dressed lumber. 

(). But that dimension stuff you speak of can go in box 
cars? A. It can go in at the end windows, at that extra 
expense, 

4. And do you load some box cars? A. We 
sometimes when we cannot help it. 


concern? A, 


We av- 


have 





have to 


Mr. Turner’s cross examination was along lines made 
familiar by preceding witnesses. He was followed by 
J. J. Coleman, assisiant general freight agent of the 
Santa Fe, who testified in part as follows: 


_ Q. Tow long in your railroad experience have you been 
familiar with the lumber business? A. Well, for upward 
of twenty-five years. have always been connected with 
lumber railways. , 

(). Please state to the commission whether or not during 
that whole period the staking of cars of lumber by shippers, 
when the lumber was shipped on flat cars or gondolas, has 
been borne by the shippers’ A. Always. 

Q. During this whole period in your experience as a 
railway traffic man, In connection with the lumber trade, 
has complaint ever been brought to your attention prior 
to the institution of this suit in the west, by any lumber 
shippers as to the burden of having to supply stakes on 
open cars? <A. The question was never raised. I never 
heard anyone make a complaint in any way, shape or man 
ner. 

vw. Is it or is it not a fact that long after this car 
stake sult was begun in the east. and before the suit was 
begun In the west, that condition obtained, that no com 
plaint whatever was made by any shippers to you of 
having to supply stakes on open cars when loading lumber? 
A. 1 never heard of any complaint from anybody. 

Q. Is it or is it not a fact, or what would you say, 
with reference to the fact that in the making of lumber 
rates during all of these years the fact was recognized in 
the making of those rates that the shipper supplied the 
stakes at his own expense? 


Objection by complainants’ attorneys led to a spirited 
argument and Mr. Lathrop withdrew the question, 


Methods on the West Coast. 


Mr. Lathrop—Mr. Coleman, with regard to the lumber 
traflic of the Santa Fe railway system on the Pacific coast, 
you may state whether or not that is or not largely a 
box car proposition so far as the railway company is con 
cerned, and if so, why? E 

Mr. Coleman—-It is, as applied to the 
for the reason that we are not much of a factor in the 
lumber business, on account of the competition of the 
Southern Pacific, which has so much available lumber. The 
only lumber available to our line would be such as would 
come by water, reaching us at southern California ports, 
like San Diego, which are accessible to our rails. 

(). Does that come in mostly in the condition of finished 
lumber, that is shipped in box cars? A. It comes in in 
finished and rough lumber, and is transhipped into box 
cars and flat cars, but the record we have is that it is 
but a very small proportion. 

Q. What proportion would you say, on lumber coming 
from the Pacific coast over our. line, and shipped in flat cars ? 
A. Why, I should say within the state probably 5 or 6 percent. 
As to interstate, I can not comprehend any movement, except 
the possibility of our getting some business for Goldfield, 
Nev., because of the likelihood at times of the Southern 
*acific’s inability to move the stuff. You know that San 
Pedro, on the Southern Pacitic, is a popular transshipping 
point, because of the accessibility of so much territory that 
will take that class of timber that is adapted for burning, 
and such things as that, whereas we have no markets that 
will take long dimensions; so I would say that we move 
no lumber in carloads, interstate from California, or prob- 
ably would not move more than forty cars a year. 

Mr. Ross—Open cars? 

Mr. Coleman—Open cars. 

Mr. Lathrop—So that the percentage of shipments from 
the Pacific coast over our line, in open cars, as compared 
with the shipments in box cars, would be very small? A. 
As applied to conditions existing hitherto. 

Q. Yes—well, up to this date? A. I know within a 
few months the Southern Pacific lines are interchanging 
with them, but of course we have no record of the results. 

Q. Turning now to the Texas district, what percentage 
of shipments from Texas over our line comes in upon open 
cars as compared with box cars? A. The statistics we 
have show for the last year that but 5 percent of our 
movement of Texas lumber was in open cars. 

Q. Now, taking the open car equipment on the Santa Fe 
system, what percentage of that equipment was used in 
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the lumber trade on the system? A. Within the state of 
Texas we used 349 Atchison cars and 542 foreign, or 891 
cars; interstate from Texas, 196 Atchison and 361 foreign. 
The Chairman—-What is the total? 
Mr. Coleman—We had 1,448 open cars of our own and 
foreign cars in the business. We moved that number of 


cars. 
Mr. Lathrop—That is, you loaded 1,400 and odd open 
cars with lumber during the last year, flat cars or gondolas? 
Mr. Coleman sjoth. We did not separate them, open 
cars. 
q. What part of that was our own equipment? 
Mr. Stone—I can not see what difference that makes. 
Mr. Ross—He has given that, anyway. 
Mr. Stone—'There is no pretense but what you are en- 
gaged in interstate commerce. 
Mr. Lathrop—-No; the point I make, if your honors 
please, I will be very brief about it, is this, that Mr. 
Coleman's figures show that about 8 percent of our flat 
car equipment is engaged in the lumber trade. I will 
call your honor’s attention specifically to that. Now, if 
a permanent stake is to be adjusted to our equipment, we 
can not tell where that 3 percent of cars will come from, 
and the result is that we must equip our entire 100 percent 
of flat car equipment with permanent stakes, in order to 
do % percent of our business. 
Mr. Stone—That would be immaterial. 


An Irksome Possibility. 


Mr. Lathrop——That is it exactly. 

Mr. Coleman—-Up to the present time the call on us 
for open cars has been meager in Texas. The saw mills 
on our line are well equipped and cater to what we call the 
yard trade. They manufacture pretty nearly everything, 
consequently make up miscellaneous or mixed carloads. 
They probably feel that it is more profitable to handle the 
business in that way. Consequently I have no recollection 
of our ever moving any cars especially for the requisiton 
for open car equipment, into that territory. It is simply 
incidental to any movement of stuff that we might have 
in open cars, like saw mill machinery or anything of that 
kind, that they seem to be brought into requisition. 

«. The question is, if a permanent stake was required to 
meet the demands of our lumber trade in open cars, in the 
ordinary transaction of business with open cars going all 
over the system, would it be necessary or not to have the 
cars equipped with permanent stakes in order to have a car 
available upon demand to meet this 3 percent of the busi- 
ness? <A. IL think it would be superfluous. As I say, it is 
only as cars happen to drift down there with some coal or 
some machinery. 

(4). But you can not tell where a flat car will be today 
or tomorrow? <A. No: that is what I say. 

Q. Then would it not be necessary, when a flat car was 
demanded by our shippers, to have all of the flats equipped 
with permanent stakes, in order to have a car available 
for such demand, whether it was great or small? A. 
that guaranty would be required, it would be so unquestion- 
ably. 

The Chairman—In other words, you say it is not feasible 
to take out 3 or 5 percent of your flat car equipment and 
devote that exclusively to the lumber business?’ A. Our 
movement is so largely interstate. 

Mr. Lathrop— Within your observation and experience as 
a railroad man, what other commodities are loaded on open 
ears, for which the shipper furnishes the fastenings, besides 
lumber % 

Mr. Coleman-——Well, agricultural implements, iron pipe, 
steel pipe, vehicles that could not go in box cars, such as 
street cars and large wagons, mining machinery, and any 
large machinery. 

q. In what business is the Allis-‘Chalmers Company, at 
Milwaukee, engaged? <A. In Milwaukee and Chicago, in 
mining machinery, flour mill machinery and all such. 

q. State what information you obtained from that con- 
cern as to what was the cost to them upon an average of 
fastening the commodities which they ship upon open cars? 
A. Why, their man in charge of that work told me that it 
cost them on an average of about $5 a car for blocking or 
securing their shipments from Chicago. 

q. What position does Mr. Ziesing have with the Amer- 
ican Bridge Company? <A. President. 


Various Staking Costs. 


Mr. Lathrop -In being assigned to the preparation of 
certain lines of evidence in this case, you may state whether 
affidavits were sent to you from Arizona and the Pacific 
coast, from lumbermen and men engaged in other kinds of 
business, where they furnished the fastenings on the cars, 
ns to the cost of such staking and fastening, and if so, 
look at these affidavits and state whether they are those 
that you have received in response to your request. 

Mr. Coleman—The affidavits came to me from Mr. Barn- 
well, our general freight agent of coast lines, as a result 
of a request | made of him to have some of the shippers 
interviewed, with a view to ascertaining the cost of staking 
ears for lumber or any other shipments that had to be 
moved in open cars, 

Mr. Lathrop—lI offer these affidavits. 

Mr. Ross | object to them as incompetent and improper. 
We ought at least to have the opportunity to cross examine 
the witnesses. 

The Chairman—It is difficult at the moment to see any 
difference between receiving an affidavit which a shipper has 
made and allowing a witness to testify what some shipper 
told him, which was done repeatedly yesterday without any 
objection. 

Mr. Lathrop—-Without any objection whatever. 

Mr. Stone—I think we objected when you started in on 
it, but you got it in anyway. 

The Chairman—It seems to me this objection must appeal 
to you. If it is a question whether it cost $2 or $3, and 
a man makes an affidavit here, and we admit it, Mr. Ross 
may say, very fairly, that he ought to have an opportuaity 
to cross examine him. 

Mr. Lathrop—As to what it cost this particular man. 
These aflidavits run from $2 to $3 up to $5 or $6. This 
is only along the lines that we started out on, of showing 
what it cost the shippers all over the country, whether it 
was for us or against us, to supply fasteners. You will 
find, so far as the amount is concerned, that you will have 
no objection to it. 


Some Odd Comparisons. 


Mr. Stone—-Why not put grain doors in where the rail- 
road puts them in? You are entering into the inquiry 
whether there are not a whole lot of other commodities 
that the shipper has to fasten on the car. I suppose if one 
shipped an elephant in a box car he would have to be 
chained, and we would have to furnish the chain to fasten 
him. 

Mr. Lathrop—I think Mr. Ross, when he looks at this, 
will have no objection to it. That is what we have at- 
tempted to show all over the country, the difference in cost. 

The Chairman—While Mr. Ross is examining those affi- 
davits you might ask the witness another question. 

Mr. Stone—We are through on this, your honor. Then, 
as I do not seem to be interfering with anybody’s time, 
now, there is this other material reason, your honors. This 
lumber shipment is very large in quantity, like coal and 
ore and sugar cane, and it is not like an isolated shipment 
of a steam boiler or a telescope or a lot of plate glass. 

The Chairman—That is true, probably, in a large way, 
and yet upon the testimony of this witness it would seem 
that the Santa Fe system carries very much less lumber in 
open cars than other commodities; very, very much less. 

Mr. Stone—Yes, but no one of the other commodities as 
much as lumber, I believe. 

The Chairman—Perhaps. I do not know about that. 
mg Stone—I am just calling your honors’ attention to 
that. 


Mr. Moot—From your own state the > ig oo of another 
commodity pays the Pennsylvania Railroad Company alone 
$100,000 a month, and that commodity has to be staked 
by the shipper, every pound of it. 

Mr. Stone—What is that? 

Mr. Moot—lIron tubes—steel tubes. 

Mr. Stone—Yes, up to date; but since this act of Con- 
gress was passed it is a question whether it ought to be 
now. Now, what is the use of going on and developing 
a whole lot of other possible cases? 

The Chairman—I take it that when the case comes on for 
argument that will be one of the oo uestions dis- 
cussed, that is, what is the obligation that this law puts 
upon the carrier, under particular circumstances and condi- 
tions. I take your illustration of a moment ago; if you 
ship an elephant, and it is necessary that that elephant be 
chained in the car, must the carrier furnish a chain to 
chain the elephant? 

Mr. Stone—Well, I spoke of that, yes. It is a very un- 
usual thing to ship elephants on cars. But it is also a very 
unusual thing, comparatively, to ship threshing machines. 

The Chairman—If you ship horses, and it is necessary 
that they be tied in the car, must the railroad company 
furnish the halters? 

Mr. Stone—lI say that the very fact that you ship horses 
in so much smaller quantities ought to prevent the shipment 
of horses from entering into a comparison with the great 
shipments of lumber. 

The Chairman—I am only suggesting that that is a ques- 
tion which 1 anticipate will be argued exhaustively when 
the case comes to be argued. 

Mr. Stone—That is not my purpose now. Here are three 
or four great commodities which are shipped in great quan- 
tities, coal, sugar, ore, and we will say iron pipe. The 
railroads have recognized, without this new act of Congress, 
this obligation to fasten nearly everything on the car, of 
this grade of freight which is shipped in such large quan- 
tities. Lumber is the second commodity that railroads 
handle, in quantity, and a mere showing as to a threshing 
machine or an electric motor or, we will say, an elephant— 
they ship one, I suppose, a year—is not relevant to this mat- 
ter, in this connection. It is immaterial to this inquiry, 


Affidavits on Staking Expense. 


— Chairman—Have you examined the affidavits there, 
Mr. Ross? 

Mr. Ross—Yes, sir, I have examined these and I am will- 
ing that those which are general in nature should go in. 
The first one | do not think ought to go in. 

Mr. Lathrop—I offer them all. The others are general. 
The first one was from a large lumber shipper in Arizona, 
and he states what it, costs him to stake a car, and it is 
just the same character of evidence that has been received 
and has been going on here all through this case, without 
objection. If this man were here you might cross examine 
him for half a day and he would tell you from his records 
that it costs him just the same as he has stated in this 
affidavit. Now, here is information that has been obtained 
in the ordinary course of business, and all of this he admits 
because he thinks that these facts will help him on ac- 
count of the large price that is given for lumber, and we 
undertook to put in indiscriminately the cost of staking, 
whether it were for us or against us, whether it were low 
or high, and in accordance with that plan with which the 
railroads set out I offer all these affidavits in evidence. 
Now, Mr. Ross wants to take out the one which he thinks 
bears a little against him and put in all the others, which 
he thinks are in his favor. I submit that in the spirit of 
fairness with which we have approached this question they 
ought all to be received, because if the witness were here 
no amount of cross examination would change the fact of 
what it cost this particular shipper to stake his open cars 
when shipping them. 

The Chairman—Of course if the issue in the case to be 
determined were how much it costs some particular shipper, 
these affidavits would not be competent. 

Mr. Lathrop—No, that is true; but it bears upon 

The Chairman—lI take it that this testimony as to what 
it costs in different parts of the country or what it costs 
different shippers is received in part because of its bearing 
upon the main question of obligation. 

Mr. Lathrop—That is it, exactly. 

The Chairman—lIt might be one thing if it was a nominal 
expense, and it might be quite another thing if it was a 
very great expense. Therefore, the little variations between 
one shipper and another do not seem to me of large con- 
sequence, and it is on that theory that we have allowed 
some hearsay testimony, really, as to what it cost. 

Mr. Ross—If the commission will consider those simply 
as affidavits and take into consideration the fact that we 
have not had any opportunity to cross examine the wit- 
nesses —— 

The Chairman—We will; that you have not had oppor- 
tunity to cross examine, and the affidavits will be received 
for what they are worth in that respect. 

Mr. Ross—For what they are worth. Very well. 


The Santa Fe’s Lumber Traffic Expectations. 


The cross examination was as follows: 


Mr. Ross—Where do you live, Mr. Coleman? A. In Chi- 
cago. 

©. You spoke of the cars. Most of those cars—flat cars 
and gondola cars—which go down into Texas are loaded with 
coal or machinery, or steel, or something of that kind, are 
they not? A. I presume they are. 

Q. That is the reason they happen to get down there, 
and then they are loaded coming back with lumber? 
A. Yes. 

Q. Now, you spoke of the fact that heretofore you had 
not had much lumber business out of the Pacific coast re- 
gion. Is it not a fact that you are now going up into the 
lumber districts there on the Pacific coast? Are you not 
building some extensions up there? A. No. 

Q. Do you not know about that? A. No, I do not think 
you do, either. ‘ 

You do not think that is so? A. No, I do not think 
that is so. 

Q. Have you not recently made some contracts which 
enable you now, or will enable you later, to get some of 
that lumber business up in the Oregon and Washington 
territory? A. Well, we have an arrangement by which it 
is contemplated, in conjunction with the Southern Pacific, 
to extend what was formerly the California & Northwestern 
railway up into the redwood country. 

. That means that the lumber business will become 
hereafter a very important one, does it not? A. I suppose 
that depends on how the credit of the Santa Fe and the 
Pacific road may be, whether they feel inclined 

Q. I guess you can get the money. A. I understood that 
that was all called off, so that I would not like to say that 
we are figuring on going ahead with the expense. 

. That is really to get into a lumber territory? That 
is the reason you go up there, is it not? A. Yes. 

Q. That was the inducement to do so? A. Yes. 

Q. So that while your lumber business may be compara- 
tively small from that territory now, in the near future 
it may be an important element in your business? 

Mr. Lathrop—Wait a minute. Here is a projected scheme, 
if they can get the money and build the railroad, to get 
some lumber. Does this case turn on anything like that? 

The Chairman—Of course if their facilities could be ex- 
tended so that they could reach a large lumber production, 
they would be engaged in that business naturally. 

Mr. Lathrop—It might be assumed without taking up 
time to go into the realms of speculation. 

Mr. Ross—You generally conform to the master car 
builders’ rules in the equipment of cars for the carrying of 
lumber ? , 

Mr. Coleman—I can not my. I pay no attention to that. 

Q. You spoke of your familiarity with the sizes of cars. 








How long ago did you go with the Santa Fe or other roads? 
A. Twenty-five or thirty years ago. I have been connected 
with lumber lines for twenty-five or thirty years. 

Q. Twenty-five or thirty years ago they used very small 
a ee with those used now, box cars and flat cars? 

es. 

Q. Very small. What is the comparative size of the carg 
you are building now? A. About 80,000 pounds on our line 
at present. 

. That is, you say, the average? A. We have built a 
number of 70,000 pounds. I notice some of the new series 
are 80,000 pounds. : 

And when you furnish a lumber shipper an 80,000- 
pound capacity car how much lumber does he have to load 
on it? 

The Chairman—What is he required to load? That is 
the question. 

Mr. Coleman—Thirty thousand pounds. 

Mr. Ross—That is the hard and fast rule on your road, 
is it? A. Yes. 

Q. I did not know. Some of the other roads have a rule 
of loading dependent on the capacity of the car. I did not 
know whether that was in force on your road or not. Are 
you sure about that? A. I am «sure about that. 


W. 8. R. Parker was called by and on behalf of the 
defendants and testified as to the nominal cost of 
wooden car stakes. He was asked further: 


Q. When you were assigned to looking up evidence in 
this case in Texas on behalf of the Gulf, Colorado & Santa 
Fe, state. what you learned on inquiry among different lum- 
ber concerns and what concerns, as to the cost of stakes; 
state what information was given to you by different lumber 
companies? A. Well, I asked them to give me their esti- 
mates of the cost at their mills. I took the Industrial 
Lumbe,: Company, as it is a very prominent one, and we do 
a great deal of business with it. 

Q. What information did you get from that company as 
to what staking cost them for a car? A. They gave it toe 
me at the rate of $18 a thousand and the requisite number 
of feet, which they all agreed on. 

Q. Take twelve stakes. You can refer to your memoran- 
dum for that if it will save time. A. One hundred and 
sixty-eight feet, board measure. 

Q. Take the Industrial Lumber Company first. A. The 
Industrial Lumber Company? Very well, sir. For twelve 
stakes they gave me 168 feet at $18—$3.02. Labor 30 
cents; nails, 6 cents; total, $3.38. For an 8-stake car, 112 
feet at $18—$2.01 ; 20 cents for labor and 4 cents for nails. 

Q. Making what? A. Two dollars and twenty-five cents. 

Q. What information on this same subject did you ob- 
tain from the Beaumont Lumber Company, and what is the 
capacity of the mills of that company in a general way? 
A. The Beaumont Lumber Company is a selling lumber 
company. It is a lumber dealer. It represents the output 
of several mills and disposes of it for them, saving them 
marketing. In other words, it markets for mills. It mar- 
kets for the Keith Lumber Company. That is one that it 
markets for. 





The Santa Fe’s Lumber Traffic Expectations. 


Q. What did it state to you as the cost of twelve car 
stakes toa car? A. The feet of lumber are the same. 

Q. Figured at $18 a thousand? A. Yes; $3.44 and 6 
cents, making $3.50. 

And how much for an 8-stake car? A. Figuring the 
$232 and nails at 33 cents and the lumber at $1.99, it makes 
Now take the McShane Lumber Company. What in- 
formation did you get from that company? ‘What is the 
capacity of its mill? A. Approximately 60,000 feet a day 
short length lumber. 
- In the staking of cars did the company state to you 
that it made any exception to the general rule as to the 
method of staking and equipping cars? A. Yes. It uses 
two strips in addition, running sideways with the stakes. 

Q. On the sides of the car? A. Yes. 

Q. Making how many feet in all? A. Sixteen additional 
feet, 186 feet in all. 

Q. Figured at $18 a thousand? A. Yes. 

Q. Was that the figure that the company gave you? 
A. That was the figure it gave me as the price of lumber at 
that time, or what, if it used the lumber in a higher grade 
and put it on the market, it would be entitled to. That 
was what I inferred from the company’s giving me that 
figure. These additional strips were 1x1x12 feet long. 

Q. On the sides of the car? A. In addition to the 
1x4x10. the cross bracing. 

Q. So that you added that to the twelve stakes? A. Yes. 

Q. And so there were twelve stakes and twelve strips 
ems the top and four side braces? A. Four of these side 
yraces. 

Q. That amounted to thirty-six feet? A. The total cost 
are — , . 

. Those figures you have given just as they wer 
to you by these different mills? i d _—_— 

Q. What information, in the course of your investigation, 
did you get, Mr. Parker, as to the actual cost to the pro- 
ducer of that class of lumber to certain mills? What mills 
did you get that information from and what did it show? 

Mr. Ross—How is that material as to what the actual 
cost is? 

Mr. Lathrop—He has testified to what the market value 

was. 
Mr. Ross—That is all. We have not objected to that. 
But now he is going on and he wants to know what these 
fellows said was the cost of the manufacturing. That is 
not material. This timber is worth, if the railroads are to 
pay for it, just what anybody else would pay for it. 

Mr. Lathrop—I think it is competent on two grounds— 
first, that if the railroads have to make an allowance for 
these stakes under an order of the commission it is not 
fair, and the commission would not think it fair, to make 
any allowance to the shipper above the cost to that shipper 
of that facility or instrumentality which it might furnish. 
Here is something that they have at command, which they 
get out of their own field, their own lumber pile. It is 
there. They furnish it. Now, what does that cost them to 
furnish which they say the railroads should furnish? It 
is not fair, and I do not think the commission would regard 
it so, that the shipper, if an allowance should be made, was 
to have a profit on this facility, but what does it cost you 
to supply this facility: and inasmuch as we hold that the 
railroad company is obliged to furnish a perfectly equipped 
car, and they have not done it, we will allow what it io 
cost you to supply that iy of the equipment, which the 
railroads have not furnished, and from that point of view 
it is competent, in my judgment, and I submit respectfully 
that it is competent. Then, I am informed by my associates 
that during the progress of this case, at some of the ses- 
sions where was only partly —— or not present at 
all, on the cross examination of lumbermen in chief it was 
utterly impossible to secure information from them as to 
whether the price at which they were charging the railroad 
companies, or estimating the cost of these stakes, was the 
cost to them or their market value. Therefore that line o« 
inquiry having been entered upon it is perfectly competent 
for us to show that their stakes do not cost them $18 a 
thousand; and then it could be left for argument on one 
side, “You are obliged to pay the market value to us with 
all our profit which we get in the trade on our side if an 
allowance is to be made; it is only fair that that part of 
the equipment which we do not supply, and which you do 
supply, should be paid for at what it costs you to sup- 
ply us.” 


[Testimony offered October 23 will begin the install- 
ment of this report to be published November 30.— 
EDITOR. | 
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-SEMIANNUAL OF THE CYPRESS ASSOCIATION. 


(Concluded from Page 47.) 


tion be absolutely enforced by all members without 
equivocation or avoidance. 

Mr. Bruce stated that the committee had taken up 
with the mills cases in which reinspections showed heavy 
deviations from grade and had endeavored to discover 
the cause of the trouble. There was no intention to of- 
fend but merely to improve the grading systems. The 
action of the committee in this matter was_ heartily 
approved and it was formally empowered to continue 
to ‘call down’? careless shippers when necessary. 

It was moved and carried that the committee’s action 
in declining to separate grades on reinspection, unless 
requested, be ratified and continued. 

Mr. Bruce asked the members to state whether they 
had received more or less complaints since the adoption 
of grading rules. On roll call sixteen mills reported less 
complaints and nine reported no change. 

On motion a vote of thanks was given to the grading 
committee for its good work. ' 

Chairman Riggs, of the committee on legislation, pre- 
sented a written report as instructed, dealing with tax 
equalization. Committee recommended that members file 
lists of their lands on or before May 1 of each year 
with the parish assessors, with lands classified in ae- 
cordance with the equalizing board’s orders. 

On motion of Mr. Bloss all mills were requested to re- 
port to the secretary the names of all customers or con- 
cerns who refuse to abide by award of inspectors in dis- 
putes where cost of inspection is assessed against them. 

Miscellany. 

In order to defray association expenses until the pres- 
ent period of depresson shall have passed it was moved 
by Mr. Gerrans that all mills pay their monthly mem- 
bership dues on the basis of the last month of their full 
cut, this to continue through the period of curtailment. 
Carried unanimously. 

Dr. von Schreneck explained that the danger of dam- 
age to logs in the ponds during the inactivity of the 
mills could be minimized by removing the bark, which 
prevented the insects from laying their eggs under shel- 
ter of the bark. On the ramps, he explained, they should 
be separated to be air dried. 

On motion, at 6 o’clock adjournment was taken until 
the banquet hour. 


The Attendance. 

Before adjournment Mr. Bruce announced that black 
coats or dinner coats or clawhammer coats would be 
barred at the banquet. Another style of coat, he said, 
would be entirely de rigéur. 

The following manufacturers were represented: 

Baker-Wakefield Cypress Co., Plattenville, La. 

saldwin Lumber Co., Baldwin, La. 

Bowie Lumber Co., Bowie, La. ; 

Brownell-Drews Lumber Co., Morgan City, La. 

Burton-Swartz Cypress Co., Burton, La. 

Butters Lumber Co., Boardman, N. C. 

Charenton Lumber Co., Charenton, La. 

Cotten Bros. Cypress Co., Morgan City, La. 

bes Allemands Lumber Co., Allemands, La. 

Dibert, Stark & Brown Cypress Co., Donner, La. 


Downman, R. H., Hibernia building, New Orleans, La 
Eddy Lake Cypress Co., Eddy Lake, S. C. - } 
Everglade Cypress Lumber Co., Parksburg, W. Va. (Mill 


at Loughman, Fla.) 
Fair Cypress Co., Ludevine, La. 
Gebert Shingle Co., New Iberia, La. 
Gibson Cypress Lumber Co., Gibson, La. 
Goodland Cypress Co., Chacahoula, La. 
Orleans. ) 
Hanson, Albert, Lumber Co., Garden City, La. 


(Office at New 


ITilton & Dodge Lumber Co., Savannah, Ga. 
Iberia Cypress Co., New Iberia, La. 
¢ Jeanerette Lumber & Shingle Co., Jeanerette, La. 
Lutcher & Moore Cypress Lumber Co., Lutcher, La. 
Lyon Cypress Lumber Co., Gar¥ville, La. 
McCaskill, J. J., Co., Freeport, Fla. 
Morley Cypress Co., Morley, La. 
Napoleon Cypress Co., Napoleonville, La. 
Owl Bayou Cypress Co., Strader, La. 
Ramos Lumber Co., Ramos, La. 
Red Cypress Lumber Co., Pretoria, Ga. 
Riggs Cypress Co., Patterson, La. 
Rives, J. C., Cypress Co.. St. James, La. 
St. Louis Cypress Co., Houma, La. 
Schwing Lumber & Shingle Co., Plaquemine, La. 
Tilghman Cypress Co., Cedar Keys, Fla. 
Vale Royal Manufacturing Co., Savannah, Ga. 
Whitecastle Lumber & Shingle Co., Whitecastle, La. 


Wilbert’s Sons Lumber & Shingle Co., A., Plaquemine, La. 
Williams Cypress Co., F. B., Patterson, La. 
THE BANQUET AND EXCURSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 
New ORLEANS, La., Nov. 21.—The banquet which fol- 
lowed the conference of Wednesday was a thorough sue- 


cess in every particular. Members of the association and 
their friends to the number of sixty-five participated 
and it is hardly necessary to say that the feast was in 
the extreme of gastronomic possibilities compatible with 
good taste. At the conclusion of the feast the program 
as outlined in last week’s AMERICAN LUMBERMAN was 
followed practically entirely, with some additions. It 
included addresses as follows: ‘‘The Present Surplus 
of Cypress Timber,’’ George W. Dodge, of Napoleon- 


ville, La.; ‘‘ Why We Should Advertise Cypress,’’ E. G. 
Swartz, Burton, Iowa; ‘‘Market Methods North and 
East,’’ James Madison Jackson, Loughman, Fla.; 


‘*Atchafalaya Channel, Its Use by Louisiana Mills,’’ 
R. H. Downman, New Orleans, La.; ‘‘ Water Shipments 
by Eastern Mills,’’? R. H. Knox, Savannah, Ga.; ‘‘ Our 
Technical Department and New Uses for Cypress,’’ Dr. 
Herman von Schrenk, of St. Louis, Mo. In addition to 
these several extemporaneous addresses were made. 

The promised trip of inspection began on schedule 
time, a special train leaving New Orleans at 8 a. m. 
today. The train stopped at Bowie for an hour to in- 
spect the plant of the Bowie Lumber Company. It then 
left for Patterson, where the Williams lower mill was 
visited. Here the party embarked on the steamer 
Sewanee for a trip down the Teche to Morgan City, 
where a half an hour was devoted to inspection of the 
plants of the Cotten brothers and the Brownell & Drews 
Company. At this point the party reémbarked for a 
trip down the Atchafalaya river to inspect the new deep 
water channel. This trip was enlivened by a dinner 
served on the steamer. Returning to Morgan City a 
special train was boarded and the party returned by this 
means to New Orleans. It consisted of fifty-two mem- 
bers of the Southern Cypress Manufacturers’ Association 
and friends. 











ALABAMA AND FLORIDA MANUFACTURERS 
Market conditions the last thirty days, with especial 
reference to the last two weeks, was the theme of dis 
cussion at the meeting of the Alabama-West Florida 
Lumber Manufacturers’ Association, which held an im- 
portant conference at the New Exchange hotel, Mont- 
gomery, Ala., Tuesday, November 12. 
Disenssions of the stoppage of 
many branches of industries 


extension work in 
were prominent in the 


afternoon session. Its result was also discussed with 
regard to the future. 

The meeting of the delegates was called to order Tues- 
day morning in the parlors of the New Exchange by 
President James C. Williams, of Eleanor, Fla., and 
topics of especial interest and importance were imme 
diately introduced. 

The first of these topics was the present market con 
ditions. Several of the delegates said they had no more 
than two or three weeks’ business in hand, and there 
seemed to be no prospect of a great quantity of busi- 
ness in the immediate future. 

This lack of business was thought to be due without 
doubt to the recent financial disturbances and also to 
the fact more lumber was being made than the market 
could absorb. 

No especial improvement was looked for during the 
remainder of the year, and it was the consensus of 
opinion that the situation would not improve until the 
production of lumber was reduced to a point in keep 
ing with the present demand. 

The financial disturbances of the last few weeks re- 
sulted in the stoppage of extension works on the rail 
roads and other lines of business and of postponing 
plans for any great future work. This stoppage of 
work of extension, together with the overproduction of 
lumber by the manufacturer, had the effect of reducing 
the demand of the lumberman to a minimum. 

While the question was not discussed in the meeting 
it was learned that a great number of lumber mills had 
reduced their output or had shut down entirely. This 
was said to be true more especially of the smaller op 
erators, 


~~ 


‘“‘LITTLE BLACK BOOK’’ CASE. 


MINNEAPOLIS, MINN., Nov. 20.—The demurrers en 
tered by the defense to the indictments in the federal 
court here against the nineteen retail lumbermen in the 
‘catalog house’’ prosecution will be argued before Judge 
Lochren in the United States court at Minneapolis, ri 
day, December 20, at 10 a. m. This date has been 
agreed on by counsel, and it is expected that this hear 
ing will last about two days. There will be briefs filed 
by both sides, and three attorneys for the defense will 
make oral arguments. The point involved is whether the 
circulation of the ‘‘little black book’’ as charged in 
the indictment constitutes an offense. The statute in 
voked is against ‘‘conspiracy to defraud by use of the 
mails,’’ and claims there is no element of 
fraud in the acts which the defendants are accused of 
committing. 

If Judge Lochren follows his custom it is expected 
that he will give his decision orally right at the close 
of the argument. If it is in favor of the defense it 
will mean «dismissal of the indictments and a complete 
rictory for the lumbermen. If his decision favors the 
government it means that the cases will go to trial next 


April, 





THE 


the defense 





GARY SAYS THINGS WILL SOON BE RIGHT. 


CHICAGO, Noy, 15.—Elbert H. Gary, chairman of the 
hoard of directors of the United States Steel Corpora 
tion, thinks ‘*too much the 
financial condition of the country. 

‘* All this talk about the so called tight money market 
makes people lean involuntarily to the idea that there 
really is something the matter with the nation, when 
as a matter of fact everything is in first class shape,’’ 
he said last night. 


there is discussion’? of 





THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


Sash and door jobbers in Chicago continue to receive 
a fairly good volume of small orders, but up to the 
present time the carload business has not begun to mate- 
rialize. Almost all of them, however, say they are well 
satisfied with the trade that is coming to them, and 
expect a material improvement in the winter. The coun- 
try yards are almost completely sold out of all stock, 
sizes and grades of sash and doors, and at present are 
simply ordering what they absolutely need to carry on 
their business. As soon as the spring building begins 
it will be necessary for them to order more freely and 
a good business is looked for at that time. The gradual 
improvement in financial conditions indicates that there 
will be considerable building in the spring, which was 
either postponed or abandoned this fall, on account of 
the difficulty in securing money from the banks. No 
change has been announced this week in prices, and a 
discount of 62 percent on doors and 77 percent on glazed 
windows will probably stand for the remainder of the 
year. Very few reports of price cutting are received 
here, and it is believed that almost all the jobbers and 
manufacturers are adhering strictly to list prices. Car- 
load business will be delayed to a considerable extent 
this fall, and jobbers here do not expect it to begin 
very much before January 1. 

Although the sash and door mills have not large sup- 
plies of raw material on hand, they believe that they 
have sufficient stock to run them through the winter 
months, if the demand is not heavier than it is at pres- 
ent. The discussion concerning the adoption of the new 
universal list by the manufacturers and jobbers, con- 
tinues, and it is stated positively that neither the job- 
bers in this city nor in St. Louis will accept the new 
list. A number of sash and door men were in Chicago 
this week to talk over the situation in regard to the 
acceptance of this list, but no conclusion was reached. 
The indications are that both sides will stand firmly 
and that two lists will be used until next spring. 

While the sash and door trade at St. Louis, Mo., is 


good, owing to the fact that many new buildings are 
in an advanced stage of construction, trade generally is 
dull. Manufacturers have been holding prices with re- 
markable steadiness, but in view of the present financial 
flurry and the depressing effects it has exerted on the 
trade in this line it is a question if the manufacturing 
end of the business can maintain its present attitude. 
Prices as quoted by jobbers are more or less irregular 
and unsatisfactory. In some rare instances discounts 
have been named to the retail trade, which at the time 
they were submitted were practically on a level with 
manufacturers’ quotations to jobbers. These, however, 
were rare exceptions. Manufacturers are still claiming 
to be badly hampered in their productions by the scarcity 


of plank, due to the car shortage. There is very litth 
country buying, due to the facet that the retailers are get 
ting along from hand to mouth as best they can until 
the present financial flurry has subsided, and things set 
tle down to their normal basis. 
ee & 
Representatives of the principal sash and door manu- 
factories of the southern states met Thursday in Atlanta, 
Ga. Although no information was officially given out 
concerning the objects of the meeting it was learned 
that the sash and door manufacturers are endeavoring 
to secure lower freight rates on raw material, particn- 
larly on glass. It is believed that the manufacturers will 
be able to secure the desired rates. 





GREAT SOUTHERN’S SALES OFFICE TO BE LOCATED IN CHICAGO. 


Readers of the LUMBERMAN have at various times 
been informed of the progress made in the construction 
of the great lumber manufacturing plant at Bogalusa, 
La., the new town of the Great Southern Lumber Com- 
pany. That concern purchased about 5,000,000,000 feet 
of yellow pine timber in the last few years and is about 
to complete its extraordinary plant. We noted a few 
weeks ago that it had engaged the services of Franklin 
Greenwood, for several years the general manager of the 
Louisiana Red Cypress Company, of New Orleans, and 
for which he has sold from 300,000,000 to 500,000,000 
feet of cypress each year, to inaugurate the sales depart- 
ment of the business of the Great Southern Lumber 
Company, beginning January 1 next. 

Since that announcement has been made and Presi- 
dent C. W. Goodyear has had an opportunity to canvass 
the field carefully he has decided to establish, with Mr. 
Greenwood in charge of sales, the general office of the 
Great Southern Lumber Company in Chicago. Local 
headquarters have not yet been secured, but the company 


will open offices here January 1, 1908. The LUMBERMAN 
is pleased not only to weleome the new concern into the 
ranks of yellow pine lumber manufacturers and shippers 
but to its home city as its base of commercial operations. 

General Superintendent Sullivan, who has displayed 
extraordinary skill and ability in the construction and 
development of the town and manufacturing plant, will 
perhaps visit Chicago more often than he has in the 
past and his many friends in the north will be pleased 
to have him do so. 

We are advised that the work of construction has 
progressed very rapidly recently and that some of the 
men who have been employed in various parts of the 
construction work are being dismissed, inasmuch as their 
labors have been completed, but the prosecution of the 
mill building, railroad and other improvements necessary 
for the lumber manufacturing interests of the company 
will be completed as rapidly as possible. The company 
has about 6,000,000 feet of logs in its pond with which 
to begin work. 
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NEWS FROM THE MISSOURI METROPOLIS. 





Status of Unimproved and Unenclosed Land Defined—Yellow Piners Curtailing Their Output 
—Hardwood Business Equals That of Last Year. 





OWNERSHIP OF UNIMPROVED LANDS. 

Sr. Louris, Mo., Nov. 19.—A Supreme Court decision 
has just been rendered defining the status of unimproved 
and uninclosed lands in Arkansas. It is a vitally im- 
portant decision in that it definitely determines a ques- 
tion which has caused a great deal of hard feeling among 
timbermen. Several St. Louis lumbermen are affected. 
The decision affirms that the ownership of unimproved 
and uninclosed lands shall pass finally into the hands of 
those who have paid taxes on them for seven consecutive 
years. This is a decisive victory for many lumbermen 
who hold timber land in Arkansas and is an especial vie- 
tory for Judge John B. Jones, of Little Rock, Ark., 
acknowledged to be the best land lawyer in Arkansas, 
who has been fighting this case on behalf of certain 
lumbermen. 

Judge Jones wrote, under date of November 15, to one 
of his St. Louis clients of the Supreme Court decision 
and states that the matter is of enough publie impor- 
tance that land owners should be made acquainted with 
the law on this subject. The decision was the outcome of 
the case of W. F. Harden et al. against the Cottonwood 
Lumber Company. 

The question involved was the validity of the statute 
passed by the legislature of Arkansas March 18, 1899. 
This statute provided that any person who paid taxes 
upon uninclosed and unimproved land for seven sueces- 
sive years, under color of title, should be considered in 
possession thereof. It was contended that this was not a 
limitation law at all; that no words of limitation were 
in it, but the court held that the legislature intended by 
this act to extend our 7-year general limitation law, 
which, prior to that time, had no application to wild 
lands, so that it would include wild lands where a party 
under color of title had paid seven successive years’ 
taxes, 

The supreme court of Arkansas sustained the law as 
a valid limitation law by divided court, three for and 
two against the act, but in this particular case, which 
came on in the supreme court of this state shortly after 
the first ease was decided, our supreme court agreed that 
the question was settled and had become a rule of prop- 
erty by the prior decisions, but Harden & Co. appealed 
this case to the Supreme Court of the United States, 
claiming that it deprived them of their property without 
due process of law. The Supreme Court of the United 
States has affirmed the decision of the supreme court of 
Arkansas. This decides all question of the validity of 
this statute and adds to the force of the decision of the 
supreme court of the state. 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louis, Mo., Nov. 19.—This week brings further 
reports of curtailment throughout the yellow pine pro- 
ducing districts. Following the plans outlined at Mem- 
phis last week manufactnrers have lost no time in re 
ducing operations at their plants. It is estimated that 
fully 80 percent of the mills have closed down. While few 
of the larger loeal concerns have reported improvement 
millmen are going ahead with plans to curtail their 
output. Sufficient stocks are on hand at the mills to 
meet necessary shipping requirements, and the situation 
reverts to the old question of car supply. 

The car shortage shows very little improvement. 
What little buying is done is to meet immediate require- 
ments, and no effort is being made to accumulate a full 
stock. 

Plans for the formation of a lumbermen’s elub, to be 
formed by all branches of the local industry, are taking 
definite shape. President Barnes, of the Yellow Piners’ 
Association, this week appointed a committee consisting 
of three pine men and three hardwood men for the 
purpose of devising ways and means of bringing about 
the formation of the proposed club. The committee is 
composed of the following: 

J. A. Freeman, of the Freeman-Smith Lumber Com 
pany; C. M. Jennings, of Berthold & Jennings; Thomas 
(,. Whitmarsh, of the W. T. Ferguson Lumber Com- 
pany; Frenz Waldstein, of the Waldstein Lumber Com- 
pany and president of the Lumbermen’s Exchange of 
St. Louis, and George Hibbard, of Steele & Hibbard 
Lumber Company. This committee will meet soon, de- 
termine upon some action and ‘report it at a special 
meeting to be called for that purpose. 

Dr. Herman Von Schrenk, the local timber expert, 
told the members of the forestry committee in an ad- 
dress recently that a lumber famine is inevitable. He 
showed what chemicals can do for such woods as locust 
and tamarack to make them salable. Dr. Von Schrenk 
is an expert on wood preservation. 

Monday of this week was originally set for the open- 
ing of the inquiry into the existence of a lumber trust 
in this city. This trust is said to include in its mem- 
bership forty-seven companies. Attorney General Had- 
ley, who instigated this investigation, stated that he 
had been asked by Robert Mitchell, of Macon, who has 
been appointed commissioner to hear the testimony, to 
grant a continuance of this investigation. Mr. Mitchell 
urged previous engagements as interfering with the 
opening of the hearing at the time fixed. Attorney 
General Hadley also stated that the attorneys for the 
lumber companies desired a delay. 

The members of the Mississippi River Commission 
left this week on the steamer Mississippi on their semi- 
annual inspection tour, going as far as New Orleans. 





They will report to the secretary of war on the feasi 
bility of a 14-foot channel from St. Louis to the Gulf. 
The party was made up of the following: 

Col. Clinton B,. Sears, of St. Louis, president; Col. 
John A.-Ockerson, of St. Louis; Henry B. Richardson, 
of New Orleans; Robert 8. Taylor, of Fort Wayne, 
Ind.; Homer P. Ritter, of the United States Coast & 
Geodetic Survey; Lieut. William T. Roessel, of Cin- 
cinnati; Maj. James G. Warren, of Cincinnati, and 
Capt. G. R. Lukesh, secretary of the commission. Among 
the engineers expected to go on the trip are Capt. Wil- 
liam George M. Hoffman, Vicksburg, and Capt. James 
F. MeIndoe, New Orleans. The board of examiners is 
composed of Col. Sears, Henry R. Richardson, Homer P. 
Ritter, Lieut. Col. William H. Bixby, Chicago, and Col. 
C. MeD. Townsend, Cleveland. 

The commission will meet representatives of any busi- 
ness organization on the boat at the foot of Washington 
avenue this morning before leaving. On the way down 
the river conferences will be held with a number of 
levee boards. 

C. G. Shilling, sales manager for the W. T. Ferguson 
Lumber Company, was called to Springfield, Mo., this 
week on account of the death of his brother. 

Eli Wiener, of the Angelina County Lumber Company, 
Keltys, Tex., was a visitor in this city this week. 

J. W. Baker and W. R. Barksdale, of the Barksdale- 
Kellogg Lumber Company, Memphis, Tenn., were in 
this city on business this week. : 

A. J. Lume, of the United Lumber & Shingle Com- 
pany, of Seattle and Minneapolis, Minn., was in this city 
on business this week. 

C. Ramsey, of the Nashville Hardwood Lumber 
Company, of Nashville, Ark., visited his St. Louis sales 
offices this week. 

A. J. Neimeyer, of the Monarch Lumber Company, 
reports that one of his mills is shut down and another 
will be shut down in about two weeks. 

J. D. Batchelder, of the Tremont Lumber Company, 
reports that the Trinity County Lumber Company mill 
at Groveton, Tex., as well as the plants at Rochelle have 
curtailed 14,000,000 feet a month. 

J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, is in the west. He reports a curtailment of one- 
half of his output. 

A. 8. MeGavie has moved his offices from the Fuller- 
ton building to the new Lumbermen’s building. - 

J. W. Embree, vice president of the Arkansas Lumber 
Company, passed through this city this week on his way 
to the mills. 

G. L. Thomas, of Ruston, La., known to the trade as 
traffic manager of the Arkansas Southern Manufac- 
turers’ Association, was a St. Louis visitor this week. 

The Boeckeler Lumber Company reports a fair supply 
of cars by which it is enabled to maintain manufactur- 
ing operations at a steady rate. 





HARDWOOD TRADE AT THE MOUND CITY. 

Sr. Louis, Mo., Nov. 19.—The hardwood situation this 
week shows little improvement. In spite of existing 
conditions the hardwood showing this year will undoubt- 
edly be up to the standard of last year. Many large 
local dealers have made statements showing that their 
business is as good, or better, than for the same period 
last year. George Luehrmann, of the Charles F. Luehr- 
mann Hardwood Lumber Company, reports that his busi- 
ness for this year is way ahead of his total amount of 
business for 1906. C. E. Thomas, of the Thomas & 
Proetz Lumber Company, makes a similar statement. 
George Hibbard, of the Steele & Hibbard Lumber Com- 
pany, says that his company’s business is ahead of the 
total showing made during 1906. Smaller companies 
report pretty much the same state of affairs. 

Secretary Lewis Doster, of the Hardwood Manufac- 
turers’ Association of the United States, with head- 
quarters at Nashville, Tenn., has just completed a statis- 
tical canvass of hardwood lumber productions. A sum- 
mary of his returns shows a monthly output of over 
60,000,000 feet for 142 reporting mills. Information 
from 107 mills is to the effect that they have reduced 
their cut more than 40,000,000 feet or 66 percent. Hard- 
wood manufacturers have made no move toward restric- 
tion of output. Mr. Doster will publish the complete 
details of the returns within a few days. 

Reports from producing centers show that the mills 
are still closing down throughout the entire hardwood 
belt of the south. Very few of the mills are in opera- 
tion. The car situation shows slight improvement and 
this is not sufficiently stable to influence manufacturers 
in their attitude of curtailment. Hardwood mills will 
doubtless remain idle the rest of the year. 

Receipts by rail for the first eighteen days in No- 
vember were 6,606 cars. For a corresponding period 
last year the receipts by rail were 5,956 cars. 

Receipts by river for the first eighteen days in Novem- 
ber were 105,000 feet, as against 232,000 feet for a 
similar period last year. 

Shipments by rail for the first eighteen days in No- 
vember were 4,522 cars. For a corresponding period 
last year the rail shipments were 4,362 cars. 

Shipments by river for the first eighteen days in 
November were 137,000 feet, as against 122,000 feet 
for a corresponding period last year. 

W. A. Bonsack, Frenz Waldstein and George Hibbard 
constitute a committee of hardwood men who will work 


with their brethren to bring about the formation of the 
Lumbermen’s Club. 

E. W. Blumer, of the Lothman Cypress Company, is 
on the road this week trying to reduce some of the 
company’s 30,000,000 feet of stock. William Lothman, 
president of the company, says business is unseasonably 
dull, but reports an increase in inquiries. Consumers 
of cypress are buying more freely to supply urgent 
wants. The car shortage affects deliveries from. the 
mills to a marked extent and Mr. Lothman anticipates 
marked improvement in the call on the company’s 
cypress holdings, 

Joseph A. Hafner, manager of the lumber department 
of the Hafner Manufacturing Company, reports many 
cancellations this week. He has had many opportunities 
to buy all kinds of hardwood stock at marked reductions 
in price as compared with a month or so ago. Mr. 
Hafner has a fair stock of lumber on hand. 

C. F. Liebke, of the C. F. Liebke Hardwood Mill & 
Lumber Company, recently shipped two carloads of 
white oak logs, ranging in diameter from forty to 
fifty-two inches, to New York. Captain Liebke reports 
business holding up fairly well. 

George Stoneman, of the Stoneman-Zearing Lumber 
Company, of Devall Bluff, Ark., stopped in this city 
last week on his way back from a northern trip. The 
Little Hardwood Lumber Company started up its new 
furniture and wagon stock mill at Blytheville, Ark., 
November 1. This mill has a eapacity of 30,000 feet a 
day. Together with a saw mill proper and a hickory 
mill the company’s Blytheville plant has a capacity of 
about 80,000 feet a day. 

Theodore Plummer, of the Plummer Lumber Com- 
pany, does not believe the situation will clear materially 
until the first of the year. He is receiving a few or- 
ders to supply the immediate wants of his consumers, 

R. F. Krebs, of the R. F. Krebs Lumber Company, 
is doing a better business than he expected to do under 
existing conditions. 

W. W. Dings, of the Garetson-Greason Lumber Com- 
pany, returned from a selling trip and reports having 
taken a satisfactory lot of orders. 

Paul J. Davidson, assistant manager of the lumber 
department of the Ozark Cooperage & Lumber Com- 
pany, has returned from a selling trip and reports mak- 
ing some very satisfactory sales. He says business is 
holding up remarkably well. 

George Cottrill, of the American Hardwood Lumber 
Company, is holding his own and does not expect to do 
much more until January 1. 


RESULT OF EXPERIENCE. 

The Michigan Lumber & Manufacturing Company, of 
Holly, Mich., a coneern which is engaged in the whole- 
sale and retail lumber business, a number of years ago 
perfected a roller bearing lumber buggy which it found 
well adapted to the demands of its own work. This 
buggy was such a departure from the ordinary that the 
company began its manufacture, and it has met with a 
cordial reception from the trade. The illustration shows 
the peculiar roller bearing axle and hub used in its con- 
struction. The axle and bearings are made from the 
best hand rolled steel and the construction is such that 
the least possible friction is produced. No binding of 
rollers upon each other or upon the washers is possible, 














PERFECTED ROLLER BEARING AXLE AND HUB. 


and the greatest advantage of this construction is its 
simplicity, which appeals to every practical buyer. The 
high quality of the materials employed insures long life 
and the greatest amount of service, and in all respects 
this buggy is guaranteed to give satisfaction to the 
buyer. 

The Michigan Lumber & Manufacturing Company 
will be pleased to quote prices and give any further 
information desired upon request addressed to its office 
at Holly, Mich. 





A PRIZE WINNER. 

J. A. Wilkinson, a well known lumber manufacturer of 
Bristol, Tenn., is receiving congratulations from his cus- 
tomers in this country and abroad on having won the 
gold medal at the Jamestown Tercentennial Exposition, 
on poplar lumber. Mr. Wilkinson was one of the lum- 
bermen from that section who received special recogni- 
tion at the exposition in the awarding of medals on 
lumber. His exhibit was one of the most thorough there 
and he is much pleased with having received the first 
prize on poplar stock. 
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WEEK’S RECORD OF CHANGES, 


INCORPORATIONS. 


Arkansas. 
Forrest City—The Forrest City Box Company, 
capital $50,000 ; Cc. V. Nash, F. Kilch, E. J. 
others. 





authorized 
Schlosser and 


Georgia. 


Dawson—The Malvern Naval Stores Company, authorized 
capital $10,000; E. Kersey, W. E. Moreland, C. M. Hartzog 
and others. 

Valdosta —The 
tal $3,000; J. P. 
others. 


Valdosta Variety Works, authorized capi- 
Coffee, P. D. DuBose, E. G. Dickerson and 
Illinois. 


Mount Carmel—The Mount Carmel Cooperage Company, 


authorized capital $30,000; M. P. MeDaniel, H. McDaniel 
and W. Weimer. . 
Indiana. 
Kokomo—The cayenne Wood —_ Company, authorized 


capital $30,000; C. L. Wood and others. 
North Manchester—Art Cabinet & Grill Works, authorized 
capital $10,000. 


Kansas. 

Atchison—The Missouri Valley Lumber Company, author- 
ized capital $150,000; D., H. C., S. W. and M. EB. Auld and 
S. A. Frazier. fort 

Louisiana. 


Liberty—The Liberty Lumber Campany, authorized capital 
$10,000; W. H. Jackson, E. H. Westbrook and others. 


Maine. 


Maine—The Boyd & Scribner Company, authorized capital 
$10,000 : B. Boyd, R. A. Scribner and others. 
Bangor—The Hackett Shook Company, authorized capital 
$50,000; A. and F. A. Hackett and others. 
Portland—The Conway Wood Company, authorized capital 
$20,000; P. H. Knowlton, G. T. Whyte and others. 
Massachusetts. 


Boston—The Sargent & Thorpe Lumber Company ; 
Sargent, of the Sargent Lumber Company, and others. 
Winchenden—The Wilder P. Clark Company, authorized 
capital $30,000; W. P. and M. M. Clark and others. 
Minnesota. 


Biwabik—The Colvin-Robb Lumber Company, authorized 
capital $300,000; F. S. and N. J. Colvin and J. A. Robb. 

Cambridge—The Salmon River Lumber Company, author- 
ized capital $300,000; C. Trabert, H. Engert, H. F. Barker 
and others. 


e 2 


Mississippi. 
Bassfield—The Bassfield Lumber Company, 


authorized cap- 
ital $10,000; D. J. Sutherland, E. / 


Hyde and others. 


Gulfport—The Gulfport Furniture’ Company, authorized 
eapital $25,000; J. S. Richardson and others. 


Hattiesburg—The Southern Timber & Lumber Company, 
authorized capital $50,060; W. Lott, W. H. Hatten and 
others. 


Newton—The Ragland-Melton Lumber 
ized capital $10,000; D. J. Ragland, 
B. McWilliams. 


Company, author- 
J. N. Melton and D. 


Missouri. 


Independence—The Danielson Implement Company, au- 


thorized capital $100,000; W. G. Danielson, S. O. Bennion 
and V. J. Danielson. 
New Jersey. 
Homestead—The Edward Kernan Company, authorized 
capital $50,000; E. Kernan, G. Dittmar and C. A. Smith. 
Nebraska. 


Scotts Bluff—The Carr & Neff Lumber 


author- 
ized capital $60,000. 


Company, 


New Mexico. 


Albuquerque—Dye & Kaseman, authorized capital $100,- 
000. 
New York. 
Arcade—The Arcade Planing Mill Company, authorized 
capital $40,000; R. J. Tilton, G. A. Barney, J. R. Francis 


und others. 
Buffalo—The Trotter Lumber Company, authorized capital 
$10,000; W. W. and H. T. Trotter and others. 


Glens Falls—The Sahley Company, authorized capital 
$10,000. 

New York city—The Universal Box Machine Company. 
authorized capital $300,000; W. C. Mason, R. C. Neff and 
others. ; 

Ohio. 

Millersburg—-The Millersburg Lumber Company, author- 
—e eapital $25,000; T. J. and F. Schnee, 8S. Higgs and 
others. 


South Carolina. 


May—Carskaddon & Co., 
issue of November 16, with 
point. 


reported as incorporated in the 
domicile at Marlow, is at this 


Texas. 
Wallis—The Wallis Lumber Company, authorized capital 
$10,000; R. W. Cuyler, F. D. Brandt, D. N. Harris and 


others. % 
Washington. 
sellingham—The Bolcom-Riley Logging Company, author- 


ized capital $50,000; F. C. Riley, H. W. Vanderhoof, H. 8. 
Boleom and others 
Everett—The Marsh Mill Company, authorized capital 


$6,000; G. O. Tupper, J. Engstrom and H. H. Groger. 
Hoquiam—The Stearns Lumber & Shingle Company, au- 
thorized ca pital $150,000; J. O. Stearns, A. H. Kuhn, C. W. 





Stine and G. L. Davis. 

Monroe—Moody & Moody, authorized capital $10,000; S. 
J. and F. Moody. 

Olympi —The Skohomish Timber Company, authorized 


capital Bono, 000; C. D. Danaher, J. T. Gregory, C. M. Alber 
ana others. 


Seattle—The Gronning-Stiles Timber Compeer author- 
ized capital $5,000: M. Gronning and L. Stiles. 

Seattle—The Albert H. Cogswell Company,  -<ecareane 
capital $50,000; A. H. Cogswell and F. H. Kna 


oo ae Central Lumber Company, author eed capital 
$10,000; J., and S. Compton. 

eee ‘hie Rupert Timber & Lumber Company, 
thorized capital $200,000; C. 
Cc. Clayton. 

Winlock—The J. A. Veness Lumber Company, authorized 
capital $300,000; J. A. and F. E. Veness and C. J. Har- 


au- 
Dutcher, B. G., Henry and D 


kins. Ex: 
West Virginia. 
Fairmont—The Watson Company, authorized capital 
$160,000; S. L. Watson. A. B. Fleming and others. 
Wisconsin. 


Menomonie—The Fisher & Hutchinson Company, author- 
ized capital $10,000. 


BRITISH NORTH AMERICA. 
British Columbia. 


Burnaby—The Piper Trading & Lumber Company, Limited, 
authorized capital $100,000; C. T. W. Piper, E. H. Woods, 
A. H. Bennett and others. 


NEW FIRMS, INCORPORATIONS, 


Vancouver—The Northern Logging & General Contract 
Company, Limited, authorized capital $100,000; W. A. Wil- 
cox, D. C. McCaig, W. M. Boulder and others. 

New Westminster—The North American Shingle Company, 
authorized capital $25,000; F. MceCubbin, W. J. Kerr, P. B. 
Brown and others. 

Canada. 


Ottawa—Flick Bros., Limited, authorized capital $49,500. 
Saskatchewan—The Nicola Valley Lumber Company, Lim- 
ited, authorized capital $50,000; S. Collins, A. McGovan, R. 
Lyall and others. 





BUSINESS CHANGES. 





Arkansas. 
Bentonville—E. S. Wilks has been succeeded by the Build- 
ers’ Supply Company. 
Prescott—Tardy & Beaufort are reported out of business 
at this point. . : 
California. 


Glendora—The Boyd Lumber Company, 
engage in business here. 

San Francisco—The West Coast Lumber 
reduced its capital stock from $500,000 to $5,0¢ 

San_ Francisco—The Empire Redwood rs te so ag is reported 
out of business at this point. 


of Monrovia, will 


aaa has 


Connecticut. 
New Haven—The Elm City Lumber Company has _ in- 
creased its capital stock from $50,000 to $100,000. 
Delaware. 


Wilmington—The Monira Lumber Company is reported out 
of business. 


Florida. 
Mabel—-Phelps & Gregory are reported out of business at 
this point. 
Georgia. 


Blakely—T. J. 
Lumber Company. 
Cordele—The Benson-Busbee Manufacturing Company has 


Howell has been succeeded by the Blakely 


been succeeded by the T. P. Busbee Manufacturing Com- 
pany. 
Illinois. 
Duquoin—The Duquoin Lumber Company has changed 
ownership and is now owned by L. T. Clem and C. H. 


Chenault, of Benton. 


Indiana. 


 imaalieaa L. Maines is reported out of business at this 
point 

Indianapolis—The American Lumber & Export Company 
has discontinued its offices at this point. 

Indianapolis—The Marietta Glass & Refrigerator Company 
has succeeded the Eureka Refrigerator Company. 

Peru—The Kendalville Furniture Company has increased 
its capital stock from $56,000 to $106,000. 

Shirley—The Kuntz Bros. Lumber Company 


moved 
to Beech Grove. 


has 
Indian Territory. 


Hartshorne—The Brazelle Lumber Company has been suc- 
ceeded by the New State Lumber Company. 

Kiowa—An involuntary petition in bankruptcy 
filed against the Union Mercantile C ompany. 

Krebs—The Krebs Lumber Company has been succeeded 
by the New State Lumber Company. 


Iowa. 


Thornton—The Tiffany-Rogers Lumber Company has been 
succeeded by the Woodford-Wheeler Lumber Company. 


Louisiana. 


Berwick—-A. H. Thompson has been appointed receiver for 
the Berwick Shipyard & Lumber Company. 

Irierson—The W. H. Hearne Company has been succeeded 
by the D. C. Richardson-Taylor Company. 

Lena Station—The Lena Saw Mill Company 
succeeded by the D. C. Richardson-Taylor Lumber Company. 

Shreveport—The Ozone Lumber Company has been suc- 
ceeded by the D. C. Richardson-Taylor Lumber Company. 

Shreveport—The Lena Saw Mill Company has been’ suc- 
ceeded by the D. C. Richardson-Taylor Company. 

Verda—The Seems Lumber Company has been succeeded by 


has been 


has been 


the D. C. Richardson-Taylor Lumber Company. 
Maine. 
Berwick—H. & A. J. Guptil are reported out of business at 


this point. 
Massachusetts. 


Winchenden—A corporation has been formed to succeed to 
the business of the Wilder P. Clark Company. 


Michigan. 


Bellevue—F’. M. Mulvaney has sold his lumber business to 
the A. J. Harger Lumber Company, of Grand Rapids. 
Reed City—The Reed City Veneer & Panel Works is a 


new firm. 
Minnesota. 


Cologne—The Haskens-Seubert Land & Lumber Company, 
with a capital of $200,000, has been authorized to operate in 
Louisiana. 

Milaca—M. K. Rudd has recently entered the lumber field 


here. " 
Mississippi. 
Picayune—-she Alliance Lumber & Manufacturing Company 
has been succeeded by the D. C. Richardson-Taylor Lumber 
Company. 


Missouri. 


St. Louis—Bayer Bros. & Co. have been succeeded by the 
Bayer Bros. Sash & Door Company. 


New Hampshire. 
‘ Exeter—Clement Colburn has been succeeded by Oscar G. 
,00r. 
Littleton—The Johnson Lumber Company has increased 
its capital stock from $60,000 to $80,000. 


New York. 


. males A. Foote & Co. have sold to 
Smith. 

Ilion—The Charles C. Kellogg & Sons Company has been 
succeeded by the West Canada Lumber Company. 

New York city—George D. Graves has been appointed re- 
ceiver for the S. E. Kellar Lumber Company 

Smithtown—tThe firm of Booth & Arthur has changed style 
to E. L. Arthur. 

Ohio. 


Cincinnati—The Standard Mill Work Company has been 
reorganized and has increased its capital stock to $500,000. 

Crestline—The Robert Hixon Lumber Company is reported 
as going out of business. 

Garrettsville—The Garrettsville Lumber Company 
been succeeded Db: bye “! Hortes. 

Youngstown—The D. Ich Lumber Company has de- 
creased its Saat stock han “3100, 000 to $25,000. 


Crawford & 


has 


NEW MILLS AND CASUALTIES 


South Carolina. 


Spartanburg—William A. Lawton and Y. J. Boozer have 
bought the Rigby Manufacturing Works. ‘The plant will be 
known as the Rigby Manufacturing Company and will be 


capitalized for $25,000. . 
South Dakota. 
Aberdeen—The Aberdeen Sash & Door Company 
succeeded by the Aberdeen Planing Mill. 
Tennessee. 
Johnson City—The Buck & Snodgrass 
has increased its capital stock to $25,000. 
Nashville—The Prewitt-Spurr Manufacturing Company has 
doubled its capital stock. 


has been 


Lumber Company 


Texas. 


Hopkins has sold to A. F. Dean. 
McDade—D. B. Spiller has sold to Conhor & Brannon. 
Newton—The Newton Lumber Company has been succeeded 
by the Newton Saw Mill Company. 
Oakhurst—The Palmetto Lumber Company 
its capital stock from $200,000 to $400,000. 
Zephyr—Eaton & Cobb are closing out. 


Alba—F. N. 


has increased 


Vermont. 
St. Johnsbury—Clarence E. Dudley has filed a petition in 
bankruptcy. é 
Washington. 


Burlington— The 


American Shingle Company has been suc 
ceeded by 


the Shaw-Cooper Shingle Company. 


Castle Rock— The Black Diamond Shingle Company has 
been succeeded by the Black Diamond Paint & Shingle Com 
pany. 

Colville—Burk & Lane have been succeeded by the Mill 


Creek Lumber Company. 
Everett——The Snohomish Shingle Company will decrease its 
capital stock from $20,000 to $6,000. 


Port Townsend—The offices of the Docewallips Timber 
Company have been moved here from Seattle. 
Seattle— The Docewallips Timber Company's office has 


Townsend. 
Wisconsin. 
John Nickolay is selling out at this point. 


NEW MILLS AND EQUIPMENT. 


Arkansas. 
Fourche—The Fourche 
build structures recently burned at its plant. 
Walnut Lake—The Walnut Lake Cypress 
building plant to manufacture walnut timber, 
ity of 60,000 feet daily. 
California. 
Anaheim—The Griffith Lumber 
2-story warehouse 40x104 feet. 
Santa Rosa—The Rose City Mill & Lumber 
recently completed improvements at 
$2,000. 
Tropico HL. R. 
feet. 


been moved to VPort 


Rozelleville 








River Lumber Company will re- 
Company tis 
to have capac 


Company is building a 
Company has 
its plant at a cost of 


Thornton will build a box factory 60x168 


Georgia. 


is install 


Waycross The Bailey Manufacturing Company 
which will Increase the 


ing additional machinery at its mill, 

capacity from 35,000 to 60,000 feet 

Kansas. 

Pittsburg —-The Pittsburg 
large its plant. 


Pianing Mill Company will en- 


Louisiana. 
Pollock—The Tron Mountain Lumber Company will build 
planing mill, saw mill and steam dry kiln. 


Winnfield—The Land Lumber & Manufacturing Company 


will rebuild its planing mill, dry sheds and office building 
which were burned at a loss of $8,000 In October. 
Massachusetts. 
Springfield— The Berkshire Lumber Company will build 


woodworking shop to cost $3,000, 


Texas. 

Fort Worth—The American Casket Manufacturing Com 
pany will build plant, consisting of 3-story building 60x100 | 
feet, two 1-story buildings, power house and dynamo house ; 
cost $60,000. 

Virginia. 


Richmond 


Miller & Miller will rebuild dry kiln recently 
burned; daily 


capacity 10,000 feet of lumber. 


Aberdeen—The Leitch Bros. will build a shingle mill 
in South Aberdeen at a cost of $15,000, 
Palouse—The Potlatch Lumber Company will build a 


2-story office building. 


CASUALTIES. 








Arkansas. 
Cotter—The Cotter Lumber Company suffered a_ serious 
fire loss November 9; loss about $1,500, with some insur 


ance. 
Kansas. 

Parsons—The Dodge-Bryan 
fire loss on November 
Parsons The S. M. 
aged by fire November 


Lumber Company 
12; loss about $30,000 
Cooper Lumber Company 
12 to the extent of $30,000. 


Kentucky. 


Louisville—-The Calloway Lumber 
damaged by fire November 14; 1 
ance. 


suffered a 


was dam 


Company's yards were 
oss $6,000, with some insur- 
Michigan. 


Weed's planing mill was burned Novem- 
no insurance, 


Mississippi. 


Ball's saw mill plant was burned November 
with no insurance. 


New York. 


cooperage shop 


Bellevue—H. M. 
ber 12; loss $4,000, 


Edna—aA. H. 
14; loss total, 


A. Hoyt's 


M. burned 
loss $4,000, 


was November 9; 


Oregon. 

Monument—The Beech Creek saw 
cently ; no insurance. 

Portland—The plant of the Multnomah 

Company was damaged to the extent of 
dollars by fire November 8. 


Tennessee. 


mill was burned re- 
& Lumber 


thousand 


Box 
several 


Oakley—The lumber plant of Spurrier & Williams was 
burned November 8. 
Texas. 
Plantersville—Cody'’s saw mill was burned November 8; 
loss $6,000. 
Washington. 


Wickersham—The King saw mill, 


owned by the D. J. 
Cain Lumber Company, of Seattle, 


was burned November 


14; loss estimated at $25,000 to $30, 000. 
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NEW YORK LUMBER SHIPMENTS CLOSE EARLIER THAN USUAL. 





Receipts at the Tonawandas Show Falling Off of 50,000,000 Feet—Export Demand Good— 
Yellow Pine Trade Improves News and Personals. 


PPP PPP PPP PPP PPL 


THE METROPOLITAN DISTRICT. 

New York, Nov. 18.—The Building Trades Associa- 
tion, which employs about 75 percent of the building me- 
chanics in Manhattan, announced that, notwithstanding 
more idle men are in New York than for years, it will 
not cut wages. It is pointed out that while the ] roposed 
building operations in Manhattan for next year amount 
to more than $500,000 over those of last year at this 
time the falling off in Brooklyn and the Bronx are so 
great that the aggregate decrease will amount to about 
$1,000,000. 

W. W. Riley, of Buffalo, was a visitor to this city this 
week. He reports business quiet. 

G. M. Uptegrove and J. A. Polhemus have formed a 
partnership under the firm name of Uptegrove & Pol- 
hemus and have opened an office at 1 Madison avenue. 

Among other visitors were Fred Cronin, eastern repre- 
sentative of the Yellow Poplar Lumber Company; also 
F. F. Crannell, jr., of Albany, and W. R. Butler, of 
Boston. DIXIE. 





FROM THE EMPIRE STATE METROPOLIS. 

New York, Nov. 19.—Enthusiasm is lacking in the 
local market, but in the suburbs buying is better than 
it was last week. Some good sized plans for buildings 
were filed last week but the aggregate is not as large as 
it should be. Stocks get lower every day and the few 
orders received are required for sizing up purposes. 

The demand for lumber sailing vessels is slow, but the 
supply of boats is low enough to maintain steady prices. 
While lumber export trade is behind what it was last 
year the demand for vessels loading for the United 
Kingdom, the continent and West India ports has been 
good. The coasting lumber and tie trade is dull, and 
while the call for lumber carriers is not brisk there 
is no falling off in rates. 

E. 8. Loomis, who looks after the New York business 
of the Blanchard Lumber Company, 11 Broadway, re- 
turned to the office yesterday after an absence of sev 
eral weeks at his home in Massachusetts, where he has 
been confined with typhoid fever. He says the outlook 
in the eastern spruce and hemlock trade is better than 
reported two weeks ago, and while many spruce manu- 
facturers in Maine are closing down operations the 
demand from his customers is sufficient to keep the 
company’s mills at Portage Lake, Me., running as 
usual. H. W. Blanchard, of the main office at Boston, 
ealled on Mr. Loomis during the week. 

Alex Willson, of the Willson Bros. Lumber Com 
pany, Pittsburg, Pa., spent part of last week in this 
city. He says the buying attitude of retailers and 
manufacturers shows improvement over that of two 
weeks ago, particularly in the hardwood lines. Besides 
hemlock and spruce the company has a big line of 
yellow pine, poplar and hardwood and Mr. Willson looks 
for further improvement after December 1. 

C. O. Shepard, who looks after the metropolitan trade 
of the Emporium Lumber Company, 1 Madison avenue, 
says hardwood demand holds up fairly well, and while 
business is confined strictly to quick requirements the 
aggregate of orders received in this way makes a sub- 
stantial showing and serves to maintain prices. Mr. 
Shepard states that the supply of hardwoods coming 
into the market is lower than usual for this time of the 
year, and that hardwood mills generally are curtailing 
their ouputs and holding off for better prices. 

The metropolitan office of the Lackawanna Lumber 
Company, hemlock manufacturer, with headquarters at 
Seranton, Pa., and J. J. Newman Lumber Company, 
yellow pine manufacturer, with headquarters at Hatties- 
burg, Miss., which was until recently in charge of E. H. 
Conrad, 1 Madison avenue, is managed by F. R. Travis, 
who has been connected with the New York office of the 
two companies for some time. 

The Hirsh Lumber Company, 42 Broadway, large yel- 
low pine wholesaler, reports a firm yellow pine trade. 
The company recently unloaded a cargo of over 1,500,- 
000 feet of yellow pine which arrived on the steamer 
Ogeechee, which came direct to this city from Jackson- 
ville Fla. This is one of the largest shipments of yel- 
low pine received at this market for a long time. 

Some disappointment was felt in the local yellow 
pine trade because of the decision of the city dock 
department to delay extensive dock improvements which 
had been planned along the water front, because, as 
it is claimed, not enough money is left out of the Sep- 
tember $40,000,000 bond sale to help out the depart- 
ment. 

R. T. Jones, of the R. T. Jones Lumber Company, 
North Tonawanda, a large white pine concern, is spend- 
ing part of the week with the company’s local manager, 
W. M. Beers, Flat Iron building. Mr. Jones says that 
the white pine situation is slower than usual for this 
time of the year, but holds up well in view of the fall- 
ing off in other lines. 

E. M. Wiley, of the Wiley, Harker & Camp Company, 
Flat Iron building, is optimistie over the North Caro- 
lina pine situation. He says that while trade in this 
city is slow, a good demand comes from suburban sec- 
tions, and the aggregate received in this way is large. 
The company is curtailing its operations in the south 
and, like other North Carolina pine manufacturers, is 
adopting a conservative attitude in the accumulation 
of surplus stocks believing that much better prices 
will be obtained soon 


Guy White, of White, Frost & White, North Tona- 
wanda, called on the firm’s local office at 1 Madison 
avenue, in charge of William G. Frost, of the firm, this 
week. Other visitors for the week include Richard T. 
Yates, of the Virginia-Carolina Lumber Company, 
Lynchburg, Va.; Lewis Dill, of Lewis Dill & Co., Bal- 
timore, Md.; Robert C. Lippincott, Philadelphia, Pa.; 
Richard P. White, Albany; F. R. Babcock, of E. V. 
Babcock & Co., Pittsburg, Pa.; Frank R. Whiting, of 
Janney-Whiting Lumber Company, Philadelphia, Pa.; 
George J. Barker, of Barker & Co., Incorporated, Bos- 
ton, Mass.; Gardner R. Jones, of Jones Hardwood Com- 
pany, Boston, Mass.; Hugh McLean, of the Hugh Me- 
Lean Lumber Company, Buffalo; W. J. Eckman, of the 
M. B. Farrin Lumber Company, Cincinnati, Ohio; H. D. 
Billmeyer, of the Billmeyer Lumber Company, Cum- 
berland, Md.; R. 8. Cohn, Roanoke Railroad & Lumber 
Company, Norfolk, Va.; C. H. Turner, Neberne Lum- 
ber Company, Newberne, N. C.; Frank W. Whitman, 
Philadelphia, Pa. 





THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Nov. 19.—The season of 
receipts of lumber by vessel at the Tonawandas will 
practically end this month. Few dealers have stock 
to come forward by water this year and, as far as can 
be ascertained, there will be few cargoes to arrive after 
December 1. With the season closing several weeks 
earlier than usual the decrease in receipts will be only 
the more pronounced. It is estimated that the receipts 
for this season will show a falling off of between 
50,000,000 and 100,000,000 feet from those for 1906. 
A trifle over 443,000,000 feet of stock were received last 
season. While this season will show a _ considerable 
decrease, the local custom officials state that the receipts 
of Canadian lumber will be even greater than in 1906. 
There was a trifle over 67,000,000 feet of Canadian stock 
received by water and rail last year. 

The receipts by vessel during the last week amounted 
to nearly 9,000,000 feet. The stock was delivered as 
follows: 


3OAT AND CONSIGNEE Feet. 
Steamer Zillah, J. A. McBurney & Co............ 400,000 
Schooner Redington, J. A. McBurney & Co........ 500,000 
Schooner Redington, Fenton & Sons.............. 500,000 
Steamer Sawyer, Eastern Lumber Company...... 870,000 
Schooner Turbury, Eastern Lumber Company.... 30,000 
Schooner Turbury, Wilson Lumber & Box Company 800,000 
Steamer Zillah, Silverthorne & Co............... 500,000 
Schooner Connelly Bros., A. Weston & Son....... 946,000 
Schooner Burke, Wilson Box & Lumber Company. .1,300,000 
Steamer Schoolcraft, A. Weston & Son........... 700,000 
Schooner Swectheart, J. & T. Charlton........... 738,000 
Steamer Lycoming, J. & T. Charlton............. 900,000 
Schooner Faile, F. Hughson & Co... ...csccccccoe 342,259 
Steamer Robert Holland, F. Wughson & Co....... .344,768 


With the arrival today of the schooner Tuxbury the 
Wilson Lumber & Box Company received its last stock 
of the season by vessel. The Turbury was preceded 
only a few days by the schooner Burke. These cargoes 
have rounded out the company’s stock nicely and it 
expects to be in a position to fill its customary volume 
of trade during the winter. 

The Eastern Lumber Company’s lake receipts closed 
today with the arrival of 900,000 feet of white pine 
aboard the steamer Sawyer and barge Tuxbury. This 
company received between 40,000,000 and 50,000,000 
feet of stock by boat last season, and, while its receipts 
this year fell somewhat short of those for 1906, the 


A TWO-EDGED SWORD. 


The fight of the Pacifie Coast Lumber Manufacturers’ 
Association, Shingle Mills Bureau and other manufac- 
turers of lumber and shingles of western Washington 
before the Interstate Commerce Commission to prevent 
the advanced eastbound freight rate becoming effective 
will be a two-edged sword in the combat. While the pre- 
vention of the advanced rate is the leading matter of 
controversy a 40-cent rate to the Missouri river, which 
has been uppermost in the minds of Coast lumbermen 
for years, will also be fought out. The complaint of 
Coast manufacturers filed with the commission, as pub- 
lished in the AMERICAN LUMBERMAN last week, gives 
evidence of this phase in the latter part of section 10 
of the petition, wherein it is said: 





* * * ‘The rate or rates of charge therein specified to 


the city of Omaha and other Missouri river points and as 
to which rate or rates of charge your petitioners particu- 
larly aver the same to_be and to have been on and prior 
to said October 31, 1907, unjust, unreasonable and discrimi- 
natory and allege that the same and each of them should be 
reduced to the same rate or rates of charge, as a maximum, 
heretofore applying to the transportation of the manufac- 
tured forest products herein mentioned to the city of St. 
aul and other similar points and places. 


In the evidence presented against the advanced rates 
are official data taken from the reports of the transconti- 
nental railways showing that at the old rates lumber and 
shingle shipments practically paid the operating ex- 
penses of the railroads, leaving the freight earnings on 
all other commodities or shipments as profits for the 
freight departments. On this showing and other testi- 
mony of equally important bearing the lumbermen ex- 
pect not only to receive a favorable decision against the 
advanced rates but also to have the 40-cent rate to the 
Missouri river installed. 


yard on Ellicott creek has an assortment of stock that 
is hard to beat. 

Of the shippers who have stock to come down before 
the season closes A. Weston & Son perhaps have the 
largest amount. At least 6,000,000 feet more will be 
received, and all of it is scheduled to reach the local 
yard by the end of next week. 

The Northern Lumber Company has 1,100,000 feet 
yet to come forward before the close of navigation. 
The stock is on its way down the lakes aboard the 
steamer Flint and barge Arenac. 

William H. Gratwick, of White, Gratwick & Mitchell, 
as president of the Chamber of Commerce of Buf- 
falo, N. Y., has appointed a committee to attend the 
National Rivers & Harbors Congress at Washington, 
D. C., on December 4, 5 and 6. Theodore 8. Fassett, of 
Smith, Fassett & Co., was made chairman of the com- 


* mittee. 


In a resume of the market conditions leading dealers 
say that a considerable decrease in business has occurred 
during the last week. Inasmuch as last month was one 
of the best of the season, the falling off is perhaps 
more noticeable than it would have been had the market 
been in a quieter state. One dealer stated that his 
company’s business last month consisted in the filling 
of orders for nearly 6,000,000 feet. 

Silverthorne & Uo. have 2,500,000 feet of white pine 
to come down by vessel before the season closes, 1,500,- 
000 from Lake Superior points and the balance from 
Georgian bay. 

The last lumber to be shipped to tidewater points over 
the Erie canal this season is being loaded. It con- 
sists of two boatloads for the Singer Sewing Machine 
Company; of Elizabethport, N. J. 

T. J. Wilson, of the Wilson Lumber & Box Company, 
is wearing a broad smile. A son was born to Mr, and 
Mrs. Wilson at their home on Goundry street this morn- 
ing, increasing the proportions of the family to three 
members. 

J. A. MeBurney & Co. received their last stock of the 
season by vessel when the steamer Zillah and barge 
Redington arrived with 900,000 feet aboard for them. 





PROMINENT PINE AND HARDWOOD OPERATOR. 


R. E. MacLean, secretary, treasurer and manager of 
the I. Stephenson Company, Wells, Mich., was in Chi- 
eago Tuesday on a business trip and didn’t seem a bit 
worried by the ‘‘ financial stringency.’’ 

‘*The mills up in our country have not felt the dis- 
turbance to any perceptible extent,’’ said Mr. MacLean. 





R. E. MacLEAN, OF THE I. STEPHENSON COMPANY. 


‘*Our company has its cut all sold up to January 1 
and the lumber is being taken out about as fast as 
usual, As far as the market in general is concerned 
there appears to be less lumber moving perhaps, but 
there has been no slump in prices. I do not expect any. 
I do not think northern lumbermen are going to sacri- 
fice their lumber or their stumpage. They will leave 
the stuff in the tree first! As long as it is there they 
know it represents a certain value and there is no neces- 
sity for cutting it and realizing less. 

‘*The present condition was not wholly unexpected, 
with a presidential year ahead and a long period of 
prosperity behind, but it was thought it would come on 
gradually and not as suddenly as it did. To change the 
country from a credit system to a cash system in five 
days was bound to create some disturbance. I think 
the people in the large cities are more ‘panicky’ than 
the people in smaller communities. Up in our country 
there is almost no feeling of panic at all. The banks 
have taken no special action and they have the utmost 
confidence of the community. 

**So far as the I. Stephenson Company is concerned 
our cut is sold until the first of the year, and that will 
be time enough to consider future policy. Conditions 
may be considerably changed by then.’’ 





CONFUSING IDENTITY. 
Some confusion has resulted from the organization of 
« lumber company at Shreveport, La., under the name of 
the Continental Lumber Company. In several instances 
this has been looked upon as a branch of the Continental 
Lumber & Tie Company, of Houston, Tex. There is no 
connection whatever between the two organizations. 
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Timber Loans 


We are prepared to make 
loans in amounts of $500,000 
and upwards secured by first 
mortgage on high grade, 
accessible standing timber 


owned by established, going 
lumber companies. 


Correspondence and per- 
sonal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 


First National Bank Bldg., CHICAGO. 








TIMBER 
LOANS 


E are the only finan- 

cial house in theUn- 

ited States that makes a 

specialty of loaning money 

on large tracts of stand- 
ing timber. 


Clark L.. Poole & Co. 


Successors to 


H. C. BARROLL & CO., Bankers. 
First National Bank Bldg., CHICAGO. 

















BONDS 


High Grade Timber Loans 





We are in the market to buy and sell. 
Correspondence Solicited. 


Farson, Son & Company 


Successors to 
Farson, Leach & Company, 


First National Bank Bldg., CHICAGO. 
34 Pine Street, NEW YORK CITY. 




















AUDITS AND SYSTEMS 
OF ACCOUNTS 


Wilkinson, Reckitt, Williams & Co. 


CERTIFIED PUBLIC ACCOUNTANTS. 


Marquette Bldg. 62 Broadway, Mutual Life Bldg., 
CHICAGO. NEW YORK. PHILADELPHIA. 














‘AN INDIANA STATESMAN—(Continued from Front Page). 


Miller has good reason to expect that his own life will 
be extended far beyond threescore and ten years. 

If Charles Wesley was not quick enough in his en- 
trance into the world to participate in the Civil War 
he had two brothers old enough to discharge that patri- 
otic duty, both of whom served from the outbreak of 
hostilities in 1861 to the mustering out of the armies 
in 1865. His education began in the common schools and 
was continued for two years under the private tuition of 
the distinguished educator, William P. Pinkham, at 
Paoli, Ind., and finally with two years’ studies at the 
Ladoga (Ind.) normal school. Afterward he took a 
course in the law department of the University of Mich- 
igan, whence he graduated in 1884. 

In the course of his educational years he taught school, 
beginning that avocation when he was 17 years oJd. That 
was the way many young men secured means for cloth- 
ing themselves and paying for their higher school eduea- 
tion twenty to forty years ago. His first school was 
in Wood township, Clark county, Indiana. He spent 
part of his time thereafter in selling books, fruit trees 
and sandwiching in an occasional term of school teach- 
ing. Thus he worked his way through college. 

His first connection with the lumber business was in 
1887, when he held a partnership in the manufacture of 
hardwood lumber at Harbor Springs, Mich. From this 
initiation in the lumber business in after years he be- 
came interested in a number of lumber enterprises, in- 
eluding several in the hardwoods of Indiana and yellow 
pine in the south. He is most prominently known in the 
lumber business in connection with the Lesh, Prouty & 
Abbott Company, of East Chicago. Altogether his ex- 
perience in hardwood manufacture and trade has been 
long and varied, and his associates say of him that, 
though a law practitioner, he has a thorough knowledge 
of the lumber business as a whole. 

During the years of his relation with lumber inter- 
ests he has made the law his profession, for which he pre- 
pared himself by his thorough course of study at Ann 
Arbor. He was thoroughly well equipped to handle cases 
in which lumber was involved, and has been very success- 
ful along that line. Mr. Miller became so prominently 
identified with the bar of Indiana, and was so favorably 
regarded by the legal fraternity of the state, that when 
he was brought forward in 1902 as candidate for attor- 





LUMBER CONDITIONS UNCERTAIN IN LONDON. 


ney general of Indiana he easily ran ahead of his ticket 
in the counties and cities where he was best known, and 
was triumphantly elected. In 1888 he was _ elected 
mayor of Goshen.and discharged that magisterial duty 
to the credit of himself and the satisfaction of the 
citizens of that municipality. 

In the maturity of his manhood and in the midst of 
his successful career Mr. Miller in 1887 married Sarah 
Elizabeth Perkins, an estimable lady of Goshen.  Blest 
with much good fortune in other things, the stork has 
refused to favor the happy couple with the gift of 
children. 

Aside from his connection with the lumber concern 
already mentioned Mr. Miller’s other business relations 
include the presidency of the Elkhart County Trust 
Company. He is also a director in the State Bank of 
Goshen and director in the Home Telephone Company. 
He is a stockholder in several other financial institutions. 

Mr. Miller is a member of the Methodist Episcopal 
church. He is a Knight of Pythias, a member of the 
Maceabee fraternity, a Woodman, an Elk and a thirty 
third degree Mason. He is a member of the Marion and 
the Columbia clubs of Indianapolis. His principal recre 
utions are fishing and horseback riding. 

The politically influential men who are pushing for 
ward Mr. Miller’s nomination for the governorship of 
Indiana regard him as an ideal candidate. He has a 
high standing in his own community and throughout the 
state for integrity, and he has an enviable record as 
a lawyer; he stands in the front rank of his profession 
and is regarded as a formidable forensic antagonist. Yet 
he has attained his reputation and prominence by square, 
open contest and by hard work in the preparation of his 
causes, never by any sort of trickery. He has taken 
active part in all the republican state conventions since 
1882, and was a delegate to the republican national con 
vention that nominated Benjamin Harrison for the 
presidency in 1892. His first recognidion on the state 
ticket was in 1900, when, without previous arrangement, 
his name was presented to the convention for presiden 
tial elector at large, resulting in his unanimous nomi 
nation. His election as mayor of Goshen and as attor 
ney general of the state has been referred to. In each 
instance the result showed the high esteem with which 
his fellow citizens regarded him where he was best 
known. 


{From our own correspondent. } 


LONDON, ENGLAND, Nov. 5.—The general position here 
is one of uncertainty. First, the possibility of a strike 
of employees on the railway systems seems certain un- 
less the railway companies ‘‘recognize’’ the men’s trade 
unions. Then again the stringency in the United States 
financial market will not help matters as it will prob- 
ably lead to the shipment of larger quantities of Amer- 
ican woods than would otherwise be the case, with the 
resultant drop in prices. Stocks of pitch pine at all the 
chief centers of distribution are much too heavy for the 
demand and the same applies in less degree to hard 
woods. In the Baltic trade little buying has been done 
for next year’s shipment and until things become more 
settled in the commercial world business all round will 
be very much restricted. 


Docks in London. 


The number of pieces for the last two years, up to 
November 1, were as follows: 





1907. 1906. 

Foreign deals and ends. . .. 1,861,000 2,555,000 
EC 6 aed rei cacve nae was 2 501,000 3,280,000 
Pine deals and battens.............. 667,000 751,000 
Spruce deals and battens........... 897,000 
IN Ps ionaia a> olin pel Gils ¥i.6 6: Bie cemie- 5,011,000 
Ey trea ales iG sks eine eae ed 6,112,000 

WRG. cnc cdccccwecsccinsccecckhdeeeee 16,906,000 


Although the present stock is well under last year’s, 
it is ample for the reduced consumption. The chief 
feature of the above figures is the shortage in battens 
and flooring, which are much below the average. 


Pitch Pine Position. 


Very little business is being done. Stocks are far too 
heavy, the holding of sawn timber at the four chief 
ports, namely, Liverpool, Manchester, Glasgow and Lon- 
don, aggregating over 100,000 loads and probably half 
of this is worth little more than the freight charges. In 
the absence of demand there is no real market price for 
30-foot average sawn timber but if a buyer did come 
along he would be inundated with offers at $17.50 to 
$19. Forward buying for next year’s shipments is prac- 
tically at a standstill. I understand that shippers can 
not buy the wood at a price which enables them to sell 
it under $17.50 ec. i. f., and buyers here will not look at 
this figure. Hewn is in rather a better position and 
$22.50 ¢. i. f. is the current rate for 100-foot average. 
The lumber market is demoralized. Germany, the largest 
consumer, is suffering from depression in iron trade 
and tight money. For 11-inch and up $90 is about the 
top figure today. Freights remain on the basis of $20.50 
for one port United Kingdom or continent, with $21.25 
for two,*but very little tonnage is being taken up. 


The Mahogany Market. 


This branch of the wood trade maintains its satisfac- 
tory position. Although large sales have been made at 
auction during October values have not weakened and 
the outlook is as satisfactory for shippers as it has been 
for several months. Arrivals have been small and con- 


sist of about 2,000 logs of Honduras, African and Cuba 
wood, About 1,350,0U0 feet has been placed at auction; 
of this about one-third consisted of Honduras which av- 
eraged nearly 12 cents a foot. <A large business (over 
800,000 feet) has been done in African. Prices varied 
considerably, owing to the nature of the wood, but the 
average works out at about 8 cents a foot. About 100,- 
000 feet of Cuba also brought a good return. The total 
stock in first hands November 1 was under 5,000 logs 
and any further shipments diverted to this market are 
assured of a ready sale. 
American Hardwoods. 

The outlook on this side is not regarded as satisfac- 
tory, as it is practically certain that as a result of the 
financial crisis in New York large quantities of goods 
of all kinds will be sent over on consignment and there 
will be a general drop in prices. Stocks generally con- 
tinue heavy with the exception of Whitewood for which 
the demand exceeds the supply, particularly for prime 
inch wood (planed to % inch) which is worth $62.50 
a thousand feet, with other sizes in proportion. Other 
grades are not quite so badly wanted and ruling rates 
are: clear saps, $45; medium, $37.50; and culls, $27.50; 
all inch wood planed to % inch. Shippers of American 
walnut are strongly advised not to make further ship- 
ments on consignment for the present as heavy losses 
are likely to be the result. Prime inch quartered oak 
boards are bringing about $75 a thousand feet but de- 
mand is small. Prices for plain oak 3 and 4x10 inch 
and up planks which have been worth $45 a thousand 
feet for some time are down to $40 and will probably 
go lower. For first quality inch bvards shippers are 
asking $60 to #65, but as consignments are being placed 
at $52.50 to $55 there is not much chance of the former 
prices being obtained. The market is glutted with wood 
of inferior grade. Ruling prices for satin walnut today 
are $37.50 for prime inch boards, with medium at 
$27.50, 

Miscellaneous. 

Alexander Bayard Clark, of the Imperial Lumber 
Company, Limited, of Canada, whose headquarters in 
this country are in Manchester, leaves Liverpool Novem 
ber 7 on the White Star liner Arabic for his home in 
New Jersey. This trip has been rendered necessary by 
the recent death of Mr. Clark, senior. 

Although a certain section of the trade speak of the 
recent Hoo-Hoo concatenation with a smile there is no 
doubt that a great deal of interest is being taken in 
the order. The latest suggestion is the formation of a 
branch in Liverpool, which contains almost as many mer- 
chants engaged in the American trade as London. 

Some surprise has been caused here at the action of 
certain manufacturers of American doors in reducing 
their prices for the ordinary standard door to $1.20, con- 
sidering the high price of pine. But little profit is likely 
to be realized from transactions of this kind. Even at 
this figure, the Norwegian door is a cheaper article than 
the American, which can never hope to compete on equal 
terms with the Baltie product. 
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EAST COAST EXPORTERS CONSIDER FREIGHT ADVANCE. 





Railroad Men to Give Assistance—Heavy Losses From Maryland Forest Fires—-Negotiations 
On For Sale of Big Timber Tract—Car Situation Improves. 
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FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mb., Nov. 20.—The special committee 
appointed by the lumber exporters of this and other 
cities at a meeting held two weeks ago to take up for 
consideration the ineresse in the transatlantic freight 
rates on lumber and logs announced by various steam- 
ship companies to take effect on the first of next year 
held another meeting at the Chamber of Commerce on 
Tuesday of last week and discussed the letter received 
in reply to the representations of the exporters for the 
steamship lines. This reply, as previously reported, de- 
clared that the transportation companies are unable, on 
account of the increased cost of coal and other essentials 
in the operation of steamers, to continue the present 
rates. The subject was discussed at considerable length 
and in conclusion the railroads were also brought into 
the deliberations. Representatives of several of the 
railroads, among them Mr. Needham, of the Southern 
railway at Norfolk; Mr. Hawkins, of E. T. Lamb’s 
office of the Southern; Mr. Payne, of the office of 
W. E. Payne, of the Norfolk & Western at Norfolk, and 
Mr. Hodges, of the assistant general freight agent’s 
office at Columbus, of the Norfolk & Western, were 
present and suggested that they be allowed to make rep 
resentations to the steamship companies relative to the 
rates. The exporters formulated a schedule of rates 
averaging about 1 cent more than the present rates, and 
this was given to the railroad men as the demand of the 
exporters. The railroad representatives will confer with 
the steamship agents, and there is a probability that 
through rates can be so arranged as.to reach an agree 
ment all around. Another meeting will be called as soon 
as the railroad men are ready to report. M. 8. Baer, 
of R. P. Baer & Co., the chairman of the special com- 
mittee, presided, and all the members of the committee 
were present. 

Some idea of the destructiveness of timber fires in 
Maryland, which is not usually numbered among the 
large lumber producing states, is furnished by the Mary 
land state forester, F. W. Besley, which was made 
publie several days ago. According to this report the 
losses last year in six of the twenty-three counties in 
which statistics were kept amounted to over $200,000, 
so that, assuming the rate of destruction to have been 
about the same in the rest of the state, the loss from 
this source alone to the timber wealth of Maryland 
cannot have been less than $500,000, and most likely ex- 
ceeded this sum by a considerable amount. It is re- 
yarded as a reasonable supposition that prior to the 
organization of the present system of forestry super- 
vision the damage was even greater. Now the wardens 
keep a close watch for fires and often check them in the 
early stages. The system still leaves much to be de- 
sired, but a beginning has been made and the state 
may be expected in course of time to show greater lib- 
erality in making appropriations for the bureau. At 
present Mr. Besley has serving under him without pay 
wardens in Baltimore, Anne Arundel, Charles, St. 
Mary’s, Montgomery, Prince George’s, Cecil, Washing 
ton, Harford, Allegany and Garrett counties. Some of 
these counties contain little good timber, nevertheless 
the savingshas been important. Under the existing law 
every individual who carelessly or negligently, wilfully 
or maliciously, causes or starts fires, or causes them to be 
started on lands other than his own is liable to a fine of 
$25 to $1,000 and to a prison sentence of thirty days 
to one year. Persons who start forest fires are also 
liable for damages. 

Edward C. Carrington, jr., of the firm of Carrington 
& Carrington, Baltimore attorneys, is conducting nego- 
tiations in behalf of various investors whose identity 
he refuses to divulge at this time, for the purchase of 
about 150,000 aeres of timber land in North Carolina, 
the precise location being also withheld for the present. 
The land is said to comprise five separate tracts and 
the investment is expected eventually to involve an 
outlay of not less than, $1,500,000, making it one of the 
largest developments of the kind ever undertaken. This 
amount is said to include the erection of big mills and 
other facilities for the production of lumber on a big 
scale. Mr. Carrington, it is stated, secured an option 
for sixty days and should it be decided to take this up 
a company is to be formed and the names of the incor- 
porators will then be announced. Mr. Carrington has 
had much experience in such matters, having been in- 
strumental in launching a number of industrial and 
financial enterprises. He returned last week from North 
Carolina, where he went to look over the property. The 
work of examining titles and attending to other details 
is now in progress. 

The suit of Henry Spies against Harry T. Wilson, Ida 
M. M. Butts and James MeCormack for $400,000, which 
has been pending in the Upshur circuit court in West 
Virginia, has been settled by compromise. This termi- 
nates a bitter fight for the control of timber lands in 
Randolph county, West Virginia, worth not less than 
#1,000,000. Aceording to the terms of the compromise 
Henry Spies receives the balance of purchase money and 
a one-fourth interest in the property and business. The 
case had been pending for some time and had attracted 
much attention. 

M. S. Baer, of R. P. Baer & Co., hardwood dealers and 
manufacturers of this city, is in the Clinch valley section 
of West Virginia looking after lumber there and getting 
a line on the situation among the mills. He is ex- 
pected back in about one week. 


E. Stringer Boggess, the well known hardwood man 
and prominent Hoo-Hoo of Clarksburg, W. Va., is off 
on a trip to Europe. He was in Baltimore last week to 
say good bye to a number of his friends and sailed last 
Saturday from New York on the Lucania. He went 
solely for pleasure and recreation, taking advantage of 
the lull in business, and will be gone about seven or 
eight weeks. 

Gen. G. W. Curtin, of the Pardee-Curtin Lumber Com- 
pany, of Curtin, W. Va., was here several days ago in 
connection with business for his company and also dis- 
cussed with the firms which he saw the trade conditions 
and outlook. He reported lumber very quiet in West 
Virginia, but also stated that no reduction had taken 
place on better grades, the quotations being decidedly 
firm and holders disposed to wait until they got their 
figures. At the same time none of the mills had large 
stocks, the trade being in good shape, while not a few 
held orders which would keep them going until well into 
February of next year. The common stocks were offered 
rather freely, he said, and the quotations were off. 





FROM THE OLD DOMINION. 


NoRFOLK, VA., Nov, 18.—During the last few days 
the car situation has improved considerably and manu- 
facturers will be able to get out at least a part of their 
overdue shipments this week. The empties have been 
well distributed according to the needs of each mill, so 
the improvement is among all the mills. The North 
Carolina pine market is indifferent. Demand is fair. 
Prices being obtained for North Carolina pine average 
from $1 to $3 off the market report of March 21. In 
instances where one especial kind of stock is in much 
demand manufacturers are getting good prices, and other 
kinds can not be moved at any price because they are not 
wanted. 

William E. Uptegrove & Bros., of New York, who were 
forced into the hands of receivers some weeks ago, have 
closed their box shook plant in this city. Uptegrove & 
Bros., who are probably the largest box manufacturers 
in the world, have been operating a plant in this state 
for the last year, experimenting with North Carolina 
pine as material for boxes. At the time of their failure 
they were planning a $65,000 plant to be erected in this 
city for the manufacture of box shooks from North 
Carolina pine, and their plans may still be carried out, 
as their receivership is only temporary. 

Hughes Mayo, of the North State Lumber Company, 
Charleston, 8. C., accompanied by his sister, Mrs. G. J. 
Cherry, returned home last week after spending several 
days at the Jamestown Exposition. 

John D. Biggs and Asa T. Crawford, president and 
secretary, respectively, of the Dennis-Simmons Lumber 
Company, Williamston, N. C., were in this city today on 
their way to Baltimore and other northern markets. 

Albert Guess, son of Alonzo Guess, president of the 
New Rochelle Coal & Lumber Company, of New Rochelle, 
N. Y., has accepted a position at the Gilmerton plant of 
the John L. Roper Lumber Company in order that he 
may gain some practical knowledge of the lumber busi- 
ness. 

Ferd Brenner, president of the Ferd Brenner Lumber 
Company, of this city, has cabled his departure from 
Europe to his connections in this city. Mr. Brenner 
sailed on the steamer Mauratania of the Cunard line, 
being accompanied by his son, Harry J. Brenner, and the 
treasurer of the Ferd Brenner Lumber Company, L. G. 
Banning. 

E. M. Terry, secretary of the National Lumber Ex- 
porters’ Association, with headquarters in Baltimore, 
Md., spent a few days in this city last week in connec- 
tion with a suit in the federal courts of this city which 
involved several lumber exporters. 

The German steamship Albano sailed for Hamburg 
with the following: 289,000 feet hardwood lumber, 
$17,045; hardwood logs, $4,350; 958,000 cases pencil 
slats, $5,748; total, $27,143. 

British steamship Almora sailed for Glasgow with the 
following: 265,000 feet oak lumber, $12,150; 350,000 
feet poplar lumber, $20,125; 75,000 feet of North Caro- 
lina pine, $1,880; 18,000 feet mixed hardwood lumber, 
$900; logs, $2,150; total, $37,205. 

British steamship Birmingham sailed for London with 
the following: 169,000 feet hardwood lumber, $14,120; 
193,000 feet softwood lumber, $10,465; total, $14,585. 

The Dutch steamship Themisto sailed with a large 
eargo of lumber, but manifest for its cargo has not yet 
beel filed. 

George W. Roper, president of the John L. Roper 
Lumber Company, returned from a short business trip to 
New York Saturday. 

Ray Swain, junior partner of Swain, Alcock & Swain, 
of New York city, stopped in this city a few days last 
week returning from a trip through the mill section of 
North Carolina. 

H. L. Searborough, president of the Rocky Bluff Lum- 
ber Company, was also a visitor in this city. 


SAAB 


Rate Hearing to Be Held Soon. 


OsHKOSH, WIS., Nov. 12.—The case of the Oshkosh Log- 
ging Tool Company and others against the Chicago & North. 
Western railroad will be heard November 21. This is the 
first of a number of cases in which efforts are being made 
to obtain a readjustment of freight rates that wil] be of 
benefit to Oshkosh, 
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The Continental National Bank 
of Chicago. 


OFFICERS 
GEO, M. REYNOLDS, Pres’t. HERMAN WALDECK, Asst. Cashier, 
ALEX. ROBERTSON, V-Pres’t. F.H. ELMORE, Asst. Cashier. 
Wo. G. SCHROEDER, Cashier. WILBER HATTERY, Asst. Cashier, 
B.S. MAYER, Asst. Cashier. J.R. WASHBURN, Asst. Cashier. 
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Capital and CONTINENTAL 
— NATIONAL 


$6,000,000) BANK 
| oF 
CHICAGO 


Deposits 


$65, 000,000 











BOARD OF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
J. OGDEN ARMOUR . F. WEYERHAEUSER 
ALBERT J.EARLING W™M.C. SEIPP SAM'L McROBERTS 
HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 
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Courteous Treatment. Superior Facilities. 
Ample Resources. 
Accounts of Corporations, Firms and Individuals 
Solicited; Correspondence Invited. 















$5,000,000 


In amounts from $100,000 to $2,000,000 


to loan on first-class timber properties, well 


located, and in strong hands. 








Peabody, 
Houghteling & Co. 


181 La Salle Street, CHICAGO. 








(Established 1865.) 





‘eo 
The American Gredit Indemnity 
Go. of New York, 


CAPITAL, FULL PAID, $1,000,000. 





S. M. PHELAN, President. 


802 Broadway, NEW YORK. 
Broadway and Locust St., ST. LOUIS. 
Marquette Bidg., CHICAGO. 








Insures Manufacturers and Wholesalers 
against excessive annual loss through in- 
solvency of customers. 











FOR SALE 


The undersigned offers to investors a limited 
amount of 


SHORT TERM PAPER 


The paper is that of a corporation of large re- 
sources and high credit and is further secured by 
bond and mortgage on assets of twice the amount 
of mortgage. f 











Address, “FINANCIAL,” American Lumberman. 
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Order 


The edition of 


those who wish to 


ume II, now being 
their order at once. 


try and brings dow 


country. 
timental viewpoint 
value and interest. 

The price of the 
ber Industry of A 
ume. 
complete the work 
for full sets. 


315 Dearborn St., 








In Advance 


the “History of the 


Lumber Industry of America,” by James 
Elliott Defebaugh, is limited to the num- 
ber of advance orders. 


Consequently, 
be certain of secur- 


ing a set of the history, including Vol- 


printed, should enter 


Volume II deals with the old white 
pine, spruce and hemlock territory em- 
braced in New England, New York, New 
Jersey and Pennsylvania. It treats of the 
beginnings of the industry in this coun- 


mn to date the history 


of a section which largely fixed the lines 
of lumber development for the entire 
From both practical and sen- 


s the volume is of 


“History of the Lum- 
merica” is $5 a vol- 


Four volumes are scheduled to 


and orders are taken 


Address the publisher : 


American Lumberman, 


CHICAGO, U. S. A. 











Christmas? 


What Christmas gift for 


Your wife, 
Your child, 
Your relative, 
Your friend, 
Yourself, 


better than the new book of poems 


“In Forest Land,” 


By DOUGLAS MALLOCH 7 


It will give those near to you a new and 
greater appreciation of the forest and those 


concerned therein. 


For gift purposes the book is exceptionally 


attractive. 
laid antique paper, 


It is printed in old style type on 


illustrated in tint and 


bound in silk cloth, with gilt top. Price $1.25 


a copy, postpaid. 
If you desire, the 


book will be sent post- 


paid to any address you may wish in tame to 
reach the recipient December 24 or 25, with 


a letter from this office 
gift from you. 


stating it is a Christmas 


American Lumberman, 


315 Dearborn St., 


CHICAGO, U. S. A- 
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WITH THE WEEK’S TRADE IN WISCONSIN. 





Conditions in the Cream City — Many Loggers Throughout the State Have Curtailed Opera- 
tions—Cut of Hemlock Will Be Reduced One-Half. 





MILWAUKEE, WIs., Nov. 20.—This week was but a 
continuation of the dull weeks which preceded it. Mil- 
waukee lumbermen, including those who were the most 
hopeful, have given up the idea of doing much business 
until spring. It is the general opinion of the lumbermen 
that buyers will not buy lumber at this time at any 
price. One dealer had a halt dozen prospects which 
he thought to be sure sales, in Michigan. They now 
refuse to buy. Thinking the price was the objection the 
dealer was ready to bargain but could not sell at any 
prices. 

The winter months are always quiet ones in the re 
tail yards but this winter promises to be exceptionally 
dead. The quiet season began two months earlier than 
usual as retail yards have not been doing business to 
speak of for the last six weeks. The wholesalers have 
oceasional sales, as there is always a slight demand for 
goods, but business does not amount to much. Prices 
are weak and conditions in general are worse than Mil- 
waukee lumbermen have experienced in years, 

Not a few of the dealers have done absolutely no 
business during the last week. Inquiries have come in 
but no sales were made. News from the timber land 
is to the effect that the vear’s cut will be but half that 
of last year. Rather than force the lumber on an un 
willing market the lumbermen prefer to keep it on 
the stump. The perplexing question that more than 
one lumberman is trying to solve just now is, ‘* When 
will conditions change?’’ Some say after the first of 
the year; others say in the spring, but the majority of 
the older men are of the opinion that the quiet spell 
will continue for a longer period. 

George H. Noble, of the Noble-Corwin Lumber Com 
pany, in speaking of conditions said: 

Conditions are indeed peculiar. Everything seems to be 
just the reverse in the lumber business this year that it 
was last year. In 1906 at this time men were flocking to 
the woods to go to work. Now they are coming from the 
woods, unable to secure work. A year ago every possible 
stick of timber was cut and sent to the saw mills. ‘Today 
the output is being curtailed as much as possible. Wages 
were high last vear and now they are decreasing. Con 
siderable building was done last year, yet the demand has 
greatly diminished. The only orders now being received are 
for buildings started early in the year and now being com 
pleted. New work is not going on at present. 

‘*This whole affair is a puzzle to me,*’ said another 
well known lumberman. ‘*‘ With crops fairly good anid 
business apparently at its best, a financial flurry should 
suddenly take hold of the country. If, as many say, it 
was caused by a general overproduction of everything, 
I don’t think it will be of long duration. No matter 
what started it the lumber business has certainly been 
affected by it.’’ 

Fred A. Huebner, part owner in the Johnson Creek 
Lumber Company, operating in Marathon county, called 
on Milwaukee dealers during the week. 

F. H. Thatcher, of the Laird-Norton Company, Winona, 
Minn., has returned to his home after an automobile 
trip of 4,000 miles throughout the United States, 





MISCELLANEOUS STATE LUMBER NEWS. 


MILWAUKEE, Wi1s., Nov. 20.—Curtailment of logging 
operations throughout the state has thrown from S00 to 
1,000 men out of work. Wages in the woods have 
been reduced from $45 to $30, with the prospect of a 
further cut. 

The reason given for the curtailment of saw mill and 
logging operations is the condition of the lumber mar 
ket. The demand has fallen off almost entirely, despite 
a reduction in lumber prices of $3 or more a thousand. 
Lumbermen are not disposed to cut lumber with no 
orders in sight. 

While work will undoubtedly be scarce during the 
winter, it is expected that the spring will bring im 
proved conditions. The financial stringency is not en 
tirely responsible for the cessation of operations. None 
of the saw mills were shut down because of financial 
embarrassment or lack of credit. It was simply a prop 
osition of whether or not to make something which 
could not be sold, at least for some time. 

One lumberman who has extensive interests in the 
state analyzes the financial situation as follows: 

The whole situation in the west is simply the necessity 
for a readjustment of financial and labor conditions. Com 
modities have all increased to prices where people had to 
buy less or not. at all. Labor commanded high wages and 
even then was difficult to secure and generally unsatisfac 
tory. Industries were operated to the limit of capacity and 
capital. The high tide of prosperity made é¢verybody too 
confident. A readjustment was necessary, and it is here. 
There will be no “hard times” nor a financial panic. Every 
body will have to curtail, each in his own way and as the 
necessity demands. There is no occasion for anyone to get 
scared. The only man who will be hit will be the one who 
neglected to save a little money. <A little rest from the 
strenuous living of the last three or four years: and ail 
will be well. The vast resources of this’ country will not be 
lessened one bit by a period of quietness, The lesson to be 
learned will be that of a little more conservatism. 


A well posted lumberman in the state says that the 
cut of hemlock in Wisconsin is to be only 50 percent of 
the cut of last year, with the cuts of all other timber, 
excepting white pine, falling off in proportion. In the 
case of white pine there is such a searcity that there is 


no danger of overstocking the market under any con-' 


dition and the cut in the variety of lumber will be 
about the same. 

While conditions are bad in this state, they are im- 
measurably worse in the south. Mr. Staples, a repre- 


‘ 


sentative of the Edward Hines Lumber Company, which 
recently discharged 1,500 men at its Lron river ( Wis.) 
camp, stated that the company would no doubt have to 
follow the course of the other southern mills and ¢lose 
down in a very short time, 

At Bayfield the entire crew of woodsmen of the 
Wachsmuth Lumber Company quit work, refusing to 
stand the cut in their wages. The Mussel Lumber Com 
pany, in that locality, ato closed down operations in 
the woods for the present. In some cases firms of the 
state had made their arrangements for their winter cut 
so that it was impossible to change them when the 
present market conditions arose. They will consequently 
put out the cut they intended. 

A fow weeks ago labor for the woods was scarce, but 
it has vanished. The railroads of the west have stopped 
a great deal of extension work and these men, thrown 
hack to Minneapolis and St. Paul, Minn., are flooding 
over Wisconsin and seeking to go to the woods, 

Northern Wisconsin felt the coldest day of the season 
last week. The merenry was down to 10 degrees above 
zero, and ice on the rivers was one inch thick, enough 
to bear the weight of a man, Warmer weather is pre- 
dicted, but if the present cold weather continues the 
mills will have to step sawing with a large quantity 
ot lumber on hand which ean not be shipped by boat 
this fall and with a lot of logs on hand that will be 
frozen in until spring. 

The boom company at Marinette is the first to close 


its mill owing to the severe cold weather. The com 
pany will close for the season within the next week 
unless the weather moderates It still has 5,000,000 


feet of logs above the marking gap. 

At Oshkosh all mills, sash and door factories and 
allied intlustries are kept fairly busy, nothwithstanding 
unsettled conditions in the east. The situation as far 
as the lumber companies are concerned is not consid 
ered serious by Oshkosh lumbermen. 

A prominent lumberman ino speaking of the present 
and future conditions in the dumber business said: 

The slight decrease in the lumber business is in) future 
orders. There has been a slight falling off in) business this 
fall, but it became manifest early in the season, Colleetions 
began te come in slowly and rush for building material was 
thereafter contined to enterprises of legitimate standing 
In the production of raw material there has been a slight 
curtailment, but in all the finer lines of manufacture the 
demand is as strong as ever 

No one would think of stopping work on a skyscraper ot 
large office building just because somebody dropped a few 
millions in Wall street: so it comes about that) orders for 
interior finish, especially hardwoods, have not diminished 
in volume and | believe these conditions exist) throughout 
the lumber world The socalled money stringency has not 
affected men who are building houses, so the material for 
such structures is needed os much as ever 

The Wisconsin Northern railway will be the scene of 
busy logging operations this winter. Besides the camps 
of the Bird & Wells Lumber Company and the J. W. 
Wells Lumber Company, the N. Ludington Company 
will operate two camps on the road, and are already 
getting out logs. Londo Bros, have a large camp on 
the lire and John Phillips will soon start a camp and 
cut lumber for an Gconto company. 

All the logs eut by the above companies will be 
shipped over the Wisconsin Northern railway as far as 
Phillipsburg, thence over the Wausaukee branch of the 
St. Paul road as far as Wausaukee. It is estimated 
that over 400 woodsmen will be employed in the logging 
camps about Wausaukee this winter. 

The Bird & Wells Lumber Company eut 1,050,000 
cedar shingles and nearly 1,000 cedar ties during the 
last thirty days, which is an average of 42,000 shingles 
a clay. 

The Sawyer-Goodman Company and the Hamilton & 
Merryman Company, of Marinette, closed their summer 
sawing operations. The mills of the N. Ludington 


» Company will be able to run for some time, as there is 


a large amount of available timber. The Sawyer-Good 
man mills will start on its winter sawing during the 
coming month. ; 

Evidently there is no searcity of gold at Chippewa 
Falls. The Chippewa Lumber & Boom Company last 
week paid its empleyees about $20,000 in gold for wages 
at the Lumbermen’s National bank. 

Edward lines, president of the Edward Hines Lum 
her Company, in speaking of the closing of its camps, 
causing 1500 men to be thrown out of employment, 
SUys: 

While we have closed all our camps at Cusson and are 
curtailing our output, we do not think for a moment that 
hard times are upon us; in fact, the lumber industry was 
never in so prosperous a condition as it is today. The only 
reason we closed our camps, thus cutting our output in 
two, is that there is practically no money in circulation in 
the east where most of our lumber goes. We find sales 
easy to make at banner prices, but rather than carry the 
greater amount of the purchase in eastern paper we decided 
to curtail eperations until the money market improves. All 
of our mills will keep running as usual, as we are in need 
of lumber for sales already made. 

The J. S. Stearns Lumber Company, at Odanah, will 
not stop operations in its camps or saw mill. 

(. C. Vanderboom, engineer for the Carney Lumber 
Company, has just returned from Owen sound, Ont., 
Where he was employed at the mill which has just shut 
down. A large supply of logs will be put in this winter 
and the mill will renew operations in the spring. 

Kk. J. Ellenwood, the Menominee representative of 
the Diamond Match Company, is operating his Menomi 
nee match block plant to its fullest capacity and turns 
out daily enough matches to keep the whole state of 
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Michigan in matches for twenty-four hours. The com- 
pany is operating several other plants similar to the 
Menominee plant in the northwest. 

The big waste burner of the R. W. Merryman mill 
has been bought by Larry Hunt, a boiler maker, who 
will construct two burners of a smaller size, one to be 
erected at the Canadian milk site of John M, Thompson, 
of Menominee, and the other at Hiles, where the mill 
of the Forster Lumber Company, of Milwaukee, is lo 
cated. 

The Wilkin-Challoner Company, of Oshkosh, has con- 
strueted a new type of gang saw which has excited a 
considerable amount of interest among lumbermen and 
others who use mill machinery. 

The gang mill stands in an upright position and 
operates twenty-six vertical saws. The peculiarity of 
the construction is that it has no belting or shafting 
to furnish its motor power. The powerful framework 
is built with one hollow upright through which steam 
passes to a cylinder or steam chest above. This steam 
chest furnishes the power to the saws. The machine 
has a speed of 300 revolutions a minute and is in use 
at the plant of the Paine Lumber Company, of Osh- 
kosh. 

The saw mill of the Diamond Lumber Company, at 
Green Bay, which started operations this summer, has 
been closed down because of the financial conditions. 

The Hatten Lumber Company, of New London, bas 
completed its saw mill work and has closed until after 
the Christmas holidays. The season's cut amounts to 
about 8,000,000, 

The Willow River Lumber Company, at New Rich 
mond, has closed its saw mill for the winter season. 

The Yellow River Lumber Company, of Stillwater, 
Minn., and Dorchester & Hughey, of Bellevue, Towa, 
have received instructions to close up all camps opened 
along the Yellow river just north of Chippewa Falls. 
Jobbers who have already built their camps will be al- 
lowed to fill their contracts, but all of the companies’ 
nen employed in the woods are being paid off. 

The Northwestern) Lumber Company has closed its 
mills at Stanley and Eau Claire. It is understood that 
orders have been issued to drop several hundred men 
from the pay roll. 





IN NORTHERN WISCONSIN. 


RHINELANDER, Wis., Nov. 18.—Inquiries for hardwood 
lumber are inereasing and some orders have been re 
ceived, Buyers show no disposition to ask for large con 
cessions In price, Birch is moving slowly and soft elm 
and basswood are receiving more call. Retail yards 
in adjoining states are taking some dressed bireh for 
flooring and sheathing and hemlock and pine are in 
slight demand. 

Lumbermen are preparing to uphold prices by cutting 
down the supply of logs. Many camps have been closed 
and others have not been opened, although the drop in 
the price of labor will induce some companies to start 
their camps. Men are offering their services at the log- 
ging camps at from $20 a month up. Employment agen 
cies in the cities have offered to supply any quantity of 
good laborers at prices ranging from #20 to $30. The 
price of day labor has been cut 25 cents a day, 

Collections are slow, few bills being discounted an 
many customers asking renewals or extensions. 

Mr. Keith, of the Keith & Hiles Lumber Company, of 
Crandon, was in this city last week. His firm began 
skidding in September and will put in the usual amount 
of logs this winter. Mr. Keith reports that orders are 
searee, but his company’s stock is mostly sold to jobbers. 

The Bradley Company, at Tomahawk, has cut off sev 
eral logging camps this winter, but its stock of hard 
wood will be larger and the shortage in cut will be 
mainly in hemlock, 

The FL oH. Johnson Lumber Company has closed down 
its saw mill after a successful season. The lumber in 
its yard, about 12,000 feet of pine, belongs to the Me 
nasha Woodenware Company. 

The Brown Bros. Lumber Company has shut down its 
mill for repairs and will start up again when these are 
finished. 

The Pelican River Lumber Company is getting its new 
planing mill ready to run. Most of its stock is on hand 
in the vards, as it had no facilities for dressing the 
lumber. 

The Robbins Lumber Company is still running its mill 
and expects to operate at least one tour during the 
winter. 





THE HIGH CLASS WHITE PINE SPECIALIST. 


This age and day is given more or less to’ specialists, 
but few, if any, have made stronger strides in this 
direction than A. S. Pierce, of Rhinelander, Wis, 

Kor years Mr. Pierce has devoted his exclusive atten 
tion to concentrating large quantities of the better 
grades of white pine. An outstanding order among the 
pine mills to ship their best cut of uppers, selects, fine 
common No. 1 and No. cuts has placed him in a 
position to fill orders without delay. 

Having heard frequently of the car shipments of 
stock measuring 33x8x16 inches and similar sizes, a 
staff representative wanted to see the 3,000,000 to 4,000,- 
000 feet of pine that Mr. Pierce carries in his yards. 
Viewing pile after pile, among which were many boards 
of large dimensions, it is safe to say there is concentrated 
at Rhinelander one of the finest stocks of white pine in 
the northern country, consisting of about 3,500,000 feet 
of white pine, including a full assortment of 1 to.4-ineh 
stock. And ready for shipment at all times is a sufti- 
cient quantity of uppers, selects and fine common, using 
the Buffalo and Tonawanda grading. 

Write for the new price list just issued, 


LOGGING IN THE NORTH. 


Minneapolis Lumberman Honored—Companies Add 
to Force of Salesmen—Quiet in the 
Duluth District. 


MINNEAPOLIS, MINN., Noy. 20.—Reports from the 
logging camps of Minnesota and Wisconsin that have 
been received here in the last few days throw further 
light on the slump in the labor market. They indicate 
a drop in wages that will average close to $10 a month. 
In most camps the reduction has taken effect to some 
extent already, while others have decided on reduced 
wage schedules to take effect December 1. 

Generally speaking, men whose pay last winter ranged 
from $35 to $45 a month will receive from $26 to $30 
this season. A good many men were hired about Octo- 
ber 1 on the same basis as last year, and some camps 
are paying men as high as $40 today, but these highly 
paid men will have to accept reduction or quit before 
long. In most of the Wisconsin territory there seems to 
he a competition for jobs. Men are paying their own 
way to the woods, and some are getting as low as $20, 
while some lumbermen predict that wages will drop to a 
still lower level than now. In Minnesota there are 
plenty of men, and crews are filled up at the lower wage 
rate without any trouble, but so far the overabundance 
of men has not developed in this state. 

Reduction in the log output is general, both among 
pine and hemlock producers. From the reports received 
here it seems that northern pine production will fall off 
40 to 50 percent, as compared with last winter. The 
hemlock production will be curtailed at least one-third 
and perhaps one-half. So while the labor supply is 
greater the demand is very much less than normal. 

H. B. Waite, president of the H. B. Waite Lumber 
Company, is just rallying from an operation for ap- 
pendicitis, performed Monday morning. The attack 
was very sudden and severe. Mr. Waite attended the 
Minnesota-Carlisle football game Saturday and was in 
his usual health. Sunday morning he was seized with 
appendicitis and the case required an immediate opera- 
tion. He is reported as making satisfactory progress. 

8B. F. Nelson, the well known Minneapolis lumberman, 
has been elected president of the Minneapolis Commer 
cial Club. The honor came to Mr. Nelson as a recogni- 
tion of his active services for the city as chairman of 
the public affairs committee of the club, and his election 
means a continuance of work for booming Minneapolis, 
as well as the social features that attend this organiza- 
tion, the most important if not the most exclusive club 
in Minneapolis. Mr. Nelson is president of the Nelson- 
Tuthill Lumber Company, of the B. F. Nelson & Sons 
Company, the Hennepin Paper Company and the Leech 
Lake Lumber Company, of Walker, Minn. 

William H. Proctor, of Everett, Wash., a well known 
wholesaler, was here for a day on his way to New York 
to spend a Thanksgiving vacation with his mother. He 
says that he believes the shingle mills are closed down 
for all winter, and that the railroads will have +o work 
a great improvement in their service if they expect trade 
to return to anything like normal volume. 

Two traveling salesmen recently entered the service 
of the Shevlin mills, the Crookston Lumber Company, 
of Bemidji; the Shevlin-Mathieu Lumber Comp ny, of 
Spooner, and the Nichols-Chisholm Lumber Company, of 
Frazee. They are I. Torgersen and W. R. Schoenfield, 
both experienced salesmen, and they will look afier ter- 
ritory in southern Minnesota, Iowa, South Dakota and 
northern Nebraska. 

A. J. Sine, of the United Lumber & Shingle Company, 
is in Minneapolis for a few weeks. His headquarters 
are at Seattle, where he looks after the company’s 
western interests, but he was in the business here for 
several years. 

G. W. Everts, of the Forbes-Everets Lumber Com- 
pany, has returned from a business trip to the company’s 
timber properties near Van Buren, Mo., where it expects 
to build a hardwood mill this winter. 

The sawing season is at an end in Minneapolis. For 
the Northland Pine Company it was closed rather 
abruptly by a cold snap, which made solid ice in the 
booms and stopped operations earlier than expected. 
The other mills had all closed down because the boom 
company stopped driving and logs ran out, but the 
Northland Company has a good start for next spring in 
its pockets. 

Exact figures as to the Minneapolis cut are not ob- 
tainable at this time, but it is known that they will 
show a decrease of at least 75,000,000 feet from last 
year’s record, which was reported at 298,000,000 feet. 
Only one local mill increased its eut and that slightly, 
while the other five reduced their output from 20 to 
50 percent. Owing to the reduced cut and the good 
business enjoyed up to October 1 the stocks now on 
hand are only about half what they were last year at 
this season in the mill yards here. 





NORTHERN MINNESOTA NOTES. 

DuLUTH, MINN., Nov. 20.—The labor situation in the 
northwest with reference to the lumber industry has un- 
dergone a great change in the last few weeks. The 
wages offered by lumbermen are 20 percent less than 
those of a year ago and employers are able to get plenty 
of men. The log cut in the Duluth district will be from 
40 to 50 percent less this winter than a year ago. Log- 
gers like to get Frenchmen, Scandinavians, Englishmen 
or Americans in preference to men of other nationalities 
for help, but it is easier to hire Italians, Austrians and 
Finns. 

The lumber situation at the head of the lakes is quiet. 


Oak Doors 


made from virgin Indiana 
oak, possess a luxurious 
grain and color that makes 
them superior to all others. 

Our catalogue No. 101 
shows many different de- 
signs and is free. 

Write for estimates on 
doors and interior trim. 


Carnahan Mfg. Co., 


LOOGOOTEE, IND. 
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Mt. Mitchell Lumber Co. 


White Pine, Planing Mill 
Hardwood and Assorting Yard 
Swannanoa, N. C. 


and Hemlock. 
DRESSED STOCK A SPECIALTY 





GEORGE H. MELL, Kane, Penn. 
Exclusive Sales Agent. 








WHITE CEDAR PRODUCTS| 


Tles, Posts, Poles, Piling and Shingles. 
AR TT A SRT 
WRITE FOR DELIVERED PRICES, 


ANDREW EMERSON, 
Prompt Shipment. DUNHAM, MICH. 








Gillis & Moulton, “*SuicKco"*” 
Railroad Ties & Car Material 


Posts and Poles—Wholesale Lumber. 








Of Interest to Traffic Men. 


We handle carloads from, and distribute to, all 
railroads in Chicago without two or three 
switching delays. 

We make Store Door delivery in Chicago. 

We handle shipments of any size. 

We team freight to connecting lines, for loading 
in through cars, same day unloaded. 

We give shippers the advantage of loading Chi- 
cago freight with through shipments. 

We prepay or collect charges as directed. 

We can store your surplus stock at nominal ex- 
pense. 

we look after insurance, if desired. 

We have our own representatives in the depots 
and docks. 

We have private telephone connections between 
all our representatives. 

We save shippers, agents and customers time and 
annoyance following —— 

We mail you delivery receipts. 

We can assist your Traffic Man. 

We furnish Shipping Blanks. 

We offer advantages which will prove profitable 
to you, 


We have hundreds of well-pleased shippers on our 


ks. 
We have had fifty years’ experience in the busi- 
ness. 
We are at your service. 
Write for rates. 


JOS. STOCKTON TRANSFER CO. 


R. 532-4-6-8 The Rookery Bidg., 
Adams and La Salle Sts., CHICAGO, ILL. 
Established 1857. 
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While prices for many kinds of timber have gone down 
that for white pine holds up remarkably well. 

The Cloquet Lumber Company, at Cloquet, is operat- 
ing only on state and contract timber. 

George H. Holt, of Chicago, president of the American 


Lumber Company, was in this city a few days ago. He 
says that his firm has cut down all around to the extent 
of $1,000 a day in wages. The company’s operations in 
Michigan and Wisconsin are reduced 40 percent. 

The Virginia Lumber Company has shut down its three 
mills in St. Louis county. Other firms are making heavy 
reductions in their outputs, both in their mills and in 
their preparations for logging this winter. 

This fall has been especially favorable for loggers in 
that the swamps are frozen solid. 


n~ 


SPECIAL CRAYONS FOR MARKING LUMBER. 

‘the American Crayon Company, of Sandusky, Ohio, 
is manufacturing a special lumberman’s crayon, which 
has been tried by a number of leading lumber concerns 
and found superior to any other ordinary crayons on 
the market. These crayons are made in all colors, 
unusually large in size, and are usable either wet or 
dry. The new ‘‘Pastello’’ crayons are put up in 
twenty-one colors, are guaranteed not to smear or dust 
and will mark equally well,on the finest glazed paper, 
wood, cloth or slate. They possess many other advan- 
tages over the ordinary pastel crayons, and the Amer- 
ican Crayon Company will be pleased to send samples 
to any user of crayon in order to demonstrate the 
superiority of this line. Inquiries should be addressed 
to the company at Sandusky, Ohio. 


PAAR 


MACHINERY FOR PADDLE-WHEEL BOATS. 


Probably no other concern in the world builds as 
many stern paddle-wheel engines for shallow water 
steamers as the Marine Iron Works, No. 1 Dominick 
street, Chicago. Their uptodate patterns and excellent 
shop facilities enable them to supply such machinery 
promptly without interfering with their large line of 
deep water engines. Catalog is free for the asking. 











GARYVILLE 
BED CYPRESS 


Garyville, Louisiana. 














SOUTHERN LUMBER EXPORTERS, 


B. P. HOLMES, Manager 


Holmes & Herrick Lumber Co. 
GULFPORT, MISS.,U.S. A. 
PITCH PINE MANUFACTURERS AND EXPORTERS. 


EXPORT LUMBER AND LONG TIMBER A SPECIALTY. 


Long Distance Phone No. 592. Cable address: Holrick. 
Codes used :—Southards-Watkins———Motek A. B.C. 


European Agents, TAGART, BEATON & COMPANY, 
14 Fenchurch St., London, England. 

















FRED HERRICE 




















Camp & Hinton Co., Ltd. 


Exporters of 


PITCH PINE LUMBER 


From all Gulf Ports to All Ports of the World. 


Sheed, ae Suite 1016 Hibernia Bldg., 


Telecode, Western Union, 
thee A.B.C, 6th Edition, NEW ORLEANS, LA. 
9 











Watkins. Southards. 











LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. MARINE INSURANCE 
Produce Exchange, NEW YORK, 12 Great St, Helens, LONDON, ENG, 

Unexcelled facilities for negotiating Ocean freight con- 
tracts, and effecting quickest despatch from seaboard. We 


handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 

















The Ferd. Brenner Lumber Co. 


HARDWOODS 


For Do mestic and Export Trade. NORFOLK, VA. 








F. %. PARK, Prest. & Mgr. 
MASON LUMBER co. Ray L. PARK, Bec. & Treas. 
MANUFACTURERS OF 


LONG LEAF YELLOW PINE 


Capacity 20,000,000 Feet, 
For interior Trade and Export. Timbers Furnished Rough or Sized. 


We have Modern Dry Kilns and New Planing Mills. 
We aro located on G. & 8. I. R. R. 


THE SAGINAW VALLEY. 

Bay City AND SAGINAW, MicH., Nov. 19.—The Sagi- 
naw valley has probably been affected as lightly by the 
financial flurry from which the country is temporarily 
suffering as any locality in the country. ‘The local banks 
have taken care of the payrolls of local industries and 
the local yard of the American Shipbuilding Company 
is the only industry in the valley temporarily to shut 
down, and that will shortly resume operations. The 
banks have not as yet been forced to resort to certifi- 
cates for circulation, and business has continued steadily 
without much interruption, though the scarcity of ready 
cash has proved an annoyance in some business lines. 

The lumber trade is holding its own. Hon. Arthur 
Hill stated Monday that the Booth-Kelly concern with 
which he is connected, in Oregon, would shorten the 
number of hours and shut down one-half the output 
eapacity of the plants. Over in Whitney, Ont., where 
he is operating with the St. Anthony Lumber Company 
and cutting 40,000,000 feet this year, a considerable 
portion of the product has been cut for the export trade 
and this has not been affected by the troubles in the 
American money market. He believes that there will 
be no especial changes in the white pine prices, since 
the stumpage has cost too much to sacrifice it, and the 
trade has been so good that manufacturers are gener- 
ally in condition to hold without making concessions. 
Another thing is that trade the last few years has been 
so good that the greater portion of the output of the 
mills has been contracted for months before the stock 
was cut and piled on the docks. He believes, however, 
there will be a shortening up of operations for next 
season. The scarcity of currency and the general con- 
ditions tend to make lumbermen cautious, though all 
express confidence in the present as well as the future. 
He said his company would not put in as many logs as 
usual, 

Another head of one of the largest exclusive pine 
firms who by reason of proverbial modesty asked that 
his name be not printed said that but for the existing 
conditions, which were unexpected a short time ago, the 
present year would have been the most prosperous of 
all the years since he has been in business. He expects 
no decline in the price of pine, as there is no over- 
production and at the price which stumpage has cost 
the owners they can not afford to sacrifice it. The mill 
firms in the Georgian bay district have nearly all sold 
their stocks up closely to the saw and as a rule are in 
good condition. There might be occasionally a firm 
carrying a heavy load that would dispose of any surplus 
stock on a pinch to realize quickly, but there were a 
very few in this class. He said the volume of business 
at the moment is about three-quarters of the usual vol- 
ume of the last two or three years. Logging will also be 
restricted some, as it might be difficult for some little 
time to come to obtain cash to meet payrolls. For the 
time being the demand for lumber has slackened, as 
dealers have been hesitating the last few weeks. He 
believed this condition to be but temporary and expects 
after the beginning of the new year business will be 
on a level basis again. This gentleman handles some 
60,000,000 feet this year and his conclusions are entitled 
to respect. 

Handy Bros. say that boxes must be had the year 
through, and their trade has not been affected to any 
extent thus far, and their plants are being operated 
without interruption. They have been getting lumber 
right along during the season from the Lake Superior 
district (with the exception of a single cargo from 
Cheboygan) and trade has been good. 

E. B. Foss & Co. and Bradley, Miller & Co. have 
received about 5,000,000 feet from Canada during the 
last ten days and were put to some temporary incon- 
venience, as the currency to pay the customs duties could 
not be at once obtained here. ‘These firms handle pine 
and have had a big volume of business during the entire 
season. 

In fact every woodworking industry in the valley is in 
excellent condition. The output of the mills will be a 
little less than last year and the stocks carried into the 
winter will be well assorted. 

Rapid progress is being made on the new plant of 
W. D. Young & Co. 

It is noted that men are becoming more plentiful and 
some lumbermen affect to believe that there will come a 
slight reduction in the wage scale after the beginning 
of the year, which will reduce the cost of operating 
slightly. 

The D. N. McLeod Lumber Company, of Rexton, is 
said to have closed up operations in that vicinity. 

Hon. W. B. Mershon is giving practical application 
to his position as a promoter of reforestation in Mich- 
igan. With a number of associates he has acquired 
1,600 acres of land along the Au Sable river in the 
vicinity of Lovell. The owners have had a crew of 
men clearing and plowing land on this preserve the last 
three months preparatory to planting it to pines next 
spring. They have purchased 65,000 pine seedlings for 
delivery prior to May 1 next; also 250 pounds of white 
pine seed and twenty-five pounds of norway pine seed. 
There are 70,000 seeds to a pound of norway seed, and 
it is calculated it will require thirty to forty years to 
grow trees large enough to be utilized for timber. 

Cook, Curtis & Miller, of Grand Marais, have shipped 
9,000,000 feet of lumber from their plant this season, 





shipping the last cargo the last week. 








SAGINAW VALLEY STILL FINANCIALLY EASY. 


Money Stringency Has Little Local Effect- Optimistic Views of Big Lumbermen—Lumber 
2 Briefs from Grand Rapids. . 








Sherbrook & Balch are installing machinery in their 
saw mill, shingle mill and lath mill near Grand Marais. 

Richard Jones is erecting a saw mill at St. Ignace on 
the site of the old Mackinac Lumber Company’s prem- 
ises, and is materially widening the original scope of the 
project. The mill frame is up and enclosed and a lath 
and shingle mill is to be included in the outfit. 

F. R. Peterson, who has attended to the shipments of 
lumber for Cook, Curtis & Miller at Grand Marais the 
last two years, has accepted the position of lumber buyer 
for the Nichols-Cox Lumber Company, of Grand Rapids, 
and will go to Memphis early in December, where he 
will make his headquarters while purchasing lumber for 
his company in the south. 

Frank Buell says the logging operations have not been 
affected as yet by the financial disturbance. He has not 
reduced his crews nor does he expect to, and will handle 
40,000,000 feet of logs the coming year. Men are going 
into the woods right along in search of work and he says 
that wages are easing up a little. : 

It is reported that the night crew of Michelson, Han 
son & Co. at Lewiston is to be laid off for a short time 
at least. 

Loggers in the upper peninsula are getting all the help 
they want now. Hundreds of men are pouring into the 
woods in search of work. 

The steamer Tempest arrived from Cutler, Ont., with 
1,250,000 pickets for the Quaker Shade Roller Company. 
The steamer Jay Gould arrived from Duluth with 751,166 
feet of lumber for Handy Bros. The steamer Ogemaw 
arrived from Blind river with 482,677 feet of lumber 
for FE. B. Foss & Co. 





MENOMINEE RIVER 


MENOMINEE, MICH., Nov. 19.—The logging output of 
the Menominee river concerns will be greatly curtailed 
on account of the prevailing financial conditions. In 
fact, a number of smaller concerns have stopped opera 
tions entirely and have sold their logging outfits ani 
horses wherever they could find a market for them. 

The Menominee concerns that always have been heavy 
buyers of logs and forest materials at the upper end 
of the Menominee river do not care to buy great quan 
tities of logs from farmers and jobbers and are doing 
but a small amount of logging themselves. 

Pick up pine cannot be sold at any price. This kind 
of pine at present is a drug on the market and for some 
time at least the local companies will not buy any more 
of this kind of timber. Nice, sound windfalls, however, 
will be taken out, but outside of that old pine is not 
moving. 

The stave and heading concerns are moving quite 
briskly but there is not the rush in that line of busi 
ness that was experienced a year ago. Many smaller 
mills in Menominee county have finished their season’s 
cut and have suspended operations for the winter. These 
smaller mills will stock up with logs for next season’s 
run, which stock is being furnished by the millowners 
themselves or by farmers, who live nearby. 

The cedar situation is the gloomiest in years. The 
dealers, having paid topnotch prices for poles and posts 
last winter, were unable to dispose of the bulk of their 
stock before the slump in priceg came. ‘This stock is 
now held in the local yards and a large amount of 
money is therefore tied up. This makes it impossible 
for the larger cedar dealers to go into extensive cedar 
cutting or buying for the coming season. 

It may be that this condition will resolve itself into 
a more favorable outlook for next season. It is safe 
to say that this winter’s output of cedar in the upper 
peninsula will be less than one-half of that of last 
winter, while the prices are indefinite and will not be 
firmly established until some time next spring. 

The railroad companies are offering less for railway 
ties than last winter and are not so apt to contract large 
amounts as they were a year ago. However, the price 
of ties will not suffer as much as the other forest prod- 
ucts will, as the amount of ties to be relaid every year 
on the various railroad systems is about the same. As 
a result the Chicago & North-Western railway will 
hasten the enlargement of its large tie preserving plant 
at Escanaba, where it will expend $50,000 to build new 
reservoirs where ties will be chemically treated to 
lengthen the life of the wood. 

The Davis & Stitt Company, of Marinette, has dis- 
sholved partnership and filed articles of dissolution with 
the secretary of state at Madison. The company was 
formed in 1899, with Perley Lowe, William Templeton, 
Warren J. Davis and William J. Stitt. The capital 
stock was $45,000. The company never owned any saw 
mills, but had its timber sawed at various mills on the 
Menominee river. 

The steamer J. Watson Stephenson, while making this 
port from Chicago, was crippled as a result of an acci 
dent which happened to its engine while in Lake Michi- 
gan off Kewaunee. The boat was unable to proceed and 
a tug had to be signaled for to tow the disabled craft 
into the Menominee river. 

Articles of amendments in the Lieber & Noel Manufae 
turing Company have been filed with the secretary of 
state. The capital of the new concern is $10,000 and 
the stock is owned by Charles Lieber, Miss Ida Lieber 
and Mrs. E. E. Dennis. The company will engage in the 
manufacture of shingles. Its mill in this city will be 
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greatly improved and operated steadily. Only shingle 
bolts are being cut at the mill. 

Over 30,000,000 feet of ‘lumber have been shipped 
from the local port during the last summer, while a total 
of 6,000,000 feet has been imported from various points, 
according to the records of the customs house. About 
7,000,000 shingles were imported from various points 
along the west shore of Lake Michigan. 

The shipments of lumber have been about the same 
as last year and the imports have also been about the 
same. Last year the lumber brought in was mostly 
for the Sawyer-Goodman Company and was mostly from 
Canadian ports. This year’s import, however, was from 
Wells, where the lumber was cut at the I. Stephenson 
Company’s mills. Most of this year’s import of lumber 
was used by the Menominee & Marinette Box Company. 

The import of shingles indicates that Menominee is 
becoming a distributing point for shingles as none of 
them was exported by water but shipped from here by 
rail to their final destination. 





FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., Nov. 19.—The presidents of 
Grand Rapids banks held a meeting Saturday and it was 
decided to meet payrolls with currency, as usual, this 
week. If the situation is not relieved by that time the 
banks will follow the example of Chicago in the use of 
clearing house checks. The local situation is easier and 
it is hoped that the use of checks will not have to be 
resorted to. 

The furniture factories are all operating, though a 
number of them have reduced forces and shortened the 
hours. The manufacturers are hopeful of doing a fair 
business in January. 

Mr. and Mrs. D. A. Blodgett and family will leave 
this week for their winter home at Daytona, Fla. 

C. R. Johnson, who has been in the automobile busi- 
ness here for the last two years, has sold out and re 
engaged in lumbering. He is associated with C. W. Fish, 
formerly of the Hackley-Phelps-Bonnell Company, and 
the new firm, Fish & Johnson, will operate at Elcho, 
Wis., where they have a timber tract of several thousand 
acres, with well equipped mill. 

The Turtle Lake Lumber Company is establishing a 
town on its timber tract in Wisconsin, to be known as 
Winchester, in honor of Walter C. Winchester, presi- 
dent of the company. 

The Reed City Veneer & Panel Works, of Reed City, 
has bought seventy acres of timber in Chase township, 
Lake county, which is to be logged and hauled to the 
plant this winter. 

The Hanchett Swage Works, of Big Rapids, received 
an order last week from the war department to equip a 
government shop at Florence, Miss., with filing machin 
ery. Following this came another nice order from 
abroad, where the company is pushing its trade. 

Cc. C. Billinghurst, cashier of the Lumbermen’s bank, 
Muskegon, states that the town has felt the money 
stringency perhaps as little as has any town in the 
country. ‘‘Money is coming in faster than it is going 
out,’’ he says. ‘‘The most honorable, most conservative 
and wealthiest men in the city own and manage our 
banks.’’ 

R. J. Flanagan, president of the Lowell Cutter Com- 
pany, has been elected a director of the State Bank of 
Lowell. 

B. T. McAlvay, of Manistee, has accepted a position 
as log buyer for the Wells-Higman Company and will 
remove to Traverse City. 

The Cedar Creek Land & Lumber Company has been 
organized at Jackson to operate in fir timber in Coos 
county, Oregon. Its officers are members of the Acme 
Reed Furniture Company, of Jackson, formerly of Ionia. 
They are: President, R. L. Metz; vice president, H. E. 
Cook; secretary and treasurer, P. O. Belcher. 

Smith & Hull, of Traverse City, who are installing a 
mill on North Manitou island, expect to have it ready 
for operation June 1. ‘The mill will have a daily capac- 
ity of 50,000 feet, and it is estimated there is a six 
years’ cut on the island, largely hemlock, maple and 
beech. 

Fire destroyed the saw and planing mill of H. M. 
Weed at Bellevue. Loss, $3,000. 

A 2-line combination skidding and loading machine, 
with separate loading engine, built recently by the Russel 
Wheel & Foundry Company, of Detroit, Mich., has been 
installed in the timber of the Northwestern Cooperage 
& Lumber Company at Gladstone, this state. All the log- 
ging at the Gladstone plant, it is expected, will be done 
hereafter by machinery, greatly facilitating and econo- 
mizing such work. 

SBOP" 


CAMP CONVENIENCES. 

That the lumberjack is a more discriminating personage 
today than he was a dozen years back probably is not so 
much his fault as that of progressive manufacturers who 
saw his erying needs and made it their business to supply 
them. First came the manufacturer with special clothing 
made of coarse materials to stand hard wear. Then came 
the shoe man with loggers’ and swampers’ shoes, made 
watertight and of extra heavy construction, and now there 
comes the N. M. Simonds Company, of 47 Market street, 
Chicago, with a specially constructed steel range that is 
said to be a wonder from a mechanical viewpoint and to 
have other conveniences that help a cook to do wonders 
with even ordinary camp fare. 

In addition to looking after the welfare of the lum- 
berjacks this company also has given the man who works 
in the mill and lives at the company’s hotel a little con- 
sideration, and for his comfort manufactures an unu- 
sually complete line of hotel ranges, broilers, steam 
tables and coffee urns, which it can supply on short no- 
tice to saw mill community hotels and boarding houses. 


NORTHERN MICHIGAN. 


Timber Demand Active—Labor Scarce at Remote 
Points, But Plentiful Near Mines—llenom- 
inee Cedar Situation Gloomy. 


CALUMET’, MICH., Nov. 14.—Snow fell to the depth of 
one foot in northern Michigan-pineries this week and 
logging operations were given a decided impetus. Men 
are going to the camps in large numbers and woods 
operations are well under way in practically all the 
camps on the peninsula. Reports regarding labor are 
conflicting, some sections reporting plenty of men, while 
camps most remote from the mining sections are work- 
ing shorthanded. 

Thomas Connors, of Negaunee, is perhaps the heaviest 
individual timber dealer in that region, though several, 
including B. J. Goodman, buy and ship hundreds of 
carloads annually. Last season Mr. Connors sold over 
800 carloads of timber to the mining companies in Mar- 
quette county, and more than 300 carloads were dis- 
posed of to other interests. 

Mr. Connors said: 

Nearly every farmer and homesteader along the line of 
the Chicago & North-Western railroad between Sands and 
Escanaba is a timber jobber. I should say that at least 
100 jobbers are either preparing to begin work or are oper- 
ating between Sands and Escanaba. It is doubtful whether 
they will be able to hire as many men as they could work 
to advantage. Labor will be high and the cost of operating 
will be greater than it has ever been, not only because of 
the high wages but because of the increased cost of hay and 
oats and of food for the camps. 

In the region Mr. Connors speaks of all kinds and 
sizes of timbers are marketable. The prices for most 
grades of timber have been fixed for next year and the 
only important increase over last season is in railroad 
ties. The Chicago & North-Western railroad is the most 
important buyer of ties in that district and it is ae- 
cepting all grades of stuff, including cedar, tamarack, 
hemlock and hardwood. It is only in recent years that 
the company has used hardwood ties as, without chem- 
ical treatment, they will last only eighteen months or 
two years. The company has a chemical plant at 
Escanaba and all ties are treated there. The jobbers 
are receiving 52 cents for cedar ties and 40 cents for 
other kinds, an advance over last year of 7 cents. The 
heavy demand for ties has resulted in an increase in the 
cost of mining timber used by iron and copper mining 
companies on the peninsula. The greater part of the 
mine timber is 8, 10 and 12-inch stuff. 

Several lumber manufacturing concerns in the upper 
peninsula and in Wisconsin will take all of the timber 
that can be produced in that district for many years. 
Mr. Connors says that the Wisconsin River Iron & 
Land Company, of Hermansville; the 1. Stephenson Com- 
pany, of Wells; the Escanaba Woodenware Company, 
of Escanaba, and the Two Rivers Woodenware Company, 
of Two Rivers, are the principal buyers. The I. Steph- 
enson Company is practically in control of operations 
along the Escanaba & Lake Superior railroad, which it 
owns. It also procures considerable timber in the new 
districts southwest of Beaver. The Escanaba Wooden- 
ware Company has camps there and will employ 200 
men. The Two Rivers concern is buying up a lot of 
small timber, as well as considerable large stuff, as it 
manufactures clothes pins and other small articles. The 
Green Bay Box factory is also a heavy buyer of smaller 
timber. 

In the region referred to between 1,500 and 2,000 
men will be employed this winter. Many jobbers there 
are looking for more men. Operations are being con- 
ducted two to five miles from the railroad. The 
haul is heavy and expensive in places, so that some of 
the jobbers have to figure closely to make any money. 

The Oliver Iron Mining Company will conduct log- 
ging operations west of Michigamme, Marquette county, 
again this winter. Seventy-five men will be employed 
there. The company has comfortable camps in the dis- 
trict and good roads, which it built last winter. It has 
sufficient timber there to keep a crew busy for two or 
three winters. 

Eddy & Belheumer, who operate a saw mill at Lake 
Linden, Houghton county, have practically completed 
preparations for this winter’s logging. A number of 
camps will be operated along the shore of Lake Superior, 
and all the timber cut will be manufactured into lumber 
at the firm’s mill on Torch lake. 

Joseph Ethier, manager for J. J. Ethier & Son, of 
Lake Linden, says that his concern will have a number 
of camps in operation in the woods this winter. Many 
of these will be engaged in cutting cord wood, in which 
the firm deals. The concern owns sufficient standing 
timber in Houghton county and adjacent woods to last 
it for ten years. 

Many thousand cords of pulpwood will be harvested 
between Eagle river and Eagle harbor, in Keweenaw 
county, this winter. A representative of a concern at 
Neenah, Wis., was there a short time ago and pro- 
nounced the timber in that section excellent for paper 
making. Dave Kingston expects to build a saw mill 
at Agate Harbor, to saw ties and long timber for ship- 
ment down the lakes. 

The Holt Lumber Company, of Oconto, Wis., has 
nearly finished shipping its logs from Ontonagon to its 
mill at Oconto by rail for this season. Over 1,500,000 
feet were taken out of the Ontonagon river and loaded 
on cars at Ontonagon. The company has a small quan- 
tity of logs in the river, but they are temporarily tied 
up behind other logs. 

John T. Phillips, of Green Bay, Wis., general man- 
ager for the Diamond Lumber Company, has been at 
Ontonagon visiting the company’s camps. He reports 
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L. GIEDINGHAGEN, Auditor. ROBT. A. FERY Y. Sales Dept. 


Steele & Hibbard Lumber Co, 


WHOLESALE 


HARDWOODS AND MAHOGANY 


ST. LOUIS, MOC. 








Special Sale of Cypress 


We have to. move our yard by Jan. 
ist, and offer 1,000,000 ft. 1’’-2’’, 
all grades at low prices. 


Plummer Lumber Company 
ST. LOUIS, MO. 








R. F. Krebs Lumber Co. 


WHOLESALE HARDWOODS. 


CASH BUYERS AND SHIPPERS, SAW MILL TO FACTORY, OAK, ASH, GUM AND 
COTTONWOOD, COMPETENT AND FAIR INSPECTION. Please Write Us. 


Unloading Switch, Yard and ST. LOUIS, MO. 


Office Burlington Railroad, 
Foot St. Louis Ave. 








Oak, Ash, Birch, 
Poplar, Mahogany, and 
Cypress, Cherry, Maple. 


READY FOR IMMEDIATE SHIPMENTS : 


8,000,000 feet at St. Louis. 
3,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark, 


Write for Prices. 


American Hardwood Lor. Co. “wo.” 


OZARK COOPERAGE & LUMBER CO. 


G. W. ALLPORT, Mer. Lumber Dept. 
ST. LOUIS, MO. 


BUY Your Lumetr THE ** OZARK WAY” 


DIRECT FROM OUR MILLS TO THE MANUFACTURER 
OAK, GUM, CYPRESS, COTTONWOOD, ELM, SYCAMORE. 
WRITE FOR PRICES. 
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Oak Car Material and Red Gum Lumber 


OUR SPECIALTY. 











International Hardwood Lumber Co. 


ST. LOUIS, MO. 


Yellow IPime. 














YELLOW PINE 


LUMBER 
We are Sales Agents For 
BIENVILLE LUMBER CO. 
Alberta, La. 4 
COLUMBIA LUMBER CO., 
Lumber, Ar 


SAGINAW LUMBER CO. 
Saginaw, Ark. 


A. J. NEIMEYER LBR. CO., 
Little Rock, Ark. 


Our Mills Cut 250,000 Feet Daily of Short Leaf Pine. 
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EQUITABLE BUILDING, ST. LOUIS, MO. 
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Needs No Paint 


VERYBODY likes the “no-paint” 

idea of Amatite. Its mineral sur- 
face is better than paint. It doesn’t 
wear out. It doesn’t need renewing. 
Just leave it alone and it will give per- 
fect service for years. 

Selecting Amatite is simply a matter 
of common sense. The man who looks 
ahead and calculates the extra bother 
and expense he will have after he buys 
a painted roofing will always buy 
Amatite. 





The large and careful buyers, such 
as big dairy companies and railroads, 
have found Amatite greatly superior to 
the “skin coated” ready roofings. (The 
above view shows a railroad building— 
the depot at Orange, Texas, on the 
O. & N. R. R.—roofed with Amatite.) 
Saving the painting makes Amatite by 
far the cheapest roofing made. 

Investigate Amatite —this mineral 
surface roofing that needs no paint. 

We will send on request a little 
booklet about Amatite and a free sam- 
ple. Write to our nearest office. 





Barrett Manufacturing Company, 





New York Chicago Philadelphia Cleveland 


Minneapolis Boston St. Louis Allegheny 


P Kansas City New Orleans L111, £13. | 


Save Your Money 

















By Using the Published 
Semi-Annually 
RED BOOK = 
and July. 





It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 

The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878, 
1.02 Great Northern Bldg., 116 Nassau St., 
CHICAGO. NEW YORK CITY, 
MENTION THIS PAPER, 
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that work is progressing satisfactorily. The C. H. 
Worcester Company, of Cusino, has under consideration 
a plan to build sixteen miles of logging railroad in 
the vicinity of Cusino. The line will connect with the 
Duluth, South Shore & Atlantic, over which its ceda 
product and other logs will be shipped. 

Harry Parks, of Ashland, Wis., is running a large 
‘logging camp near Shelldrake, in the vicinity of White 
Fish bay, Chippewa county. He expects to log about 
10,000,000 feet this winter. The timber is mostly white 
pine and the logs are of good size and quality. 

John Haggblom, cedar contractor, operating in the 
vicinity of Cusino, has quite a force of men at work. 
Logging camps are being built and a crew is stocking 
the new shingle mill of Brewer, Haven & Finlan at Win- 
ters. A number of people have recently moved from 
Traverse City to the B. J. Morgan mill location, School- 
craft county. The mill will soon be running, as the 
camps are beginning to furnish logs. 

Joe Perren, of LaBranche, with his crew, is erect 
ing a camp nine miles west of West Metropolitan, ani 
expects to get out a lot of timber this winter. His logs 
will be shipped over the Chicago, Milwaukee & St. Paul 
railroad. 

William Norton, the Ontonagon lumberman, was at 
Houghton a short time ago, where he managed to pick 
up thirty men to work in the camps of his father, 
James Norton, on the Firesteel river, in Ontonagon 
county. Work at these camps is well under way and 
the cut this season will be large. 

Employment Agent Perreault, of Calumet, has shipped 
several crews of men to Randville, near lron mountain, 
where they will be employed by Ader & Gray, the largest 
cordwood operators in the upper peninsula, If the men 
stay at work for sixteen days they are reimbursed for 
their railroad fare from Calumet, otherwise the amount 
is deducted from their wages. The men are employed 
as wood choppers and are paid $1.50 a cord. 

One of the bigest individual loggers in northern 
Michigan this season will be Andrew Bjorkman, of lron 
Mountain. He has contracts to put in 10,000,000 feet 
of mixed timber, and will operate through jobbers. 
Eleven camps have been arranged for. About 250 men 
will be employed. Labor is still scarce in the woods, 
but it is becoming more plentiful as the mines lay ofl 
men, who are forced to go into the camps. 


LOGGING NEWS. 


Northern [lichigan Logging Notes—Woods Labor 
Lower in Maine— Maine Log Crops Esti- 
mated at 800,000,000 Feet. 





MANISTIQUE, MicH., Noy. 18.—The Bb. J. Morgan mill, 
at Morgan, will start soon. Many families are moving 
to the town from Traverse City. 

Logging camps have been built near Winters and 
crews of men are stocking the new Brower, Haven & 
tinlan shingle mill at that town. 

Work has been begun on a large warehouse, 54x192 
feet and 28 feet high, which the Chicago Lumber Com 
pany is erecting in this city. Later the company will 
erect a commodious planing mill. 

The C. H. Worcester Company contemplates building 
sixteen miles of logging railroad near Cusino. The 
line will connect with the South Shore railway, over 
which the company’s cedar products and logs will be 
shipped from Cusino,. 

Joe Perron will operate a large logging camp nine 
miles west of ‘Garden this winter, hauling the logs to 
the St. Paul railway. The camp is under construction. 

John Liston will operate a logging camp near Seney 
this winter. 

The Strong Lumber Company, of Strong, has loaded 
znd shipped its mill which has been in storage at Seney 
for over a year. 

The Danaher Lumber Company, which owns a large 
tract of hardwood timber near Seney, has decided to log 
the tract this winter and will soon erect camps for the 
purpose. The timber will be taken by rail to Dollar 
ville on the South Shore railway. The new branch 
line is being laid to the timber via MeMillan. 

Sherbrook & Balch are adding a lath mill to their 
shingle and lumber mills at. Curtis. 

The lumbering firm of Cook, Curtis & Miller has just 
completed a store building at Curtis and is completing 
a $5,000 hotel. 

C. I. Cook, of Menominee, has bought the famous 
series of farms owned by the late 8S. M. Stephenson and 
aggregating almost 5,000 acres. The consideration is 
not known but it was probably over $100,000. The 
farms will be used largely to raise truck for the huge 
canning factory owned by Mr. Cook in Menominee. 

The Chicago Lumber Company, of this city, made a 
record in raising potatoes and alfalfa on its farm near 
this city this year. Nearly 2,000 bushels of potatoes 
were raised. The second and third crops of hay ag- 
gregated 5,400 pounds to the acre. 





IN THE MENOMINEE VALLEY. 

MARINETTE, WIs., Nov. 18.—During the last month 
nearly 1,050,000 cedar shingles and nearly 1,000 cedar 
ties were cut by the Bird & Wells Company’s new 
shingle mill at Wausaukee. This averaged over 42,000 
shingles a day on a single block machine. The mill is 
running steadily and has a lot of timber ahead so that 
it will probably run a quarter of a day overtime during 
the winter. Three grades of shingles are made. 





W. McPherson has started a camp at Coles for the 


Peninsular Box & Lumber 
Mich, 

Frank Faucett has started a logging camp at Coles. 

The three big mills of the Hines Lumber Compzny, 
at Iron River, Hayward and Mason, employing over 
1,000 men, have been closed down because of the financial 
troubles. The company has several mills running but is 
taking precdutions against overstocking the market. 

David Martin, of Napper, will eut 15,000 cords of 
bolts on the Peshtigo river this winter. He has his 
camp nearly ready. 

Frank Carney has returned to his home in this city 
from Owen sound, Ontario, the mill of the Carney Lum 
ber Company there having closed after a suecessful busi 
ness season. <A large crop of logs will be put in this 
winter and the mill will resume operation early in the 
spring. 

Brooks & Ross, at Schofield, are cleaning out their 
pond and picking up many deadheads. The dam has 
been opened and the head waters of the Eau Claire river 
are low. 

Senator H. P. Bird, of the Bird & Wells Lumbér Com 
pany, Wausaukee, is building a bridge across the Big 
Wausaukee river at Old Camp 5 and will log on the far 
ther side this winter, hauling the logs by team to Wau 
saukee, 

The plant of the Diamond Lumber Company, at Green 
Bay, will not be run this winter owing to the dull mar 
kets and the money shortage. One hundred men are 
thrown out of work by the closing of the mill, The 
planing mill will run several weeks to take care of the 
output of ‘the saw mill. The company’s camp in On 
tonagon county, Michigan, will be discontinued except 
Camp Tollfree. The logs will be stacked in the camp. 

It is announced that the Goodman Lumber Company, 
recently formed in this city, will found a new town in 
northern Marinette county on the Soo railroad between 
Dunbar and Armstrong creek, The company is nego 
tiating for a large hardwood tract in that region and it 
is expected that if the deal is made a large mill will be 
erected to cut the timber. 


Company, of Menominee, 





IN THE FAP NORTHEAST. 


BANGOR, ME., Nov. 16.—Of the S00,000,000) feet of 
logs to be cut in this state this winter, about 30 per 
cent will come down the Penobscot river, the remainder 
being divided in about the usual proportions between 
the Kennebec, Androscoggin, Aroostook, St. John, in 
Maine, St. Croix, Machias, Union, Narraguagus and 
Saco rivers, and in many seattered operations. On the 
west branch of the Penobscot the cut will be about 110, 
000,000 feet, of which 90,000,000 feet will be for the 
Great Northern Paper Company, at Millinocket and Kast 
Millinocket. This company will get about 20,000,000 
feet on the Kennebec for the supply of its Madison 
mill. 

A Fredericton, New Brunswick, lumberman says that 
not more than 60,000,000 feet of logs will come down 
the St. John river next spring, against 135,000,000 this 
year, owing to low prices, unfavorable logging condi 
tions resulting from excessive rainfall and a general dis 
position to curtail. This does not include the cut on the 
Aroostook, a tributary of the St. John, or that part of 
the St. John cut on the head waters intended for Maine 
mills. On the St. John in Maine the St. John Lumber 
Company, an American concern, will cut 45,000,000 feet, 
and on the Aroostook the Ashland Company, whose 
mills are at Sheridan plantation, will get 15,000,000 
feet or more. Among the largest operators on the St. 
John whose logs are to be manufactured in New Bruns 
wick mills are W. H. Cunliffe’s Sonts, 15,000,000; Stet 
son, Cutler & Co., 6,000,000; Andrew Cushing & Co., 
12,000,000, and Neil MeLean, 4,000,000, The cut in the 
eastern and northern parts of this state, including the 
Penobseot, will be about 400,000,000 feet, employing 12. 
000 men, 

Labor, which has been scarce and high in this locality 
for several years, has taken a sudden drop in price this 
week, on account of hundreds of men recently discharged 
by railroads and other corporations swarming into this 
city seeking work in the woods. On Friday the rate of 
woods wages fell from $28 and $36 a month to $25 
and $30, 

The movement of spruce from this city continues slow, 
and the fall will go on record as one of the dullest in 
twenty years. Sterns’ mills have closed for the season 
and others will soon shut down. Freights remain on 
the basis of $3 a thousand to New York, the lowest 
rate at this date in ten years, and many coasters are 
hauling up rather than take the risks of winter gales at 
so Jow a figure. Rafting operations at Bangor boom 
closed on Friday, with a total for the season of 61,000,- 
000 or 21,000,000 feet less than last year. Some of the 
mills have plenty of logs for next spring’s early sawing, 
but several have no stock at all and it will probably be 
well into the summer of 1908 before these mills can 
start. 

Two handsome little 3-masted schooners have been 
launched in this state this week: the Horace M. Bick 
ford, 450 tons, at Phippsburg, and the Frances V. Saw 
yer, 399 tons, at Milbridge. Both are intended for the 
southern lumber trade. 

The Norwegian bark Loch Rannoch is at City Point, 
finishing cargo for Buenos Ayres, It will take out about 
1,500,000 feet of pine, some of it worth $70 a thousand 
and so valuable is the cargo that it will be insured for 
$50,000. 

The Italian bark Colombo, from Stockton for Palermo 
with shooks, has been abandoned at sea. Its crew was 
taken off and landed at Philadelphia. The Colombo’s 
cargo, worth $38,000, was insured. It was shipped by 
the T. J. Stewart Company, of this city. 
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OREGON CAMPS CLOSED. 


Mining Stagnation Makes Local Business Slow— 
ills Idle Awaiting Rate Decision — 
Long Fir Sticks Shipped. 


PORTLAND, OrE., Nov. 16.—The absorbing topic of 
interest with lumbermen in this section is the hearing 
to come up before the Interstate Commerce Commission. 
Until the freight rate question shall have been perma- 
nently settled there will be little activity, although no 
real doubt exists as to the outcome of the hearing. 
While there was apparently no reason for the rate ad- 
vance in the first place, conditions in general have 
changed so that it is doubtful if railroad people them- 
selves think it possible to make the new rate stick, 
even should it be gracefully accepted by the lumbermen. 

Many mills have closed down or curtailed their out- 
put to a great extent during the last week and thou 
sands of men have been thrown upon the labor market 
as a consequence, That a large percentage of the mills 
will resume cutting immediately upon a favorable de- 
cision from the Interstate Commerce Commission is 
thought to be a certainty. 

Attorney J. M. Teal, counsel for the Oregon & Wash 
ington Lumber Manufacturers’ Association and the 
Western Oregon Lumber Manufacturers’ Association, 
says every endeavor will be made to have the case heard 
at the earliest possible date, which he believes will be 
agreeable to the railroad interests also. 

The Benson Logging Company closed down its camp 
at Clatskanie last Wednesday with the intention of 
keeping it closed until the money disturbance is set 
tled. The camp employed 150 men. The force building 
a raft to be towed to San Diego next spring will be 
kept at work, 

The University Lumber & Shingle Company closed its 
mill in this city last Monday to remain closed for ten 
days or two weeks, during which time the plant will be 
overhauled. Manager Kroenert reports yood progress 
with the installation of new machinery, which is soon 
to increase the mill’s capacity to 450,000 feet daily. 

S. Ff. Owen, manager of the Nehalem Investment Com 
pany, returned Wednesday from a short visit in Idaho, 
where he owns a farm. 

The Beaver Lumber Company shipped about 2,000,000 
feet of lumber this week to California from the mill 
it Prescott. It constituted the cargoes of four steam 
schooners, 

W. B. Smith, a prominent saw mill man of Carlton, 
this state, was in Portland this week. He reports his 
mill shut down and says it Will remain closed until the 
freight rate matter has been adjusted. ; 

Mr. Kenney, of the Leona Mills Lumber Company, 
reports that the mill at Leona has been remodeled, 
thoroughly overhauled and is again in operation. The 
plant was shut down for sixty days. 

Rk. F. Lytle, president of the Hoquiam Lumber & 
Shingle Company, was a visitor in this city last week. 
He reported nothing being done in the rail shipping 
line and very little going by water. 

KE. 8. Collins, of the Ostrander Railway & Timber Com 
pany, of Ostrander, Wash., reports having shut down 
the plant with the intention of keeping it closed until 
an improvement in market conditions is apparent. Mr. 
Collins was in this city for a few days this week. 

William D. Wheelright, of the Pacific Export Lumber 
Company, went to Hood River on a brief visit this week 
The company is preparing to ship a cargo of lumber to 
the orient in January. 

G. W. Gates, of G. W. Gates & Co., wholesale lumber 
dealers of this city, reports trade dull, He says western 
trade is paralyzed on account of the stagnation of the 
copper market and the shutdown of many copper mines 
and smelters, and that eastern trade is not buying be 
cause of the advanced freight rate. While the railroads 
have heen enjoined from collecting the advanced rate 
he finds that it is necessary to figure the advanced rate 
in quoting prices, This, he says, naturally makes deliv 
ered eastern prices too high to be thought of by buyers. 

The Eastern & Western Lumber Company is shipping 
eight sticks of planed lumber, 8x16 feet, 100 feet in 
length and clear throughout, to Oroville, Cal. The 
sticks are consigned to the Western Engineering Com 
pany, and are to be used in the construction of dredgers. 
Some time ago a number of stickS, 110 feet in length, 
were shipped by the mill to the same destination, To 
send the sticks over the cireuitous route of the South 
ern Pacific, which crosses the Shastas, it is necessary to 
load the sticks on three cars, the sticks resting on bear 
ing pieces across the first and third car and swinging 
free from the middle car, the latter simply forming the 
connection between the end tars. 

The Falls City Lumber Company, at Falls City, is 
operating mill No, 2,-cutting approximately 40,000 feet. 
No. 1 will be started as soon as conditions so require. 
G. A. Griswold has gone east to remain five weeks among 
the company’s customers and S. R. Bodine, who also 
1epresents the company, is on the road, in Nebraska. 

From Perry comes the report that the Grand Ronde 
Lumber Company has closed its big mill there because of 
financial conditions and the disruption in the eastern 
lumber market. 

The Eastern and Western Lumber Company’s im 
mense plant in this city will close for a couple of weeks 
while repairs are being made. Only the day shift will 
he resumed, however, so the output will be greately re- 
duced. Manager F. H. Ransome states that repairs 
would have been made this year while the plant was in 
operation but for the condition of the market. He con- 
siders the railroads the most serious factor in bringing 
bout this state of affairs but the money stringency is 


also to blame. The mill employs 450 men. Mr. Ran- 
some states that the company will take advantage of 
the fine weather and operate the logging camp as long 
as possible. Approximately 350 men are engaged in 
the company’s logging camp. \ 

W. B. Mackay, manager of the North Pacifie Lumber 
Company, reports that his mill will be operated as long 
as possible, as the company is anxious to keep its em- 
ployees at work even during the dull times. During 
the last year the mill has been practically rebuilt so it 
will not be necessary to shut down for repairs. Seven 
boilers were installed and a sorting table was put in. 
Blowers were provided throughout the planing mill and 
new planers were installed. The electrie light capacity 
was doubled and a 9-foot double eut 16-inch band saw 
and a complete filing room was added to the equip- 
ment, The plant is one of the finest in the city. The 
10-hour capacity is supposed to be 210,000 feet but last 
month an average of 216,000 feet was maintained with- 
out extraordinary effort. 

Philip Buehner, president of the Eastern & Western 
Lumber Company, and chief executive of the Oregon 
& Washington Lumber Manufacturers’ Association, re- 
ceived a telegram Monday night announcing that his 
father was critically ill at Kansas City. Mr. Buehner 
started for his home the same evening. 

The new steam schooner, Grays Harbor, left the wharf 
of the Willamette Tron & Steel Works this week for 
the Clark & Wilson Lumber Company’s mill at Linnton 
to load its first cargo, destined for Dedondo. The 
schooner will carry nearly 850,000 feet. 

The British steamer Shiela is reported on the way 
here soon from one of the west coast ports to carry a 
cargo of lumber to Panama. The steamer has capacity 
for nearly 3,000,000 feet and it is understood that part 
of the cargo will be furnished on Puget sound. The 
business is said to be a part of the large Gillespie con- 
tract. 

The American bark Paramita arrived in the Columbia 
river Thursday from San Francisco, under charter to 
k. T. Williams & Co, to carry a cargo of lumber to 
Gusymas, Mexico. The Paramita’s capacity is about 
1,000,000 feet. The bark will receive its cargo at mills 
on the lower Columbia. 

The American Trading Company has char.ered the 
Lritish steamer Strathord for this port for a cargo of 
lumber for Australia. The cargo is ready for shipment 
at the mills of the Portland Lumber Company. It is 
said that the eargo will consist mainly of mining timbers. 

Edmund P. Sheldon, manager of the Oregon Lumber 
Agency, left this week for Coos bay and California 
points, with the intention of remaining on the road for 
a month or possibly six weeks. 





UTILITY AFLOAT. 

The Union Saw Mill Company, of Huttig, Ark., has 
recently put into the water a gasoline power craft in- 
tended primarily for towing, but which, because of its 
excellent and refined equipment, can be utilized for 
passenger traffic or for pleasure. The little craft is 
named the Leone. It is forty-five feet in length and 
nine feet in width and is designed with especial view 
to heavy towing. It has accommodations to carry the 
superintendent of the Union Saw Mill Company and 
private parties to the company’s various camps along 
the Washita river, 

The machinery consists of a  Truseott 4-cylinder 
heavy duty motor of fifty horsepewer, giving a speed 
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THE “LEONE” OF THE WASHITA RIVER 


of about twelve and one-half miles an hour, with great 
efficiency in towing. An _ individual eleetrie lighting 
plant is installed. This handles various  110-volt 
16-candlepower lights for the different compartments 
and a full sized are searchlight controlled from both 
the cabin and bridge directly above the machinery. 
Steering gear and connections to the reverse gear, 
throttle, spark, signal bells, searchlight ete. are all 
within convenient reach, 

The interior cabin work is artistically finished in 
select Georgia pine. The arrangement consists of a 
forward compartment having sleeping berths and com- 
modious motor room and private compartment for the 
use of the superintendent, cook galley, toilet room and 
space below the forward deck for the crew. 

The Leone was designed and built by the Truscott 
Boat Manufacturing Company, of St. Joseph, Mich., 
and is an exeellent combination of artistie finish and 
thorough utility for the service for which it is designed. 





Sues for Alleged Nonpayment of Noe. 


Ilouston, TeEx., Nov. 16.—Mrs. H. M. Butler, who allege: 
to be a creditor for $900, has filed a petition in the district 
court to have the Texas Lumber & Manufacturing Company 
declared bankrupt. Mrs. Butler's claim is in the nature 
of a note for $900, which was executed on June 7, 1907, 
and made payable ninety days from that date. The case 
will be heard November 18. 








Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber. 


36 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, “CHALONER ” Codes used, A BC, 
Al, Liebers’, Western Union & Lumberman’s Telecode 























TH. H. LEYENAAR 


(FORMERLY J, © & TH. H. LEYENAAR) 
Selling Agents for All Kinds ef 


AMERICAN 
LUMBER AND LOGS 


ROTTER? ™, 


Pitch Pine, Cypress, 
HOLLAND. 


North Carolina Pine, etc. 
































WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 
Telegraphic and Cable Address, ‘‘Burrwood, Liverpool."’ 









APPA LL A APL AAAS Oe 


Farnworth & Jardine 


WOOD BROKERS and MEASVRERS 


2 Dale St. and North Carriers Dock, 
BOOTLE, 


ay LIVERPOOL, England. 


PAPAL SSL LS 


James Webster & Brother 
BUYERS OF 


Logs, Rough and Dressed Lumber, Oak, Walnut, 
Gum, Cottonwood, Etc. Handles of all De- 
scriptions. Tight and Slack Barrel Staves. 


ABC. Directory a tore’ Coder Vasa, Bootle, Liverpool, Eng 

















BRYCE, JUNOR & WHITE 


SHIPPERS’ AGENTS 
for the sale of all kinds of 


AMERICAN LUMBER 
AND LOGS. 


LONDON, 


GLASGOW, BRISTOL, 








Singleton, Dunn & Co. 
Agents for the Sale of All Kinds of American Logs and Lumber. 


27 Union Street, - GLASGOW, SCOTLAND. 


Cable Address, ‘‘ SINGLETONS,” Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B. C., A. L 





WRIGHT, GRAHAM & CO. 
7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E, C. 
Cable Address: ‘’Braxridge,’’ Glasgow. Cable Address: ‘' Nivarium '’ London. 
WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Log, 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, SEASSOw. 
WOOD BROKERS, 
Descristions or Hard and Soft Woods. 


MAKES L 
AMERICAN LUMBERMAN TELECODE ¥.S5,55 scont 


Send for information to AMERICAN LUMBERMAN, Chicago, II! 
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YELLOW PINE 


KILN DRIED FLOORING 
AND CEILING. ROUGH AND 
DRESSED TIMBER AND PLANK. 








Shipments by 
RAIL, SAIL OR STEAMER. 








Cummer Lumber Co. 


JACKSONVILLE, FLA, 
Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr. 








Absolutely the Best 


way to buy lumber is direct from the manu- 
facturer - so say many of the dealers whom 
we have been supplying for years with 


Yellow Pine Lumber 


If you are not familiar with the advan- 
tages to be secured by this method, we're 
here to show you and would suggest you 
tell us about your requirements at once. 


CAMP & HINTON CO. 


LUMBERTON, MISS. 














Large ~ 


evenly balanced and in good 


Sto ck Ss shipping condition enable 
ustoship promptly ordersfor 
Longleaf Yellow PINE 
and 
North Carolina 
Let us hear from you. 


Walworth & Neville Mfg. Co. 











q Heyworth Bldg., CHICAGO. J 
GEO. T. MICKLE || WHOLESALE 
LUM BER Co. LONG AND SHORT LEAF 
a 
SUITE 812 
CHAMBER OF COMMERCE, Yellow Pine 
CHICAGO Yard. Stock, Timbers, 


Agricultural Stock 
and Finish. Desirable 
— always in tran- 


Branch Office: : 
Room No. 8 McInnes Bidg., 
Hattiesburg, Miss. 








Special Timber Bills Accepted tor Quick Shipment. 














C. J. Carter Lumber Company, 


MANUFACTURER 


YELLOW PINE 


SHORT LEAF FINISH. STEAM DRIED RIGHT. 
SOFT AND BRIGHT. 


Kansas City, Missouri. 














LONG LEAF 


Yellow Pine Lumber 


(Kiln Dried, Dressed and Matched.) 


CEILING AND FINISHING STOCK A SPECIALTY. 
Bridge, Building and Car Timber cut to arder. . Will 
be pleased to quote delivered x at any point 
in the United States. : ELECODE USED. 


» s aE ‘LUMBERTON, MISS. 
J J WHITE, Mc COMB nN MISS. 























PACIFIC COAST FEELS FINANCIAL FLURRY. 





Seattle Banks Favorably Situated—Log Prices Drop— Some Tacoma Mills Still Busy on Orders 
—Washington Door Companies Running. 





PUGET SOUND NOTES. 

SEATTLE, WASH., Nov. 16.—The transcontinental rail- 
roads affected by the rate injunction of Judge Hanford 
restraining them from collecting rates published in the 
new tariff, effective November 1, have not given up 
their fight on the question of jurisdiction of the court. 
Yesterday Attorneys James B. Kerr and John P. Hart- 
man, representing the defendant corporations, filed with 
Judge Hanford, in the United States cireuit court, a 
petition for appeal against the injunction to the court 
of appeals at San Francisco. With the petition was 
filed an assignment of errors and a bond in the sum 
of $1,000 for costs. The court granted the petition 
and it is expected it will be heard at San Francisco 
some time in February. In the assignment of errors 
the railroads set forth that the court erred in failing 
to dismiss the action of the lumbermen for want of 
jurisdiction. It is contended that none of the defendant 
corporations is a resident of the western district of 
Washington, over which Judge Hanford presides. 

It is also contended that the reasonableness of the 
rate proposed to be put into effect November 1 is a 
matter for the Interstate Commerce Commission and 
not the United States court, to determine. The rail- 
roads also contend that the order of the court restrain 
ing them from collecting the full published tariff com 
pels them to discriminate against manufacturers not 
parties to the suit. In other words, they contend that 
under the injunction they cannot collect the advanced 
rates from parties to the suit but must collect it from 
shippers not parties to the action. Therefore the con- 
tention is that the defendant railroads are forced to 
violate the Hepburn rate law passed by the last Con- 
gress. They also contend that they would violate the 
Hepburn rate law if they were to accept, in payment 
for freight charges from those ndt parties to the action, 
any rate less than the figures published in the new 
tariff. 

The action is viewed in the light of the railroad attor- 
neys perfecting their right to appeal, which would ex- 
pire within thirty days from the date of the injunction. 
As the appeal cannot be heard before February the 
lumbermen are not worrying about the new move, as 
long before that time they anticipate the Interstate 
Commerce Commission will have decided the matter on 
the petition filed with it last week and published in the 
AMERICAN LUMBERMAN. 


Attorney A. F. Specht, of the joint freight rate com- 
mittee, today received a wire from Secretary Moseley, 
of the Interstate Commerce Commission, saying that 
body had set the hearing of the lumbermen’s complaint 
against the railroad’s freight advance for December 11 
at Washington, D. C. All the lumbermen from this 
section who will attend will start from Seattle about 
November 25. 

Want Beachcombing Law Revised. 


There is a movement on foot to have the next legis- 
lature revise the beacheombing law of 1890 whereby it 
is absolutely prohibited that any person shall molest 
logs or shingle bolts which have broken away from 
booms and are resting on the banks of any river, bay 
or harbor, provided they bear the brand of the owner. 

In all parts of western Washington there are thou- 
sands upon thousands of fir and cedar logs washed up 
on the banks which are rotting. The owners are unwill- 
ing to go to the expense of segregating their own from 
others, as they lie for miles upon the beach, and the 
timber is not worth it. However, in certain vicinities 
there are enough logs of various brands to make the 
undertaking worth while, if the law would permit. The 
proposed amendment will allow any person to collect 
these logs after they have remained upon the beach a 
certain length of time, six months now being consid- 
ered. This’ will save a waste of the timber and be a 
source of profit to the collector. 


Canceling of Shipped Orders. 


Since the attempted advance in freight rates caused 
both the lumber and shingle markets to decline there 
has been a disposition on the part of some eastern 
buyers to cancel their orders after the shipments have 
gone forward from the Coast. Almost every firm doing 
business in Seattle has the same complaint. The ship- 
ments were billed at the market price at the time of 
shipment. Since then, owing to the conditions referred 
to, business has so fallen off that the market price has 
declined. Now wires are being received to cancel the 
orders and divert the cars. 

Wholesalers purchased these orders from the mills 
before shipment at the then market price and have in- 
curred all the expense incident to shipment. Manufac- 
turers delivered their stocks, cut on the orders from 
material at the then market price. Owing to there 
being no market for the stocks en route a determined 
stand is being taken by all and the wires are being 
answered refusing to divert. If there is any trouble 
over the shipments one and all of the Coast shippers are 
willing to let the courts settle. 

It is pointed out by the shippers that if the market 
advances while the shipment is en route there is no 
attempt on their part to increase the price and there- 
fore they claim they should not be forced to stand a 


‘heavy loss on a declining market. 


Shingle and Lumber Orders. 
There has been no improvement in lumber orders. 


‘, 


The amount of old business on the books today is 
slight. There is not a wholesaler or manufacturer who 
is attempting to create a demand. At all the general 
offices business is at a standstill and in some instances 
clerical forces are still being reduced. The average 
lumberman has settled down to the belief that it will be 
February 1 before there is any great amount of new 
business offered. A majority of the saw mills are 
closed, which gives confidence. Stocks are only normal 
and when the demand comes there will not be more 
than is needed. Therefore arrangements have been 
made to tide the dull period over and spend the time 
discussing the freight rate probabilities. 

Shingles are a trifle stiffer at the mill this week. 
Manufacturers who last week sought sales to meet pay- 
rolls have, in the main, taken their stocks off the market 
while prices are less than cost of production. Some 
shingle orders are being received and these are being 
gotten out promptly. The car supply, owing to the 
market conditions, is in excess of the needs of the 
trade, although the number of ears offered the mills is 
not better than it was thirty days ago. 

According to advices received up to this afternoon 
by the Shingle Mills Bureau 95 percent of the capacity 
ot the state will be closed down tonight. By November 
30, it is expected, the entire state will be closed. There 
is every confidence that shingles from this time on will 
advance. No sales are being made at the low 
issued by a few sellers two weeks ago. 
have been withdrawn. 


lists 
All these lists 


The Financial Situation. 

The temporary financial stress which has swept over 
the country in the last three weeks has made itself felt 
on the Coast. In Seattle the banks are better off than 
in many places, having $10,000,000 of gold on hand. 
The local banking institutions were among the last to 
adopt the certificate plan, in order to keep sufficient 
cash on hand to meet payrolls. The mills find it im 
possible to secure the accommodation at the banks they 
otherwise would have had, but on the whole manufae- 
turers say they have no reason for complaint. 

That the financial situation within the last ten days 
has had an effect on orders is indicated in wires re- 
ceived here from middle western centers. Some of these 
advices are asking for more time on bills of lading, 
adding that it is impossible for them to get together 
enough money, for a short time, to pay the freight. 
Most of the Coast shippers are in a position to grant 
the favors asked, notwithstanding the hard row of 
stumps they have been up against for the last year. 

Lumber Mill Burns, 

The King saw mill, owned by the D. J. Cain Lumber 
Company, of Seattle, and located near Wickersham, 
burned to the ground Thursday and incendiarism is 
suspected. The loss is between $25,000 and $30,000. 
Up to last week the mill has been running to full daily 
capacity. Then it was closed down and the white erew 
discharged. A few days later it was reopened with a 
Japanese crew and operated with this force until the 


fire. The blaze was first discovered in the end of the 
mill farthest from the boiler room, where no fire was 
adjacent. The building, machinéry and a greater part 


of the stock piled close to the plant was eonsumed. Only 
a small amount of insurance was carried. 


Log Prices Fall Off. 

In the Puget sound district fir logs are $2.50 to $3 
ott the list. Cedar logs that five weeks ago were worth 
$18 to $20, and the mills glad to get them at any price, 
are unsalable at $10.. In the Grays harbor section No. 1 
are quoted at $9, No. 2 at $6; spruce, $8 to $10, and 
cedar $10 to $14. In the Columbia river district, ac- 
cording to today’s advices, the list is off $3 to $3.50. 
Owing to the closing of both saw and shingle mills the 
demand has fallen rapidly. Many of the camps, both 
independent and association, are closing. Crews are 
being dismissed and machinery housed for the winter. 

The Washington Logging & Brokerage Association, 
controlling a large percent of the log output of this 
section, has not taken any official action. Six weeks ago, 
when the association authorized the camps to open at 
about half capacity, the amount of logs in the water 
was about normal. Conditions unusual for this section 
have caused a surplus. 

At the headquarters of the Washington Logging 
& Brokerage Company it is stated that as far as known 
there is no intention of cutting the list. No meeting 
of the association has been called. It is the belief of 
association officials that a eut in the list -would not 
mend matters, as it is the demand that has fallen, due 
entirely to the closedowns. 


Seattle Lumbermen to Dance. 


‘et 

The Saw Dust Club, which last winter gave a number 
of enjoyable parties, both stag socials and dancing par 
ties to which the ladies were invited, makes its debut 
for the present winter season on Thanksgiving Eve. 
Announcements are being sent out for this event, which 
is termed a ‘‘hard times’’ dancing party, on butcher’s 
paper. Those invited are told that they can wear their 
old clothes, and that clearing house certificates, wooden 
money and stage money will be accepted at par. The 
affair will be pulled off at the rooms of the old Lum- 
bermen’s Club and promises to be a very enjoyable 
event. 
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Among the Lumbermen. 


For the purpose of astertaining the amount of lumber 
now available in the state, Secretary Victor H. Beckman, of 
the lumber association, is sending out information blanks 
to be filled in by all members of the organization. As soon 
as complete returns are received a statement will be issued. 

The Salmon Bay Improvement Club at Ballard has passed 
a resolution urging congressional representatives from this 
state to have passed a law empowering the Interstate Com- 
merce Commission to hold hearings on proposed advanced 


‘freight rates, prior to the date the rates become effective. 


J. M. Hannaford, vice president and general traffic director 
of the Northern Pacific, with Vice President Levey and 
other officials of the road, spent several days in Seattle this 
week looking into the freight rate fight. They did not call 
on any of the officials of the lumber or shingle organizations 
nor ask information from any lumbermen. 

Manager Tresider, of the Alaska Lumber Company, says 
little business is being received from any part of the coun- 
try. A few scattering orders are coming in. He is a firm 
believer that present conditions will not last long. 

The Washington Lumber & Timber Company reports some 
coastwise business to California this week. Manager Jones 
says this is about all the orders he is receiving now. He 
confidence in the market reviving shortly after New 

ear’s. 

A local manufacturer this week received from his Minne- 
apolis representative a letter written on his return from a 
tour of North Dakota. ‘The letter says none of the line 
yards have any stocks to speak of. They are loaning one 
another what material can be spared and pulling through 
anyway until the rate question is settled. The financial 
flurry, the writer says, is affecting some of the yards in 
that territory. 

Dan Bass, of the Bass Shingle Company, who has just 
finished a tour of the state shingle mills, says that 95 per 
cent of the capacity of the state is now shut off and many 
will not resume until the market revives, the rate question 
is settled and the railways supply sufficient cars for the 
trade. At the present time he says the mills know nothing 
as to how to sell or do business in any way. 

Ben Price, sales manager for the Parker-Bell Lumber 
Company, says he sees a slight improvement in lumber in- 
quiries but nothing in orders. ‘This firm is cleaning up 
back shipments, protecting the old rate. 

What business is being offered is accepted by the Atlas 
Lumber & Shingle Company, which is protecting the old rate. 

K. Kume, of the forestry department of the imperial 
Japanese government, is here visiting saw and shingle mills, 
logging camps and all branches of the industry. He will 
visit Vancouver, Ottawa, Chicago, New York, Florida, 
Texas and all parts of the timber area of Europe before 
returning, gathering what information he can for the further 
development of the forest product industry of Japan. 

J. Ek. Pinkham, of the J. FE. Pinkham Lumber Company, 
is optimistic regarding the future. He says: 

“We are not worrying. We are not trying to take on 
business and will not for the present. We are willing to let 
two months of idleness pass by, believing that better condi 
tions will turn up shortly after February 1. Versonally I 
believe that next year will be a good one. We may have 
to do business on a small margin, but the volume of it will 
be satisfactory. I feel confident that the rate case will be 
decided in our favor.” 

The Wallace-Ballord Lumber Company says there are a 
few inquiries but little business being offered at prices at 
which the stock can be secured for. 

Jay S. Bennett, of the Jay S. Bennett Lumber Company, 
ays he is receiving a few shingle orders. The prices, de- 
livered in the east and southwest, are the same as before the 
first of the month. He believes in a week or ten days prices 
will be normal again 

The Bonds-foster Lumber Company says the shingle mar- 
ket is looking up again since the closedown. There is no 
disposition, Mr. Foster says, to slough off stocks at low 
prices. 

A. P. Henderson, of the A. VP. Henderson Lumber Com- 
pany, says he is prepared to hold his stock for two months, 
when he believes both the market and prices will improve. 

John A. Hughes, of the John A. Hughes Lumber Com- 
pany, says advices received by ,him are to the effect that 
stocks are short in the east and middle west and that buy 
ing will return when the financial conditions have settled. 

Raymond Nichols, secretary of the C. H. Nichols Lumber 
Company, says he is receiving a few shingle orders at better 

rrices. 
; Manager H. A. Muflley, of the Old Oregon Lumber Com 
pany, says his company is simply awaiting an improvement 
which is bound to come after the first of the year. 

The R. J. Menz Lumber Company is doing a little ship 
ping. Manager Day says he is willing to wait with the rest 
for better times. 

Manager Frank O’Brien, of the Puget Sound Mills & Tim- 
ber Company, says shingles at the mill are slightly stronger 
this week. 

The Northwest Lumber Company reports some lumber 
business being offered. Some prices mentioned are, however, 
prohibitive. 

The Lester W. David mill at Anacortes, which has been 
running constantly, was closed this week. It has been doing 
a considerable amount of coastwise trade. The Fraser river 
mills of this company are operating. 

anne 


FROM THE CHEHALIS RIVER DISTRICT. 

CHEHALIS, WASH., Nov. 14.—The Chehalis Fir Door 
Company is running its factory steadily and is turning 
out a fine lot of fir stock doors for the eastern trade 
that are most excellent and are finding a ready sale 
in the east. Those with slash grain panels present a 
very attractive appearance as well as that of strength 
and durability. President George R. Osgood of the 
company believes there is no door in the country that 
ean surpass them. 

The Eastman Lumber Company, whose general offices 
were formerly in Tacoma, is now nicely located with its 
headquarters here. This company sells the output of 
the Henry McCleary Timber Company, of Summit, this 
state, which recently started its new shingle mill 
equipped with upright machines, which are generally 
helieved to make a superior class of shingles. F. E. 
Eastman, manager of the Eastman Lumber Company, 
states that he believes its shingles are a little better 
than the ordinary, as they are going to no end of 
trouble and expense in making a superior article, and 
when a dealer once buys a car of these shingles he will 
thenceforth be a customer of the company. The concern 
takes pride in its high grade of cedar shingles, but, of 
course, in addition to handling shingles, has everything 
in the line of western fir, cedar and spruce lumber. 

George Chamberlain, manager of the Sterling Lum- 
ber Company of this city, which handles the output of 
the Coal Creek Lumber Company’s plant on the out- 
skirts of town, and in addition does a wholesale lumber 
business, states that although beginning only a couple 
of months ago, the company is rapidly becoming estab- 
lished. Chehalis is an excellent location for a wholesale 
lumber concern because it is in the center of the large 
manufacturing district, and is enabled to draw for sup- 
plies on all the mills throughout southwestern Washing- 
ton as well as elsewhere in the state if desired. 


‘ 


WESTERN WASHINGTON NEWS. 


Tacoma, WasH., Nov. 18.—The Defiance Lumber 
Company has its plant on the water front shut down 
this week and is making some important improvements, 
chief among which is the installation of a band resaw 
which will give the saw mill an easy capacity of nearly 
100,000 feet a day. The work will be completed and 
the mill running again in a week or so. The company 
is also completing an ocean dock 80x270 feet which 
will eventually be 700 feet long. Work is proceeding 
as fast as creosoted piling can be secured and enough 
more piling is expected in December to add 150 feet 
to the 270. The dock will have twenty-five feet of 
water at low tide. This dock will give the company 
unexcelled facilities for cargo business as well as 
water. L. L. Doud, of the company, says: 

I regard the outlook for future business as very good. 
We have had plenty of inquiries, particularly during the last 
week and have more orders on our books than at any time 
in the last year, although the prices are not as good as 
they have been. The era of low prices for fir is exceedingly 
limited in my opinion. We are doing a large amount of 
cargo business, particularly to the west coast. 

R. L. Chapin, of the West Coast Shingle Company, is 
seriously ill at his home with an attack of appendicitis. 
G. Roy Eastman, secretary and treasurer of the com- 
pany, in discussing the shingle situation, has this to 
say: 

We are buying nothing in the way of shingles. There is 
practically no demand from the east and transit stock is 
sufficient to take care of what business is offered. I do 
not know of a shingle mill that is running. None of them 
are shipping anything, for every car shipped would only 
tend to demoralize the market and prices would soon be 
nowhere. 

The St. Paul & Tacoma Lumber Company took out a 
permit this week to build a concrete dry kiln at its 
plant to cost $6,000. The kiln will be 104x45 feet and 
will have a capacity of 3,000 shingles. The Contracting 
Engineer Company, of this city, has the contract. ‘The 
kiln will be put in the south end of the yard, near 
mill B. 

The Union Lumber Company is keeping its saw mill 
at Union Mills in operation. Diseussing the market 
I. A. Leach, of this company, says: 

A few inquiries from the east are coming in right 
along. We had one today for a large bill. Prices are 
where they have been for several weeks. The car situation 
has not improved and one freight train a day has been dis- 
continued in our locality. We are cutting on some orders 
we had, getting out some new stuff and doing well. 

The Tacoma Fir Door Company is running as usual, 
both saw mill and door factory. The fir door market is 
about the same, with the possible exception of a slight 
reduction on fir doors in carload orders. The company 
has orders ahead to run its mill for a while and is 
taking more right along. Fir log prices are not weaken- 
ing, but the plant has a good stock of logs on hand 
and officers of the company see no reason for worry 
over the financial situation. President John Snyder, of 
this company, returned this week from an extended 
business trip east. He went away September 25, has 
been east through most of the financial disturbance and 
returns optimistic over the future. While he was away 
Mr. Snyder sold more fir doors than on any of his other 
trips to the Atlantic. Mr. Snyder was accompanied to 
the east by his daughter, Mary, who entered Wellesley 
university near Boston. 

Henry 8. Royce, president of the Tidewater Lumber 
Company, returned this week from a business trip to 
Chicago and other eastern points. Mr. Royce, who is 
also at the head of the Tanwax & Western railroad, 
states that construction work on the line has been 
stopped and that construction has been stopped on the 
shingle mill the Tidewater company was building at Wil- 
ber Lake and the big saw mill it is putting in at Silver 
Lake. No further work will be done until the market 
rights itself and there is some prospect of being able 
to get cars to ship stuff when it is sawed and sold. The 
Tidewater company has moved all the machinery out of 
its plant in Tacoma, the site of which was sold to the 
Union Pacific, and the mill is completely dismantled. 
The company has laid off nine of the eleven donkey 
engines it had logging, the other two being at work on 
a contract for the Danaher Lumber Company. 

All of the logging camps along the line of the Ta- 
coma Eastern railroad have shut down and practically 
all of the camps in this vicinity are idle. Fir log prices 
are being maintained. The demand for standing timber 
seems to be stimulated. It is regarded as an excellent 
investment and certain to advance materially in price. 
Numerous inquiries are reported for good standing tim- 
ber from parties who have money to inyest and want to 
be sure of a profitable return. 

The state railway commission made an order this 
week directing the Northern Pacifie railroad to install a 
spur track at the Burnham saw mill, near Rainier, on 
the Olympia line. At a recent hearing held by the 
commission in Tacoma Burnham appealed for help from 
the commission, the road having refused him a spur, 
thereby compelling him to haul his lumber to the near- 
est station. Several reasons were advanced by the 
railroad officials at the hearing as to why it would not 
be safe and wise to install the spur. 

The Carman Manufacturing Company recently com- 
pleted extensive improvements at its plant and has 
further enlargements planned. A part of the com- 
pany’s site was sold to the St. Paul railroad last year, 
necessitating some rebuilding. 

It was announced this week that about December 1 
the Northern Pacific would begin work on the Point 
Defiance tunnel it is to bore for its new water grade 
line into Tacoma via Steilacoom and the Narrows. The 
tunnel will be within a few feet of two miles in length 
and about 600,000 cubie yards of dirt is to be removed. 
The tunnel represents a long job and it is said that no 
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A Sample of Stock on our Yard at Abingdon, Va. 





WE HAVE ON HAND 


8,000,000 feet 
of Dry 


WHITE PINE, 
HEMLOCK 


and 


HARDWOODS 


for Immediate 





Shipment. 


Whiting Mfg. Co. 


ABINGDON, VA. 


Tr 
ceccn FLO 


End Matohed, Holiow: 
Backed and Polished 


HARDWOOD LUMBER 
and BEVEL SIDING. 


WEW GLASGOW PLANING MILL CO., 



































For Quick Shipment | 


Piled at the Mill. 18c. rate to Kansas City. 
5 Cars, 2x4—10 to 16’. 5 Cars, 2x6—10 to 16’, 


dg. H. Tschudy Hardwood Lumber Co. 
Wholesale and Retail. 
Yards, 2300 to 2316 Broadway, KANSAS CITY, Mi), 
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Maple Flooring 


Possesses all the qualities necessary 
to make your one-time customers 


“‘repeaters.”” If you want the 
best and want it.quick order the 
“Imperial.” 


East Jordan Flooring Co. . 


EAST JORDAN, MICH. 





J 








Buyers of Flooring 
In Less than Carloads 


usually find our method of delivering at carlo.d 
prices interesting. If this appeals to you, bet'er 
let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we doit. A good stock enables us 
to fill all orders without delay. 


Cummer, Diggins & Co. 


Telecode used. CADILLAC, MICH. 

















Hard 
Maple Flooring 


Every detail of its manufacture carefully 
looked after. There is no Maple Flooring that 
surpasses ours in quality and perfect mill 
work. We have one of the most complete 
and modern hardwood flooring plants in the 
country and twenty years’ supply of the finest 
Rock Maple in the state. Permit us to quote 
you prices. | 


Ward Brothers, Mfrs., 


Third Avenue, 
Big Rapids, Mich. 


























BLISS@VANAUKEN\, 


INTERESTS Be 
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Manufacturers of 
WOLVERINE 
BRAND MAPLE 
FLOORING 
“There is none better,’ 

















TO MAKE MONEY you should use the Lumpber- 
man’s Actuary for figuring 
the «wount of lembes , any ee of — and oi —— 4 
sost of any number of feet at any given price. jutely correc 
¥en for illustrated booklet. AMERICAN LUMBERMAN. Chicago 








time will be lost in getting it under way so that it may 
be completed by the time the rest of the line is built. 

The Pacific Shingle Company’s mill on the water 
front is idle. 

J. M. Hannaford, second vice president of the North- 
ern Pacific, was in this city this week on an official 
trip to the Coast. Mr. Hannaford declined to discuss 
the lumbermen’s controversy with the railroads over 
the advance in freight rates. C. M. Levey, director 
of maintenance and operations for the Northern Pa 
cific, accompanied Mr. Hannaford. 

The local agent of the Panama canal commission has 
issued a call for proposals for some big timbers, bids 
on which are to be opened December 6. The timbers 
are to be used as buds for a dipper dredge and also as 
dipper handles. The timbers must be from two to 
three feet square and sixty feet and upward in length, 
with the dipper handles to be about 8x20 inches, 

The St. Paul & Tacoma Lumber Company yesterday 
filed with the city officials, on behalf of the mills and 
factories on the tideflats, an emphatie protest against 
the use by the city of a portion of the tideflats as a 
garbage dump. The result is likely to be the purchase 
of a garbage incinerator. 

The Mineral Lake Lumber Company, which gave its 
plant at Mineral an extensive overhauling a few months 


ago, has completed the work and got the mill in 
operation. 
The Tacoma Eastern railroad filed with the county 


commissioners this week application for a right of way 
across several county roads for the new line it is build- 
ing from its main line to the Salsich Lumber Company’s 
plant. 

The West Coast Shingle Company has shut down ics 
mill at Raymond and will not resume operations until 
the market improves. 

Fir Staves for Water Pipes. 

The manufacture of fir staves for water pipes is be- 
coming an important industry in the west. Comly & 
Kirk, of this city, are making a specialty of the manu 
facture of fir staves for water pipes of large size. 
They furnish staves two feet to twelve feet in diameter, 
and at their plant they have a capacity of one carload a 
day. Fir lumber is proving very satisfactory for staves 
for water pipes and has been used on the Coast for 
many years. Instances are known of fir having been 
used for this purpose for over thirty years. During the 
last few years Comly & Kirk have built up a good trade 
in the east in fir water pipe staves and are shipping to 
all parts of the country, as the value of fir for this 
purpose is being more generally recognized throughout 
the east. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Nov. 15.—Practically all shingle 
mills and logging camps in Snohomish county are closed, 
a condition brought about by a general falling off in 
trade. Most of the saw mills in this city are also closed. 
Only those engaged in cargo business contemplate oper 
ating to the first of the year. Future business is 
dependent upon the final outcome of the rate situation. 
The Puget sound country, largely financed by the mill 
busiress, is too young to possess a sufficiently diversified 
manufacturing life to tide over adverse conditions in the 
lumber situation. This section of the country already 
keenly feels the general closing of mills. 

With all lumber, shingle and sash and door mills 
operating this city has a monthly pay roll of $155,000 
in this line alone. This money is distributed among 
2,174 men. The plants in this vicinity, the number ot 
men employed and the amount of wages paid by each 
‘ompany are as follows: 


LUMBER COMPANIES Ven. Payroll. 
Canyon Lumber Company...... ae ry er 270 F 25,000 
Clark-Nickerson Lumber Company........ 200 15,000 
Weyerhaeuser Lumber Company......... 190 14,000 
erry-Baker Lember Company. .....i.0-. 150 9,000 
Everett Lumber Company.............++ 100 5,000 
Mukilteo Lumber Company.............-- 225 12,000 
Neltose Mill COmpABY. . «20. cc cvcscces 150 8,000 
Mitchell Lumber Company ..........-.- 100 7.000 

SHINGLE COMPANIES a 
Seaside Shingle Company..............- ou 5.000 
Clough-Hartley Shingle Company........ 75 9.000 
Sa III ae co S05 va Wend lore 1ene''o bra Ree om 27 3,200 
teach Mill Company..........c.eeeeees 30 2.800 
Yriends Shingle Company.............+.- 10 1,000 
«. A. Blackman Shingle Company........ 36 2,100 
ae ee Serer errr Teer ere no 5.000 
Cavelero Mill Company..........ccceeee 3 3,000 
Mann Shingle Company.........-....46. 19 1,300 
Everett Shingle Company.............4. ao 2,200 
Lundgren Shingle Company.........--+. 27 2,500 
Western Shingle Commany...........+6. 34 3,000 
Northwest Manufacturing Company..... 25 2,000 
Hyena Mill Compamy.........cccsccoees 15 1,100 
Britton Shingle Company............-++ 25 2.300 

SASH AND DOOR FACTORIES— 

Robinson Manufacturing Company....... 140 8,000 
Weidauer-Lansdown Company.........-+- 125 7.500 
Everett Sash & Door Factory...........- 22 1,600 

ER ee tee re ee $155,000 


The Everett Lumber Company has resumed operation 
after a shutdown for repairs. The company expects to 
keep its plant running sceadily. 

Manager William E. Dougherty, of the Mitchell Lum- 
ber Company, anticipates closing his plant as soon as he 
fills certain ordérs on which the mill is running. The 
plant is getting out a cargo of lumber and railroad ties. 

The California pole ard pile market is picking up, so 
far as demand is concerned, for the number of vessels 
coming to this port increases steadily. 





IN SOUTHWESTERN WASHINGTON. 
CENTRALIA, WASH., Nov. 16.—The mills on Grays har 
bor are, in several instances, closing down and give as 
one of the principal reasons the unse:tled condition as 
to log prices. The tendency seems to be downward, and 
the millmen feel that it is poor policy to keep on manu- 





facturing under existing conditions. The mills at Mon 
tesano have closed, 

While the money market is in a somewhat unsettled 
condition, millmen are not anticipating a prolonged de 
pression, In fact they do not notice much change from 
their condition for: the last year. The manufacturer is 
as well off when thefe is no rush of business as when 
prices are at the top, and he has no way of delivering 
his goods to the customer. It is to be hoped that while 
some lines of industry may suffer the falling off 
in shipments of other lines, should there be such, will 
enable the railroads to supply a larger percentage of 
cars for western products. 





SHIPPING FROM A NORTHERN PACIFIC PORT. 

HoquiaM, WaAsH., Nov. 12.—The following report 
from the United States customs house for October com 
prises a complete record of all vessels which have cleated 
and arrived from foreign ports during the last month: 


Cleared for Foreign Ports. 


SHIP Destination. 
Schooner Polaris, Mazatlan, Mexico......... 
Schooner David Erans, Guaymas, Mexico...... 
Schooner R. C. Slade, Launceston, Tasmania 
Schooner Watson A. West, Guaymas, Mexico 
Schooner Fearless, Guaymas, Mexico. .......... 
iarkentine Tam O'Shanter, Antofagasta, Chile... . 
barkentine Benecia, Sydney, New South Wales... . 





Schooner Ldiward R. West, Antofagasta, Chile... . 996.642 

Schooner A. J. West, Santa Rosalia, Mexico. . SOLO14 

Schooner Roy Somers, Atata, Mexieo........ 414,242 

Schooner Cofumbia, Coquimbo, Chile. ............ S1G,07S 

SO a's its http: Sia lencta ah etatar mats POSZ 550 
CLEARED FOR HAWAIIAN PORTS 


srig Genera, Makaweli ............ 
Schooner O. VM. Kellogg, Uilo 


Total ‘ 0 2 ais 
ther foreign ports. 





Grand total ‘ i 1140,508 

Thirteen cargoes, value $151,349.12 
FROM FOREIGN PORTS 

West, from Santa Rosalia, Mexico 

Wood, from Guaymas, Mexico 

Newsbou, from Guaymas, Mexico 


Schooner A. ./. 
Schooner Fred 
Barkentine 


FROM HAWATLIAN 


Schooner /. M. Slade, Santa Rosalia, 
Schooner O. M. Aellogy, Mahukona, 
Schooner Mary BB. Foster, Honolulu 


ISLANDS 
Mexico 


Total number of vessels entered from Hawaii, 2 ton 
nage ar Sia eae pow inralae = cis : Pee FI . Law 
Total number of vessels cleared for Hawali, 2 ton 
itn oe Gd ek’ wok bee dae ; ee 7s2 
Total number of vessels entered from foreign ports, 
4 tonnage ‘ ee ee ee ee croeoes wae 
Total number of vessels cleared for foreign ports, 
11 tonnage ‘ seca te mca tereue minions 6. S08 
Total tonnage forcicn and Hawati ‘ 11,003 
Total number vessels cutered and cleared... .. ; kD) 


The total recipts of the customs house on 
shipping business for the month is as follows: 

Tonnage tax for incoming vessels from foreign ports, 
$ cents from Mexico and 6 cents from other foreign 
ports, $67.29. One navigation fine $25. Head tax im 
posed on four stowaways from Mexico on two vessels, 
$16. Navigation fees, $37.50; survey fees, $2.68. Total 
receipts, $148.47, 


foreign 





IN THE DOMINION OF WESTERN SPRUCE. 

HoquiaM, WasH., Nov. 15.—Lumbermen are anxious 
over the outcome of the first payday for the mills in cer 
tificates instend of checks, as it will determine whether 
the mills will run or close for an indefinite period. Sev 
eral mills in Aberdeen have cut wages 25 cents and 50 
cents a man according to the job. sSimilar action is econ 
templated in this city. The mills report plenty of or 
ders but prices are low. Loggers have helped consider 
ably by cutting the price of logs. 

The Hoquiam sash and door factory shut down No 
vember 9 and probably will not be opened for at least 
thirty days. 

The Northwestern shingle mill closed down November 
11 for an indefinite period. Many other shingle mills 
will shut down or otherwise curtail their output until 
prices become normal. 

This city and Aberdeen need nothing worse than an 
adequate water supply. The mills have been running 
only part of the time for the last two months on ac 
count of the shortage of water, 

The Hewitt Logging Company lately bought a 45-ton 
Shay locomotive for its logging works at Satsop. 

Recent rains have been a great boon to loggers, the 
jams in nearly all the streams having been broken by 
the rising waters. It is estimated that about 20,000,000 
feet of logs have gone down to tide water from the 
Satsop, Wynooche and Wishkah rivers. 


Shipping Notes. 


The steamer Santa Barbara sailed November 10, taking 
a carge of 3,000,000 shingles from the Coats Shingle Com 


* pany’s mill. 


Schooner Llacrado sailed 
Lumber & Shingle mill 
Chili. 

Steamer J. BR. 
Francisco, 
mill. 

Schooner F. M. Slade was towed from the Hoquiam ship 
vards November 11 to the Slade mill at Aberdeen. It was 
baving a new mast put in. 

Steamer Raymond sailed November 12 from the Hoquiam 
Lumber & Shingle mills with 700,000 feet of running timbers 
for San Pedro. 

Steamer Hoquiam sailed November 10 from the Grays 
harbor mill with 700,000 feet of lumber for San Francisco. 

Steamer Newberg sailed November 10 from the Slade mill 
with 400,000 feet of lumber for San Francisco. 

Steamer Wasp sailed November 10 from the 
with 750,000 feet of lumber for San Francisco, 

Schooner Endeavor sailed November 10 from the Burrows 
mill with 850,000 feet of lumber for San Francisco. 

Steamer Fair Oaks sailed from the Slade mill yesterday 
with 850,000 feet of lumber for San Pedro. 


November 7 from the Hoquiam 
with 1,050,000 feet of lumber for 


Stetson arrived November 6 from San 
The Stetson will take its cargo from the Union 


Union mill 
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WESTERN LOGGING OPERATIONS ARE CURTAILED. 





Some Companies Will Only Get Out 50 Percent of Usual Number — Kalispell Valley Lumber- 
men Protest Against New Freight Rate—Vancouver Island Timber 
Lands to Be Developed. 





IN THE PINE COUNTRY. 

SPOKANE, WASH., Nov. 15.—The movement of lumber 
has received a decided setback from the effects of the 
financial disturbance and the advance in freight rates. 
An inquiry recently sent to the manufacturers, calling 
for information relative to shipments made during the 
first week of November, brought back replies from the 
various shippers of the Inland Empire which developed 
the fact that the ratio of cars moved during the first 
week of the month, when compared with shipments made 
in October, was approximately thirty to 129. In many 
parts wages have been reduced 25 to 50 cents a day to 
men employed in woods operations, while in many cases 
manufacturers are either closing down their camps or 
reducing their crews. From present indications it would 
appear that the output of logs this year will be reduced 
approximately 50 percent. 

Practically no change has been noticeable in’ the 
banking situation during the week. A gradual liquida- 
tion appears to be in progress. The contraction in 
loans has extended to building operations, and although 
some of the heavy buildings now under way will be com- 
pleted it is doubtful if any new ones will be under 
taken until general conditions have become more set- 
iled. Inquiries for pine sash and doors are said to be 
numerous, with the nominal amount of sales being made, 
and the demand for mill work has not yet been seriously 
affected, notwithstanding the faet that rough lumber 
appears to move less readily than during the preceding 
month, 

Manager Berline, of the Washington Mill Company, 
states that it has closed down all logging operations and 
will shut down its mill as soon as the logs in the pond 
can be sawed out. 

Manager Bradrick, of the Gerhart-Bradrick Lumber 
Company, reports that business has fallen off consider- 
ably and that in view of the outlook his company ex 
pects to curtail its logging operations 60 percent. 

The MeGoldrick Lumber Company will close down its 
saw mill Saturday after having cut approximately 
30,000,000 feet of lumber or 8,000,000 less than was 
manufactured last year. The MeGoldrick Lumber Com- 
pany will close down its logging camp on Santa creek 
in a few days and expects to curtail its output of logs 
this season 50 pereent. 

Manager Crego, of the William Musser Lumber Com 
pany, states that all the men now being employed in the 
woods operations are being hired on a lower scale of 
wages than has prevailed during the summer, and that 
no special efforts will be made to bank more than 50 
percent of the amount of logs banked in former seasons. 

Manager Herrick, of the Buckeye Lumber Company, 
Buckeye, this state, says that under present conditions 
his concern does not expect to put in as many logs or 
manufacture as much lumber as it did manufacture this 
vear, 

A representative of the Standard Lumber Company, 
Deer Park, this state, visiting Spokane today, is authority 
for the statement that his company expects to close 
down its saw mill in the near future and is now run- 
ning but eight hours a day. Logging operations will 
also be curtailed by the Standard Company in keeping 
with the financial situation and prospective demand for 
lumber products next year. 

H. P. Svendson, conneeted with the Cascade Lumber 
Company, of North Yakima, is authority for the state- 
ment that his company expects to curtail its log cut 20 
percent, believing that in view of the present financial 
conditions and the prospective demand for the coming 
season SO pereent of the normal cut will be sufficient 
to supply customers that ean be secured, 

Advice has been received from the department of the 
interior at Washington, D. C., that all bids for timber 
around Lakes Cleelum, Kachess, Keechelus and Bump 
ing lake, this state, have been rejected under tbe reser 
sation contained in paragraph 2 of the specifications 
under whieh the timber was sold. The drafts of the 
bidders have been returned with the information that 
the parcels of land on which bids have been received 
will be readvertised and sold at a later date. 

The lumbermen of the Kalispell valley filed suit 
against the Great Northern railway November 12 in 
the United States court at Helena for the purpose of 
preventing the railway company from keeping in effect 
the tariff which advanced freight rates on their com- 
modity offered for shipment, which tariff became effee- 
tive ‘November 1. The complaint asserts that under 
present rates Montana mills cannot compete with the 
mills of Washington to points east of Devils Lake, 
N. D., and that the new rates would utterly put them 
out of business, rendering valueless property worth mil- 
lions of dollars. 

H. M. Stevens, representing many of the manufac- 
turers of the Inland Empire, left Spokane this morn- 
ing for Moscow, where he will file a complaint on be- 
half of the shippers of the district he represents for 
the purpose of securing a restraining order from the 
court to prevent the railway companies from collecting 
the advance in freight rates named in Tariff No. 963 
and other tariffs which beeame effective November 1. 
Mr. Stevens will proceed from Moscow to Portland, 
where the same matter will be taken up before Judge 
Wolverton in behalf of the Oregon shippers, going 
from there to Seattle, where the same case will be 


presented to Judge Hanaford. It is also probable that 
a suit will be begun in this city at some later dat: 
for the purpose of reaching such roads as are not within 
the jurisdiction of the courts over which the judges 
heretofore named have jurisdiction. 

The Potlatch Lumber Company is breaking ground 
for a 2-story office building at Palouse. The building 
will be substantial and of modern architecture and is 
undoubtedly being erected for the permanent home of 
the office force in charge of the retail yard department 
of the company. Twenty-four yards are said to be 
operated by the Potlatch company in various parts of 
the Inland Empire, all of which are under the direc- 
tion of John Kendall. 

The Cascade Lumber Company, of North Yakima, 
which was compelled to close down its mill a few weeks 
ago on account of a lack of logs, has again resumed 
sawing and will operate at half capacity. The box, 
sash and door factory and planing mill are still running 
on full time. 

Surveyors have been put at work on Craig mountain, 
near Lewiston, Ida., for the purpose of locating a mill 
site for the Northwest Lumber Company, consisting 
of Pennsylvania capitalists. Dominick Cameron s.a‘es 
that the mill will be ready for operation by spring. 
The railroad has reached a point within eight miles of 
Vollmer, the new town at which it is expected the new 
mill will be built. 

Several Spokane men have incorporated what is known 
as the Rupert Timber & Lumber Company with a cap- 
ital stock of $200,000 for the purpose of buying 2.000 
acres of timber on Vancouver island, British Columbia. 
The directors of the company are Charles Dutches, Bur- 
ton G. Henry and Daniel C. Klayton. The purposes of 
the company set forth in the articles of incorporation 
are to do a general lumber business, acquire timber 
lands and build railroads and factories. 

Messrs. Leedham and Greener, Michigan Jumbermen, 
have recently bought large tracts of timber along the 
Pend: d’Oreille river, near Ione, Stevens county, and are 
planning the erection of a saw mill at that point imme- 
diately. The company expects to have a mill ready for 
operation by spring. Arrangements have also been 
made to build two barges and a tug for the purpose of 
transporting the products of the mill from 
Newport. 

Manager Hatch, recently from Minnesota, who has 
charge of the logging operations of the Hutchinson 
Lumber Company at Whitefish, Mont., has arrived at 
Whitefish with five teams of horses and other logging 
equpment and will begin operations immediately and 
expects to bank 1,500,000 feet of 
winter. 


lone to 


logs during the 


The Valley Lumber Company, of Somers, Mont., for 
merly the John O’Brien Lumber Company, is finishins 
up the season’s eut of logs at its Whitefish mill. Only 
a short run has been made on account of an insufticien: 
supply of logs having been banked last winter. 

Charles Weyerhaeuser, of the Weyerhaeuser Timbe: 
Company, recently arrived in Spokane to look after his 
interests in the various portions of the Inland Em) ire 





CONDITIONS IN THE WASHINGTON TERRITORY 


SPOKANE, WASH., Nov. 15.—From reports from Jum- 
ber manufacturers throughout the Inland Empire terri- 
tory received by the AMERICAN LUMBERMAN representa- 
tives and also from statements made by millmen wh 
have been seen personally in this city during the last 
ten days, it may be safely stated that the input of logs 
in the pine and lareh belt of Montana, Idaho, eastern 
Washington and eastern Oregon the coming winter will 
he very greatly curtailed, as compared with the previous 
winter. While the lumbermen all are weathering the 
present stringent financial situation in. excellent shape. 
at the same time they are of the opinion that it would 
not be wise to load up as heavily with logs the coming 
Winter, or to endeavor to put on the market next year as 
much lumber as has been cut during 1907. , 

As near as can be ascertained at the present time 
the stocks of lumber are not much larger than a year 
ago at this time, and when the inereased eut is taken 
into consideration they are not relatively so large. Sev 
eral new mills this year have increased the output of 
this section materially, and some of the older mills have 
added to their capacity. At the same time, according 
to Secretary R. A. Kellogg, of the Western Pine Manu- 
facturers’ Association, the stocks on hand at the mills 
are not large, and there is every indication that the 
early winter and spring trade will readily take care of 
what lumber there is now at the mills. 

The factor in the situation will be the curtailed in- 
put of logs on the part of the smaller operators. Many 
of these have to borrow money in order to do their 
winter’s logging and this will be practically impossible 
this winter. The financial situation of the Inland Em- 
pire is very strong and there is no real panie in this 
section, yet at the same time the scarcity of currency 
is making the bankers restrict their loans as much as 
possible and will make it almost impossible for some 
loggers to secure advances for their winter’s work. The 
larger operators will also feel this condition to some 
extent and scores of lumbermen interviewed by the 
writer have stated that their operations would be ecur- 


[aS” HARDWOODS. 


a. 


The reason why you should have our 


DRY STOCK AND PRICE LIST 


is that it gives you information regarding 
the large-t stock of hardwoods in the 
south with delivered quotations f. o. b. 
your city. At the present time we are 
offering a choice lot of 


nawann RED AND 
wee WHITE OAK 


of our own cut 9 to 18 months old, now on 
sticks at the Nashville yards. The ability 
to get cars is a positive guarantee of 
prompt shipment of large or small orders 
for straight or mixed cars of Poplar, Oak, 
Ash, Hickory, Hardwood Flooring, etc. 


JOHN B. RANSOM & CO. 
Nashville, Teniu- 


In writing, mention this paper. 








! W. J. CUDE, J. B. RANSOM, 
Pres't. Vice-Pres't. 


A. B. RANSOM, 
Secretary. 


W. J. Cude Land & Lumber 
Company, 


- SOUTHERN 
HARDWOODS 


Oak, Ash, 
Poplar, Gum 
1 and Chestnut. 


== 
Factory 
Maple Flooring 


1S SCARCE AND HIGH. 
SUBSTITUTE 


Factory Beech Flooring 
and No.1 Common Oak 


“ We have it at 
Satisfactory Prices’’ 











NASHVILLE, 
TENN. 




















Nashville Hardwood Flooring Co. 
. NASHVILLE, TENN. ~o 


W. A. RANSOM, Secretary. 

















J. B. RANSOM, President. 


Gayoso Lumber Co. 


MANUFACTURERS 


Hardwood Lumber 


SPECIALTIES : 


OAK, ASH, POPLAR 
AND WAGON STOCK 
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We Want to Move 


200,000 ft. 4-4 1s & 2s Plain Red Oak. 
25,000 ‘ 5-8 No.1 Com. “ 

300,000 “4-4 “ “ “= 

200,000 ‘ 4-4No.2Com “ “ 

500,000 ‘‘ 4-4 No. 1 Com. Plain White Oak. 
200,000 ‘‘ 4-4 1s & 2s Quartered White Oak. 
And 12,000,000 ft. of other Southern Hardwoods. 


LOVE, BOYD & CO. 


NASHVILLE, TENN. 
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Pardee & Curtin Lumber Co., 


Sales Office, 
Clarksburg, W. Va. 


Poplar, Hardwood 
and Hemlock lumber. 

































OAK FLOORING 


Klin Dried End Matched 
Bored a 


Hollow 
Polished Backed 




















J. A.WILKINSON 
THIN POPLAR 
ud 


SPECIAL OAK BILLS. 
Basswood, Chestnut, Ash, White 
Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 


























Cable Address “JAW.” 
Telecode, A. B. C. BRISTOL, 
Western Union 5th Edition. V A. sa TEN N 7 
. . 
MANUFACTURERS OF 


Soft Yellow Poplar 


OAK CAR STOCK A SPECIALTY. 
OAK. ASH AND BASSWOOD. 


ASHLAND, KY. 

















Worth Ten Times Its Cost 


From Winton Lumber & Mnfg. Co., 
Laynesville, Ky. 





“Enclosed please find check for $2 covering one 
CHAPIN’S LUMBER RECKONER. The 
time saved in figuring is WORTH TEN 
TIMES the cost of the book.” Address 


AMERICAN LUMBERMAN, 


315 DEARBORN STREET, CHICAGO. 





























tailed fully one-half the coming winter, if not more. 

As an instance of curtailed output of luniber William 
Deary, manager of the Potlatch Lumber Company, 
whose big plant is at Potlatch, Ida., states that some 
time ago its gang was shut down and this week two 
of the four bands will be shut down, thus reducing the 
output of the mill more than one-half, although the 
company has about 25,000,000 feet of logs in its pond. 
He has also reduced his force of men in the woods to 
about thirty, just keeping enough to keep the eamps 
open and no more, practically suspending logging opera- 
tions for the present. This company has a good stock 
of lumber on hand, sufficient to take care of its trade 
until next spring, if not longer. 

T. J. Humbird, manager of the Humbird Lumber 
Company, Sandpoint, Ida., states that his company will 
greatly curtail its logging operations the coming win- 
ter. During the last summer it has operated only its 
small single band mill at Kootenai, four miles east 
of Sandpoint, owing to the burning of its big mill at 
Sandpoint last spring. The new mill has been completed 
and Mr. Humbird expects it to begin operation in a few 
days. It is equipped with three bands and is one of the 
most up to date mill plants in the Inland Empire. Mr. 
Humbird says it will run only ten days or two weeks, 
in order to get the machinery in working order, and will 
then shut down until next spring. 

The B. R. Lewis Lumber Company, Coeur d’Alene, 
Ida., is running its mill days only and expects to shut 
down shortly. The mill may be started up again the 
latter part of December for a midwinter run. 

The Fidelity Lumber Company, of this city, which 
operates at Newport, this state, and vicinity, goes into 
winter with an excellent stock of lumber on hand and 
is planning to do very little logging for next season’s 
sawing. 

George Weisel, manager of the Mann Lumber Com 
pany, Henderson, Mont., who attended the recent meet- 
ing of the manufacturers’ association in this city, states 
that his company is beginning the construction of a new 
mill at Henderson. The old mill, which was shut down 
last summer, was recently put in operation to saw up 
some logs on hand, after which it will be shut- down for 
the winter. Mr. Weisel is a young man of ability who 
came out from Minneapolis a few months ago to take 
charge of operations at Henderson. 

George L. Gardner, until a few months ago manager 
of the Mann Lumber Company’s plant at Henderson, 
Mont., associated with Ed Ruddy, has taken over the 
plant, timber and other property of the Walsh Lumber 
Company at Rock Cut, this state, on the Spokane Falls 
& Northern branch of the Great Northern railway north 
of this city. This plant is located near a fine tract 
of timber and has a capacity of about 30,000 feet a day. 
Mr. Ruddy is a practical millman and was formerly 
sawyer for the Carpenter-Lamb Company, Minneapolis, 
which concern Mr. Gardner used to represent on the 
road. Mr. Ruddy was also with him at Henderson. 

The new plant of the Dover Lumber Company, near 
Sandpoint, Ida., is doing excellent work. Shipments are 
being made over three railroads, the Northern Pacific, 
Great Northern and the Spokane & International, which 
is a connection for the Canadian Pacifie and Soo Line. 
Manager Myers says the company has a fine stock of 
white pine lumber on hand. The planing mill, accord- 
ing to George E. Youle, western manager of the S. A. 
Woods Machine Company, whose machines are used ex 
clusively, is one of the most modern and up to date in 
the west. 

E. L. Chapin, manager of the sales department of the 
Sandpoint Lumber & Pole Company, reports fair trade 
in lumber, although the demand for cedar poles is very 
quiet. Mr. Chapin is a notable example of the simple 
life. He was married last August and he and his 
bride reside in a woodshed overlooking the beautiful 
Lake Pend d’Oreilles. The hydrant in the yard fur- 
nishes the water supply and to this he refers facetiously 
as his bathroom. The simple life in one room, he says, 
is fine, yet it is reported that he has built a pretty little 
bungalow in front of the oneroom woodshed, and in a 
few months he and his ‘‘family’’ will soon be comfort- 
ably located in it. 

Wallace McBurney, the lawn tennis champion and 
lumberman, and member of the Falls City Lumber Com- 
pany, of this city, states that the company is going 
into winter with a fair stock of lumber on hand and 
will no doubt greatly curtail its supply for the coming 
year. It has enjoyed a very satisfactory trade so far 
this year. 

George W. Hoag, of the National Lumber Company, 
has been spending several weeks in the east. 

Frank C. Hogan, manager of the Laclede Lumber Com- 
pany, Laclede, Ida., recently left for a several weeks’ 
business trip in the east. 

C. P. (Cedar Pole) Lindsley, manager of the Lindsley 
Bros. Company, the well known cedar producer, and also 
manager of the Panhandle Lumber Company, states that 
work on the new mill of the latter company is progress- 
ing in a satisfactory manner. W. A. Wilkinson, the saw 
mill designer and expert of Minneapolis, who has charge 
of the construction of the plant, is expected here this 
week. The mill will be equipped with.two bands and 
will be uptodate in every particular. At the present 
time a small mill is in operation sawing material for 
the large mill, and also for many homes, stores and 
other buildings that are being built at Spirit Lake. A 
iand company was recently formed by the owners of the 
town site and over $70,000 worth of town lots sold, 
which speaks pretty well for a new town out in the 
virgin forests. 

The Allis-Chalmers Company, well known saw mill 
machinery manufacturers of Milwaukee, Wis., are now 
represented in this section by F. Hill Hunter, a young 
man who has been with the company for several years 


with headquarters at Jacksonville, Fla. He has been 
here for the last two months stopping at the Spokane 
hotel while in the city, and is rapidly getting an ac- 
quaintance and knowledge of the mills throughout the 
Inland Empire territory, and their possible needs in the 
way of saw mill machinery. Mr. Hunter was formerly 
from Minneapolis and, was superintendent of mills at 
different points in’ Minnesota and Wisconsin prior to 
going with the Allis-Chalmers Company. 

A. W. Mackinnon is now engaged in the wholesale lum- 
ber business, having an office in the Hyde block, this 
city, and making a specialty of handling shop lumber. 
He has recently been spending considerable time in 
British Columbia buying shop from the mills in that 
section. 


FROM THE GOLDEN STATE. 


No Complaints from California—October Banner 
Month of Year in Foreign Shipments of Red- 
wood—Company Elects Officers. 





SAN FRANCISCO, CAL., Nov. 14.—-Lumber dealers, al- 
though not making large profits, are holding their own 
in the financial stress. 

George Comstock, formerly of Portland, who is located 
in this city, has returned from a trip to the mountains, 
Where he has been buying sugar pine for shipment east. 

H. Robinson, a lumberman of Seattle, is in this city 
on business. P. W. Stinson, a prominent Jumberman 
of Seattle, accompanied by Mrs. Stinson, has arrived at 
the St. Francis. Col. T. H. Minor, of Eureka, is also at 
the St. Francis with Mrs. Minor. 

Lumber receipts at this port are about normal, the 
arrivals by sea during the last week having been 18,- 


000,000 feet. Practically no lumber is coming in by 
rail from Oregon. Advices from the mills say that 
cars are to be had at last. Local consumption is not 


heavy and stocks are permitted to run down in most of 
the yards in this city and throughout the state. Stocks 
may be reduced considerably during the winter so that 
by spring great quantities of lumber will have to be 
bought to replenish the yards. Considerable building will 
be done this winter. Over 1,000 earpenters have left 
this city during the last two months owing to falling 
off of employment. 

Governor James 
visitor in this city. 

Exports of lumber from this city by sea for October 
amounted to 4,246,379 feet, an increase of 2,356,727 feet 
over the same month of the preceding year. The total 
value of Jast month’s shipments was $141,716. The 
quantity of lumber shipped to Mexico was 1,870,304 
feet and to Australia 1,832,000. feet. The remainder 
was divided between the Hawaiian islands and eight 
foreign countries. 

The steamer schooner Berkeley, owned by ©. H. Hig 
ings, of this city, is a total loss by fire. The crew have 
just arrived here and they are certain that the vessel, 
which they abandoned the day before, was entirely de 
stroyed instead of drifting as a derelict a menace to 
navigation. After discharging a cargo of lumber at 
San Pedro the Berkeley left on the 13th for a northern 
mill port. At 3 o’clock in the morning, when fifteen 
miles off Gaviota, an explosion in the engine room set 
the vessel ablaze. It was with difficulty that the life 
boat was launched, and one of the fuel tanks blew up 
just as it cleared the side of the vessel. There was a 
dense fog off the coast at the time of the fire and the 
boat was rowed to the landing at Gaviota before as 
sistance could be had. 

The following lumber charters were announced 
week: 

Bark Medea, from 
United Kingdom, 60s. 
— Admiral Cecile, from Puget sound to Cape Town, 
, . 

Schooner Alerander 7. Brown, from Puget sound to Ma 
zatian. 

Bark Sea King, from Puget sound to Valparaiso 

Steamer Boveric, from San Francisco to Australia, 
tial cargo. 


M. Gillett, of Eureka, was a recent 


last 


Eureka to Australia, with option of 





AMONG THE NORTHERN REDWOODS. 

EurEKA, CaL., Nov. 11.—The annual election of the 
officers of the Bendixsen Shipbuilding Company took 
place November 2, at the offices of the company at Fair- 
haven, on the peninsula opposite this city, with the fol 
lowing results: John Lindstrom, president and gen 
eral manager; William MeDade, vice president; Fred 
Engebretsen, secretary; and the Bank of Eureka, treas- 
urer. President Lindstrom stated at the meeting that 
he was trying to secure a number of contracts and 
hoped that it would not be necessary to close the yards 
this year. The next boat to be launched, the Sho- 
shone, will leave the ways in a month, and two weeks 
later the last ship, the Katherine, will be launched. 

Word was received that the Yellowstone, which was 
recently launched at the Bendixsen shipyards, was given 
its trial trip in San Francisco bay on November 2. 
The Yellowstone was engined at the Fulton Iron Works. 
The Tahoe, which left Eureka a week ago, arrived in 
San Francisco harbor a few days before the trial trip 
of the Yellowstone, and went to the United Engineer 
ing Works for its equipment. 

October has been the banner month of the year so 
far for foreign shipments of redwood lumber. Six big 
tramp steam freighters have been in the harbor since 
October 1, the last of them, the Norwegian Fir, having 
left November 8. Besides these was one bark, the Peru. 
The total number of feet, excluding the shipment on the 
Fir, thus exported was 7,803,161 and the total valuation 
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$186,176.13. The shipments have gone either to South 
America or to Australia. Following is the list of ves- 
sels, their cargoes, valuations and destinations: 


Strathearn, 748,518 feet, valued at $15,174.26—-South 
America. 

Peru, 1,172,505 feet, valued at $37,866.14—Australia. 
. — Clarence, 2,087,232° feet, valued at $41,744.64—Aus- 
ralia. 

Blamley, 1,191,978 feet, valued at $32,053.44—-Australia. 

Cape Corso, 1,755,276 feet, valued at $45,603.40—South 
America. 

Thode Fageland, 847,652 feet, valued at $23,734.25-—~ 
South America. 

Total, 7,803,161 feet, valued at $196,176.13. 

The Kir departed November 8, sailing to Puget sound 
for more cargo, then going to the west coast of South 
America with railroad ties. The Hir had taken on in 
Humboldt bay 2,566,005 feet of redwood lumber, valued 
at $51,436.66. In railroad ties it had 2,544,048 feet, 
valued at $51,080.90; and in rough clear, 11,957 feet 
at $506.88. 





~~ 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Nov. 15.—Vice President FE. FE. 
Calvin, of the Southern Pacific railroad, has issued a 
statement relative to a report, recently circulated, to 
the effect that the company was sending ears into Ore 
gon, thereby depriving shippers of this state of them 
at a time of their greatest need. He says in part: 

No empty cars are sent to Oregon in the way of storage 
supplies, but the only source of supply for the Southern 
Pacific lines in Oregon is our lines to the south, because 
there is practically no direct movement from the east to 
western Oregon points through Ashland, and all cars that 
come by way of Portland from the east must, under the 
general rule of the railroads, be returned that way. There- 
fore when we receive a certain number of ‘loads at Ashland 
southbound, we must equalize by giving the Oregon lines 
northbound empty cars enough to make the northbound 
movement equal to the southbound; otherwise it would only 
be a short time before there would be no freight cars in 
western Oregon. 

It is estimated that within the next thirty days 4,000, 
000 feet of lumber will be received at San Pedro for 
transportation to eastern points. 

; During the last week the building inspector of River 
side issued permits amounting to the value of $21,375. 
The previous week permits to the value of $26,000 were 
issued. 

A committee representing the chambers of commerce 
of this city, Long Beach and San Pedro has been ap- 
pointed to draw up a memorial to be forwarded to 
Washington, asking that the government rear fortifiea- 
tions at San Pedro. The committee empowered to pre- 
pare the memorial consists of Gen. Robert Wankowski, 
Maj. KE. F. C. Klokke, Lieut. Randolph H. Miner, D. P. 
Hatch and H. B. Gurley, of Los Angeles; S. M. Storer 
and J. A. Miller, of San Pedro, and M. J. Windon, of 
Long Beach. It is believed that little opposition to the 
request for adequate protection for San Pedro will be 
encountered. 

San Ie railway officials have provided for the ship- 
ment of a lot of beech timber to Albuquerque for sub- 
mission to the timber treating process. The beechwood 
will then be given a trial for railway ties. 

Schooners are loading lumber for the port of Redondo 
at Columbia river, Everett, Eureka, Grays harbor, Bel- 
lingham and Coos bay. ; 

During October the following amounts of lumber were 
received at the port of San Pedro: Lumber, 28,487,000 
feet; shingles, 22,666,000; shakes, 556,000; laths, 
2,143,000; piles, 807; ties, 3,416. 

San Bernardino has made a good gain in its buildin 
record for the last ten months. Permits have been ional 
to the valuation of $336,070. The record for the same 
period of last year showed the issuance of permits valued 
at $260,855. 

The cargo of the schooner Bainbridge, which arrived 
from Port Blakeley, is consigned to the Ganahl Lumber 
Company. The Bainbridge brought to San Pedro 725,- 
000 feet of lumber. 

The schooner Mary Dodge has arrived at Redondo, 
from Grays harbor, with a eargo of 325,000 feet of 
lumber for the Montesano Lumber Company. The 
schooner Allen A. has just finished discharging a cargo 
of lumber at Redondo. 

One of the largest cargoes recently brought to San 
Pedro arrived this week. It was that on the Francis 
‘H. Leggett, from Eureka, amounting to 1,200,000 feet 
of lumber, which was berthed at the Southern Pacific 
wharf. 

The building records for the larger cities of the 
United States show that Los Angeles ranked tenth in 
the October building activities, and while showing a 
loss of 45 percent it is by no means the heaviest loser 
in the list of cities of the United States. 

Los Angeles men and capital are interested in the 
exploitation of a tract of 180,000 acres of pine timber 
lying within twenty miles of Nuevas Casas Granges, in 
Chihuahua, Mexico. It is said that the survey for a 
railroad from that point into the timber tract has begun, 
and that the road will be tributary to Col. W. C. 
Greene’s Rio Grande, Sierra Madre & Pacific line at 

Jasas Grandes. 

The Casas Grandes Lumber Company has been organ- 
ized, under the laws of Arizona, with a capitalization 
of $600,000, gold. A. 8S. Rice, of Cincinnati, Ohio, is 
the president; L. B. Atwood is the constructing en- 
gineer. It is proposed to install a saw mill which will 
have a capacity of 60,000 feet of lumber daily, with 
another mill and finishing plant at El Paso. A flume 
about ten miles in length will be constructed for trans- 
porting logs from sections of the timber tract to the 
railroad near Colonia Pacheco. The tract to be ex- 
ploited by the new company is a part of the same forest 
wherein the Sierra Madre Land & Lumber Company 
has been operating. 


HY MENEAL. 


Aldendifer-White. 


Boyne Crry, Micu., Nov. 13.—One of the most notable 
social events of the year occurred here yesterday in the 
marriage of Pearl Evelyn White, daughter of Mr. and Mrs. 
William H. White, to J. Ralph Aldendifer, of Pittsburg, Pa. 
The ceremony took place in the Methodist Episcopal church, 
the ring service being used. Rev. Grosenbaugh, pastor of 
the church, officiated. 

Preceding the ceremony the organist of the church, Mr. 
Webster, rendered several choice selections. Miss Nona 
Swank sang feelingly the beautiful song “Because.” As 
the wedding party entered the church an orchestra composed 
of Miss Cunningham, piano; Mr. Webster, organ, and Mr. 
Walker, violin, produced the beautiful strains of the Lohen- 
grin wedding march. ‘The bridal party was_composed of 
Miss Florence Cartwright, maid of honor; Misses Sarah 
Haws, Lucy Haws, Myrtle White, Nona Swank, bridesmaids, 
and Ralph Voight, Neal Patterson and Lysle White, brother 
of the bride, and Roy Aldendifer, brother of the groom, 
ushers. ‘The church was beautifully decorated, the general 
color scheme being green and white, carried into effect by 
a profusion of white carnations, chrysanthemums and ferns. 
The bridesmaids were gowned in white and carried large 
shower bouquets of maiden hair ferns. The maid of honor 
carried a boquet of American beauty roses. 

The bride’s costume consisted of white pzon velvet made 
empire style, trimmed in real lace and pearls. She carried 
a bouquet of lilies of the valley. Her only ornament was a 
diamond and pearl pendant, the gift of the groom. 

A wedding supper followed the ceremony, served in the 
White residence to sixty or seventy relatives and personal 
friends of the bride. The house was elaborately decorated 
with white chrysanthemums and ferns and the numerous 








J. RALPH ALDENDIFER. 


elaborate and costly gifts were displayed in the “den.” The 
reception and supper were enlivened by the Boyne City or- 
chestra, led by Mr. Moyer. Following the supper the bride 
and groom left on a late train for Los Angeles. 

Among the out of town guests were Mr. and Mrs. James 
A. White, of Detroit, uncle and aunt of the bride; Mrs. 
A. M. Aldendifer, of Pittsburg, Pa., mother of the groom; 
Roy Aldendifer, brother of the groom, also of Pittsburg; 
Misses Lucy and Sarah Haws, of Johnstown, Pa., cousins 
of the groom; Percy Moses and Miss Nona Swank, also of 
Johnstown, Pa.: Miss Florence Cartwright and Ralph Voight, 
of Grand Rapids, Mich.; J. Neal Patterson, of Detroit; Mr. 
and Mrs. G. von Platen, of Petoskey; Mr. and Mrs. _D. 
Reeder, Lake City, Mich.; John Porter and Miss Mary Por- 
ter, of East Jordan, Mich.; Mrs. Morse, of Philadelphia, Pa., 
and William A. Rosengarten, of Detroit. 

The bride is one of the most attractive, popular and tal 
ented young ladies of this section of Michigan and her loss 
will be felt severely here. Pittsburg will gain a most de- 
sirable acquisition to its highest social circles in the advent 
of Mrs. Aldendifer. 


Carpenter-Griffith. 


MINNEAPOLIS, MINN., Noy. 20.—Chester H. Carpenter, of 
this city, and Miss Mary Pauline Griffith, daughter of 
Joseph M. Griffith, of this city, were united in marriage 
November 13, at the home of the bride’s parents. Mr. and 
Mrs. Carpenter left at once for the east, where they will 
visit New York and other eastern cities. Mr. Carpenter is 
president of the Carpenter-Deckert Lumber Company and is 
associated with his brother in the W. I. Carpenter Lumber 
Company and the Park Rapids Lumber Company, of this city. 


McFadden-Bailey. 


Yoakum, Tex., Nov. 15.—J. A. McFadden, manager of 
the South Texas Lumber Company, of this city, and Miss 
Alice Bailey were married at the home of the bride’s parents, 
Mr. and Mrs. Edward Bailey, in this city November 10. 


McCain-Snowden. 


BRISTOL, TENN., Nov. 20.—W. G. McCain, of W. G. McCain 
& Sons, operating a mill at Neva, and Miss Margaret 
Snowden were married November 18, at the home of the 
bride’s brother in Philadelphia, Pa. The couple will spend 
the winter in Florida, and on their return in the spring 
will make their home in Bristol. Mr. McCain is the founder 
of the town of Neva and is also the mayor. His bride is a 
member of one of the oldest families of Philadelphia and a 
daughter of Dr. E. H. Snowden. 


Colton-Van Nest. 


NORFOLK, VA., Nov. 18.—On November 20, Walter Colton, 
sales manager of the John L. Roper Lumber Company, of 
this city, and Miss Harriett Edna Van Nest will be married 
at the home of the bride in Newark, N. J. After the wed- 
ding Mr. Colton and his bride will leave for Vermont where 
they will spend their honeymoon, after which they will 
teside in Norfolk. Mr. Colton started his career as stenog- 
rapher of the Roper company nine years ago. He has risen 
steadily since, first being salesman, then office manager, and 
last November was appointed sales manager. 


Ralston-Flint. 


PirrssurRG, Pa., Nov. 19.—At the home of J. B. Flint, 
president of the Flint, Erving & Stoner Company, of this 
city, the marriage of his daughter, Miss Grace Edith Flint, 
and John Magill Ralston, a prominent attorney of this city, 
was celebrated last week. The ceremony was performed by 
Rev. J. J. Hill. After the wedding the couple left imme- 
diately for Florida where they will spend their honeymoon, 
and on their return will occupy a home built for them near 
that of Mr. Flint, 








more than theory around plan- 
ing mills and wood working 
factories and it is because of 
our thorough knowledge of 
their requirements that our 


Complete Blower Systems 


never fail to secure the best results. If you want 
our advice and an estimate for a job guaranteed 
to do the work, write us. 


THE SAVANNAH BLOW PIPE CO. 


= 543-45 Liberty St., East, SAVANNAH, GA. 











COCHECO 
OAK TANNED BELTING 


Made from extra heavy center cut leather of very 
best quality. Workmanship the best. Cocheco is 
absolutely guaranteed by us. It will save you time 
and money. Try it. 


I. B. Williams & Sons 
Dover, N. H. 


NEW YORK CHICAGO BOSTON 
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the J. B. Galloway Co. 


MANUFACTURERS OF 


_ SAWED OAK 
WAGON _FELLOES 


( All Circles and Sizes.) 








ALL SIZES OF 


SAWED OAK GEARING 





Special attention given 
to cars of assorted sizes. Clarendon ’ A rk 











Wanted: 


Ry. Ties, Oak for Car Building, 
Switch Ties and Bridge Timber. 





FRANK B. STONE 


Railway Exchange Bldg. CHICAGO. 




















J. V. STIMSON, 


HUNTINGBURG, IND. 


J. V. STIMSON & CO., 


OWENSBORO, KY. 


Ali Kinds Hardwood Lumber 


If you don,t know us you ought to. It’s your loss. 


























HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 


descriptive circular. Address AMERICAN LUMBERMAN, 315 


Dearborn Street, Chicago, Ill. 
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Basiek Aesties Belting 


Chas. A. Schieren & Co.’s Duxbak Waterproof 
Leather Belting is all that the name implies, 
stricily waterproof, and guaranteed to run 
equally as well either in or out of water, either 
entirely submerged, or partially submerged. 

Water or dampness will not affect either the 
fibre of the leather or the cement in the belt in 
any way whatever. We guarantee this state- 
ment and are prepared to demonstrate it in any 
way, and under all conditions. 


Chas. A. Schieren @ Co. 


43 Ferry St.. NEW YORK. 


BOSTON CHICAGO PITTSBURG PHILADELPHIA 
DENVER HAMBURG, GERMANY. 2 

















OUR SPECIALTY 


HEMLOCK 


Our yard man asks, “Why do we get better 
hemlock from Rib Lake than from any other 
northern mill.” 

The above from one of our customers is pretty 
good evidence that our hemlock is appreciated by 


the trade. . ane 
We are eager: to answer inquiries and will tell 
you why. 


Rib Lake Lumber Co. 


RIB LAKE, WIS. 
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' Hemlock, Hardwood, 
Lath and Shingles. 


On Wisconsin Central Railway, near Glidden, 


THE NASH LUMBER COMPANY, 


q SHANAGOLDEN, WISCONSIN. , 


DRY HEMLOCK 


Quick shipments guaranteed—No car shortage here. 


WE HAVE 
8,000,000 ft. Piece Stuffs & Boards. 
300,000 ft. | & 2in. D Select & Better. 


the JOHN WEEK LUMBER CO. 


Stevens Point, Wis. 
Incorporated 1884 


IT IS A SAD MISTAKE 


To judge a man by his clothes; likewise 


LUMBER BY THE PRICE YOU PAY. 
The Grade, Quality and Mill Work should be first 
carefully considered. 
‘ou want your money’s worth, send vs your orders and ingriri s 
on Shakeless” Hemlock, Wisconsin Hardwoods and White 
Cedar Products. We are here to stay and want your busines 
Mixed Cars. Even Grades. Prompt Shipments. 


John R. Davis Lumber Company, Phillips, Wis. 








Established 1851. 

















HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street Chicago, Ill. 





CRESCENT CITY NEWS. 


Discharged Saw Mill Negroes Congregating in 
Towns—Large Transfers of Timber Prop- 
erty —Stave Supply Short. 


NEW ORLEANS, La., Novy. 19.—Southern lumbermen 
have adapted themselves to the changed financial con- 
ditions and are for the most part weathering the gale 
handily. Curtailment continues the order of the day, 
but many of the mills, out of consideration for their 
men, have perfected arrangements to run part time or 
to reduce wages to a safe figure. The financing of pay 
rolls continues to cause some inconvenience, but the 
shortage of ready money has occasioned little alarm 
and there is no trace of panicky feeling. The curtail- 
ment does not appear to be uniform in the various 
districts of the yellow pine belt. A dispatch from Hat- 
tiesburg, for instance, asserts that only about 10 percent 


of the mills in that territory have closed down and 
denies that the curtailment there will reach anything 
like 50 percent of the normal cut.  Coineident ad- 
vices from the Pensacola district state that nine-tenths 
of the mills in that section have closed down, while 
among the remainder many of the manufacturers are 


reducing wages 10 to 20 percent. So with car supply. 
While the consensus of reports indicates a marked ease- 
ment of the car situation, the Hattiesburg reports are 
that ear shortage is still almost the sole obstacle to 
the operation of the mills full time. In the Louisiana 
cypress belt there has been a considerable restriction 
of output. 

Exports are making a splendid showing in comparison 
with the condition of the domestic market. Large ship- 
ments of the hardwoods, particularly oak, gum and pop- 
lar, have gone out of New Orleans, while the yellow 
pine ports show a heavy volume of export shipments for 
the week. Export prices are fairly satisfactory and 
upon some items quotations show a tendency to advance. 

A feature of the cessation of activity in Mississippi 
is the complaint regarding the congestion of negroes 
in the larger towns. Both Meridian and Hattiesburg 
have reported to Governor Vardaman that the blacks are 
flocking in from the outlying mills and constitute a 
menace to society. The governor has warned the peace 
officers of his state to keep the idle negroes under surveil- 
lance and to enforce the vagrancy laws strictly. Farmers 
are prone to complain that the blacks have been 
‘*spoiled’’ by the high wages they have been receiving 
at the mills and refuse to pick cotton or to work upon 
the plantations except for prohibitive wages. The 
readjustment of saw mill wage sexes will probably work 
a cure for this condition. Where mill wages have been 
reduced the cut has as a rule been accepted by the em 
ployees in entire good spirit. 

The New Orleans Lumber Exporters’ Association will 
hold a called meeting November 29, when it is probable 
that definite action will be taken on the proposal to 
merge the organization with the National Lumber Ex- 
porters’ Association. 

A dispatch from Franklin, La., states that Howard 
Cole, of Chieago, has sold to the St. Landry Realty Com- 
pany 5,200° acres of valuable hardwood timber Jand in 
St. Landry parish, the consideration being $42,000. This 
gives the company a holding of 30,000 acres in one body, 
with an estimated stumpage of 175,000,000 feet. 

The Louisiana legislature, in extra session at Baton 
Rouge, is considering a bill to provide for a legislative 


investigation of port charges and conditions in New 
Orleans. One measure has already passed the house 


and will be considered by the senate today. Some op- 
position has developed to the measure, which is fathered 
by Representative Henriques, of New Orleans, on the 
ground that it will result in a political rather than a 
business inquiry and that the temptation to play politics 
will be too strong to resist. So far the conflicting local 
interests have been unable to agree upon an umpire 
to preside over the investigation committee provided by 
the terms of strike settlement, under which the strikers 
were to select four committeemen, the steamship inter- 
ests four and the mayor and president of the cotton 
exchange to name an umpire. The latter gentlemen 
have deadlocked on the umpire, with slight prospect of 
compromise, 

In a speech in his district last week Congressman FE. 
J. Bowers, of Mississippi, announced that he will intro 
duce a bill at the next session of Congress carrying an 
appropriation sufficient to make Leaf river navigable 
from Hattiesburg to its mouth, and will make a hard 
fight for its passage. Leaf river is now used for logging 
purposes when the water stage is sufficiently high to 
permit the floating of rafts, and if made navigable the 
vear round will be of great value to the lumbering in- 
terests, of southeast Mississippi. Congressman Bowers 
was reélected to Congress for his present term without 
opposition. 

S. N. Abbott, a stave manufacturer of Maynard, Ark., 
was in this city last week. He reports the rapid deple- 
tion of stave timber in the Arkansas field and says that 
the complete exhaustion of the stave supply in his own 
section is only a matter of a few years. Staves are 
in very strong demand for export and are bringing 
excellent prices according to most reports. 

Exports during the week: 

Steamship Chaucer, Antwerp—2,290 bundles oak 
15.000 oak staves, 1,122 bundles gum lumber. 
Steamship Manchester Port, Manchester 

dles, 12 poplar logs. 

Steamship Barrister, Liverpool 
457 pieces gum lumber. 

Steamship Buffon, Antwerp 
403 pieces oak lumber. . 

Steamship Oakahandja, Rotterdam—5,901 pieces oak lum 
ber, 10,948 pieces pine lumber, 938 tank staves, 1,698 pieces 


lumber, 
170 cases han- 

132 bundles gum lumber, 
2,059 bundles 


oak lumber, 


ash lumber, 20,828 pipe staves, 48 poplar logs, 3,537 pieces 
coftonwood lumber, 350 bundles cottonwood lumber, 2,072 
pieces handles, 412 bundles oak lumber, 361 ash logs, 16,520 
oak staves. 





Steamship Proteus, New York—-1,800 bundles box mate 
rial, 184,250 feet lumber. 
Steamship Puerto Rico, Barcelona and Oporto—44,209 


staves, 

Steamship Birchtor, Copenhagen—85& pieces cypress lum 
ber, 3.892 pieces oak lumber, 1.298 pieces walnut lumber, 400 
bundles walnut Mumber, 4,930 bundles oak lumber, 988 pieces 
tupelo lumber, 31 ash logs, 14.700 oak staves. 

Bark Amazona, Oporto—72,000 oak staves. 

Steamship Rapatio, Hamburg —38.300 claret: staves, 17,022 
oak staves, 1,418 pipe staves, 414 bundles oak lumber, 3,500 
pieces gum lumber, 968 pieces cottonwood lumber, 987 pieces 


walnut lumber, 20.200 oil staves, 19.649 tank staves, 402 
pieces cypress lumber, 41 walnut logs, 362 pieces heading 


staves, 9,028 pieces pine lumber, SS popiar logs. 
Steamship Chalmette, Havana——1.104 bundles box shooks 


Steamship Bluefields, Belize, Vorts Barrios and Cortez 
1,769 pieces yellow pine lumber. 

Steamship Sameara, Wavre—2,641 pipe staves, 20 ash 
logs, 11 poplar logs, 3.261 pieces gum lumber. 

Steamship Vaectician, Liverpool——1,858 bundles oak lum 
ber, 917 pieces oak lumber, 26 packages handles. 

Steamship John Wilson, Blue tields 2.245 pieces pine 
lumber. 

Steamship City of Mesico, Vera Cruz and Tampico 
65 pleces oak lumber, 265 pieces ash lumber. 40 
pieces creosoted timber, 404 pieces cypress lumber, 4,185 
pieces pine lumber, 4,500 bundles box shooks, 286) crates 
handles. 


Steamship Dora Baltea, Bremen 


5.475 pieces cottonwood 
lumber, 13,366 tank staves, 5,2 


76 oak staves. 


Bark Bonn, Oporto and Lisbon-—-143,160 oak staves 

Steamship E.rcelsior, New York-—-415,000 feet: lumber 

Steamship Antilles, New York-—335,000 feet lumber. 

Steamship J/arry T. luge, Colon—-622 pieces yellow pine 
lumber. 

Steamship Avntillian, Liverpool—-11,.376 handles, 24,000 


staves, 11,000 pieces oak lumber, 


12,000 pleces poplar lum 
ber, 15 poplar logs, 12 oak logs. 


Steamship Michigan, London—-11,376 handles, 238 cases 
cedar slats, 34) hickory logs, S71) bundles box shooks 
100,000) pieces oak lumber, 50,000) pieces walnut lumber, 


50.000 pieces poplar lumber, 90,000 pieces gum lumber. 
Steamship Berivind, Porto Rico 2,160 bundles box ma 
terial, 4,863 pieces pine lumber. 


Lumber receipts at the Basins (coastwise shipments ) 
totaled for the week 715,000 feet, with 75,000 lath and 
111,000) shingles. 





OCTOBER’S EXFORTS FROM NEW ORLEANS. 


NEW ORLEANS, LA., Nov. 19.— Following were the total 
lumber, timber and forestal exports from New Orleans 
for October: 


tourds, deals and plank (feet)— Belgium, 3.581.000 
British Honduras, 29,000; Costa Rica, 116.000. France 
fS5.000) Germany, 551.000. Guatemala, 58,000; Llonduras 
157.000; Italy, SOO: Mexico, 412.000: Nicaragua, 8.000 


French Africa, 20.000; Panama 

United Kingdom, 4,475,000; total, 
Hleadings (value) Mexico, $450; 

total, $5,450. 
Sawn timber 


305,000. Spain, Loa ae 
1O.877.000 
United Kingdom, $5,000 


llonduras, 400,000 feet 




















Staves—-Austria, 11,000; Belgium, { France, 395, 
S71: French Africa, 482.022; Germany, 107,566: Italy, 
W852: Mexico, 55.0005 Portugal, 53.070: Spain, 166,088 
United Kingdom, 182.770; total, 1,684,077. 

Timber, logs ete. «valued telyilum, $11,720; Costa Riea, 
$451 France, SS.330 French Africa, $242 Germany. 
SG.247 Jionduras, 82,855: Italy, 5 S545: 
Panama, $2,668: United Kingdom, total, $48,257 

All other lumber ¢(value)——Cuba, 

Manufactures of lumber (¢value)—-British Honduras, 
3.645: Costa Rica, S1.207: Cuba, $4,700; France, S885 
Germany, $550: Guatemala, $130: Honduras, $2,037: Mex 
ico, $3,200: Nicaragua, & Panama, S$15,19%: United 





Kingdom, S$26.612 5 total, 857,55 





SOUTHEASTERN MISSISSIPPI NEWS. 

HiATTIESBURG, MIss., Nov. 18.—The car supply is much 
better. This ability of the mills which are still operat 
ing toe procure cars has been greatly enhanced by a 
falling off in demand. ‘The partial or total closing 
down of many plants has resulted in the railroads re 
ceiving fewer requisitions for empties. This state is 
turning out not more than 40 percent of its normal out 
put of lumber. 

A freight bureau was recently established in this city 
for the benefit of local merchants and lumbermen. The 
purpose of the organization, to which everyone is eligi 
ble, is to cheek over expense bills, furnish correct rates, 
cheapest routing ete. 

Collins, a town on the Gulf & Ship Island railroad 
about thir.y miles north of this city, was recently devas 
tated by fire. The large lumber mills operated by W. ©. 
Wood and the Williamsburg Lumber Company, escaped 
damage. The total estimated at about $20,000, 

Several attempts were recently made to wreck the log 
ging train of the Easterling Lumber Company, and that 
company has offered a reward of $500 for the apprehen 
sion of the culprits. 

State Revenue Agent Wirt Adams is presenting claims 
to lumbermen for back taxes. A- local firm has received 
a request for a remittance of about $3,500, 

Work will soon be begun upon the new New Orleans & 
Northeastern railroad ’s depot. 

Papers of incorporation have been filed for the Bass 
field Lumber Company, whose plant is at Bassfield, a 


loss is 


small town on the Mississippi Central railway. The 
organizers of this concern are D. J. Sutherland and 
Kk. A. Hyde, both of this city. Mr. Hyde was, until re 


cently, one of the officials of the Gress Manufacturing 
Company, of this city, and is one of the best known 
lumbermen of this state. The Bassfield company will 
operate saw mills, necessary accessories The com 
pany has a capital stock of $10,000 and may begin busi 
ness when $4,000 of this amount has been paid in. 

A dispatch from Wiggins states that the Finkbine 
Lumber Company, whose mill has been shut down for 
some time for repairs, will soon resume operations. 

Among the lumbermen in this city during the last 
week were J. F. Wilder, Epps; T. L. O’Donnell, San 
ford; F. E. Park, Gandsi; Mr. Shelby, Williamsburg 
Lumber Company, Collins; W. H. Woodruff, jr., South 
ern Creosoting Company, Slidell, 


ete. 
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ON MISSISSIPPI SOUND. 

GuL¥FPORT, Miss., Nov. 16.—The greatest difficulty 
confronting the saw milis of this district is the short~ 
age of ears. 

The Moss Point mills and the Hunter, Benn mills, at 
Scranton, are running after having been closed down 
for considerable time. 

The Finkbine Lumber Company, at Wiggins, has an 
nounced its intention of starting up as soon as its log 
ponds are filled with water and logs. During its weeks 
of quiet the plant has been thoroughly overhauled and 
put in good condition. 

A movement is on foot among the coast towns to se 
cure better freight rates. At all points between New 
Orleans and Mobile, except at this city, the freight 
rates are much higher than from Gulfport which has a 
competing line. 

Karly this week the main business portion of Collins 
was burned and a day or two later the W. C. Wood Lum- 
ber Company promised more entertainment in the fire 
line. Its shaving shed caught fire but the blaze was 
soon extinguished by the company’s fire-fighting force. 

Mississippi-made furniture is attracting a good deal 
of attention at the state fair, being held at Jackson. 
Several years ago a furniture factory was started at 
New Albany by northern parties, but the venture was a 
failure, and the business was bought by native Missis- 
sippians, who are manufacturing native woods into the 
finest and prettiest styles of furniture, the principat 
wood used being gum. Indeed few woods are prettier 
than red gum, or satin walnut, as E. T. Bennet, of 
Memphis, termed it several years ago when the wood 
was not in favor and when few people knew how to eut 
it. He had a big order for hardwood from an English 
buyer and shipped a fine cargo of satin walnut. It was 
well cut and made a great hit. Mr. Bennet’s fortune 
was made and since then red gum has been popular at 
home and abroad, 

The exports of lumber and timber Trom this port for 
the last week have been: 

Schooner Fred W. Ayer, Cienfuegos, Cuba, 363,000) feet 
lumber, valued $6,000; by the West Indian Lumber Com 
pany. . 

Schooner L. N. Dantzler, Progresso, Mexico, 106,000 feet 
lumber, valued $1,852; by the L. N. Dantzler Lumber Com 
pany 

Schooner Josephine, Havana, Cuba, 264,000 feet lumber, 
valued $3,854; by the L. N. Dantzler Lumber Company. 

Schooner Lord of Avon, Fort de France, Martinique, 318. 
OOO feet lumber, valued 87,062; by the L. N, Dantzler Lum 
ber Company. 

Schooner Oscar G., San Juan, Porto Rico, 238,000 fet 
lumber, valued $4,280; by the S. I. Naylor Company. 

VESSELS IN PORT. 

Steamships Buckminster, Wardel, Helsingborg, Ridston 

Ships Samuel Hanson, Sophie. 

Parks Baden, Earl Derby, Helen A. Wyman, Smeora, Au 
drea, Frances Hagerup, Zippora, Dora, Sigurd, Kendal. 

Barkentine Enterprise. 

Schooners Jsaac T. Campbell, Susie B. Dantzler, Omega. 
Vamic C. Bohlen. ‘ 

By the operating of a steam skidding and loading 
plant in its timber near Ellisville, Miss., the Ellisville 
Lumber Company, of that place, expects to eliminate 
the use of animals in the woods and otherwise to econo 
mize in the getting out of logs. The equipment was 
built from special order by the Russel Wheel & Foundry 
Company, of Detroit, Mich. and includes a’ separate 
loading engine. 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Nov. 18.—Unsatisfactory prices for 
lumber have made a dull and inactive market and a 
number of mills will close down until conditions im 
prove, 

Ameng the prominent mills which have shut down is 
that of J. S. Betts & Co., at Asburn. This firm operates 
one of the largest saw mills in the state, the capacity 
being 150,000 feet a day. Last week the owners decided 
to close on account of low prices and the saw mill was 
shut down, H. H. Tift, of Tifton, announces that he will 
close down in a few days. His saw mill has a capacity 
of 50,000 feet a day. 

The Ensign Lumber Company, of Jacksonville, Fla., 
and Wayeross, Ga., will close out its business on January 
L and will enter the trade as a wholesaler. 

Advices from Moultrie are to the effect that promi 
nent saw mill men of that section held a meeting last 
week to discuss the lumber situation and try to adopt 
some means of improving conditions. The low price of 
timber, the sharp decline in prices and demand for lum 
ber, the scarcity of cars and stringency in the money 
market caused the saw mill men to take a gloomy view 
of the situation, and the advisability of closing the mills 
or making decided curtailment in output was discussed. 
No definite conclusion was made public. 

Cassius F, Smith, better known as ‘*Cash’’ Smith, ore 
of the most prominent lumbermen in the south, passed 
through this city Saturday on his way home from a meet 
ing of lumbermen held in Memphis on November 14. 
Mr. Smith is the president of the Ocmulgee River Lum 
ber Company, of Lumber City, and is popular among the 
lumbermen of this section. ‘‘Cash’? Smith came to this 
state in the early ’90s, saw the opportunities in yellow 
pine and bought heavily. In less than twelve months he 
had made a profit of $100,000. Since then he has steadily 
advanced until he is known as one of the lumber kings 
of the southeast. 

The car shortage situation grows worse every week 
and were it not that low prices have made an inactive 
market the situation would be annoying to lumber ship- 
pers. Labor is plentiful but wages are low. 
down of many plants has resulted in the railroads re 








Bankrupt Company Files Schedule. 


New York, N. Y., Nov. 18.—Schedules in bankruptcy of 
the Ross Lumber Company, of this city and Jamestown. 
and which recently went into rer el shows Habilities 
of $138,459 and good assets of $86,520. 


ALABAMA MILLS CLOSE. 


Few Export Contracts Renewed—No Sawn Timber 
Shipped from [lobile—Improvement Is 
Noticed in South American Trade. 


FLORALA, ALA., Nov. 13.—Practically all the mills in 
this locality were represented at the meeting of the Ala- 
bama & West Florida Lumber Manufacturers’ Associa- 
tion held in Montgomery, yesterday. ‘‘The curtail- 
ment of output’’ plan was favored to the extent that 80 
percent of the operators announced their intention of 
closing down their plants for from two weeks to sev- 
eral months, 

Annual contracts for export stock are expiring and 
few of these contracts are being renewed. Gulf export- 
ers are not inclined to pay the prices that prevailed at 
this time last year and manufacturers. do not care to 
contract their year’s output at current prices. 

The Stearns-Culver Lumber C ompany, at Bagdad, Flz., 
has shut off logging operations, It has a supply of logs 
that will keep its plant going for from four to six 
weeks, after which it will close down its plant, unless 
conditions are materially improved. This company has 
abandoned the weekly payday system, and is paying off 
its labor by the month, the same as the other mills, 

The Britton Lumber Company, at Lakewood, Fla., is 
logging on its own permanent railroad. It has adopted 
the novel plan of leaving the small and coarse timber 
standing in the woods. 

The Florida Saw Mill Company, at Paxton, Fla., has 
laid off its entire logging crew with a view of closing 
down temporarily as soon as its supply of logs is ex- 
hausted, 

The Florida & Alabama Land Company, with mills at 
Falco and Pensacola, Fla., will close down both plants on 
November 23. 

The Scotch Lumber Company, at Fulton, will suspend 
operations on November 16, 

The E. E. Jackson Lumber Company will shut down 
its large plant at Riderdale during December and will 
remain idle for six weeks or more, during which time 
‘it expects to accomplish needed repairs and at the same 
time contribute its share in the,movement of curtailing 
output. 

The Jackson Lumber Company, at Lockhart, is run 
ning a day shift only and will continue to operate in 
this manner until spring. 





MATTERS AT MOBILE. 


Mozite ALA., Nov. 18.—The majority of the smaller 
mills are shut down, while but a very small proportion 
of the larger mills have quit work. The McClure Lum- 
ber Company ’s mill at Waga, Ala., is running and this 
is one of the big concerns hereabouts. Reports come 
from along the line of the Mobile, Jackson & Kansas 
City railroad that but few mills along that line are 
working. The Rose Lumber Company, at Merrill, which 
has been idle for nearly two months, was started up again 
a few days ago, and the Hunter, Benn & Co.’s mill at 
Scranton, Miss., which has been idle for some weeks, 
has also started up again, while Mr. Hunter said today 
that another mill of the company had shut down. News 
comes from Pensacola that owing to the lack of de- 
mand for lumber and timber at least nine-tenths of the 
small saw mills in that district had shut down, throw- 
ing a large number of men out of employment. Several 
of the large mills are also anticipating closing, while 
those which will not close down will operate on reduced 
expenses. From Brewton district comes the report that 
the two large saw mills of Brewton continue to run on 
slightly reduced time. They have, however, reduced 
wages in all departments 20 percent, this action being 
necessary on account of the depressed condition of the 
lumber and timber markets. The managers of the mills 
state that their interests would be best conserved by 
shutting down their plants for the present, but that they 
will continue operations as long as possible. The labor- 
ers seem to appreciate the situation and very few of 
them failed to report for work under the new schedule 
of wages. 

It is stated from Laurel, Miss., that the site of the 
big Wausau Lumber Company has been decided on. It 
lies along the east side of the New Orleans & Northeast- 
ern railroad in the southern limits of the city. It em- 
braces about 300 acres, beginning immediately south of 
the Epsolon addition and running down the Northeast- 
ern railroad about one mile and thence east about one 
mile. 

There was not a single stick of sawn timber shipped 
out of Mobile during the last week and it is worthy of 
note that not a single stick has left the Gulf for Liver- 
pool during the last nine weeks. This being the case 
it is expected that reports will soon come that the situa- 
tion at that port is easier. A fair demand for really 
good hewn or sawn timber is reported from Liverpool, 
but the inferior stock which comprises the bulk of the 
heavy stocks at the Mersey docks is stagnant. At Man- 
chester it is reported that a is quite up to 
expect itions and some of the great accumulation there 
is being shipped off. The manufacture of sawn timber 
continues small and few rafts are coming down the 
rivers, with prices substantially unchanged. 

The South American trade appears to be looking up. 
There was one cargo shipped from Mobile during the 
last week by steamer, aggregating 2,290,000 feet, for 
Buenos Ayres, and it is stated that these cargoes which 
are now going forward are on new business, practically 
all of the contracts of last year having been. fulfilled. 
Inquiry continues more active than for some time past 
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Anything We Miss 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


LATH to TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


WE USE THE TELECODE, 


CA.Smim Lome Co. 


Lumiver, Mansifcetsarerv. 
MINNEAPOLIS, MINN. 


44th Avenue, North and Lyndale, 
Branch Office: PEORIA, ILL., M. A. Magruder, Mgr. 











Small or Large 


Orders for Pine look alike to us 
as far as filling is concerned. 

We are manufacturers and pro- 
ducers. 


Get our Prices for GOOD PINE. 


NORTHLAND PINE COMPANY, 


Manufacturers of Pine Lumber 


F. Weyerhzeuser, President, 
W. H. Laird, Vice-President, R. Hi. Chute, General Mgr. 
F. S. Bell, Secretary, C. A. Barton, Ass’t Mgr. 


MINNEAPOLIS, MINN. 


R. D. Musser, Treasurer, 











A Few " 
Surplus Items 


Ix8 16’ No. 1 Norway. 

3x12 16’ No. I Norway. 

1x8 and wider, D and Better 
White Pine, 6, 8 and 10’. 


ASK FOR PRICES. 


Carpenter-Lamb Co. 


No. 626 Security Bank Bldg., MINNEAPOLIS, MINN. 











MINNESOTA PINE 


FOR QUICK SHIPMENT. 


250,000 ft. No. 4 Bds. 4’’ & wider 8 fo 16’. 
250,000 ft. ‘* ‘* 6,8”, 10" & 12”,8 to 16’. 
300,000 ft. 4”’ No. 2 Fog. 8 to 16’ largety Wh. P. 
5 Cars 6°’ B & better Wh. Pine Siding. 


2 4’’ C Wh. P. Siding. 

 * 6° C& better Norway Siding. 

1 ee ad ii) 

1 * 1%” D Select Wh. P. 

5 ** 14°? D Select & better Wh. P. 

1 ‘* No. 3 Boards 6 ft. 

3 “ 4° No. 4 Fencing 6 to 16’. 7 
4 ‘* 32 inch Lath. 


Car lot prices yours for the asking. 


BOVEY-DE LAITTRE LBR. CO, "I*NEAFOLIS. 














POSTS and 
SHINGLES 


For Prompt 
Shipment 


Early Deliveries 
Secured. 


Duluth Log Company, 
: DULUTH, MINN. 


General Offices: 
Second floor Palladio Bldg, 
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A Few Items Ready 
For Immediate Shipment— 


500,000 ft. 2”, No 3 Hemlock. 

500,000 ft. 1” No. 3 Hemlock. 

200,000 ft. 1” No. 3 Soft Elm. 
50,000 ft. 1’’ No. 3.Red Oak. 
50,000 ft. 1” ist and 2nd Soft Elm. 


Can work as desired and ship with little delay. 
Correspondence solicited. 


Heineman Lumber Co. 
HEINEMAN, WIS. 














io 
HIGH 
CLASS 
WHITE 
PINE 


1 to 4” thick. We have always on handa 
large assortment of above class of lumber 


Buffalo and Tonawanda Grading. 


Write for Prices. 


A. S. PIERCE, 


First Nat’] Bank Bldg., RHINELANDER, WIS. 


We can always 
furnish anything 
in White Pine 


Uppers, Selects, 
Fine Common 
And Cutting-up 
Lumber, 
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For Prompt Shipment 


‘MIXED CARS 
WHITE PINE 


———_—— ADD ——X—X—_ 


HEMLOCK 


Boards, Strips and Dimension 
Ciall 


Bevel Siding 


ALL GRADES. 


Place Your Orders with 


Rice Lake Lumber Co. 


RICE LAKE, WISCONSIN. 




















and prospects for the coming season’s trade are im- 
proving, though prices are likely to remain stationary 
for some time to come. 

The exports for the last week were very moderate, the 
bulk going to Cuba. The prospects in the Cuban trade 
indicate a somewhat more active demand. Inquiries 
from the island are somewhat more frequent and some 
buyers have lately visited the shipping points in search 
of stock. Prices show no change and it is not probable 
that they will improve, though they should remain 
steady upon the low prevailing basis. E. C. Ganahl, 
manager of the Chicago Lumber & Coal Company, and 
Louis M. Moragues, president of the Moragues Lumber 
Company, both of this city, are now in Cuba on busi- 
ness for their respective concerns. 

There was one shipment to Porto Rico during the 
last week and the exports in that direction for the ten 
months of this year aggregate 17,111,273 feet, of which 
about 10,000, 000 feet went to San Juan and 4,500,000 
feet to Ponce. About one-fifth of this quantity is 
credited to the last four months and as a consequence 
stocks on the island are reported to be at a low ebb. 
A large amount is contracted for shipment between 
now and January. 

The interior lumber trade, already suffering from 
overproduction and overstocks, together with a falling 
off in the demand, shows little prospect of early recov- 
ery and only a heroic reduction in the output will influ- 
ence the situation favorably. 

The hardwood lumber trade seems to be similarly af- 
fected with the yellow pine. I had a talk a day or 
two ago with a very competent hardwood inspector who 
is just back from a long stay at Apalachicola, where 
he has been inspecting lumber for several prominent 
manufacturing firms north, and he stated that his re- 
turn was due to the bottom falling out. He said that 
he had four cars loaded with fine lumber for two promi- 
nent firms and received orders to unload them and 
cease shipments. In this district I learn of but one 
mill that is running and there is very little doing. 

Exports from Mobile, Ala., for the week ended Novem- 
ber 16, 1907: 

La Ceiba, Norwegian steamship Helen 
feet lumber, $409. 

Havana, British schooner 
cial feet lumber, $6,806. 

Guantanamo, British schooner Edna V. 
superficial feet lumber, $10,404. 

Humacoa, Porto Rico, American schooner James Clifford 
301,229 superficial feet lumber, 10,408 superficial feet mold 
ing, $8,325. 

Matanzas, British schooner Georgianna Roop 
perficial feet lumber, $6,959. 

New York, American steamship Nueces 
cial feet lumber. 

Buenoa Aires, British steamship Vewlands 
perticial feet lumber, $45,585. 

Havana, Norwe; pian * aca Ole Bull 
cial feet lumber, $1.2 


41,000 superficial 
Prosparare—378,102  superfi 


Pickels —475,044 


420,853 su- 
150,000 superfi- 
2,293,991 su 


54,238 superfi- 





FROM ALABAMA’S CAPITAL. 

MONTGOMERY, ALA., Nov. 18.—Since the meeting of 
the Alabama & West Florida Lumbermen’s Association 
last Tuesday it has developed that the output is to be 
cut in half, that half centered and after perhaps shaved 
a little. Most of the mills in this section are practically 
out of the running. Every dollar of extra expense has 
been cut off and the mills are making as little of grades 
that are dragging as possible. Those which have not 
closed are reducing to the lowest possible output. 

Many plants that must keep going because of orders 
and contracts are cutting wages and salaries in order 
that the margin may be kept right. Fully 75 percent 
of the output has been eut off recently. 

The Alabama legislature has passed the bill for for- 
estry protection, making it a felony to burn the woods 
and exempting lands on which trees are planted from 
taxes. The bill provides for forest wardens in every 
county, who will be paid salaries and will see to the pro 
tection of the trees. This bill has been urged by the 
national forestry bureau. 

I’. H. Lathrop, head of the Lathrop Lumber Company, 
at Birmingham, and of the Lathrop-Hatten Lumber Com- 
pany, at Riverside, was in this city a few days ago. He 
finds business quiet but is able to keep his mills running 
to supply his regular customers. The burned part of the 
Riverside mill has been replaced and the plant is mak 
ing a good output. 

The car situation is better. Cotton is not moving as 
rapidly as was expected because of the low price and 
mills are able to get more ears, 

With a view to eliminating the use of horses and 
reducing the number of operators necessary to handle its 
logging the Crystal River Lumber Company, of Crystal, 
Fla., has installed a 2-line combination skidding and load 
ing ‘machine, with separate loading engine, built recently 
to special order by the Russel Wheel & Foundry Company, 
of Detroit, Mich. 





: MIDWAY HORSE MARKET. 
MINNESOTA TRANSFER, St. PAUL, MINN., Nov. 
Barrett & Zimmerman report: Trade at a standstill in 
both demand and values. During the last few days there 
has been a light demand for general purpose farm 
horses and mares, A number of the large lumber com- 
panies will not operate this winter and have consigned 
hundreds of horses to this market to be sold, at the best 
price offered, regardless of their value, as they prefer 
to sell them ’at a loss now, than to keep them on feed 
at big expense, besides some of these firms are hard 
pressed for funds. Following depressed values rule: 


16.— 


NN ee rr eee $175 to $240 
Drafters, CHOICE 2.2... cecccccsciecevcccvecs 125 to 175 
Drafters, Gommion to good... ..2 06. .cecvevecse 70 to 125 
Farm Mares, Cxtra. ... 2... e ccs cccctencceces 165 to 225 
TIMOR, COU sc csc ccc scetneescuarebe 125 to 165 
Farm mares, common to good................ 65 to 125 
General purpose horses...........-eseeeweees 130 to 200 
Delivery, choice ...... «as ee ee SSD 
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SOUTHWESTERN NEWS ITEMS. 


Business in Small Towns Is Reported as Fairly 
Active for November-— Interesting 
Notes from Beaumont. 


KANSAS City, Mo., Nov. 19.—The demand for lumber 
has not been seriously curtailed at the small points, and 
dealers report a fairly active November trade. Some 
of the yard people in this city say their yards will sell 
as much lumber this month as they did last November, 
and country trade is moderately brisk. The curtailment 
is felt most in the cities and large towns, where build 
ing is done to a great extent on borrowed money. In 
this city dealers report a marked falling off of new 
business since the first of the month, and are principally 
engaged in delivering lumber sold on contracts some 
time ago. 

J. H. Foresman, manager of the retail yard depart 
ment of the Long-Bell Lumber Company, returned home 
November 16, from a two weeks’ trip to Texas and New 
Mexico, where his company has a number of yards. 
Speaking of trade conditions, Mr. Foresman says: 


The southern part of the state has had the dryest season 
in six or eight years, hence crops are short and ‘trade pros 
pects are not good. North of the Texas & Pacific railway 
business is fully as good as last year; this ts also true in 
the Panhandle and in New Mexico. Most of the Texas yards 
have large stocks and dealers are using their best efforts 


to reduce them by the first of the year. I believe Texas 
yard stocks are heavier than through Oklahoma and Kansas, 
especially in the territory in which we operate I look 


for an active demand for lumber immediately after the first 
of the year. Our trade is better than last year and collec 
tions are exceedingly good. 

M. M. Riner, of the Riner Lumber Company, 
of the city on a syort business trip. 

The Louisiana Red Cypress Company has called in its 
men and will take them down to its mills on an eduea 
tional trip next month. The men will be drilled in 
salesmanship while business is slow. 

On the night of November 17 two attempts were made 
by incendiaries to burn the yard of the Lee & Lyman 
Lumber Company. The damage was about $125, 

J. Flack, who recently returned from a three weeks’ 
trip to the mills of the Redwood Manufacturers’ Com 
pany, at Black Diamond, Cal., says that his company has 
enough business on hand to keep the mills moving until 
the first of the year, but could handle more to advan 
tage. The company is handling business taken in Sep 
tember, and is absorbing the advance in freight, which 
averages about 9 cents. Cars were plentiful during most 
of the season, but were scarce from October 15 to 28, 
when a heavy movement of fruit diverted the cars to 
that direction. Cars are again plentiful and shipments 
are coming forward promptly. Mr. Flack will leave this 
week for a short business trip to New York and other 
eastern points. He is accompanied by M. A. Mummer, 
of the same company. 

The investigation of the alleged lumber trust in Mis 
souri that was to be made on November 18 has been 
postponed indefinitely. 

Thor Sanborne has returned from a trip east. ile 
visited the chief cities and the 


is out 


Jamestown exposition. 


FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Nov. 17.—The shut down of saw 
mills in southeastern Texas and southwestern Louisiana 
has not been as bad as was expected, because many of 
the saw mill companies realized that it would be to 
their interes: to provide employme nt to the men who 
worked in their plants. 

The Kirby Lumber Company has closed three of its 
plants and more will probably be closed soon. The 
W. R. Pickering Lumber Company has closed two of its 
mills and is working thé other on reduced time. The 
“abine Tram Company has closed one mill and is work 
ing the other at full time but with a cut in wages. 

Manager A. L. Harris, of the Reliance mill of the 
Kirby Lumber Company, announced that this plant 
would continue in operation until about December 10, 
as enough logs are on hand to keep it going that lony. 
Should the financial stringency clear up before then 
and the demand for lumber improve the plant will not 
be closed at all. This plant employs about 125 men. 

The Kirby Lumber Company closed the plants at Vil 
lage and Woodville early this week. The plant a- 
lord’s Bluff was closed Friday and the plant at Bess 
may is to be closed Tuesday or Wednesday. The other 
plants will be closed as fast as the logs in the ponds 
cuit be eleaned up. 

The Nona Mills Company has decided to continue 
operations at Odelia as long as possible. The plant is 
being worked four days in the week, as is the plant at 
Leesville, La. A cut of 15 percent was made in the 
wages of employees. 

The Beaumont Saw Mill Company’s plant is being 
operated four days in the week. This plant is owned 
by the Miller-Vidor Lumber Company, of Galveston. 
Manager Greene stated last evening that the owners 
had decided to keep the Beaumont and all other plants 
of the company in operation, but to work them only four 
days a week. 

The Sabine Tram Company has closed the mill at 
Juanita, but may open it at any time. The mill at 
Deweyville is being operated six days in the week. 

The Pickering Lumber Company has_ temporarily 
closed its plant at Cravens. The company expects to put 
this mill on ‘short time before the end of the month. 
The mill at Barham, La., has been closed. The plant 
at Pickering, La., is being worked full time, A reduc: 
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tion of 15 percent in wages has been made by the 
Pickering company. 

The Central Coal & Coke Company has made a reduc- . 
tion of 20 percent in the wages of its men. The plants 
at Neame and Carson are working five days each week, 
the work day being eight hours. 

Manager George W. Brown, of the McShane Lumber 
Company, states that the plant at Dearborn is being 
worked six days in the week and that the only action 
taken by the company to decrease expenses has been a 
slight reduction in wages. He says a better business 
outlook was noted this week than last and that cancella- 
tions were fewer. 

The Long-Bell Lumber Company has decided to work 
all of its Texas and Louisiana plants on steady time, 
but with a reduction in working hours and in wages. 
The plant at Lufkin is working ten hours; De Ridder, 
La., eight hours; Bon Ami, La., eight hours; Longville, 
La., full time in erection of both mills and planers; 
Yellow Pine, La., and Lake Charles, La., shut down, but 
will open as soon as repairs are made and work eight 
hours. 

The Talbot-Duhlig Lumber Company, of Lake Charles, 
erecting a plant at Lemonville, has discontinued build- 
ing operations and the plant will be left as it is until 
business conditions improve. 

A lumberman who has been over the territory asserts 
that enough lumber is in the yards of the various con- 
cerns to fill all running orders on general yard stock 
until April 1. Business for special orders of lumber 
has improved and many mills are working entirely on 
special orders of lumber that are not carried in stock. 

President Sam Park, of the Industrial Lumber Com- 
pany, left for Memphis during the week to attend a 
session of the manufacturers of yellow pine, where the 
question of continuing plants in operation and the de- 
vising of a system of payments to take the place of 
cash will be considered. 

J. W. McKee, traveling sales agent for the Chicago 
Coal & Lumber Company, left this morning for a tour 
of northern Texas in the interest of his company. 

The export market continues dull, little shipping hav- 
ing been done last week either through Port Arthur or 
Sabine. 

W. E. Fall, general sales agent for the Miller Link 


Lumber Company, of Orange, for several years, was a 
visitor in this city this week. Mr. Fall lately resigned 
> ae to engage in business at Houston for him- 
self. 

G. M. Sells, manager of the Newton Lumber Com- 
pany, was a visitor in this city last week. The plant 
was lately acquired by Mr. Sells and associates and was 
started a few weeks ago. It is being run on full time. 

C. B. Wilcox, a well known lumber exporter of Lake 
Charles, was a visitor in this city last week. 

W. H. Aldridge, president of the Aldridge Lumber 
Company, and operating a large mill at Aldridge, was 
in this city Wednesday. His plant is being operated 
daily and is cutting from 90,000 to 100,000 feet a day. 
He has orders ahead that will keep his plant in opera- 
tion for two years and has no stocks in the yards at 
the mill. 

Rodney Brown, general sales agent for the Pickering 
Lumber Company, with headquarters at Kansas City, 
was a visitor in this city this week. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEx., Nov. 17.—Prices have been weak for 
some time but retailers are buying what stock they need 
and are willing to pay a good price for it. 

Stocks at the various mills are heavy but the shut- 
down of nearly all the mills of this section will keep 
any heavy surplus from accumulating. 

One of the latest of the big mills to close indefinitely 
is that of the Garrison-Norton Lumber Company, at 
Pineland, whose output averages 75,000 feet a day. 

The report of the receiver of the Houston Oil Com- 
pany, of this state, for October shows a balance on hand 
in the trust fund of $232,217.03 and in the general 
expense fund of $138.33. 

The report of Messrs. Lyon and Rice, receivers of the 
Kirby Lumber Company, just filed for October, shows 
a cash balance on hand in the South Texas National 
bank, of this city, amounting to $76,741.74. 

On November 12 the railroad commission postponed 
its date of announcing rules on reciprocal demurrage. 
It is thought the commission favors the rules brought 
up at the meeting of shippers and railroad men at 
Dallas, which oceurred October 29. 





EVIDENCES OF INTELLIGENT APPRECIATION BY GOOD JUDGES. 


Waterproof and steamproof leather belting was 
exhibited for the first time in history at the James- 
town Exposition. Charles A. Schieren & Co. have re- 
ceived a gold medal, the highest award, from the exposi- 
tion for their ‘‘ Duxbak’’ Jeather belting on the distinct 
claim that it is a waterproof and steamproof belting. 
Charles A. Schieren & Co. have been perfecting their 
waterproof belting for several years, but never until 
about a year or two ago was it advertised under a trade- 
mark name and with the distinct claim that it was 
waterproof and steamproof. They claim that a dis- 
tinct and important step forward has been taken in the 
making of leather belting in their Duxbak process. 

The exhibit of the Schieren products at Jamestown 
has attracted widespread attention throughout the 
months of the exposition. It is a beautifully painted 
glass picture representing a lake, out of which flows 
a real waterfall upon a roll of Schieren’s ‘‘ Duxbak’’ 
belting. The exihibit is designed on the line of an 
interior view of a camera. From the front of the booth 
black cloth is draped artistically on the two sides and 
top to the rear of the booth, throwing the brilliantly 
lighted picture out into bold relief. The size and 
magnificence of this display can best be realized when 
it is known that the beautiful big roll of ‘‘ Duxbak’’ 
belting is eight inches in width and forty-two inches 
in hight. The rear of the plate of glass and the frame 
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THE SCHIEREN EXHIBIT AT THE JAMESTOWN EX- 
POSITION. 





are lit up with 148 electric lights. Appearing and dis- 
appearing signs occupy either side of the display. On 
one side the ‘‘Duxbak’’ trade mark appears, followed 
on the other side by the words ‘‘Charles A. Schieren & 
Co., New York.’’ 

The water falls from a fissure in the glass so natu- 
rally that it appears a natural waterfall from the lake 
itself. It drenches the entire surface of the belt coil, 
and the pond formed by the overflow covers the bottom 
part of the coil to the depth of eight inches. Notwith- 
standing the fact that the belt is soaked all day long 
in this depth of water in the tank it is perfectly dry 
and flexible when the water is turned off at night and 
the tank drained. In fact the belting is so firm and 
solid and has so little affinity for water that it hardly 
appears at all wet the instant the falls are turned off. 
In order further to demonstrate the absolutely water- 
proof character of the ‘‘Duxbak’’ belting the end of 
the roll is uncoiled and is erected under the falls so 
that the sides of the roll are thoroughly drenched. The 
water hits the belt just at the end of the lap, and plays 
continuously all day right in the cement—a test to 
which no belt has previously been submitted. This -par- 
ticular coil of belt has already remained under water 
five and one-half months, and it is the intention of 
Charles A. Schieren & Co. to leave it there during the 
remainder of the exposition, having confidence that it 
will be as good as new at the end of that time. This 
is certainly convincing testimony as to the waterproof 
character of ‘‘Duxbak’’ belting. Visitors are greatly 
impressed by the substantial and honest character of 
this test, and everyone declares that in the line of 
belting the ‘‘Duxbak’’ has proved the best thing he 
has seen so far. 

This is, in fact, the severest test to which a belt can 
be subjected. When it merely revolves in water the 
tendency is to throw the water off the surface of the 
belt, but with the waterfall under high pressure, as in 
Schieren’s demonstration, the water strives to enter 
every fiber of the leather, but without avail, since 
Schieren’s waterproof dressing sheds it like a duck’s 
back, and the waterproof cement makes the laps im- 
pervious as well. 

The balance of this electric illumination is also very 
attractive. ‘The water in the tank is bordered by a 
semicircle of palms and ferns. On both sides of the 
booth, extending from the tank to the front of the 
booth, are arranged symmetrically fourteen rolls of the 
Schieren belting. 

The exhibit is indeed unique and clever in a number 
of ways, and might be taken as a good object lesson by 
those advertising men who say expositions can not be 
made to pay. It has movement and life, the first of 
all requisites to draw a crowd. It has artistic merit; 
it has color; it makes prominent the trademark of 
‘¢Duxbak’’ belting, all most important considerations. 
Best of all, however, it convinces the crowd and makes 
a lasting impression by its clear argument when the 
crowd has been attracted. The vast majority of such 
exhibits most assuredly do not pay in traceable returns 
for the money invested; but the reason for this is not 
the poorness of the exposition at which they are shown, 
or any other weakness in exposition advertising as such, 
but the lack of merit of the exhibit itself. 














White Pine 


Wisconsin and Michigan stock, cut 
from large logs and runs wide. 
It is thoroughly dry stock. 


4 Cars 4” and 6” C and 
Better Bevel Siding 


Telecode used. 


Johnson Lumber Co. 


Exporters of Pine Lumber 


ne Greed 8 Milwaukee, Wis. 




















Any One of 
Our Customers 


could probably give you many 
reasons Why they preferour stock 
to that of others, but you can 
save time if you're looking for 
good stock by writing us direct about 


LUMBER, LATH 
and SHINGLES 


We always carry a well manufactured stock of 
standard grade—as good as can be made—and 
one of our strong points is promptness, 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 















We use the Telecode. 














OVR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding. 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail / de 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis 
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Dry White Pine Beveled Siding, 
Finish in all Ticknesses, and 
Shop Lumber. 


Sawyer-Goodman Company 
MARINETTE, WISCONSIN. 

















76 


AMERICAN LUMBERMAN. 


NOVEMBER 23, 1907, 























NS PITTSBURG. “3m 


CAPR eee 
259, 0 
is PSD NSS DROSS 


. % E.V. Babcock @ Co. a 
PITTSBURG, PA. O25 


SC, eOey OPAGSU SS OLN 0°20 SOP , 
sees ours SOS! O80 0586 Us evosoumstaesig® 





tae 


i 


02565009) SaIASOs00seOs POORER 
OS MANUFACTURERS OF AOC 
208 S706 
308 West Virginia White soe 
308 Rae 
Sei oe VS 
ee082 See 
Cea ave 
oe ee 
IF 
es Boards and Bill Stuff. oe 
3950) OSE 
O8es eee ; O64 
505 A line will bring prices by return mail. §8ue 
oO: 
Oe Telecode Used. 209% 
OGe 
5800 RecBUiRcceeBosEaoseese eran SrNLOOSVEPSSCK 
yeh BS S05¢ ate COS, re) SOLOS OSES 5 
i 0S oe BOOS SCS SOR SOSON See 


TM. BETTINGER, Secy. 
H.L.SEAMAN, Treas. 


la Lumber (0 


MANUFACTURERS 
WHITE PINE, 
NORWAY, YELLOW PINE 
HEMLOCK 
COTTON WOOD, POPLAR, 


GUM. OAK, FINE HARDWOODS, 
MAPLE FLOORING 


GEO. W. NICOLA. Pres. 
A.D. KNAPP, Vice-Pres. 


The 


1C0 


We Might Tell 
You a Good Deal 


about the superior merits of our 
products, but anything we might 
Say would not prove nearly so con- 
vincing as a trial of our 


W. VA. AND PENNSYLVANIA 


temlock 


(Just now we have a large stock of above favorably 
located for prompt shipment over B. & O.. B. R. 
& P. and Penna, Lines.) 

We also ee and can ship promptly — 
OD for railroad and construction wor 
YELLOW PINE, SPRUCE, ‘OAK, WHITE PINE, (ATH 

AND SHINGLES. 


Bemis & Vosburgh, 


PITTSBURGH, PA. 





Farmers Bank Bldg., 








Hardwoods #2 


OAK AND MAPLE FLOORING 
Linehan Lumber Co. 


2424 Farmers Bank Bldg., PITTSBURGH, PA. 
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Free Our descriptive Booklet 
tells you all about the 
BOOKS THAT WILL SAVE YOU MONEY. 
A minute of your time to 
cheerfully tell you all F 
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write the postal card giv- 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


ingus your address. We 














PHILADELPHIA LUMBERMEN ACTIVE IN PUBLIC IMPROVEMENTS. 





Deeper Waterways Along the Coast Wanted—Are Striving for Eastern Forest Reserves— 
Business Conditions Show Material Improvement—Trade News and Personals. 


PAPAPAAPAPL ALAA ‘ 


QUAKER CITY NEWS. 
PHILADELPHIA, Pa., Nov. 19.—There has been no 
material change in the market conditions for timber for 
the week now ending. Prices have fluctuated as before, 
almost solely due to unsettled financial conditions, but 
not to an extent to make dealers apprehensive. Instead 


there is a steadily growing assurance that conditions 
are improving and that the relief measures of the 


national administration and of the banking and _finan- 
cial centers must soon totally change the aspect of gen- 
eral trade conditions, with the result that the lumber 
industry will once again be on the boom. The curtailing 
of the output of the various mills has already had its 
effect. Prices are beginning to stiffen, especially in the 
hardwoods and in white pine. 

W. 8. Underhill, of Wistar, 
of general trade conditions, 

There is no question but that lumber people are worried 
about the general financial conditions. Both retailers and 
wholesalers are affected. It has made retailers conservative 
and the wholesalers a little urgent. I find quite a number 
of wholesalers who are inclined to take a very conservative 
view of affairs and who refrain from making any offerings 
except at the best prices. This situation is evidently due to 
the condition of the money market. ‘Trust companies have 
not been loaning any money for building purposes. Indus- 
trial plants have difficulty in paying off hands and have 
been reducing working forces on that account. Financial 
centers have been holding tightly to the money they have 
in their possession and small investors are hoarding theirs. 
But President Roosevelt has acted wisely and well in issu 
ing treasury certificates and Vanama canal bonds to the 
amount of about $200,000,000. This will bring about an 
easing up of the currency situation and will restore conti- 
dence among the people. Another point not to be overlooked 
is that the mills are curtailing their outputs. tjetween now 
and the first of the year there will be 600,000,000 feet of 
yellow pine cut less than was cut during the last sixty 
days. The hardwood mills are either shutting down or 
reducing forces. Reasoning on these conditions there must 
be a marked change for the better within the next sixty 
days. 

Lumbermen of this city are greatly interested this 
week in three most important events. One is the meet 
ing of business men and representative citizens from all 
parts of the country at the Bellevue-Stratford hotel to 
outline plans for, deeper waterways and canals along 
the Atlantic seaboard from New England to Florida, 
and with trunk lines to great rivers and the great lakes, 
It is now proposed to have the government issue a loan 
of a billion dollars to have the work completed. Gover 
nors of the Atlantie seaboard states, mayors of eastern 
cities and captains of industry and big financial men 
are to take part in the conference. J. Hampton Moore, 
congressman from Philadelphia and one of the most 
alert and aggressive and progressive of the younger mem 
bers of the national house, is fathering the project and 
with characteristic force striving to accomplish all that 
the industries of the country demand in the way of ade 
quate waterways. The Lumbermen’s Exchange is repre 
sented at the gathering by William L. Rice, of T. Bb. 


Underhill & Co., 


Says: 


speaking 


Rice & Sons Company, president of the exchange; 
Edward F. Henson, of Henson & Pearson, and J. Dan 
forth Bush, of Bush & Raynor, Wilmington, Del. 


Another event for which preparations are being made 
is the Rivers and Harbors Congress, which meets at the 


New Willard hotel, Washington, D. ©C., next month. 
Samuel B. Vrooman will represent the Lumbermen’s 


Exchange at this congress. Interest is also being taken 
in the preposed conference at the White House in 
Washington between President Roosevelt, his cabinet 
and the governors of the various states and representa- 
tive citizens to take measures to conserve the natural 
resources of the country. It is expected that this meet- 
ing will do much to advance the forestry movement ani 
be helpful to the lumber industry generally. Lumber- 
men here express the opinion that there ought to be 
forest preserves similar to the ones in the Yellowstone 
ark in both the White and Appalachian mountains. 

Among the visitors to this city’s trade during the 
week were the following: M. M. Wilson, of the Wilson 
Lumber Company, Elkins, W. Va.; J. W. Minton, of the 
Baltimore (Md.) Lumber Company; Samuel Roberts, 
of the Grater-Bodey Lumber Company, Norristown; 
Horton Corwin, jr., of the Branning Manufacturing 
Company, Edenton, N. €.; Witliam Godfrey, of the 
William Godfrey Lumber Company, Cheraw, N. C.; Nor- 
ris H. Norton, of the Wade & Keller Lumber ‘Company, 
18 Broadway, New York city, and Orlando H. Smith, 
Washington, D. C., of the Seldon Cypress Company, 
Palatka, Fla. 

William L. Rice, of the T. B. Rice & Sons .Company 
and president of the Lumbernien’s Exchange, was con 
fined to his home all of last week with the gout, but 
was able to be about the beginning of this week, and in 
time to attend the conference of eminent publicists on 
the deeper waterways: question at the Bellevue-Strat 
ford hotel. 

Charles G. Blake, local representative of the EK. V. 
sabecock Lumber Company, Pittsburg, Pa., with offices 
at 915 Betz building, has applied for membership for 
his firm in the Lumbermen’s Exchange. 

Joseph H. O’Neill, representative of the Edward 
Hines Lumber Company, with offices in the Crozer build 
ing, spent last week hunting business and game in Vir 
ginia and Maryland. Mr. O’Neill reports that he was 
successful in both and that timber tracts were offered 
him this time for $75,000, whereas the price had been 
until recently about half as much more. He said people 
with timber ‘options want now to get rid of them in order 
to get ready cash. He cited a number of instances in Jast 


week’s experience which proves an unsettled and trou 
bled market. As for game Mr. O’Neill said that he 
bagged his full share and that the fowl, especially wild 
turkeys, were more plentiful even than clearing house 
certificates or scrip. 

William B. Francis, of Eli B. Hallowell & Co., 
from a trip through New York state. 

Miss Marion H. Betts, daughter of ©. 
senior member of the firm of Charles M. 
was married Tuesday of this week to Amos Hill, of this 
city. Miss Betts’ father has charge of the Buffalo plant 
of the firm. The marriage was celebrated in this city. 
Mr. and Mrs. Hill after a honeymoon trip will reside in 
Glenside, Pa. 

George A. Latta, 


is back 


Walter Betts, 
Betts & Co., 


of the traveling staff of C. M. 
& Co., is touring Pennsylvania and New York 
W. C. Lawton is looking up business in western 
York. The firm reports business as satisfactory. 

Emil Guenther, a prominent wholesaler and formerly 
one of the leading retailers of the city, is undertaking 
to impress upon the railroacs the fairness and wisdom 
of decreasing the minimum weight of cars of lumber 
from 34,000 to 30,000 pounds. As chairman of the 
transportation committee of the Lumbermen’s 
Mr. Guenther is given authority to act as he 
He proposes that when a car is loaded apparently to 
its full capacity and when it is made manifest that 
it would be a physical impossibility to crowd any more 
timber upon it that 30,000 pounds shall be 
sufficient weight. 

William KE. Paul & Co. judgment in the local 
courts last week against the Rumbarger Lumbe1 
pany for want of a defense. The amount of the judy 


setts 
state. 


New 


Exchange 


deems best. 


regarded as 


entered 


ment, which is only one of many against the company, 
is $605.16. 

Many lumbermen of this city expressed satisfaction 
that John Walter Smith, a prominent lumberman of 


from the 
primaries 


Maryland, whose seaboard 
Chesapeake to the 
November 5 as the choice of the 
for United States senator. Mr. 
to the big producers of this city. 

For the purpose of manufacturing and selling all 
articles of wood or metal or both for use in the econ 
struction of buildings the Charles J. Taylor 
has applied for articles of incorporation under the 
of the state of Pennsylvania. Hearing on the 
tion will be heard in Harrisburg December 2. 

Eh B. Hallowell, of the firm of Eli B. Hallowell & 
a candidate to sueceed himself as the representa 
tive of a West Philadelphia ward in select council. The 
will be held in’ February and Mr. Hallowell 
expect to capture the nomination and secure 
his election without a fight. 

Among the merchants who last week subseribed to the 
fund to finance the Atlantic Deeper Waterways Confer 


pine mills dot the 
Tombigbee, won out at the 
his state 
known 


democrats of 


Smith is) well 


Company 
laws 


applies 


(o., is 


election 
does not 


ence held at the Bellevue-Stratford hotel this week were: 
Kmil Guenther, wholesale lumberman, $25, and EF. A 
Souder & Co., also wholesalers, $10. 

Announcement is made that the Houston Oil Com 
pany’s certificates of beneficial interest in the Kirby 
Lumber Company, Series H, amounting to $410,000, will 
be paid next month with interest by the Maryland Trust 
Company, of Baltimore, and the National City bank. 
The certificates matured last Augutt. 

John J.-Rumbarger, now in business for himself, with 
offices in the Harrison building, returned the early part 


of this week from an extended trip to eastern Tennessee 
and North Carolina, made to secure options on timber. 
Mr. Rumbarger in his brief career as an individual 
wholesaler has so far been besought with so many in 
quiries that the trip last week was made necessaty to 


meet the demands of his clients. IF. T. Rumbarger is 
visiting mills and lumber centers in West Virginia. 
Ben C. Currie, jr., of R. M. Smith & Co., with local 


offices in the Land Title building, spent the week in New 
York on business for the firm. 

A decision was handed down by the superior court 
sitting here Monday in the case of the Kensington Lum 
ber Company against the German Insurance Company 
in which the judgment of the Allegheny county court, 
where the case was tried, was aflirmed. 


The Henry H. Sheip Manufacturing Company, box 
makers, entered judgment in the local courts last week 
against the S. Trout Decorative Company for $29.32. 





SMOKY CITY TRADE NOTES. 


PirrsBuRG, Pa., Nov. 19.—Trade no means dead. 
The orders coming in from various sources are sithall 
ones, but they are frequent and the situation in ‘this 
respect shows some improvement. In other words, the small 
orders are increasing in numbers. There busi 
ness in the hemlock and spruce and lath this 
time, which has aroused mild interest. 

K. V. Babeock & Co. report the completion of some 
important improvements in the Davis, W. Va., mills 
of the Babeock Lumber & Boom Company that mean 
im inereased capacity there and more cconomical pro 


is by 


Is Some 


trade at 


duction. A double cutting band saw has been added 
and the machinery has been rearranged so that there 
is more rapid and uniform operation. Vor a few days 


the mills were closed, or until this improvement could 
be added, but the resumption was begun this week, and 
with the expectation of continuing steadily from now 
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on. In his view of the situation generally F. R. 
Babcock regards the situation as better than a week ago, 
and a slow gain in confidence noted everywhere. The 
trade generally is pushing collections and is doing so 
with good results. 

The Forest Lumber Company announces a develop- 
ment of much promise in the export trade that will 
keep the mills of that company in operation. - The 
company reports also a fair amount of sales under 
existing conditions and that thus far collections have 
been better than generally anticipated. Spruce boards 
are being called for in a manner that shows much 
promise for the future. 

Harry Bemis, of Bemis & Vosburgh, was in Pitts- 
burg last week on his way to Bradford, Pa., and other 
points in the state. Mr. Bemis regards the present 
situation as one requiring patience and is confident 
that there is much business in sight that will restore 
matters to a normal state in the near future. Bemis & 
Vosburgh report some good orders being taken, which, 
while far below normal, keep the interest alive and 
inspire hustling for hidden business in all directions. 
The party of salesmen from this company which went 
to Bemis, W. Va., to look over the mills there last 
week returned delighted with the information they 
secured and with the practical knowledge gained in 
brushing against the operations of a large lumber indus 
try in West Virginia. 

Joseph Linehan, of the Linehan Lumber Company, is 
in Ashland, Ky., looking over the mill situation there 
and making arrangements for the handling of the winter 
business of the company. The reports from the mills 
indicate a better shipment of stock than for some time, 
and, while demand for hardwoods is quiet, there seems 
to be an interest among the buyers of small lots that 
indicates some better things in the future. Railroads 
continue to make inquiry for quantities of hardwood. 

The Flint, Erring & Stoner Company says that the 
demand for finished spruce boards is in better shape 
than for some time. Hemlock trade is held so firmly 
that, while new business is light, there seems to be 
no danger of a decline in prices, An interesting matter 
that is coming up in connection with the company’s 
plants at Dunlevie, W. Va., is the change of the name 
of the town and the properties. The town of Dunlevie 
has a postoflice, and for this reason several names sug 
gested for the place were not approved by the govern 
ment officials because of duplications. The change, 
however, is to be determined in the near future. Presi 
dent Flint is pleased over a recently completed mill 
record at Dunlevie, when a steady run of 160 days was 
completed without an interruption of a half hour. This 
is said to be the best showing ever made in that plant 
and indicates the effect of the efficient management and 
the benefit of improvements which have been made 
since the vast property came into the possession of the 
Flint, Erving & Stoner Company, 


NEW ENGLAND NOTES. 


New Railroad Ruling Affects Northeastern Traffic— 
New Plan Proposed for Taxation of Timber 
Lands—Other News and Personals. 





Boston, MAss., Nov. 18.—The following letter was 
written by a western railroad company to a large lum- 
ber shipper in the west. <As it directly affects New 
England trade this shipper forwarded the letter to a 
dealer of this city who intends taking the matter up 
with the railroad commissioners and the Interstate Com 
merce Commissioners, 

Some time ago the New York, New Haven & Hartford 
Railroad Company gave notice that it would withdraw from 
the agreement providing for a rental charge of 50 cents a 
ear a day and due notice to that effect was issued by the 
American Railway Association to all roads in central traffic 
and trunk line territory. It became necessary to issue no 
tice that we could not permit our cars and foreign cars to 
be loaded to the New York, New Haven & Hartford railroad, 
as we would be responsible at the rate of 50 cents a car 
a day for all cars (ceded into New England territory for 
New York, New Haven & Hartford delivery. The DPennsyl- 
vania railroad would permit its cars to be delivered to the 
New York, New Haven road, hence we named cars of this 
company as exceptions to the ruling. We have not been 
advised by the New York, New Haven railroad that it has 
modified its ruling and until such advice is received we 
would hardly be justified in loading to that line cars other 
than New York, New Haven & Hartford or Pennsylvania 
ears, Our cars are not permitted to be ‘loaded for points 
east of Pittsburg and Erie, south of Ohio river or west of 
the Mississippi river, hence could not be included in’ the 
equipment to be loaded for New England points via New 
York, New Haven & Ifartford railroad. I hope the New 
York, New Ifaven rond will modify its decision, but until 
it does we could not consistently modify our ruling. 


The Sargent & Thorpe Lumber Company, Incorpo 
rated, has been formed and has taken offices on Milk 
street. C. J. Sargent, of the Sargent Lumber Com- 
pany, is a member of this corporation. Mr. Sargent 
has had considerable experience in lumber manufactur- 
ing, as well as in selling the produet. 

The Berkslee Lumber Company, of Pittsfield, is pre- 
paring to erect a woodworking shop at that place. 

The Chaffee Lumber Company, of Rutland, Vt., is 
building an addition to its plant. 

Building contracts awarded in New England during 
the last week amounted to $2,211,000 against $4,433,000 
during the same week of 1906. This is a loss of $2,000, 
000. Sinee January 1 the contracts awarded have 
umounted to $116,073,000, as compared with $107,422, 
000 the corresponding period of 1906, 

The new Mt. Town mill of the Connecticut Valley 
Lumber Company, which has a capacity of 100,000 feet 
a day, is turning out about 80,000 feet. Within a few 


days the mill will probably be running to its full 
capacity. 

Reports from local lumber dealers, who recently re- 
turned from Maine and New Brunswick, say that the 
rivers are higher than they have been for many years 
at this season. In some places the water is higher than 
usual during the early spring. 

A report from a lumber dealer who recently returned 
from St. John, New Brunswick, states that lumber 
dealers in that section are planning a marked curtail- 
ment because of the unsatisfactory conditions of British 
and American markets. 

KE. A. Woodward, of the Hamden Lumber Company, 
Springfield, has been spending two weeks in the Maine 
woods. 

The condition of the lumber market has been respon- 
sible for the marked curtailment in the demand for lum- 
ber. Large concerns in manufacturing towns are laying 
off help and are not spending any money in erecting 
new tenements. 

E. N. Eames, vice president of the Boston Lumber 
Company, has been making a trip through Maine, New 
Hampshire and Connecticut during the last week. 

C. H. Swift, of Nellis-Amos & Swift, of Utica, N. Y., 
was in this city last week. 

George F. Cobb, manager of the Pope & Cottle lumber 
yard, Chelsea, and Dan Lucey, with Harry Philbrick, of 
this city, have left for a trip to Bermuda. 

The Deerfield Lumber Company has 160 men getting 
out a large contract in the Somerset section. 

William A. Moulton, of this city, has been making a 
business trip to Dover, N. H. 





NEW SYSTEM OF TAXING TIMBER. 

BANGOR, ME., Nov. 12.—D. H. Darling, of Richmond, 
Me., a prominent Kennebee river lumberman, is the 
foremost advocate in this state of a new system of tax- 
ation by which, he contends, the destruction of the for- 
ests would be in a great measure arrested. Mr. Darling 
proposes that Maine instead of taxing timber lands shall 
tax only the logs after they are cut. He says the sit- 
uation in Pennsylvania is even worse than in other states 
where the forests have been recklessly cut off, but that 
Pennsylvania has at last awakened to the imperative 
need of reforestation, Mr. Darling said: 


Pennsylvania has taxed her forests practically out of 


existence and is paying the penalty. Every heavy spring 
tain produces floods which annually cost the state millions 
of dollars. The Pittsburg district alone suffers a yearly 


loss of from $5,000,000) to $15,000,000 because most of 
her tremendous manufacturing interests are on the .water 
front and, aside from actual destruction of property, these 
mills are shut down for weeks with enormous losses in 
wages and product. But the direct loss from floods great 
us it is is only part, for at other seasons the rivers, once 
carrying large freights, are too low for navigation. The 
soil of the watersheds shorn of its sustaining vegetation is 
cut away by successive rains and the rivers, once beautiful 
streams, are turbid with mud the year around. 

For some reason in matters of public interest the average 
American has no foresight to speak of. Pennsylvania's 
forests, once great, can not be replaced save by an enormous 
expenditure of money and labor. What this cost of refores- 
tation will amount to may be judged from the experience 
France has had under similar circumstances. The French 
government appropriated $15,000,000 to purchase 400,000 
arces of the deforestated area: it has incurred for over 
forty years an annual expenditure of $600,000 for reforesta- 
tion, and it must yet acquire an additional tract at a 
ost of $20,000,000, The state owned forests of France 
will remain for many years nonproductive. 

At this rate to reforest Maine’s 9,000,000 acres, should 
they ever need, would cost the state $13,500,000 a year. 
France awoke when it was too late and Pennsylvania has 
done the same, and not only Pennsylvania but Michigan, 
Wisconsin, Minnesota—state after state is awakening to the 
fact that its forests are gone and must be replaced at any 
cost. 

Maine's forests are fast disappearing. We still have an 
immense amount of timber and can by judicious laws pre- 
vent its waste and ultimate destruction. We can keep to 
ourselves and to our children’s children a_ heritage the 
value of which, in face of a rapidly approaching timber 
famine, is incalculable. But if we let it slip out of our 
hands it will be gone forever, for we haven't the money 

The causes are various, but first and foremost is our 
system of destructive taxation. Pennsylvania suffers from 
the same cause and the enlightened people of the state pro- 
pose the same remedy 1 advocate—a log tax in place of 
a land tax. By this I do not mean a tax on standing trees 
for that would increase the evil—but a tax on the log after 
it is cut down and ceases to be a tree. That this is the 
right system is shown by the fact that almost without 
exception those who have given the matter careful thought 
have reached the same conclusion, 





CONVEYING AND HOISTING MACHINERY. 

The Chain Belt Company, of Milwaukee, Wis., is now 
mailing its general catalog No. 35, descriptive of a wide 
range of conveying machinery for saw mill plants, lum- 
her yards and other industries. Detailed ilhistrations 
are given of an installation by this concern in the 
planing mill of the John Schroeder Lumber Company at 
Milwaukee, and another at the plant of the Menasha 
Wooden Ware Company, of Menasha, Wis., two leading 
concerns in their respective lines. This catalog also 
illustrates and describes all the various chain lengths 
used for any purpose in connection with conveying 
machinery, as well as sprocket wheels, spur, bevel and 
worm gears, pulleys, takeup boxes, spiral conveyors, 
elevator buckets, revolving screens and many other vari- 
eties of auxiliary machinery. Prices and all necessary 
information are given in connection with each article 
described. This catalog is most artistically prepared 
and is a eredit to the well known coneern which it 
represents. Copies may be had upon inquiry addressed 
to the Chain Belt Company, Park street and Eleventh 
avenue, Milwaukee, Wis. 





Sues for Payment of Boxes. 


IloguiaM, WASH., Noy. 12.—The National Lumber & Box 
Company, of this city, has filed suit against twenty-three 
defendants, styling themselves as the Northern Box Manu 
facturers’ Agency. The National Company asks $3;801.97 
damages for the failure of the defendant to pay for boxes 
bought of the plaintiff. 
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We Want Orders 


for the following dry stock 
ready for quick shipment— 


2 cars 1x18 to 23” panel and ‘No. 1 poplar. 

6 cars 1” 1st and 2nds poplar. 

6 cars 1” No. 1 common poplar. 

6 cars 1” No. 2 common poplar. 

$B cars 1” mill cull poplar. 

cars 1x18” and wider panel and No. 1 cottonwood. 
5 cars 5-4 No. 1 common cottonwood. 

15 cars 1x13 to 17” box boards, cottonwood. 

20 cars 1x6 to 12” box boards, cottonwood. 

19 cars 1x13 to 17 1st and 2nds cottonwood. 

21 cars 1x13 to 17 No. 1 common cottonwood. 

20 cars 1x6 to 12” 1st and 2nds cottonwood. 

15 cars 1x4” and wider No. 1 common cottonwood. 
20 cars 1x4” and wider No. 2 common cottonwood. 
15 cars 4-4 1st and 2nds plain red or white oak 
24 cars 4-4 No. 1 common plain red or white oak. 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 
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looring 


We make a specialty of lengths 6 and 8 
feet and longer, and can fill your orders 
direct from regular stock. 
Better let us quote you on 
your next order, and don’t 
forget ‘“‘we can ship on a 
moment’s notice.”’ 


6x1 


2 inch 
face. 


A. M. Turner Lumber Co. 


PITTSBURG, PENNSYLVANIA. 











AUNHALL LUMBEp 


DRIP lig 
YARDS: PITTSBURG. PA:s, 
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Capacity 
200 M Feet Per Day. 


Kendall Lumber Company, 


Manutacturers 


White Oak, Red Oak, Poplar, 
Hemlock, Hardwoods and Cross Ties 


PITTBURG, PA. , 


¥. | Kendall. Ma. 
Mills | Crellin, Md. 





Shipments in 
Load Lots. 

















YELLOW IPINE 


Large and well assorted stocks kept 
on hand atall times insure the filling 
of crders without unnecessary delay 


Gumutn 
oe PITTSBURG, PAs 2 
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B. H. WHITNEY, 


LUMBER BROKER 
Toledo, Ohio, 


Offers you his services to buy or sell; adjust dis- 
puted accounts; handle cars in transit. 


=~ 





HOME PHONE 726. 401 ST. CLAIR BLDG. 
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C. W. MANNING 
Wholesale Lumber 





Veneers and Panels 





66 Broad Street NEW YORK | 





WE beg to call attention to our Yard located at 

95th Street and the Belt Railway, where we are 
in position to store and reship lumber at very moder- 
ate cost. In about sixty days we will be ready to re- 
saw and manufacture, including surfacing four sides, 
dressing and matching all classes of heavy stock, and 
respectfully solicit the patronage of the lumber trade. 


CHICAGO CAR LUMBER CO., 


Phone Harrison 5959, 


Pullman Bldg., CHICAGO. 


WE PHILADELPHIA, “23a | 


























Wm. Whitmer & Sons, 


(INCORPORATED). 
Main Office, 200 Girard Building, 
PHILADELPHIA. 


Manufacturers of and Wholesale Lumber Dealers in 





SPRUCE, NORTH CAROLINA PINE, 
HEMLOCK, HARDWOODS, 
WHITE PINE, VIRGINIA PINE, 


YELLOW PINE. 





WE ARE IN THE MARKET FOR 
ALL GRADES AND THICKNESSES 


ASH 














BRANCH OFFICES: 


517 Empire Bldg., Pittsburg, Pa. Delta Bldg., Boston, Mass, 
143 Liberty St., New York City. Union Bldg., Newark, N. J. 
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John J.Soble. Harry 1. Soble. 


SOBLE 
BROTHERS, 
722 Land Title Building, 
PHILADELPHIA. 


HARDWOODS 


We are eager to answer all inquiries. 


WISTAR, UNDERHILL & CO., Beal State Zrnst Bide. 


WHOLESALE 
HARDWOODS 


Our facilities insure prompt 
and satisfactory service. 























JANNEY-WHITING LUMBER CO. 


»* Wholesale Cash Buyers of 
SOUTHERN AND WHITE PINE AND HARDWOODS, 
; SQUARES, BALUSTER STOCK, ETC. 


Yard and Office, 1151 Beach Street, Philadelphia, Pa. 


Fier 52 North Wharves. 
— 








WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Nov. 19.—The feeling among lum- 
bermen of this section is more optimistic than it has 
been at any time since the appearance of the recent 
financial disturbance. That collections are slow is ad- 
mitted by all branches of the trade. Most of the set- 
tlements offered are in acceptances running from three 
to six months, the majority maturing in four months. 
The fact that most of the mills are closed and that 
nearly all expenses incurred in the operation of plants 
have been eliminated makes the inability to collect less 
serious than it would be if the mills were in operation. 

The stock of lumber in this city is not large and re- 
ports from the milling centers of this section indicate 
no great abundance of dry stocks. A _ considerable 
amount of lumber is being shipped out on orders which 
were booked some time ago and, owing to the shut down 
of most of the mills, the tendency is toward a decrease 
rather than an increase in the amount of stock in this 
territory. 

A. N. Thompson, vice president of the Belgrade Lum- 
ber Company, has returned from Belzona. He states 
that, while the company has closed down its mill at 
that point, it is going ahead with the construction of 
its railroad, which will be about three miles long and 
which will be completed within a short time. This road 
runs from the mill of the company to its timber tract 
which was bought some time ago. Mr. Thompson states 
that all the teams of the company are getting out logs 
and that a large quantity will be on hand when the 
mill is started again. 

J. F. MelIntyre, of the Memphis Rim & Bow Com- 
pany, says that his company has materially reduced its 
output of bent stock. 

George D. Burgess, of Russe & Burgess, believes that 
the curtailment of production throughout the entire 
hardwood producing territory should be made known to 
buyers in every part of the country that they may 
realize the impossibility of an accumulation of stock 
sufficient to cause depression. He says that some of the 
offers he has received from northern buyers show that 
they do not appreciate the conditions in the principal 
hardwood sections. The figures submitted at the last 
meeting of the Lumbermen’s Club of Memphis, show- 
ing a daily reduction of about 2,500,000 feet in the 
hardwood output, was the text on which Mr. Burgess 
based these remarks. 

The Illinois Central will finish its belt line east of 
this city by the first of the year. It will be about seven 
miles in length and will greatly facilitate the movement 
of north and south bound freight through this city, 
because it will be handled over this line instead of over 
the tracks on the river front, where the grade is high 
and where two engines are necessary in moving every 
freight train. It is expected that the completion of this 
line will greatly increase switching facilities on the 
Illinois Central. This road has been completed at an 
expenditure of approximately $2,000,000. The Illinois 
Central had also expected to build terminals at the 
river front in New South Memphis at a cost of $1,000,- 
000, but decided to leave this work over until next year 
because of unfavorable financial conditions. 

‘Phe Little Lumber Company at Blytheville, Ark., has 
suspended operations and will not attempt to run its 
mills until financial conditions have improved. 

Mr. Price, the manager of the American Car & Foun- 
dry Company, is authority for the statement that the 
company does not intend to close its plant at Binghamp- 
ton, as it has plenty of orders on its books to keep the 
plant engaged for several months and has been able to 
meet its pay rolls without difficulty. 

President Kavanaugh, of the Deep Waterways’ Asso- 
ciation, has appointed the following Tennesseeans as 
delegates to the National Rivers & Harbors Congress 
and as part of the committee to present to Congress 
the resolutions adopted at the Memphis meeting of the 
convention: S. M. Neely, James S. Warren, W. S. 
King, W. H. Russe, James H. Malone, M. T. Bryan, 
J. 8. Rawlings and L. T. Kavanaugh. 

Some cancellations have been received, but the ma- 
jority of the trade are not disposed to allow those who 
have bought to cancel any business on their books. 

Moses Katz, vice president of the E. Sondheimer 
Company, is spending a few days at the headquarters of 
the firm in this city. Max Sondheimer, president of 
the company, is in Chicago looking after business for 
the company. 

J. W. Thompson, of the J. W. Thompson Lumber 
Compaty, has returned from a trip to St. Louis, Chicago 
and other northern points. Mr. Thompson takes a cheer- 
ful view of the ontlook. His firm is receiving some 
orders and its business is as good as could be expected. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Nov. 19.—Local lumber operations 
show the solid condition of this market. Not one of 
the local firms has found it necessary to reduce its 
operating force, curtail its operations or postpone the 
payment of operatives. They are having good business 
and still have many orders to be filled. 

Several important timber deals were made last week 
and some orders were placed for improvements. The 
Davidson-Benedict Company bought all the timber on 
, the coal lands of the Briar Hill collieries, near Wilder, 





PROSPECTS BRIGHT IN THE HARDWOOD SECTIONS. 


Many Hardwood Mills Close Down—lllinois Central Completes Belt in Memphis Lumber District 
—Improvements in Woodworking Plants—Increasing Interest in Forestry. 








and will operate several small mills on this property. 
Most of the output of the land will be furnished through 
the Nashville yards. 

According to local railroad transportation authori- 
ties serious conditions are imminent with regard to the 
general movement of both freight and passengers. 

The P. B. Dodge Lumber Company, of Chicago, which 
recently bought the John M. Smith yards in this city, 
is getting ready for active operations. Its yards are 
being stocked and the plant improved to meet the 
demands of its business. The company has entered the 
wholesale market of this section. 

The Fred W. Black Lumber Company, of Chicago, 
which is erecting a big veneering plant in this city, 
will soon be prepared for regular operations. The ecom- 
pany has begun operations, but has not installed all the 
machinery. The plant is one of the largest in this city. 

The Prewitt-Spurr Manufacturing Company has 
doubled its capital stock previous to entering new terri- 
tory and lines. The wooden bucket and flooring busi- 
ness will continue to be the principal features of the 
business done by this concern. All departments of the 
business will be enlarged. 

The Nashville Hardwood Flooring Company has 
nearly completed the installation of machinery and will 
soon be operating with greatly increased capacity. This 
firm was the pioneer in the hardwood flooring business 
in the south and has met with pronounced success. 

Many country mills are having difficulty to secure 
sufficient labor because of the necessity of paying with 
checks. 

A. L. Fisher, the carriage and buggy manufacturer 
of Tullahoma, has made a chest out of cedar which was 
cut, sawed and dressed by Brown Boring, of Rutherford 
county, nearly seventy-five years ago. 
the cedar to Mr. Fisher. 

Assurances are given that still further improvement 
will be made by the federal government in the lower 
Cumberland river. For several years work has been 
progressing on a series of locks and dams, the ultimate 
purpose being to afford all the year navigation along the 
entire course of the river. It is said to be the purpose 
of the Rivers & Harbors Committee of Congress to 
push this work to completion as early as possible. 

W. D. Sterrett, a federal forestry expert, will spend 
some time in the fourth congressional district of this 
state and will deliver a series of addresses to those 
who are interested in or connected with the lumber busi- 
ness. He is said to be one of the most capable timber 
experts in the country. 

lor the first time in three months upper Cumberland 
river traffic has been opened and boats will be able to 
make trips up the stream. Good water is reported far 
up the river. 

Owing to the stringency in the lumber market the 
Frank B. Russell Stave Company, which has been doing 
a large business; Southard & Taylor, and the Welch 
Stave & Heading Company have suspended temporarily. 
Joe Deters & Son, stave men, and the Holeomb-Hays 
Tie Company are continuing operations. The labor 
problem has been serious in the Crossville section. Day 
laborers have been receiving abnormally high wages and 
millmen declare that the pay must come down. 


Mr. Boring gave 





t 
QUEEN CITY TRADE FEATURES. 


CINCINNATI, OnIO, Nov. 19.—Frank B. Wersel, furni 
ture manufacturer, has bought the factory buildings on 
Kenner street, formerly occupied by a tobacco company, 
and is converting the plant into an uptodate furniture 
factory. Mr. Wersel paid $40,000 for the plant and says 
the entire factory will be equipped with the latest im- 
proved machinery and that the power will be electricity 
exclusively. -Mr. Wersel is one of this city’s younger 
manufacturers and has been very successful. Most of 
the machinery in use in this factory is of his own in- 
vention and his best seller is an automatie davenport, 
which is also his own invention. Mr. Wersel is well 
known to the lumber trade, being a large buyer of oak 
and poplar. 

EK. M. Shantz, the well known dimension millman, 
spent a few days last week in a visit to his old home 
at Dayton. The mill is having all the orders it can eon- 
veniently take care of, but Mr. Shantz does not think 
it advisable to buy more than is necessary to fill orders. 
His company carries a large amount of cut stock of the 
sizes most in demand by its customers, as it must be 
in a position to fill orders at once. Its plan of doing 
business is different from that of any other dimension 
mil] and the management is confident that it will meet 
the approbation of all who choose to investigate. 

Two yoke of oxen pulling logs from the waters of 
Mill creek to the log yard of Maley, Thompson & Moffet 
Company attracted a great throng of people to Mill 
creek bridge Monday. The logs were floated down the 
Ohio river from West Virginia to the mouth of the 
creek and towed up to the yards. 

Nearly all the smaller saw mills in this vicinity have 
closed down, the stocks of lumber being considered 
entirely too large. The large planing mills and flooring 
manufactories are running, however, as their product is 
still in good demand. 

J. E. Dulweber, of the, Nicola, Stone & Meyers Com- 
pany,;has gone on a tour of,the Indiana furniture dis- 
trict and will visit all the towns in the circuit. ‘‘Ed’’ 
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is a noted hustler for business and if lumber can be sold 
he will surely get the orders. 

At no time within the last two years have so few 
lumbermen visited this city. 

An effort is being made to establish a permanent 
manufacturers’ building in this city. Local manufac- 
turing concerns are being canvassed for exhibitors to 
take permanent space. The plan proposed is the same as 
that of the great furniture exhibition buildings in Chi- 
eago and Grand Rapids. Space will be let at $1 a 
square foot a year and the subscriber will be required 
to lease his space for five years. Capital to the extent 
of $3,000,000 is said to be ready to finance the enter- 
prise should enough signatures to contracts be secured 
to take up all the space offered. The location selected is 
the north side of Third street, from Vine to Walnut. 
The building will run through from Third to Baker 
street and cover an entire block. It will be ten stories 
high, will have every modern convenience for exhibition 
purposes, freight and passenger elevators etc., will be 
of concrete and practically fireproof. The location, in 
the heart of the hotel district and within a few blocks 
of all the railroad freight stations, is an ideal one for 
the purpose. 





KENTUCKY HARDWOOD NOTES. 


LOuISVILLE, Ky., Nov. 19.—There is not much life to 
the local lumber situation, The yardmen are skimping 
along on just as little stock as they can make out with 
and the wholesalers are waiting for the situation to 
clear up a little before making any effort to push their 
business. So the yellow pine business is really slower in 
Louisville today than it has been at any time during the 
last three years. The general outlook is fairly bright 
and everybody thinks we are going through a necessary 
financial housecleaning and times will be better next 
spring, but for the time being there is very little effort 
at pushing trade. 

The hardwood trade is dragging in many lines but 
poplar seems to be in fair demand notwithstanding the 
temporary money stringency, and this demand for poplar 
is at present the brightest part of the hardwood market. 
The general market in hardwood is without feature, with 
a fair volume of stock available and only a small amount 
of new orders coming in. Some are fairly busy on old 
orders, but as a rule there is not much urgency to the 
hardwood trade, a 

Speaking of the sash and door trade Paul Higgins, 
who covers Louisville and the Kentucky territory for the 
Anson-Hixon Company, of Indianapolis, Ind., says that 
the city trade here is rather slow and that the demand is 
better in the country. Some country points are buying 
about the same as if there had not been any financial 
flurry. In the tobacco districts fhe searcity of money is 
felt more because quite a lot is tied up in tobacco loans 
as there are two unmarketed crops on hand, held up by 
the society of equity. ; 

The A. N. Struck Company says that it is busy with 
its building contracts, but the planing mill is not so 
busy but what it could take care of more work. The con- 
cern has some good jobs on hand and is probably better 
fixed in orders for millwork than any other of the local 
mills, but times are not so strenuous but what the com- 
pany could handle a little more. = 

The local saw mills are fairly busy. The Louisville 
Point Lumber Company is running along about as usual 
and reports a good demand for poplar. The demand for 
other lumber is pretty fair but not as strenuous as it 
might be. : 

The Ohio River Saw Mill Company says that it has 
had enough business right along to keep it going about 
its usual gait, but that there is nothing in the present 
situation to invite strenuous effort. : 

The A. P. Turner Lumber Company, which has mills in 
the country, says the situation at present is not as good 
as it might be because of the general temporary depres- 
sion, but it thinks that it will pick up soon and develop 
a fair volume of business next spring. 

W. H. Gillette, whose specialty is hickory vehicle stock, 
says that he is better supplied with raw material now 
than he has been for some time and he is especially 
pleased with this fact because this time a year ago it was 
rather difficult to get enough to keep moving. As to 
orders for hickory stock he hasenough to keep the plant 
moving along in fairly good shape and is not complain- 


ing. 





FROM THE BUCKEYE STATE CAPITAL. 


Cotumsus, OunI0, Nov. 19.—The unsettled financial 
conditions, together with the approach of winter, are 
effecting the demand, which shows a falling off in some 
lines. Dealers report a brighter outlook for the future 
and the tendency is toward improvement. Prices have 
held up exceptionally well in every line. Poplars have 
ibeen strongest, but oak, ash, hemlock and other lines 
show firm quotations. Southern pine is perhaps the 
weakest item in the local trade. ; 

Buying on the part of retailers is in slightly larger 
consignments. The policy of buying only what is needed 
for the trade is giving way to better orders, Fewer can- 
cellations are received and collections in most directions 
are slightly better. ’ . 

With the approach of winter the car situation becomes 
worse and local dealers complain of delays in shipments. 
In some ions the car supply has improved. Manu- 
facturert! ib have mills in the southern states have 
received word of car shortage on most of ‘the southern 
roads. 

One of the results of the money stringency, which has 
curtailed buildiig’ opérations to a eertain extent, is the 
fact that stocks are diminishing.’ This is considered an 
excellent indication by jobbers and manufacturers and 


forestalls marked depression in the business or demorali- 
zation in prices. 

The Columbus Lumbermen’s Credit Association will 
probably change its constitution and bylaws in order to 
admit to membership manufacturers as well as whole- 
salers and retailers. It also proposes to admit dealers 
in other lines of building materials. A meeting of the 
association will be held soon to vote on the proposed 
changes. 

Columbus lumber dealers and consumers are much in- 
terested in the suit brought by Pacific coast lumbermen 
to prevent western roads from raising the rates on all 
lumber shipped from that territory east. If the in- 
creased rate prevails the cost of lumber in this vicinity 
will be increased correspondingly, as a large quantity 
is shipped to this city from the west. 





IN NORTHEASTERN KENTUCKY. 

ASHLAND, Ky., Nov. 19.—Business continues dull in 
the local markets, but dealers look for better times as 
soon as the panic subsides. All are doing some busi- 
ness, and the price of poplar holds up remarkably well. 

W. L. Watson, having extensive lumber interests at 
Mahan, W. Va., has been spending a few days with his 
family in this city. 

R. G. Page has returned from a business trip to 
South Bend, Ind. 

Leon Isaacson, the Yellow Poplar Lumber Company’s 
New York representative, has been in this city for a 
few days. 

Safe blowers entered the office of the Pomeroy (Ohio) 
Lumber Company one night last week and secured a 
small sum of money. 

A recent rise brought a quantity of timber into Big 
Sandy from its tributaries, fifteen or twenty rafts of 
which reached the local markets. During last summer 
thousands of men were cutting logs in the mountains, 
rolling and hauling them to the small streams tributary 
to the Big Sandy. The first big fall rise will bring 
them out to the main stream to be rafted and sent 
down the river to market. It is said that a surprisingly 
large amount of timber will come out of Russell fork 
within the next few months. 

A number of fine rafts came out of Guyan on the 
recent rise, one being:made up of valuable walnut tim- 
ber from Wyoming county, West Virginia. 

John Graham & Co., of Lexington, have closed a deal 
with R. J. McLin, special commissioner for the estate 
of J. T. Day, for all the timber, except the locust, on 
1,140 acres of land in Morgan county. The price was 
$31,000. The Graham Company furnishes woodwork to 
wagon factories and small parts to chair factories, 
being thereby enabled to use all the timber. Ten years 
ago Mr. Day paid $5,400 for the land. He has since 
sold from it $1,000 worth of poplar and still has the 
land and the locust timber. 

Unknown parties recently cut over 500 logs loose from 
the moorings of the Nigh Lumber Company, of Ironton, 
Ohio. A boat was started in pursuit and landed the 
logs at Vanceburg, about seventy-five miles down the 
river. The Nigh Company has offered a reward of 
#100 for the arrest and conviction of the guilty parties. 

T. Jewett has completed an extensive timber job on 
Marrowbone creek, and will move his operations to the 
left fork of the creek. 

A large raft of logs in the Ohio river ran into a 
show boat carrying the Bryan Stock Company near 
Gallipolis, Ohio, on the night of November 12, and 
sank the boat. No one was drowned. 

Alex Stafford, of Mingo county, West Virginia, has 
closed a big timber deal with C. W. Campbell and 
0. D. Lowery, of Huntington, W. Va., whereby all the 
marketable timber on a tract of 1,400 acres goes to 
Campbell and Lowery. They expect to ‘begin cutting 
and marketing the timber at once. They will float it 
down Guyan river. 


IN NORTHEASTERN TENNESSEE. 


BrIsToL, TENN., Nov. 20.—There is a better tone to 
the lumber business this week than at any time. since 
the recent financial flurry began in New York. Business 
is considerably off, chiefly on account of the money 
stringency, though the big payrolls in this section con- 
tinue to be met with cash. At least one or two big mills 
in this section have been forced to close down on account 
of the conditions in the money market, while many of 
the largest dealers say they have not yet been seriously 
affected and expect to tide over without difficulty. 

The Bristol Clearing House Association met this week 
and took steps to protect business and meet urgent de- 
mands for cash. Payment to depositors in actual cash 
was limited to $25 in one day or $50 in one week and 
a resolution was adopted taking advantage of the law 
requiring sixty days’ notice in case of withdrawal of 
savings account. Thus far the local banks have not 
been compelled to issue clearing house certificates and 
hope to get through without doing so. No loans are 
being made and all maturing paper is being paid. In 
order to protect their own customers the banks have 
sent out notices saying that they do not desire to make 
loans to nondepositors and only to the extent of average 
minimum balance to regular patrons. 

No advances are being made on stock except in rare 
eases. Local buyers for eastern concerns have been 
advised to make no purchases except for stock actually 
sold. 

A general feeling of optimism pervades the lumber- 
men, and they were much encouraged by the action of 
the president and his cabinet in the decision to issue 





$50,000,000 in Panama bonds and $100,000,000 in treas- 


ury certificates bearing 3 percent interest and to sell at 
par. This, they believe, will bring out an equal amount 
of hoarded capital, as the bonds will be eagerly sought, 





Hr Doors 


When you hang one of our soft 
Yellow Fir Doors, we stand right 
behind it with a guarantee that it 
is as well made and as serviceable 
as any door sold. There are vol- 
umes to be said about its beauty 
in different styles of finish, but 
where we get in our work is on 
the price. It has paid others to get 
our discounts and it will pay you. 


FIR MOULDINGS 
INTERIOR TRIM 


AND 


TURNED COLUMNS 








Chehalis Fir Door Co. 


CHEHALIS, WASH. 





Capacity 1,000 Doors Per Day. 





OFFICERS: 
George J. Osgood, Pres. 
Henry McCleary, Vice-Pres, 


Wm. McCleary, Treas. 
Wm. C. Hobart, Sec’y. 








Ambitious P 


Yes—always striving for something better and 
we know we've got it now in 


RED CEDAR SHINGLES 


ifnew plant equipped with upright machines 
willdoit. Better try us. 


Eastman Lumber Co. 
CHEHALIS, WASH. 


Manufacturers and Mills at Summit, Wash, 
Wholesalers, on N. P. and C, B. & Q, 
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Lumber and Shingles 


OUR SPECIALTY 


FIR TIMBERS ana 
CAR MATERIAL 
Sterling Lumber Co. 


We are Manufacturers. Chehalis, Wash al 


L Mills at Chehalis, Wash. 
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Klickitat Pine Lumber Co. 


GOLDENDALE, WASH. 
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“CEDARand CYPRESS POLES | 


John H. Fowler & Co... 
Fisher Bullding, - CHICAGO. 
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There is Satisfaction in 
| Handling Our Yellow Fir 


it all comes from the South Bend Branch of the 

. P. Ry., which section is noted for the best Fir 
thet grows in the West, hence we are able to 
manufacture a superior grade of 


LONG FIR TIMBERS 


coe ARMS, RAILROAD, DOC BRIDGE 
TLDING AND CAR MATERIAL.” : 

we have a daily capacity of 150,000 aor which 

together with excellent shipping facilities, en- 

ables us to render prompt and satisfactory service. 

Ask for our prices—We’ll make them interesting. 


_We use the Telecode. 


H. McCormick Lumber Co. 


McCORMICK, WASHINGTON. 


Eastern Representative: RICHARD I. McGINNIS, 
84 Adams Street, Dexter Building, CHICAGO—Phone Harrison 2448. 











65 Mission St., San Francisco, Calif. 


Fir and Spruce Lumber 
CLEAR FINISH A SPECIALTY. 


Let us have your inquiries for north coast lumber of all 
kinds both by car and cargo. 

Saw mill capacity 250 M. feet in 10 hours. 

Planing mill and dry kiln capacity, 100 M. feet in 10 hours. 


S. E. SLADE LUMBER CO. 


All inquiries for car business address 


ABERDEEN, WASH. 


Send cargo inquiries to 


— 


AMERICAN LUMBERMAN. 

















When the Railroads are again in position to 
handle freight, if that time ever arrives, we will 
want your orders. We are running this ad 
merely to avoid being forgoften. 


HOQUIAM, WASHINGTON. 











Pacitic 
Coast Cedar 
Lumber Shingles 


We are Manufacturers as well as Wholesalers, 


MICHIGAN LUMBER CO. 
Mills at Marysville, Wash. SEATTLE. WASH. 


ALL GRADES OF 


Red 











RED CEDAR SHINGLES 


Always in transit for prompt deliveries. 


WASHINGTON FIR, CEDAR AND 
SPRUCE LUMBER. 


Get our prices by wire or mail. 


FRED A. ENGLAND 


Mills at Oakville 401-402 Lumber Exchange, 
and Snohomish, 


Telecode. SEATTLE, WASH, 
Our Specialty: Challenge Brand Extra Clears. 














SHINGLE SATISFACTION 


Is what our Extra *A* Red Cedars mean to consumers. 
We make 275,000 per day-and nothing else, want prices? 2 


THE HOWELL SHINGLE CO., ,1250% Aiser Street. 











being as sound as actual currency and bearing interest 
in addition. 

The demand for all kinds of stock is holding up well 
and values are firm notwithstanding the financial situa 
tion. Orders are fairly plentiful and there is a con 
siderable volume of stock moving. 


* The Yellow Poplar Lumber Company, of Coal Grove, 


Ohio, has in operation in the Clinch mountains, two 
miles south of Doran and near Whitewood, Va., a band 
mill with a daily capacity of 50,000 feet, and now has 


something like 3,000,000 feet of stock on its yards at 
that place ready for shipment. The company has com- 
pleted a remarkable piece of railroad across the Sandy 
Ridge mountain, fourteen miles in length. The incline 


is so great that it was necessary to construct a num 
ber of back switches. 

H. F. Miller, of Christiania, Norway, is buying lum- 
ber in Bristol. Mr. Miller has engaged considerable 
stock, chiefly chestnut, for early shipment. He _ will 
spend several weeks in America before sailing for his 
home. 

W. A. Hassinger, of the Hassinger Lumber Company, 
Azen, Va., was .in the city this week. Mr. Hassinger’s 
company now has in operation a band mill cutting 


50,000 feet of stock a day in the White Top mountains 
m the Virginia-Carolina Southern, and owns one of 
he finest tracts of virgin timber in southwest Virginia. 

George M. Spiegle, of George M. Spiegle & Co., hard- 
wood dealers, Philadelphia, was calling on local lumber- 


men this week. He discussed conditions in hardwood 
circles, taking a roseate view of the outlook. Mr. 
Spiegle is interested in the MeCabe Lumber Company, 


owning extensive properties near 
in western North Carolina. 

The financial embarrassment of William T. 
& Co., owning a large plant at Johnson City, is said to 
he merely temporary and attributable to the financial 
situation. According to local lumbermen the concern is 
not only solvent but worth several times its liabilities 
and owns extensive timber interests in this section. The 
plant at Johnson City is still in operation. 

George E. Davis, of George E. Davis & Co., 
on a trip in Virginia. 

J. A. Wilkinson is back from 
trip in the east. 


Newport, Tenn., and 


Uptegrove 


has gone 


an important business 





WESTERN NEW YORK TRADE. 
BurraLo, N. Y., Nov. 20.—The Hardwood Exchange 


has concluded that there is no eall for it to take up the 
question of national association inspection rules on invi 
tation of the New York city trade, and will decline to 
become a party to a secession movement just now. It 
has other things to think of. 

Frank A. Beyer, of the firm of Beyer, 
laid up by a fall from a street car, 


Knox & Co., is 
which appears to 


have heen much less serious that it might have been. 
A. J. Elias can always find work to do on the Buffalo 
river improvement problem and he is good for any 
amount of work, hewing to the old line of a navigable 
stream, while the other side backs and fills. The door 
mill of G. Elias & Bro. is active. 
T. Sullivan & Co. have finished their office refitting 


after moving it to the Niagara street end of the 
by putting up a big sign. Another lake 
and elm is due. F. M. Sullivan went 
look after it. 

F. W. Vetter is among those who do not think it neces 
sary to push the hardwood trade on the road now. He 
has had a good trade while anybody was active, and he 
looks for an early return of the demand, with nobody 
here hurt by the flurry. 


‘BUFFALO TRADE ACTIVE. 


Sales Are Numerous, and Stocks in Yards Are De- 
pleted— Many New Frame Houses Going Up— 
More Lumber to Be Brought in 
Before December. 


yard 
cargo of ash 


to Michigan to 





BurraLo, N. Y., Nov. 20.—The financial situation 
entirely overshadows everything in lumber so much 
that the dealers are not willing to discuss much else. 


They know that there is plenty of business waiting for 
their stocks as soon as there is money to pay for them, 
As a rule the payments have been pretty good, although 
some orders have been canceled for want of money, and 
other buyers are trying to insist on open accounts where 
they either paid by check or gave notes. December is 
expected to be quiet and November will not be up to 
Oetober, which was in many cases one of the heaviest 
selling months of the year. 

The lumber fleet is now laying up pretty fast, though 
the plan is to send the steamer Mohegan, of the Graves 
fleet, back to Byng inlet for another cargo, and it may 
be that its tow will go with the boat, as there is plenty 
of lumber to come down and room enough for it here, 
as sales at the yard have been good lately. 

Only 1,550,000 feet of lumber came in by 
the week and 1,050,000 shingles, 
is not very much behind it, 
generally favorable to sailing. 

Building operations in the city keep up well for the 
need of small houses is as great as ever. For the week 
there were forty-nine building permits issued, some of 
them for several houses each. The estimated cost was 
$114,325, the list containing thirty-two new frame 
dwellings. 

Among the people taking out building permits is Peter 


lake during 
which shows that there 
as the weather has been 


MeNeil, the .lumberman, who is down for five houses 
at $5,000 each. Others are said to be interested in the 
undertaking. 


NOVEMBER 23, 1907. 


The yard of C. M. Betts & Co. 
of new lumber received lately, whieh insures an allround 
working stock for winter. Yellow pine operations in the 
south are reported good by the firm in spite of the un 
steady turn taken by the trade there of late. 

President Guy FI. Buell, of the new Montgomery Lum 
her Companys at Spring Hope, N. C., gave a house party 
a short time ago, some of his Buffalo friends making the 
irip to his new home town to attend, 

S. B. Taylor, of Taylor & Mason, is in New Orleans, 
Where he went on a leisurely jaunt through the southwest 
looking at the state of the trade. He somewhere picked 
up an order tor 60,000 feet of sap gum for export. It 
is a little odd that this market does not take to that 
wood much yet, expect for a little cooperage stock, which 
it is forced to accept on account of the scarcity of elm. 


shows a good amount 


Gum is highly praised by those who use it but Buffalo 
sticks to white pine. 
There is everywhere prediction that the return of 


good times with the putting of hoarded money 
circulation is likely to be quick and general. 


back into 
One lum 


berman says that money will be down to 1 percent in 
New York by May, which would mean that the lumbe1 
trade would be in full swing again before that time. 

Kk. V. Dunlevie, who some time ago joined with some 


other eastern lumbermen in developing a tract of timber 
in Washington, has gone to British Columbia to 
after more timber, 

The report is that a large part of the traveling sales 


look 


men usually kept on the road by lumber jobbers are 
being called in, as it is very hard to make sales and 
in some instances not desirable till the new financial ad 


justment is made. This is 
month earlier than usual. 
The car situation is much complicated by the practical 
shutting up of New England by 
thing that amounts to the 


retiring the men about a 


embargoes or some 
same thing. The refusal of 
the New York, New Haven & Hartford road to stay in 
the due agreement has made it nearly impossible to 
ship to points exclusively covered by that road unless its 
own cars can be had, as other roads refuse to send their 
cars there. Some other leading New England roads are 
either under embargo or are just raising them. Locally 
the car situation would be better but for such complica 
tions, 

There is inquiry for timber suitable for boatbuilding, 
especially in the now popular motor boat line, but it is 


hard to find the stock, as much of it is wanted in oak 
and pretty long lengths. 





FROM THE FOREST CITY. 
CLEVELAND, OHIO, Nov. 19, 
are being held up temporarily, 
large majority of them 
loans become 

Local 


recent 


Many building operations 
but it is expected that a 
will be continued as soon as 
easier, 

lumber 
decision of 


dealers are greatly interested in the 
the Ohio Railway Commission in the 
case of the Nimishilling Coal Company vs. the Cleveland 


Terminal & Valley railway and the Baltimore & Ohio 
railway, which was to the effect that the roads are 
bound to supply sufficient cars to care for their traffic 


when necessary to keep busy the men employed by com 
panies shipping over their lines, and further that 
shall reweigh cars when requested to do so. 
Another railway matter of interest to lumber 
is an action on the part of the Ohio Shippers’ Associa 
tion in a complaint against the railroads recently filed 
with the Ohio Railroad asking that an 
additional class be established to provide for low class 


they 


dealers 


Commission 


commodities, not covered by commodity rates, and also 
requesting a distance tariff sehadule providing for 
maximum rates under the new class. This will be the 


seventh class and 


members of the 


will include lumber and logs. All 
association will be asked to furnish evi 


dence at the hearing in support of the petition, and it 
is hoped that the action will tend to deerease the rate 
on lumber. 

.. A. Wright, representing C. Leary & Co., large lum 


ber dealers of London, 
dealers in this city this week. 

R. C. Klumph, of the Cuyahoga 
and Daniel Miller, of the Robert H. 
pany, have recently been 
account of illness, but have resumed their work. 

The Cleveland Builders’ Exchange closed a most pros- 
perous year’s work last week and held its annual elec 


England, visited a number of 
Lumber .Company, 
Jenks Lumber Com 


confined to their homes on 


tion. Elmer E. Teare, of Potter, Teare & Co., will 
represent the local lumber industry on the board of 
directors next year. 

The condition of Robert H. Jenks, who has been 


seriously ill for some time, is improving. 

R. G. Page, of the R. G. Page Lumber 
Ashland, Ky., manufacturer of hardwoods, 
in this city recently. 


Company, 
was a visitor 


———— eee 


G. L. Swabb, secretary and manager of 
Locomotive Works at Erie, Pa., when in Chicago last 
week said that while within the last month orders have 
fallen off his company has been busy all the year and 
still has work ahead. The Heisler locomotive is popular 
in every location where power and flexibility are wanted 
and where speed is not a requisite. The builders do not 
expect the engine to run over ten or twelve miles an 
hour, though some owners crowd it to twenty-five. Mr. 
Swabb tells some remarkable stories of work it will «lo 
under adyerse conditions—as, for example, in swamps 
where the wheels were sometimes almost entirely under 
water, and on roads so poorly graded that in one case 
the frame knocked the lubricator cups from the rods. 
Gears are protected in this locomotive so that it will 
stand submergence in water as uo other will. 


the Heisler 
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LOCAL AND PERSONAL. 


ee 

R. E. Wenderlong, the retail dealer of Crown Point, 
Ind., was in Chicago this. week. 

N. A. Hoiden, a retail dealer of Danville, Ill., was 
in Chieago, buying stock this week. 

EK. R. Elliott, of EK. R. Elliott & Co., Madison, Wis., 
was in Chicago several days this week. 

J. G. Miller, of James G. Miller & Bro., Dayton, 
Ohio, was a visitor in Chicago this week. 

Kk. G. Shorrey, Michigan salesman for the EK. L. 
Roberts Company, was in Chicago this week. 

Ik. C. Mershon, of ,W. B. Mershon & Co., of Saginaw, 
Mich., was registered at the Annex this week. 

Eli Wiener, of the Angelina County Lumber Com 
pany, Kelty’s Tex., was in Chicago this week. 

I’. H. Cline, of the Cline-Holmes Lumber Company, 
Hattiesburg, Miss., spent several days in Chicago this 
week. 

i. B. Enochs, of the Fernwood Lumber Company, 
Fernwood, Miss., was in Chicago several days this 
week. 

W. E. Sears, southern Llinois representative of 
the KE. I. Roberts Company, was in Chicago this 
week. 

T. B. Thomas, representing the J. W. Farrior Com 
pany, Birmingham, Ala., was a visitor in Chieago this 
week, 

W. E. Brooks, of the Brooks, Scanlan Lumber Com- 
pany, Seanlan, Minn., was a visitor in Chicago this 
week, ‘ 

H. P. Altman, of the American Lumber Company, 
Chicago, returned this week from a visit to his home 
in Iowa. 

C. KE. Williams, a retail sash and door man of 
Marshall, LIL, was in Chicago buying his spring stock 
this week. 

RK. E. Roberts, of the D. G. Courtney Lumber Com 
pany, Charleston, W. Va., called on the Chicago trade 
this week. 

Dwight H. Davis, Chicago representative of Schwa 
ver & Nettleton, of Seattle, Wash., is in Ohio on a 
business trip. 

Ik. L. Gilbert, representing the Red Clif Lumber 
Company, Duluth, Minn., spent several days in Chi 
cago this week. 

George H. Holt, of the Holt Lumber Company, has 
returned from a week’s trip spent at the northern 
mills of his company. 

S. H. MeLaughlin, general sales manager for the 
Pearl River Lumber Company, Brookhaven, Miss., was 
i visitor in Chicago this week. 

W. E. Douglass, of the Douglass, Walkley Com 
pany, hardwood manufacturers of Columbus, Ohio, 
was a visitor in Chicago this week. 

William Trainer, of the Trainer Bros. Lumber Com 
pany, has been at Memphis for several weeks and 
probably will remain there for the remainder of the 
month. 

The Leavitt Lumber Company, which intended to 
erect a new hardwood mill in Arkansas this winter, 
has abandoned the plan until better business condi 
tions prevail. 

W. H. Warner, the ‘*True Man,’* as he is known 
from his cards and letterheads, an@ who represents 
the True & True Company in Indiana, was in Chicago 
several days this week. 

The P. G. Dodge Lumber Company, of Chicago, has 
stopped work on its new mill at Memphis, and will 
not do any further building until there is a decided 
change in finaneial conditions. 

L. L. Barth, vice president of the Edward Hines 
Lumber Company, has been in St. Louis this week on 
2 business trip. Edward Hines, president of the com 
pany spent last week in Detroit. 

L. EK. Littell, of the L. E. Littell Company, manu 
facturer of porch columns at Cincinnati, Ohio, has 
been in Chicago this week and has called on the sash, 
door and millwork manufacturers of the city. 

H. F. Rogers, of Eastman, Gardner & Co., Laurel, 
Miss., was in Chicago several days this week. Mr. 
Rogers reports that his firm will keep several of its 
mills running full time in order to keep up with or- 
ders. 

Cc. L. Gray, of the C. L. Gray Lumber Company, 
Meridian, Miss., called on the lumber trade in Chi- 
cago this week. Mr. Gray is of the opinion that there 
will be a material improvement in conditions within 
a short time. 

S. C. Kellenberger, secretary of the Radford Sash 
& Door Company, of Chicago, returned this week 
trom a business trip to New York. While in the 
east Mr. Kellenberger spent several days at the 
Jamestown exposition. 

Harry E. Otey, one of the best known retail dealers 
in southern Illinois, has made a number of large pur 
chases of sash and doors in Chicago this week. He 
reports that his yard at Robinson, Ill, is well stocked 
for the spring business. 

H. D. Osgood, Chicago representative of one of the 
largest manufaeturers of maple flooring, returned this 
week from ‘Springfield, Ill; and reports’ that the use 
of maple flooring %s increasing steadily throughout 
this part of the country. 

The Estabrook-Skeele Lumber Company is winding 
up its season’s business by lake. It has brought in 


by water this season over 15,000,000 feet of hardwoods, 
practically all of which has been disposed of, and 
will bring in the last cargo next week. 

CC. L. Cross left this week for NeW Orleans. Mr. 
Cross will meet Mrs. Cross at Hot Springs, Ark., and 
will then go to New ®rleans. After making a short 
business visit in that city, Mr. and Mrs. Cross will 
spend a month or more on the Gulf coast. 

C. L. Thompson, of the Mississippi Lumber Com- 


‘pany, is spending several weeks at the mill of his 


company at Quitman, Miss., and will probably go 
from there to some point on the Gulf Coast, where he 
will remain for the rest of the winter months. 

Ben Collins, jr., vice president of the Continental 
Lumber and Tie Company, resident at Chicago, re- 
turned from an eastern trip this week. He finds that 
lumber trade throughout the eastern states is very 
quiet, but promise to be active early in the spring. 

The Estabrook-Skeele Lumber Company has closed 
down its mill at Gould, Ark., and will not resume 
operations until conditions improve. The company 
is keeping up its logging operations and expects to 
have a good lot of logs on hand for next year’s work 
at the mill. 

M. I. Rittenhouse, of the Rittenhouse & Embree Com- 
pany, was this week selected as foreman of the Novem- 
ber grand jury, which has begun the work of investi- 
gating the Cook county jail and the operation of 
** bucket shops.’ 

C. L. Willey, the veneer manufacturer of Chicago, is 
visiting his mill at Memphis, Tenn. Before leaving 
Chieago, Mr. Willey said that he intended to eut 
down the running time of his Memphis mill and that 
after December 1 it would run only nine hours a day, 
five days in the week. 

The Lake Superior Piling Company, whose yards on 
['wenty-second street have been leased for a long 
term of years by the Seully Steel Company, has de- 
cided to remain in its present location until spring, 
satisfactory arrangements having been made with 
the new lessees of the property. 

Miss Ruth Roberts, the daughter of E. L. Roberts, 
the sash and door manufacturer of this city, was 
operated on last week for appendicitis. Miss Roberts 
had a severe attack of appendicitis in Paris last 
summer, but refused to be operated upon until she 
reached home. The operation was successful and Miss 
Roberts will be able to be taken home within a. few 
days. 

The Edward Hines Lumber Company will close its 
season on the lakes almost three weeks earlier than 
usual this year. It expects to have all its cargoes in 
by November 30 and will make no effort to bring in 
lumber after that date. The company reports that 
it has all the lumber on hand that it needs, and only 
runs the chance of loss if the boats are run after De- 
cember 1, 

Ader & Gray have closed down their saw mill at 
Granite Bluff, Mich., and the probabilities are that 
it will not be reopened. The firm is now turning over 
all its logs to the woodenware factories, with the ex- 
ception of hemlock, which is going to the pulp fae- 
tories. Mr. Ader reports that this affords a very sat- 
isfactory disposition of the timber products under 
existing conditions. 

C, L. Willey this week received two of the largest 
mahogany logs ever shipped to America. The logs 
were purchased at one of the Liverpool sales of Afri- 
ean mahogany and arrived here on Tuesday. Each 
one of these logs, which are only twenty-five feet 
long, is over fifty-four inches in diameter, and will 
measure over 1,000 feet, log measure. The entire ship- 
ment consisted of 210 logs, all of the finest figured 
mahogany which has been offered at the recent Liver- 
pool sales. 

H. S. Stronach, engaged in the wholesale lumber ship- 
ping business at Tacoma, Wash., has been spending a 
few weeks at his old home in Marinette, Wis., and be- 
fore his return to the west visited Chicago last week. 
Mr. Stronach says that the lumbermen of the Coast are 
looking forward with much interest to the completion 
of the Chicago, Milwaukee & St. Paul railroad to the 
Sound. He says it is apparently to be a low grade road, 
which will have a larger capacity than any of the other 
lines. Track laying is being done at both ends and 
grading is practically completed. The latter seems to 
be for double track. Inasmuch as the road has nearly 
200 acres of tideflat terminal property at Tacoma and 
only forty acres at Seattle the Tacoma people think 
their city will be the principal terminus. 


The Allis-Chalmers Company, of Milwaukee, has been 
awarded the gold medal for electric generators and 
motors, issued by the authorities of the Jamestown 
Exposition, as determined by a jury of well known 
technical experts representing leading electrical inter- 
ests of the country. A second gold medal has also been 
granted for the good judgment and taste shown in the 
design and erection of the exhibit, which has been one 
of the most attractive features of ‘‘ Machinery Hall.’’ 
Gold medals have previously been taken by electrical 
apparatus of this company’s build at the Louisiana 
Purchase Exposition, Paris Exposition and other ex- 
hibitions where there was international competition. 


E. E. Hooper, seeretary of the Chicago Lumbermen’s 
Association, commenting on the curtailment of yellow 
pine saw mill operations, this week said that he was 
reminded of a remark made by the traffic manager of 
a southern railroad, with which he was connected many 
years ago, who, upon being asked to make a special 
rate to the owner of a large tract of timber, in con- 
sideration of the timber being cut and shipped, said 
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In The Pa 


to quote you for prompt shipment, 
| straight cars of 


| WESTERN SOFT PINE | 
|| SHOP AND FACTORY LUMBER 
in 14, 1% and 2”. 


Don't be a ‘‘MOLLY-CODDLE” and 
! wait until it is too late 


S. H. L. LUMBER CO., 


414-18 Columbia Bldg., 











Mills: 
HARRISON, IDAHO. 
HAUSER, IDAHO. 








| NORTHPORT, WASH. 








WESTERN PINE MOLDINGS 


Three or four cars. : 

Large percentage small sizes. Kiln dried stock and 
bright. Send approximate specifications with your 
inquiry. We can include some 


CASINGS, BASE AND FINISH 
Also COLONIAL COLUMNS 


All Pine—No Cheap Substitutes. 


Washington Mill Co. 


SPOKANE, WASH. 2 











(LONG POLES, SPLIT CEDAR | 
POSTS and PILING. 


The Lindsley Bros. Co. | 








= SPOKANE, WASH. 








If you are in the get the LOWEST 
Market for . . BOXES PRICES from the 
—_—_—_— 
SPOKANE 


PHOENIX LUMBER COMP. * WASHINGTON. 


E. F. Cartier van Dissel, Manager. 
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CALIFORNIA 
WHITE PINE. 


Cedar and R Lumber, 
rough or worked, kiln dried; Lap 
Siding and Redwood Shingles 
are a few of our specialties. 


Redwood Shingle Capacity 
400 M Daily, Dry. 
LONG - BELL LUMBER CO., Kansas City, Mo. 
Exclusive Agents for Kansas, Nebraska, 
lowa, Oklahoma and indian Ter.. 
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California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine. 


Best Stock for Factory and 
Pattern Lumber. 


ask LOUIS WUICHET, 


Rooms 706-710 Railway 


Tel. Harrison 1295, CHICAGO, ILL. 
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Lumber and Vertical 
Grain Flooring 


RED CEDAR | 


Lumber and Shingles 


St. Paul & Tacoma 
Lumber Go. 


TACOMA, WASHINGTON. 
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Eastern Office: HARRISON G. FOSTER, 
849-851 Security Bank Bldg., Minneape.is, Minn. 


C. W. GRIGGS, President. 

A. G. FOSTER, Vice-President. 

E. G. GRIGGS, 2nd Vice-President. 
GEO. BROWNE, Sec’y & Treas. 




















used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


where the ambitious builder wants something 


BETTER THAN PINE, 


he hunts till he finds a door which has rift or vertical 
grain stiles and rails and beautifully figured panels 
and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir & Cedar 
Mouldings, Finish, Siding, Columns—in fact, pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co., 


TACOMA, WASH. 


EASTERN REPRESENTATIVE, 
HARRY L. FULLER, 708 Broad Excnange Bldg., Bostun, Mass. 
‘ WESTERN REPRESENTATIVE, 
HARRY 8. OsGoop, Spokane, Washington, P. O. Box 1321, 

















SRT Sa 
IN TIMES PAST 
when people didn’t know about our Fir doors. They 








FIR TIMBERS 


OUR SPECIALTY. 


Glenmont Lumber Co. 
We are Manufacturers TACOMA, WASH. 


Mills at Elbe, Wash. 

















TO MAKE MONEY 7essieyitoce ne tumper. 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of nveaber of feet at any given price. Absolutely correct. 
3erd for illuetrated booklet. AMERICAN LUMBERMAN, Chicago 


that he saw no reason for making any concessions of 
that kind; that the timber was growing each day and 
could not get away, and if it was not cut and hauled at 
that particular time it would have to be later on; the 
longer it stood the greater the revenue would be to his 
road, and if he did not get the*benefit of it himself 
Some succeeding traffic manager would have that addi- 
tional tonnage. Mr. Hooper believes that the same prin- 
ciple applies to the promiscuous cutting of stock for 
which there is no market. 





- RECEIPTS BY WATER AT CHICAGO. 

Receipts by water at the port of Chicago during the 
week ended November 20 showed a large decrease over 
the previous week. ‘Twenty-five vessels which entered the 
harbor brought in 8,971,000 feet of lumber, 48,417 ties 
and 800 poles, as against thirty-eight vessels which 
brought in 15,795,000 feet of lumber, 27,690 ties, 14,000 
posts and 241,000 shingles the previous week. This brings 
the total receipts at the port of Chicago by water from 
January 1, 1907, to date, to 355,158,000 feet of lumber, 
1,321,820 ties, 690,900 posts, 77,520 poles, 12,527,000 
shingles and 5,544,000 lath. 

Arrivals by date and vessels for the week were: 

NOVEMBER 14. 

Schooner G. C. Sturges, Mackinaw 
Lumber & Shingle Co. to McCormick 
tional Harvester Co., 350,000 feet. 

Schooner Belle Brown, Cheboygan, Mich., 8. D. 
to Theo Fathauer Co., 200,000 feet. 

Steamer S. M. Stephenson, Alpena, Mich., Maleolm McPhee 
to Naugle Pole & Tie Co., 17,000 ties. 

Steamer Adiramled, St. Ignace, Traverse City and Cheboy- 
gan, Mich., —— to- 390,000 feet. 

Steamer F. W. Fletcher, Escanaba, Mich., I. 
Co. to Rittenhouse & Embree Co., 400,000 feet. 


City, Mich., Kelly 
division of Interna- 


Merchant 


Stephenson 


NOVEMBER 15. 
Steamer Pine Ridge, Van's Harbor, Mich., Van's Harbor 
Lumber Co. to Chandler Lumber Co., 330,000 feet. 
Steamer J. W. Stephenson, Nahma, Mich., Edward Hines 
Lumber Co. to same, 500,000 feet. 


NOVEMBER 16. 
Steamer J. D. Marshall, Manistee, 
Co. to 'Theo Fathauer Co., 400,000 feet. 
Steamer G. C. Markham, Muskegon, Mich., Thayer Lumber 
Co. to Marsh-Hathway Co., 400,000 feet. 
Schooner Resumption, Ford River, Mich., Ford River 
Lumber Co. to Herman H. Hettler Lumber Co., 360,000 feet. 
Schooner Butcher Boy, Garth, Mich., Edward Hines Lum- 
ber Co. to same, 240,000 feet. 
Schooner Butcher Boy, Garth, Mich., Naugle Pole & Tie 
Co. to same, 800 poles. 
Steamer SN. O. Neff, Boyne City, Mich., W. H. 
to Edward Hines Lumber Co., 225,000 feet. 
NOVEMBER 17. 
Steamer R. C. Wente, Manistee, Mich., Gus Kitzinger to 
International Harvester Co., 235,000 feet. 
Steamer A. M. Gill, Sturgeon Bay, Mich., A. B. Klise 
Lumber Co. to John Gillespie Lumber Co., 271,000 feet. 
Steamer O. E. Parks, Ford River, Mich., Ford River Lum- 


Mich., State Lumber 


White Co. 


ber Co. to Herman H. Hettler Lumber Co., 190,000 feet. 
Steamer O. E. Parks, Wells, Mich., I. Stephenson Co. to 
Herman H. Hettler Lumber Co., 180,000 feet. 


Steamer A. R. Colburn, Oscoda, Mich., H. M. Loud’s Sons 
Co. to Joyce-Watkins Co., 12,000 ties. 


Schooner J. Mowatt, Sault Ste. Marie, Mich., Hunter 
Lumber Co. to Chicago & North-Western railway, 19,417 
ties. 


Steamer Oregon, Sault Ste. Marie, Mich., Peninsula Bark 

& Lumber Co. to T. Wilce Co., 650,000 feet. 
NOVEMBER 18. 

Steamer 7. S. Christie, Algoma Mills, Ont., 
Hettler Lumber Co. to same, 500,000 feet. 

Steamer S. O. Neff, Duluth, Minn., Comstock & Wilcox to 
Chicago Packing Box Co., 937,000 feet. 

NOVEMBER 19. 

Steamer F. W. Fletcher, St. Ignace, Mich., Rittenhouse & 
Embree Co. to same, 150,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich., 
Embree Co. to same, 200,000 feet. 

Steamer P. Sawyer, Sturgeon Bay, Wis., Pankratz Lum- 
ber Co. to South Side Lumber Co., 450,000 feet. 

Steamer J. C. Gault, Oscoda, Mich., H. M. Loud’s Sons 
Co. to Joyce-Watkins Co., 23,000 ties. 

Schooner R. L. Fryer, Little Current, Ont., W. E. Wood- 
ing to Rathborne, Hair & Ridgeway Co., 719,000 feet. 

Steamer Kalkaska, Little Current, Ont., VW’ E. Wooding to 
Pilsen Lumber Co., 694,000 feet. 


THE INTERNATIONAL LIVE STOCK EX- 
POSITION. 


One of the great events of the year in Chicago is the 
International Live Stock Exposition, which is held an- 
nually during the first week of December in the Inter- 
national amphitheater and about twenty adjoining build- 
ings at the Union Stock Yards. The fact is coming 
to be widely recognized that this annual exposition at 
the greatest live stock market in the world is the great- 
est thing of the sort ever held. No international expo- 
sition, at Chicago, St. Louis or elsewhere, has ever had 
a live stock show to compare with it in magnitude and 
the value and interesting character of the exhibits. It 
is appropriate that this should be so. 

Last year the live stock industry brought to Chicago 
hogs, cattle etc., alive, valued at over $325,000 and 
furnished the basis for the living of probably 20 percent 
of Chicago’s population, either directly or indirectly. 
The annual exposition brings to Chicago fully 250,000 
visitors from the country each year. They come because 
of their vital interest in the exposition and what it 
stands for and their coming means much to Chicago 
business men. The exposition is patronized not only 
by these visitors but by Chicago people themselves, who 
were slow to realize its importance and attractiveness, 
but now visit it by the tens of thousands daily while 
it is in progress. It has been in the past an occasion 
of reduced fares and so has drawn thousands who are 
not directly interested in the exhibits or in the expo- 
sition as an educational instit tion. 

Week after next the exposition will again be thrown 
open and, notwithstanding the financial strinyency, 
there will undoubtedly be a crowd that will show no 
perceptible diminution from that of other years. The 
country should understand even better than it does now 
that the exposition is worth coming hundreds of miles 
to see, if one is at all interested in the industries with 


Herman H. 


Rittenhouse & 








which it has to do. 


YET AMONG THE QUICK. 


Authoritative Denial of a Premature Necrological 
Announcement— Western Vitality Good for 
‘ Many Decades. 


Three weeks ago the LUMBERMAN made an embar- 
rassing and almost unpardonable error. It told about 
the change in the John O’Brien Lumber Company, of 
Somers, Mont., and ascribed it to the death last win- 
ter of its president, John O’Brien. It so happened 
that about the time that the John O’Brien of the 
west sold his interest in the Somers company John 
O’Brien, of Chicago, a well known lumberman inter- 
ested through the middle states and the south, died, 
and in the hurry of the closing hours on press day in 
commenting on the proposed change of name of the 
John O’Brien Lumber Company, of Somers, the two 
John O’Briens were confused, with fatal results. But 





JOHN O'BRIEN, OF 


SEATTLE, WASH. 

the attempt to kill off John O’Brien of the west was 
an absolute failure. We give herewith a portrait of 
this gentleman, which depicts a man of such vitality 
and force that he is not likely soon to leave the af- 
fairs of this world. As a matter of fact he is very 
much alive, and is an important factor in large affairs 
in the west which he directs from his office in Se- 
attle. The LUMBERMAN has had the favor of a letter 
from Mr. O’Brien in which he tells how shocked he 
was at the news of his untimely demise. The best 
we can do is to offer the above explanation and most 
humbly apologize for putting among the has beens one 
of the most popular, forceful and active members of 
the western trade. 
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A BUILDER OF SPECIAL MACHINERY. 


An introduction appearing in the booklet of 
Mereen-Johnson Machine Company, of 
Minn., reads as follows: 

‘‘Realizing the necessity of especially adapted ma- 
chinery in order to reduce the cost of manufacture, and 
change part of what has been heretofore an expense 
into a profit, we have built special box factory and saw 
mill machines which are accomplishing that result, and 
feel that our efforts have been successful. 

‘*Fortunately, we have had practical box factory and 
saw mill men of considerable experience associated with 
us to plan and devise these machines. Our machine 
shops are modern and well equipped and in charge of 
competent mechanics, which insures machines not only 
well built, but which are practical for the work for 
which they are intended.’’ 

The Mereen-Johnson Machine Company owes its 
origin to ‘‘necessity.’’ The various machines it has 
patented are the result of years of experimenting in 
its own plant. Its line is confined to box resaws, box 
board squeezers, edgers and trimmers, slab and lath 
resaws and edgers, gang trimmers and self feed rip 
saws. Necessarily, having a specialty, it uses the best 
grade of pig iron machine castings and prides itself 
on its two strong points—namely, ability and equipment 
for building its machinery. 

The company was organized five years ago and incor- 
porated three years ago. The officers are: C. A. Smith, 
president; Arno Mereen, vice president; Robert A. John- 
son, secretary, and V. T. Johnson, treasurer. 

It has issued a booklet which will be sent free to all 
who write for it. 


the 
Minneapolis, 
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MICHIGAN FORESTRY OFFICIALS CHOSEN. 

At the meeting of the Michigan State Forestry As- 
sociation at Saginaw Wednesday, November 13, John 
H. Bissell, of Detroit, was elected presidént'‘and the 
othe> officers chosen were: Vice president, R. Hanson, 
Grayling; secretary, J. Fred Baker, Lansing; treasurer, 
John J. Hubbell, Manisteé; board of directors, Mrs. 
Frances ‘King, Alma; Arthur'Hill, Saginaw; Prof. 
Filbert Roth, Ann Arbor; Henry Loud, Au Sable; 
Samuel Lemon, Grand Rapids; T. B. Wyman, Negaunee, 
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C. J. Flack, Kansas City representative of the Red- 
wood Manufacturers’ Company, Black Diamond, Cal., 
was in Chicago this week accompanied by M. A. Mum- 
mert, who formerly represented the company as trav- 
eling salesman, and is now going to the mill at Black 
Diamond. 


Irvine McCauley, of the MeCauley-Saunders Lum- 
ber Company, returned last Monday from New Or- 
leans and vicinity, where he went to visit several 
cypress mills and make a study of the present situa- 
tion. Mr. McCauley reports that there is little ac- 
tivity in the cypress field, but he anticipates an early 
improvement of conditions. 
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THE MARKETS. 


For Editorial Review of Current Market Conditions 
See page 34. 


The lumber trade in Chicago has been extremely quiet 
this week and will probably remain so for the remainder 
of the month. The falling off in demand is usual at 
this time of the year, and is expected by all lumbermen. 
The country yards are buying only what material they 
absolutely need to carry on their business, and have 
entirely stopped buying in carload lots. Some of the 
railroads are canceling their contracts for large loads 
of lumber and others are delaying shipments until after 
the first of the year. Practically none,of the railroads 
are, making their contracts, for next year, and say that 
they will not do.so until January or February. It is 
believed that these contracts will be about as large as 
usual, and the only trouble is in the delay. Car build- 
ing companies are buying for their immediate needs 


only, but will make their usual contracts as soon as it 
can be determined what orders for cars they will receive 
next year. Hardwood mills in the north and south are 
closing down, and it is stated that at least 50 percent 
of the southern hardwood mills will remain idle up to 
the first of the new year. Reports of car trouble are 
coming in from the west coast, and the situation there 
in that regard seems to be growing worse. The trouble 
seems to be that an effort was made to ship more lum- 
ber than the railroads could handle before November 1, 
and this resulted in congestion. Receipts will be light 
here after December 1, when lake navigation, so far as 
the lumber business is concerned, will come to an end, 
Most of the yards here have ample stocks to run 
through the winter, but are not carrying more lumber on 
hand than absolutely necessary. Collections are slow, 
and many firms are having to renew considerable paper 
sent in by their customers. The country yards are 
ordering as little as possible, and will not buy more 
freely until the amount of building which will be done 
in the spring can be ascertained. 

Building permits in Chicago continue to show a de- 
crease. 

Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the Board of 
Trade. 
RECEIPTS, WEEK ENDED NOVEMBER 16. 


Lumber. Shingles. 
_ o, MCLE CTE 47,996,000 13,221,000 
 Sbesabes trad beeeaem omnes 55,676,000 13,916,000 
DOCTORTOR 2c cccccecassses 7,680,000 695,000 
TOTAL RECEIPTS JANUARY 1 TO NOVEMBER 16. 
Lumber. Shingles. 
ST sé stwdtsccseutecsageekaae 2,246,983,000 423,595,000 
PE nhs dn dbs ecloen eae beet 2,084,459,000 


534,147,000 
PMCTORRE ccc ccccqcccceves 162,! | errr 
DIOCTURED 2 crccvsesecdocse 6650000006 110,552,000 

SHIPMENTS, WEEK ENDED NOVEMBER 16. 


Lumber. Shingles. 


0 Sa Sere eee 14,812,000 10,857,000 
BOE watneccevecessascetens se 18, 041,000 8,095,000 
e's von aidts eames 2, » 762,000 





ere er 


TOTAL SHIPMENTS JANUARY 1 TO NOVEMBER 16. 







p umber. Shingles. 
, SEPT rrr ie 892,909,000 + 419,195,000 
ERD 6 cccdcvecnsrdneeeesvckses 923,155,000 4 $3,526,000 
ONAN base niccdncsdee 30,246,000 14,331 

RECEIPTS BY WATER. 

Lumber. Shinglics. 
Week ending November 16..... 13,331,000 241,000 
From Jan. 1 to Nov. 16...... 377,143,000 19,275,000 


Permits issued by the Chicago building department 
corng the week ended November 20 were: 





CLA No. 
Under “$1, 000 eee eT Tee ee Per 14 $ 
$ 1,000 and under $ 5,000.............. 52 
5,000/and under 10,000...........6545 21 f 
10,000 and under 25,000............6.6 5 59°000 
25,000 and under 50,000. ...... cece, 2 128,000 
a ce gas eG i sw ia 94 $ 478,950 
Average valuation for week.......... aoe 5,095 
Totals previous week.............+.. 58 


Totals corresponding week 1906....... 
Totals Jan. 1 to Nov. 20, 1907.. 7 












Totals corresponding period 1906. 4 

Totals corresponding period 1905..... 6,432 57,696,7 
Totals corresponding period 1904.....! 5,085 39,110, 
Totals corresponding period 1903..... 4,749 35,842,525 
Totals corresponding period 1902..... 4,667 46,022,465 





Northern Pine. 





Chicago. White pine continues one of the steadiest 
features of the lumber market and there has been 
very little cutting of prices. Orders are not coming 
in freely, but the yards that have good stocks of white 
pine are willing to hold it until spring when, they are 
certain, they will be able to dispose of it at satis- 
factory prices. Cancelations of many large orders 
have been received, and some of the railroad companies 
have cut down their orders to a considerable extent. 
In view of the quiet condition of business, a number 
ot the white pine mills have already closed down and 
others will do so this month. After this week receipts 
of pine will be light, as lake navigation, so far as the 
lumber business is concerned, will be at an end at 
that time. Logging operations will be lighter this 
winter than usual, as most of the companies which 
own timber lands are willing to wait for an improve- 
ment in conditions before manufacturing more lum- 
ber. 

Minneapolis, Minn. There is a fair demand for 
the product of the mills, and stocks are not much 
more than half what they were at this time last 
year. Trade from outside yards has almost entirely 
stopped, as expected. Retail dealers are all trying 
to turn stock into money and letting it run down to 
the lowest point. Few “orders are being placed and 
wholesalers are not canvassing the trade to any ex- 
tent. They realize that all dealers are waiting for 
the turn of improvement in the financial situation, 
and that when they buy they will expect to get their 
lumber cheaper. Manufacturers say white pine will 
not be cheapened. The small stock on hand, and the 
general curtailment of production over the country, 
will not make it necessary in their belief for the 
producers to cut prices. Holders of stumpage will 
not consent to cutting it for less than the highest 
price it has brought in the market. The local saw- 
ing season has closed with a reduction of one-third 
compared with last year. 


OBB POPOL 


Toledo, Ohio. But little buying has been done dur- 
ing the last week, shipments that have been coming 
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FOLLOWING ARE A 
FEWITEMS WE GAN SHIP PROMPTLY: 


Upright Sawed Bed Cedar Shingles, 


All made trom Green Timber, 
All sizes and Lengths of Car Sills. 
High grade Kiln Dried Fir Finish. 
Spruce and Cedar. 4x4 & 416 Bevel Siding. 
Factory Plank In Spruce, Fir and Cedar. 
Long Cedar Telegraph and Telephone Poles. 








Washington Lumber & Timber Co. 


SEATTLE OFFICE, 
712-13 Lowman Bidg. 


California Representative, 
DWIGHT LUMBER CO., 
22 Market Street, SAN FRANCISCO. 











CHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 


SHINGLES 
LUMBER EXCHANGE 


TELECODE PROMPT SHIPMENTS 








R. J. Menz Lumber Co., 


of SEATTLE, WASH. 


Invites and appreciates opportunity to serye. the require- 
ments of Ketail Lumber Dealers, and Car Building Compan- 
ies, believing that its extensive clientele, which has been 
gradually developed through eleven years of consistent and 
considerate service in the Pacific Coast Trade. is its strongest 
endorsement of the favorable and efficient service rendered 
to its patrons. 


WASHINGTON 


Fir, Red Cedar and Spruce Lumber, 
Red Cedar Shingles 


Telecode Used. Write or wire for prices, 


FIR, SPRUCE and CEDAR LUMBER 
RED CEDAR SHINGLES 


SEND US YOUR INQUIRIES. 


J. $. BENNETT LUMBER CO, 


| FALLS CITY secteimonn, wasu. SEATTLE, WASH: 





























PACIFIC 
COAST 


WASHINGTON 
RED CEDAR 


MANUFACTURER, 
WHOLESALE DEALER 
AND SHIPPER 


Robert S. Wilson, 


» 1211-1212-1213 Alaska Bldg. 
SEATTLE, WASHINGTON, 
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pa PORTLAND, OREGON. “Souq 


[a Strenuous Life may be made | 
Simpler by placing your FIR 
Orders with Us. 


We keep after shipments— 
Our inspectors make your grades. 























Fir Timbers 10 to 100 ft. long 
Derricks, complete sets ready 
for shipment. Bridge Timbers, 
Mining Timbers. Tank Stock 


—all kinds of factory lumber. 








The Morse & Briggs Lumber Co. 


404 Couch Bldg., 417 H. W. Hellman Bldg., 
PORTLAND, ORE. LOS ANGELES, CAL. 


FIR- 


SHIP TIMBER, 
DECKING. 


BARGE AND 
BOAT TIMBER. 
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Oregon 
Pine...... 


Proper Quality and Correct Manufacture 
Rough or Dressed. 


G. W. Gates & Co. 


PORTLAND, OREGON. 
Branch Sales Office, 201 Scott Building, SALT LAKE, UTAH. 
WHOLESALERS OF 


FIR LUMBER 


827 Chamber of 
Commerce Bldg. 
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PORTLAND 
OREGON. 


F.C.Graham Lumber Co. 

















Columbia River Lbr. Co. 


PORTLAND, ORE. 


Solicits Your Inquiries For 


FIR LUMBER 














| We are Manufacturers of 


FIR LUMBER 


OUR SPECIALTY IS 


WIDE AND THICK CLEAR 


GREEN OR DRY. 


CLATSKANIE LUMBER CO. 


CLATSKANIE, ORE, 





Daily Capacity 
50,000 Feet. 

















ARTHUR HONEYMAN ROBT, C, KINNEY HARLAND WENTWORTH 


INTERSTATE LUMBER CO. 
Wholesale Shippers 
Pacific Coast Lumber, Lath and Shingles 
BY CAR OR CARGO. _ |. 
738 Chamber of Commerce Bldg., 
PORTLAND, OREGON. 











Telecode. 








in being on old orders. The general market has not 
aroused from the unseemly slump of a few days ago, 
although mill conditions seem to be a trifle better 
than they were. Most of the mills have orders which 
will carry them into the winter. Lake shipments 
have been light, only a trifle more than 1,250,000 feet 
of pine having come in thus far during November. 
Srices, however, remain unshaken, and what northern 
pine is being handled is handled on a firm market. 


—_—_eeeee 
New York. But little improvement has been per- 
ceptible in the white pine situation in the metropoli 
tan market. Some good orders are occasionally taken, 
but business is only for immediate requirements. 
While business is slow, the aggregate is fair and white 
pine wholesalers are making the best of. it. 
Seti ie tie ties 


Cleveland, Ohio. The general condition of the white 


pine market is unchanged, the general money strin 
geney making little or no difference. Demand is fair 


and loeal dealers have put in about all the stock which 
is expected this vear. There seems to be no great 
haste among local dealers to make contracts beyond 
actual necessities and there is considerable feeling 
that stock will be more easily bought next season, 
nee 

Fittsburg, Pa. Demand has fallen still lower during 
the last week. Sales are few and in some cases ship 
ments have, at the request of the buyer, been de 
laved. The market is depressed, mainly through the 
general curtailment in the iron and steel trade and 
the slowing down of foundries and casting shops. 
Dealers say there has been no weakness in prices, be 
cause they believe that shading would not bring out 
any business and for this reason they are merely wait 
ing more definite recovery of general business 
ditions before pushing stocks that are available. 


con 





Eastern Spruce. 





Boston, Mass. The demand for spruce lumber is 
not active although some buyers are interested in fair 
sized lots fer immediate shipment. The money. sit 
uation is responsible in a large measure for the quiet 
business now being done. Yards in have 
fair sized stocks. In a few cases, where prices ap 
pear reasonable, buyers are willing to place orders for 
delivery to be made early in the spring. Some of the 
spruce mills are shut down. As the offerings of good 
spruce lumber are not large, prices hold fairly steady. 
Spruce frames 9-inch and under are quoted normally 
at $22 and $22.50, the ruling quotations, but 
sales are still being made at $21.50. Random is in 


this section 


some 


moderate demand with prices of narrow stock well 
held. Spruce boards are in rather quiet call) with 
prices around $22.50. 
—“_—_e—rerrerraeeae 
New York. The market is extremely quiet, and 
practically no new business was booked last week. 


Local vards are carrying good supplies, but very few 
inquiries for heavy shipments are coming in, Business 
is for sizing up purposes only, and until the financial 
situation improves retailers expect more or Jess un 
steadiness in the new building line. Not so much stock 
is coming in from the east or from West Virginia see 
tions, and the small arrivals that do come in 
ample to take care of requirements just now. 


are 


a i i i 
Pittsburg, Pa. Trade remains quiet, with firm prices 
and sales at low level. The demand in the east is said 
to be better than a week ago and some orders were 


booked for that section. The box board trade is the 
strongest of all lines and continues active, with a 


shortage generally in supply. There is also a slightly 





better demand for clear spruce boards and_ finished 
stock. 
ia 
White Cedar. 
‘ 
—_—eee eer 
Chicago. The demand for white cedar poles is very 


quiet, and few orders are coming in to this market. 
The telegraph companies are doing practically no ex 
tension work, and the railroads are not ealling for 
the usual number of poles. Many of the orders for 
large poles which are received here are for repair work. 
The interurban companies are not buying as many 
poles as they were a few weeks ago, the weather in- 
terfering with construction work. The demand for 
posts is fairly active and prices are being maintained. 
Supplies of both poles and posts in the local yards are 
light and the companies here will close up the year 
with unusually light stocks on hand. 


PBLDLDLI I IT 
Minneapolis; Minn. The post market shows no 
weakness. Owing to the scarcity of stock prices are 


stiff, and there is still some trade from points farther 
south. With the prospect of the post production be 
ing curtailed at least one-half this winter, prices are 
necessarily firm. Some pole business has been done, 
especially in short lengths, which are surplus stock 
and gladly parted with. 
li i id 

Toledo, Ohio. ‘Trade is confined almost exclusively 
to shingles and to the few posts that are coming in. 
A consignment of 6,000 white cedar posts arrived at 
the dock from Alpena, Mich., a few days ago, which 
is the first water consignment of white cedar posts 
reported for several months. In addition to these 
there have been some railway shipments which have 


made considerable increase in the volume of business. 
Prices are holding firm at high water mark. 





Hardwoods. 





Chicago. Little demand for any of the hardwoods is 
noticed in the Chicago market, although prices are be 
ing well maintained on almost everything in the list, 
and there is a steady stream of small orders from 
country yards. The country yards have very small 
stocks of most of the hardwoods and it is necessary for 
them to order continuously in order to earry on their 
business. Few of them are laying in large supplies, 
although it is expected that the carload business will 
begin again before the first of the year. If the amount 
of spring building comes up to expectations, the mar 
ket here will be extremely active, aS the yards in the 
country have let their stocks get so low that they will 
have to buy freely as soon as the demand opens up. 
The closing down of both northern and southern hard 
wood mills has had a beneficial effeet on the situation 
and has eonvineed the dealers here that if they will 
wait patiently until spring they will be able to dis 
pose of their lumber without difficulty and at 
factory prices. The only material shading of prices 
is on gum of almost all grades and on plain sawed 
oak, j 

Ash of all grades is in light demand, although some 
orders are being placed by the implement manufac 
turers. 

Red oak continues in fair demand for interior finish. 
Quarter sawed red oak is searce here and prices are 
firmly held. 

Plain sawed white oak is offered by the southern 
mills at material concessions from list, but as the de 
mand is: light few purchases are being made. 

The supply of birch is unusually large, but there ts 
practically no shading of prices except on particulars 
desirable orders, 


Satis 


Rock elm is searce and prices are 
mand is very light. 

The box factories are buying 
grades suitable for their work, and many orders also 
are coming in from the furniture factories. Prices 
are weak on all grades but box material. Maple in 
the thicker sizes is firm and is searee in the yards here, 


firm, although de 


gum freely, in all 


There has been no shading of prices on the thieker 
grades, 
mnnnnnnnsn 
St. Louis, Mo. 


some 


Local business is practically at oa 
standstill. is selling all the time, owing 
to the of the salesman, but the volume 
of buying is unsatisfactory. Buyers are this week be 
ginning to show more interest in the market but they 
are not buying bevond immediate needs. 


eee 


stock 


perse verance 


Memphis, Tenn. Demand for hardwood 
quiet and little business is in progress. A few manu 
facturers and receiving seattered o1 
ders for special stock and some shipments are going 
out on old business. But the amount of lumber now 
being handled here is exceptionally small. Export 
business is almost at a standstill, although some busi 
ness has been received recently in thin gum. Cotton 
wood is in fairly satisfactory request and the market 


lumber is 


wholesalers are 


shows a good undertone. Low yrade stock is searce 
and not much first and second or box boards are for 


and the 
Little poplar is on 


sale. Gum is somewhat slow of sale 
ment of this is decidedly light. 
this market and it receives only a moderate call but 
prices are well maintained. Ash is slow but steady 
and the same is true of plain and quarter sawn oak. 
Occasional lots of lumber are being sold at a diseount, 
but the larger manufacturers and wholesalers are hold 
ing their prices up remarkably well. They are not 
anxious to enter into extensive engagements, because 
of difficulty of seeuring money, and they refuse to 
throw their lumber on the market at any material con 
cession from prevailing figures. They recognize that 
stocks are comparatively light and that, with the shut ° 
down of mills and reduction of output, there is, no 
chance for stock to aceumulate and no immediate cause 
for decline in values. 
——_—OOoOoeeooeeer 

Minneapolis, Minn. Country yards are not in the 
market, and factory consumers of hardwood are only 
buying to fill present wants. The supply is so lim 
ited that prices are not disturbed by the slackening 
of business. In fact, concerns that consume hardwood 
all seem to be running as usual, and are working up 
the ordinary amount of stock so the normal trade 
may be expected to turn up eventually. 

SOO 


move 


New York. ‘The general run of trade is better than 
in construction lines but wholesalers are beginning to 
feel the acute falling off in demand and business is 
slower than it has been at any time since the depres 
sion began. Stocks are slow in coming in but enough 
arrives to more than keep the yards and manufac 
turers in good supply. Wholesalers returning from 
southern mill points find stocks in limited supplies 
only and believe that manufacturers are taking the 
proper course in curtailing outputs wherever possible. 
Plain and quartered oak is in light demand, while 
the eall for ash continues firm enough to take what 
stock reaches the market. Chestnut is a good seller, « 
but birch, maple and basswood are somewhat inac 
tive. 

wnnnnnn 

Boston, Mass. Offerings of desirable hardwoods are 
large in some instances and small in others. Demand 
is limited. Several large consuming manufacturers 
are not running their plants as full as they were a 
few weeks ago. This is not due to a searcity of or- 
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ders as much as it is to the inability of manufactur 
ers to get ready cash excepting at very high rates of 
interest. Because of this faet, manufacturers are 
getting out only such orders as they are actually 
obliged to. They have instructed their buyers to con 
fine their purchases to just as small lots as it is pos 
sible to get along with. Plain oak is in large offer 
ing, with prices quoted from $50 to $55 for inch stock; 
quartered oak is in small offering and prices are held 
at $80 to $85 for inch. Offerings of white ash are 
larger but brown ash holds very firm. There is a fair 
call for basswood. Offerings of this wood are small. 
OPO 

Baltimore, Md. In common with other divisions of 
the lumber trade the hardwoods are quiet in point of 
demand. Stocks are being called for only as they are 
needed, but it is also to be said that few of the mills 
have large stocks on hand, so that the business may 
he regarded as in excellent shape. The requirements 
of consumers have continued sufficiently active to pre 
vent the manufacturers from accumulating heavy sur 
pluses, aad any increase in the movement will be im 
mediately felt. Meanwhile the better grades of oak 
und other woods in general use are quite firm, and 
holders of desirable supplies are content to wait for 
takers. The inquiry is by no means spirited, but a 
fair business is being done. As for the export trade, 
it is still quiet, with the foreign buyers perhaps some 
what more willing to meet the terms of the shippers. 


eee 


Cincinnati, Ohio. The market can not be termed 
anything else than flat. There is much talk of lower 
prices, and the conditions surely warrant it. Stocks 
on hand and available are greater than ever known 
before, and with business at a standstill! everything 
favors the lower price contention. Lumber buyers 
for the furniture trade are delaying buying in the 
hope that lumber will soon be obtainable at lower 
prices. The improvement of the monetary situation in 
the last few days seems to be already making itselt 
felt ‘n the factories, and most of them say they are 
perfectly satisfied with new business secured during 
the week. A few small transactions were recorded 
in the line of regular customers’ orders, but lumber 
salesmen are a unit in saying they never saw it so 


hard to sell lumber. 
BAA LITO I 


Pittsburg, Pa. Most of the hardwood men report 
calls for small lots of sound wormy chestnut and bet- 
ter grades of oak, while poplar is selling slightly bet- 
ter than the other grades. Shipments have been bet- 
ter and while prices have been slightly weaker in 
general, the belief is strong that they will recover 
sharply with the revival of business generally. This 
is because of the general smallness of stocks being car- 
ried by the consumer and the retailer. 





Hemlock. 





Chicago. Improvement in the hemlock business is 
looked for next month. Stocks on hand in the country 
vards are well sold out now and as soon as there is 
any building they will have to send in orders to this 
market. Receipts of hemlock are light here, but most 
of the yards have a sufficient stock on hand to run 
them through the winter with an active demand. With 
the exeeption of an occasional car on which it is 
necessary to realize immediately, there has not been 
any great amount of price cutting, and the opinion 
is that the bottom has been reached and that there 
will be a steady improvement from now on. Manufac 
turers are doing everything possible to steady the mar 
ket, and believe that no priee cutting will improve 
the situation, 

New York. The market is easy and retailers have no 
trouble in securing promptly any lumber for sizing 
purposes. Very few large orders have been placed, 
and buying is limited to present purposes only. Re 
tailers all through the market and in the suburban 
sections are carrying low stocks, holding up replen 
ishing orders until the last possible moment knowing 
in the meantime that the demand is small enough to 
permit their getting promptly such stoek from = the 
mills as they need to keep their own supplies in good 
shape. Feet 

Buffalo, N. ¥Y. Some of the Pennsylvania hemlock 
shippers are finding cars searee, but they are as active 
as ever, for they find that the demand for all coarse 
lumber keeps up well, especially in this city, while if 
any section has cut down its orders it will need to 
come back with a rush as soon as there is money to 
do business with. The handlers of lake hemlock have 
laid in a good stock of it and will look for a good 
trade, as they seldom ship much east. 


——_—_—eoOoornr 


Boston, Mass. Demand for eastern hemlock boards | 


is not active and prices are on an easier basis than 
for some time. Eastern boards are quoted in the 
neighborhood of $20. Northern boards are quot gp» at 
50 cents to $1 less than eastern. Offerings of * %2q 
No. 2 are not large and demand is confined to ¢#ms\ 


lots. 
—e—_eeOeeee 


Toledo, Ohio. Hemlock has been moving with a fair 
degree of freedom during the week, but it is notice- 
able that much of that coming in is of special size, 
destined to the filling of particular orders, and not 
the regulation. stock, intended for the general trade. 
Prices have been holding their own and_ indications 
are that they will continue to do so. 


Poplar. | 





Chicago. Poplar is holding its own better than al 
most any other Jumber in this market. The box 
grades are in good demand, and are selling at close 
to list prices. Other grades are not in such strong de 
mand but prices are being well maintained. Very 
few cancelations of poplar orders are being received 
here although on some contracts shipments have been 
ordered delayed. It is expected that before the first 
of the year these delayed orders will be filled, so the 
only trouble which the firms here are having is to 
stop shipments until the factories are ready to receive 
the lumber. Supplies of poplar in the Chicago yards 
are light. 

There is not nearly as much poplar in stock now as 
there was a year ago and the output will be much 
less for the coming season. It is the intention of the 
poplar manufacturers, as recently expressed in let 
ters to the AMERICAN LUMBERMAN, to reduce the out 
put as far as it is possible to do so without entirely 
disorganizing their mill crews, or otherwise interfer 
ing with an output equivalent to their early needs. 
Mills in the Ohio river district, with few exceptions, 
will shut down the first of next week either for the 
remainder of the year, or for a longer period. 

The facts are poplar producers and distributors have 
not had as much difficulty as others in the matter of 
sales and prices. They have not been urging business 
and have not had to do so. One of the largest pro- 
ducers writes: ‘*‘We are getting the same prices for 
our lumber as we did before the tightness in the 
money market began. We are not selling as much, 
or, rather, not delivering as much, although our sales 
were of full average up to the middle of November.’’ 

In poplar, as in other woods, it is sometimes forgot 
ten that the volume of business has been pretty nearly 
as much as for the entire year of 1906. This is too 
likely to be forgotten now that a reverse in the sit- 
uation has occurred. The quietness in the market 
now prevailing could not have come at a better time 
and the mills are arranging to meet the situation in 
the best way possible. 

Among users of some classes of wood the tendency 
has been immediately upon being struck with panicky 
conditions for buyers to start an avalanche of letters 
to saw mills and wholesale houses canceling orders. 
Owing to the shortage in car supply and other -condi- 
tions unfavorable to immediate shipment some of the 
mill men have taken this kindly, but as a rule this 
course would demoralize business and fortunate it is 
for the poplar people that there has been practically 
no decline in prices and hence there is not much in- 
ducement to cancel orders in the expectation of lower 
prices later on. 


Buffalo, N. Y. Wide poplar is receiving some call 
with prospect of filling orders if they do not come 
too fast, though the prices hold up much better than 
is the rule. Buyers know that there is no chance of 
getting poplar in a regular way and when they ask 
for it they expeet to pay a good price. Sometimes 
such a bid brings the stock. 

—_—_—_——ooeeeeeeee 

Boston, Mass. Demand is quiet and offerings are 
moderate. Inch stock is quoted at $59 to $60. Buy 
ers are not willing to anticipate their wants at this 
time. Mills have only moderate stocks of desirable 


lumber on hand. 


Baltimore, Md. According to what can be learned 
about the poplar situation the better grades are in 
very fair shape, all things considered, and the move 
ment is of gratifying propertions. Stocks in con 
siderable quantities are being worked up into boxes, 
the factories being remarkably busy all along, while 
other consumers are likewise purchasing with com 
parative freedom. The common grades rule relatively 
easy, but otherwise the business shows few indica 
tions that a period of general commercial quiet is on. 
The exporters are moving along, though they are not 
taxed to any extent at the present time, while the 
prices abroad are hardly sufficiently attractive to give 
snap to this division of the trade. 

Columbus, Ohio. The market is exceptionally 
strong, demand is steady, depressing conditions, and 
prices are strong. Firsts and seconds are sold from 
$53 to $57 while the other grades are quoted on the 
same basis of the previous week. Poplar is by far 
the strongest point in the market. 


Fir, Spruce and Cedar. 








Chicago. Until there is some improvement in the 
transportation question, little or no change is ex- 
peeted in the western lumber business. Many of the 
cars that were loaded before the advance in freight 
rates was expected to go into effect are still on the 
siding somewhere in the west, and the railroads say 
that it is impossible, for them to move these cars for 
some time. Reports from the coast indicate that the 
railroads are not giving the lumber companies many 
ears, and it is almost impossible t6é make shipments. 
The railroads have stopped buying fir for the present, 
although they claim that they will need the usual 
amount of it in ear building and repairing next year. 
The buying from the yards is almost all in small lots. 
Little or no change in conditions is looked for before 
spring, when the railroads will have to fill their re- 
quirements. 
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Portland, Ore. Market conditions remain unsettled. 
Demand is fairly good but shows a falling off as a re- 
sult of the financial trouble. An improvement is an- 
ticipated in a couple of ‘weeks, however. Most of the 
mills have reduced their output or closed completely. 
California is buying from the mills on the. river and 
freights are firmer than for several weeks but this is 
chiefly due to the fact that a large number of lumber 
dredges have been~sent off shore during the last 
three weeks or month, a large number of them bound 
for Australia to return with coal. Today rates for 
steam vessels are quoted at $4.50 to San Francisco 
and $5.25 to southern ports. Some foreign business is 
reported. North China is said to have bought a large 


cargo this week and a couple of charters were 
brought to light. One is reported to be the British 
steamer Shiela to come here from the west coast to 


load lumber for Panama. The Shiela, it is said, will 
carry a portion of the lumber in the big Gillespie 
contract and it is said that a part of the cargo will 
be taken on at one or more mills on’ Puget sound. 
The British steamer Strathord is coming soon to load 
a cargo of lumber for Australia under charter to the 
American Trading Company. 





Tacoma, Wash. The number of rail inquiries -from 
the east is picking up and the tone of the market is 
healthier. There are more orders to be. had than ‘a 
few weeks ago and the general aspect tends to look 
up. The logging camps have shut down and the 
price of fir logs is being maintained. Considerable 
stuff is moving by water, particularly to the west 
coast. In the east there is evidently a disposition 
in some quarters to do some buying before prices be- 
gin to climb. On the whole optimism prevails. 

Seattle, Wash. Orders are dull at both cargo and 
rail mills now in operation. It is estimated 60 per- 
cent of the rail mills are closed. Stocks are not more 
than normal, except in a few of the upper grades, 
No business is being solicited and with a few excep- 
tions the rate is not being protected. The car supply 
is the same as before, but now amounts to a surplus. 
Orders placed at the present time can be guaranteed 


shipment. 
_—_——eeer 


Kansas City, Mo. There is little demand for Wash- 
ington and Oregon stock, and while the freight situa- 
tion is so unsettled, the jobbers here are making little 
effort for business. The car supply for shipment via 
Billings is next to nothing, and no promises of prompt 
shipment can be made. The season is at an end so 
far as the Washington and Oregon business is con- 
cerned, and jobbers are hoping that by the time the 
dealers come into the market for their spring supply, 
the freight situation wi!l have been settled so they 
will know where they stand. 


California Pines and Redwood. 


San Francisco. The car shortage has been relieved 
to some extent in California and the McCloud River 
Lumber Company’s large mills at McCloud have re- 
sumed operations after a short shut down. The El 
Dorado Lumber Company’s mills are still cutting and 
a lot of lumber will yet go east this month from the 
sugar pine and white pine district. 

eee 

Buffalo, N. Y. This market is taking to California 
redwood in the various forms of siding, finish and 
shingles that it comes in and has been able to get 
stock in pretty good time as a rule. No great amount 
is earried here, though if the consumer wants it he 
will need to lay it in soon, as the winter movement is 
sure to be more uncertain than ever before. Pine 
sells slowly. 








——eeerer 

Kansas City, Mo. Reports on California white and 
sugar pine are to the effect that the mills are catch- 
ing up on their orders, but still have a fair supply of 
orders on hand. Mill stocks are light but the manu- 
facturers are in better position to handle mixed or- 
ders than they have been this fall. There is no great 
demand in this territory just now and new business is 
taken subject to the advance in rates. The redwood 
market is firm on the September list, and the manu- 
facturers have, for the time at least, absorbed the ad- 
vanee. The demand is light, but is proportionately as 
active as that for other kinds of lumber. A car short- 
age during the latter half of October temporarily de- 
layed shipments, but since the first of the month or- 
ders have been coming forward promptly. The mills 
have large and well assorted stocks and are in posi- 
tion to take care of any kind of a mixed order with 
promptness. 





Southern Pine. 


Chicago. No change has been noted in the yellow 
pine situation in this market. Practically no new or- 
ders of any size are coming in, and the existing con- 
dition is expected to continue for a month or more. 
The building season is practically at an end, and this 
in itself would make the demand for yellow pine very 
light. The fact that the financial conditions caused 
the postponement of considerable building which would 
otherwise have been done this fall has made the mar, 
ket even duller than usualryRhe yards in the country 
are ordering ‘‘from hand to mouth,’’ and will enter 
the new year with their stocks lower than ever be- 
fore. The closing down of many of the southern mills 
and the car shortage in that section seem to have no 





appreciable effect on trade conditions up to this time, 
so far as stimulating the:demand is concerned. Mills 
are offering stock at a material reduction from list 
prices but even with these concessions there is little 
or no buying. The railroads are purchasing only 
what they need for immediate use and have postponed 
nfaking their contracts for next year. Few of the 
dealers believe that prices will go lower than they are 
at present, but expect no immediate change in con- 
ditions. 





St. Louis, Mo. Some shippers report considerable 
improvement in the situation this week. ‘his applies 
to all lines of the business. One very large shipper 
stated that orders were coming in more freely during 
the last two or three days than at any time since the 
depression set in, and that tne car situation was some- 
what relieved, and the general price tone was looking 
up. This report coming from the source it does is one 
of the most favorable showings that has yet been made 
in the local yellow pine market. It is very ilkely that 
there will be no change in the general plans for cur- 
tailing the yellow pine output. Fifty percent or more 
of the production has already been curtailed, and from 
best advices today it would appear that this percent- 
age has been still further augmented during the last 


week. The prevailing intention is to curtail to actual 
requirements. This will keep the mills practically idle 


for the rest of the year. While there is not much 
need to operate at all the millmen are running their 
plants almost solely for the purpose of taking care 
of their employees. The monetary situation cleared 
materially this week, and local lumbermen entertain 
a more hopeful feeling than they have since the finan- 
cial depression set in. 


eee 


Kansas City, Mo. Prices have not declined during 
the week, but still are weak and at the low mark for 
the year. Southern pine dealers do not believe that 
the market will go off any further and that the marked 
curtailment from now until the end ot the year will 
serve to steady prices. The wisdom of reducing the 
output for the time is not questioned by any lumber- 
man. Regardless of price, the dealers are not buying 
more than they must have, and from now on until they 
invoice, orders will be few and far between. Good 
weather for another month may compel some dealers 
to buy more lumber than they now figure on, as some 
stocks are getting close to the ground, but where pos- 
sible to supply their trade from their yards, or by ex- 
changing stock with neighbors, they will do so, and, 
as a matter of fact, yellow pine dealers will be much 
surprised if trade shows any life during the rest of 
the year. Shipments are prompter than heretofore this 
season, but there is considerable complaint of orders 
being hung up by lack of cars. The feeling is that 
trade will show a very marked improvement directly 
after the first of the year. 





Kansas City, Mo. Louisiana mill representatives are 
making no strong effort for business and most of the 
men are off of the road. Cypress production is being 
curtailed 25 percent or more, due largely to the deser- 
tion of laborers to the sugar plantations. The demand 
from the country has fallen off but is still moderately 
active. The call for factory stock is fairly good, but 
trade is not expected to be heavy for the rest of the 
year. Prices are well maintained and can be consid- 
ered as firm. The car supply is better than at times 
this season, but the shortage is still retarding ship- 
ments to a noticeable degree. Mill stocks are in good 
assortment, and most mixed orders can be gotten out 
promptly. 





New Orleans, La. Demand is inactive and prices 
continue weak and unsettled. Buyers for the interior 
seem to be looking for concessions even greater than 
those yet made,-and in this they will probably be 
disappointed at most of the mills. Prices have, it is 
felt, about reached the ‘‘irreducible minimum,’’ and 
with the great curtailment of output and the cessa- 
tion of activity altogether in many of the smaller 
mills it is difficult to see how the price can fail to 
improve with the improvement of the money market. 
Orders are in limited quantity and as a rule are placed 
only for replenishment of stocks where full assort- 
ments are necessary. Old orders are being filled as 
rapidly as possible to prevent cancellation. The car 
stringency is not so acute and in some of the shut- 
down plants small loading crews are still at work. 
Manufacturers as a rule are accepting the situation 
philosophically and little downright pessimism is being 
displayed. The export market is manifesting strength 
and prices on some items are stronger than sixty days 
ago. Shipments from this port are small, but from 
other Gulf ports, notably in Mississippi, they are close 
to normal. 





New York. Stocks are large enough to meet the 
needs of the trade, and generally speaking prices 
are so unsteady as not to tempt large buyers who feel 
that they can afford to limit their purchases to im- 
mediate requirements and let the future take care of 
itself, preferring to take the risk of having to pay 
a little higher price. The demand for large yellow 
pine timbers has fallen off considerably in the last 
two or three weeks. It is believed by the most con- 
servative wholesalers that no improvement can be 
looked for until January 1 feeling it will take at least 
that time for the money market to right itself and 
leave a favorable effect on the lumber trade. 





Boston, Mass. Mill timbers are only moderately 
active. Yards in this vicinity have fair sized stocks. 


One of the largest buyers states that but few orders 
of any size for mill timbers have been sent south dur- 
ing the past ten days. Prices hold steady. Flooring 
is in very fair demand with the better grades firmly 
held. i 


Baltimore, Md. (Georgia pine is very quiet here, 
the local consumers buying only in limited quantities 
and the range of values being such as to furnish 
small incentive for hustling after orders. The stocks 
in the yards, however, do not exceed easily manage- 
able proportions and there is nothing especially dis- 
couraging in the state of the trade beyond the dull- 
ness, which will doubtless yield as soon as the big 
consumers, such as the South Baltimore car works 
and others, once more begin to buy in accordance 
with normal requirements. The mills are running 
along under very slight pressure, just to keep going 
and maintain organizations. For the present profits 
are not conspicuously in evidence. 








Toledo, Ohio. The car shortage 
the receipts of yellow pine. Orders placed weeks ago 
have not yet arrived. A number of transient cars 
are being offered, but for the most part they do not 
seem to be very desirable either as to quality or kind. 
The general market is still much unsettled. 


——_—_—ernr 


is still obstructing 


Pittsburg, Pa. Some fair sales were reported the 
last week, but there was no special volume and prices 
are unattractive. Demand is declining even from the 
limited volume of sales of the last fall season and ex- 
cept in some instances there seems to be no immediate 
change in sight. The car situation is much improved 
and mills that are moving material at all are getting 
it out promptly. 


North ‘Carolina Pine. 


PPD ODD AO 





New York. A number of fair sized orders were 
placed last week but arrivals are large enough to 
supply all purchases at this time, It is said that 
some of the better grades are none too plentiful, but 
as a rule buyers have no difficulty in getting all they 
want very promptly. Stocks in the south are reported 
large and occasionally some wholesaler comes into 
the market offering stocks at prices lower than local 
wholesalers are willing to sell who believe that a con- 
servative spirit must control the situation, Consid- 
erable stress is laid on the matter of collection, and 
until the local money market improves there will be 
little or no improvement in the North Carolina pine 
buying attitude. 

BPA 

Buffalo, N. Y. The shortleaf pine trade continues 
dull, though its unsteadiness is the most perplexing 
feature. The difficulty is that the mills are not agreed 
on a plan of proceeding, some of the shutting down as 
the only way of escaping operation at a loss, and oth- 
ers going on as if in the hope of an earlier return of 
steady demand than promises now. Letters from large 
operators state that running means selling at a loss, 


- 


Baltimore, Md. Changes in the North Carolina pine 
trade are immaterial. Business continues very quiet, 
with stocks, especially in the lower grades, large and 
the outlook decidedly uneertain. Not a few of the 
mills have suspended operations, especially the smaller 
ones. Some of the big producers, on the other hand, 
say they are getting more orderstthis month than 
for some time past, and they are disposed to at- 
tribute this in part to the inability of“smaller manu- 
facturers, who took contracts earlier in the year at 
low figures, to fill them. Much of this business, how- 
ever, 1s out of town, the local market being feature- 
less. Collections are much better than had been ex- 
pected. 








Cypress. 





New Orleans, La. There is a steady but limited 
demand and shipments are going forward rather more 
promptly than was the case a few days ago. Few 
complaints of car supply in the Louisiana cypress 
district are heard. A schooner now discharging cargo 
here has been chartered to carry half a million feet 
of cypress from the mills at Ramos to the Atlantic 
coast and will pass through the Atchafalaya ship 
channel to the loading wharf as soon as unloaded 
here. Other water shipments are arranged for. The 
regular demand for cypress, unaffected by outside 
conditions, is of considerable volume and prevents 
any demoralization. Prices are fairly firm. Curtail- 
ment of cut continues and present indications are 
that the restriction of output will increase rather than 
diminish for the next thirty days. Manufacturers 
generally are in good shape and their principal, aim 
seems to be to prevent undue accumulation of mill 


stocks. Some items of the list are still in scant sup- 
ply. 
Chicago. Some shading of prices has been noted in 


the cypress market this week, but as a rule dealers 
are keeping as close to list as possible. Some cypress 
is changing hands, but the demand is not as active 
as dealers wish. The demand for tank material is het- 
ter than for any other grade,/although the sash and 
door faetories are buying to some extent. Stocks are 
light in,the yards here, and none of the dealers wishes 
to buy heavily until it is possible to forecast the 
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spring demand. The low grades suitable for box 
making are in light demand, as many of the box fac- 
tories are curtailing their output. 





St. Louis, Mo. Stocks are very large and cars are 
always plentiful, facilitating prompt shipment from 
this point. This is not true of other distributing 
points. The severity of the car shortage is no doubt 
causing many orders to come this way which under 
normal conditions would be filled from other points. 
The demand has been gradually picking up during 
November, especially from consuming sources. Orders 
of course are not individually large, but the aggregate 
of them is considerably more than might be expected 
in view of the present adverse conditions. The de- 
mand is reported fair for tank stock. Shop stock is 
also in good request. Southern manufacturers have 
decided to hold down their productions to a point ta 
correspond with shipments to the end of preventing 
undue stock accumulation. Prices are well maintained 

New York. The market is doing no more than hold- 
ing its own. Wholesalers appreciate this situation 
and are not urging their customers to buy knowing 
that within a comparatively short time better prices 
will be obtained, and in the meantime millwork deal- 
ers and retailers will be in a better position financially 
to consider larger purchases. At the present orders 
apply only to present contracts and the aggregate re- 
ceived in this way shows up fairly well, but at the 
same time the market lacks snap, and some large ,dis- 
tributors who have been getting their lumber from 
the south in cargo lots are arranging to put their 
cypress on storage until the situation improves. 





Buffalo, N. Y. The cypress trade is on the waiting 
list with most other lumber, with dealers holding to 
their stock as sure to be all right in a short time. If 
the worst is over in finance demand will return soon, 
for the consumption has not fallen off much and may 
not, though the natural slackness due soon will have 
its separate effect. Cypress is needed in the varied 
building operations of the city and will hold its own 
with other lumber. 


_—oeereeeeeee 

Baltimore, Md. The cypress manufacturers con- 
tinue to talk in an encouraging strain, although they 
admit that the movement has diminished appreciably. 
Prices, however, are still satisfactory, having kept 
up despite the falling off in the demand and other 
factors, among them the financial stringency. As was 
to be expected, the yards are buying only to meet 
current needs, nearly all speculative purchases having 
been discontinued. The regular sizes and stocks of 
fair quality command a fairly good market, and the 
cypress men feel that they have about seen the low- 
est ebb of the shrinkage in activity. 


Shingles and Lath. 


Chicago. The shingle market here is in a rather un- 
settled condition. Although the demand is light, there 
is no more dulness than usual at this season. Orders 
are coming in for small lots to finish up buildings be- 
yun during the summer and fall. Red cedars are 
weak in price, with a tendency to go even lower. 
White cedars are fairly active at prices which are be- 
ing shaded to some extent. Lath are dull, with prices 
slightly off those of a week ago. 

BAP 

Minneapolis, Minn. Business seems to be coming to 
a standstill at both ends. No shingles are being 
shipped and there is no trade. About everything in 
the transit line has been cleared up, and what there 
is in storage would not last long should business open 
up. Prices are weak on what is on the market, but 
offerings are light and there are few buyers even at 
reduced figures. “‘Sealpers are looking for bargains, 
but there is little legitimate trade. 








San Francisco. There is a falling off in the local de- 
mand for cedar shingles, which are selling at $3 not- 
withstanding the curtailed production owing to the 
closing of the mills in Washington. Redwood shingles 
are in good demand at about $2.25 at ships tackle, San 
Francisco, and firm at that. The first full cargo that 
has arrived here recently was brought in November 
10 by the steamer Signal from Eureka. It consisted 
of 5,500,000 redwood shingles which will be air dried 
for the eastern market at the Pacific Redwood Shingle 
Company’s storage yards at Stockton, Cal. Fir lath 
are selling for $2.50 a thousand on the wharf here, 
and the demand is not heavy just now. 


——oOoOowowee 


Seattle, Wash. Prices at the mill are slightly 
stiffer this week. Some orders are showing up and 
are being filled promptly as cars are available. The 
close down movement is a success. After tonight not 
more than 5 percent of the state capacity will be 
manufactured and a greater part of this will be shut 
off by December 1. Logging camps are closing. 

—eeaeae 

Kansas City, Mo. The red cedar shingle situation is 
decidedly mixed. There is little demand, but when a 
dealer wants a car, he wants it quick and takes the 
one that is nearest to destination. There is no mar- 
ket, and quotations have a wide range, depending on 
how anxious the shipper is to dispose of a car or 
cars that are on the road. Shipments via. Billings are 
searce, but cars via ‘Mitnesota transfer are fairly 
plentiful. Were the Gemand nortnal there ‘would be 
a shingle famine. As it is the supply is ample. The 


large majority of the mills are closed down, and will 
remain closed through the year. 





New Orleans, La. Orders for shingles and lath 
are holding up rather better than those for lumber, 
due perhaps to the -finishing up of construction work. 
There has been a lessening of demand from some sec- 
tions, but the movement is fairly strong. Prices are 
reported as shaded in some quarters, but in others 
this report is denied. The better grades of cypress 
shingles are moving at 25 to 50 cents off list, as was 
the case some weeks ago, while the lower grades 
still rule scarce. Lath are in better supply and can 
be obtained more readily in straight car lots. Prices 
are pronounced fairly strong. 

Buffalo, N. Y. Shingles are in good demand, espe- 
cially in the city and trade goes on without much dis- 
turbance. Reports from red cedar mills say that they 
are shutting down. Red cedar shingles are no longer 
in such demand as formerly, dealers showing some fine 
wide white cedars from New Brunswick that are as 
good as the best red cedars and undersell them. Red- 
woods are also selling well. 





Boston, Mass. Shingles are firmly held and in very 
fair demand. Cedar extras are quoted at $4.10 to 
$4.20. Some of the best mills are trying to get about 
$4.25 and it is reported that a little business has been 
transacted at this figure. Clears are quoted at $3.60 
to $3.75. The demand for lath is fair. For 1%-inch 
$3.85 to $4 are the ruling quotations and %-inch 
$3.60 to $3.65. The general impression is that prices 
of lath will materially increase during the next few 
weeks. It can be stated on good authority that the 
production of round wood lath will be large during 
the coming winter. 


OBB PPB 

Toledo, Ohio. Shingles are much weaker than they 
were thirty days ago. This is true not only of red 
cedar shingles but of the white cedar as well. Prices 
show a decidedly downward tendency under a de- 
creased demand. Lath are demoralized. The millions 
of unsold Canadian lath now in this market have torn 
the prices all to pieces and there is little hope of a 
speedy recovery. 

Columbus, Ohio. The market in shingles and lath 
has been fairly strong under the circumstances. Prices 
on shingles have been stiff with the exception of cars 
in transit, when a reduction of about 10 cents a 
thousand is made for the purpose of avoiding demur- 
rage on the cargoes. Prices in lath also are firm with 
some discounts of 50 cents a thousand on cars in 
transit. 





Cooperage. 





Chicago. No change in prices has been noted in the 
cooperage market during the week. Demand for all 
classes of cooperage material is very light and no 
improvement is looked for before January. Prices 
remain as follows: Tierce hoops are quoted at from 
$16 to $17 a thousand; 6-hoop iron tierces, $1.50 to 
$1.55; 8-hoop, $1.55 to $1.60; white oak pork barrels, 
$1.55 to $1.60; staves, $40 to $43; pork barrel staves, 
$30 to $31; pork hoops, $9 to $10; hickory box stamps, 
$13 to $14; flour staves, $10 to $11 a thousand. For No. 
1 elm, $10 to $11; 30-inch elm, $10.25 to $11; basswood 
flour barrel heading, 10 to 1014 cents a set; tierce head- 
ing, 201%4-inch, 26 to 28 cents a set; pork heading, 20 
to 21 cents a set; gum syrup barrel staves, $28.50 a 
thousand; hickory flour hoops, $6 to $6.50 a thousand; 
coiled elm hoops, $9.75 to $10.25 a thousand; beer bar- 
rel staves, $125 to $130 a thousand; full dress staves, 
$5 more. 





Railroad Ties. 


id 


Chicago. Railroads in this section are buying ties 
for repair work only, and their demands are very 
light. No change in prices has been made or is expected 
this fall. White oak ties are steady at about 80 cents. 
Ties of other woods are not in demand at any price. 


TOO LATE TO CLASSIFY. 


BOOKKEEPER WANTS SITUATION 
Experienced in the wholesale and retail lumber business. 
Prefer south. 
Address “M. 35,”" care AMERICAN LUMBERMAN. 


AN ESTABLISHED WHOLESALE FIRM 
In Ohio will contract with a few good manufacturers of 
hardwoods, yellow pine, hemlock, cypress, fir, cedar shingles, 
white pine etc. to sell their output with exclusive territory 
rights on a percentage basis. We invite correspondence at 
once. Address “M. 37,” care AMERICAN LUMBERMAN. 


WANTED—POSITION IN COMMISSARY 
By young man experienced in every detail of the work. 
Capable of taking full charge. Best of references. 

ddress “M. 38,” care AMERICAN LUMBERMAN, 




















OFFICE ASSISTANT OR TIMEKEEPER 
Wants position at once. Young man; thoroughly experienced 
and a hustler. References. : 

Address “M. 39,” care AMERICAN LUMBERMAN. 


WANTED~A POSITION 
With hardwood manufacturin firm. The undersigned, 
widely experienced in hardwoods as yard owner, manager, 
buyer and salesman, desires to form alliance with well 
established hardwood manufacturing concern and represent 
them in the north with headquarters at Chicago. References 








* in this department at 


Advertisements will be ins 
the following rates: 


For one week, - . . 26 cents a line. 
For two weeks, - 7 - 46 cents a line. 
For three weeks, . - - 60 cents a line. 
For four weeks, - - ° - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Too fate To Classify | 


FOR BARGAINS 
See my ad. Page 61. Also choice Clatsop county tract for 
sale at a low price. JOHN H. HAAK, 
702 Oregonian Bldg., Portland, Ore. 


MANAGER WHO CAN GET RESULTS WANTS 
Permanent position with first class lumber company. Seven 
years’ successful experience in the south in plant handling 
pine and cypress from stump to market. References. 

Address “M. 26,” care AMERICAN LUMBERMAN. 














WANTED-—CHESTNUT LUMBER 


We are in the market for a lot of 4-4 S2S and resawed. 
Let us hear from your promptly. 


Address “M. 36,” care AMERICAN LUMBERMAN. 





WANTED—TWO SALESMEN 
One for Indiana and one for Ohio. Want young men of 
energy that will work day time and sleep nights. Must be 
experienced sash and door salesmen with best references. 
Address “M. 34,” care AMERICAN LUMBERMAN. 





WANTED-—SASH & DOOR ESTIMATOR. 
One familiar with plan and detail work. Give age, expe- 
rience, reference and salary expected. 
Address “M. 33,” care AMERICAN LUMBERMAN. 


FOR SALE—EIGHTY HEAD HEAVY WORK OXEN 
Cheap for cash, In first class condition. 
Address “M. 32,” care AMERICAN LUMBERMAN. 


FOR SALE-—GOOD YARD LOCATION AT CAIRO, 
Illinois. Fully equipped for business. 
Address “M. 31,” care AMERICAN LUMBERMAN. 











BAND SAWYER WITH 5 YEARS’ EXPERIENCE 
Wants to make a change in first class mill. Can come at 
once. Address “M. 30,” care AMERICAN LUMBERMAN. 


WANT—TO BORROW SIX THOUSAND DOLLARS 
At 8 percent, for five years, on 2,000 acres of fine timber 
and cotton land. 

Address “M. 29,” care AMERICAN LUMBERMAN. 


POSITION AS SALES OR GENERAL MANAGER. 
Have had eleven years’ experience from stump to con- 
sumer in hardwoods; also experienced in yellow pine. Em- 
ployed at present as sales manager and assistant manager 
of bardwood manufacture. For good reasons wish to 
change. Best references. 
Address “M. 28,” care AMERICAN LUMBERMAN. 


FOR SALE—FOUR LINE YARDS. 
Will sell four yards in new Colorado irrigation district, 
25,000 cash; $20,000 stock carried ; $40,000 stock needed ; 
which will net $15,000 a year. 
ress “M. 27,” care AMERICAN LUMBERMAN. 


| Wanled-Employees | 


WANTED-STRICTLY FIRST CLASS FOREMAN 
For sash, door and interior finish factory. Must be able to 
— from plans, detail the work. Must be good manager 
of men and strictly ap teange in every particular. Address, 
with reference, “M, 21,” care AMERICAN LUMBERMAN. 


WANTED-—GOOD STEADY MAN FOR FOREMAN 
In incubator factory. State wages expected in first letter. 
Position now open. 

Address “M. 15,” care AMERICAN LUMBERMAN. 


WANTED-—BOOKKEEPER 
Ling | man to keep books and make himself generally 
useful in a retail lumber yard. Best of reference required. 
Address “IND.,” care AMERICAN LUMBERMAN. 


























WANTED—YARD FOREMAN 
And head inspector for large lumber yard in eastern Ken- 
tucky. Only parties with first class references need apply. 
G wages for right party. 
Address “K. 4,” care AMERICAN LUMBERMAN. 


WANTED—COMPETENT WOOD TURNER. 
THE WEAVER LUMBER COMPANY, Canton, Ohio. 


WANTED—COMPETENT MANAGER 
For sash, door and general millwork factory. Capable of 
estimating ‘from plans, bill orders from detail etc. A good 
salary to the right man. p 
Address “L. 15,” care AMERICAN LUMBERMAN. 











' WANTED 
A high class man, 30 to»40 ga of age, to take charge of 
manufacturing department of yellow pine mill. Must be a 
practical man. 





as to integrity and ability — supplied. 
ddress “M. 25,” care AMERICAN LUMBERMAN. 


ddress “G. 17,” care AMERICAN LUMBERMAN, 
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AMERICAN LUMBERMAN. 


NoveMBER 23, 1907. 








Wanted:Employees | 


| Wanted:Employment | 


| Wanted: Employment 








RAILROAD SWAMP LOGGING CONTRACTOR 
Wanted. Responsible and experienced man to log 10,000 
acres of swamp timber along Santee river. None but those 
who have sufficient means to finance their operation, we sup- 
plying the machinery, railroad iron and paying for logs 
delivered each ~ = apply. ‘This is a good opportunity 
for a logger. A 

SANTEE RIVE R “CYPRE SS LUMBER COMPANY, 
Ferguson, S. C. 


WANTED—GOOD MAN TO LAY OUT WORK 
And run shaper and other machinery in a small mill. Steady 
work all year round and good pay to right man. 

Address CARR & PADAMS Cco., Peoria, Ill. 





POSITION AS OFFICE MANAGER, AUDITOR 
Or city salesman wanted by young man in Chicago with 
hardwood concern. Ten years’ experience. Highest class 
references. Address “M. 6," care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As stationary saw ‘mill engineer or millwright. 
reference in either capacity, West preferred. 
Address ‘L. 2," care AMERICAN LUMBERMAN. 


Can give 





POSITION WANTED 
By an up-to-date band filer; best references. 
608, 57 AVENUL NORTH, 


Address 
West Duluth, Minn. 


LATH MILL MAN WANTS POSITION 
Fifteen years’ experience. Strictly sober. Best of refer- 
ence. Address “TL. 18,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS MANAGER 
With a good lumber company in the south. Have had 
twenty years’ experience manufacturing and logging hard 
wood lumber. Also experienced in mill building. 
Address LOCK BOX 1389, Camden, Ark. 





WANTED—AGENTS 
To sell side line capitals, brackets etc. to mills and building 
concerns. Address “L. 16,’’ care AMERICAN LUMBERMAN. 


WANTED—YARD MANAGER 
Who can take an interest in a retail business located in 
Ohio River valley. 
Address a 


WANTED—HARDWOOD INSPECTOR 
Well yw: ea ‘ 
ress wae 





10,” care AMERICAN LUMBERMAN. 





12,” care AMERICAN LUMBERMAN. 


WANTED. 
A first class planing mill foreman for yellow pine mill of 
six machines. Location healthy and near large town in 
southern Alabama. Only strictly first class men need apply 
for this position. 
Address NO. 522, care AMERICAN LUMBERMAN. 


WANTED 
Reliable lumber commission men to handle our pine and 
hardwood on strictly commission basis. 
DEEMER MANUFACTURING CO., Philadelphia, Miss. 


WANTED—BOOKKEEPER. 
Up-to-date man for large lumber camp in eastern Kentucky. 
refer somebody who has had experience in pay roll work. 
Address “K. 3,” care AMERICAN LUMBERMAN. 














WANTED—EXPERIENCED MILL SUPT., 
Familiar with handling of cypress and yellow pine mill in 
all departments. Must understand thoroughly logging oper- 
ations with skidders, capable of handling men, and be able 
to keep a single band mill running. Must understand how 
to get logs to the mill from timber averaging 4,000 feet to 
the acre, and keep mill running to its full capacity, 40,000 
to 50,000 feet per day. State experience, and must be able 
to give reference if called upon. 

Address . 48." care AMERICAN LUMBERMAN. 


WANTED—CYPRESS SKIDDER MEN, 
Lever men, competent for work on Lidgerwood and Lambert 
skidders. Also cypress sawyer for left hand band mill, pusk 
kicker, push feed. Also mill hands to operate machinery. 





edgers, loaders and competent ceypress inspectors. Mill 
located in Florida. Healthy location. Good accommoda- 
tions. Address “M. 70,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER OR 


Assistant in retail lumber yard with chance for promotion. 


Three years’ experience. Best reference. Any locality ex- 
cept swamps. Open December 1, 1907 
Address L. PAY NE, Melbourne, Mo. 





POSITION AS ASST. SALES MANAGER OR 
Order desk man wanted; seven years’ experience in lumber ; 
two years actual saw mill experience: also Al stenographer ; 
can furnish best of references ; south preferred. 

Address *M. 2," care AMERICAN LUMBERMAN. 


BOOKKEEPER AND GENERAL OFFICE MAN 





Wants position at once with good Y. P. or cypress mill 
in south: 27 years old, single, practical in bookkeeping, 
general office work and pay rolls: eight years’ experience in 


wholesale lumber: references 
Address “M. 3,” care 


retail and 


past and present 
employers. 


AMERICAN LUMBERMAN. 


A | HARDWOOD INSPECTOR 
Wants position. Sest reference; age 26; single and sober 
Right years’ exper ience in northern Wisconsin. 
Address “M. 19,” care AMERICAN LUMRERMAN, 


WANTED-POSITION JANUARY IST, 
By first class accountant, thoroughly familiar with modern 
cost and lumber accounting. Single. Good habits. 
reasons for wi vnting to make a change. 
Address “L. J. W.."° care AMERICAN LUMBERMAN. 








Good 





YELLOW PINE BUYER 
Capable of managing branch office, will be open for position 
with good concern handling yellow pine in Mississippi and 
Alabama on or before January 1. Am well and favorably 
known in this territory and can deliver the goods. Can 
furnish best of reference. 
Address “M. 14,” care AMERICAN LUMBERMAN. 


WANTED-GENERAL MANAGEMENT 


Of reliable saw mill operation manufacturing 50,000) to 


75.000 per day, hardwoods or pine; north or south, Thor 
oughly practical experience in all departments. Good sys 
tematizer. Extensive and valuable acquaintance with re 


quirements central and eastern states. Highest 
Address “M. 12,” care AMERICAN 


POSITION WANTED 
First class veneer sawyer. Best of reference 
Address “M. 10," care AMERICAN LUMBERMAN 


references 
LUMBERMAN 








Wanted: fumber Salesmen | 


SALESMAN WANTED. 





Salesman to sell hemlock lumber and pine lath; $7.50 
per car commission. 
Address “M. 5,” care AMERICAN LUMBERMAN. 





WANTED-—SALESMEN 
Columbia red cedar shingles in 
Particulars. 

EXPORT 


For British 
lowa. 


Illinois and 


LUMBER & SHINGLE CO., 
Vancouver, B. C. 


A CRACKER-JACK HARDWOOD SALESMAN 





Wanted with an established good will through Ohio, Indi- 
ana and Michigan. Address 
THE AULT & JACKSON CO., Cincinnati, Ohio. 





WANTED—A TRAVELING SALESMAN 
To represent us in Michigan. Should be acquainted with 
the dealers in that territory. State salary and experience. 
MORGAN SASH & DOOR CO., Chicago. 


A PACIFIC COAST LUMBER COMPANY 
Wishes to hear from live commission men who want a 
good coast connection. State your territory, number of cars 
you handle, the kind of stock and commission wanted. Ad- 
dress “CASCADE,” 616 Lumber Exchange, Bldg., 
Seattle, Wash. 


TRAVELING SALESMAN TO REPRESENT 
In Texas one of the largest yellow pine manufacturers in 
the state. Must be acquainted with Texas trade and com- 
petent to secure orders. Good salary and prospects to right 
party. Address “K, 1,” care AMERICAN LUMBERMAN. 


WANTED—FIRST CLASS SALESMEN 
Having regular territories in Illinois, Iowa, Missouri, Kan- 
sas and Nebraska to handle our Tennessee red cedar posts, 
Arkansas oak lumber and west coast products on commis- 
sion. Address “IX. 25," care AMERICAN LUMBERMAN. 


WANTED—SALESMEN. 
Several experienced traveling salesmen by 
manufacturer. Give age, experience in 
positions held and salary ‘wanted. 
Address ‘H. 4,” care AMERICAN LUMBERMAN. 


WANTED-—SALESMEN. 

Wanted, by one of the largest lumber manufacturing con- 
cerns, two or. three first class traveling salesmen. State 
experience, salary v vanted and references. 

Address “TT. 56,” care AMERICAN LUMBERMAN. 


Wanted: Mill Mechanics | 


ROTARY FILER WANTED. 

Wanted, first class rotary saw filer for milf ‘of 40,000 
capacity, sawing yellow pine and black jack in Colorado. 
Address, stating w ages wanted and giving references, 

“M. 16," eare AMBRIC AN Lu MBERMAN 














large lumber 
lumber, list of 











WANTED-—POSITION AS BAND SAW FILER 
In single or double band mill. 
F. W MIDDAU GH, No. 40 


Jerome Ave., Bradford, Va 


-WANTED— POSITION AS BOOKKEEPER 
By man of 25. Several years experience with a large lum 
ber firm in Pennsylvania. At present employed. Good 
reasons for changing. <A1_ references. 

Address “M. 17," care AMERICAN LUMBERMAN. 


WANTED-—TO REPRESENT. 

A gentleman thoroughly posted on eastern markets and 
with retail trade in New York and Vhiladelphia and who is 
a stockholder in several large lumber companies, but not 
actively engaged in the management of them, desires to 
occupy his time. Wishes to represent a thoroughly reliable 
manufacturer in the west upon a mutual satisfactory basis. 

Address “M. 9," care AMERICAN LUMBERMAN. 


AN EXPERT BAND FILER WANTS 
Position on band mill. 
Address “KK. 26," 








AMERICAN LUMBERMAN. 


WANT POSITION AS TRAVELING SALESMAN. 
Four years’ experience selling yellow pine; reliable and tem 
perate: prefer eastern Kansas and western Missouri. 

Address “RELIABLE,” care AMERICAN LUMBERMAN. 


care 








EXPERIENCED LUMBERMAN, 
Capable of handling correspondence and general office work, 
wants position with reliable firm; prefer Ohio location, but 
willing to go elsewhere if desirable position offered; ten 
years’ experience in manufacture and sale of southern and 
west coast lumber; 30 years old, married, no bad habits and 
ean furnish best of references; now employed, but best of 
reasons for making change. 
Address “SALESMAN.” care AMERICAN LUMBERMAN. 
COMPETENT LUMBERMAN 
Ten years’ experience in both wholesale and retail lines, 
seeks position. For past five years general manager line of 
retail yards, having organized same, purchated yards evolved, 
accounting and report system ete. At the same time 
has disposed of stock of 5,000,000 feet annually hemlock 
and hardwood manufactured by same company. Record 
will bear strict investigation. Address 
“MANAGER,” No. 432 Lumber Exchange, Minneapolis, 


WANTED—A POSITION AS FILER. 

Have had eighteen years’ experience on band, rotary and 
gang in fast mills and all kinds of timber. Can give Al 
reference; 38 years old, strictly sober and married. Can 
come at once. .. EK. SWEANEY, 
New Orleans, La. 


WANTED-—EXECUTIVE POSITION. 

Fifteen years’ experience in hardwoods and yellow pine. 
A clear and successful record. Have been manager and sales 
manager for the largest hardwood firms in Chicago and can 
give them as reference. Open to engagement January 1, 1908. 

Address “LT. 1,” care AMERICAN LUMBPRMAN. 





Minn 





1814 Canal St., 








BAND FILER WANTS POSITION 





Single band. Best reference. BOX 133, West Duluth, Minn. 
HEAD SAWYER WANTS JOB AT ONCE 

On right hand mill. TV irst class reference. 
Address P. O. BOX 80, Portville, N. Y. 





y Wantes tien” 
For box or crate factory. Steady work. 
Address “L. 17,” care AMBRICAN LUMBBRMAN. 





ESTIMATOR AND DETAILER 
Is open for a position. Full knowledge of the sash and door 
business. Address “L. 21,” care AMERICAN LUMBERMAN. 





WANT POSITIONS AT ONCE. 
One superintendent, one band sawyer, one yard foreman. 
Address a care AMBRICAN LUMBERMAN. 


BAND SAW FILER OF LONG EXPERIENCE 
In all kinds of hardwoods wants position. Not looking: for 
a fancy price, but a living position. References as to habits 
and ability. LOX 8, Station G, Memphis, Tenn. 


ENGINEER WITH CORLISS EXPERIENCE 
And able to keep mill in repair, desires position. Sober 
man. Can come any time. Address 

“BOX 45,” Hurley, Va. 


TRAVELING SALESMAN WANTS SITUATION 
Northern or southern lumber, either on the road or office 
in Chicago. Ready January 1 or before if necessary. 
Address “K. 42," care AMERICAN LUMBERMAN. 


FIRST CLASS BAND SAW FILER 
Wants position in up-to-date mill. Eight years’ experience 
Sober and reliable. Gui irantee satisfaction. Best references 
__ Address as 1, 4 care AMP R IC AN L UMBERMAN. 


- WANTED-— BY A ‘COMPETENT ‘uP- To- DATE 
Lumberman, position as manager or superintendent. 
Address “D. 24." care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As city salesman. Experienced. Can get business. 
and references submitted. 
Address “K. 26," care AMERICAN LUMBEKMAN. 








Record 


- WANTED— POSITION 
By lumberman of wide experience. Is at present owner of 
mill, but will sell out soon and wishes position as superin- 
tendent or manager of plant cutting from 40 M to 60 M ft. 
per day. Have had experience buying, selling and know the 
business well. Am also a practical grader of lumber and 
know how to handle men. 
Address “K. 10," care AMERICAN LUMBERMAN 


EXPERIENCED LUMBERMAN 
Familiar with office and mill end of the business, 
position with reliable 
cured. 





wants a 
concern where an interest may be se 
An individual preferred. 

Address “KX. 5,” care AMERICAN LUMBERMAN. 


SAWMILL FOREMAN WANTS POSITION 


By January 1. At present employed: mill closes down De 
cember 15. Reference: S. T. Woodring, Mgr. Calcasieu L 
Lbr. Co., Lake Charles, Lé Address 


W. A. PENNINGTON, 225 Canal St., Lake Charles, Lia 
HIGH GRADE LUMBERMAN 
Wants position as manager or general superintendent 
firm cutting 100,000 ft. or up per day of hardwoods, 
pine or cypress. Southern location desired. 
Address “K. 16," care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
Of saw and planing mill plant. Either pine or hardwood. 
Thoroughly understands the business from stump to mar- 





with 
yellow 


ket. Have had fifteen years’ experience and have been 
manager of one of east ‘Tennessee's largest hardwood and 
flooring plants for four years. Can furnish best of refer- 
ences. Address “K. 2,” care AMERICAN LUMBERMAN, 


ALL AROUND OFFICE MAN 


30 years old, married, wants position as bookkeeper or in 


voice clerk in lumber office. Have experience in railroad, 
banking and lumber office work, invoicing, payrolls and 


bookkeeping. At present employed by large lumber com- 


pany. Nothing less than $100 considered. 
Address “K. 24,” care AMERICAN LUMBERMAN. 
WANTED—POSITION AS MANAGER, 
Assistant manager, superintendent or southern representa 


tive. Fifteen years’ experience in hardwoods. Understand 





buying, selling, manufacturing and grading. Three years’ 
office experience. Can furnish modern office outfit with 
services. Am married; do not smoke or chew; strictly 
temperate; good handler of men; satisfaction guaranteed. 
Address a = " care AMERICAN LUMBERMAN. 





SITUATION. AS FOREMAN 
In up-to-date mill with Al firm, who can appreciate services 
of thoroughly experienced saw mill man and can pay accord 
ingly. West preferred. 
Address “K. 34,” care 


AMERICAN 
es = 
SITUATION AS FILER, 
sand or circular, in high class mill Am an expert on high 
speed circulars. West preferred. 

Address “K. 35,” care 


L.UMBERMAN. 


AMERICAN LUMBERMAN, 


BAND AND ROUND SAW FILER 
Wants position. Satisfactory results guaranteed. 
reference and can come at once. 

Address “BOX 43,” 


Ifuve Al 
Catlettsburg, Ky 


WANTED-POSITION AS MANAGER 
Of commissary. C an furnish Al references. 
Address “K. 36,” care AMERICAN LUMBERMAN. 


GENERAL MANAGER OF 30 YEARS 
Experience wants position of manufacturing, logging or sales 
in the west. Address G. A. POTTER, Sandpoint, Idaho. 

‘WANTED-A SOBER RELIABLE MAN 
Of twenty-two years’ experience, north and south, with best 
references, Wishes to furnish fast portable mill and saw 
by M for reliable — on contract, any state or foreign 
country. Address ‘H. 42,” care AMERICAN LUMBERMAN. 


PLANING MILL MAN WANTS POSITION 
Fifteen years In yellow ae mills. Age 33, married and 
sober. Address “J. 15,’ care AMERICAN AL UMBERMAN. 

















WANTED- POSITION 
By first class planing mill superintendent with some good 
company working North Carolina and yellow pine, 
Address “J. 16,” care AMURICAN Lu MGBRMAN. 


~ CHANGE DESIRED. 

Experienced manufacturer of lumber and by-products, now 
managing saw mill. planing mill and railroad operation, 
desires position, south or east, January 1, 8. 

ress “RF. 17,” care AMERICAN LUMBERMAN. 
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[ Wanled:Employment | 


[Wanted-fumber Shingles 





For Sale-Timber-<imber Lands | 





WANTED-—POSITION 
With large concern as buyer or salesman. Competent to 
take entire charge of office. At present manager for one 
of the largest concerns in the country. ‘Thoroughly ac- 
quainted with entire eastern territory. 
ang 


my 


Address *.. 5,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS MANAGER 
Of hardwood plant. Have had ten years’ successful expe- 
rience in the south. Understand thoroughly the business 
from stump to market. 

Address “C. 18,” care AMERICAN LUMBERMAN. 


BOOKKEEPER OR CASHIER. 

Wanted, position as bookkeeper or cashier by single man 
24 years old, strictly sober and good habits. Have had five 
years’ experience in lumber accounting, both manufacturing 
and wholesale. Not afraid of long hours and hard work. 
Salary, $1,500 per year. 

Address “A, 10,” care AMERICAN LUMBERMAN. 


Wanted:Timber=-imber Lands 


WANTED—TRACT HARDWOOD, 
Prine pyre white oak, cutting approximately 20,000,000 feet 
dress M. 20,” care AMERICAN LUMBERMAN. 














 WANTED-WHITE BIRCH TIMBER 
Accessible to railroad. Give description, location, price, 
terms first letter. 

Address “TL. 25," care AMERICAN LUMBERMAN, 


WE ARE LOOKING FOR 100,000,000 
To 200,000,000 feet of pine with or without mill in Louisiana 
ov Mississippi. 
Address “J. 8," care AMERICAN LUMBERMAN. 








WANTED- LONG LEAF PINE. 
Owners of 2 50,000,000 feet (or more) will please address 
at once. “IX. 51," care AMERICAN LUMBERMAN. 


api 


4-4, 6-4, 8-4, 10-4, 12-4 


Stained sap poplar and basswood. Name prices f. 0. b 











Louisville, Ky Prompt cash settlements. 


GAMBLE BROS., Highland Park, Ky. 





WANTED-BLACK WALNUT LOGS & LUMBER. 
We buy any amount of black walnut logs and lumber, 
inspect at shipping point and “a! eash f. 0. b. cars. 
A ULER, Cincinnati, Ohio. 





WANTED-—300 M. FT. GREEN ELM, LOG RUN, 
Regular widths and lengths, 1144” thickness. Please quote 
prices f. o. b. Indianapolis 
THE NATIONAL SUPPLY CO., 
125 East Market St., Indianapolis, Ind. 


WANTED-—(I00 M. FT. QUARTERED WHITE & RED 
Oak, dry, Ist and 2nds, 6” and wider, regular lengths. 
Quote prices f. o. b. Indianapolis. 
THE NATIONAL SUPPLY CO., 
125 East Market St., Indianapolis, Ind. 





WANTED-YELLOW PINE POLE STOCK. 


We want yellow pine pole stock to be shipped green or 
dry Can use a large assortment of sizes, which we will 
furnish on application Write us advising what you can 
furnish between now and December 1. 


CHAS, F. LUEHRMANN H. L. CO., St. Louis, Mo. 


- WANTED. 

U. S. Engineer Office, Nashville, Tenn., November 14, 1907. 
Seated  ctameaie for furnishing and delivering about 1,258,- 
695 feet B. M. longleaf yellow pine lumber will be received 
here until 11 a. m., December 14, 1907, and then publicly 
opened. Information on application. 

WILLIAM W. HARTS, Major Engrs. 








WANTED-—TO CONTRACT, 
Output of a reliable yellow pine mill, producing 400 to 500 
cars per annum of high class, well manufactured general 
yard stock. The right parties with right facilities can 
make very advantageous arrangements. Address 
“WITOLESALERS,” care AMERICAN LUMBERMAN. 





ROCK ELM WANTED 
or shipment during February, March and April next. 
300,000’ 2146 and 3”, 6” and up —_ 10-16’ long. Will 
inspect and pay cash at shipping point 
THE BRADLEY Co., Hamilton, Ont. 





WANTED-—SOFT MAPLE SQUARES, 
Cut ‘to size,;.common and better. State amount and price 
tostén rate of freight. Address. 
. P. O. BOX NO. 2204, Boston, Mass. 





WANTED-SOUTHERN SOFT ELM, 
8” log run, shipping dry, 
?. SCHMECHEL, Chicago, Ill. 


WANTED-—FOR SPOT CASH 
All kinds of hardwood in all grades and thicknesses. Will 
take up at mill if quantity justifies. Address 
RODE & HORN, 9 Lynch St., Brooklyn, N. Y. 


WANTED-—BLACK WALNUT LOGS—FOR EXPORT 
J. ALBERT PRYOR, Media, Pa. 


WANTED-COTTONWOOD AND GUM LUMBER 
Will buy in lots of from one to 100 car lots or more. Will 
contract for the eut of mills, log run or on grade. Address 
KANSAS CITY PACKING BOX COMPANY, 
Kansas City, Kan. 


WANTED—WALNUT LOGS 
12” and up, inspected at esos point. Address 
GEO. W. HARTZELL, 1011 U. B., Dayton, Ohio. 


WANTED-—SECOND-GROWTH WHITE HICKORY 


Handle —— for turning. Also white ash bat squares. 
PONTIAC TURNING COMPANY, Pontiac, Mich. 


| [atedSeeond Hand Machinery | 


A Sane HAND BAND SAW MILL WANTED 
a Capac ity 35,000 feet per day. 
Address “L. 3,” care AMERICAN LUMBERMAN. 


“|| Wanted:Loggingy Equipment | 


























.WANTED-SECOND HAND RAPID LOG LOADER 


And good standard gauge logging x cars. 
Address *‘M. 22,” care AMERICAN LUMBERMAN. 


[Wanted Business Opportunities| 


WANTED—RETAIL LUMBER YARD 


In good town or small city northern Illinois. Would take 
interest and management of well established business. Am 








reliable and up-to-date in every department. Give full par- 
tieulars in first letter. Corresponde nee held in strict confi- 
dence. Address “M. 24,” care AMERICAN LUMBERMAN. 





WANTED-—TO BORROW $200,000. 
For two years on first mortgage on 60,000 acres of timbered 
land. Would pay SS percent interest. Security worth 
$1,000,000, Address “M. 7," care AMERICAN LUMBERMAN. 


WANTED-—RETAIL LUMBER YARD 
In a good one yard country town. Will invest from $3,000 
to sas) ”) cash. Kansas or vicinity preferred. Address 

. B. MEAD, 230 East Twelfth, Junction City, Kan. 


[ Wanted:Miscelaneous  ] 


WANTED-—SEVEN TO TEN PAIRS 
Heavy logging sleighs, 4” runner, McLaren castings. Com 
municate with SIGNOR, CRISLER CO., Signor, Wis. 


forSale-Tanber inber Lands | 


SOUTH AND PACIFIC COAST TIMBER 

We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 
solicit correspondence with actual timber investors or 
timber owners (no attention paid to letters from brokers 
or agents) who desire to buy or sell high class timber 
properties in the south, Pacific coast or Canada. See 
our ad on page 6 this issue. 

AMES D. LACEY & COMPANY, 

608 Hennen Bide. 507 Lumber Ex., 1200 Old Colony Bldg., 

New Orleans, La. Seattle, Wash. Chicago, Ill. 

829 Chamber of Commerce, Portland, Ore. 


FOR SALE—i65,000,000 FT. 
Oak, chestnut and poplar timber; $1.50 stumpage: contract 
to load on car at $12 per M; New York and Buffalo rate, 
19¢e; Philadelphia, 17¢; Pittsburg and Cincinnati, 16c. 
Address “M. 23,"" care AMERICAN LUMBERMAN. 
FOR SALE-4, 000, 000 FT. 
1,000,000 feet old growth pine, 3,000,000 feet hemlock, 
200,000 feet white oak, ash ete.; 2144 miles from railroad. 
Address “M. 18,” care AMERICAN LUMBERMAN. 





























FOR SALE-VALUABLE PINE TIMBER LIMITS 
In District of Algoma, all tributary to Georgian Bay. Also 
good modern band saw mill with necessary dwellings ete. 
situated near the mouth of Spanish River on Georgian Bay. 
The above will be sold in bulk or separately. Terms of 
payment very moderate to suit purchasers. For further 
pares address 

NIPISSING LUMBER CO., LTD., Hamilton, Ont. 


FOR SALE—LARGE TRACT OF TIMBER 
In central Ontario, the property of the Canadian Land & 
Immigration Company, of I aliburton (Limited). 

A large tract of well timbered land containing large - 
tities of railroad and pulpwood timber. There are large 
quantities of cedar, hemlock, spruce, balsam, basswood, 
cherrybirch, maple, also considerable pine, elm and ash on 
this tract. It is well served by two railroads. The com- 
pany is prepared to sell this timber in blocks ranging from 
5,000 to 10,000 acres, or more if desired. 

There are several good mill sites on the property. This 
would be a good opportunity for parties who are at present 
eut out and looking for a new location. 

Maps and plans and further particulars can be had by 
applying to W._H. LOCKHART GORDON, 

Managing Director, 79 Adelaide St. East, Toronto. 





HOW ABOUT YOUR TITLES? 


‘he undersigned makes a specialty of examining and per- 
fecting titles, particularly tae titles. 
K. K. KENNAN, 
Attorney-at-Law, 
Suite 1017-1019 Wells Building, Milwaukee, Wis. 








mK 7,000 TREES—$10,000.00 

2,000 white pine and poplar, 4% 24” p 60”. 

5,000 chestnut and other wood, % 24” to - =¢ to 80 
feet high. Address GERNERT BROS. LB 





Loutevitte, Ky. 





FOR SALE—ENTIRE INTEREST 
In “In Forest Land,” the most interesting poetry book of 
the year. $1.25. AMERICAN LUMBE ‘RMAN. 
FOR ‘SALE—1840 ACRES 
Of longleaf yellow pine; three miles of railroad. Limited 
time to remove timber on 1,120 acres; balance timber and 


surface in fee — At $20 per acre, one-half cash, bal- 
ance suit purchase 


SUTTLE & WEAVER LAND & LUMBER CO., Vick, Ala. 
TIMBER, IRON & COAL LANDS. 


Aaron Graham, of Christiansburg, Va., has some nice 
timber, iron and ‘coal lands for sale, and he would like to 
correspond with som: of the best brokers of the cities. 


FOR SALE-—i00 MILLION OF SAW TIMBER 
Located quarter of mile from R. R., good mill site, good 
market for lumber, easy logging chance, $1 per thousand 
stumpage; payment down, easy terms. Address 

BOX 1409, Spokane, Wash. 


for Sale:Hardwood Timber | 


NORTH CAROLINA, 




















» million feet white oak and hickory, “very large.” Lest 
quality. 14% miles from railway. 10 san from Durham, 
N. ©. Price, $16,000. ‘Terms easy. BOX 5, Preston, Md. 





3,000 ACRES STUMPAGE ON RAILROAD 
Price made on guarantee to average 4,000 feet oak, 2,000 
ash and hickory per acre, besides gum and other timbers. 
Oak extra large and long bodied. Privilege of rejecting 
every acre that is not one virgin timber. Price, $12 per 
acre; ten years to remove. 
L. F. KIMBERLIN, Clarendon, Ark. 


FOR SALE-—VIRGIN HARDWOOD TIMBER 
On 1,076 acres, and other good hardwood tracts. Well 
located in Kentucky. 
= oe ‘SMITH, Box No. 5, Winchester, Ky. 


BLACK WALNUT TIMBER ON 50 ACRES. 
560 trees in all; 379 twelve to twenty-six inches Gynec: 
five feet above ground ; 1,000 feet from C. & N.-W. and 
I. C. Ry. Price, $6,500. Worth $10,000 in five year ~ 
Address 8S. N. WATSON, Dixon, Ti. 








FOR SALE—HARDWOODS. 


75,000 acres in North Carolina. 

45,000 acres red gum in Louisiana. 

Equipped these properties would pay 50 percent. 
Address “CAMPO,” care AMERICAN LUMBERMAN. 





WANTED-—INFOR MATION. 

Every American wood will be found properly classified in 
4 Fann nef of the Lumber Industry of America.” Send 
or circu 
AME RICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


forSale Pacific Coastfimber fands 


CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ reports on every 
2% acres on each tract offered by us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expenses of making original estimates and also saving 
valuable time. Our representations guaranteed. 

See our ad on page 6 in this week’s issue. 

JAMES D. LACEY & COMPANY, 
Western offices : Other offices : 
829 Chamber of Commerce, 608 Hennen Bidg., 
Portland, Ore. ew Orleans, La. 
507 Lumber Exchange Bldg., 1200 ola Colony Bldg., 
Seattle, Wash. Chicago, Ill. 


FOR SALE-—BRITISH COLUMBIA TIMBER. 
Crown granted, license, Dominion lease. Vancouver Island, 
mainland, interior. Mortgages netting 7 percent. Invest- 
ments. Business property netting 6 to 9 percent. Farm- 
lands. Correspondence invited. 

ALVO. V. ALVENSLEBEN, LTD., Vancouver, B. C. 


FOR SALE-—200,000,000 FEET CEDAR & FIR 
Stumpage in British Columbia, or will sell half interest to 
practical logger and furnish logging outfit to start operations. 
Timber. is located on salt water and good logging. Address 

CEDAR AND FIR,” care AMERICAN LUMBERMAN. 


PACIFIC COAST TIMBER LANDS 
Oregon and Washington. Detail estimates by competent 
cruisers and personal inspection before offering. Fir, spruce, 
pine and hemlock ates cr rea dy for delivery. Corre 
enema solicited. MOYLAN TIMBER COMPANY 
509 and B10 Couch Bldg., Portland, Ore. 


TIMBER LIMITS FOR SALE. 

I own and offer for sale, on or near tidewater, heavily 
timbered British Columbia timber limits, timbered witb 
cedar, spruce and fir; trees from two to ten feet in dtam- 
eter. Have had limits cruised by my own cruisers and 
bought with my own cash. For sale at fair profit above 
actual cost. I buy bargains and sell bargains. Tracts from 
640 to 10,000 acres. Time for examination. Deal with 


owner. Address 
A. T. KELLIBER, 
Room 9, 407 Hastings St. West, Vancouver, B. C. 


OREGON AND CALIFORNIA TIMBER LANDS. 

I have for sale séVeral” good trac ts cruising from 30 to 
150 millions. If interested, address “fF. 73,” care Awmagni- 
CAN LUMBERMAN, and full parttewlars will be furnished. 
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AMERICAN LUMBERMAN. 


NoveMBER 23, 1907. 











forSalePacifieCoastTimber fands| 





forSaleSouthern Timber fands] 








RED CEDAR AND DOUGLAS FIR STUMPAGE, 

12,800 acres, cutting 280,000,000. Suitable for single 
proposition or will sell in three parcels. Easily logged to 
tide water. Towage to Vancouver City (66 miles) 50 cents 
per M. Magnificent red cedar and Douglas fir. Exceptional 
safety as regards fire and trespass make it a first class 
holding proposition. Easily reached from Vancouver for 
examination. You deal with owner direct. Principals may 
secure particulars, maps and prices 4 —_——— 

JUDSON F. CLARK, 1164 Pacific ,» Vancouver, B. C. 





A BONANZA IN TIMBER. 


Between FOUR and FIVE BILLION feet of fine timber 
in the Cascade Range country, Oregon. 

A syndicate buying this property will unquestionably net a 

CLEAR PROFIT OF TEN TO FIFTEEN MILLIONS 

by permitting it to lie for the next FIVE YEARS. 

In justice to clients I can not be more explicit. 

To parties of KNOWN financial ability full facts will be 
given. 

Only such will be given consideration. 


Address “Y. 46," care AMERICAN LUMBERMAN. 





PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Ore- 
gon and California address 
I. EWART, Alaska Bldg., Seattle, Wash. 


INLAND EMPIRE TIMBER LANDS. 

Sixteen years of active experience in both manufacturing 
and cruising timber lands, west of Rockies. Write for list 
of pine timber and mill properties. 

WILL HAYWARD & CO., Curtis Block, Spokane, Wash. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN. 
“DO IT NOW.’ 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


300 MILLION FEET EASTERN OREGON PINE. 

Land nearly level; 14 miles from railroad; easy of access; 
a logging stream passes through the tract; will cut much 
larger percent of clears than average tracts; eastern freight 
rate is $2.50 per M less than from interior or coast points; 
Chicago. OWNERS, 232 Neville Block, Omaha, Neb. 











FOR SALE-—IN MARION CoO., S. C. 
On A. C. L. Ry., running back to Pee Dee river, 200 mil- 
lion feet stumpage, 60 percent pine, balance oak, ash, hick- 
ory and gum. 

Also, tract containing 100 million feet, on A. C. L. Ry., 
in South Carolina, 13%c rate Pinner’s Point, 25c rate New 
York City. UNITED INVESTMENT CO., INC 

Bank of Commerce Bldg., Norfolk, Va. 
VIRGIN L. L. PINE, ALABAMA, 

6,000 acres. Cut 30,000,000 feet. ne on Southern 
railway. Sacrifice price for quick sale 

15,000 acres. Southern Missouri. 35, 000,000 feet oak, 
500,000 railroad ties. $5 per acre. 

35,000 acres. East Texas. Cut 8,000 feet per acre. 
Half oak, large percent white oak. 

ddress “K. 40,” care AMERICAN LUMBERMAN. 


FOR SALE 
Seventy million fine mountain timber located in east Ten- 
nessee, with complete saw “Sn mill ready to run. 
Address 25, Elizabethton, Tenn. 


130 MILLION FEET LONG LEAF PINE 
In Mississippi. Land in fee; well bulked; logging easy. 
Good new 65,000 etme eight mill’ goes with propositio Must 


sell. Price and = r 
“care AMERICAN LUMBERMAN. 











Address 





PINE AND HARDWOODS IN SOUTH CAROLINA. 
75,000,000 on navigable river, 400,000,000 near railroad 
and 25,000,000 pine immediately on railroad, all fine timber. 
A large body of choice cypress near transportation in North 
Carolina. etails given to principals only. 
Address “CAROLINA,” care AMERICAN LUMBERMAN. 


FOR SALE—BY OWNER 
250,000,000 longleaf pine in Mississippi, on line railroad. 
Only bona fide purchasers answer. 
Address “H. 45,” care AMERICAN LUMBERMAN. 


TIMBER LANDS FOR SALE 
All kinds, any size tracts, in all southern states. Write us 
kind, size tract and location desired. Timber lands rapidly 
advancing in price; buy now and get advantage of raise. 
We can fill your wants, as we have some choice propositions 
in oak, ash, hickory, pine etc. Address 
BOX 337, Clarksburg, W. Va. 


YELLOW PINE. 
34,000,000 feet raat fo on 8,100 acres, well blocked, 
with 30 M capacity mil ae ane in Mississippi. 
ddress care AMERICAN LUMBERMAN. 


AN UNUSUAL OPPORTUNITY 
Valuable North Carolina Vine Timber Holdings for Sale. 
Fifty million feet of choice North Carolina pine—stand- 
ing timber—for sale in eastern North Carolina, within 
twelve miles of the city of Wilmington, the largest city in 
the state, and the only seaport city in the state. These 
timber holdings are surrounded on two sides by water and 
on one side by railroad, on the main line of the Atlantic 
Coast Line railroad, and takes a 9c per one hundred pounds 
rate of freight to Norfolk, Va. It is admirably located 
with telephone running through the territory and macadam 
road within two miles of the timber, which is about one 
hour’s drive to Wilmington. There are three or four small 
villages around the borders of this territory, making it 
exceptionally easy to get plenty of labor which can be 
easily controlled. ‘There can also be secured in this terri- 
tory from 10,000,000 to 20,000,000 feet more timber. Full 
en etc. can be had by corresponding with 
LAND OWNER,” care AMERICAN LUMBERMAN. 

















FOR SALE—100,000,000 FEET 
Stumpage—average haul from railroad less than three miles 
—oak, 65,000,000 ft.; cypress, 12,000,000 ft.; hickory, 
5,000, 000 ft.; ash, 7,000,000 ft.; Po 3,000,000 "ft. ; ; gum, 
1,000,000 ft.: other native woods, 7,000,000 ft. Located, 
Desha, Drew and Lincoln counties, Arkansas. Will sell 
each species of timber separately or as a whole. Address 

Rk. J. BRISCOE, St. Louls, Mo. 





| HAVE FOR QUICK SALE 
Forty million feet pine at $2. Shipping facilities good. Log- 
ging conditions satisfactory. 
Cc. R. McREA, Camden, Ark. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 


SOUTHERN TIMBER LANDS FOR SALE. 
Have some exceptionally attractive propositions in south- 
ern timber lands, pine, cypress and hardwood. If you have 
money for such investments write me. 
JOHN C. ENGLAND, 
1124 Missouri Trust Bldg., St. Louis, Mo. 











PACIFIC COAST TIMBER LANDS. 

Dealer in timber land and mill progerty exclusively. 
Timber lands estimated in any size tracts. eat loy largest 
and most competent crew of timber cruisers on the Pacific 
coast. I make personal examination of tracts of timber and 
estimates thereon, bought or sold for my clients. Corre- 
spondence solicited with timber investors or timber owners. 

O. W. BROWN, 


301-302 Lumber Exchange Bldg., Seattle, Wash. 


BEFORE BUYING TIMBER ANYWHERE IN THE 
South, write THE CAROLINA REALTY & TRUST CO., 
Bishopville, S. C. 


uber ~Shingles 











[TorSaleSouthern limber fands 


FOR SALE—FEE SIMPLE 
3.000 acres, mostly pine; 2,000 acres hardwood timber 
lands. Will average 10,000 feet per acre, estimated. Near 
railroad, northeastern Texas. Address 
J. GEHLEN, 908 East Fannin St., Marshall, Tex. 


FOR SALE-84,000 ACRES 

Of timber land in Dade county, Florida. The timber con- 
sists of about two hundred and seventy-five million feet of 
longleaf pine and about forty million of cypress, both of 
which are said to be of good size and close enough together 
to make a good lumbering proposition. ‘The timber is lo- 
cated on Lake Okechobee, within fifteen miles of the Coast 
Line railroad. 

On account of other business, which regnires all my 
capital, I would like to make a quick turn of this timber. 
If interested 1 would invite correspondence. 

Address “M. 1,” care AMERICAN LUMBERMAN. 











NORTH CAROLINA, 
22 million feet pine, 90 perceht original growth, 3 miles 
from railway. ‘The best in the state. Estimate reliable. 
Price, $40,000, Terms easy. BOX 5, Preston, Md. 





FOR SALE 


1 car B & Better Flooring, 1 1-16x34%4 

1 car No. 2 Com. Flooring, 1 1- 16x34. 

1 car No. 3 Com. Flooring, 1 1- 16x34 

1 car No. 1 Com. Flooring, 1 1-16x54, » D2s & CM. 
1 car No. 2 Com. Flooring, 1 1- -16x5%4, D28S & CM. 
1 car No. 3 Com. F looring, 1 1-16x54%4, D2S & CM. 
1 car B & Better Sap Rift, 1 1-16x2%. 

1 car C Sap Rift, 1 1-16x2\. 

1 car B & Better Flooring, 1 1-16x2%. 

1 car No. 1 Com. Flooring, 1 1-16x2\%. 

2 cars No. 2 Com. Flooring, 1 1-16x2%%. 

1 car B & Better Sap Rift, 13-16x24. 

1 car B & Better Heart Flat Flg., 13-16x2%4. 

1 car B & Better Flooring, 13-16x2%. 

2 cars No. 1 Com. Flooring, 13-16x2\%. 

2 cars No. 3 Com. Flooring. 13-16x2%. 

1 car B & Better Heart Rift, 13-16x3 4. 

1 car C Kift, 14-16x34. 

1 car B & Better Heart Flat Fig., 13-16x3 4. 

1 car B & Better Flooring, 13- 16x3 3%. 

1 car No. 2 Com. Flooring, 13-16x34. 


FLORALA SAW MIL L CO., Paxton, Fla. 


MAGNOLIA AND RED GUM 
Wanted to cut to order one million feet or more unusually 
choice magnolia trees; also red ;) al winter cut logs; daily 
capacity, 20,000 ft. per day. Add 
SOUTHERN SAW MILL CO., LTD., New Orleans, La. 





FOR SALE. 

300 M feet L. R. cypress. 

200 M feet L. R. red oak. 

300 M feet’L. R. sap red gum. 

100 M feet L. R. elm. 

car 13- 17 cottonwood, 

GUDENRATH LUMBER COMPANY, LTD. 
Meade, Rapides Parish, Louisiana. 


FOR SALE—A STOCK OF 3 1-2 MILLION FEET 
Of hemlock, 2,000,000’ of hemlock and hardwood, 4’ and 32- 
inch lath. For full particulars address 

. 14,” care AMERICAN LUMBERMAN. 


FOR SALE—CROSS TIES. 
Are you interested in buying sap pine ties? If so we can 
interest you, as we can furnish one to two million feet per 
month. Address “K. 17,” care AMERICAN LUMBERMAN. 
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WE WILL HAVE FOR SALE 
The coming winter or spring from 5,000 to 10,000 telephone 
or telegraph poles from 25 to 70 feet long. Can load 
either f. o. b. cars Canadian Pacific railroad or on vessel 
on Georgian bay 
KEENAN BROS., LIMITED, Owen Sound, Ont. 


FOR —- 
150 M dry 1-inch oak and ash, 2 common and better. 
w. F. VANDERBURGH, TRUSTER, Marston, Mo. 


ALL KINDS OF NATIVE TIMBERS, PILING 
And lumber for sale f. o. b. Creston, Ohlo. 
W. H. H. WERTZ, Wooster, Ohio. 


WANTED—ORDERS 
For square timbers, bridge plank and sawed ties, red and 
white oak. Address “H. 43,"" care AMERICAN LUMBERMAN. 


FOR SALE 
Kiln dried, blind bored and end matched oak flooring. 
We have an accumulation of 244” face select and factory 
oak flooring that we will make a special price on to move 
promptly. We can also ship mixed cars containing flooring, 
poplar bevel siding, white pine and yellow pine, rough or 


dressed. 
SHIPPEN BROS. — co., 
llijay, Ga. 

















KILN-DRIED POPLAR DIMENSION LUMBER 
1” shipping dry 1st and 2nd quarter sawed poplar. 
GAMBLE BROS., Highland Park, Ky. 





MARKET WANTED 
For several Sees mixed wood ties, 6x8—8 feet, for 
immediate shipmen 
THE PEABODY- AISTHORPE LUMBER CO., Cairo, Il. 


[Tir Sale:Second Hand Machin 


FOR SALE 
One “New Huber" 26 H. P. traction engine. 
One six-saw Deloach lath mill. 
One Berlin resaw. 
All in good working condition. 














Address GEO. J. TREXLER, Albany, Ga. 
FOR SALE 
One Fay & Egan heavy band resaw, 60” wheels....... $550 
One Fay & Egan No. 40 24”x6” planer, matcher and 


‘Nidan demas yb bsw.a> bea ewe ebie Seceaye See ee 500 
Both in splendid condition. 
J. A. FAY & EGAN CO., 
No. 921-922 Hibernia Bank Bldg, New Orleans, La. 


COMPLETE SAW MILL FOR SALE. 

Two single cutting bands, edger, trimmer etc. Capacity 
100 M pine ten hours. Good terms to responsible parties. 
For particulars write 

THE F. P. HILES LUMBER CO., Milwaukee, Wis. 


BAND SAW MILL FOR SALE. 

I have a 6 ft. Smith, Myers & Schnier band saw mill, in- 
cluding boilers and engine and filing room machinery, that 
I will sell at a bargain. ‘This mill has been used about two 
years and is in first class condition. Also one 40 H. P. 
circular saw mill, complete with power and log turner. 

J. E. SHOFFNER, Cleveland, Va 











SAW MILL MACHINERY FOR SALE. 


Band mill, 7-foot, right hand, Smith, Myers & Schnier. 

Carriage steam set works, Prescott. 

Edger, 54”, 4-saw, Wilkin. 

Kdger, 52”, 5-saw, Moltz. 

Edger, 40”, 7-saw, Stearns. 

Log loader, 3-arm, Hill. 

Log jacker, new endless chain. 

Planer, 26x12, Fay, endless bed double surfacer. 

Pump, 7x41%4x8, Snow duplex steam. 

Resaw, 44”, Connell & Dengler, circular. 

Steam feed, new 10” diameter shotgun. 

Steam feed, 12x20, Filer & Stowell twin engine. 
JAS. H. LINK MACHINERY CO., Williamsport, Pa. 





REBUILT WOOD WORKING MACHINERY. 
Jointers, 8”x6’, 12”x7’, 24”x7’. 
Jointers, glue, 6’6”, Pay el Eom. 
Planers, single, 12”, 20”, 24” ae 
Planers, double, 28"x8”, 28x12" and 30x10”. 
Matchers, S48, “Atlantic 14”x6”, Fay 15”x6”. 
Sanders, Berlin, 24”, 36” and 42", 
Tenoners, No. 2 and’No. 3, with copes. 
Saw tables, swing saws, post borers. 
Mortisers, patternmakers’ and variety lathes. 
shapers iyeers and double spindles. 
CHICAGO WOODW = rg MACHINERY CO., 
W. Quincy S8t., Chicago. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seén. Every 
hardwood lumberman should have one. Designed bya prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book closed, 4%4x8% inches. Price per 
copy, 75 cents: six ¢ ~ i yn te sive Ky ~" $7.50. Sample 
pazes free. Published and f 

AMERICAN LUMBERMAN, "Pu hers,” 315 Dearborn St., 
Chicago. 
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